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7145 West Tidwell Road ~ Houston, Texas 77092 
(713) 744-6835 
www.esc4.net 

 
Publication Date: May 29, 2014 

 

NOTICE TO OFFEROR 
SUBMITTAL DEADLINE:  Tuesday, July 1, 2014 @ 2:00 PM CDT 

 
Questions regarding this solicitation must be submitted in writing to Robert Zingelmann at 
questions@esc4.net or (713) 744-6835 no later than June 24, 2014.  All questions and 
answers will be posted to both www.esc4.net and www.tcpn.org under Solicitations. 
Offerors are responsible for viewing either website to review all questions and answers 
prior to submitting proposals. Please note that oral communications concerning this RFP 
shall not be binding and shall in no way excuse the responsive Offeror of the obligations 
set forth in this proposal. 

 
Request for Proposal (RFP)  

by 
 

Region 4 Education Service Center (“ESC”) 
 

for 
 

Grounds Keeping Products and Services 
 

On behalf of itself, other government agencies and non-profits, made 
available through The Cooperative Purchasing Network “TCPN.” 

Solicitation Number 14-12 

Note: Envelopes must be sealed, prominently marked with the RFP solicitation number, 
RFP title, RFP opening time/date and name of vendor. Electronic submissions of the RFP 
will not be accepted. Submissions must be received by the Region 4 ESC office at: 7145 
West Tidwell Road, Houston, TX 77092 no later than 2:00 pm CDT, at which time the bid 
opening process shall commence. Proposals will be collected in a conference room to be 
determined by Region 4 ESC and opened and recorded publicly.  
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SAN FRANCISCO As
IBM’s Watson su-
percomputer was
defeating human
Jeopardy champi-
ons before a na-

tional TV audience in early 2011,
one group of professionals was
paying close attention.

“Our phone was ringing o� the
hook with calls from doctors” af-
terward, seeking information on
the technology, says Claudia Fan
Munce, who runs IBM’s venture
capital investment program.

Watson’s question-and-answer
prowess looked similar to what
primary-care physicians do every
day: make a diagnosis based on a
quick interview of a patient and
an analysis of a medical chart.

An accurate diagnosis is a well-
educated guess, given the exten-
sive training of U.S. medical doc-
tors, who get it right about 80%
to 90% of the time. But it’s also a
decision based on human analy-
sis, so not a sure thing.

A 2004 Harris Poll done for the
National Patient Safety Founda-
tion found that one in six patients
had experienced such an error.

Given the price of health plans,
large employers could save a lot if
workers were misdiagnosed less
frequently. And since doctors
spend five to 10 hours a week
reading journals to stay current, a
computing powerhouse that can
retrieve and analyze millions of
records instantly could save time
and improve diagnostic accuracy.

“What made doctors excited
(about the Jeopardy appearance)
was the idea of having an intelli-
gent adviser,” says Je� Margolis,

CEO of Welltok, a Denver-based
start-up whose software uses
IBM’s technology to create cus-
tomized health-incentive plans.

In some medical fields such as
radiology, diagnosis is already the
domain of expensive equipment
such as an MRI machine.

Now, as large technology com-
panies and venture capitalists in-
vest billions in health care,
smarter medical technology is on
its way to local clinics, doctors’
o�ces — and American homes.

“The idea is to put doctors to-
gether with patients that need
them most,” says Leslie Saxon,
chief of cardiology at the Univer-
sity of Southern California’s Keck
School of Medicine.

Almost $13 billion in venture
capital was invested in health
care start-ups in 2012 and 2013
combined, says CB Insights.

Health care delivery will also
be made smarter by personal data
that U.S. medical consumers are
now tracking via their mobile
apps and devices.

Saxon sees a future in which
Americans can track the vital
signs of elderly relatives over the
Internet in real time.

While the most powerful
health care software will start out
on big computers, some may mi-
grate to mobile devices quickly.

Whether it’s an app on your
phone or on a server, or looks like
a sci-fi prop or a consumer kiosk
with voice recognition, the auto-
mated doctor of the future could
be here within a decade or two.

“We’ll have sophisticated ma-
chines purposely built to care for
humans,” says Dean Kamen,
whose DEKA Research and De-
velopment Corp. designed and
built the new prosthetic arm be-
ing surgically attached to maimed
U.S. servicemembers.

The Food and Drug Admini-
stration approved the DEKA Arm
System for consumer use in May.

Google, Microsoft and Sam-
sung are also pouring investment
into health-related hardware and
services. This week, Apple un-
veiled software designed to store
health data for the millions of
mobile device users who’ve begun
to track their own biometrics.

While innovation will have a
big impact on consumers, it will
also shake up the medical profes-
sion. Occupations in medicine
and physical, mental and occupa-
tional therapy face good career
prospects, as their in-person
skills and service can’t be re-
placed by software. Yet as tech
proliferates and consumers get
more tech-savvy, health workers
will need to follow suit.

John Shinal has covered tech and
financial markets for more than 15
years at Bloomberg, BusinessWeek,The
San Francisco Chronicle, Dow Jones
MarketWatch, Wall Street Journal
Digital Network and others.

Smarter medical
technology heads
to doctor’s o�ce 
John Shinal
@johnshinal
USA TODAY
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Got the sniffles?
The computer will

see you now

Got the sniffles?
The computer will

see you now

Qualcomm, the No. 1 smart-
phone chipmaker, has cre-
ated a $10 million prize for the
developers who can come up
with a consumer health scan-
ner most closely resembling
the tricorder device of “Star
Trek” fame.

The competition attracted
34 teams from nine countries,
according to the San Diego-
based company, which is
making several big bets on
wireless health technologies.

The 10 finalists of the Tricor-
der XPrize will present their
ideas in August.

KIRSTY WIGGLESWORTH, AP

A tricorder prop from
Star Trek: Insurrection.

Boldy going for
new diagnostics
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NOTICES

PUBLIC NOTICE

Find products and services on
USATODAYclassiheds.com.

BUSINESS
OPPORTUNITIES

USA TODAY
Online Classiheds

Looking for more
classimed listings?

Find even more products
and services on the USA
TODAY Online Classimeds.

For advertising information,
please call us at:
(800) 397-0070.

