
















Appendix B 

TERMS & CONDITIONS ACCEPTANCE FORM 

Signature on the Offer and Contract Signature form certifies complete acceptance of the terms 
and conditions in this solicitation and draft Contract except as noted below with proposed 
substitute language (additional pages may be attached, if necessary). The provisions of the 
RFP cannot be modified without the express written approval of Region 4 ESC. If a proposal 
is returned with modifications to the draft Contract provisions that are not expressly approved 
in writing by Region 4 ESC, the Contract provisions contained in the RFP shall prevail. 

Check one of the following responses: 

□ Offerer takes no exceptions to the terms and conditions of the RFP and draft Contract.

(Note: If none are listed below, it is understood that no exceptions/deviations are taken.)

X Offeror takes the following exceptions to the RFP and draft Contract. All exceptions mustbe clearly 
explained, reference the corresponding term to which Offerer is taking exceptionand clearly state any 
proposed modified language, proposed additional terms to the Rf Pand draft Contract must be 
included: 

(Note: Unacceptable exceptions may remove Offeror's proposal from consideration for 
award. Region 4 ESC shall be the sole judge on the acceptance of exceptions and 
modifications and the decision shall be final. 

If an offer is made with modifications to the contract provisions that are not expressly 
approved in writing, the contract provisions contained in the RFP shall prevail.) 

Section/Page Term, Condition, or Exception/Proposed Modification Accepted 
Specification (For Region 4 

ESC's use) 

Confirming that this contract does not 

involve the assignment or performance of 

experimental, developmental or

research work under any “funding 

agreement”
Appendix II to 2     (F) 
CFRPart 200 

.FEMA
SPECIAL
Conditions

AND

Shipping costs shall be determined and

quoted at the time of the product order

Rights
7a.

III. 
Instructions
to Offerors

#2,  a) ii.
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2. Offeror’s proposal should, at a minimum, include the following for Region 4 ESC’s evaluation: 
a) Products/Pricing.  

i. Offerors shall provide pricing based on a discount from a price list or catalog, or fixed 
price, or a co-efficient, or a combination of both with indefinite quantities. Prices listed 
will be used to establish the extent of an Offeror’s product lines, services, warranties, 
etc. that are available from Offeror and the pricing per item. Multiple percentage 
discounts are acceptable if, where different percentage discounts apply, they different 
percentages are specified. Discounts proposed should remain the same for the first 12 
months after the contract award. Additional pricing and/or discounts may be included. 
Products and services proposed are to be priced separately with all ineligible items 
identified. Offerors may elect to limit their proposals to any category or categories. 

ii. Include an electronic copy of the catalog from which discount, or fixed price, is 
calculated. Electronic price lists must contain the following: (if applicable) 

• Manufacturer or Other Part # 

• Offeror’s Part # (if different from the above part #) 

• Description 

• Suggested List Price and Net Price 

• Net price to Region 4 ESC (including freight) 

 
Products/Pricing - LithTec™ Per Square Yard / Per Inch of Treated Depth                                                                                                            

 
Part Number – #LT-3   
Description – “LithTec™ at 3% dosage” 
Purchase price of LithTec™ includes the following services:  
Geotechnical testing during installation:  Field observations and logging of installation process.  
Quality Control and Quality Assurance (QC and QA) testing to ensure that the contractors / installers 
are achieving the same performance numbers as achieved in the lab includes, testing the depth of 
treated lift, the moisture content within 1% of Optimum Moisture Content (OMC) at the time of 
compaction as well as Compaction and Density readings at various cure time intervals measured with 
lightweight deflectometer. All field testing is logged and documented and available upon request. 
Purchase price includes 5% overage of LithTec™.  
 
Manufacturer’s Suggested Retail Price:  $2.00 per square yard per inch, plus shipping to job site TBD 
Net price to Region 4 ESC:        $1.82 per square yard per inch, plus shipping to job site TBD 
 
Part Number – #LT-4  
Description – “LithTec™ at 4% a dosage”   
Purchase price of LithTec™ includes the following services:  
Geotechnical testing during installation:  Field observations and logging of installation process.  
Quality Control and Quality Assurance (QC and QA) testing to ensure that the contractors / installers 
are achieving the same performance numbers as achieved in the lab includes, testing the depth of 
treated lift, the moisture content within 1% of Optimum Moisture Content (OMC) at the time of 
compaction as well as Compaction and Density readings at various cure time intervals measured with 
lightweight deflectometer. All field testing is logged and documented and available upon request. 
Purchase price includes 5% overage of LithTec™ 

 
Manufacturer’s Suggested Retail Price:  $2.66 per square yard per inch, plus shipping to job site TBD   
Net price to Region 4 ESC:        $2.42 per square yard per inch, plus shipping to job site TBD 
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Part Number – #LT-5 
Description “LithTec™ at 5% dosage” Purchase price of LithTec™ includes the following services:  
Geotechnical testing during installation:  Field observations and logging of installation process.  
Quality Control and Quality Assurance (QC and QA) testing to ensure that the contractors / installers 
are achieving the same performance numbers as achieved in the lab includes, testing the depth of 
treated lift, the moisture content within 1% of Optimum Moisture Content (OMC) at the time of 
compaction as well as Compaction and Density readings at various cure time intervals measured with 
lightweight deflectometer. All field testing is logged and documented and available upon request.  
Purchase price includes 5% overage of LithTec™  
 
Manufacturer’s Suggested Retail Price:  $3.33 per square yard per inch, plus shipping to job site TBD 
Net price to Region 4 ESC:        $3.01 per square yard per inch, plus shipping to job site TBD 

 
 
Part Number – #LTA 
Description – “Lab Testing Authorization”  
Description – “Lab Testing Authorization” Each cross section of testing includes geotechnical 
sampling, geotechnical testing (which includes plasticity testing, moisture density relationships testing, 
California Bearing Ratio Testing, Unconfined Compression Testing, Module Derivative Testing) and a 
Geotechnical Report.  

 
Manufacturer’s Suggested Retail Price:    Third party geotechnical labs charge $12,000 to run the 8 
tests.  We perform these tests at our cost of $6,000 for the first 2 cross sections, which will typically 
cover 3 miles of linear roadway if road base materials are consistent throughout section. Each 
additional cross section will be tested for $3,000 each. Plus, mobilization to project site and the cost to 
ship of road base material to testing lab - TBD 
Net price to Region 4 ESC:  Testing will be discounted to $4,800 for the first 2 cross sections, which 
typically covers 3 miles of linear roadway if materials are consistent throughout. Each additional cross 
sections will be tested for $2,400 each, plus mobilization to project site and the cost to ship of road 
base material to testing lab – TBD 
 
*Minimum order of LithTec™:  Product required to treat a minimum of:                                                           
50,000 CF @ 6” depth = 11,112 SY. (The equivalent of a road 4167' L x 24' W)  
 

Media submitted for price list must include the Offerors’ company name, name of the 
solicitation, and date on a Flash Drive (i.e., Pin or Jump Drives). 
 

iii. When a UPB is to be utilized, Offeror should include a state co-efficient for each 
state serviced to include both standard and non-standard hours. N/A 
 

iv. When hourly labor rates are to be utilized, Offeror should indicate the primary job titles 
with not to exceed hourly rates with any applicable discounts. N/A 

 
v. Is pricing available for all products and services?  

Yes, pricing is available for all products. The LithTec™ formulations are customized 
for each project, which may be treated at various depths.  As new products become 
available, they will be announced with pricing for inclusion. 
 

vi. Describe any shipping charges.   
Shipping cost to the project shall be determined and quoted at the time of the product 
order. The LithTec™ product is a dry powdered formulation that can be shipped in 3300 
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lb. Supersacks, 4,000 lb. Supersacks or in 21-ton pneumatic tankers. 
 

vii. Provide pricing for warranties on all products and services. 
There is no additional cost for the warranty as it is included in the purchase price.   
See Attached Product Warranty and Specifications 
 

viii. Describe any return and restocking fees.  
Since the product is customized for each project based upon the sampled materials 
tested, there are no returns permitted and consequently no restocking fees.  

 
 
 

ix. Describe any additional discounts or rebates available. Additional discounts or rebates 
may be offered for large quantity orders, single ship to location, growth, annual spend, 
guaranteed quantity, etc. 
 
