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Weiss Bros. of Hagerstown, LLC 
18038 Oak Ridge Drive | Hagerstown, MD 21740 

Cover Letter 
 
 

July 1, 2023 
 

Roy McHaffa, CPP, CPDW, Purchasing Agent 
Robert Kelly, Director of Food and Nutrition Services Department 
Frederick County Public Schools 
191 South East Street 
Frederick, MD 21701 
 
Re: 23FS4, Kitchen and Serving Line Equipment, Smallwares, Parts, Design and/or 
Installation 
 
Dear Mr. McHaffa and Mr. Kelly, 

Envoy Solutions, LLC through its affiliate Weiss Bros. of Hagerstown, LLC (“Weiss Bros”) is pleased 
to submit our response to Frederick County Public Schools (FCPS) for Kitchen and Serving Line 
Equipment, Smallwares, Parts, Design and/or Installation (Products and Services). We recognize 
that FCPS is looking for qualified suppliers to form a long-term partnership for a complete line of 
Products and Services for K-12 and Other Public Agencies on a Master Agreement. 

Much like FCPS’ strategic partnership with OMNIA to offer products and services to other public 
agencies nationally, Envoy Solutions, LLC, through our family of affiliates including Weiss Bros. is 
positioned to deliver products and services on a national scale. It is our goal that FCPS and OMNIA 
experience the value Envoy Solutions’ family of Affiliates provides to national K-12 and Public 
Agencies through a National Contract.  

At Envoy Solutions we believe in the power of partnerships and understand our relationship is about 
your agenda, not ours! We provide solutions for Disposable Food Service needs, Smallwares, 
Kitchen Equipment – Products, Design and Installation, Janitorial Supply, Paper Product, and 
Safety Supplies. Our customers benefit from our services which in turn help them to reduce their 
exposure to risk, save time, lower their operating costs, and gain a competitive edge in the market. 

Envoy Solutions appreciates being included in FCPS’ solicitation process. We look forward to the 
opportunity to further discuss our value proposition and ultimately supply FCPS should we be 
invited to the next round of this process. If you have any questions regarding our submitted 
information, please don’t hesitate to contact me. 

Authorized Signature: 
 
 
______________________________ 

Glenn Chamberlin 
Chief Financial Officer  
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Executive Summary 
 
Envoy Solutions is the nation’s premier specialty distribution company supplying customers with a 
diverse selection of essential products for Foodservice, Facility Care, Packaging, and Marketing 
Execution.  With 82 Distribution Centers across the U.S., 3,900 Associates, $175K+ in inventory, 
and 3.7+ million sq ft of warehouse space to service our customers, Envoy Solutions and its 
growing family of Affiliates are strategically positioned to help businesses thrive through a multi-
faceted approach to make facilities cleaner and people safer, every day. Our family of Affiliates 
under Envoy Solutions service customers in all 50 states.  
 
Envoy Solutions has 32 Affiliates with combined annual sales of over $3.2B. With a collective 
business history ranging from 20 to over 130 years, our Affiliates bring a wealth of experience as 
long-time distributors to public sector clients. Our key deliverables to our public sector customers 
are contract compliance, competitive pricing, and a robust product offering. We pride ourselves on 
our ability to offer onsite solutions and services through our expert and seasoned sales team. 
 
Our Approach 
At Envoy Solutions, we work hard to help our customers and their teams solve the most demanding 
industry challenges with the most effective products and solutions. Here’s how we do it: 
 

 RELIABILITY - Your success depends on an efficient supply chain. We deliver consistent 
quality, ensure product availability, and add value, even as markets shift. 

 SIMPLICITY - We deliver a full range of tailored business solutions that make it easy to 
achieve your goals and meet your unique business needs. Whatever they may be. 

 EXPERTISE - We’re a team of industry experts focused on providing real insights and 
recommendations to help take your business to the next level. 

 SERVICE - We’re always ready to roll up our sleeves and help you get the job done. We’re 
not just a catalog or online resource—we’re a hands-on extension of your team, and we take 
pride in helping YOU succeed. 

 SOLUTIONS - We’re your problem-solver, clarifying your goals and customizing solutions 
that energize your enterprise, one that improves efficiency and lowers costs. 

 

Markets We Serve 

 
Foodservice 

 
A wide range of supplies, 

equipment, and disposables 
for operating foodservice 

facilities. 

 
Facility Care 

 
Innovative cleaning solutions 
and facility supplies to ensure 
a healthier and safer building 

occupant experience. 

 
Packaging 

 
Supplies, equipment, 

maintenance programs, and 
expertise to fully optimize 

packaging processes. 