Do you have a business, real estate, or

travel opportunity to market?

Do you have a product to sell or service to offer?

USA TODAY’s MARKETPLACE TODAY is the answer, offering a

variety of sizes and frequency rates to mt your budget.

For more information, contact us today: 1-800-397-0070

For advertising information: 1.800.397.0070 www.russelljohns.com/usat

MARKETPLACE

NOTICES

PERSONALS
MEET HOT LOCAL SINGLES
Browse Ads & Reply FREE,18+

Call for Your Local Number
888-634-2628, Code 3268

HEALTH & FITNESS

INVESTMENTS

EARN $3,000+ DAILY! (Pot’l)
Get Paid up to 72 Times Daily!
No Selling! Free Money Making

Website!! www.GetMegaRich.com

PUBLIC NOTICE

LUBBOCK-COOPER ISD
(ADMINISTRATOR) IS

SOLICITING REQUESTS
FOR COMPETITIVE SEALED
PROPOSALS ON BEHALF OF

THE AMERICAN PURCHASING
CONSORTIUM FOR LOCAL

FULL SERVICE DELIVERY OF
DAIRY, FRESH BREAD,

ICE CREAM NOVELITIES AND
DISPENSER BEVERAGES.

PROPOSALS WILL
BE ACCEPTED UNTIL

10:00 A.M. ON JUNE 19,
2014. INFORMATION ON

PROPOSALS CAN BE
OBTAINED AT

WWW.LCISD.NET/PAGES/
LCISD/DEPARTMENTS_

PROGRAMS/PURCHASING
OR BY CALLING 806-863-7100

EXT 1606.

THE ADMINISTRATOR
RESERVES THE RIGHT TO
REJECT ANY AND/OR ALL

PROPOSALS.

PUBLIC NOTICE

Notice to Bidders
Notice is hereby given that sealed responses will be received by

Region 4 Education Service Center located at
7145 West Tidwell Road, Houston, TX 77092 until:

Tuesday, July 1, 2014 @ 2:00 PM CDT

The Cooperative Purchasing Network (TCPN) Request for Proposal (RFP) for
RFP # 14-08: Performing Arts Apparel, Instruments and Equipment
RFP # 14-09: Fire Systems Maintenance and Inspection Services

RFP # 14-10: Environmental Services-Supplemental
RFP # 14-11: Fleet Washing Products and Services

RFP # 14-12: Grounds Keeping Products and Services

All proposals duly delivered and submitted will be publicly opened and recorded on the date and time relected
above.

Any proposal received after the stated closing time will not be considered and returned unopened. If proposals
are sent by mail, the Offeror shall be responsible for ensuring delivery of the proposal to Region 4 Education
Service Center before the advertised date and hour for the opening. Proposals must be signed, sealed, clearly
identimed with the solicitation number, title, name and address of the company responding.

Specimcations and details of this RFP can be found at www.esc4.net or www.tcpn.org under Current Solicita-
tions. General inquiries may be directed to Robert Zingelmann at questions@esc4.net

Until mnal award, Region 4 Education Service Center reserves the right to reject any and/or all proposals, to
waive any technicalities, to re-advertise, and to otherwise proceed when in the best interest of Region 4 Educa-
tion Service Center.

BUSINESS

BUSINESS CONNECTIONS

BUSINESS CAPITAL
Private Banking / Credit Lines

1-800-621-2920

TRAVEL

DISCOUNT TRAVEL

AIR AWARDS
BUY/SELL
UP TO 50% SAVINGS!

BUSINESS, FIRST CLASS,
INTERNATIONAL TRAVEL.

(800) 859-8695
(952) 461-5050

REAL ESTATE

GORGEOUS WOODED LAKE LOT
Many Bonuses! Southern Exposure.
Private 2.75 Acre Lot Surrounded by
County Land Near Barronett, WI

Own a Piece of Paradise!!!
1-715-354-3395

WATERFRONT PROPERTY

Save Up To 20% On Fuel Costs
Green Product, Proven Results

Global Income Opportunity
2 Minute Recorded Message

Call 1-503-488-6701

MISSING

NATIONAL CENTER FOR
MISSING & EXPLOITED

CHILDREN

1-800-THE-LOST

Sex: Female

Race:

Hispanic

Hair: Brown

Eyes: Brown

DOB:
Apr 5, 1994

Missing:
Apr 22, 2011

Age Now:
20

GRECIA
GRANDES

From: Altamonte Springs, FL

NEW YORK A federal appeals
court Wednesday overturned a
judge’s rejection of a $285 million
settlement between the Securi-
ties and Exchange Commission
and Citigroup, ruling that the
judge failed to determine the deal
would “disserve the public
interest.”

The much-anticipated decision
by the U.S. Court of Appeals for
the 2nd Circuit concluded that
U.S. District Judge Jed Rako� ex-
hibited an “abuse of discretion”
by “applying an incorrect legal
standard” in blocking the 2011
agreement.

The 28-page decision clarified
what the appeals court said was
the correct legal standard for
such cases and sent the matter
back to Rako� — an outcome
that’s likely to prompt final ap-
proval of the civil settlement.

The ruling represents a mixed
win for both Wall Street and the
SEC in the legal push-and-pull
between the financial industry
and an important government
regulator.

Citigroup and Rako� declined
to comment on the decision. An-
drew Ceresney, the SEC’s en-
forcement director, said the
ruling rea�rmed “the significant
deference accorded to the SEC in
determining whether to settle
with parties and on what terms.” 

The case focused on SEC alle-
gations that Citigroup negligently
misrepresented its role and fi-
nancial interest in the 2007
structuring and marketing of a
complex $1 billion package of
mortgage bonds sold to investors.
The New York-based global bank
failed to disclose that it placed
bets that the investment would
fail, and reaped roughly $160 mil-
lion in profits when that forecast
became reality, the SEC charged.

Under the proposed settle-
ment, Citigroup agreed to dis-
gorge the $160 million, pay a $95
million civil penalty along with
$30 million in interest and make
internal oversight changes. Like
many other SEC settlements, the
final order required no admission
of liability or guilt.