Lithified Technologies offers a volume discount based on Total Annual Square Yards 
Purchased in a calendar year: 
 
•   50,000 Square Yards –   5% discount off Region 4 ESC Net Price 
• 100,000 Square Yards – 10% discount off Region 4 ESC Net Price 
• 150,000 Square Yards – 15% discount off Region 4 ESC Net Price 
• 200,000 Square Yards – 20% discount off Region 4 ESC Net Price
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x. Describe how customers verify they are receiving Contract pricing.  
Lithified Technology’s MSRP catalog sheet is available for all customers to ensure they 
are receiving contract pricing. 
 

xi. Describe payment methods offered.  
Electronic ACH, Wire Transfer or check. 
 

xii. Propose the frequency of updates to the Offeror’s pricing structure. Describe any 
proposed indices to guide price adjustments. If offering a catalog contract with 
discounts by category, while changes in individual pricing may change, the category 
discounts should not change over the term of the Contract.  
After the initial 12 months, annual price adjustments may occur should there are 
increases in the raw materials, effective the beginning of each calendar year. 
 

xiii. Describe how future product introductions will be priced and align with Contract 
 pricing proposed.  
Future product introductions will be priced consistently with the current contract pricing 
methodology and entitle Region 4 customers to receive the same discounts. 
 

xiv. Provide any additional information relevant to this section. 
 N/A 

Federal Funding Pricing 
Due to products and services potentially being used in response to an emergency or  
disaster  recovery situation in which federal funding may use, provide alternative pricing  
that does not include cost plus a percentage of cost or pricing based on time and materials;  
if time and materials is necessary, a ceiling price that the contractor exceeds at its own risk  
will be needed as determined and set by the Participating Public Agency. Products and  
services provided in a situation where an agency is eligible for federal funding, Offeror is  
subject to and must comply with all federal requirements applicable to the funding including,  
but not limited to the FEMA Special Conditions section located in the Federal Funds  
Certifications Exhibit.  

Lithified Technologies shall provide an additional discount if our materials are used in 
response to an emergency or disaster recovery situation. 
 

Not to Exceed Pricing. Region 4 ESC requests pricing be submitted as not to exceed pricing. Unlike 
fixed pricing, the Contractor can adjust submitted pricing lower if needed but, cannot exceed 
original pricing submitted. Contractor must allow for lower pricing to be available for similar product 
and service purchases. Cost plus pricing as a primary pricing structure is not acceptable. 
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b) Performance Capability 
i. Include a detailed response to Appendix D, Exhibit A, OMNIA Partners Response for 

National Cooperative Contract. Responses should highlight experience, demonstrate a 
strong national or regional presence, describe how Offeror will educate its sales force 
about the Contract, describe how products and services will be distributed, include a plan 
for marketing the products and services nationwide, and describe how volume will be 
tracked and reported to OMNIA Partners. 

ii. The successful Offeror will be required to sign Appendix D, Exhibit B, OMNIA Partners 
Administration Agreement prior to Contract award. Offerors should have any reviews 
required to sign the document prior to submitting a response. Offeror’s response 
should include any proposed exceptions to OMNIA Partners Administration Agreement 
on Appendix B, Terms and Conditions Acceptance Form. 

iii. Include completed Appendix D, Exhibits F. Federal Funds Certifications and G. New 
Jersey Business Compliance. 
At this time, we will not be doing business in New Jersey. 
 

iv. Describe how Offeror responds to emergency orders. 
Should a state of emergency arise and we are asked to respond, we will work  
diligently to respond in an expedient manner 
 

v. What is Offeror’s average Fill Rate? 
Lithified Technologies customizes the formulation for every project and therefore does 
not inventory a generic product. In addition, we have multiple on-demand blending 
partners across the country that fulfill and ship all orders to meet the installation and 
road construction schedules. 
 

vi. What is Offeror’s average on time delivery rate? Describe Offeror’s history of 
meeting the shipping and delivery timelines. 
We have consistently met our product delivery timelines in coordination with the road 
construction and installation schedules. We are prepared to meet demands for growth 
by expanding our geotechnical laboratory and staff and increasing the number of 
national blending facilities as required. 

 
vii. Describe Offeror’s return and restocking policy.   

Since the product is customized for each project based upon the sampled materials 
tested, there are no returns permitted and consequently no restocking fees. 
 

viii. Describe Offeror’s ability to meet service and warranty needs. 
Lithified Technologies is a product supplier with full geotechnical support. We warrant  
and guarantee the product replacement should a failure occur subsequent to the 
product being installed in accordance with the product installation specification. See 
attached warranty.
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ix. Describe Offeror’s customer service/problem resolution process. Include hours of 
operation, number of services, etc. 
Lithified Technologies customer service includes: A battery of 8 geotechnical tests in 
compliance with ASTM and AASHTO standards prior to the installation of the LithTec™ 
product to predetermine that the product is able to achieve high performance 
specifications in excess of industry standards for each project. Once the test results 
have confirmed that the results exceed the specifications, the product’s effectiveness 
has been confirmed. When the road contractors and installers follow the 
manufacturer’s installation specifications, they will achieve the same performance 
numbers as were achieved in the laboratory. To help ensure that this is accomplished, 
Lithified Technologies will send one of their field geotechnicians to every project to 
perform field testing during the installation process, to ensure that the contractor is 
achieving the predetermined optimum moisture content, densities, stiffness, equal to 
or greater than 95% compaction readings etc. to match the laboratory test results.  
In addition, the onsite geotechs observe and document the installation process and 
notify the customer and contractor of any installation processes that may be out of 
compliance with the installation specifications and will communicate with the customer 
and contractor to bring resolution to the situation. Ultimately it is the customer’s 
responsibility to stop the project, should the contractor be unwilling or unable to follow 
the installation specifications.   
Other Lithified Technology services include a Project Business Manager that 
coordinates the installation with the contractor, blending facilities, shipping company to 
ensure that the LithTec™ product is on site and ready to meet the installation schedule 
and that a location has been established for the staging of the product with the 
contractor.  The Lithified Technologies Project Business Manager will facilitate a 
preconstruction meeting with the contractor to ensure that the contractors have copies 
of the installation specification, the Required Equipment List and any other pertinent 
documents and will schedule the construction and installation with all parties. 
Hours of Operation: 9-5 M-F 
 

x. Describe Offeror’s invoicing process. Include payment terms and acceptable methods 
of payments. Offerors shall describe any associated fees pertaining to credit cards/p-
cards. 
Invoices will be submitted to the customer at the time of order and a 50% down payment 
is required at the time of order. The 50% down payment must be received before 
materials will be produced for the customer’s project. Final payment is due upon the 
completion of the installation. We accept ACH, Wire Transfer or check. In the rare case 
where a credit card would be accepted, a convenience fee of  4% is added. 
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xi. Describe Offeror’s contract implementation/customer transition plan. 
Step 1 of the contract process starts with a Customer Information Road History form 
(CIRH), which provides the contact information and any notable details about the road 
project, such as water crossings or previous problems areas in the road etc.  
Step 2. Customer signs a Laboratory Testing Authorization (LTA) form that authorizes 
the geotechs to pull soil and material samples from the road project in various cross 
sections that will be delivered to the lab for geotechnical testing.  
Step 3. Upon the completion of the testing a review of the geotechnical report is 
scheduled with the customer to go over the test results and dosage requirements 
necessary to achieve the performance specifications. 
Step 4. Should customer decide to move forward with the project, the customer signs 
which is called an On-Demand Product Request (ODPR) which, is the contract that 
authorizes Lithified Technologies to order the custom product, which will be delivered 
to the road project staging area in a timely manner to meet the road construction  and 
installation schedule. 
Step 5. Customer wires an initial 50% deposit on the product purchase, (unless 
otherwise agreed to in writing by Lithified Technologies.) 
Step 6. Upon completion of the project, the customer shall wire the balance of the 
product purchase price including the shipping cost and sales tax if applicable. 

 
xii. Describe the financial condition of Offeror. 

Lithified Technologies US, LLC (LT-US) is debt free with total assets in excess of $4 
million dollars and LLC Member's equity in excess of $900,000. 

 
xiii. Provide a website link in order to review website ease of use, availability, and 

capabilities related to ordering, returns and reporting. Describe the website’s capabilities 
and functionality.  
 www.LithTec.com is an informative site that allows users to view and download White 
Papers and other technical documents, laboratory testing protocols, installation 
specifications, required equipment lists for the contractors, a failure prevention guide, 
surface adhesion guide, Los Alamos National Laboratory White Papers, LithTec™ 
Value Engineering savings, customer testimonials, news stories and articles on LT-US, 
project videos, case studies, Power Point Presentations, Webinars and our latest story 
featured on CNBC on the Advancements TV Series hosted by Ted Danson, which 
featured two of the Company’s infrastructure technologies involving our LithTec-4Roads 
and LithTec U-Capping System, used to cap Abandoned Uranium Mines (AUMs).  
 

xiv. Describe the Offeror’s safety record. 
The LithTec™ product was commercialized in early 2018.  We have performed 
numerous projects during since that time with no accidents and a perfect safety record. 
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xv. Provide any additional information relevant to this section.   

LithTec™ is not a “soil stabilizer”, which simply tries to “stabilize the soil” by making it 
sticky with lignin or enzymes, or attempts to glue the soil together with a polymers.  
Instead, LithTec™ is transforming the soil into stone at the molecular level through a 
process called Lithification.  Soil Stabilizers do not have a good reputation due to their 
high failure rate.  There are literally thousands of different soil types that exist that range 
from an acidic pH to a high alkaline pH and consequently any company that offers one 
product is destined to fail. Lithified Technologies has raised the bar tremendously with 
its Accelerated Lithification Technology.  We know of no other product that exist 
worldwide that offers this technology nor that customizes their formulation for every 
single project with the extensive Geo-Technical Testing that supports every project. 
 