 
Marketing Execution 

 
A full suite of marketing 

operation services to help 
design, develop, procure, and 
distribute your brand assets. 
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Our vast supplier relationships in the foodservice industry allow us to achieve: 

 cost efficiencies that lead to lower average costs for our customers 
 wide product selection increasing the chances of meeting customer-specific needs 
 reliable supply chain ensuring consistent and timely delivery of products 
 market expertise and insights to provide customers with the support they need 
 streamlined logistics and distribution which leverage existing infrastructure and capabilities 

 
As one of the proud Affiliates of Envoy Solutions, Weiss Bros believes in the power of partnerships. 
We take pride in our status as industry specialists. Our unwavering commitment, tailored solutions, 
and deep-rooted relationships are what set us apart. When customers partner with us, they gain 
access to a team of experts who are passionate about helping them succeed.  
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FCPS Specific Terms and Conditions – Section II 
 
If awarded, Envoy Solutions reserves the right to negotiate a commercially reasonable contract, 
agreeable to both parties. 
 
1. SCOPE 
It is the intention of FCPS to establish a contract with vendor(s) for Kitchen and Serving Line 
Equipment, Smallwares, Parts, Design and/or Installation. Awarded vendor(s) shall perform 
covered services under the terms of this agreement. Offerors shall provide pricing based on a 
discount from a manufacturer’s price list or catalog, or fixed price, or a combination of both with 
indefinite quantities. Electronic Catalog and/or price lists must accompany the proposal. Include 
an electronic copy of the catalog from which discount, or fixed price, is calculated. Multiple 
percentage discount structure is also acceptable. Please specify where different percentage 
discounts apply. Additional pricing and/or discounts may be included. If Offeror has existing 
cooperative contracts in place, Offeror is requested to submit pricing equal or better than those in 
place. 
 
Each service proposed is to be priced separately with all ineligible items identified. Services may 
be awarded to multiple vendors. Offerors may elect to limit their proposals to a single service 
within any category, or multiple services within any or all categories 
 
FCPS is seeking a service provider that has the depth, breadth and quality of resources necessary 
to complete all phases of this contract. In addition, FCPS also requests any value add commodity 
or service that could be provided under this contract. 
 
While this solicitation specifically covers Kitchen and Serving Line Equipment, Smallwares, Parts, 
Design and/or Installation Offerors are encouraged to submit an offering on any and all products or 
services available that they currently perform in their normal course of business. 
 
Balance of Line/Comprehensive Product Offering 
Kitchen and Serving Line Equipment, Smallwares, Parts, Design and/or Installation. 
 
Each offeror awarded an item under this solicitation may offer their complete product and service 
offering/a balance of line for Kitchen and Serving Line Equipment, Smallwares, Parts, Design and/or 
Installation. Pricing for complete product offering/balance of line items will be determined by a 
percentage discount off the offeror’s retail price list. The pricing percentage discount offered must be 
entered on the Price Page in the Complete Product Offering/Balance of Line section/in the offeror’s 
response to the Price Proposal section of the Proposal Evaluation Requirements. FCPS reserves the 
right to accept or reject any or all balance of line items offered. A successful offeror will not be 
awarded complete product offering/balance of line items that are awarded as an item to another vendor as 
part of this solicitation. 

 

Envoy Solutions we can meet the above requirements for FCPS. Other agencies utilizing this 
contract will be on a case-by-case basis. 

 
2. CONTRACT PERIOD 

 

The initial term of the contract will be effective from date of award through May 31, 2026, with one 
additional three-year renewal option. Contract renewal shall be invoked at the sole discretion of the 
Board of Education. Upon submission of bid, the vendor consents to the possibility of a contract 
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renewal as a condition of award. 
 

3. PRICING 
 

Please refer to the Cost Proposal for our responses to this section. 

 
4. CHANGES TO THE CONTRACTED ITEMS 

 

a. The “Market Basket” of items contained in the attached list will be flexible. There may be items 
added and deleted to the contract throughout the contract term. Additions and deletions can be 
made at any time. Pricing for these items will be obtained via quotations from FCPS’ approved 
vendors. 
 

b. All additional items added will be subject to all terms and conditions of the contract. 
 

Envoy Solutions understands this section and will comply. 
 
5. ORDERING, DELIVERY, AND INSTALLATION 

 

a. Prior to placing an order, FCPS may request and on-site evaluation by the vender to get 
recommendations on equipment for the purposes of optimizing the space available and/or the 
equipment needed to accomplish the desired outcome. 

b. Orders will be placed by the Food and Nutritional Services Department via purchase order. 

c. The equipment shall be delivered with the required features and options on the date agreed to by 
the vender and the Food and Nutritional Services department. 

d. Deliveries are to be coordinated with the Food and Nutritional Services department at least five 
business days in advance, with Jackson Urie (Jackson.Urie@fcps.org), phone: 301-644-5060. The 
contractor shall state the number of business days required to deliver and install the equipment on 
the Form of Proposal and shall deliver equipment in accordance with the lead-time stated. 

e. Deliveries must include manpower for off-loading and delivery inside the kitchens. FCPS staff 
will not be available to assist with off-loading the truck. 

f. Deliveries shall be made between the hours of 8:30 A.M. and 1:00 P.M. on weekdays other than 
Saturdays, Sundays, school holidays, or legal holidays (see School Calendar Closings enclosed). 

g. Installation will vary per individual equipment purchase. The two scenarios include delivery and 
set in place or all final connections made by vendor including start-up. 

h. If FCPS staff does the installation of any equipment, the vendor will (as part of their cost) do the 
initial startup of the equipment to make sure everything is operating properly and to start the 
warranty date. 