Questioning that omission, Ra-
ko� required the SEC and the
bank to answer a series of ques-
tions, including whether there
was “an overriding public interest
in determining whether the SEC’s
charges are true.” He also asked
whether the penalties, which he
termed “pocket change” for Citi-
group, would “have a meaningful

deterrent e�ect.”
Rako� ultimately rejected the

deal and set the case for trial. The
SEC appealed, setting the legal
stage for Wednesday’s ruling.

“It is an abuse of discretion to
require, as the district court did
here, that the SEC establish the
‘truth’ of the allegations against a
settling party as a condition for
approving the consent decrees,”
the appeals court ruled. “Trials
are primarily about the truth.
Consent decrees are primarily
about pragmatism.”

Instead, the appeals court said
the proper legal standard for re-
view of a settlement by an en-
forcement agency should
“determine whether the pro-
posed consent decree is fair and
reasonable, with the additional
requirement that ‘the public in-
terest would not be disserved.’ ”

Although the decision over-
turned Rako�’s ruling, his ques-
tioning of Citigroup’s failure to
admit or deny the allegations
prompted the SEC to say it would
require such statements in some
cases.

While echoing that pledge, Ce-
resney said “settlements without
admissions also enable regulatory
agencies to serve the public inter-
est by returning money to
harmed investors more quickly,
without the uncertainty and de-
lay from litigation.”

Dennis Kelleher, president of
Wall Street watchdog Better Mar-
kets, praised what he said was the
ruling’s rejection of “the SEC’s
extreme position” that courts
should “merely rubber stamp”
the agency’s decisions. The ap-
peals panel also endorsed the
principle that lower courts have
authority to establish a factual
basis to evaluate any proposed
settlement,” said Kelleher.

Court overturns
rejection of $285M
SEC-Citi settlement
Says judge showed
‘abuse of discretion’
in blocking 2011 deal
Kevin McCoy
USA TODAY

JED RAKOFF VIA AP

U.S. District
Judge Jed
Rako� ques-
tioned
whether the
penalties on
Citigroup
were su�-
cient to
“have a
meaningful
deterrent
e�ect.” 

“It is an abuse of
discretion to
require ... that the
SEC establish the
‘truth’ of the
allegations.”
U.S. Court of Appeals for the 2nd Circuit

THE NEW
TECH
ECONOMY
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Visit us online at: usatoday.com

PRODUCT TO SELL?
SERVICE TO OFFER?
POSITION TO FILL?
Your ad could be here!
To advertise, contact:

1-800-397-0070

For advertising information: 1.800.397.0070 www.russelljohns.com/usat
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PERSONALS TRAVEL

DISCOUNT TRAVEL

BUSINESS CAPITAL
Private Banking / Credit Lines

1-800-621-2920

GORGEOUS WOODED LAKE LOT
Many Bonuses! Southern Exposure.
Private 2.75 Acre Lot Surrounded by
County Land Near Barronett, WI

Own a Piece of Paradise!!!
1-715-354-3395

WATERFRONT PROPERTY

ELECTRONICS

iPhone 5 Lot
Factory Sealed. Former AT&T Dealer.

Serious Inquiries Only.
Retailers Welcome. Leave Message at

1-907-886-1700

MEET HOT LOCAL SINGLES
Browse Ads & Reply FREE,18+

Call for Your Local Number
888-634-2628, Code 3268 AIR AWARDS

BUY/SELL
UP TO 50% SAVINGS!

BUSINESS, FIRST CLASS,
INTERNATIONAL TRAVEL.

(800) 859-8695
(952) 461-5050

PUBLIC NOTICE

LUBBOCK-COOPER ISD
(ADMINISTRATOR) IS

SOLICITING REQUESTS
FOR COMPETITIVE SEALED
PROPOSALS ON BEHALF OF

THE AMERICAN PURCHASING
CONSORTIUM FOR LOCAL

FULL SERVICE DELIVERY OF
DAIRY, FRESH BREAD,

ICE CREAM NOVELITIES AND
DISPENSER BEVERAGES.

PROPOSALS WILL
BE ACCEPTED UNTIL

10:00 A.M. ON JUNE 19,
2014. INFORMATION ON

PROPOSALS CAN BE
OBTAINED AT

WWW.LCISD.NET/PAGES/
LCISD/DEPARTMENTS_

PROGRAMS/PURCHASING
OR BY CALLING 806-863-7100

EXT 1606.

THE ADMINISTRATOR
RESERVES THE RIGHT TO
REJECT ANY AND/OR ALL

PROPOSALS.

LEGAL NOTICE

PUBLIC NOTICE

Do you have a business, real estate,
or travel opportunity to market?

Do you have a product to sell or service to offer?

USA TODAY’s MARKETPLACE TODAY
is the answer, offering a variety of sizes and frequency

rates to mt your budget.

For more information, call: 1-800-397-0070

info@usatodayclassibeds.com

IN THE UNITED STATES BANKRUPTCY COURT FOR THE DISTRICT OF DELAWARE
In re:
BROOKSTONE HOLDINGS CORP., et al.,1

Debtors.

Chapter 11, 14-10752 (BLS)
(Jointly Administered)
Ref. Nos. 284, 311, 350, 351, and 362

NOTICE OF THE OBjECTION DEADLINE AND CONFIRmATION HEARINg
WITH RESPECT TO THE DEBTORS’ jOINT CHAPTER 11 PLAN

PLEASETAKENOTICE thatonMay19,2014,theUnitedStatesBankruptcyCourt for theDistrict ofDelaware
(the “Bankruptcy Court”) entered an order (the “Disclosure Statement Order”) that, among other things:
approved theDisclosureStatement for theDebtors’RevisedFirstModiAed Joint Chapter11PlanofReorganization
(as amended from time to time and including all exhibits and supplements thereto, the “Disclosure
Statement”),as containing adequate information,as required under section 1125(a) of the Bankruptcy Code,
11 U.S.C. §§ 101-1532 (the “Bankruptcy Code”), and (b) authorized the above-captioned debtors and debt-
ors in possession (collectively, the“Debtors”) to solicit votes with regard to the acceptance or rejection of the
Debtors’RevisedFirstModiAedJointChapter11PlanofReorganization (the“Plan”).2

PLEASETAKEFURTHERNOTICE that if youhold aClaimagainst oneof theDebtors as of theVotingRecord
Dateandareentitled tovote toacceptor reject thePlan,youhave receivedaBallotor aMasterBallotandVoting
Instructions appropriate for your Claim(s). For your vote to accept or reject the Plan to be counted, you must
follow the appropriate voting instructions, complete all required information on the Ballot or Master Ballot,
execute and return the completed Ballot or Master Ballot so that it is actually received in accordancewith the
voting instructions set forth in theBallot orMasterBallot at theaddress indicatedon theBallot orMasterBallot
by 5:00 p.m.prevailing EasternTime on June 16,2014 (the“Voting Deadline”). Any failure to follow the voting
instructions includedwith theBallot orMaster Ballotmay disqualify your Ballot orMaster Ballot and your vote
on thePlan.