See attached document comparing LithTec™ to Soil Stabilizers 
 
“Differences between Stabilizers+Lithification.pdf” 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 









































































Supplier shall indemnify, defend and hold harmless OMNIA Partners for use of all such content and 
images including copyright infringement claims. Supplier and OMNIA Partners each hereby grant to 
the other party a limited, revocable, non-transferable, non-sublicensable right to use such party's logo 
(each, the "Logo") solely for use in marketing the Master Agreement. Each party shall provide the 
other party with the standard terms of use of such party's Logo, and such party shall comply with 
such terms in all material respects. Both parties shall obtain approval from the other party prior to use 
of such party's Logo. Notwithstanding the foregoing, the parties understand and agree that exceptas 
provided herein neither party shall have any right, title or interest in the other party's Logo. Upon 
termination of this Agreement, each party shall immediately cease use of the other party's Logo. 

ADMINISTRATIVE FEE, REPORTING & PAYMENT 

12. An "Administrative Fee" shall be defined and due to OMNIA Partners from Supplier 
in the amount of three percent (3 %) ("Administrative Fee Percentage") multiplied by the 
total purchase amount paid to Supplier, less refunds, credits on returns, rebates and discounts, for the 
sale of products and/or services to Principal Procurement Agency and Participating Public 
Agencies pursuant to the Master Agreement (as amended from time to time and including any 
renewal thereof) ("Contract Sales"). From time to time the parties may mutually agree in 
writing to a lower Administrative Fee Percentage for a specifically identified Participating Public 
Agency's Contract Sales. 

13. Supplier shall provide OMNIA Partners with an electronic accounting report monthly, 
in the format prescribed by OMNIA Partners, summarizing all Contract Sales for each calendar 
month. The Contract Sales reporting format is provided as Exhibit C ("Contract Sales Report"), 
attached hereto and incorporated herein by reference. Contract Sales Reports for each calendar month 
shall be provided by Supplier to OMNIA Partners by the 10th day of the following month. Failure to 
provide a Contract Sales Report within the time and manner specified herein shall constitute a material 
breach of this Agreement and if not cured within thirty (30) days of written notice to Supplier shall 
be deemed a cause for termination of the Master Agreement, at Principal Procurement Agency's sole 
discretion, and/or this Agreement, at OMNIA Partners' sole discretion. 

14. Administrative Fee payments are to be paid by Supplier to OMNIA Partners at the 
frequency and on the due date stated in Section 13, above, for Supplier's submission of corresponding 
Contract Sales Reports. Administrative Fee payments are to be made via Automated Clearing House 
(ACH) to the OMNIA Partners designated financial institution identified in Exhibit D. Failure to 
provide a payment of the Administrative Fee within the time and manner specified herein shall 
constitute a material breach of this Agreement and ifnot cured within thirty (30) days of written notice 
to Supplier shall be deemed a cause for termination of the Master Agreement, at Principal 
Procurement Agency's sole discretion, and/or this Agreement, at OMNIA Partners' sole discretion. 
All Administrative Fees not paid when due shall bear interest at a rate equal to the lesser of one and 
one-half percent (1 1/2%) per month or the maximum rate permitted by law until paid in full. 

15. Supplier shall maintain an accounting of all purchases made by Participating Public 
Agencies under the Master Agreement. OMNIA Partners, or its designee, in OMNIA Partners' sole 
discretion, reserves the right to compare Participating Public Agency records with Contract Sales 
Reports submitted by Supplier for a period of four (4) years from the date OMNIA Partners receives 
such report. In addition, OMNIA Partners may engage a third party to conduct an independent audit 
of Supplier's monthly reports. In the event of such an audit, Supplier shall provide all materials 
reasonably requested relating to such audit by OMNIA Partners at the location designated by OMNIA 
Partners. In the event an underreporting of Contract Sales and a resulting underpayment of 
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3.0 SUPPLIER RESPONSE 
3.1  

Supplier must supply the following information for the Principal Procurement Agency to 
determine Supplier’s qualifications to extend the resulting Master Agreement to 
Participating Public Agencies through OMNIA Partners. 

 
3.2 Company 

 
A. Brief history and description of Supplier to include experience providing 

similar products and services. 
Lithified Technologies US, LLC (LT-US) was formed on 7-1-2014. Corporate 
office and Geotechnical laboratory are located at:  218 Camino la Tierra, Santa 
Fe, NM 87506 
 

B. Total number and location of salespersons employed by Supplier.  
We employee 5 in-house salespersons, and have independent sales contracts 
with over 100 outside Business Development Representatives (BDR’s) and 
contract with licensees and their sales teams that also sell our product 
nationwide. We have a sales presence across the United States. 
 

C. Number and location of support centers (if applicable) and location of 
corporate office.  
Our corporate office and geotechnical lab are located at 218 Camino La Tierra, 
Santa Fe, NM 87506. 
 

D. Annual sales for the three previous fiscal years. 
• 2019  $1,109,829 

• 2020  $1,820,258 
• 2021  $1,938,089 

a. Dunn & Bradstreet 08-126-9634 – Lithified Technologies US, LLC  

b. FEIN 46-5764419 

E. Describe any green or environmental initiatives or policies. 
LithTec4Roads™ GREEN TECHNOLOGY is an environmentally friendly product, 
that is listed as a zero on the SDS (safety data sheet) regarding the 
environment and has passed the EPA Synthetic Leaching Procedure testing (SPLP 
TCLP 1311 and 1312) demonstrating that there are no harmful chemicals leaching 
into the environment and LithTec™ can also encapsulate toxic materials to prevent 
any leaching of harmful chemicals into the ground and water sources. Road 
projects using LithTec ™ over traditional road building methods can significantly 
reduce the carbon footprint in the construction installation.  For example, LithTec™ 
requires approximately 7 truckloads of Product in a 1 mile road x 24’ wide, compared 
to 98 truckloads of basecourse. A LithTec™ treated base with 500,000 psi modulus, 
provides the opportunity to reduce the asphalt thickness by 50% to 67% by way of 
transferring the structural credits that are typically only found in the thickness of the 
asphalt surface, into the LithTec™ treated base layer through “Value Engineering”. 
Lithified Technologies has also successfully demonstrated the encapsulation of 
harmful and toxic chemicals found in mine tailing and abandoned uranium mines 
(AUM’s) which serve to remediate toxic contamination at these sites.  
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F. Describe any diversity programs or partners supplier does business with and 
how Participating Agencies may use diverse partners through the Master 
Agreement. Indicate how, if at all, pricing changes when using the diversity 
program. If there are any diversity programs, provide a list of diversity alliances 
and a copy of their certifications.  
Lithified Technologies provides an installation specification that allows any 
certified road contractor to install the LithTec™ product. We recommend 
however that customers require using a contractor that has a minimum of 2-
years’ experience in installing lime stabilization or cement treated base 
stabilization. Most road construction companies have the traditional road 
construction equipment such graders, water trucks and rollers however many 
do not have the cement spreader truck or reclaimers that are necessary to 
spread the LithTec™ product at a calibrated dosage and blend the product 
evenly into the top 6”, 8” or 10” base, while simultaneously adding water to 
achieve  optimum moisture content (OMC). There are a number of companies 
that specialize in these two types of equipment and we can help facilitate 
bringing in these types of companies whenever needed.  
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G. Indicate if supplier holds any of the below certifications in any classified areas and 
include proof of such certification in the response: 

a. Minority Women Business Enterprise
 No 

If yes, list certifying agency:    
b. Small Business Enterprise (SBE) or Disadvantaged Business Enterprise 

(DBE) 
 No 

If yes, list certifying agency:    
c. Historically Underutilized Business (HUB) 

 No 
If yes, list certifying agency:    

d. Historically Underutilized Business Zone Enterprise (HUBZone) 
 No 

If yes, list certifying agency:    
e. Other recognized diversity certificate holder 

 No 

If yes, list certifying agency:    
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H. List any relationships with subcontractors or affiliates intended to be used when 
providing services and identify if subcontractors meet minority-owned standards. If 
any, list which certifications subcontractors hold and certifying agency. 

  Coughlin Construction  

Darren Coughlin 

darren@coughlincompany.com 

435-703-1268 

 
Wollam Construction 

Travis Sparks 

801-608-4166 
tsparks@wollamconstruction.com 

www.wollamconstruction.com 

 
Pavement Recycling System  

951-934-4734 or 951-712-2542 

sshoemaker@pavementrecycling.com 

nvaldez@pavementrecycling.com 
10240 San Sevaine Way 

Jurupa Valley, CA  91752 

Pavementrecycling.com 
 

BitCo  

Jeremiah Bitsui 
4801 Lang Avenue NE, Suite 2010 

Albuquerque, NM 87102 

505-768-1000 

 
GM Emulsion 

Gabe Martinez 

505-471-9981 
505-840-9709 

gabriel@gmemulsion.com 

5935 Agua Fria 

Santa Fe, NM  87507 
 

B Jackson  

Bart Jackson - Owner 
801-260-0988 
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K-Five Construction Corp  

Tony Floramo 

262-240-4100 ext.111 or 815-347-9449 
tonyf@k-five.net 

999 Oakmont Plaza Drive 

Westmont, IL  60559 
K-five.com 

 

Thorn Milling & Construction  

Cody Thorn 
Salt Lake, UT 

801-694-6259 

 
B Jackson  

Bart Jackson - Owner 

801-260-0988 
 

Diversified Minerals, Inc. 

