


Furnishing Knowledge 
 
 
KI’s focus is in its “Customer of One” – this process means that we treat 
each customer and each project individually, environmentally friendly 
tailored products and service solutions specific to your explicit needs.  KI is 
pleased to provide the following information on its products. 
 
Within this proposal we have outlined product information for your review.  
KI account team members look forward to discussing this partnering 
opportunity in greater detail and thank you for the opportunity to provide 
information about KI.    
 
Please visit our website at www.ki.com to view more about KI products and 
service solutions.  
 
Your contacts are: 

 
 

Mark Waldecker 
K-12 Dealer Development Manager 

KI Corporate Office 
1330 Bellevue Street 
Green Bay, WI 54302  

Tel: 920-468-3508 
email: mark.waldecker@ki.com 

www.ki.com 
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Proposal 
 
 
2. SPECIFIC PROPOSAL  

a. Completed and signed RFP Cover letter 
 
Please find the enclosed signed RFP cover Letter for your review. 
 

  

 



b. Executive Summary of proposal. 
 
Executive Summary 
• KI - From our humble beginning in 1941 as a manufacturer of simple metal furniture, KI has 

evolved into one of the world’s most respected brands in the contract furniture industry. 
Today, KI is known globally as a prominent designer and manufacturer of innovative furniture 
and movable wall systems for education, corporate, healthcare and government markets. 
 

Privately held and employee-owned, KI deploys people and investments where our customers 
need them most – thought leadership, research, design, technology, distribution and support 
services. This alignment is consistent with the KI brand promise to provide “Trusted Expertise” 
during every phase of the customer experience. 

 
• KI’s Commitment - Determined never to become complacent, KI is committed to continually 

outdo itself when it comes to product innovation and customer satisfaction.  It is because of 
this perseverance we are able to provide a commitment to superior products and service.  
From product specification, fabric and finish selections to delivery and installation trust that 
we will be there throughout every phase of the furniture purchasing process. 

 
• Go-To-Market Strategy - KI has always followed a different path than its competitors. Our 

differentiated market-focused strategy and flexible fulfillment approach has enabled us to 
grow our business and delight our customers. Another important differentiator is our “Market 
of One” philosophy, whereby we aggressively listen to the needs of our customers and 
respond with precise product solutions. Often, this results in fully customized products that 
are uniquely designed to meet our customers’ specific workplace standards. 

 
At KI, we’ve designed our entire business around the customer and complete customer 
satisfaction.  We never have – and never will – embrace an expedient “one-size-fits-all” 
business model. 

 
• Attention to Detail - We recognize that a process is only as strong as its weakest link. That’s 

why KI’s Trusted Expertise is not just apparent during the engagement and design phases; it 
also extends through the all-important “back end” operational phases of the customer 
relationship. Here, our customers are connected with a dedicated support team whose sole 
focus is to oversee deliveries, installation, service, billing and other critical support functions. 

 
 
• Strategic Alliance Partnership - To ensure product quality and on-time delivery, KI deploys a 

comprehensive network of suppliers for the majority of its manufactured components. A 
similar network is deployed to facilitate product distribution, installation and service 
throughout the United States and internationally. 

 
• Ease of Doing Business - Product solutions is just the beginning.  This philosophy extends to 

every level of our organization including design, production, customer service, installation and 
more.  KI concentrates on making it easier to do business than any other manufacturer.  

 

 



• Experience and capability of the proposed support team - All of the dedicated account team 
members are comprised of tenured industry professionals with a multitude of well-executed 
large and complex projects.  KI also has a large account development support team along with 
KI Corporate Services that work hand-in-hand to provide you with the best quality products, 
customer support and installation services available.  This team is dedicated to tailoring 
product solutions for customer specific requirements. Your single-point-of-contact will 
coordinate all individuals from the order process to the final check-off list after project 
completion and beyond.   

 
• Design quality of proposed solutions - All KI products are designed and manufactured to the 

highest standards.  Most of KI facilities are ISO 9001 certified.  We also maintain ongoing 
continuous quality improvements at all KI facilities. Methods of identifying opportunities to 
improve product quality and plant production/processes are initiated continually. The 
activities/improvements worked by each facility are reviewed semi-annually with the VP of 
Manufacturing & Operations. 

 
• Brief Summary of Cost and Benefits offered - Behind award-winning KI products are practical 

high-value solutions. High value as defined by products that allow for an elevated degree of 
user interface without the associated cost.  High value as defined by products that have 
eliminated unnecessary engineering without eliminating necessary features – smarter 
products.  High value as defined by products that can be specified in a modular fashion thus 
putting the user in control of their environment.  High value as defined by products that 
allows components to move without typical constraints.  Innovative products combined with 
sophisticated designs equal high value. 

 
• Installation Excellence - KI’s commitment to providing the finest installation services is 

unmatched in the industry. Within the United States, KI employs an elite group of service 
providers who have acquired ISO 9001-2008 certification. Of all U.S.-based companies, only 
one-half of one percent is certified as a total corporation.  

 
With 141 warehouses in the 48 states, KI’s Corporate Services team provides multinational 
corporations with an installation services network focused on start-to-finish service for all 
projects, regardless of size. Teams are committed to providing industry-best customer service 
and are uniquely prepared to respond to customer needs in a quick and efficient manner. 

 
 
 

  

 



c. Experience, resources and qualifications of the Company and key personnel 
i. Company Information: 

1. Indicate status as an authorized distributor or manufacturer 
 

KI is the sixth largest furniture manufacturer with six (6) manufacturing locations throughout 
North America.   
 
Year in and year out KI runs at 98 percent or better for on-time and complete order 
shipments.  KI prides itself on the quality products produced at each KI location as well as 
the high level of products and services we provide to our customers.    
 
The company is a leader in the college and university sector and is deeply engrained in the 
K-12 market, making KI the world's leading provider of educational furnishings.   As the 
recognized leader in bringing cutting-edge innovation and great design to the marketplace, 
KI has been awarded numerous national and international design awards than any other 
furniture manufacturer.  

 
2. Describe capability to meet the minimum requirements of the national cooperative 

purchasing program through National IPA detailed herein. 
 

Project Approach, Market Position and Leadership  
KI strives to constantly improve its products and technical abilities, provide personal service 
with staff expertise in interior architecture and design, furniture manufacturing, overall 
product procurement and on-site installation management.  KI understands the sensitivity 
to each of its client's needs while focusing on the uniqueness of their project framework. 

 
Market of One® Philosophy 
By viewing each customer as a market of one, KI successfully tailors furniture solutions 
to meet customers’ specific aesthetic, ergonomic and budget requirements.  This 
Market of One philosophy extends to all facets of KI, from customer service to the 
factory floor, empowering cross-functional project teams to take full responsibility and 
authority in modifying existing products and designing and developing new ones to 
meet Market of One requirements in an aggressive time period.  KI offers more 
flexibility in product design and development, increased responsiveness and a higher 
level of service and customer commitment than any other company in the industry. 
 
Project Approach 
As a Market of One, customers have the ability to choose those services and only those 
services that are key to their particular project's success. Working directly with 
customers to analyze their service needs, KI develops comprehensive service plans 
which include the assembling of dedicated account team members to provide support 
throughout every step of the purchasing process.   
 
KI has the freedom to partner with any dealers and/or installation entities chosen by the 
client and is not limited to agencies owned or affiliated strictly with KI.   On the other 
hand, KI also has the ability to arrange all servicing logistics through a network of 
installers the company utilizes for on-site installation requirements.  Each of these 
installation entities has proven warehousing, delivery and installation experience.   

 



Quality Initiatives 
KI prides itself on the quality products produced at each KI location as well as the high level of 
service provided to our customers.  KI boldly pursues the highest degree of excellence in the design 
process of durable products, in the manufacturing processes for consistent, on-time delivery of 
products that meet the demands of customer specifications and in information processes through 
customer service.  The following procedures help KI gauge its quality performance against internal 
measurements, customer expectations, and the industry. 

 
Benchmarking 
KI benchmarks against industry competitors, but the company’s main focus is benchmarking 
against customers' expectations.  For instance, if the industry norm is a three-week lead-time 
and a customer requires two, the latter is the standard KI strives to exceed. 

 
ISO 9001:2008 
KI is among an elite group of U.S. manufacturers which have acquired ISO certification.  Of all 
U.S. companies, only one-half of one percent is certified as a total corporation.  The company’s 
Quality Management System for all its manufacturing plants and related corporate functions 
successfully completed the audit and certification process developed by the International 
Organization for Standardization.  These ISO standards facilitate the world-class exchange of 
goods and services and are the standard framework for building, operating and documenting a 
quality management system.  Required periodic audits and inspections from an outside firm 
ensure the quality system is maintained properly and allow for ongoing improvements in every 
facet of the company.  KI views ISO certification as recognition of the commitment to the 
highest standards of quality, aesthetics and craftsmanship. 
 
Kaizen 
Throughout our U.S. and Canadian manufacturing facilities, KI has integrated Kaizen – the 
practice in the relentless quest to find a better way, for higher quality, shorter cycle times and 
faster response; in short, the daily pursuit of perfection.  Kaizen has lead to quality 
improvements such as less work in progress, better margins, shorter cycle times, and has 
created a safer work environment for these KI facilities.   
 
Market-Driven Quality System 
Employee teams set direction and monitor results for all elements of the KI Market-Driven 
Quality System (MDQS).  These teams review management's direction in the creation of clear, 
viable and quality values, including social responsibility.  Information processes are examined 
and analyzed along with short- and long-term business plans.  In addition, KI reviews the quality 
of suppliers, both internal and external, as compared to competitors to achieve the highest 
standards.  Most importantly, KI continually surveys its customers' needs and develops key 
processes based on their feedback.  The ISO certification process verifies the KI Market-Driven 
Quality System.  Following are the teams which comprise the KI MDQ system: 
 Documentation Team -- reviews the ISO documentation system 
 Quality Analysis Team -- focuses on long-term customer solutions 
 Rapid Response Team -- responds to customer concerns within four hours 
 Poke-a-Yoke -- eliminates mistakes and errors in engineering processes 
 Environmental Teams -- design, marketing and manufacturing evaluation of manufacturing 

processes, products, and vendors to provide sustainable product offering. 

 



Dedicated Account Support Team 
At KI, exceptional customer service is the rule rather than the exception and is viewed as an 
intricate part of the company's success.  We have pulled together a proven support and 
installation team partnership.  Within these partnerships we have dedicated team members 
from KI as the manufacturer and customer support, design and development personnel to 
certified eligible distributors and installation personnel with experienced project management.   
 
Simply contact one trusted individual to expedite all account issues.  Whether working with 
dealers or directly with end-users, KI offers single-point-of-contact account assistance 
throughout the purchasing process.  Team members are assigned to an account based on 
individual areas of expertise and overall experience working with projects of similar scope.   
Please see your Dedicated Support Teams below and on the pages to follow. 

 
KI Regional Account Specialists 
The professionals at KI have the ability to work with your project regionally to provide focused 
attention to each project’s specific requirements.  By providing timely and accurate 
communication with designated contacts, KI representatives make doing business as simple as 
possible. 

 
Regional Sales Specialist is responsible for overall account maintenance and direction.  
Located locally, Specialists and their team have the ability to work one-on-one with contacts 
to develop account management plans. 
 
KI District Sales Leader provides account support and ensures project integrity. 
 

KI Corporate Support 
KI recognizes that customers have diverse requirements for project management, service, and 
support.  KI designed its sales and product service capabilities to speed response to these 
changing needs.  KI’s flexible service package allows customers to choose the services they 
want. 

 
Project & Service Coordinators are assigned to provide support which includes the 
responsibility for handling all aspects of daily project coordination.  Team contacts are based 
on expertise and are available to you throughout your partnership with KI. 
 
Sales Operations Manager provides additional support in the overall coordination of an 
account’s specific needs including designation of resources and project coordination 
logistics.  This includes monitoring accounts from implementation to completion as well as 
any post project activity. 

 
Project & Service Coordinator responsibilities may include: 
• Coordinating product shipments 
• Coordinating field office installation services 
• Coordinating communications between the customer and KI 
• Coordinating design services and installation drawings 
• Developing and maintaining project furniture timelines 
• Developing product specifications and quotations 

 



Design Services 
KI’s design philosophy is to develop product solutions that will visually and functionally work 
with other KI products allowing the client the greatest flexibility as their business needs evolve.  
This design and development philosophy allows them to look at other product solutions within 
the KI portfolio and be able to integrate them with existing products they have in place giving 
the greatest flexibility without obsolescing a product.    
 
AutoCAD/Design 
KI has an expert team of resources trained to use AutoCAD when generating furniture layouts 
for our clients. In addition to a large staff at the Green Bay headquarters, Field Cad Space 
Planners are available in many field offices/showrooms. The team can produce 
2D/3D/Elevations and Renderings depending upon the product specified.  The software utilized 
develops initial space plan drawings through installation drawings and electronically feeds the 
bill of materials directly into our order management platform for a seamless process.  As an 
additional free service to our clients, Revit and 2020/Giza symbols are available for download 
from KI.com 
 
Technical Support 
In addition to a dedicated project management team, KI designates a design engineer and a 
manufacturing engineer to lead and train the manufacturing cell.  On the manufacturing floor, 
each KI team member is trained on customers and what their needs are based on the KI Go-To-
Market strategy.  Team members are empowered to call the project manager directly if they 
notice any discrepancies with a customer's order. 
 
KI design and manufacturing engineers also provide technical assembly instructions and can 
assist with the installation process. 

 
KI Customer Service Program 
By viewing each customer as a separate unique entity with distinctive issues and concerns, KI 
can work directly with project personnel to develop comprehensive product and service 
solutions.   

 
Problem Resolution:  Problem resolution and escalation are handled via an established process 
and set of tools within KI. If problems arise, the Project & Service Coordinator logs the issue 
within our CRM system (Salesforce.com) and strives to resolve the problem within 72 hrs. If a 
problem cannot be resolved sufficiently at their level, the issue will be escalated to Senior 
Project & Service Coordinators or Sales Operations Managers, who will work with the 
coordinator to find a solution. Based on the complexity of the issue, KI employees may enlist at 
any time additional KI management personnel, including up to the CEO, to resolve the issue. 
 