 

Envoy Solutions can meet the above requirements for FCPS. Other agencies utilizing this 
contract will be on a case-by-case basis. 
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6. LOCAL, REGIONAL, AND NATIONAL 
 

Offerors may submit a proposal for local, regional or national consideration. Local proposals will be 
considered for FCPS. FCPS reserves the right to award locally in the aggregate, by section, and 
multiple awards, whichever is in the best interest of FCPS. Offerors submitting regional proposals 
shall clearly state the geographic locations they are proposing and include a map detailing those 
geographic locations. Offerors submitting national proposals shall clearly state its proposal is 
national. 

 
Envoy Solutions companies have a total of 82 distribution centers across the U.S. These 
locations also serve as support centers to our clients.  For agencies within our delivery area, 
Envoy Solutions has sales reps available to support the needs of both small-wares, kitchen 
equipment, and all other items as requested.     
 
Kitchen equipment can be provided through Envoy Solutions nationally through our local 
affiliates. Installation/services will be charged based on the location of the agency and our ability 
to handle in-house or by hiring a third party for installation not to include hook up. 
 
Through its Affiliates, Envoy Solutions has in-house design and installation available in MD, PA, 
CT, NJ, NY, VA, VT.   
 

City State City State City State City State 

Anchorage AK Orange CT Annapolis MD Gresham OR 

Fairbanks AK Wallingford CT Rosedale MD Philadelphia PA 

Van Buren AK Miami FL Hagerstown MD Conway SC 

Fort Smith AR Dania Beach FL Grand Haven  MI  Spartanburg SC 

Hot Springs (3) AR Jacksonville FL Grand Rapids (4) MI  Florence SC 

Little Rock AR Lakeland FL Kalamazoo MI  Columbia SC 

Paragould AR Albany GA Lake Cormorant MS Pigeon Forge TN 

Mesa AZ College Park GA Browns Summit NC Grand Prairie (2) TX 

Tucson AZ Vidalia GA Morrisville  NC Houston (2) TX 

El Centro CA Boise ID Moorestown NJ Salt Lake City UT 

Livermore CA Idaho Falls ID Spotswood NJ St. George UT 

Ontario CA Glenview IL Farmingdale NJ Alexandria VA 

Thousand Palms CA Wichita KS Pompton Plains NJ Chantilly VA 

West Sacramento CA Shreveport LA Carlstadt NJ Ashland VA 

San Diego CA Mansfield MA Las Vegas (2) NV Hartford VT 
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Santa Ana CA Halethorpe  MD Auburn NY Williston VT 

Santa Clara CA Lanham  MD Hamilton OH Kent WA 

Colorado Springs CO Upper Marlboro (2) MD Oklahoma City (2) OK Spokane Valley WA 

Aurora CO Rockville  MD Tulsa OK Sheboygan WI 

 
7. BIDS FOR ALL OR PART 

 

A Proposer may restrict their bid to be considered in the aggregate by so stating, but must submit a 
unit price on each item bid. Failure to provide unit prices may result in the bid being considered non- 
responsive. 

Envoy Solution understands and plans to bid on all sections of the bid. 
 
8. AMERICAN STEEL ACT 

 

The vendor will comply with the provisions of Sections 17-301through 17-306 of the State Finance 
and Procurement Article of the Annotated Code of Maryland, as amended entitled "Steel Procurement 
for Public Works." The vendor’s affidavit of compliance with these provisions may be required 
before payment can be made. 

 
As a distributor of foodservice equipment, Envoy Solutions does not manufacture the 
products we sell. This compliance would come directly from the manufacturer. Envoy 
Solutions and its affiliate Weiss Bros. will work directly with the manufacturer to provide the 
compliance FCPS requires. 

 
9. AUTHORIZED DEALERS 

 

Only manufacturers, or their authorized dealers, may bid on equipment requested herein. At the 
discretion of the Board of Education of Frederick County a certificate, executed by the manufacturer, 
may be requested stating that the Proposer is an authorized agent of the manufacturer and is duly 
authorized to service and maintain the equipment. 
 
Envoy Solutions understands and complies with this section. 