Andy Austin 

1100 Mountain View Ave. Suite F 
Oxnard, CA 93030 

 

Western Material & Design, LLC 

PO Box 268 

Lee’s Summit, MO 64063 

 

Basalite Concrete Products 

Various locations across the US 

707-678-1901 

 
Lithified Technologies Texas, LLC 
602 Heathgate Drive, Houston TX 77062 

 
 
All Assets Global Management, LLC (AAGM) 
691 CR 233 Unit B-4 
Durango CO, 81301 
 
 
Kiewit Corporation   
Various locations across the US 
kiewit.com 
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Rock Solid 
1610 W Wisconsin Ave 
Appleton, WI 54911 
 
 
Griffin Soil Construction 
Bill Howard 
Northern California 
813.637.7011 
 
 
Granite  
Various locations across the US 
www.graniteconstruction.com 

 
Lane 
Various locations across the US 
www. laneconstruct.com 
 
 Staker and Parsons  
6500 S Old Spanish Trail 
Tucson, AZ 85747 
 
Mid States 
www.midstatesconstruction.com 
53697 Co. Rd, 9, Elkhart IN 46514 

 
Mt Carmel Soil Stabilization 
Darren Coughlin 
435-703-1268 

 
Griffith Construction 
California 

 
LT Solutions 
Steve Standley 

 
DevRen, LLC 
Todd Jorn 
 
Additional Subcontractor and Affiliate Names will be Provided on a Periodic Basis 
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I. Describe how supplier differentiates itself from its competitors. 
  What distinguishes LithTec™ from other products? 
 
The installation specifications for Cement Treated Base (CTB) and LithTec™ Treated 
Base (LTB) are very similar with several distinct differences.  Both products require a 
cement spreader truck for the powder to be applied at a designated dosage into the road 
base material.  Both are mixed into the road base with a Reclaimer at Optimum Moisture 
Content (OMC) however LithTec™ LTB has a formulation designed for Recycled 
Asphalt (RAP), enabling it to be mixed into the basecourse and recycled in place and 
does not require exporting the RAP to a landfill or recycle plant prior to treating the base, 
which is a significant savings to the project.  The LithTec™ treated base is then 
compacted with a sheep’s foot roller, then a motor grader puts a crown the road and the 
final compaction is performed with a steel drum roller, then it is ready for a chip seal or 
asphalt surface.  
 
Distinctions between LithTec™ and Cement Treated Base (CMT) 
 
1. LithTec™ dosage is typically 3% to 4%, installed at a depth of 6” to 8”, which 
requires 135 to 240 tons per mile and achieves a 400 UCS to 800 UCS (Unconfined 
Compressive Strength).  The average dosage for CMT is 5% to 6%, treated to a depth 
of 12” to 16” (due to the lack of ductility of CMT), requiring 450 to 720 tons per mile, 
which achieves a 250 UCS – 400 UCS. 
   
2. LithTec™ achieves can achieve a much higher strength than cement, while 
remaining “Ductile or Flexible”, which does not exist in cement treated base.  Cement is 
very brittle and prone to crack, which is why the Portland Cement Association 
specification recommends not exceeding 400 UCS, as it becomes exceedingly brittle 
at the UCS increases and will result in reflective cracking in the asphalt surface.  
Consequently, the spec also requires micro-fracturing, (pre-cracking the cement treated 
base with a flat wheel roller, with the vibrator on high, in an attempt to reduce the amount 
of shrinkage cracks and reflective cracking that will occur in the asphalt surface when 
placed on top of a cement treated base. A CTB of 400 UCS is reduced to approximately 
250 UCS after micro-fracturing, which then reduces the load bearing capacity of the 
road.   
 
The cracks that occur in the base after micro-fracturing also provide openings for water 
infiltration in the road’s foundation, which is the leading cause for road failures.  
LithTec™ achieves a much higher strength of 400 to 800 UCS, while remaining highly 
ductile, so micro-fracturing is not recommended. The LithTec™ treated base remains 
bound and non-dispersive while under water, preventing water infiltration, which leads 
to erosion, cracking, potholes, frost heave and further damage from freeze thaw cycles.  
 
3. During the installation process water is added to the cement treated base to 
achieve Optimum Moisture Content (OMC).  As soon as water is introduced into cement, 
it immediately begins to bond with the road base material.  Each time the reclaimer, 
motor grader or sheep’s foot passes through the road base material, it breaks those 
bonds, which will never reconnect again once broken.  As a result, the cement is losing 
strength with each passing hour, which is why the Portland Cement Association 
specification requires that the CMT installation be completed within two hours or less. 
This makes it difficult for road contractors as it requires smaller sections of road be 
worked on to complete the process within only 2 hours.  The LithTec™ formulations 
have a delayed set time of 6 to 8 hours before it begins to set up, which makes it much 
more forgiving for contractors to install, enabling them to have much more time to 
complete the road section.  As a result, they can work on much longer sections of road 
and ultimately achieve up to double the production rate per day, which saves 
approximately $35,000 per day in equipment and labor. 
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4. Lithified Technologies US is the manufacturer and supplier of LithTec with state-
of-the-art Geotechnical lab and a team of Geotech’s that perform a battery of 8 different 
soil and material test according to ASTM and AASHTO standards, and develops a 
customized formulation, which optimizes the performance in every road project. All field 
geotechnical testing is included in the purchase price, which ensures that the contractors 
/ installers are achieving the same performance numbers in the field, that were achieved 
in the lab, which is part of the built in Quality Control and Quality Assurance for every 
project.   
 
5. Most importantly, because of the High Strength and High Ductility of a LithTec™ 
Treated Base (LTB), the LithTec™ treated base will increase in strength of base course 
from 25,000 psi modulus (a measurement of Resilient Modulus) to 500,000 psi modulus, 
which is the equivalent strength as asphalt.  This enables engineers and road designers, 
to transfer the structural coefficient or structural numbers (typically achieved in the 
thickness of the asphalt) into the road’s foundation or base for a fraction of the cost 
through “Value Engineering”. As a result, the thickness of the asphalt can be reduced 
by 50% to $67% from a traditional road design, as every inch of a LithTec™ treated base 
now has the equivalent strength of asphalt.  In summary, Value Engineering is achieved 
through the reduction in asphalt thickness as well as the reduction in imported base 
course to the project, which can save the entire project between 25% to 50% over 
traditional road build methods.  
 
6. LithTec™ is a green and environmentally friendly product rated as a zero 
environmentally on the SDS sheet.  It has also passed the EPA Synthetic Precipitation 
Leaching Procedure (SPLP) test, which demonstrates that there are no harmful 
ingredients that can leach out into the environment. In addition, the product has the 
ability to encapsulate harmful ingredients and keep them from reaching out into the 
environment. 
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J. Describe any present or past litigation, bankruptcy or reorganization involving 
supplier.   
We have a claim filed against a former licensee for default on a promissory note 
payment and other related issues. This licensee has submitted a counter claim which 
we believe lacks merit. 
 

K. Felony Conviction Notice: Indicate if the supplier 
a. a is a publicly held corporation and this reporting requirement is not 

applicable;  We are not a publicly held corporation. 
b. is not owned or operated by anyone who has been convicted of a 

felony?  No 
c. is owned or operated by and individual(s) who has been convicted of a 

felony and provide the names and convictions. N/A 
L. Describe any debarment or suspension actions taken against supplier None 

 
3.3 Distribution, Logistics 

 
A. Each offeror awarded an item under this solicitation may offer their complete product 

and service offering/a balance of line. Describe the full line of products and services 
offered by supplier. 

 
Lithified Technologies offers custom formulations across a wide spectrum of soil 
classifications ranging from a zero Plasticity Index (PI) to a 50 PI, which would be 
the equivalent of blow sand to an expansive clay. 
 
The LithTec™ Product is used to treat the base layer or foundation under the road’s 
surface to achieve unprecedented load bearing capacity and resistance to water, 
which are the top two reasons that roads fail. This enables engineers and road 
designers to transfer the structural credits typically found in the asphalt surface into 
the base layer at a fraction of the cost thereby allowing the thickness of the asphalt  
pavement design to be reduced by 50% to 67% through a process called “Value 
Engineering”, which can result in an overall savings to the project of between 25 and 
50%. 
 
 
Type of Projects for LithTec™ would include parking lots, laydown yards, walking 
and bike trails, rural roads, secondary feeder roads, interstate highways, haul roads, 
and service roads. 
 
New Road Construction, Reconstruction, FDR, Gravel to Chip Seal:  LithTec™ 
can be used in new construction to build the roads right from the beginning.  It is also 
used in reconstruction in a Full Depth Reclamation (FDR) or what we refer to as Full 
Depth Lithification FDL for failing asphalt and chip seal roads.  We recycle the failing 
asphalt in place and achieve 500,000 psi modulus is the base making the foundation 
2,000% stronger than high quality base course. County or rural gravel roads can be 
treated with LithTec™ to achieve the same strength as asphalt, then place a chip 
sealed surface on top to produce a long-lasting road that looks and performs like 
asphalt for approximately 25¢ - 30¢ on the dollar, when compared to an asphalt road, 
enabling a county to get more miles out of their budget with longer lasting high quality 
roads that cost less to build and maintain that is also environmentally friendly.  
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Services: Lithified Technologies offers full geotechnical support including material 
sampling, product customization, geotechnical test reports, project coordination with 
the contractor, blending facility and shipping company. Our field geotechs provide 
quality control and quality assurance during the installation process, all of which are 
services that have never been offered before in the industry. 
 