Performance Monitoring:  KI prides itself on the quality products produced at each KI location 
as well as the high level of service provided to customers.  KI pursues the highest degree of 
excellence in the design process of durable products, in the manufacturing processes for 
consistent, on-time delivery of products that meet the demands of customer specifications and 
in information processes through customer service.  The following procedures help KI gauge its 
quality performance against internal measurements, customer expectations and the industry. 
 

 



Customer Satisfaction 
Committed to providing the highest level of customer satisfaction possible, KI utilizes a number 
of methods to guarantee ongoing support and attention to customer needs.   

 
Metric Definition How Calculated 
Customer Satisfaction Evaluate whether customers are 

satisfied with KI's overall performance. 
KI conducts surveys, which measure the 
level of satisfaction for specific 
performance areas as indicated by 
customer responses.  

Accurate Deliveries Did customer receive the correct 
products and quantities ordered? 

Replacements and shortage orders are 
reported as a percentage of total orders. 

On-time Deliveries Did all components and sub-components 
of customer's product arrive on the 
scheduled date and did the product 
arrive at the correct time? 

Calculated through backorder reports, 
which work from published lead-times 
and designated ship dates. 

Cost of Quality Products KI has to replace or repair due 
to inconsistency in manufacturing. 

Determined by consolidating a number 
of reporting mechanisms such as: 

 Replacement / shortage orders 
 Operations Opportunities 
 Sales Return and Allowance 
 Freight Expenses 

 
KI also determines its customer satisfaction simply by repeat business.  We involve our 
customers in both research and development initiatives and all our sales staff encourage 
feedback on our products and services. 
 
  

 



d. Support methodology and approach 
i. Describe how your company proposes to distribute the products/services to NPS and 

nationwide to Participating Public Agencies 
 
Market of One™ Service, Delivery and Installation 
Customers don't fit neatly into generic categories with universal needs, which is why KI 
developed the Market of One™ philosophy.  KI can tailor service solutions to meet 
customers’ specific location, timeframe and budget requirements. The company’s flexibility 
allows customers to separate the product choice from the service choice and select the 
services they want and whom they would like to perform those services.   
 
KI has the freedom to partner with any dealers and/or installation entities chosen by the 
client and is not limited to agencies owned or affiliated strictly with KI.   On the other hand, 
KI also has the ability to arrange all servicing logistics through a network of certified 
installers the company utilizes for on-site installation requirements.  Each of these certified 
installation entities have proven warehousing, delivery and installation experience.   
 
As a Market of One, customers have the ability to choose those services and only those 
services that are key to their particular project's success. The ability to tailor services to 
meet individual customer's requirements makes KI one of most adaptable and forward-
looking furniture manufacturers in the industry. This unique service delivery process offers 
customers the luxury of putting together the ideal servicing package for their particular way 
of doing business.  Working directly with customers to analyze their service needs, KI 
develops comprehensive service plans, which include the assembling of dedicated account 
support team members as well as assignment of single-point-of-contact field and corporate 
personnel.   
 

ii. Identify all other companies that will be involved in processing, handling, or shipping of the 
products/services to the end user 
 
Installation Network 
All installation coordination can be handled through KI corporate Services support team 
members or clients may elect to have installation provided by select dealer servicing 
entities.  Either way, KI dedicated support team members will work with contact personnel 
to provide installation logistics.  Choose the method that best suits the Norfolk Public 
School's specific requirements—that's how KI does business. 
 
Providing furniture solutions for clients located not only across the United States but across 
the globe requires a broad-based network of experienced, highly trained professionals to 
support installation requirements.  KI's flexible purchasing / servicing alternatives allow 
customers to choose from a wide selection of service providers.  It is because of this unique 
approach to the purchasing process that KI developed a comprehensive installation network.  
Partnering only with those subcontractors that operate at the same unwavering level of 
integrity as KI, all participating installation companies must go through mandatory training 
programs.  This mandatory training ensures that installers are spending time on site installing 
furniture, not learning about it.  A complete listing of all certified KI installers is available upon 
request or will be selected at order entry, once installation site location is known. 

 



iii. Discuss balance of line products and services offered to provide comprehensive educational 
furniture. 
 
Smart Educational Furniture Solutions 
In our experience with furnishing K-12 schools, we’ve found there are significant benefits to 
creating learning environments about which students and their parents feel ownership. For 
this reason, many schools are specifying educational furniture that helps set the school 
apart – and attract students. Our educational furniture can help you do just that. 
 
What constitutes a learning environment is changing – the “spaces” where students learn 
are becoming more community-driven. The right educational furniture can support the 
versatility needed to create these “spaces.”  
 
Many of the products in our educational furniture portfolio offer options that support the 
different ways of teaching and learning such as classroom tables, chairs and desks with 
elements of mobility to support reconfiguration. Teachers can start a class with a lecture, 
break them into small groups to collaborate, and then have students form a large circle for a 
large group discussion. However, schools are more than just classrooms. They are contained 
communities where students socialize as well as learn. Teachers train. Administration plans. 
Parents volunteer. Often, the local school is the place where the community gathers for pep 
rallies, science fairs and PTO meetings. KI designs and manufactures educational furniture 
that is appealing, comfortable and supports the various uses for the school. The right 
furniture can make all feel welcome and support the school in its mission to demand 
excellence.  
 
KI’s full selection of furniture for education and learning environments, including: classroom 
desks, teacher desks, desking systems, classroom tables, conference tables, cafeteria tables, 
training tables, task chairs, stack chairs, nesting chairs, stools, classroom chairs, tablet arm 
chairs, lounge seating, school library furniture, library circulation desks, library shelving, 
study carrels, study tables, study chairs, auditorium seating, fixed seating, lecture hall 
seating, seminar tables, lecterns, dormitory furniture, panel systems and movable walls. 
 

iv. Provide a description of the Services that can be provided by your firm. 
 
KI recognizes its customers have diverse requirements for project management, service and 
support, so KI designed its sales and product service capabilities to speed response to these 
changing needs.  The company’s flexible service package allows customers to choose the 
services they want and whom they would like to perform those services.  KI or a designated 
service organization may perform/manage billable services. 

 
SERVICE Billable Services Value Added Services 
Account Management  X 
Project Coordination  X 
Product Specification  X 
Installation Drawings  X 

 

 



 

Customer-Specific Design and 
Development 

 X 

Mock-ups  X 
Product Literature and Price Lists  X 
Fabric and Finish Samples  X 
Customized Shipping Programs  X 
Product Status Reports  X 
Specific Standards Binder and Price List  X 
Shipping Coordination  X 
Installation Coordination  X 
Installation Services X  
Design Services X  
Furniture Management – non KI X  
Furniture Procurement – non KI X  

  
 
KI’s Corporate Services  
Delivery and Installation Services-Nationwide.  
 
Program highlights include: 
• Free Field dimensions and site assessment 
• Furniture assembly and installation by certified, factory trained  
 installation crews 

o Panel Systems 
o Office Seating 
o File Cabinet Ganging & Leveling 
o Full Height Walls 
o Computer Lab Furniture 
o Tables 
o Auditorium and Lecture Hall Seating 

• Fully insured crews with proof of liability certificate 
• Coordination of multiple factory shipments into a seamless project staged and installed  
 in phases 
• Special delivery – including inside walk-up delivery, hoist and crane services 
• Unpacking and carton removal 
• Free digital photos documenting daily install progress from an on-site supervisor 
• Status reports with progress against plan 
• Resolution of punchlist items and freight claims with factory representatives 
• Access to union, non-union and MBWE installation crews 
• Furniture reconfiguration 
• On-site supervisor conducts final walkthrough to ensure quality satisfaction 
• Ease of purchasing – one quote, one invoice from KI 
 

 



v. Provide ordering methods- online ordering, order tracking, search options, order history 
 
Order Processing and Trackability 
The process of ensuring timely project deliveries begins well before placing the order as KI 
project & service coordinators work with customers to prepare forecasts, generate budgets, 
develop specifications and create project timelines for furniture solutions.  KI is ready to 
move upon receipt of the purchase order.  Orders received via fax or mail is entered the 
same day. 
 
KI receives the purchase order and verifies it through a five-step process: 
1) The field project manager at KI checks colors, project size, quantities and shipping 

requirements.  This information is coordinated with dedicated account or project 
managers at the factory level. 

2) The KI account manager then verifies with manufacturing the promise ship dates which 
may be standard lead-times or a special request. 

3) The order is passed on to order entry where the order is edited twice for accuracy as 
well as reviewed through report tracking after entry. 

4) The open order is returned to the KI account manager who verifies the accuracy of the 
order with a third check.  The order becomes live and shows up in the order system.  
Field account managers at KI then communicate PSD’s (Promised Ship Dates) with 
customer and verify acceptance. 

5) KI’s Order Status Site allows customers to check status of all orders on-line with a secure 
password. 

 
Order Acknowledgment 
KI can send an EDI acknowledgment or a customer's order.  Paper acknowledgment by fax 
or mail is also available.  Order Status Site allows customers to access up-to-the-minute 
status information day or night. 
 
Expedition 
KI customer service representatives have all the information necessary to track and give 
status on an order.  KI receives electronic transmissions from freight carriers which allow 
customer service representatives to track shipments after they leave KI docks. 
 
KI Order Status Site 
In appreciation of your business, we've developed this site, which provides you with 
convenient, 24/7 access to the status of any of your orders. From any web-enabled device, 
simply log in.  
 
Then, using your 6-digit KI order number or your specific Purchase Order (PO) number, you 
can review information regarding your order(s).  
 

 



 Features you can use: 
• A simplified, user-friendly interface 
• “Point-and-click” functionality 

makes it quick and easy 
• Improved search and sort features 

allow easier information retrieval  
• Customized data displays can be 

tailored to your specific preferences 
• “Recently Viewed” items are 

highlighted for easy access 
• Demos and How-to-use guides 
• Each client account can have 

multiple sign-ons for convenience 
and collaboration within your own 
teams. 

 
For those visiting the site for the first 
time, we suggest clicking the “demo” in 
the upper right of the page for a quick 
tour and helpful suggestions on how to 
use the site. 
 
You can also find “Frequently Asked 
Questions” on the right-hand side of 
each page.  
 
 

vi. Describe the ability to provide the full range of furniture and services to meet the demands 
of the Norfolk Public Schools and all Participating Public Agencies that opt to utilize the 
resulting Master Agreement through National IPA. 
 
Furniture for High-performance Education & Learning Environments 
What constitutes a learning environment is changing – the “spaces” where students learn are 
becoming more community-driven. The right educational furniture can support the versatility 
needed to create these “spaces.”  
 
Many of the products in our educational furniture portfolio offer options that support the 
different ways of teaching and learning such as classroom tables, chairs and desks with 
elements of mobility to support reconfiguration. Teachers can start a class with a lecture, 
break them into small groups to collaborate, then have students form a large circle for a large 
group discussion. However, schools are more than just classrooms. They are contained 
communities where students socialize as well as learn. Teachers train. Administration plans. 
Parents volunteer. Often, the local school is the place where the community gathers for pep 
rallies, science fairs and PTO meetings. KI designs and manufactures educational furniture that 
is appealing, comfortable and supports the various uses for the school. The right furniture can 
make all feel welcome and support the school in its mission to demand excellence.  

 



KI also focuses on incorporating sustainability into its furniture for education -- most KI 
products are SCS Indoor Advantage Gold-certified. And this focus on sustainability does not 
impact the durability or comfort of KI educational furniture solutions. Our education furniture 
holds up to decades of rigorous use by the student body. Proper ergonomics improve comfort, 
which is instrumental in ensuring students stay focused and attentive. That’s why KI 
incorporates features such as articulating chair backs, rolled-edge seat fronts and larger tablet 
arms into our educational furniture.  
 
Classrooms and media centers today now incorporate new technologies such as iPod and iPad 
labs, WiFi connections and more. Students often have their own laptops. At KI, we anticipate 
technological advances and incorporate them into the design of our educational furniture. 
Examples include power and data ports in classroom tables, SmartLift computer tables, and 
integrating emerging technologies such as eCoupled wireless power. KI understands that 
schools need to know the educational furniture they invest in today will support the 
technological advancements of tomorrow. 
 
KI’s full selection of furniture for education and learning environments, includes: classroom 
desks, teacher desks, desking systems, classroom tables, conference tables, cafeteria tables, 
training tables, task chairs, stack chairs, nesting chairs, stools, classroom chairs, tablet arm 
chairs, lounge seating, school library furniture, library circulation desks, library shelving, 
study carrels, study tables, study chairs, auditorium seating, fixed seating, lecture hall 
seating, seminar tables, lecterns, dormitory furniture, panel systems and movable walls. 
 

  

 



e. National Program Response 
i. Provide a response to the national program. 

1. Include a detailed response to Attachment 5, Exhibit A, National IPA Response for 
National Cooperative contract. Responses should highlight experience, demonstrate a 
strong national presence, describe how offeror will educate its national sales force 
about the contract, describe how products and services will be distributed nationwide, 
include a plan for marketing the products and services nationwide, and describe how 
volume will be tracked and reported to National IPA. 
 
Please find the detailed response to Attachment 5, Exhibit A, National IPA Response for 
National Cooperative contract for your review. 
 

2. The successful offeror will be required to sign Attachment 5, Exhibit B, National IPA 
Administration Agreement. Offerors should have any reviews required to sign the 
document prior to submitting a response. Offeror’s response should include any 
proposed exceptions to the National IPA Administration Agreement. 
 
KI has reviewed and will except the National IPA Administration Agreement as it is 
written, but has taken exception to a few items within the General Terms and 
Conditions of the RFP #15006FL. Please find the enclosed redlines to those sections for 
your review. 
 

ii. Highlight experience and strong national presence in the educational furniture industry. 
 
K-12 
Classroom furniture is the foundational building block of a quality learning environment. 
However, today learning takes place everywhere. Our expertise in the education market can 
help you support student success in the classroom and beyond. We have the broadest 
product portfolio for classrooms, media centers, administrative offices and student common 
areas. And our simple, durable design ensures long-lasting value. 
kieducation.com 
 
January 12, 2012  |  KI ranks as the number one preferred furniture supplier for educational 
solutions, according to Contract magazine’s 2011 brand report survey. This is the eighth 
year in a row that KI has earned this esteemed ranking, which is based on the product 
supplier preferences of architects and designers. 
 

iii. Describe the current distribution model capable of delivering products nationwide, including 
the number, size and location of your company’s distribution facilities, warehouses and 
retail network, where applicable. Describe your coverage of the United States.  