 
10.  STORAGE OF EQUIPMENT 

 

a. If a new, or renovated, school or building is not ready to receive equipment on the estimated 
delivery date outlined in the specifications, the awarded vendor(s) will provide suitable warehouse 
space to receive equipment until such time the building is completed and equipment can be 
received. 

b. In the event temporary warehouse facilities are needed, FCPS will not be responsible for the 
equipment. The awarded vendor(s) and/or the warehouse facility must provide adequate 
insurance. 

c. If warehousing is not feasible, the vendor is responsible for working with their suppliers and/or 
manufacturers to adjust the new delivery schedule at no additional cost to FCPS 

 
Envoy Solutions will work with the supplier on delivery when site is ready for equipment. 
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11.  INSTALLATION/ASSEMBLY 
 

a. The vendor must include in the unit price for each item, all charges for installation/assembly. If 
certain items do not require installation/assembly, the vendor must note this next to the item on 
the proposal form. 
 

b. In the event the vendor as part of the contract is responsible for installation, the vendor will be 
responsible for hiring personnel to perform such installation at its own costs. Such personnel will 
be considered employees of the vendor and are under his/her control and direction. 
 

c. Equipment shall be installed/assembled only by those having necessary qualifications, facilities, 
and experience to execute work properly. The vendor, at no expense to FCPS, will furnish all 
labor and 

materials necessary for the installation/assembly of the equipment designated. All crating and 
packing material shall be removed from the FCPS property by the vendor. 
 

d. The equipment will be set in place, leveled, and accommodated to the building construction, as 
necessary, for a neat and proper installation. The equipment shall be complete in every detail, 
ready for its intended use except as otherwise specified or indicated. 
 

e. Installation/assembly includes any necessary accessory cables, input lines, test run, and check out, 
etc. This does not include actual connections to electrical lines and/or plumbing that may require 
a licensed electrician and/or plumber. 
 

Envoy Solutions understands and complies with this section. As identified in letter E, we will not 
be responsible for hook-up, electrical or plumbing as needed for this equipment. If required 
Envoy Solutions can offer hook-up through a third party at an additional charge which will be 
negotiated between the affiliate and the end user. 
 
12. DAMAGES/RESPONSIBILITIES FOR ITEMS TENDERED 

 

a. The vendors will be held responsible for and shall be required to make good, at their own 
expense, any or all damages done or caused by them or their workers in the execution of the 
contract. 

b. The vendors will be responsible for the items covered by this contract until they are delivered 
and/or installed/assembled at the designated place of delivery. 

 
Envoy Solutions understands and will comply appropriately with this section. 

 
13. OPEN ENROLLMENT (LOCAL ONLY) 

 

a. Other contractors may become qualified throughout the contract period if it is determined that 
their products would be beneficial to FCPS. 

b. Interested vendors are expected to submit a technical and cost proposal in accordance with the 
same requirements stated in these specifications. 

c. Contractors will be notified in writing of their qualification status no later than forty-five days 
from receipt of their proposal and will be considered approved as of that notification date. 
 

Envoy Solutions understands and complies with this section. 
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14. PREPARATION OF PROPOSAL 

a. Due to possible changes and/or additions to the solicitation package, FCPS requests that Proposers 
delay submission of their bid package until after the date of the pre-bid meeting or the date that 
questions are due to allow time for the possible issuance of an addendum. All changes will be 
processed through appropriate addenda. 
 

b. The Technical and Cost proposals will be submitted separately on-line via OpenGov Procurement 
(https://secure.procurenow.com/portal/fcps). 
 

c. Technical Proposal: 
 

i. The Technical Proposal will include the following forms completed: 
 Signature Page 
 Statutory Affidavit and Non-Collusion Certification 
 Certification of Compliance 
 Current W-9 
 Vendor Conflict of Interest Disclosure Form 
 Proprietary Information Form 
 Questionnaire 
 Supporting documents 

 
d. Cost Proposal: 

i. The Cost Proposal will include the following form(s) completed: 
 Cost Proposal 

 
ii. No separate costs for travel, mileage, overhead or miscellaneous are acceptable. All costs 

are to be included in the hourly rates on the Cost Proposal. 
 

Envoy Solutions understands and has taken the necessary action to comply with this 
section. 

 
15. EVALUATION CRITERIA AND AWARD 

 

a. A committee of FCPS staff will independently review and evaluate each technical proposal. 
b. The process for determining which vendor(s) to approve may take the form of either a 

questionnaire, interview, and/or site visit, and includes appraisals of various aspects of the 
supplier's business including capacity, financials, quality assurance, organizational structure and 
processes and performance. 

c. 45 points will be assigned for the technical proposal and will be assigned as follows: 

 Breadth of Product Offering- 10 
 Service Capabilities- 10 
 National Capabilities- 20 
 References- 5 

d. Based on the information obtained via the evaluation, a supplier is scored and is either approved 
or not approved as one from whom to procure materials or services. There may be an approved 
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supplier list to which a qualified supplier is then added. 
e. Points will be deducted for incomplete or missing responses, or responses that do not follow the 

required format.Extraneous marketing materials or irrelevant information is not to be submitted. 
f. If not approved, the supplier will not be considered further in price evaluations. 
g. If approved, cost proposals will be evaluated on a weighted basis. 55 total points will be assigned 

for the price proposal that is deemed most advantageous to FCPS and Participating Public 
Agencies across the Country. 