 

B. Describe how supplier proposes to distribute the products/service nationwide. Include 
any states where products and services will not be offered under the Master Agreement, 
including U.S. Territories and Outlying Areas. 
Lithified Technologies works with a network of blending partners and affiliates in the 
US and Canada to blend our custom product to order and ship directly to the job site. 
See attached map: “Mixing Station Map 222.pdf” 
Lithified Technologies US owns the licensing and distributions rights for all 50 states 
and its 16 protectorates that include Puerto Rico, Virgin Islands, Guam etc. For the 
Region 4 offering, New Jersey shall be excluded. 
 

C. Describe how Participating Agencies are ensured they will receive the Master 
Agreement pricing; include all distribution channels such as direct ordering, retail or 
in-store locations, through distributors, etc. Describe how Participating Agencies 
verify and audit pricing to ensure its compliance with the Master Agreement. 
Lithified Technologies offers product sales through our Licensees in Texas, New 
Mexico, Arizona, Colorado and Utah. In addition, LT-US has direct sales through our 
salespeople and Business Development Representatives (BDRs) that cover all 50 
states. Verification of pricing is available through Lithified Technologies US (LT-US) 
corporate office in Santa Fe, New Mexico, USA. LT-US sets the pricing through all 
of its distribution networks and will ensure that the customers of Region 4 receive 
preferred pricing as provided in this document. 

 
D. Identify all other companies that will be involved in processing, handling or shipping 

the products/service to the end user. 
Western Materials and Design, LLC and Sutton Trucking, Diversified Minerals, Inc., 
Basalite Concrete Products, US Transport and other shipping companies to be 
determined at the time of shipping. Additional blending affiliates may be added from 
time to time and will be updated as applicable. 

 
E. Provide the number, size and location of Supplier’s distribution facilities, 

warehouses and retail network as applicable. 
See Map “Mixing Station Map 222.pdf”in ATTACHMENTS folder 



Version October 19, 2021  

 
3.4 Marketing and Sales 

 
A. Provide a detailed ninety-day plan beginning from award date of the Master 

Agreement describing the strategy to immediately implement the Master Agreement 
as supplier’s primary go to market strategy for Public Agencies to supplier’s teams 
nationwide, to include, but not limited to: 

 
i. Executive leadership endorsement and sponsorship of the award as the public 

sector go-to-market strategy within first 10 days. 
CEO will make an announcement of the Region 4 Award to all employees 
of LT-US, all Licensees and their salespeople, and to all of the National 
BDRs.   
 

ii. Training and education of Supplier’s national sales force with participation 
from the Supplier’s executive leadership, along with the OMNIA Partners 
team within first 90 days. 
LT-US will host a LithTec™ training program for the Omnia Partners team 
members and Regional Sales managers and provide them with 
information and materials necessary to make them effective on their sales 
calls with an understanding of the basic benefits of LithTec and how it can 
provide road projects a substantial savings, with higher quality, longer 
lasting roads.  In addition, we will do a webinar for all prospects every other 
week that will provide the opportunity for all Omnia Partner’s prospects, 
LT-US BDR prospects, Licensee prospects and Direct sale prospects to 
learn more about LithTec™ through a detailed and technical PowerPoint 
presentation, hosted by the Founder and CEO of Lithified Technologies, 
US  
 

 
B. Provide a detailed ninety-day plan beginning from award date of the Master 

Agreement describing the strategy to market the Master Agreement to current 
Participating Public Agencies, existing Public Agency customers of Supplier, as well 
as to prospective Public Agencies nationwide immediately upon award, to include, 
but not limited to: 

 
i. Creation and distribution of a co-branded press release to trade publications 

ii. Announcement, Master Agreement details and contact information published 
on the Supplier’s website within first 90 days 

iii. Design, publication and distribution of co-branded marketing materials within 
first 90 days 

iv. Commitment to attendance and participation with OMNIA Partners at 
national (i.e., NIGP Annual Forum, NPI Conference, etc.), regional (i.e., 
Regional NIGP Chapter Meetings, Regional Cooperative Summits, etc.) and 
supplier-specific trade shows, conferences and meetings throughout the term 
of the Master Agreement 

v. Commitment to attend, exhibit and participate at the NIGP Annual Forum in 
an area reserved by OMNIA Partners for partner suppliers. Booth space 
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will be purchased and staffed by Supplier. In addition, Supplier commits to 
provide reasonable assistance to the overall promotion and marketing efforts 
for the NIGP Annual Forum, as directed by OMNIA Partners. 

vi. Design and publication of national and regional advertising in trade 
publications throughout the term of the Master Agreement 

vii. Ongoing marketing and promotion of the Master Agreement throughout its 
term (case studies, collateral pieces, presentations, promotions, etc.) 

viii. Dedicated OMNIA Partners internet web-based homepage on Supplier’s 
website with: 

• OMNIA Partners standard logo. 

• Copy of original Request for Proposal. 

• Copy of Master Agreement and amendments between Principal 
Procurement Agency and Supplier. 

• Summary of Products and pricing. 

• Marketing Materials 

• Electronic link to OMNIA Partners’ website including the online 
registration page. 

• A dedicated toll-free number and email address for OMNIA 
Partners 

 
LT-US will announce our new relationship as a supplier of our LithTec™ products 
and services through OMNIA Partners, the largest and most experienced group 
purchasing organization in the US.  We will create marketing materials that feature 
the co-branding of the two companies and announcements and press releases will 
publicize our new relationship on our company website within 90 days that will show 
the details of our Master Agreement.  It will also be announced on our weekly 
webinars and Zoom training sessions and at industry trade shows that we attend 
each year.   
  
Webinars and Zoom training sessions will be made available weekly to our Business 
Development Representatives, Licensees and their sales teams as well as 
educational webinars weekly for our Public Agency customers with question and 
answer sessions at the end of the webinar.  The Public Agency customers will be 
given an opportunity within the first 90 days to select their first road project and 
receive GPS mapping and soil sampling, geological testing including the results of 
the testing provided in a geotechnical report that shows the before and after results 
of the LithTec™ treat samples at no cost to them (a value of $12,000).   
 
LT-US  will make the commitment to attendance and participation with OMNIA 
Partners at national (i.e., NIGP Annual Forum, NPI Conference, etc.), regional (i.e., 
Regional NIGP Chapter Meetings, Regional Cooperative Summits, etc.) and 
supplier-specific trade shows, conferences and meetings throughout the term of the 
Master Agreement.  LT-US agrees to purchase booth space and exhibit at the NIGP 
Annual Forum and will provide assistance in the promotion and marketing efforts for 
the NIGP Annual Forum. 
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LT-US agrees to promote and market the Master Agreement throughout the term and 
provide project case studies, collateral pieces, presentations, promotions, training 
and webinars to create a dedicated OMNIA Partners homepage on the LithTec.com 
website that will incorporate the OMNIA Partners standard logo, a copy of original 
Request for Proposal and copy of Master Agreement and amendments between 
Principal Procurement Agency and Supplier.  We will provide a summary of Products 
and pricing and make all Marketing Materials available. An Electronic link to the 
OMNIA Partners’ website including the online registration page will be provided and 
LT-US will dedicate a toll-free number and email address for OMNIA Partners. 
 
The LT-US sales training will include the key features of the Master Agreement  an 
understanding of the solicitation process and training on the range of Public 
Agencies that can utilize the Master Agreement through OMNIA Partners as well 
as understanding of the benefits for using cooperative contracts 
 
Lithified Technology’s core business is with Public Works Directors that represent 
their counties. We will continue to market to these existing repeat customers (a list 
will be provided) and transition them into Public Agency customers on the Master 
Agreement available nationally through OMNIA Partners, with the starting date that 
LT-US is awarded the Master Agreement.    
 
Harris County, TX, San Juan County, UT, Quay County, NM, Chavez County, NM, 
Eddy County, NM, San Benito County, CA, Howard County, TX, El Paso County, 
CO, Archuleta County, CO, Stanislaus County, CA, Santa Fe County, NM, Sandoval 
County, NM, Duchesne County, UT, Maricopa County, AZ, Emery County, UT, City 
of Mt Pleasant, UT, City of Santa Fe, NM, City of Prescott, AZ, City of Flagstaff, AZ,  
City of Sunland Park in Dona Ana County, NM, Village of Angel Fire, NM, City of Port 
Arthur, TX, Town of Rush Valley, UT, ADOT, Yuma, AZ, NMDOT, NM, UDOT, UT, 
LADOT, LA, TNDOT, TN, TXDOT, TX. 
 

 
LT-US will provide our logo(s) to OMNIA Partners and will grant permission for the 
reproduction of our logo in marketing communications  and promotions and we will 
request the use of OMNIA Partners logo for the same purposes and understand that 
this is will require permission for reproduction, as well. 