 
KI’s Corporate Services 
Delivery and Installation Services-Nationwide. 

 
KI's installation management team – Corporate Services installation offices and 
warehouses are located throughout the United States. The Corporate Services 
team is comprised of customer focused, factory trained Regional Managers, 
Installation Supervisors and Certified Installers. 

 



 
Factory Trained Supervisors 
Corporate Services requires their installation teams to complete extensive factory training. 
This gives the installers a thorough knowledge of how to properly assemble all product lines.  
To facilitate quality control and to ensure customers are kept informed during the 
installation process, a great deal of the installer’s time is spent on paperwork procedures so 
information is shared timely and accurately with all stakeholders.   
 
Pre-installation Meeting 
In preparation for an installation, the Corporate Services installation manager along with the 
on-site project supervisors will attend an introductory meeting held with the end user and 
facility personnel.  This meeting is used for refining the installation process with the project 
team.  The coordination of the installation details are discussed so all potential logistical 
issues can be dealt with ahead of time. The roles of each key player, including other trades 
(electricians, phone, and data contractors) are defined prior to work commencing.  
Coordination of dock times and access to elevator (s) are discussed in detail.  A pre-site 
checklist is created to record all commitments made to the customer with regards to site-
specific requirements necessary to complete the project. This enables all parties involved to 
avoid costly delays. 

 
On-Site Management 
All deliveries and installation will be coordinated by the Corporate Services on-site 
supervisor and the installation manager.  The supervisor is responsible for noting any 
product discrepancies or damages and communicating them through the proper channels.   
The installation team is required to follow very strict process guidelines to maintain ISO 
9001:2008 Certification.  
 
Corporate Services will be responsible for protecting all elevators, doors, walls, and 
carpeting in the areas pertaining to the install.  An initial walk thru of each area will be 
conducted by the Corporate Services supervisor and a customer representative to note any 
discrepancies prior to installation.  A final walk-through of the area will also be done.  To 
facilitate a clean and safe working environment, all trash will be taken out of the installation 
area and disposed of by the Corporate Services team on a daily basis. 
 
Inspection and Acceptance 
Upon completion of each phase, the supervisor will develop a punch list of outstanding items 
to be addressed. The punch list document list any and all concerns related to the product 
quality and/or installation workmanship.  Once the punch list is acknowledged and signed by 
the customer, Corporate Services will coordinate with the plant to expedite any go-back items. 
 
Corporate Services will ensure that at completion of each phase all workstations will be 
cleaned and made ready for move in. The customer is billed for services only after the 
project has been 100% completed. 
 

  

 



f. Past prior performance 
i. List at least five (5) major education clients, client contact information, and description of 

products/services provided. Include estimated spend for the last three (3) years.  
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g. Pricing  
i. Provide price proposal on the Educational Pricing Book, Attachment 6.  

 
Please find the enclosed completed Educational Pricing Book, Attachment 6 for your review. 
 

ii. Furniture prices shall be FOB destination.  
 

Freight Terms 
KI reserves the right to select the “best way” shipment methods and means (including, but 
not limited to, determination of the carrier, method of shipment, and routing). Standard 
delivery shall be dock-to-dock delivery and shall occur Monday through Friday, 7:00am to 
3:00pm for truckload or 9:00am to 5:00pm for less than truckload or parcel. Products 
quoted as “Delivered Pricing” shall be “F.O.B. Origin,” and freight charges are based on 
shipments to the 48 U.S. contiguous states.  
 

iii. Maximum shipping times must be provided per line item.  
 
Product Lead-times  
KI realizes that meeting lead-times is critical to overall project success. To ensure quoted 
lead-times and on-time delivery, KI is involved in all aspects of the shipping process.  KI 
support team members will work with contact personnel to coordinate all facets of the 
project including production lead-times, shipping, delivery and installation.  KI team 
members collaborate directly with the manufacturing facility to achieve time-line 
milestones.   
 
Lead-times are arrived upon by taking the period of time from the date the order is entered 
into the production schedule to the time it ships from the factory. 

Products No. of Weeks   Products          No. of Weeks 

Kismet       5   Uniframe/CafeWay  5 

1000 Series  3   Roomscape Residential 6 

Intellect Wave Classroom 4   700 Series Files & Storage 3 

Ivy League Classroom 3   Crossroads Library 8 

Instruct  4   Maestro Chair 3 

Versa Junior 3   All Terrain Storage 4 

600 Series Stool 3     
  

iv. State any return and restocking policy, and any fees, if applicable, associated with returns.  
 
Returns 
Product conforming to the specifications contained in KI’s acknowledgement to Customer 
may not be returned to KI without KI’s written consent, which consent may be conditioned 
upon Customer’s agreement to pay re-handling and/or restocking charges and/or to prepay 
all freight charges on the return shipment. 

 



v. State warranty provisions (see Special Terms & Conditions, Section G, Item 23, Warranty)  
 
RIGHTS AND WARRANTIES 
The following KI product warranty applies to products manufactured after May 31, 1997 and 
manufactured and/or distributed from a manufacturing site in North America (U.S., Canada, 
Mexico.) This warranty is given to the initial purchaser and is valid for as long as the initial 
purchaser owns the product. The warranty, which runs from the date of manufacture, 
covers defects in materials and craftsmanship found during normal usage of the products 
during the warranty period. If a product is defective, and if written notice of the defect is 
given to KI within the applicable warranty period, KI at its option will either repair or replace 
the defective product with a comparable component or product, or provide a refund of the 
purchase price. KI reserves the right to determine labor method used during replacement of 
product. The Lifetime Warranty applies regardless of the number of shifts the product is 
used each day, unless specified as an exception. All non-lifetime product warranties are a 
single 8 hour shift per day unless otherwise noted. KI products are not intended or 
warranted for outdoor use unless specifically stated for outdoor use (e.g. site furnishings in 
miscellaneous). 
 
This warranty does not apply to damage caused by carrier, alterations to product not 
expressly authorized by KI, nor to products considered to be of a consumable nature such as 
bulbs, light ballasts, and surge suppression products. It also does not apply to “Customer’s 
Own Material” (i.e., material supplied by the Customer that is not a standard KI product 
offering) used in the manufacture of KI products. KI does not warranty the matching of 
color, grain or texture, except to within commercially acceptable standards. A product will 
not be considered defective, and KI will not be obligated to replace it, if the product is 
subject to any of KI’s written planning, installation or user guides, and is not installed or 
used as recommended therein.  
 
Modification to U.L. Listed products eliminates the listing. 
 
EXCEPT AS STATED ABOVE, KI MAKES NO EXPRESS OR IMPLIED WARRANTIES AS TO ANY 
PRODUCT AND IN PARTICULAR MAKES NO WARRANTY OF FITNESS FOR ANY PARTICULAR 
USE. AT KI’S OPTION, PRODUCT REPAIR, REPLACEMENT, OR REFUND OF PURCHASE PRICE IS 
THE CUSTOMER’S EXCLUSIVE REMEDY FOR ANY AND ALL PRODUCT DEFECTS. 
 
KI will not be liable for consequential, economic, or incidental damages arising from any 
product defect. International Warranties may differ. 
 
PRODUCT LINE         WARRANTY 
Architectural Walls **Validate high wear parts listed in miscellaneous section below. 
• Genius Wall and Lightline including wood door leaves     

(Exceptions include wood veneer wrapped parts, wall coverings, and mechanical parts such as 
door hardware, sliding door mechanisms, and brackets used to hang or accommodate non-KI 
product)         10 Years 

• Genius Wall - wood veneer wrapped parts,wood veneer panel faces/shells  5 Years 
• Genius Wall - wall coverings       1 Year 
• Third Party Supplied Product       Supplier Warranty  

 



(Such as door hardware, film, and sliding door mechanisms) 
• Genius and Lightline Non-Obsolescence - components and parts, with the exception of third 

party supplied product (such as wall coverings, glass, and door hardware) are guaranteed to be 
compatible and available for purchase for ten years from the date of the original order   

10 Years 
 

Classroom Furniture **Validate high wear parts listed in miscellaneous section below. 
• 360 Degree, Intellect, Intellect Wave, Ivy League, Learn2       

(Except lift lid and worksurface supports)     15 Years  
• Learn2 worksurface support and mechanisms     12 years 
• Intellect Activity Tables        10 years 
• Dorsal 1090, Dorsal Student Desk       10 Years 
• Ivy League lift lid supports       5 Years 
 
Casegoods **Validate high wear parts listed in miscellaneous section below. 
• Casegoods - Aristotle, Dante, Darwin (Structural integrity only)   Lifetime 
• Casegoods – Dante Membrane Press Top      5 Years 

 
Desking (also see Tables) **Validate high wear parts listed in miscellaneous section below. 
• True, WorkZone, and 700 Series Desk      Lifetime 
• Adjustable WorkZone and Genesis       10 Years  

 
Files & Storage **Validate high wear parts listed in miscellaneous section below. 
• 700 Series, All Terrain Storage, Connection Zone storage, Pivotfile  

(Except drawer/door slides), U-Series      Lifetime 
• Files & Storage - drawer/door slides      10 Years  
• Connection Zone storage and U-Series moving/wearing parts    5 Years 
 
Fixed Seating **Validate high wear parts listed in miscellaneous section below. 
• Auditorium Seating- Concerto, and Lancaster (except tablet arms)   10 Years 
• Auditorium Seating - tablet arms       5 Years 
• Wharton Lectern         10 Years 
• Fixed Seating - Jury Base, Single Pedestal, Sequence, Seminar, and University  

(Except spring & bushings)       10 Years 
• Fixed Seating - Jury Base slide mechanism      5 Years  
• Fixed Seating - springs and bushings      1 Year 
• Spectator Seating - Hi5 beams and uprights      10 Years 
• Spectator Seating - Hi5 plastic components      5 Years 
 
Residence Hall Furniture **Validate high wear parts listed in miscellaneous section below. 

• Residence Hall – RoomScape      15 Years 
• Residence Hall - RoomScape mattresses      5 years 
 
Library Furniture **Validate high wear parts listed in miscellaneous section below. 
• Library Furniture - Crossroads       15 Years 
 
Panel Systems **Validate high wear parts listed in miscellaneous section below. 
• All Terrain, System 3000, Unite and Wireworks  

(Except Balance Overheads and Electrical Products)     Lifetime 
• Balance Overheads and electrical products      10 Years 

 
 

 



Seating **Validate high wear parts listed in miscellaneous section below. 
Note: Refer to ki.com/pricelists for specific product names. 
• Multiple Seating         Lifetime 
• Healthcare Seating including LaResta      Lifetime 
• Healthcare – Rose Seating       10 Years 
• Lounge Seating         Lifetime 
• Guest Seating         Lifetime 
• Professional Seating, Benches       Lifetime 
• Stack/Nesting (including tablet arms)      10 Years 
• Task/Desk (except Engage 24/7 and Pilot)      10 Years 
• Task/Desk - Altus Mesh/Fabric, Engage 24/7, and Pilot Seating   10 Years – 24 hour use 
• Public Seating (including tandem seating)      10 Years 
• Public Seating - GateOne        10 Years – 24 hour use 
• Medical and Laboratory Stools, Chair Dollies     10 Years 
• Folding Chairs and Stools        5 Years 
• Fabricated metal frames, controls, columns, casters, exposed wood framed  

chairs          5 Years 
• Sleeper mechanical controls, recliner mechanical controls, glider mechanical 

controls          3 Years 
• Chair Casters and Storage Casters       5 Years 
 
Tables (also see Desking) **Validate high wear parts listed in miscellaneous section below. 
• Athens, Barron, DataLink MP, Enlite, Hurry Up!, Inquire, Junior, Pirouette,  

Portico, Serenade, Synthesis, Toggle, Trek, Venue, WorkUp    10 Years 
• Powered Tables - Connection Zone benching, DataLink, Flat Screen Garage  

(Except electrical components), InTandem, PowerComm, Smart Lift  
(Except pneumatic cylinder)       Lifetime 

• Powered Tables – Backbone and electrical components    10 Years 
• Powered Tables – electrical components and pneumatic cylinders -  

Flat Screen Garage, Genesis, Smart Lift, Toggle, WorkUp    5 Years 
• Occasional Tables (except wood framed tables)     Lifetime 
• Occasional Tables with wood frames      5 Years 
• Tops with Resin Edge, ValueLite, DuraLite      10 Years 
• Folding Tables and Accessories, Activity Tables, Table Caddies    5 Years 
• Table Casters and Storage Casters       5 Years 
• CaféWay Tables - frames, tops, benches, stools     15 Years 
• Uniframe Table Tops with Perfect Edge only (excludes frame)    Lifetime 
• Uniframe Tables - frames, tops with bullnose or PVC edge, and convertible  

benches (shipped on or after 12/27/12)      15 Years 
• Uniframe Tables - frames, tops with bullnose or PVC edge, and convertible  

benches (shipped before 12/27/12)      10 Years 
• Uniframe Tables – cylinders       5 years  
 
Blu Sky Collection **Validate high wear parts listed in miscellaneous section below. 
• Boss Design (20 Series Table, 200 Series Chairs and Tables,  

400 Series Lounge Seating, 600 Series Chairs, 6100 Series Chairs, 6200 Series  
Chairs, Kurv Benches)        Lifetime 

• Gispen Product (Berlage, Bronto, Centraal Museaum, Jovi, Mondial)   3 Years  
• Exude (by Viasit)         10 Years 
• Itoki DD and Itoki DP       10 Years  

 



• Jubi          10 Years 
• Novite          3 Years 
 
Miscellaneous **Validate high wear parts listed below. 
• Innovative LCD Pneumatic Monitor Arms      10 Years 
• Foam - Seating (Public, Stack/Nesting, Task/Desk, Folding Chairs and Stools)  

and Healthcare         10 Years 
• Foam – Seating (Multiple/Healthcare, Lounge, Guest, Professional, and 

Benches)         5 Years  
• Mesh - as used with mesh seating      10 Years 
• PowerUp Modules and Qi Wireless Power Grommets    10 Years 
• Pneumatic cylinders (seating and Smart Lift table only)    10 Years 
• Site Furnishings - Indoor Products       10 Years 
• Site Furnishings - Outdoor Products      3 Years 
• **High wear parts such as wood veneers, KI Ingrade fabrics and leathers,  

KOM, other covering material/finishes, laminate or glass top surfaces,  
glides, springs, bushings, user-adjustable height worksurface mechanisms,  
sleeper mattresses        1 Year 

• Third Party Supplied Product       Supplier Warranty 
• Non-standard Product that does not alter function, but only finish  

(i.e., paint color, laminate, plastic color, grommet removal)   Standard Product  
Listed Above 

• Non-standard Product that does alter function     1 Year  
 

vi. Provide details of and propose additional discounts for volume orders, special 
manufacturer’s offers, minimum order quantity, free goods program, total annual spend, 
etc.  
 