PLEASETAKEFURTHERNOTICE that theBankruptcyCourthasestablished June16,2014,at5:00p.m.pre-
vailing EasternTime,as the last date and time for hling and serving objections to the Conhrmation of the Plan
(the“PlanObjectionDeadline”).Anyobjection to thePlanmust (a)be inwriting,(b) conformto theBankruptcy
Rules and the Local Rules,(c) state the name and address of the objecting party and the amount and nature of
the Claimor Interest of such Entity,(d) statewith particularity the basis andnature of any objection to the Plan
and,if practicable,a proposedmodihcation to the Plan thatwould resolve such objection,and (e) be hled,con-
temporaneouslywith a proof of service,with the Bankruptcy Court and served so that it is actually received no
later than the Plan Objection Deadline,by:(a) (i) K&L Gates LLP,Attn:CharlesM.Dale III andMackenzie L.Shea,
State Street Financial Center,One Lincoln Street,BostonMA02111 and (ii) Landis Rath& Cobb,LLP,Attn:Adam
G.Landis andKerri K.Mumford,919Market Street,Suite 1800,Wilmington,DE19801,attorneys for theDebtors;
(b) (i) Stroock & Stroock & Lavan LLP,Attn:Kristopher Hansen and Erez E.Gilad,180Maiden Lane,NewYork,NY
10038 and (ii)Young Conaway Stargatt &Taylor,LLP,Attn:Matthew Lunn,1000North King Street,Wilmington,
DE 19801,attorneys for the Ad Hoc Committee,DIP Agent and DIP Lenders; (c) Cole, Schotz,Meisel, Forman &
Leonard,P.A.,25 Main Street,P.O.Box 800,Hackensack,New Jersey 07602;(d) Cooley LLP,Attn:Jeffrey L.Cohen
and Jay Indyke,TheGraceBuilding,1114Avenue of theAmericas,NewYork,NY10036,attorneys for theOfhcial
Committee of Unsecured Creditors;and (e) theU.S.Trustee,Attn:Richard L.Schepacarter,Trial Attorney,J.Caleb
BoggsFederalBuilding,844KingStreet,2ndFloor,Room2112,Wilmington,Delaware19801.

PLEASE TAKE FURTHER NOTICE that a hearing to conhrm the Plan (the “Conhrmation Hearing”) will
commence on June 23,2014 at 10:00 a.m.prevailing Eastern Time before the Honorable Brendan L.Shannon,
United States Bankruptcy Judge, in the United States Bankruptcy Court for the District of Delaware. Please be
advised that theConhrmationHearingmaybecontinued fromtimeto timeby theCourtor theDebtorswithout
further notice other than by such adjournment being announced in open court or by a notice of adjournment
hledwith the Court and served on parties entitled to notice under Bankruptcy Rule 2002 and the local rules of
theBankruptcyCourtorotherwise. Inaccordancewith thePlan,thePlanmaybemodihed,if necessary,prior to,
during,or as a result of theConhrmationHearing further actionby theDebtors andwithout further notice to or
action,order,orapprovalof theBankruptcyCourtoranyotherEntity.

PLEASETAKEFURTHERNOTICE that anyparty in interest seeking to obtain a SolicitationPackage,copyof
the Plan or other pleadingsmay contact the Administrative Agent retained by the Debtors in these chapter 11
cases,by: (a) calling the Debtors’restructuring hotline at (866) 251-2873within the U.S.or Canada or,outside
of the U.S. or Canada, calling (310) 751-2611; (b) visiting the Debtors’ restructuring website at:http://www.
kccllc.net/brookstone; and/or (c) writing to Brookstone, c/o Kurtzman Carson Consultants LLC, 2335 Alaska
Avenue, El Segundo, California 90245. You may also obtain copies of any pleadings hled in these chapter 11
cases fora feeviaPACERat: http://www.deb.uscourts.gov.3
Dated:May27,2014,Wilmington,Delaware BYORDEROFTHEHONORABLEBRENDANL.SHANNON

UNITEDSTATESBANKRUPTCYjUDgE
1 The Debtors, along with the last four digits of each Debtor’s tax identihcation number, are: Brookstone
Holdings Corp.(4638),Brookstone,Inc.(2895),Brookstone Company,Inc.(3478),BrookstoneRetail Puerto Rico,
Inc. (5552), Brookstone International Holdings, Inc. (8382), Brookstone Purchasing, Inc. (2514), Brookstone
Stores,Inc.(2513),Gardeners Eden,Inc.(7793),BrookstoneMilitary Sales,Inc.(2029),Big Blue Audio LLC (N/A),
BrookstoneHoldings,Inc.(2515);and,Brookstone Properties,Inc.(2517). The Debtors’corporate headquarters
and themailingaddress foreachDebtor isOne InnovationWay,Merrimack,NH 03054.
2 Capitalized termsusedbutnototherwisedehnedhereinshallhave themeaningsset forth in thePlan.
3 TheDebtors’“AdministrativeAgent”isKurtzmanCarsonConsultants,LLC.

Notice to Bidders
Notice is hereby given that sealed responses will be received by

Region 4 Education Service Center located at
7145 West Tidwell Road, Houston, TX 77092 until:

Tuesday, July 1, 2014 @ 2:00 PM CDT

The Cooperative Purchasing Network (TCPN) Request for Proposal (RFP) for
RFP # 14-08: Performing Arts Apparel, Instruments and Equipment
RFP # 14-09: Fire Systems Maintenance and Inspection Services

RFP # 14-10: Environmental Services-Supplemental
RFP # 14-11: Fleet Washing Products and Services

RFP # 14-12: Grounds Keeping Products and Services

All proposals duly delivered and submitted will be publicly opened and recorded on the date and time relected
above.