 
As stated above LT-US will train and deploy or direct sales representatives, BDRs 
and Licensees to sell our product and services to the Public Agencies nationwide.  
Any leads provided by OMNIA Partners will be followed up in a timely manner. All 
sales materials to our public sector customers will include the OMNIA Partners logo. 
LT-US sales initiatives will communicate that Master Agreement was competitively 
solicited and publicly awarded by a Principal Procurement Agency, providing the 
best government pricing at no cost to participate and is Non-exclusive.
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C. Describe how Supplier will transition any existing Public Agency customers’ 

accounts to the Master Agreement available nationally through OMNIA Partners. 
Include a list of current cooperative contracts (regional and national) Supplier holds 
and describe how the Master Agreement will be positioned among the other 
cooperative agreements. 

 
D. Acknowledge Supplier agrees to provide its logo(s) to OMNIA Partners and agrees to 

provide permission for reproduction of such logo in marketing communications and 
promotions. Acknowledge that use of OMNIA Partners logo will require permission 
for reproduction, as well. 

 
E. Confirm Supplier will be proactive in direct sales of Supplier’s goods and services to 

Public Agencies nationwide and the timely follow up to leads established by OMNIA 
Partners. All sales materials are to use the OMNIA Partners logo. At a minimum, the 
Supplier’s sales initiatives should communicate: 

 
F. Confirm Supplier will train its national sales force on the Master Agreement. At a 

minimum, sales training should include: 
 

i. Master Agreement was competitively solicited and publicly awarded by a 
Principal Procurement Agency 

ii. Best government pricing 
iii. No cost to participate 
iv. Non-exclusive 

 
 Lithified Technology’s core business is with Public Works Directors that represent 
their counties. We will continue to market to these existing repeat customers (a list 
will be provided) and transition them into Public Agency customers on the Master 
Agreement available nationally through OMNIA Partners, with the starting date that 
LT-US is awarded the Master Agreement.    
 
Harris County, TX, San Juan County, UT, Quay County, NM, Chavez County, NM, 
Eddy County, NM, San Benito County, CA, Howard County, TX, El Paso County, 
CO, Archuleta County, CO, Stanislaus County, CA, Santa Fe County, NM, Sandoval 
County, NM, Duchesne County, UT, Maricopa County, AZ, Emery County, UT, City 
of Mt Pleasant, UT, City of Santa Fe, NM, City of Prescott, AZ, City of Flagstaff, AZ,  
City of Sunland Park in Dona Ana County, NM, Village of Angel Fire, NM, City of Port 
Arthur, TX, Town of Rush Valley, UT, ADOT, Yuma, AZ, NMDOT, NM, UDOT, UT, 
LADOT, LA, TNDOT, TN, TXDOT, TX. 
 

 
LT-US will provide our logo(s) to OMNIA Partners and will grant permission for the 
reproduction of our logo in marketing communications  and promotions and we will 
request the use of OMNIA Partners logo for the same purposes and understand that 
this is will require permission for reproduction, as well. 
 

 
As stated above LT-US will train and deploy or direct sales representatives, BDRs 
and Licensees to sell our product and services to the Public Agencies nationwide.  
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Any leads provided by OMNIA Partners will be followed up in a timely manner. All 
sales materials to our public sector customers will include the OMNIA Partners logo. 
LT-US sales initiatives will communicate that Master Agreement was competitively 
solicited and publicly awarded by a Principal Procurement Agency, providing the 
best government pricing at no cost to participate and is Non-exclusive.
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i. Key features of Master Agreement 
ii. Working knowledge of the solicitation process 

iii. Awareness of the range of Public Agencies that can utilize the Master 
Agreement through OMNIA Partners 

iv. Knowledge of benefits of the use of cooperative contracts 
 

G. Provide the name, title, email and phone number for the person(s), who will be 
responsible for: 

 
i. Executive Support 

Bob Sherwin, CEO 
bob@lithtec.com 
505-982-7444 
 
Josh Cantrell, COO 
josh@lithtec.com 
505-501-2558 

ii. Marketing 
Aeron Goldheart, VP of Marketing & Media 
aeron@lithtec.com 
214-693-9522 
 

iii. Sales  
Bob Sherwin, CEO 
bob@lithtec.com 
505-982-7444 
 
Josh Cantrell, COO 
josh@lithtec.com 
505-501-2558 
 
Max Sherwin 
max@lithtec.com 
435-669-8276 
 
 

iv. Sales Support 
Ken Hardin 
ken@lithtec.com  
512-694-7016 
 
Barbara Salas 
Barbara@lithtec.com 
505-982-7444 
 

v. Financial Reporting 
Patricia Shaw 
tricia@lithtec.com 
505-982-7444 
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vi. Accounts Payable 
Sonnia Cassidy 
sonnia@lithtec.com 
505-982-7444 
 

vii. Contracts 
 
 

Joe McClaugherty 
joe@mcsilverlaw.com 
505-988-8803 
 
Rich White 
rich@lithtec.com 
925-787-0827 
 
Patricia Shaw 
tricia@lithtec.com 
505-982-7444 

 
H. Describe in detail how Supplier’s national sales force is structured, including contact 

information for the highest-level executive in charge of the sales team. 
As stated above LT-US’s national sales force includes our Licensees in NM, AZ, 
UT, CO and Texas as well as their sales teams.  We have over 100 national 
Business Representatives (BDRs) and our in house direct sales team.  Bob 
Sherwin, CEO is the executive in charge of all sales for the Company.   
 

 
I. Explain in detail how the sales teams will work with the OMNIA Partners team to 

implement, grow and service the national program. 
LT-US will provide training to all of the Omnia sale representatives and regional 
sales managers.  In addition, a one hour webinar will be available every other week 
for the Omnia sale representatives and regional sales managers to send their 
prospects to.  As a result, the Omnia regional sales managers do not need to know 
all of the technical aspects of selling LithTec™, rather just the basics that include 
why it is superior to all other soil stabilizers and how it will save the customer 25% 
to 50% and provide higher quality roads that cost less to build and maintain.   
 

 
I. Explain in detail how Supplier will manage the overall national program 

throughout the term of the Master Agreement, including ongoing coordination of 
marketing and sales efforts, timely new Participating Public Agency account set- 
up, timely contract administration, etc. 
LT-US sales, marketing department will continue to offer training and informative 
webinars to our Omnia sales partners, Agency customers and National sales teams.  
We will attend industry trade shows and work in concert with Omnia to optimize 
the sales efforts of both companies. LT-US accounting, administration and finance 
department will work closely with Omnia Partners to ensure that all contract 
administration is handled in a timely manner.  
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J. State the amount of Supplier’s Public Agency sales for the previous fiscal year. 
Provide a list of Supplier’s top 10 Public Agency customers, the total purchases 
for each for the previous fiscal year along with a key contact for each. 
 

Quay County                                                        $            148,800.00  2020 
Duchesne County                                                   $            126,750.00  2020 
Duchesne County                                                   $            280,150.00  2020 
City of Prescott                                           $            416,707.50  2020 
Stanislaus County                                                                   $            757,333.00  2019 
San Juan County                                                                 $            348,750.00  2019 
Archuleta County                                                                          $            114,750.00  2019 
Quay County                                                        $            116,967.50  2018 
Chavez County  $            186,010.00  2018 
San Juan County  $            273,262.65  2018 

 
 

K. Describe Supplier’s information systems capabilities and limitations regarding 
order management through receipt of payment, including description of multiple 
platforms that may be used for any of these functions. 

 
Lithified Technologies uses Buildertrend, a project management platform that features a 
pre-sales process, financial tools, internal and external communication and 
customer management.  This system comes with functions such as DocuSign, payment 
processing and QuickBooks.  This program interfaces with Microsoft Office Suite, allowing 
us to upload our lab testing data and related documents.  Buildertrend centralizes all job 
documentation, tracking the job from inception to completion, including all files, photos, 
videos, daily logs, and financial documentation.  The Quickbooks system tracks and 
records all financial transactions, such as receivables, beginning with estimates and 
ending with receipt of payment.  The system requires some manual data entry that can 
allow for the potential of error. 

 
 

L. Provide the Contract Sales (as defined in Section 12 of the OMNIA Partners 
Administration Agreement) that Supplier will guarantee each year under the Master 
Agreement for the initial three years of the Master Agreement (“Guaranteed 
Contract Sales”). 
 

$ TBD  in year one 
$ TBD  in year two 
$ TBD  in year three 

 
To the extent Supplier guarantees minimum Contract Sales, the Administrative Fee 
shall be calculated based on the greater of the actual Contract Sales and the 
Guaranteed Contract Sales. 

 
M. Even though it is anticipated many Public Agencies will be able to utilize the Master 

Agreement without further formal solicitation, there may be circumstances where 
Public Agencies will issue their own solicitations. The following options are available 
when responding to a solicitation for Products covered under the Master Agreement. 
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i. Respond with Master Agreement pricing (Contract Sales reported to 

OMNIA Partners). 
ii. If competitive conditions require pricing lower than the standard Master 

Agreement not-to-exceed pricing, Supplier may respond with lower 
pricing through the Master Agreement. If Supplier is awarded the 
contract, the sales are reported as Contract Sales to OMNIA Partners 
under the Master Agreement. 

iii. Respond with pricing higher than Master Agreement only in the unlikely 
event that the Public Agency refuses to utilize Master Agreement 
(Contract Sales are not reported to OMNIA Partners). 

iv. If alternative or multiple proposals are permitted, respond with pricing 
higher than Master Agreement, and include Master Agreement as the 
alternate or additional proposal. 