KI is open to offering additional discounting or volume rebates, annually, these parameters 
would be based on a mutually agreed upon structure or volume level set between National 
IPA/Norfolk Public Schools and KI. 
 

vii. Provide available payment terms  
 
Net Thirty Days 
Payment on all KI invoices shall be made in U.S. dollars within thirty (30) days of the date of 
each such invoice and without offset, back charges, retention, or withholding of any kind. 
Unpaid and delinquent invoices shall accrue interest at the rate of one and one-half percent 
(1.5%) per month, or the highest rate permitted by law, whichever is less. 
 

viii. Can P-cards be used for payment? Are there any convenience fees?  
 
KI only accepts credit cards or purchasing cards as a "pre-payment" at time of order. Cards 
are not accepted as a form of payment for customers that are extended terms of net 30.  

 



Suppliers Qualifications 
 
3.0  SUPPLIER QUALIFICATIONS  

 
3.1 Company  

A.  Brief history and description of your company.  
 

KI is the sixth largest furniture manufacturer with six (6) manufacturing locations throughout 
North America.  KI surveys customers, studies trends in technology, and generates workable 
solutions for today that will last well into tomorrow. 
 
Year in and year out KI runs at 98 percent or better for on-time and complete order 
shipments.  KI prides itself on the quality products produced at each KI location as well as 
the high level of products and services we provide to our customers.    
 
The company is a leader in the college and university sector and is deeply engrained in the 
K-12 market, making KI the world's leading provider of educational furnishings.   As the 
recognized leader in bringing cutting-edge innovation and great design to the marketplace, 
KI has been awarded numerous national and international design awards than any other 
furniture manufacturer. Imitation is the sincerest form of flattery.  Just look around... Our 
competitors don’t copy one another -- they try to copy KI.  
 
KI:  About Us 
Innovative product solutions and customization is the cornerstone of KI, continuing a 
tradition established at the company’s inception in 1941 as Krueger Metal Products, Inc. in 
Aurora, IL. The war effort made manufacturing resources scarce.  On a daily basis, founder 
Al Krueger would call on steel companies to purchase materials to manufacture the 
company’s first folding chairs.  The scrap materials available determined what he could 
produce, a novel and flexible way of manufacturing.  Even today, the environmentally 
conscious company finds new ways to use resources wisely and innovatively. 
 

B.  Total number and location of sales persons employed by your company.  
 

In addition to corporate headquarters, showrooms, district offices and manufacturing 
facilities in the U.S., KI maintains an international sales and support presence throughout 
the Americas, Europe, Middle East and Asia. Because we’re worldwide, we’re more 
accessible to further ensure a rewarding collaboration to better understand your overall 
project objectives. 
 
When your project spans borders, time zones, languages and cultures. When it involves 
dozens of people in multiple locations. You can count on KI to tie it all together. It’s this 
global consistency that sets us apart and keeps you moving ahead. 
 
KI has over 300 Sales Representatives located across the United States alone. 
 
 

 



Showrooms Locations 
New York, NY   Boston, MA    Atlanta, GA   Phoenix, AZ  
Charlotte, NC   St. Louis, MO   Chicago, IL   Washington, DC 
Denver, CO    Los Angeles, CA   Houston, TX   Green Bay, WI 
San Francisco, CA  Dallas, TX    London, UK 
KI-East Asia, Malaysia  Lauenau, Germany  Yorkshire, UK  
KI-Benelux, Netherlands Beaconsfield, Quebec, Canada Toronto, Ontario, Canada  

   
C.  Number and location of support centers (if applicable).  
 

KI has approximately 450 staff support; customer service staff, sales representatives both 
field and internal, quoting, project coordinators and data entry specialists that will actively 
market and work directly with the National IPA purchasing program.  Overviews of those 
areas are indicated below: 
 
KI employs more than 100 Project and Services Coordinators, Market Development and 
Inside Sales support located at the company's corporate headquarters in Green Bay, 
Wisconsin.  These customer service agents interface with design/engineering, 
manufacturing and logistic departments to handle customer concerns and issues.   
 
 Market Development Analysts - The goal of the Market Development area is to 

generate thousands of "qualified" project opportunities with KI’s core Market clients for 
our field sales representatives. These projects must be "new" to the field and not 
already registered in our internal database. Each analyst has a monthly goal to bring in 
"new" qualified projects per month. That total is broken down by market to mirror the 
sales reps face time.  A qualified project requires the following:  
 The decision maker for the furniture has been identified and has confirmed or given 

the detail of the project. 
 A need for KI furniture exists. 
 The applications of the furniture are identified. 
 The construction timeline is no more than 2 years out. 
 The project was not already registered by the field rep. 

 
The analysts have an average number of calls per day to potential customers. Of those calls, 
the analyst has an average number of “qualified" projects per day.  The information is 
gathered and sent to the appropriate inside or outside sales representative to close.   
 
 Inside Sales Support - KI has a dedicated Inside Sales Support area that work within a 

specific region to support customers, clients and sales representatives.  This area 
includes actively marketing KI’s product offering throughout their designated region.  
This support may include but not limited to: 
 Directly contacting customers or potential customers.  
 Assisting in evaluating a need and offering KI solutions. 

 
 
 

 



 Corporate Project and Service Coordinators and other Support Teams - When a 
customer places a call to the KI customer service departments, a member of KI’s 
Welcome Center who will then direct the call to the appropriate individual.  KI is 
committed to providing customers with the most timely and accurate communication 
possible and adheres to four-hour response timeframe. 
 Customer Service Agents are assigned to provide support and include the 

responsibility for handling all aspects of daily project coordination.  The primary 
team contacts are based on expertise and are available to National IPA member’s 
account throughout their partnership with KI. 

 Many of KI’s direct and independent Sales office locations have on site field support 
and CAD.  

 Customer Service Team Manager provides additional support in the overall 
coordination of an account’s specific needs including designation of resources and 
project coordination logistics.  This includes monitoring accounts from 
implementation to completion as well as any post project activity. 

 KI Corporate Services - KI Corporate Services team supports KI projects nationwide 
and has been in service for over 20 years.  KI has taken a great deal of pride in the 
fact that we will install and support one (1) workstation through the project 
management cycle and follow up the same way we would a 1000 workstation 
project.  KI Corporate Services has never turned down an installation project.  KI 
Corporate Services is intended to support KI customers wherever that need may be. 

 
D.  Annual sales for the three previous fiscal years.  

 
 
 
 

 
E.  Submit your FEIN and Dunn & Bradstreet report.  
 

KI Dunn & Bradstreet number is 03-267-2651 
 

3.2 Distribution, Logistics  
A.  Describe how your company proposes to distribute the products/service nationwide.  
 

Business Model: Different by Design 
When evaluating prospective architectural wall suppliers, it’s often difficult to identify 
meaningful differentiators. At KI, our differentiation is distinct and deliberate, featuring a 
go-to-market approach unlike any other in the industry. 
 
We believe that traditional means of exchange have the potential to hinder – rather than 
help – our clients. Unlike our peers, KI does not prescribe to pre-set distribution channels. 
Rather, we deploy more than 300 dedicated KI representatives internationally to work 
directly with clients. KI’s approach provides alternative procurement methods that allow our 
clients, not the manufacturer, to determine the best means to manage ordering and 
fulfillment activities. It also provides clients the opportunity to reduce costs via bypassing 
the traditional dealer/”middleman” model if required. 

 



 
This client-centric business model is the engine that continues to drive KI’s growth and client 
satisfaction. Ultimately, clients appreciate the flexibility to make purchasing and fulfillment 
decisions according to their needs, versus what may be most expedient for the 
manufacturer. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
B.  Identify all other companies that will be involved in processing, handling or shipping the 

products/service to the end user.  
 

KI has the freedom to partner with any dealers and/or installation entities chosen by the 
client and is not limited to agencies owned or affiliated strictly with KI.   On the other hand, 
KI also has the ability to arrange all servicing logistics through a network of certified 
installers the company utilizes for on-site installation requirements.  Each of these certified 
installation entities have proven warehousing, delivery and installation experience. KI 
certified installation groups are selected at time of order according to the ship to location. 

 
 
 
 

 



C.  Provide the number, size and location of your company’s distribution facilities, warehouses 
and retail network as applicable.  

 
Manufacturing Facilities 
 Corporate Headquarters and KI Manufacturing 

Green Bay, WI - Manufactures ergonomic task seating and stack chairs. 
 KI - Other Wisconsin Manufacturing 

Bonduel, WI - Production of seating and site furnishings. 
Manitowoc, WI - Production of Movable Walls and systems furniture. 

 KI - Mississippi - Manufacturing 
Tupelo, MS - Production of tables, caddies, stools and folding chairs. 

 KI - High Point - Manufacturing 
High Point, NC - Manufacturer of upholstered wood frame chairs and sofas, executive 
seating, waiting area seating and several styles of occasional tables. 

 KI-Canada – Manufacturing 
Pembroke, Ontario, Canada - Production of file cabinets and residence hall furniture. 

 KI-India – Manufacturing 
Bangalore, India - Production of educational seating and classroom furniture. 

 
KI's installation management team – Corporate Services installation offices 
and warehouses are located throughout the United States. The Corporate 
Services team is comprised of customer focused, factory trained Regional 
Managers, Installation Supervisors and Certified Installers.    
 

D.  State any return and restocking policy and fees, if applicable, associated with returns.  
 
Returns  
Product conforming to the specifications contained in KI’s acknowledgement to Customer 
may not be returned to KI without KI’s written consent, which consent may be conditioned 
upon Customer’s agreement to pay re-handling and/or restocking charges and/ or to prepay 
all freight charges on the return shipment. 

 
3.3 Marketing and Sales  

A.  Provide a detailed ninety-day plan beginning from award date of the Master Agreement 
describing the strategy to immediately implement the Master Agreement as your company’s 
primary go to market strategy for Public Agencies to your teams nationwide, to include, but 
not limited to:  
a. Executive leadership endorsement and sponsorship of the award as the public sector go-

to-market strategy within first 10 days  
b. Training and education of your national sales force with participation from the executive 

leadership of your company, along with the National IPA team within first 90 days  
 

Marketing Plan 
Notification of Award: 
- KI Senior Management advised 
- KI Communications Department works with National IPA on appropriate public 

 



relations announcement 
- Announcement of award sent to KI field sales team 
- KI Operations works with National IPA to obtain member directory and place on 

appropriate portals for field access 
- Web Ex conducted with appropriate KI personnel, i.e. field sales, internal support, 

etc. advising of the award and appropriate action steps to execute the contract.  The 
web ex would occur 30 to 60 days prior to the launch date to ensure appropriate 
education (Timing based on time frame given by National IPA from award 
announcement to contract date) 

- Addition of National IPA to appropriate marketing collateral, i.e.  
www.kieducation.com.  Appropriate links established from KI websites to National 
IPA 

- Quarterly conference calls with KI’s K-12 Dealer Development Manager/Corp Accts 
and National IPA’s contract Administrator to review goals and objectives 

- Monthly review of National IPA sales with K-12 Dealer Development Manager/Corp 
Accts, President and VP of Sales 

- Monthly review of National IPA contract performance at KI-12 Strategic Business 
Unit 

- Schedule annual visit to National IPA to review contract performance and other 
contract opportunities to support members 

- Updates and education on the National IPA contract will be conducted annually at 
the KI International Sales Meeting 
        

B.  Provide a detailed ninety-day plan beginning from award date of the Master Agreement 
describing the strategy to market the Master Agreement to current Participating Public 
Agencies, existing Pubic Agency customers of Supplier, as well as to prospective Public 
Agencies nationwide immediately upon award, to include, but not limited to:  

 
a. Creation and distribution of a co-branded press release to trade publications within first 

10 days  
b. Announcement, contract details and contact information published on the company 

website within first 30 days  
c. Design, publication and distribution of co-branded marketing materials within first 90 

days  
 

Marketing Agreement: Participating Agencies 
Notification of Award: 
- KI Communications Department works with National IPA on appropriate public 

relations announcement 
- Announcement of award sent to appropriate industry publications 
- National IPA communicates addition of KI to its members 
- KI Operations works with National IPA to obtain member directory  
- KI creates and distributes material, to members, on the National IPA/KI agreement 

and FAQ’s 
- Addition of National IPA to appropriate marketing collateral, 

i.e. www.kieducation.com.  Appropriate links established from KI websites to 
National IPA. Information on the agreement and how to access it posted on KI’s web 

 

http://www.kieducation.com/
http://www.kieducation.com/


site.  
d. Commitment to attendance and participation with National IPA at national (i.e. NIGP 

Annual Forum, NPI Conference, etc.), regional (i.e. Regional NIGP Chapter Meetings, 
etc.) and supplier-specific trade shows, conferences and meetings throughout the term 
of the Master Agreement  
 
KI’s participation will be negotiable, per conference, based on logistics, cost and ROI. 
Each participation request will be evaluated and responded to. 
 

e. Commitment to attend, exhibit and participate at the NIGP Annual Forum in an area 
reserved by National IPA for partner suppliers. Booth space will be purchased and 
staffed by your company. In addition, you commit to provide reasonable assistance to 
the overall promotion and marketing efforts for the NIGP Annual Forum, as directed by 
National IPA.  
 
KI’s participation will be negotiable, per conference, based on logistics, cost and ROI. 
Each participation request will be evaluated and responded to. 
 

f. Design and publication of national and regional advertising in trade publications 
throughout the term of the Master Agreement  

 
When KI is advertising in specific K-12 trade publications, space permitting, we will 
include National IPA references.  

 
g. Ongoing marketing and promotion of the Master Agreement throughout its term (case 

studies, collateral pieces, presentations, etc.)  
 