h. An interview may be required to obtain more information prior to recommendation for award, and 
additional points may be assigned or deducted. 

i. FCPS reserves the right to make such investigations as it deems necessary to establish the 
competence and financial stability of any Offeror submitting a proposal. 

j. Exclusive or concurrent negotiations may be conducted with responsible Offerors for the purpose 
of altering or otherwise changing the conditions, terms and price of the proposed contract unless 
prohibited. Offerors shall be accorded fair and equal treatment in conducting negotiations and 
there shall be no disclosure of any information derived from proposals submitted by competing 
Offerors. 

k. New, Used, Parts, Accessories, Service and Repair, Trade-Ins, Leasing/Financing and provide 
pricing structure for each of these items. 

l. Prior Experience Experiences with FCPS and entities that evaluation committee members 
represent may be taken into consideration when evaluating qualifications and experience. 

 
Envoy Solutions understands this section. 

 
16. VENDOR PERFORMANCE EVALUATION 

 

a. The Contract Manager and Administrator shall confer periodically to discuss the status of the 
contract. Issues of noncompliance may arise throughout the contract term and shall be brought to 
the attention of the Contract Manager as they occur. 

b. The Contract Manager or Administrator may request multiple metrics, from the vendor, to 
evaluate contract performance. Metrics may include, but are not limited to: 

 
i. Delivery 

ii. Response time 
iii. Backorders 
iv. Quality of deliverables 
v. Invoicing 

vi. Sales data (Contract data, non-contract data) 
vii. Financial 

c. Where technical, construction or performance specifications have been identified in the bidding 
document, the contract administrator shall utilize these specifications as the basis of determining 
contract compliance. 

d. If noncompliance occurs, it shall be documented in a timely manner, including actions taken and 
final resolution. Copies of the correspondence will be maintained in the Purchasing Department 
bid documents. 

e. Issues of noncompliance will be handled on a case by case basis. This may include, but is not 
limited to, written correspondence, face-to-face meetings, and/or an agreed upon performance 
management plan. FCPS retains the right to terminate the contract, in whole or in part, if the 
noncompliance issue is not resolved to the satisfaction of FCPS. 
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Envoy Solutions understands this section. If awarded, Envoy Solutions reserves the right to 
negotiate a commercially reasonable contract, agreeable to both parties. 

 
17. CONTRACTOR'S AND SUBCONTRACTOR'S INSURANCE 

 

FCPS requires insurance certificates evidencing the compliance of insurance requirements at least ten 
calendar days after receipt of the Notice of Award. The vendor will not commence work until a notice to 
proceed letter, or purchase order, is issued, nor will the vendor allow any subcontractor to commence 
work on their subcontract until the insurance required of the subcontractor has been obtained and 
approved. 
 

a. Worker's Compensation 
The vendor will procure and maintain, during the life of the contract, Worker's Compensation 
Insurance, as required by applicable State laws. In the case of sublet work, the vendor will require 
the subcontractor similarly to provide Worker's Compensation Insurance for all of the latter's 
employees to be engaged in such work unless such employees are covered by the protection 
afforded by the vendor’s Worker's Compensation Insurance. 
 

b. Employers' Liability Insurance 
The vendor will procure and maintain, during the life of the contract, Employers' Liability 
Insurance in the following amounts: 

E.L. Each Accident $100,000.00 

E.L. Disease - Each Employee $100,000.00 

E.L. Disease - Policy Limit $500,000.00 each employee 

The vendor will require any subcontractor to procure and maintain Employer's Liability Insurance 
during the life of the contract. It will be the responsibility of the vendor to ensure that all 

subcontractors comply with this provision, and the vendor will indemnify, and hold harmless, the 
Board of Education of Frederick County for the failure of the vendor, or any subcontractor, to 
comply with these provisions. 
 

c. Commercial General Liability Insurance 
The vendor will procure and maintain, during the life of the contract, Commercial General 
Liability Insurance including premises and operations, completed operations and products, on a 
per occurrence basis, with at least the following limits: 
 
General Aggregate $2,000,000 per project Products-
Completed Operations Aggregate $2,000,000 
Personal & Advertising Injury $1,000,000 each occurrence 
Each Occurrence $1,000,000 
Fire Damage $50,000 
Medical Expense $5,000 any one person 
 
The “X, C, U” Coverage for explosion, collapse, and underground property damage shall not be 
excluded from the policy. 
 