Any proposal received after the stated closing time will not be considered and returned unopened. If proposals
are sent by mail, the Offeror shall be responsible for ensuring delivery of the proposal to Region 4 Education
Service Center before the advertised date and hour for the opening. Proposals must be signed, sealed, clearly
identimed with the solicitation number, title, name and address of the company responding.

Specimcations and details of this RFP can be found at www.esc4.net or www.tcpn.org under Current Solicita-
tions. General inquiries may be directed to Robert Zingelmann at questions@esc4.net

Until mnal award, Region 4 Education Service Center reserves the right to reject any and/or all proposals, to
waive any technicalities, to re-advertise, and to otherwise proceed when in the best interest of Region 4 Educa-
tion Service Center.

Send your sales through the roof with an ad in
Marketplace Today.

For more information on how to place your ad call:
1-800-397-0070

For advertising information: 1.800.397.0070 www.russelljohns.com/usat
NOTICES

LEGAL NOTICE

Universal Health Care of Nevada, Inc., in Receivership
IMPORTANT NOTICE OF LIQUIDATION

AND CLAIMS FILING DEADLINE
TO ALL PERSONS INTERESTED IN THE AFFAIRS OF

UNIVERSAL HEALTH CARE OF NEVADA, INC. (“UHCNI”)
This notice provides important information regarding the liquidation of UHCNI. On

May 2, 2013, the Second Judicial District Court of the State of Nevada in and for the
County of Washoe (the “Receivership Court”) entered an Order to Show Cause; Injunction
Order Appointing Commissioner as Receiver Pending Further Order of the Court; Order
to Preserve Assets of Insurer. This order placed UHCNI into temporary receivership and
appointed Scott J. Kipper, the Commissioner of Insurance for the State of Nevada (the
“Commissioner”), as Temporary Receiver. The Commissioner was subsequently appointed
Permanent Receiver of UHCNI on May 15, 2013, with the Receivership Court’s entry of
its Order Appointing Commissioner as Permanent Receiver for Universal Health Care of
Nevada, Inc., Order of Liquidation, and Other Permanent Relief (the “Receivership Order”).
The firm of CANTILO & BENNETT, L.L.P. has been appointed Special Deputy Receiver
(“SDR”) by the Commissioner to oversee and assist with the liquidation of UHCNI.

Effective May 1, 2013, at 12:01 a.m., the Centers for Medicare & Medicaid Services
(“CMS”) terminated its contract with UHCNI via mutual agreement, which resulted in the
termination of all UHCNI plans. Former UHCNI members are receiving continued health
coverage through arrangements made by CMS with Medicare. If you need more informa-
tion regarding Medicare, please visit www.medicare.gov or call 1-800-MEDICARE. Also,
the SDR strongly encourages former UHCNI members to review any correspondence they
receive from the receivership estate, CMS, or Medicare.

The permanent Receivership Order, among other things, authorizes the creation of
a Proof of Claim (“POC”) process and procedure, as well as a deadline for the filing and
processing of claims against UHCNI. On March 28, 2014, the Receivership Court entered an
order approving the SDR’s procedures for filing and processing claims against UHCNI, and
establishing October 1, 2014, as the claims filing deadline (the “Claims Filing Deadline”)
by which all claims against UHCNI are to be postmarked or received. Claims submitted
after the Claims Filing Deadline will be barred from sharing in any assets which might
be available for distribution until timely approved claims are paid in full. The POC form,
instructions, and additional information about the October 1, 2014, Claims Filing Deadline
are available on the SDR’s web site at www.uhcnvsdr.com.

Healthcare providers must submit a Master Claim, which includes the submission of
an Itemization Table and supporting documentation. Special instructions for healthcare
providers and document templates can be found on the SDR’s web site. Notice of matters
filed in the receivership and other relevant information, such as the Receivership Appeal
Procedure, will be posted on the SDR’s web site. You may wish to check the site on an
ongoing basis to stay informed about your legal rights.

Please note that claims must be submitted on the approved POC form. You may
also request the POC form and instructions by calling 1-877-309-7105, by e-mailing
UHCNV@cb-firm.com, or by writing to CANTILO AND BENNETT, L.L.P., Special Deputy
Receiver, 11401 Century Oaks Terrace, Suite 300, Austin, Texas 78758 or P.O. Box 184,
Austin, Texas 78767.

Last summer,
supporters were
confident that at
long last the federal
shield law for jour-

nalists would be enacted.
After a number of false starts,

they were convinced that the
stars were aligned and that a
measure to ensure that journal-
ists wouldn’t have to choose be-
tween protecting confidential
sources and going to jail would
make it over the finish line.

The key factor was widespread
revulsion at the Obama admini-
stration’s treatment of journalists
in overly zealous leak investiga-
tions. In September, by a 13-5
vote, the bill was approved by the
Senate Judiciary Committee.

Since then, nothing. And news

media organizations and First
Amendment groups backing the
bill fear the momentum of the
summer of 2013 may have waned.

That would be bad. It’s impor-
tant legislation that’s vital not
only to journalists but, more im-
portant, to American citizens.

Confidential sources can be
problematic. The transparency of
attaching a name to information
is obviously preferable. But in
some cases, when sources may
put their lives in jeopardy or risk
losing their jobs by revealing in-
formation that’s critical to the
public interest, anonymity is a
defensible cost of doing business.
And a journalist should be able to
protect that confidentiality with-
out heading to the slammer.

This is hardly an academic de-
bate. Last July, the U.S. Court of
Appeals for the 4th Circuit ruled
that New York Times reporter
James Risen would have to testify
in the prosecution of former CIA
analyst Je�rey Sterling. 

If the U.S. Supreme Court re-
jects Risen’s appeal, which would
hardly come as a shock, the jour-
nalist will have to pick between
giving up the source or heading to
prison, as then-New York Times
reporter Judith Miller did for 85
days in 2005.