KI will create and distribute collateral throughout the term of the agreement, along with 
a training presentation specific to this contract. 
 

h.  Dedicated National IPA internet web-based homepage with:  
• National IPA standard logo;  
• Copy of original Request for Proposal;  
• Copy of contract and amendments between Principal Procurement Agency and      

Supplier;  
• Summary of Products and pricing;  
• Marketing Materials  
• Electronic link to National IPA’s online registration page;  
• A dedicated toll free number and email address for National IPA  

 
Advanced Technologies 

Extranet Sites 
This spirit of cooperation shines in KI's ability to create customer Extranets for pre-sale 
and post-sale project management.  As a willing partner looking to improve speed, 
efficiency and quality, KI currently manages 1300+ customer Extranets that are tailored 
to the unique purchasing, collaborative design and project management needs of our 

 



end-customers, dealers and the architectural design community.  
There are many benefits from implementing a KI customer extranet: 
Extranets reduce the cost of doing business. 
Project files, drawings, brochures, and other materials are posted online, eliminating the 
need for multiple copies of literature, postal or FedEx fees, and often travel expenses. 
 
Extranets increase the speed of doing business. 
Files can be posted more quickly than the time it takes to send them via mail or FedEx. 
Drawings can be viewed, revised and posted again in a fraction of the time it takes to mail 
them. 
 
Extranets improve and expand the collaborative design process. 
With the Autodesk browser plugin, anyone can view project drawings online, 24x7. The 
design collaboration process is opened to those who do not have AutoCAD and to all project 
participants, regardless of their location. 
 
Extranets improve communication and reduce error. 
Furniture standards, status reports, shipping and installation information, and other vital 
project information are posted in one central location for universal reference. 
 
Extranets demonstrate KI's technical capabilities and out-of-the-box thinking. 
KI strives to push the envelope of customer service. Extranets represent KI's "Market-of-
One" philosophy, with each site tailored to meet the needs of the individual customer. No 
other major furniture vendor is currently offering individualized extranet-type services as a 
standard service option. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 



 
C. Describe how your company will transition any existing Public Agency customers’ accounts 

to the Master Agreement available nationally through National IPA. Include a list of current 
cooperative contracts (regional and national) your company holds and describe how the 
Master Agreement will be positioned among the other cooperative agreements.  

 
Market Transition 
It is our understanding that the term is to offer the National IPA contract option to all 
members or potential members. If a successful awardee of this contract, all KI sales 
representatives will be versed in the National IPA lexicon to insure that all participating 
memberships are aware of KI’s affiliation with National IPA. 
 
Once we educate participating members and our national sales force on this program, the 
transition to the contract will be relatively easy. The contract will be coded with a special 
national account number to allow proper ordering and coding within our system to assure 
all terms and conditions are met. 
 
All existing KI contract holders will be informed of our affiliation with National IPA. It is our 
understanding that the transition to the National IPA contract is the responsibility and 
decision of the purchasing client.  KI’s Go-To-Market strategy allows the customer to dictate 
how they want to purchase.  KI will present the advantages and benefits of the contract to 
all interested clients. Ultimately our customer will determine if National IPA is selected for 
order fulfilment. 
 
Currently, KI holds contracts with NJPA and numerous states. 
 

D.  Acknowledge that your company agrees to provide its company/corporate logo(s) to 
National IPA and agrees to provide permission for reproduction of such logo in marketing 
communications and promotions.  

 
KI agrees to provide our company logo to National IPA and will provide permission for 
reproduction of our logo in marketing communications and promotions. 
 

E.  Supplier is responsible for proactive direct sales of Supplier’s goods and services to Public 
Agencies nationwide and the timely follow up to leads established by National IPA. All sales 
materials are to use the National IPA logo. At a minimum, the Supplier’s sales initiatives 
should communicate:  
i.  Master Agreement was competitively solicited by a Principal Procurement Agency  
ii.  Best government pricing  
iii.  No cost to participate  
iv.  Non-exclusive contract  
 
Through the training of KI’s sales force and marketing initiatives, KI will ensure Public 
Agencies are aware of the information outlined in the Master Agreement. KI will include 
National IPA’s logo in appropriate sales materials. The Agreement pricing will be nationally 
competitive.  
 

 



 
F.  Supplier is responsible for the training of its national sales force on the Master Agreement. 

At a minimum, sales training should include:  
i.  Key features of Master Agreement  
ii.  Working knowledge of the solicitation process  
iii.  Awareness of the range of Public Agencies that can utilize the Master Agreement 

through National IPA  
 
KI will provide training via the following options: 
- At KI’s National Sales Meeting annually 
- Via a webinar 
- National Newsletter and support materials 

Support materials will include information on how to explain and market the agreement 
to Public Agencies. 

 
Web Ex to Field Sales and Internal Support announcing launch of National IPA contract 
Overview of the National IPA Master Agreement 
- Identify National IPA members and steps to access member information 
- Identify lead generation activity related to National IPA members 
- Identify products available to National IPA members 
- Education on discount structure 
- Education on proper documentation to ensure National IPA member is identified on 

order 
- Identify contact team to field questions 
- Identify National IPA field support and means to access for support 
 

G.  Provide contact information for the person(s), who will be responsible for:  
 

a. Marketing -   Mark Waldecker, K-12 Dealer Development Manager 
Green Bay, WI 
920.468.3508 
Mark.waldecker@ki.com 

 
b. Sales -    KI’s District Leaders which are geographic specific 

See attached Organizational charts for your review. 
 
c. Sales Support -    KI’s Sales Operations coordinators which are geographic specific  

See attached Organizational charts for your review. 
 

d. Financial Reporting -  Mike Hogan, Contract Sales Operations Manager/QBD 
Green Bay, WI 
920.468.2396 
Mike.hogan@ki.com 

 
e. Contracts -   Mike Hogan, Contract Sales Operations Manager/QBD 
 

 

mailto:Mark.waldecker@ki.com
mailto:Mike.hogan@ki.com


 
H.  Describe in detail how your company’s national sales force is structured, including contact 

information for the highest-level executive in charge of the sales team.  
 

Please find the enclosed KI Sales and Administration organizational charts for your review. 
 

John Duffy, Vice President of Sales 
1330 Bellevue Street 
Green Bay, WI 54302 
P: 770.343.9882 
M: 678.595.2684 
F: 770.569.8292 
John.duffy@ki.com 

 
  

 



I. Explain in detail how the sales teams will work with the National IPA team to implement, 
grow and service the national program.  

 
KI’s sales team will be trained on the agreement and utilize it in appropriate opportunities. 
The agreement will be explained and offered as a vehicle for order fulfillment. KI’s regional 
district leaders will be available to work with National IPA regional staff to identify potential 
projects and market the agreement as appropriate. National IPA members can utilize the 
information in the proposal to identify a regional district leader or contact KI’s contract 
manager for this information. 

 
J.  Explain in detail how your organization will manage the overall national program throughout 

the term of the Master Agreement, including ongoing coordination of marketing and sales 
efforts, timely new Participating Public Agency account set-up, etc.  

 
KI will provide regular updates to our sales force regarding the availability and how to use 
this agreement. When KI is notified of a new Participating Public Agency, KI will forward the 
notification to our appropriate sales representative and encourage the rep to establish a 
visit.  

 
K.  State the amount of your company’s Public Agency sales for the previous fiscal year. Provide 

a list of your top 10 Public Agency customers, the total purchases for each for the previous 
fiscal year along with a key contact for each.  

 
KI does not provide customer sales information. Top public agency customers include (not in 
any particular order): 
• National Joint Powers Alliance (NJPA) 
• State of New York 
• State of California 
• State of North Carolina 
• State of Wisconsin 
• University of Wisconsin System 
• University of Washington System 
• The Illinois Higher Education Cooperative (IPHEC) 
• State of Florida 
• State of Texas (TXMAS) 

 
L.  Describe your company’s information systems capabilities and limitations regarding order 

management through receipt of payment, including description of multiple platforms that 
may be used for any of these functions.  

 
KI utilizes quote software that is project specific and will integrate the agreement’s discount 
structure. The quote is provided to the Public Agency and can be submitted, with a valid 
purchase order, to facilitate quick and accurate entry of the order. Purchase order receipt is 
confirmed within a short time frame and acknowledged after the order is successfully 
released to manufacturing. Invoices are sent at time of shipment. These actions can be done 
via email, fax or standard mail, per the member’s request. 

 



KI currently requires a form of check for payment; however, KI is working on electronic 
transfer and expects that to be on line, shortly.  

 
M.  Provide the Contract Sales (as defined in Section 10 of the National Intergovernmental 

Purchasing Alliance Company Administration Agreement) that your company will guarantee 
each year under the Master Agreement for the initial three years of the Master Agreement.  
 

 

  
 

 
N.  Even though it is anticipated that many Public Agencies will be able to utilize the Master 

Agreement without further formal solicitation, there may be circumstances where Public 
Agencies will issue their own solicitations. The following options are available when 
responding to a solicitation that is for Products covered under the Master Agreement.  
i.  Respond with Master Agreement pricing (Contract Sales reported to National IPA).  
ii.  If competitive conditions require pricing lower than the standard Master Agreement 

pricing, Supplier may respond with lower pricing through the Master Agreement. If 
Supplier is awarded the contract, the sales are reported as Contract Sales to National 
IPA under the Master Agreement.  

iii.  Respond with pricing higher than Master Agreement only in the unlikely event that the 
Public Agency refuses to utilize Master Agreement.  

iv.  If alternative or multiple proposals are permitted, respond with pricing higher than 
Master Agreement, and include Master Agreement as the alternate or additional 
proposal.  

 
Detail your strategies under these options when responding to a solicitation. 
 

The discounts included in this response are considered “basement” discounts. In the event 
of a formal solicitation by a Participating Public Agency referencing this agreement, KI may 
provide additional discounting. Regardless, KI will code the order with the Master 
Agreement number to ensure all sales are reported. In the event a Public Agency decides 
not to utilize the agreement, pricing will default to non-agreement levels.  
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Bill Corbett – PA, NJ, WV, DE
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Spec for Evaluation: Pricing Book to be completed for a sampling of products being quoted for the proposal.

This spreadsheet contains multiple tabs that correspond with the Categories listed below. Each tab should be completed by providing all relevant pricing being 
offered by your company. If you do not wish to offer pricing for a particular category or item, enter "N/A" in the corresponding sections. A "NOTE" area is 
located at the bottom of each category sheet and may be used to provide any special instructions or other furniture options. The last tab, labeled "Spec for 
Evaluation", is to be completed with pricing for specific items. Additional information is found in the Bid Documents. Because, this information will be a factor in 
the final award process, make sure that as much data as possible is provided. If an "Equal" is being proposed, type/write "SUB" in the 3rd column and include 
the Manufacturer's name and the Model Number of the item. Additional information may be provided on separate documents, provided they are referenced for 
easy identification.

PRICE BOOK COVER SHEET
RFP-15006FL

Educational Furniture
Norfolk Public Schools / National IPA

RFP Due December 9, 2014 at 02:00:00 PM ET

Category XIII:  Task seating, seating-office, lounge, conference room, break areas.
Category XIV:  Music/Audio Lab Furniture and Accessories – Storage, mobile carts, display units, stands, cases, seating, and other similar items used in 
Music/Band instruction.
Category XV:  Athletic Training/Facility Furniture and Special Events – Benches, equipment storage, mobile carts and similar items.
Category XVI:  Display Cases/Shelving - Trophy and awards shelving/storage, custom displays, bulletin boards, banner holders, specialty cases.
Category XVII: Healthcare Furniture-Catalogue selection of furniture used in Nursing Stations, Dispensary/First-Aid areas, Guidance/Social Psychology 
Offices, and other similar areas.
Category XVIII: Related Support Services (Delivery/Design/Install, etc.) - design and layout, fabric and color design services and other related services 
requested by the customer.

Category VII: Art Instructional Furniture-complete catalog selection of art instructional furniture.
Category VIII: Career & Technical Education (Vocational Arts) Furniture and Equipment- complete catalog selection of career vocational arts furniture and 
equipment, including, but not limited to: Cosmetology, Nursing, Trades, Crafts, Technicians, Engineering, etc.
Category IX:  Audio Visual Furniture-complete catalog selection of audio/visual furniture.
Category X: Fixed Seating (auditorium/lecture)-complete catalog selection of auditorium/lecture hall seating.
Category XI: Residence Hall Furniture-complete catalog selection of Residential Hall furniture.
Category XII: Storage-complete catalog selection of filing systems including vertical and lateral files, bookcases, mobile cabinets, and accessories.

Category I:  Freestanding Education/Classroom/School Furniture-furniture, (including folding and mobile) desks, tables and related school accessories.
Category II: Library Furniture and Shelving -complete catalog selection of library furniture and shelving.
Category III: Technology Educational Furniture-complete catalog selection of technology furniture to support technology learning environments.
Category IV: Science-Lab Educational Furniture-complete catalog selection of science laboratory furniture.
Category V: Cafeteria-complete catalog selection of cafeteria furniture.
Category VI: Early Childhood Furniture-complete catalog selection of early childhood furniture (including pre-school items).



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Category I
Freestanding Classroom and Educational Furniture

$50,001 to $100,000 39.00% 34.00%

27.50%

23.00%

38.00%

4 to 6 week lead-time/up to 1 week ship

Classroom Collections Price List

January 3, 2011 (Updated October 8, 2014)

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery Delivered & Installed

$0 to $15,000 34.50%

$100,001 to $250,000 42.00%

$15,001 to $50,000 37.00%

1. Classroom Collections product utilize freight excluded list prices; freight will be prepaid and added to the face amount of the invoice.
2. KI’s pricing includes product and packaging.  Additional costs could include inside delivery and installation. As these activities are typically anticipated 
at the time of order, they would be negotiated with the purchaser at that time. 
3.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
4.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
5. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

$250,001 and up negotiated



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

$250,001 and up negotiated

4 to 6 week lead-time/up to 1 week ship

Classroom Tables & Chairs Price List

January 3, 2011 (Updated July 16, 2014)

$50,001 to $100,000 44.00% 37.00%

$100,001 to $250,000

Delivered & Installed

46.00% 40.00%

$0 to $15,000 37.00% 28.00%

$15,001 to $50,000 41.00%

4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  

33.00%

Category I
Freestanding Classroom and Educational Furniture

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

$250,001 and up negotiated

6 week lead-time/up to 1 week ship

Learn2™ Seating Price List

January 11, 2012 (Updated October 30, 2013)

$50,001 to $100,000 44.00% 37.00%

$100,001 to $250,000

Delivered & Installed

46.00% 40.00%

$0 to $15,000 37.00% 28.00%

$15,001 to $50,000 41.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

Category I
Freestanding Classroom and Educational Furniture

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

$50,001 to $100,000 44.00% 37.00%

33.00%

Delivered Tailgate Inside Delivery

$15,001 to $50,000 41.00%

CrossRoads® Library Furniture Price List

3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Category II
Library Furniture and Shelving

Delivered & Installed

$0 to $15,000 37.00% 28.00%

4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

$250,001 and up negotiated

$100,001 to $250,000 46.00%

January 3, 2011 (Updated June 26, 2013)

2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer 
Service for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.