 
Detail Supplier’s strategies under these options when responding to a solicitation.
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c) Qualification and Experience 
i. Provide a brief history of the Offeror, including year it was established and 

corporate office location. 
Lithified Technologies US, LLC (LT-US) was formed on 7-1-2014. The company has 
approximately 95 investors / LLC Members.  We have performed literally tens of 
thousands of tests, and spent over $21 million in R&D to develop our custom 
formulations that have achieved unprecedented performance numbers with regard to 
loadbearing capacity, unconfined compressive strength, R-Value, resistance to water, 
high ductility, controlling shrink and swell in clay soils, remaining bound and 
nondispersive while underwater, post submersion strength testing and others.   
 
In addition, we have developed new technologies and applications that involve the 
capping of Abandoned Uranium Mines (AUMs), the remediation of superfund sites, and 
containment of toxic mine tailings that have passed the environmental protection 
agency SPLP and TCLP tests that demonstrate that we can encapsulate harmful and 
environmentally toxic ingredients from entering our water tables or environment.  The 
LithTec Earth Pond Liners can be used to line and cap landfills, agricultural evaporative 
pond liners in the dairy industry, bio fuel algae pond liners, earth blocks for residential 
and commercial construction and other technologies that are currently in development. 
Our Corporate office and Geotechnical laboratory are located at  218 Camino la Tierra, 
Santa Fe, NM 87506 
 

ii. Describe Offeror’s reputation in the marketplace. 
Lithified Technologies has received extensive television and news stories which 
demonstrate unprecedented geotechnical performance numbers which have been 
substantiated by numerous laboratories including Los Alamos National Laboratory 
(LANL). A testimonial video which includes several public works directors and the two 
co-chairmen of the New Mexico Association of Counties speak to their experiences 
with LithTec™ as well as the former President of the Navajo Nation and one of the 
largest road construction companies in California, Griffin Soil Group.   
                                                                                                
See attached Testimonial videos in the “Videos Folder” of the flash drive and the article 
featured in the LANL annual report Perspectives, as well as an article featured in 
Asphalt Contractor magazine 

 
iii. Describe Offeror’s reputation of products and services in the marketplace. 

 Lithified Technologies offers full geotechnical support including material sampling, 
product customization, geotechnical test reports, project coordination with the 
contractor, blending facility and shipping company. Our field geotechs provide quality 
control and quality assurance during the installation process, all of which are services 
that have never been offered by any other company in the industry. 

 
iv. Describe the experience and qualification of key employees. 

See attached Bios of management team in ATTACHMENTS folder. 
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v. Describe Offeror’s experience working with the government sector. 
 Lithified Technologies has worked with numerous Cities, Counties, State DOT’s, Los 
Alamos National Laboratories, FEMA, FHWA, AASTO, ASTM, National Transportation 
Product Evaluation Program (NTPEP), SBA, BLM, Navajo Nation, Southern Utes and 
other sovereign nations and the National Forest Service.   
 

vi. Describe past litigation, bankruptcy, reorganization, state investigations of entity or 
current officers and directors. 
We settled a claim in the past involving a former product manufacturer that 
attempted to steal our formulations and IP and we have a current claim filed 
against a former licensee involving their default on promissory note due to       
LT-US and other related issues. This licensee has submitted a counter claim 
which we believe lacks merit. 

 
vii. Provide a minimum of 5 customer references relating to the products and services within 

this RFP. Include entity name, contact name and title, contact phone and email, city, 
state, years serviced, description of services and annual volume. 
Larry Moore, Quay County, NM -  2018, “Airport Rd Project”, “AR Rd Project”  
575.403.7735  Larry.Moore@quaycounty-nm.gov 

 
Joe West, Chaves CO 2018, “Omaha Haul Road Project” 575.626.7674  
jwest@co.chaves.nm.us 
 
Archuleta County – 3 Road Partitions - Bob Perry 970.275.2556 cell 
frontporcheng@gmail.com 

 
Dennis Seal – Former TX DOT Engineer, Currently Lead Engineer with Pape           
Dawson Engineers 972.489.6950  
 
Greg Gentsch – Former AZ DOT Engineer, Currently Lead Engineer with Fisher    
Industries 480.254.8475  
 
Guilles Bussod, PhD Scientist with LANL – 505.629.5864   

 
Sandoval County 2021,  “ CR13 Cuba Project”  Installer Gabe Martinez 
505.840.9709.    cell gabriel@gmemulsion.com 
 
Sky Ute Fairgrounds 2021, “Sky Ute Fairgrounds Rd Project” Jay Dee Brunson, 
970.759.5794 cell jdbrunson@skyutefairgrounds.com 
 
Union Pacific 21-2022, “Old Colton Project” Levi Turner, P.E. 720.445.1082 cell 
ljt@deainc.com 

 
San Juan County 2019 : “Landfill Road Project”, “Dude Ranch Road”  
Clark Hawkins chawkins@sanjuancounty.org - 435.587.3225 Cell  
 
City of Sunland Park, NM 2017, “Santa Teresita Road Project” Hector Rangel 
hector.rangel@sunlandpark-nm.gov  575.520.5135, 575.589.7565 
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viii. Provide any additional information relevant to this section. 
 
See:  Los Alamos National Labs (LANL) White Papers “White Paper LANL Report  
38pg on LithTec testing.pdf” in ATTACHMENTS folder. 
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d) Value Add 
 

i. Provide any additional information related to products and services Offeror proposes 
to enhance and add value to the Contract. 
 

What distinguishes LithTec™ from other products? 
 
The installation specifications for Cement Treated Base (CTB) and LithTec™ Treated 
Base (LTB) are very similar with several distinct differences.  Both products require a 
cement spreader truck for the powder to be applied at a designated dosage into the road 
base material.  Both are mixed into the road base with a Reclaimer at Optimum Moisture 
Content (OMC) however LithTec™ LTB has a formulation designed for Recycled Asphalt 
(RAP), enabling it to be mixed into the basecourse and recycled in place and does not 
require exporting the RAP to a landfill or recycle plant prior to treating the base, which is 
a significant savings to the project.  The LithTec™ treated base is then compacted with a 
sheep’s foot roller, then a motor grader puts a crown the road and the final compaction is 
performed with a steel drum roller, then it is ready for a chip seal or asphalt surface.  
 
Distinctions between LithTec™ and Cement Treated Base (CMT) 

 
1. LithTec™ dosage is typically 3% to 4%, installed at a depth of 6” to 8”, which requires 

135 to 240 tons per mile and achieves a 400 UCS to 800 UCS (Unconfined 
Compressive Strength).  The average dosage for CMT is 5% to 6%, treated to a depth 
of 12” to 16” (due to the lack of ductility of CMT), requiring 450 to 720 tons per mile, 
which achieves a 250 UCS – 400 UCS.   
 

2. During the installation process water is added to the cement treated base to achieve 
Optimum Moisture Content (OMC).  As soon as water is introduced into cement, it 
immediately begins to bond with the road base material.  Each time the reclaimer, motor 
grader or sheep’s foot passes through the road base material, it breaks those bonds, 
which will never reconnect again once broken.  As a result, the cement is losing strength 
with each passing hour, which is why the Portland Cement Association specification 
requires that the CMT installation be completed within two hours or less. This makes it 
difficult for road contractors as it requires smaller sections of road be worked on to 
complete the process within only 2 hours.  The LithTec™ formulations have a delayed 
set time of 6 to 8 hours before it begins to set up, which makes it much more forgiving 
for contractors to install, enabling them to have much more time to complete the road 
section.  As a result, they can work on much longer sections of road and ultimately 
achieve up to double the production rate per day, which saves approximately $35,000 
per day in equipment and labor. 
 

3. Lithified Technologies US is the manufacturer and supplier of LithTec with state-of-the-
art Geotechnical lab and a team of Geotech’s that perform a battery of 8 different soil 
and material test according to ASTM and AASHTO standards, and develops a 
customized formulation, which optimizes the performance in every road project. All field 
geotechnical testing is included in the purchase price, which ensures that the 
contractors / installers are achieving the same performance numbers in the field, that 
were achieved in the lab, which is part of the built in Quality Control and Quality 
Assurance for every project.   
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4. Most importantly, because of the High Strength and High Ductility of a LithTec™ 
Treated Base (LTB), the LithTec™ treated base will increase in strength of base course 
from 25,000 psi modulus (a measurement of Resilient Modulus) to 500,000 psi 
modulus, which is the equivalent strength as asphalt.  This enables engineers and road 
designers, to transfer the structural coefficient or structural numbers (typically achieved 
in the thickness of the asphalt) into the road’s foundation or base for a fraction of the 
cost through “Value Engineering”. As a result, the thickness of the asphalt can be 
reduced by 50% to $67% from a traditional road design, as every inch of a LithTec™ 
treated base now has the equivalent strength of asphalt.  In summary, Value 
Engineering is achieved through the reduction in asphalt thickness as well as the 
reduction in imported base course to the project, which can save the entire project 
between 25% to 50% over traditional road build methods.  