Completed operations liability coverage shall be in force for one year after completion of work. 
 

d. Scope of Insurance and Special Hazards 
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The insurance required in C. and E. will provide adequate protection for the vendor and 
subcontractors, respectively, against damage claims which may arise from operations under the 
contract, whether such operations be by the insured or by anyone directly or indirectly employed 
by them and, also against any of the special hazards which may be encountered in the 
performance of this contract as enumerated in C. above. Insurance coverage required under C. 
above shall specifically include property damage caused by conditions otherwise subject to 
exclusions "X, C, U" (Explosion, Collapse or Underground Damage) as defined by the National 
Bureau of Casualty Underwriters. Exceptions: contracts that do not require excavation or 
underground work are not required to have the above "X, C, U" coverage. 
 

e. Comprehensive Automobile Liability 
The vendor shall maintain Comprehensive Automobile Liability Insurance including all 
automotive equipment owned, non-owned and hired, operated, rented, or leased. Minimum limits 
of Automobile Liability Insurance shall be: 
 
Bodily Injury $1,000,000 per person/$1,000,000 
accident 
Property Damage $1,000,000 each occurrence, or 
Combined Single Limit Bodily Injury 
and Property Damage Liability $1,000,000 
 

f. Subcontractor's Insurance The vendor will either: 
 

i. Require each of their subcontractors to procure and maintain, during the life of the 
subcontracts, Liability Insurance of the type and in the same amounts as specified above; 
or 
 

ii. Insure the activities of the subcontractors in their own policies. It will be the 
responsibility of the vendor to insure that all subcontractors comply with this provision, 
and the vendor will indemnify and hold harmless the Board of Education of Frederick 
County for the failure of the vendor, or any subcontractor, to comply with these 
provisions. 

 

g. Builder's Insurance 
FCPS shall provide and maintain Builder's Risk Protection. 
 

h. Proof of Carriage of Insurance 
The vendor will furnish FCPS with certificates showing the type, amount, class of operations 
covered, effective dates and dates of expiration of policies. Such certificates also shall contain 
substantially the following statement: "The insurance covered by this certificate will not be 
cancelled or materially altered, except after thirty days written notice has been received by FCPS." 
Envoy Solutions note: In the event of a material change to insurance coverage we will 
notify you as soon as practicable. 
 

i. Additional Insured 
The Owner, Board of Education of Frederick County, the Frederick County Government, and 
other entities stipulated by the Owner, shall be named as additional insured on all vendor’s 
policies, other than Worker’s Compensation Insurance policy. The vendor’s insurance will be 
primary and non- contributory to any insurance carried by the Board of Education of Frederick 
County or other entity. Waiver of subrogation applies to above policies in favor of the certificate 
holder. Insurance providers must have an AM Best Company rating of at least A-/VIII. 
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Envoy Solutions understands this section. If awarded, Envoy Solutions reserves the right to 
negotiate a commercially reasonable contract, agreeable to both parties. 
 
18.  SURVEYS AND PERMITS 

 

a. The Board shall furnish all surveys unless otherwise specified. 
 

b. Permits and licenses necessary for the execution of the work will be secured and paid for by the 
vendor. 

 
Envoy Solutions understands this section and will comply as needed. 

 
19.  LOCAL LICENSING OF TRADE PERSONS 

 

All trade persons performing work under this contract as a general contractor or a subcontractor 
must be licensed in accordance with the requirements of the local subdivision and State. Any cost 
incurred as a result of this licensing requirement shall be borne by the vendor. 

 
Envoy Solutions is not proposing to install any utilities on this contract. Installation of utilities will 
be the responsibility of FCPS and any other agency utilizing this contract. If a third-party 
installation is required, it is up to the agency to validate licensing requirements. 
 
20.  INSPECTION OF SITE 

 

a. All visitors must report to and register in the main office. Each Proposer should visit the site and 
become informed fully as to the condition under which the work is to be done. Failure to do so 
will not relieve a successful Proposer of their obligation to supply all material and labor necessary 
to carry out the provisions of the contract documents at the price(s) bid. 
 

b. The Proposer will perform field measurements, if applicable, and FCPS assumes no responsibility 
for errors in measurements. The Proposer will be responsible for any costs associated as a result 
of an error in their measurements. 
 

c. Site visits will not be made after regular working hours, on Sundays, school holidays, or legal 
holidays, unless previously agreed to by the Contract Administrator. 

 
Envoy Solutions has reviewed this section. To be successful, we require an unobstructed path 
to the delivery point. 
 
21.  SHOP DRAWINGS 

 

The vendor will verify all field measurements and will submit shop drawings and schedules, as required, 
for the work of various trades. FCPS shall review these documents only for conformance with the design 
concept of the project and compliance with the information given in the contract documents. 
 
The vendor will make any corrections required by FCPS, file with them two corrected copies and furnish 
such other copies as may be needed. FCPS’ review of such documents shall not relieve the vendor of the 
responsibility for deviations from drawings or specifications, unless they have called FCPS’ attention to 
such deviations, in writing, at the time of submission, and secured their written approval. 
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Envoy Solutions, through its affiliate Weiss Bros., has reviewed this section and will comply 
accordingly with FCPS’ support. We will support this nationally as well. 
 