40.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 

8 week lead-time/up to 1 week ship



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Category III
Technology Educational Furniture

$50,001 to $100,000 44.00% 37.00%

33.00%

Delivered & Installed

$0 to $15,000 37.00%

40.00%

3 week lead-time/up to 1 week ship

Genesis® Desking Price List

January 3, 2011 (Updated May 21, 2014)

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

$15,001 to $50,000 41.00%

Delivered Tailgate Inside Delivery

28.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer 
Service for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

$250,001 and up negotiated

$100,001 to $250,000 46.00%



Manufacturer's Name Discount from Manufacturer's List Price
N/A

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Category IV
Science-Lab Educational Furniture

$50,001 to $100,000 % % %

Delivered Tailgate Inside Delivery Delivered & Installed

$0 to $15,000 % % %

%

%

$250,001 and up negotiated

$100,001 to $250,000 % %

$15,001 to $50,000 % %



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Category V
Cafeteria

$50,001 to $100,000 39.00% 33.00%

28.00%

22.00%

37.00%

4 to 6 week lead-time/up to 1 week ship

Folding Tables Price List

January 3, 2011 (Updated November 12, 2014)

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery Delivered & Installed

$0 to $15,000 34.00%

$100,001 to $250,000 41.00%

$15,001 to $50,000 37.00%

1. Uniframe products utilize freight excluded list prices; freight will be prepaid and added to the face amount of the invoice.
2. KI’s pricing includes product and packaging.  Additional costs could include inside delivery and installation. As these activities are typically 
anticipated at the time of order, they would be negotiated with the purchaser at that time. 
3.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer 
Service for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
4.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
5. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

$250,001 and up negotiated



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

$250,001 and up negotiated

3 to 6 week lead-time/up to 1 week ship

Contract Tables Price List

January 3, 2011 (Updated July 11, 2014)

$50,001 to $100,000 44.00% 37.00%

$100,001 to $250,000

Delivered & Installed

46.00% 40.00%

$0 to $15,000 37.00% 28.00%

$15,001 to $50,000 41.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

Category V
Cafeteria

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

$250,001 and up negotiated

3 to 6 week lead-time/up to 1 week ship

Stack & Guest Seating Price List

January 3, 2011 (Updated October 8, 2014)

$50,001 to $100,000 44.00% 37.00%

$100,001 to $250,000

Delivered & Installed

46.00% 40.00%

$0 to $15,000 37.00% 28.00%

$15,001 to $50,000 41.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

Category V
Cafeteria

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

$250,001 and up negotiated

5 to 7 week lead-time/up to 1 week ship

CaféWay™ Cafeteria Tables Price List

October 29, 2014

$50,001 to $100,000 39.00% 33.00%

$100,001 to $250,000

Delivered & Installed

41.00% 37.00%

$0 to $15,000 34.00% 22.00%

$15,001 to $50,000 37.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

28.00%

Category V
Cafeteria

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery



Manufacturer's Name Discount from Manufacturer's List Price
N/A

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Category VI
Early Childhood Furniture

$50,001 to $100,000 % % %

Delivered Tailgate Inside Delivery Delivered & Installed

$0 to $15,000 % % %

%

%

$250,001 and up negotiated

$100,001 to $250,000 % %

$15,001 to $50,000 % %



Manufacturer's Name Discount from Manufacturer's List Price
N/A

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Category VII
Art Instructional Furniture

%

% %

$250,001 and up negotiated

%

%

$100,001 to $250,000

Delivered & Installed

$0 to $15,000 % %

Delivered Tailgate Inside Delivery

% %

$50,001 to $100,000 % %

%$15,001 to $50,000



Manufacturer's Name Discount from Manufacturer's List Price
N/A

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Category VIII
Career & Technical Education Furniture

$100,001 to $250,000 % % %

$250,001 and up negotiated

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

$15,001 to $50,000 % % %

$50,001 to $100,000 % % %

Delivered Tailgate Inside Delivery Delivered & Installed

$0 to $15,000 % % %



Manufacturer's Name Discount from Manufacturer's List Price
N/A

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Category IX
Audio Visual Furniture

$50,001 to $100,000 % %

%

%

$100,001 to $250,000

Inside Delivery

%

Delivered & Installed

$0 to $15,000

$250,001 and up negotiated

% %$15,001 to $50,000

%

% %

Delivered Tailgate

%

%



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Inside Delivery

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Category X
Fixed Seating (auditorium/lecture)

$50,001 to $100,000

48.00%

$0 to $15,000

Delivered Tailgate

5. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

2. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
3.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
4.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  

$15,001 to $50,000

FIXED SEATING LIST PRICING

1. Installation for Auditorium/fixed Seating product would need to be quoted on a project by project basis. 

$100,001 to $250,000

$250,001 and up negotiated

48.00%

7 week lead-time/up to 1 week ship

Effective Rev2 3/25/2014- Delivered

48.00%

Delivered & Installed

48.00%



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Category X
Fixed Seating (auditorium/lecture)

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery Delivered & Installed

$0 to $15,000 48.00%

$15,001 to $50,000 48.00%

$50,001 to $100,000 48.00%

$100,001 to $250,000 48.00%

4.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
5. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

$250,001 and up negotiated

7 week lead-time/up to 1 week ship

LANCASTER LIST PRICING

Effective Rev2 3/25/2014- Delivered

2. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
3.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.

1. Installation for Auditorium/fixed Seating product would need to be quoted on a project by project basis. 



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Category XI
Residence Hall Furniture

$50,001 to $100,000 44.00% 37.00%

33.00%

Delivered & Installed

$0 to $15,000 37.00%

40.00%

6 week lead-time/up to 1 week ship

Residence Hall Furniture Price List

January 3, 2011 (Updated April 30, 2014)

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

$15,001 to $50,000 41.00%

Delivered Tailgate Inside Delivery

28.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer 
Service for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

$250,001 and up negotiated

$100,001 to $250,000 46.00%



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Category XII
Storage

$50,001 to $100,000 37.00%

41.00%

$0 to $15,000

Delivered Tailgate Inside Delivery

$250,001 and up negotiated

33.00%

3 week lead-time/up to 1 week ship

700 Series® Files & Storage Price List

28.00%37.00%

40.00%

44.00%

Delivered & Installed

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer 
Service for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

$15,001 to $50,000

46.00%$100,001 to $250,000

January 3, 2011 (Updated August 27, 2014)



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

$250,001 and up negotiated

4 week lead-time/up to 1 week ship

All Terrain® Files & Storage Price List

January 3, 2011 (Updated August 12, 2014)

$50,001 to $100,000 44.00% 37.00%

$100,001 to $250,000

Delivered & Installed

46.00% 40.00%

$0 to $15,000 37.00% 28.00%

$15,001 to $50,000 41.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

Category XII
Storage

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

$250,001 and up negotiated

3 week lead-time/up to 1 week ship

U-Series® Storage Price List

January 3, 2011 (Update September 10, 2014)

$50,001 to $100,000 44.00% 37.00%

$100,001 to $250,000

Delivered & Installed

46.00% 40.00%

$0 to $15,000 37.00% 25.00%

$15,001 to $50,000 41.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

Category XII
Storage

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

5 to 7 week lead-time/up to 1 week ship

Task Seating Price List

January 3, 2011 (Updated November 26, 2014)

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Category XIII
Task Seating

$50,001 to $100,000 44.00% 37.00%

28.00%

$250,001 and up negotiated

$100,001 to $250,000 46.00%

$15,001 to $50,000 41.00% 33.00%

40.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer 
Service for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

Delivered Tailgate Inside Delivery Delivered & Installed

$0 to $15,000 37.00%



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

$250,001 and up negotiated

4 to 6 week lead-time/up to 1 week ship

Lobby & Lounge Seating Price List

January 3, 2011 (Updated October 8, 2014)

$50,001 to $100,000 44.00% 37.00%

$100,001 to $250,000

Delivered & Installed

46.00% 40.00%

$0 to $15,000 37.00% 28.00%

$15,001 to $50,000 41.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

Category XIII
Task Seating

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery



Manufacturer's Name Discount from Manufacturer's List Price
Krueger Interantional, Inc. (KI)

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

$250,001 and up negotiated

6 week lead-time/up to 1 week ship

MyWay™ Collection Price List

December 11, 2013 (Updated June 18, 2014)

$50,001 to $100,000 44.00% 37.00%

$100,001 to $250,000

Delivered & Installed

46.00% 40.00%

$0 to $15,000 37.00% 28.00%

$15,001 to $50,000 41.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  
4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

Category XIII
Task Seating

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Delivered Tailgate Inside Delivery



Manufacturer's Name Discount from Manufacturer's List Price
N/A

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Category XIV
Music/Sudio Lab Furniture & Accessories

$100,001 to $250,000 % % %

$250,001 and up negotiated

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

$15,001 to $50,000 % % %

$50,001 to $100,000 % % %

Delivered Tailgate Inside Delivery Delivered & Installed

$0 to $15,000 % % %



Manufacturer's Name Discount from Manufacturer's List Price
N/A

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Category XV
Athletic Training/Facility Furniture

$100,001 to $250,000 % % %

$250,001 and up negotiated

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

$15,001 to $50,000 % % %

$50,001 to $100,000 % % %

Delivered Tailgate Inside Delivery Delivered & Installed

$0 to $15,000 % % %



Manufacturer's Name Discount from Manufacturer's List Price
N/A

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Category XVI
Display Cases/Shelving

$100,001 to $250,000 % % %

$250,001 and up negotiated

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

$15,001 to $50,000 % % %

$50,001 to $100,000 % % %

Delivered Tailgate Inside Delivery Delivered & Installed

$0 to $15,000 % % %



Manufacturer's Name Discount from Manufacturer's List Price

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Krueger Interantional, Inc. (KI)
Delivered Tailgate Inside Delivery

46.00%

$0 to $15,000

Category XVII
Healthcare Furniture

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

$15,001 to $50,000 41.00%

3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  

$100,001 to $250,000

44.00%

40.00%

$250,001 and up negotiated

5 week lead-time/up to 1 week ship

Healthcare Seat ing Price List

January 3, 2011 (Updated September 17, 2014)

37.00%

4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

28.00%

33.00%

$50,001 to $100,000

Delivered & Installed

37.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 
2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer 
Service for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.



Manufacturer's Name Discount from Manufacturer's List Price

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Inside Delivery Delivered & Installed

46.00% 40.00%

Category XVII
Healthcare Furniture

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Krueger Interantional, Inc. (KI)
Delivered Tailgate

37.00% 28.00%

41.00%

4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 

February 13, 2013 (Update October 29, 2014)

$50,001 to $100,000

$100,001 to $250,000

$250,001 and up negotiated

6 week lead-time/up to 1 week ship

Affina® Collection Price List

44.00%

$15,001 to $50,000

$0 to $15,000

37.00%

2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  



Manufacturer's Name Discount from Manufacturer's List Price

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Inside Delivery Delivered & Installed

46.00% 40.00%

Category XVII
Healthcare Furniture

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Krueger Interantional, Inc. (KI)
Delivered Tailgate

37.00% 28.00%

41.00%

4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 

September 3, 2014 (Updated October 30, 2014) 

$50,001 to $100,000

$100,001 to $250,000

$250,001 and up negotiated

6 week lead-time/up to 1 week ship

Soltíce® Metal Collection Price List

44.00%

$15,001 to $50,000

$0 to $15,000

37.00%

2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  



Manufacturer's Name Discount from Manufacturer's List Price

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Inside Delivery Delivered & Installed

46.00% 40.00%

Category XVII
Healthcare Furniture

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Krueger Interantional, Inc. (KI)
Delivered Tailgate

37.00% 28.00%

41.00%

4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 

 January 3, 2011 (Updated November 12, 2014)

$50,001 to $100,000

$100,001 to $250,000

$250,001 and up negotiated

6 week lead-time/up to 1 week ship

 Dante® Casegoods Price List

44.00%

$15,001 to $50,000

$0 to $15,000

37.00%

2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  



Manufacturer's Name Discount from Manufacturer's List Price

Tiers I-V

Standard Delivery Time

Reference Current Calalog

Effective Dates of Catalog

NOTES:

Inside Delivery Delivered & Installed

46.00% 40.00%

Category XVII
Healthcare Furniture

NOTE: Use this form to provide offered pricing discount for various catalogues / manufacturers that are being proposed. Use one form per catalogue / 
manufacturer. Make additional copies as necessary.

Krueger Interantional, Inc. (KI)
Delivered Tailgate

37.00% 28.00%

41.00%

4. Lift-gate service:  A truck with a hydraulic lift to assist offloading of freight.  Charge example:  $75 for Uniframe deliveries.  (Ramps may be utilized 
instead of a lift gate). $3.50 per every 100 pounds all other products with a $94.50 minimum charge.

33.00%

1. KI’s pricing includes product, packaging, shipping and delivery to a site. Additional costs could include inside delivery and installation. As these 
activities are typically anticipated at the time of order, they would be negotiated with the purchaser at that time. 

January 3, 2011 (Updated September 24, 2014)

$50,001 to $100,000

$100,001 to $250,000

$250,001 and up negotiated

4 week lead-time/up to 1 week ship

 Multiple Seating Price List

44.00%

$15,001 to $50,000

$0 to $15,000

37.00%

2.  Inside Delivery: The driver physically moves freight past the door opening of trailer. Charge:  Prices vary by circumstances.  Call KI Customer Service 
for quote.  Charge example:  $5.25 per every 100 pounds with a minimum of $31.50.
3.   Delivery past the immediate off load/dock location:  Freight needs to be physically move into the building, up stairs, into an elevator, etc:  Charge:  
Prices vary by circumstances.  Call KI Customer Service for quote.  