Last July, Senate Judiciary

Committee Chairman Charles
Schumer, D-N.Y., assured me that
the measure would “become law
relatively quickly, by congression-
al standards.” When I asked
Schumer spokesman Matt House
on Wednesday if his boss was still
“confident,” he responded, “We
remain hopeful it will pass this
year.” Which is not quite the
same thing. 

He said he wasn’t sure when
the bill would be taken up. “Sen-
ate Republicans have been block-
ing bipartisan bills over
non-related issues, but we’re
hopeful that won’t happen with
the media shield bill,” House said.

Everyone seems to agree that
more than 50 senators, a major-
ity, are in favor. The problem, as
Kevin Goldberg, legal counsel for
the American Society of News
Editors, points out, is that’s not
good enough these days. You
need 60 votes to cut o� debate if
opponents try to block a measure.

Goldberg says the leadership
wants to make sure those 60
votes are there. But finding out
has been a challenge. (ASNE is a
key part of the coalition of groups
pushing the shield law). 

It’s the old chicken and egg co-
nundrum. When you ask some
senators if they will back the bill,
they respond that they’ll focus on

it when it’s heading for the floor.
But Senate leaders, who don’t
want to see the bill tie up the
world’s greatest deliberative body,
are reluctant to give it the green
light until they are sure those 60
votes are locked up, Goldberg
says.

Support tends to crest when
something happens that under-
scores the urgency of the mea-
sure, as was the case last summer.
But with time that support ebbs.
That’s why quick action at a flash-
point is key. The next such mo-
ment may come if the Supreme
Court rejects Risen’s appeal.

It’s not like this is a radical
idea. Forty-eight states and the
District of Columbia have similar
protection for journalists.

It’s hardly a get-out-of-jail-free
card. The law includes a balanc-
ing test, which means in some in-
stances national security con-
cerns will trump the shield law
and a journalist will be required
to testify.

And the Judiciary Committee
did a good job of sorting out who
is covered, a thorny issue in an
era in which traditional journal-
ists are hardly the only people
carrying out the craft.

So let’s stop fooling around. It’s
time for both houses of Congress
to pass the law.

Time to pass shield law for journalists
Momentum 
has waned 
in Congress
Rem Rieder
USA TODAY
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James Risen is asking the
court to spare him from hav-
ing to testify about a source.

Support tends to
crest when
something
happens that
underscores the
urgency of the
measure. 

Breaking its customary corpo-
rate silence, Amazon has
launched a defense against a ris-
ing chorus of criticism about its
decision to limit the supply of
books from publisher Hachette
Book Group and warned that the
tussle could be protracted. 

In a statement posted on its
website Tuesday, Amazon ac-
knowledged that its pricing nego-
tiations have dragged on and
lauded Hachette for operating in
“good faith.” But the Seattle-
based retailer told customers that
it’s “not optimistic that this will
be resolved soon.”

“Despite much work from both
sides, we have been unable to
reach mutually acceptable agree-
ment on terms,” Amazon said.

Hachette’s books have largely
been removed from Amazon’s
shelves. Amazon is ordering from
Hachette after customers place
orders, curtailing author incomes
and the usually rapid delivery cy-
cle that the site’s fans enjoy. 

Amazon is no longer taking
pre-orders on summer and fall ti-
tles, allowing customers to place
an order only after books are re-
leased. 

Amazon said it’s seeking “equi-
table terms” in pricing, and its
tactics are no di�erent than those
of big-box retailers that keep only
a few copies on hand and choose
certain titles to display promi-
nently at the front of their stores.

“Suppliers get to decide the
terms under which they are will-
ing to sell to a retailer,” it said.
“It’s reciprocally the right of a re-
tailer to determine whether the
terms on o�er are acceptable and
to stock items accordingly.” 

Amazon is in a similar fight
with a publisher in Germany, the
Bonnier Media Group.

Amazon and its CEO, Je� Be-
zos, usually reluctant to talk to
the press, remained silent after
The New York Times first report-
ed the retailer’s cutback earlier
this month. Its reluctance to re-
spond contributed to the devel-
oping narrative of an intractable
and inscrutable giant running
roughshod over a supplier.

The imbroglio a�ects about 1%
of Amazon’s inventory. But that
popular titles from the fourth-
largest U.S. book publisher —
home of James Patterson and

four of the top 10 titles in the
New York Times‘ hardcover fic-
tion bestseller list — could be re-
moved so quickly seemed to
confirm publishers’ fears about
Amazon’s expansive sway over
the book business. 

Michael Pietsch, CEO of Ha-
chette urged authors and custom-
ers to be patient during this
“di�cult situation. Please know
that we are doing everything in
our power to find a solution,” he
said in a letter to authors. 

As the stalemate persists, other
retailers are seeking to take ad-
vantage. Books-a-Million, a chain
with 258 stores nationwide, is of-
fering 30% discounts on some
upcoming Hachette titles.

While Amazon has branched
out to digital media and tablets to
boost profit, it still relies heavily
on books and electronics for reve-
nue. Its profit margins have al-
ways been thin, which is both a
result of and an explanation for
Amazon’s ceaseless drive to ex-
tract the best prices possible from
manufacturers and middlemen.

BLOOMBERG NEWS

Christo-
pher Buck-
ley is
among the
authors on
Hachette’s
roster. 

Amazon, Hachette
feud may last awhile
Usually taciturn site
posts note to readers

Roger Yu
@RogerJYu
USA TODAY



 

 

AWARD AND EVALUATION CRITERIA FROM ORIGINAL SOLICITATION 
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contracts that may have included similar services, however, Region 4 ESC makes no guarantee or 
commitment of any kind concerning quantities or usage of contracts resulting from this solicitation. 
The volume for this contract is estimated to be from $10 million a year to $30 million a year. This 
information is provided solely as an aid to contract vendors in preparing proposals only. The 
successful Vendor(s) discount and pricing schedule shall apply regardless of the volume of business 
under the contract. 
 

XXI. Multiple Awards: membership includes a large number of potential entities which may utilize this 
contract throughout the nation. In order to assure that any ensuing contract(s) will allow Region 4 
ESC to fulfill current and future needs, Region 4 ESC reserves the right to award contract(s) to 
multiple vendors. The decision to award multiple contracts, award only one contract, or to make no 
awards rests solely with Region 4 ESC. 
 