 
22.  USE OF FCPS SERVICES AND FACILITIES 

 

a. It is understood that, except as otherwise stated in the contract documents, the vendor will provide 
and pay for all materials, labor, tools, equipment, water, light, power, transportation, 
superintendence, temporary construction and all other services and facilities of every nature 
necessary to execute, complete and deliver the work within the specified time. 

b. Any work necessary to be performed after regular working hours, on Sundays or legal holidays, 
will be performed with the approval of and without additional expense to FCPS, unless 
previously agreed to. 

 
Envoy Solutions has reviewed this section. Our team will be equipped with the appropriate 
materials, tools, equipment, and transportation necessary to complete the delivery. 
 
23.   REMOVAL OF DEBRIS 

 

a. Vendors are responsible for removal of trash and debris and will confine their apparatus, 
materials, supplies, and equipment in such orderly fashion at the work site so that it will not 
unduly interfere with the progress of the work of any other vendor. 

b. They will not interfere with FCPS personnel or students in the performance of this contract. 
FCPS reserves first right of salvage on all materials removed from FCPS facilities and no salvage 
values should be assumed in bidding on the project unless so stated in the specifications. Vendors 
will pay all disposal fees and can recuperate them only by including them in their bid pricing. 

c. At the completion of the work, and before final payment is made, vendors will remove all rubbish 
and debris and will leave the work site clean, including site restoration. Vendors will remove all 
tools, scaffolding and surplus materials from and about the building. In case of dispute, FCPS 
may remove the rubbish and/or repair property and charge such costs to the vendor. 

 
Envoy Solutions has reviewed this section and will do our part to comply. Envoy Solutions has 
the ability to remove and dispose of existing kitchen equipment upon request. Equipment must 
be disconnected and emptied by FCPS. 
 
24. PROTECTION OF WORK AND PROPERTY 

 

a. The vendor will be solely responsible for initiating, maintaining and supervising all safety 
precautions and programs in the performance of this contract and will be responsible for 
observing the safety regulations of MOSHA, OSHA, and local life safety agencies. 

b. The vendor will erect and maintain, as required by conditions and progress of the work, all 
necessary safeguards for safety and protection, including fences, railing, barricades, lighting, 
posting of danger signs and other warnings against hazards. 

c. The vendor will comply with applicable laws, ordinances, regulations and orders of governing 
authorities having jurisdiction for the safety of persons and property to protect them from 
damage, injury or loss. Any damage, loss or injury resulting from the failure of the vendor to safe 
guard their work and FCPS property will be borne by the vendor. 

d. In the case of inclement weather, or an emergency that threatens the loss or damage of property or 
life safety, the vendor will be allowed to act in a diligent manner without instructions from FCPS. 
The vendor will notify the Contract Administrator of their actions as soon as possible. Any claim 
for compensation by the vendor due to such extra work will be submitted promptly to FCPS for 
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approval. 
 

Envoy Solutions has reviewed this section and will do our part to comply. 
25. WORK SITE SUPERVISION 

 

a. The awarded vendor will provide full time onsite supervision, by a construction superintendent or 
foreman, who will have full authority to act on behalf of the vendor. The onsite superintendent or 
foreman will not be changed except with the written consent of the Contract Administrator. The 
superintendent will represent the vendor in their absence and all directions/instructions given to 
them will be as binding as if given to the vendor. FCPS shall not be responsible for the acts or 
omissions of the superintendent or foreman. 

b. The vendor will immediately report to the Contract Administrator any error, inconsistency or 
omission which they discover. The vendor will not be liable to FCPS for damages resulting from 
any errors or deficiencies in the contract documents or other instructions given by FCPS. 

 
Envoy Solutions has reviewed this section and will do our part to comply. 

 
26. INSPECTIONS AND CORRECTION OF WORK 

a. All work, all materials, whether incorporated into the work or not, all processes of manufacture, 
and all methods of construction will be, at all times and places, subject to the inspection of FCPS, 
whose representatives shall be the final judge of the quality and suitability. Should these fail to 
meet this approval they will be forthwith reconstructed, made good, replaced and/or covered, as 
the case may be, by the vendor at their own expense in accordance with Supplier warranties and 
return policies. Rejected material will be removed immediately from the site. If, in the opinion of 
FCPS, it is undesirable to replace any defective or damaged materials, or to reconstruct or correct 
any portion of the work, the compensation to be paid to the vendor shall be reduced by such 
amount as in the judgment of FCPS shall be equitable. 

b. If the specifications, laws, ordinances, or any public authority require any work to be specially 
tested or approved, the vendor will give FCPS timely notice of its readiness for observations. If 
the inspection is by another authority, the vendor will notify FCPS of the date fixed for such 
inspection and shall use the required Certificate of Inspection. 

c. FCPS may order re-examination of questioned work and, if so ordered, the vendor must uncover 
the work at their expense. If such work is found not to be in accordance with the contract 
documents, the vendor will pay all costs to correct the work, to the satisfaction of FCPS. If 
another vendor employed by FCPS caused the defect in the work, FCPS shall pay such cost and 
recover the charges from the other vendor. 