 
5. LithTec™ is a green and environmentally friendly product rated as a zero 

environmentally on the SDS sheet.  It has also passed the EPA Synthetic Precipitation 
Leaching Procedure (SPLP) test, which demonstrates that there are no harmful 
ingredients that can leach out into the environment. In addition, the product has the 
ability to encapsulate harmful ingredients and keep them from reaching out into the 
environment. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

3. Competitive Range: It may be necessary to establish a competitive range. Factors from the 
predetermined criteria will be used to make this determination. Responses not in the 
competitive range will not receive further award consideration. Region 4 ESC may determine 
establishing a competitive range is not necessary. 

 
4. Past Performance: An Offeror’s past performance and actions are relevant in determining 

whether or not the Offeror is likely to provide quality goods and services; the administrative 
aspects of performance; the Offeror’s history of reasonable and cooperative behavior and 
commitment to customer satisfaction; and generally, the Offeror’s businesslike concern for the 
interests of the customer may be taken into consideration when evaluating proposals, 
although not specifically mentioned in the RFP. 

 
5. Additional Investigations: Region 4 ESC reserves the right to make such additional 

investigations as it deems necessary to establish the capability of any Offeror. 
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Tab 6 – Additional Required Documents (Appendix C) 

a. Acknowledgment and Acceptance of Region 4 ESC’s Open Records Policy (Appendix C,
Doc #1)

b. Antitrust Certification Statement (Tex. Government Code § 2155.005) (Appendix C, Doc
#2)

c. Implementation of House Bill 1295 Certificate of Interested Parties (Form 1295)
(Appendix C, Doc #3)

d. Texas Government Code 2270 Verification Form (Appendix C, Doc #4)

e. Felony Conviction Notification (Appendix C, Doc #5)

f. Any additional agreements Offeror will require Participating Agencies to sign

1. Additional Agreements: If an Offeror requires additional agreements, a copy of the proposed
agreement must be included with the proposal.

SEE NON-DISCLOSURE, CONFIDENTIALITY AGREEMENT (NDA AGREEMENT) – PDF 
ATTACHED in TAB 7 ATTACHMENTS 

2. Open Records Policy: Proposals submitted in response to this RFP become
a matter of public record subject to release after Contracts are executed. If
an Offeror believes its response, or parts of its response, may be exempt
from disclosure, the Offeror must specify page-by-page and line-by-line the
parts of the response, which it believes, are exempt. In addition, the Offeror
must specify which exception(s) are applicable and provide detailed
reasons to substantiate the exception(s). Offeror must provide this
information on the “Acknowledgement and Acceptance of Region 4 ESC’s
Open Records Policy” (Appendix C, Doc #1). Any unmarked information
will be considered public information and released, if requested under the
Public Information Act. Price is not confidential and will not be withheld.

The determination of whether information is confidential and not subject to disclosure is the duty 
of the Office of Attorney General (OAG). Region 4 ESC must provide the OAG sufficient information 
to render an opinion and therefore, vague and general claims to confidentiality by the Offeror are 
not acceptable. Region 4 ESC must comply with the opinions of the OAG. Region 4 ESC assumes 
no responsibility for asserting legal arguments on behalf of any Offeror or Contractor. Offeror is 
advised to consult with their legal counsel concerning disclosure issues resulting from this 
procurement process and to take precautions to safeguard trade secrets and other proprietary 
information. After completion of award, these documents will be available for public inspection. 

3. Disclosures: By signing the Offer and Contract Signature Form, Offeror
affirms: 

a) Offeror has not given, offered to give, nor intends to give at any time hereafter any economic
opportunity, future employment, gift, loan, gratuity, special discount, trip, favor or service to a
public servant in connection with this proposal and any subsequent Contract.

Offerors must include a complete description of any and all relationships that might be

new
Highlight
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documentation required to evaluate whether or not their proposed goods, materials or equipment 
are substantially equivalent to the Design Guides. 

 
4. Quality of Materials or Services: Offeror shall state the brand name and number of the materials 

being provided. If none is indicated, it is understood that the Offeror is proposing the exact brand 
name and number specified or mentioned in the solicitation. However, unless specifically stated 
otherwise, comparable substitutions will be permitted in cases where the material is equal to that 
specified, considering quality, workmanship, economy of operation and suitability for the purpose 
intended.   

  
Product Brand: LithTec™/ LithTec4Roads™ (Dry Powdered Formulations) 
Each project is a customized formulation based on laboratory test results, designed to optimize 
the performance in the sampled material. 
 
 LithTec™/ LithTec4Roads™ Powdered Formulations are supplied in 3300 lb. Supersacks, 4,000 
lb. Supersacks or in 21-ton pneumatic tankers. 
 
Geotechnical Sampling: Involves the collecting of soil and road base materials and measuring 
identified road sections, GPS mapping of samples collected, documenting the road history, 
problem areas and unique characteristics and collecting approximately 5 buckets of material from 
each cross section of the road as needed.  The number of cross sections required for testing is 
unique to each road, based upon the length, elevation changes and changes to the road base 
material that is to be tested. 
 
Geotechnical Lab Services: Upon receipt of road base materials, the lab will process the material 
and begin a battery of 8 tests in compliance with AASHTO and ASTM protocols and testing 
standards. The customer will receive a Geotechnical Report showing the tests results for each of 
the 8 tests. The report will indicate the industry standards or performance spec required for each 
test and the actual tests results achieved after being treated with LithTec™. 
 
Please allow 3 to 6 weeks to complete all testing after the sample material have arrived in the lab, 
as some of the testing require 21 day cure times 

 
 

5. Samples: Upon request, samples shall be furnished, free of cost, within seven (7) days after 
receiving notice of such request. By submitting the proposal Offeror certifies that all materials 
conform to all applicable requirements of this solicitation and of those required by law. Offeror 
agrees to bear the costs for laboratory testing, if results show the sample does not comply with 
solicitation requirements. Submissions may no longer be considered for failing to submit samples 
as requested.   

 
Compacted cylinders of soil samples referred to as “pucks” are provided to the customer at the 
completion of testing the customer’s sampled material. The customer will receive two pucks, one 
that is made from the project material that is “untreated or as is” and a second puck that is treated 
with the customized LithTec™ formulated for that material.  The two samples demonstrate the 
road “before LithTec™ treatment and after”.  Customer can place the two samples in a bucket of 
water and observe for themselves how their road will respond to water, before and after treatment.  
Should customer require a sample puck within 7 days of their request, a generic sample will be 
provided however it will not be a sample from the customer’s material, as that will require 3 to 6 
weeks to complete the testing after the material arrives in the lab. All samples provided to the 
customer shall be subject to the applicable non-disclosure agreement and will protect offerors 
trade secrets. 
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6. Formation of Contract: A response to this solicitation is an offer to contract with Region 4 ESC based 
upon the terms, conditions, scope of work, and specifications contained in this request. A solicitation 
does not become a Contract until it is awarded by Region 4 ESC. A Contract is formed when Region 
4 ESC’s board signs the Offer and Contract Signature Form. The signed Offer and Contract 
Signature Form provided with the RFP response eliminates the need for a formal signing process.   

 
7. Multiple Awards: Region 4 ESC reserves the right to award Contract(s) to multiple Offerors. The 

decision to award multiple Contracts, award only one Contract, or to make no awards rests solely 
with Region 4 ESC. 

 
8. Non-Exclusive: Any Contract resulting from this solicitation shall be awarded with the 

understanding and agreement it is for the sole convenience and benefit of Region 4 ESC. Region 
4 ESC reserves the right to obtain like goods and services from other sources. 

 
9. Protest Procedure: Any protest of an award or proposed award must be filed in writing within ten 

(10) days from the date of the official award notification and must be received by 5:00 pm Central 
Time. No protest shall lie for a claim that the selected Offeror is not a responsible Offeror. Protests 
shall be filed with Robert Zingelmann, Chief Financial Officer, Finance and Operations Services, 
and sent to the Region 4 ESC office at: 7145 West Tidwell Road, Houston, TX 77092. Protests 
shall include the following: 

 
a) Name, address and telephone number of protester; 
b) Original signature of protester or its representative; 
c) Identification of the solicitation by RFP number; 
d) Detailed statement of legal and factual grounds including copies of relevant documents; and 
e) the form of relief requested. 

 
Any protest review and action shall be considered final with no further formalities being 
considered. 
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II. EVALUATION PROCESS AND CRITERIA 
1. A committee will review and evaluate all responses and make a 

recommendation for award of Contract(s). The recommendation for 
Contract awards will be based on the predetermined criteria factors outlined 
in this section, where each factor is assigned a point value based on its 
importance. In evaluating the responses, the following predetermined 
criteria is considered: 

 
a) Products/Pricing (40 Points) 
b) Performance Capability (30 Points) 
c) Qualification and Experience (20 Points) 
d) Value Add (10 Points) 
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