XXII. Non-Exclusive: Any contract resulting from this solicitation shall be awarded with the understanding 
and agreement that it is for to sole convenience and benefit of participating members.  Region 4 ESC 
and participating entities reserve the right to obtain like goods and services from other sources. 
 

AWARD PROCESS 
 

XXIII. Award or Rejection of Proposals: In accordance with applicable laws, rules, and regulations 
for public purchasing, award(s) will be made to the prospective vendor whose response is 
determined to be the most advantageous to participating agencies, price and other factors 
considered. Region 4 ESC reserves the right to use a “Market Basket Survey” method, based on 
randomly selected criteria to determine the most advantageous response. To qualify for evaluation, a 
proposal must have been submitted on time, and satisfy all mandatory requirements identified in this 
solicitation. Proposals that are materially non-responsive will be rejected and the Offeror will be 
provided notice of such rejection.  
 

XXIV. Evaluation Process: In evaluating the responses the following predetermined criteria is considered:  
 
Products/Pricing (40 Points) 
1.  All products and services available 
2.  Pricing for all available products and services  
3.  Pricing for warranties on all products and services 
4.  Ability of Customers to verify that they received contract pricing 
5.  Payment methods 
6.  Other factors relevant to this section as submitted by the proposer 

 
Performance Capability (30 Points) 
1.  Ability to deliver products and services nationally 
2.  Response to emergency orders 
3.  Average Fill Rate 
4.  Average on time delivery rate 
5.  Shipping charges 
6. Return and restocking policy and applicable fees  
7. History of meeting the shipping and delivery timelines 
8. Ability to meet service and warranty needs of members 
9. Customer service/problem resolution 

10. Invoicing process 
11. Contract implementation/Customer transition 
12. Financial condition of vendor 
13. Website ease of use, availability, and capabilities related to ordering, returns and reporting 
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14. Offeror’s safety record 
15. Instructional materials 
16. Other factors relevant to this section as submitted by the proposer 

 
  Qualification and Experience (20 Points) 
1. Offeror’s reputation in the marketplace 
2. Reputation of products and services in the marketplace 
3. Past relationship with Region 4 ESC and/or TCPN members 
4. Experience and qualification of key employees 
5. Location and number of sales persons who will work on this contract 
6. Past experience working with the government sector 
7. Exhibited understanding of cooperative purchasing 
8. Past litigation, bankruptcy, reorganization, state investigations of entity or current officers and 

directors 
9. Minimum of 10 customer references relating to the products and services within this RFP  
10. Other factors relevant to this section as submitted by the proposer 

Value Add (10 Points) 
1. Marketing plan and capability 
2. Sales force training  
3. Other factors relevant to this section as submitted by the proposer 
 

XXV. Competitive Range: It may be necessary to establish a competitive range. Factors from the 
predetermined criteria will be used to make this determination. Responses not in the competitive 
range are unacceptable and do not receive further award consideration. 
 

XXVI. Evaluation: A committee will review and evaluate all responses and make a recommendation for 
award of contract(s). The recommendation for contract awards will be based on the predetermined 
criteria factors outlined in this solicitation, where each factor is assigned a point value based on its 
importance. 
 

XXVII. Past Performance: An Offeror’s performance and actions under previously awarded contracts are 
relevant in determining whether or not the Offeror is likely to provide quality goods and services to 
TCPN members; including the administrative aspects of performance; the Offeror’s history of 
reasonable and cooperative behavior and commitment to customer satisfaction; and generally, the 
Offeror’s businesslike concern for the interests of the customer. 
 

OPEN RECORDS POLICY 
 

XXVIII. Proprietary Information: Because contracts are awarded by a governmental entity, all responses 
submitted are subject to release as public information after contracts are executed.  If an Offeror 
believes that its response, or parts of its response, may be exempted from disclosure, the Offeror 
must specify page-by-page and line-by-line the parts of the response, which it believes, are exempt. 
In addition, the Offeror must specify which exception(s) are applicable and provide detailed reasons 
to substantiate the exception(s). Offeror must provide this information on the “Acknowledge and 
Acceptance to Region 4 ESC’s Open Record Policy” form found at the beginning of this solicitation. 
Any information that is unmarked will be considered public information and released, if requested 
under the Public Information Act. 

The determination of whether information is confidential and not subject to disclosure is the duty of 
the Office of Attorney General (OAG).  Region 4 ESC must provide the OAG sufficient information to 
render an opinion and therefore, vague and general claims to confidentiality by the Offeror are not 
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D. GENERAL TERMS AND INSTRUCTIONS TO OFFERORS 
 

I. Submission of Response: Unless otherwise specified in the solicitation, all submitted proposals 
must contain one (1) bound and signed original copy of the solicitation, and two (2) electronic copies 
on CD, DVD or flash drives (i.e. pin or jump drives) shall be provided. Please see format 
requirements below. Vendor must also submit one (1) electronic proposal free of propriety 
information to be posted on Vendor information page if awarded a contract. 
 
Only sealed responses will be accepted. Faxed or electronically transmitted responses will not be 
accepted. Sealed responses may be submitted on any or all items, unless stated otherwise. Proposal 
may be rejected for failure to comply with the requirements set forth in this proposal.  
 
Deviations from any terms, conditions and/or specifications must be conspicuously noted in writing by 
the Offeror and shall be included with the response. (See Appendix D). 
 

II. Proposal Format: Responses must be provided in a three-ring binder or report cover using 8.5 x 11 
paper clearly identified with the name of the Offeror’s company and the solicitation name and number 
on both the outside front cover and vertical spine. All forms are to be completed electronically.   
 
Include a copy of the entire RFP document that you are responding to, prior to your tabulated 
response. This means that all pages prior to the Appendixes must be included before Tab 1. Tabs 
should be used to separate the proposal into sections. The following items identified must be 
included behind the tabs listed below. Offerors failing to organize in the manner listed may be 
considered non-responsive and may not be evaluated. 
 