End-user Product Training: KI provides published installation/ assembly instructions and user / maintenance manuals for products directly to the client at 
no additional cost.  Along with written information, KI personnel can provide hands-on product training.  This valuable face-to-face interaction between 
knowledgeable KI employees and client facilities personnel provides a proactive learning experience and offers a forum in which to raise questions and 
discover the most efficient methods of product handling.  Once trained, facilities personnel can handle a wide range of product maintenance procedures, 
eliminating the need to hire outside labor for simple product adjustments. 

Expedited Delivery:  Delivery that the customer requires faster than was planned.  Charge:   Prices vary by circumstances.  Call Customer Service 
Support for quote. 

Please use this sheet to note any related services and their proposed discount structure/pricing, this includes but is not limited, design services, quick 
ship, fabric/color design services or any other related support services your company can offer:

Category XVIII
Related Support Services

Design Services, Fabric/color design services:  $60.00 an hour

Quick ship: Abbreviated lead-times are available for many of KI’s product lines.  Quick ship programs allow customers to purchase product in a reduced 
manufacturing time frame.  The parameters of KI’s Quick Ship Program vary per product line, but as a general rule follows a two-week lead-time from the 
time the order is entered into KI’s production schedule until the time the product ships from the manufacturing facility.  Purchasing guidelines for quick 
ship products include maximum order quantities and limited finish selection options.  
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

1

Low-Back Task Chair 24"W x 
24"D x 34-39"H - Seat height 16.5-
21.5"  -  Swivel-tilt control - 360 
degree swivel - pneumatic seat 
height adjustment - tilt tension 
control - seat and back tilt as a 
unit - upright position tilt lock - 
back depth adjustment.  9 to 5 
Seating Agent Series #1425-S2 or 
approved equal

KI (Krueger 
International, 
Inc.) - KI42/BR5 
Kismet Midback 
Task,Simple 
Function,T-
Arms,Uphol, TB 
117-2013 /NFR, 
Kismet 
Upholstery 
Fabric Grade 1 
GRD1 $234.36 $219.48 $208.32 $200.88 N/A N/A

2

Chair, Oversized, no padding, A+ 
Size with an 18 1/2 " seat height.  
Artco Bello #7108 4-Leg Chair or 
approved equal

KI (Krueger 
International, 
Inc.) - 1060S 
1000 Series Sq 
Leg 
Stack,Armless,U
nupholstered 1, 
No Fire 
Retardant /NFR, 
No gangers -NG, 
No bookrack -
NBR $63.63 $59.59 $56.56 $54.54 N/A

3
Melody Chair - 17 1/2" seat height 
with band pitch - frame 
constructed of 16 gauge square 
tubing - textured polypropylene 
seat and back - standard black 
finish - stacks up to 18 high - 
National Public Seating #8210 or 
approved equal

KI (Krueger 
International, 
Inc.) - IWMC19 
Intellect Wave 
Music 
Chair,Large, 
Steel glides /SG, 
Frame Color 
Black /BL, No 
Fire Retardant 
/NFR, Shell NFR 
Black /PBL $84.50 $81.27 $78.69 $74.82 $10.00
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

4

Chair, 1 piece sled base  13-1/2" - 
14" through 17-1/2" - 18"         
(see specification section for 
detail)

KI (Krueger 
International, 
Inc.) - IWC18 
Intellect Wave 
Cantilever 
Chair,Large, 
Steel glides /SG, 
No Fire 
Retardant /NFR $58.12 $65.52 $63.44 $60.32 $10.00

5

Chair, Student computer, 5 star 
pedestal base, black frame, 1-
piece plastic shell, Specify 
available shell colors. no arms 
swivel base.   (no padding)

KI (Krueger 
International, 
Inc.) - IWPD18 
Intellect Wave 
Task 
Chair,Large,Poly
propylene, Hard 
floor casters /S, 
No Fire 
Retardant /NFR

$121.83 $117.18 $113.46 $107.88 N/A

6

Chair, Student/teacher, 4-leg on 
casters one piece bucket seat, 
black frame no arms

KI (Krueger 
International, 
Inc.) - IW418C 
Intellect Wave 4-
Leg Chair 
w/Casters,Large, 
Hard floor 
casters /S, 
Frame Color 
Black /BL, No 
Fire Retardant 
/NFR $97.60 $93.87 $90.89 $86.42 $10.00
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

7 Desk, Student Open Front - 
Angled book box and wrap-
around U-Brace for added 
strength.    Artco Bell #9500 or 
approved equal  - Specify 
available colors

KI (Krueger 
International, 
Inc.) -IL20R.A Ivy 
League Series 
20 Open Front 
Desk,Adj Ht,24-
30"H, Glide 
Option Steel 
Glides /SG $117.25 $112.77 $109.19 $103.82

8

Desk, Student Study Desk - 4 leg - 
Adjust height range of 22"-29" 
with an 18" x 34" top and book 
box on right (also available w/ 
book box on left) - U-Brace for 
added strength - Book box 
features two compartment for 
book storage, an integrated pencil 
tray, and is angled to provide 
additional leg room.  Artco Bell 
#2121 or approved equal -  
Specify available colors

9

Desk, Two Student - 4 leg - Adjust 
height range of 22" -  29" with a 
24" x 48" top - 2 metal book boxes 
- Artco Bell #C810 or approved 
equal -  Specify available colors
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

10

Desk, Teacher Station - Bullet 
Top 30"D x 60"W with Height 
Adjustment 24" - 36"  - Modesty 
panel in the desk to manage 
excess wires - Cable ports in 
upper leg connect one station with 
another while those in the lower 
leg direct the wires to floor - Nylon 
based end caps also included to 
protect the feet.  Smith System 
#26516 or approved equal 

KI (Krueger 
International, 
Inc.) - ATTD3060-
74P-L All Terrain 
Instructors 
Desk,74P 
Edge,Left 
Worksurface,30x
60"W, KI 
Laminates 
Standard $1,280.79 $1,199.47 $1,138.48 $1,097.82 N/A N/A

11

Desk, Teacher - Double pedestal - 
30" x 60" with center drawer - 
metal frame, laminate top, with 
box/file drawers down both sides - 
lockable.  Artco Bell #E500 or 
approved equal

12

Desk/Chair Combo, 18" x 24" 
hard plastic top, chrome 
bookrack, steel frame, hard 
plastic back and seat,  Artco Bell 
#H457 or approved equal  (see 
specification section for detail)

KI (Krueger 
International, 
Inc.) -  
IL56.18F.BR Ivy 
League Series 
56 
Chair/Desk,Flat 
Top,x-Lg,w/Bk 
Basket, Glide 
Option Steel 
Glides /SG $167.68 $161.28 $156.16 $148.48
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

13

Lectern, Metal, Floor model w/3 
shelves, Medium Oak laminate, 
slant top with wood pencil stop, 3-
fixed shelves, no light fixture.   
Smith System #502 or approved 
equal.

KI (Krueger 
International, 
Inc.) - ATBT39LS-
74P-N All Terrain 
39" Bndr 
Twr,Shlf/Shlf,Lpd
,74P 
Edg,N,22x20D, 
Base Options 4 
bl/wh casters (2 
locking) /4CW, 
Surface Finish KI 
Laminates 
Standard

$591.57 $554.01 $525.84 $507.06 N/A N/A

14

Lectern, Metal, Pole model 
w/slant top, 16"x20", pencil stop, 
adj from 30"-44"H, laminate top, 
metal pole, Oklahoma Sound #70 
or approved equal.

15 Mobile Table, Stool Table Series, 
17" high stool, 29"H x 30"W x 10'L 
table, 12 stools, high- pressure 
laminate top - up and down lock 
mechanisms, torsion bars for 
smooth operation, opening and 
closing safety device.  Virco 
MTS17291012 or approved equal

KI (Krueger 
International, 
Inc.) -  
ECTRC291012P
Y-SY 
CafeWay,Rectan
gular Tbl 
w/Stools,29"Hx3
0"Wx10'L,Spraye
d (SY)Edge, KI 
Laminates 
Standard, Black-
Carbon edge 
/ESCN, Frame 
Color Raven /RV $1,167.54 $1,114.47 $1,079.09 $1,043.71 $329.00
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

16

Table, Mobile Folding 
Rectangular, 12" long, Spectrum 
laminate, black enamel frame.   
SICO LB #TLB21F0102CS or 
approved equal

KI (Krueger 
International, 
Inc.) - UFRT12-
BN Uniframe 
Rectangular 
Table,30x139.5",
Bullnose Edge, 
Height 29" high 
/29, KI Laminates 
Standard, 
Uniframe BN 
Edge, Frame 
Paint Colors 
Black /BL

$775.85 $723.25 $683.80 $670.65 $58.00

17

Table, Mobile Folding, 
Rectuangular, 12' long, with 12 
attached ABS seats, Spectrum 
laminate, black enamel frame, 
SICO LB #TB5 or approved equal

KI (Krueger 
International, 
Inc.) - 
ECTRC291212P
Y-SY 
CafeWay,Rectan
gular Tbl 
w/Stools,29"Hx3
0"Wx12'L,Spraye
d (SY)Edge, KI 
Laminates 
Standard, Black-
Carbon edge 
/ESCN, rame 
Color Raven /RV $1,254.00 $1,197.00 $1,159.00 $1,121.00 $329.00
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

18

Table, Mobile Folding 8' convert-a-
bench  (see specification section 
for detail)

KI (Krueger 
International, 
Inc.) - UCB8-BN 
Uniframe 
Convertible 
Bench,96"L,Bulln
ose Edge, KI 
Laminates 
Standard, Height 
29" high /29, 
Black leg finish 
/BLF, Frame 
Finish Black /BL

$439.56 $419.58 $406.00 $390.66 $19.00

19

Table, Mobile Folding Round, 48" 
non adjustable, spectrum 
laminate, black enamel frame. 
SICO Pacer #2075-120 or 
approved equal

KI (Krueger 
International, 
Inc.) - UFRD4-
BN Uniframe 
Round 
Table,48"Dia,Bull
nose Edge, 
Height 29" high 
/29, KI Laminates 
Standard, Frame 
Paint Colors 
Black /BL

$539.85 $503.25 $406.26 $392.94 $25.00
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

20

Table, Mobile Folding Round, 60" 
non adjustable, spectrum 
laminate, black enamel frame. 
SICO Pacer #2075-150 or 
approved equal

KI (Krueger 
International, 
Inc.) - UFRD5-
BN Uniframe 
Round 
Table,60"Dia,Bull
nose Edge, 
Height 29" high 
/29, KI Laminates 
Standard, Frame 
Paint Colors 
Black /BL

$555.72 $530.46 $514.23 $496.78 $27.00

21

Table, Mobile Folding Oval, 
60"x66" non adjustable, spectrum 
laminate, black enamel frame. 
SICO Pacer #3175-165 or 
approved equal

KI (Krueger 
International, 
Inc.) - UFOV66-
BN Uniframe 
Oval 
Table,60x66",Bull
nose Edge, 
Height 29" high 
/29, KI Laminates 
Standard, Frame 
Paint Colors 
Black /BL

$655.38 $625.59 $605.73 $585.87 $25.00

22

Table, Mobile Folding Oval, 60"x 
54" non adjustable, spectrum 
laminate, black enamel frame. 
SICO Graduate #TT-B or 
approved equal
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

23

Table, Activity, Rectangular, 30"x 
60"  (see specification section for 
detail)

KI (Krueger 
International, 
Inc.) -O255 
Activity 
Tables,Rectangul
ar,Oxford Fixed 
Leg,30x60", 
Frame Black /BL

$217.35 $203.55 $193.20 $186.30 N/A N/A

24

Table, Rectangular, Folding 30"x 
60" heavy duty

KI (Krueger 
International, 
Inc.) -NP5 
Premier Folding 
Tbl,Fxd 
Ht,Hnycmb Core 
Top,30X60"

$213.57 $200.01 $189.84 $183.06 N/A N/A

25

Table, Rectangular, Folding 36"x 
72" heavy duty

KI (Krueger 
International, 
Inc.) -WP6 
Premier Folding 
Tbl,Fxd 
Ht,Hnycmb Core 
Top,36X72"

$262.08 $245.44 $232.96 $224.64 N/A N/A
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

26

Table, Computer, 24"d x 60"w x 
22"-35"h     (see specification 
section for detail)

KI (Krueger 
International, 
Inc.) - 
GSTR2460S/CR-
74P Genesis 
Basic 
Rectangular,Cra
nk Ht Adj,74P 
Edge,24x60"W, 
Location Both left 
and right 
modules /PUB, 
Wire trough 
/WW, Base 
Finish Black 
w/black trough 
/BL, Edge Color 
Black /EBL,  KI 
Laminates 
Standard

$1,244.88 $1,165.84 $1,106.56 $1,067.04 N/A N/A

27

Desk:  Desk with 3-drawer 
pedestal and sculpted (or shaped) 
knee space drawer front to 
accommodate a computer 
keyboard.  (Adden Roommate 
RM05PDSF or acceptable 
alternative) 24x 42 x 29.5
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

28

Chest:  3 Drawer (Adden 
Roommate RM03W or acceptable 
alternative) 24x 36 x 29.5

KI (Krueger 
International, 
Inc.) -
RMWFD363C 
Roomscape 
Freestanding 
Dresser,3 
Drawer,Lam 
Front,Comb.6",9"
,10-1/2", No lock 
(standard) /NL $887 $831 $788 $760 N/A N/A

29 Low Loft, Bunkable Bed: with 
Hook Lock Spring and Steel Pin 
Post Connectors, (Adden 
Roommate RM07LLHLKP or 
acceptable alternative) 37 5/8 x 
84 3/4 Height 36":36"

KI (Krueger 
International, 
Inc.) -RMSBA-
PBD Roomscape 
Single Bed 
Assembly, 38 
7/8"Wx86"Lx39 
3/8"H,
Particle Board $703.08 $658.44 $624.96 $602.64 N/A N/A

30 Safety Rail for Low Loft, Bunkable 
Bed: (Adden Roommate RM07SR 
or acceptable alternative).

KI (Krueger 
International, 
Inc.) -RMBSB 
Roomscape Bed 
Safty Bar $90.72 $84.96 $80.64 $77.76 N/A N/A

31

Writing Desk:  Writing desk with 
knee space pencil drawer.  
(Adden Roommate RM05NP36 or 
acceptable alternative) 24 x 36 x 
29.5
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

32

26 1/2" 4 Drawer Vertical File 
Cabinets, locking

KI (Krueger 
International, 
Inc.) -
S7V/15304DCF 
700 Series Files 
Vert Files-Let 
Size-Compres-4 
Drawers, Key 
Option Key 
standard /KS $742.14 $695.02 $659.68 $636.12 N/A N/A

33

27 1/2" Deep 2 Drawer Vertical 
File Cabinets, locking

KI (Krueger 
International, 
Inc.) -
S7V/15302DCF 
700 Series Files 
Vert Files-Let 
Size-Compres-2 
Drawers, Option 
Key standard /KS $450.45 $421.85 $400.40 $386.10 N/A N/A

34

Lateral File/Storage Cabinet, 30" 
Wide, 4-Drawer locking, 52 1/2"H 
x 30"W x 18 5/8"D

KI (Krueger 
International, 
Inc.) -
S7L/304804D 
700 Series Files 
Lat File,4H-
30Wx18Dx51-
1/2"H, Classic 
(inset pull) 
/CLSC, With 
Counterbalance 
/CBW, Key 
standard /KS $890.19 $833.67 $791.28 $763.02 N/A N/A
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

35

Auditorim Seating Lancaster or 
Equivalent (see specification 
section for details)

KI (Krueger 
International, 
Inc.) -  
LANCASTER  
Seat and Back 
Assembly(includ
es cushioned 
seat and back, 
plastic back 
panel and seat 
bottom, plastic 
armcaps, c.o.m. 
fabric) (20", 22", 
23", 24" seat 
spacing), Group 
1 Fabric (per 
seat) $166.92 $166.92 $166.92 $166.92 N/A N/A

36 Drawing Table, CAD w/drawers 
(see specification for detail)

37

Mobile storage island-double
sided, with twelve clear trays, one
side to have three shelves; other
side has two shelves/each 18”w x
14”d x 12”h and twelve cubbies,
on casters, overall dimensions:
48”w x 29”d x 29 ½”h, fully
assembled. Jonti-Craft
#04400JC or approved equal

38

Four piece Kitchen set-
Refrigerator, stove, cupboard and
sink, birch construction, fully
assembled. Jonti-Craft #40801JC
or approved equal

39

Table-24”square x 22”h, maple
table legs, minimal assembly.
Jonti-Craft #57222JC or approved
equal 
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

40

Chair-14”h, maple finish, ladder 
back, ordered as a set of 2. Jonti-
Craft #5914JC2 or approved 
equal 

41

Sand & Water Table-with cover
and lower storage area, 42”w x
22”d x 24 ”h, birch frame, maple
legs, 9” deep white plastic tub,
heavy duty drainage faucet, birch
ply cover. Jonti-Craft #2856JC or
approved equal 

42

Shelving-starter, single faced 60”h
x 36”w 10”d with oak face veneer
back. Brodart #S1-979-SOO/SB-
600-SOO or approved equal 

KI (Krueger 
International, 
Inc.) -
CRFS6010S-O 
CrossRoads 
60"H Shelving 
Starter-Single 
Face,10Dx38"W,
Oak, End Panel 
Straight panel 
/PSTR, Back 
panel /BP $762.30 $713.90 $677.60 $653.40 N/A N/A

43

Shelving-starter, double faced non-
mobile, 48”h x 36”w 20”d, with oak
face veneer back. Brodart #S1-
765-SOO/SB-603-SOO or
approved equal

KI (Krueger 
International, 
Inc.) -
CRFD4220S-O 
CrossRoads 
42"H Shelving 
Starter-Double 
Face,20Dx38"W,
Oak, End Panel 
Straight panel 
/PSTR, Back 
panel /BP $953.82 $893.26 $847.84 $817.56 N/A N/A



48   of   55

Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

44

Table-rectangular, 60”w x 36”d x
27 ½”h, with top thickness of at
least 1” lumber core and legs of at
least 2” solid hardwood. Brodart
#94T-144-SOO or approved equal

KI (Krueger 
International, 
Inc.) -CRT3660-
O CrossRoads 
Study 
Table,Rect,36Dx
60W,Oak, Apron 
Detail Straight 
apron /PSTR, 
Height Junior 
height - 27" /27, 
No 
Grommets/Powe
rUp /NG, Surface 
Finish KI 
Laminates 
Standard $1,223.46 $1,145.78 $1,087.52 $1,048.68 N/A N/A

45

Chair-16” all wood construction,
sled base. Brodart #B2-561-SOO
or approved equal   

KI (Krueger 
International, 
Inc.) -CRCHR16 
CrossRoads 
Wood 
Chair,Armless,U
nupholstered,16"
H Seat, Wood 
Type Oak /O $239.40 $224.20 $212.80 $205.20 N/A N/A

46

Notebook Security Cart, 16-
module, 2-point locking system, 
14-guage steel doors, 20-guage 
removable steel shelves, heavy-
duty rubber wheels, security 
fasteners, adj wire retention clips, 
20-outlet surge-protected power 
strip. Datamation Systems #DS-
SHC-16-1/D or approved equal
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

47

Table-54”w x 24”d x 30”h,
chemical resistant top, oak wood
four-leg frame, with apron,
adjustable floor leveling glides,
rubber leg boots. Diversified
#P7202K30N or approved equal

48

Table-mobile teacher lab style,
48”w x 24”d x 36”h, high pressure
laminate top, solid oak, acrylic
finish, four 4” locking casters,
stainless steel hand-pump sink
(GFI protected AC duplex
electrical outlet, upright
rods/crossbar and clamps, 25’
grounded extension cord, two 2
gallon water bottles and
connecting hoses. Diversified
#DIV-4111K or approved equal

49

Stool-24”h, metal, four leg, 14”
square seat, rubber with steel
glide foot style. Lyon #1802 or
approved equal

50

Table-hardwood, art and drafting, 
36”w x 24”d x 37 1/2”h, with a tilt 
top @ 36”w x 24”d, 3/4"-thick fiber 
resin top with heavy-duty tilt 
mechanism and pencil ledge, 
maple framing and legs with bolt-
reinforced mortise and tenon 
joints for extra strength, hand-
sanded and finished with sealer 
and multiple coats of lacquer for a 
durable finish. Adjustable floor 
glides, 2-piece fixed top. Ships 
assembled.  Hann #WD50 or 
approved equal.
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

51
Stool-24”h, 18 gauge round steel
four leg frame, 14” round steel
seat with 1/8” hardboard insert,
polyethylene feet.Krueger #624 or
approved equal

KI (Krueger 
International, 
Inc.) -624W 600 
Series Industrial 
Stool,Wood 
Seat,Fxd Ht,24"H $75.60 $70.80 $67.20 $64.80 N/A N/A

52

Stool-24”h, oak wood, 13” 
diameter seat, four-leg frame, 
comes assembled.  Hann #S-24-
O or approved equal

53

Cabinet-mobile art, 40”w x 42”h x
24”d, maple and birch
construction, four 5” casters,
removable storage caddy, lower
drawer, Comes assembled. Hann
#TAS-4042M or approved equal

54

Cart-AV, adjustable height, 34-
1/2"- 44-1/2"h x 32”w x 24”d,
includes storage security box, four
3”casters. Balt Proview #82692
or approved equal                        

55

Cart-Presentation, 40 ¼”h x 18”w
x 30”d, black metal frame, four 3”
casters. Balt #89759 or approved
equal

56

Cart-Utility, 26”-42”h x 29”w x
15”d, black steel frame, includes
UL/CSA approved, 4-oputlet,
surge-protected, electrical
assembly with 25’ cord, cord
winder, and a non-skid rubber
mat. Balt #89842 or approved
equal
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

57 Lecture Seating-with tablet arm,
fixed to the floor, plastic shell, I-
beam tandem bolted to floor.
American Seating 275 series or
approved equal

KI (Krueger 
International, 
Inc.) - FSEQ-IW-
P SEQUENCE 
SEATING 
Intellect Wave, 
poly, Tablet 
arm/G (Per Seat 
Pricing) $187.72 $187.72 $187.72 $187.72 N/A N/A

58

Auditorium Seating-double-walled, 
molded plastic seats and backs, 
three-quarter safety fold hinge 
and a back that articulates to 90 
degrees, the horizontal steel 
beams are mounted on floor 
supported cast iron pedestals.  
American Seating Dimension 674 
or approved equal

59
Library - Student Chairs 
Thermoplastic Fixed Back - Bola 
Teen Chairs #45015 or approved 
equal

KI (Krueger 
International, 
Inc.) -VJPNAL15 
Versa Junior 
Chair,Poly,14.5" 
Seat Height, No 
Fire Retardant 
/NFR $161.28 $151.04 $143.36 $138.24

60

Library - Student Chairs 
Thermoplastic Chair - Rascal 
#65003 or approved equal

KI (Krueger 
International, 
Inc.) - MSP 
Maestro Stack 
Chair,Polypropyl
ene, No Fire 
Retardant /NFR, 
No glides /NG $90.09 $84.37 $80.08 $77.22
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

61

Library - Student Chairs - Sled 
Base Chair - Artco Bell Discover 
Series or approved equal

KI (Krueger 
International, 
Inc.) - MSP 
Maestro Stack 
Chair,Polypropyl
ene, No Fire 
Retardant /NFR, 
No glides /NG $90.09 $84.37 $80.08 $77.22

62 Library - Student Chairs - Wooden 
Community Oak Chair

63

Library - Task Chairs - No Arms - 
Grade III Fabric High Point #500 
or approved equal

KI (Krueger 
International, 
Inc.) -KI42/NA 
Kismet Midback 
Task,Simple 
Function,No 
Arms,Uphol, TB 
117-2013 /NFR, 
Fabric Grade 3 
GRD3, Carpet 
casters /C $197.82 $185.26 $175.84 $169.56 N/A N/A

64

Library - Mobile Book Case -  
Mobile Shelving D/F 42"H x 24"D 
Oak Construction & 3" Casters, 2-
Adjustable & 2-Fixed Shelves 6 
Steel Dividers On Each Shelf - 
Bookmark#21-4824-MOB or 
approved equal

KI (Krueger 
International, 
Inc.) - 
CRTRK4140SL-
O CrossRoads 
Rolling Book Cart 
W/Slanted 
Shelves,41"H,Oa
k $980.91 $918.63 $871.92 $840.00 N/A N/A
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

65

Library - Media Table 42"W x 42"L 
x 27"H -HPL Top, Standard Edge 
Oak - BookMark Table #B4242T-
27 or approved equal

KI (Krueger 
International, 
Inc.) - CRT4242-
O CrossRoads 
Study 
Table,Square,42
Dx42W,Oak, 
Apron Detail 
Straight apron 
/PSTR, Height 
Junior height - 
27" /27, No 
Grommets/Powe
rUp /NG, Surface 
Finish KI 
Laminates 
Standard $828.36 $772.20 $730.08 $840.78 N/A N/A

66

Library Shelving - Modular 
Shelving - 30 " High Single Sided - 
30"H x 36"W x 10-1/2"D Adder - 
30" high single sided shelving unit 
includes top, toe plate, one 
bottom and one mid shelf - 
Bookmark 31 Series or approved 
equal (see specification section 
for detail)
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

67
Library Shelving - Modular 
Shelving - 30 " High Single Sided - 
30"H x 36"W x 12-1/2"D Adder - 
30" high single sided shelving unit 
includes top, toe plate, one 
bottom and one mid shelf - 
Bookmark 31 Series or approved 
equal (see specification section 
for detail)

KI (Krueger 
International, 
Inc.) -
CRSSS4212S-O 
CrossRoads 
42"H Metal 
Shelving Starter-
Sngl 
Face,12Dx38"W,
Oak, End Panel 
Straight panel 
/PSTR, Metal 
Shelf Paint Color 
Sand /SA, Back 
Panel Back panel 
/BP, Shelf Type 
Flat shelf /F $598.50 $560.50 $532.00 $513.00 N/A N/A

68
Library Shelving - Modular 
Shelving - 72 " High Single Sided - 
72"H x 36"W x 10-1/2"D Adder - 
72" high single sided shelving unit 
includes toe plate, one bottom 
and four adjustable shelves - 
Bookmark 31 Series or approved 
equal (see specification section 
for detail)

KI (Krueger 
International, 
Inc.) - 
CRSSS4212A-O 
CrossRoads 
42"H Metal 
Shelving Adder-
Sngl 
Face,12Dx37"W,
Oak, End Panel 
Straight panel 
/PSTR, Metal 
Shelf Paint Color 
Sand /SA, Back 
Panel Back panel 
/BP
Shelf Type Flat 
shelf /F $496.44 $464.92 $441.28 $425.52 N/A N/A
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Item # Description (Details contained in 
Specfication Section where noted)

Manufacturer / 
Model Number 
(being offered) 

Tier 1 Price [$0-
$15k]

Tier II Price 
[$15,001-$50k]

Tier III Price 
[$50,001-$100k]

Tier IV Price 
[$100,001-$250k]

Up Charge       
for Chrome          

(if applicable)

Down Charge       
No Padding       

(if applicalbe)

69 Library Shelving - Modular 
Shelving - 42 " High Double Sided 
- 42"H x 37"W x 20"D Mobile - 42" 
high double sided shelving unit 
includes top, two toe plates, two 
bottom and four adjustable 
shelves - Bookmark 31 Series or 
approved equal (see specification 
section for detail)

KI (Krueger 
International, 
Inc.) - 
CRSSD4224S-O 
CrossRoads 
42"H Metal 
Shelving Starter-
Dbl 
Face,24Dx38"W,
Oak, End Panel 
Straight panel 
/PSTR, Metal 
Shelf Paint Color 
Sand /SA, Back 
panel /BP, Shelf 
Type Flat shelf /F $712.87 $854.91 $811.44 $782.46 N/A N/A

70

Library Shelving - Modular 
Shelving - 60 " High Double Sided 
Magazine Display - 60"H x 36"W x 
24"D Adder - 60" high double 
sided magazine shelving unit 
includes two toe plates, six 
standard adjustable shelves and 
six pivoting magazine display 
shelves - Bookmark 31 Series or 
approved equal (see specification 
section for detail)

KI (Krueger 
International, 
Inc.) - 
CRPERD6024A-
O CrossRoads 
Periodical 
Shelving Adder- 
Double,24Dx37"
Wx60"H,Oak, 
End Panel 
Straight panel 
/PSTR $3,456.18 $3,236.74 $3,072.16 $2,962.44 N/A N/A
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