III. Binder Tabs: 
Tab 1 – Entire Vendor Contract and Signature Form 
          – General Terms and Conditions Acceptance Form (Appendix D) 
Tab 2 – Questionnaire (Appendix E) 
Tab 3 – Company Profile (Appendix F, excluding References section) 
Tab 4 – Evaluation Criteria Questionnaire (Appendix I) 
Tab 5 – Product / Services (Appendix B) 
Tab 6 – References (Appendix F) 
Tab 7 – Pricing (Appendix C) 
Tab 8 – Value Add (Appendix G) 
Tab 9 – Required Documents  
          – Additional Required Documents (Appendix H) 
          – Acknowledgement & Acceptance of Region 4 ESC Open Records Policy (Page 4). 
 

IV. Mailing of Proposals: All bids and proposals submitted in response to the solicitation must be 
clearly identified as listed below with the solicitation number, title, name and address of the company 
responding. All packages must be clearly identified as listed below, sealed and delivered to the 
Region 4 ESC office no later than the submittal deadline assigned for this solicitation. 

 
From_____________________________________________________ 
Company__________________________________________________ 
Address___________________________________________________ 
City, State, Zip _____________________________________________ 
Solicitation Name and Number ___________Due Date and Time______ 
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V. Time for Receiving Proposals: Proposals received prior to the submittal deadline will be time-
stamped upon receipt and kept secure and unopened. At the submittal deadline, Region 4 will begin 
the process of opening all bids publicly by collecting all proposals received before the deadline in the 
room designated for the bid opening. No proposals received after the submittal time and deadline will 
be considered. Late proposals will be returned to sender unopened. 
 

VI. Inquiries and/or Discrepancies: Questions regarding this solicitation must be submitted in writing to 
Robert Zingelmann at questions@esc4.net or (713) 744-6835 no later than June 24.  All questions 
and answers will be posted to both www.esc4.net and www.tcpn.org under Solicitations. Offerors 
are responsible for viewing either website to review all questions and answers prior to submitting 
proposals. Please note that oral communications concerning this RFP shall not be binding and shall 
in no way excuse the responsive Offeror of the obligations set forth in this proposal.  
 

VII. Restricted and Prohibited Communications with Region 4 ESC: During the period between the date 
Region 4 ESC issues this RFP and the selection of the vendor who is awarded a contract by Region 4 ESC, if 
any, Offerors shall restrict all contact with Region 4 ESC and direct all questions regarding this RFP, including 
questions regarding terms and conditions, only to the individual identified above in Section “Inquiries and/or 
Discrepancies” in the specified manner. Do not contact members of the Board of Directors, other 
employees of Region 4 ESC or any of Region 4 ESC’s agents or administrators. Contact 
with any of these prohibited individuals after issuance of this RFP and before selection is 
made, may result in disqualification of the Offeror. 
 
The communications prohibition shall terminate when the contract is recommended by the 
administration, considered by the Board of Directors at a noticed public meeting, and a contract has 
been awarded. In the event the Board of Directors refers the recommendation back to staff for 
reconsideration, the communications prohibition shall be re-imposed. Additionally, during the time 
period between the award by the Board of Directors and the execution of the contract, Offerors shall 
not engage in any prohibited communications as described in this section. 
 
Prohibited communications includes direct contact, discussion, or promotion of any Offeror’s response 
with any member of Region 4 ESC’s Board of Directors or employees except for communications with 
Region 4 ESC’s designated representative as set forth in this RFP and only in the course of inquiries, 
briefings, interviews, or presentations. This prohibition is intended to create a level playing field for all 
potential Offerors, assure that decisions are made in public, and to protect the integrity of the RFP 
process. Except as provided in the above stated exceptions, the following communications regarding 
a particular invitation for bids, requests for proposal, requests for qualifications, or other solicitation are 
prohibited: 
  

 Communications between a potential vendor, service provider, bidder, offeror, lobbyist or 
consultant and any member of Region 4 ESC’s Board of Directors; 
 

 Communications between any director and any member of a selection or evaluation 
committee; and 
 

 Communications between any director and administrator or employee. 
 

 The communications prohibition shall not apply to the following: 
 

 Communications with Region 4 ESC’s purchasing agent specifically named and authorized to 
conduct and receive such communications under this RFP or upon the request of Region 4 
ESC, with Region 4 ESC’s legal counsel; and 
 

 Presentations made to the Board of Directors during any duly noticed public meeting. 
 



 

 

NOTICE OF INTENT TO AWARD 



Notice of Intent to Award Contract under a National Cooperative Purchasing Agreement -Sample 
 
___________________________ intends to participate in the Region 4 Education Service Center 
(“Region 4 ESC”) contract for Groundskeeping Products and Services, Contract # R141201 to purchase 
Groundskeeping Products and Services through National Intergovernmental Purchasing Alliance 
(“National IPA”).  
 
Information regarding the contract may be found on the National IPA website at: 
 
www.nationalipa.org 
 
___________________________ anticipates joining the National IPA/TCPN contract on 
____________________.  The Region 4 ESC contract term is October 1, 2014 to September 30, 2018 
with one (1) additional annual renewal if mutually agreed by Region 4 ESC and The Toro Company. 
 
It is the intent of ____________________________ to make a contract award to The Toro Company 
pursuant to the proposal submitted in response to the Region 4 ESC RFP.  
 
____________________________ is permitted to join national cooperative purchasing agreements 
under the authority of N.J.S.A. 52:34-6.2(b)(3).  
 
Comment period ends __________________. 
 
 

http://www.nationalipa.org/


 

 

DISCLOSURE OF INVESTMENT ACTIVITIES IN IRAN 





 

 

NEW JERSEY LFN 2012-10 PACKET CHECKLIST 
 

__ Contract Documents Screenshot 
 
__ Page from original solicitation that indicates Lead Agency and issuance of solicitation 

on behalf of themselves and National IPA and/or TCPN members nationally 
 
__ New Jersey Business Registration Certificate for the contractor and any 

subcontractors 
 
__ Statement of Corporate Ownership 
 
__ Public Contract EEO Compliance 
 
__ Non-Collusion Affidavit 
 
__ Solicitation Posting Documents 
 
__ Award and evaluation criteria from solicitation 
 
__ Notice of Intent to Award---Sample 
 
__ Disclosure of Investment Activities in Iran 
 
 

X

X

X

X
X
X
X
X

X
X
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