 
Envoy Solutions has reviewed this section and will do our part to comply. If awarded, Envoy 
Solutions reserves the right to negotiate a commercially reasonable contract, agreeable to both 
parties. 
 
27. CHANGES IN WORK 
 

a. No changes in the work covered by the approved contract documents will be made without 
having prior written approval of FCPS. The contract sum may be adjusted according to the 
approved changes. Consent of the Surety may be required. 

b. Charges or credits for the work covered by the approved change will be determined by one or 
more of the following methods: 

i. Unit bid prices 
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ii. Lump sum 
iii. iii. Time and materials 

In the event the vendor is directed to proceed with extra work, on a time and material basis, an 
itemized proposal shall be submitted including material and rental invoices and/or any other 
backup as requested by FCPS. 

 
c. A fixed fee may be negotiated and must be agreed upon and added to the costs listed above. The 

fee will be compensation to cover the cost of supervision, overhead, surety, profit, and any other 
general expenses. 

 
Envoy Solutions has reviewed this section and will do our part to comply. 
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Technical Proposal 

Following this page, please find the completed forms: 

 Signature Page
 Statutory Affidavit and Non-Collusion Certification
 Certification of Compliance
 Current W-9
 Vendor Conflict of Interest Disclosure Form
 Proprietary Information Form













Form    W-9
(Rev. October 2018)
Department of the Treasury  
Internal Revenue Service 

Request for Taxpayer 
Identification Number and Certification

Go to www.irs.gov/FormW9 for instructions and the latest information.

Give Form to the  

requester. Do not 

send to the IRS.
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3.

1  Name (as shown on your income tax return). Name is required on this line; do not leave this line blank.

2  Business name/disregarded entity name, if different from above

3  Check appropriate box for federal tax classification of the person whose name is entered on line 1. Check only one of the 
following seven boxes. 

Individual/sole proprietor or 
single-member LLC

 C Corporation S Corporation Partnership Trust/estate

Limited liability company. Enter the tax classification (C=C corporation, S=S corporation, P=Partnership)  

Note: Check the appropriate box in the line above for the tax classification of the single-member owner.  Do not check 
LLC if the LLC is classified as a single-member LLC that is disregarded from the owner unless the owner of the LLC is 
another LLC that is not disregarded from the owner for U.S. federal tax purposes. Otherwise, a single-member LLC that 
is disregarded from the owner should check the appropriate box for the tax classification of its owner.

Other (see instructions) 

4  Exemptions (codes apply only to 
certain entities, not individuals; see 
instructions on page 3):

Exempt payee code (if any)

Exemption from FATCA reporting

 code (if any)

(Applies to accounts maintained outside the U.S.)

5  Address (number, street, and apt. or suite no.) See instructions.

6  City, state, and ZIP code

Requester’s name and address (optional)

7  List account number(s) here (optional)

Part I Taxpayer Identification Number (TIN)

Enter your TIN in the appropriate box. The TIN provided must match the name given on line 1 to avoid 
backup withholding. For individuals, this is generally your social security number (SSN). However, for a 
resident alien, sole proprietor, or disregarded entity, see the instructions for Part I, later. For other 
entities, it is your employer identification number (EIN). If you do not have a number, see How to get a 
TIN, later.

Note: If the account is in more than one name, see the instructions for line 1. Also see What Name and 
Number To Give the Requester for guidelines on whose number to enter.

Social security number

– –

or
Employer identification number 

–

Part II Certification

Under penalties of perjury, I certify that:

1. The number shown on this form is my correct taxpayer identification number (or I am waiting for a number to be issued to me); and
2. I am not subject to backup withholding because: (a) I am exempt from backup withholding, or (b) I have not been notified by the Internal Revenue

Service (IRS) that I am subject to backup withholding as a result of a failure to report all interest or dividends, or (c) the IRS has notified me that I am
no longer subject to backup withholding; and

3. I am a U.S. citizen or other U.S. person (defined below); and

4. The FATCA code(s) entered on this form (if any) indicating that I am exempt from FATCA reporting is correct.

Certification instructions. You must cross out item 2 above if you have been notified by the IRS that you are currently subject to backup withholding because 
you have failed to report all interest and dividends on your tax return. For real estate transactions, item 2 does not apply. For mortgage interest paid, 
acquisition or abandonment of secured property, cancellation of debt, contributions to an individual retirement arrangement (IRA), and generally, payments 
other than interest and dividends, you are not required to sign the certification, but you must provide your correct TIN. See the instructions for Part II, later.

Sign 
Here

Signature of 

U.S. person Date 

General Instructions
Section references are to the Internal Revenue Code unless otherwise 
noted.

Future developments. For the latest information about developments 
related to Form W-9 and its instructions, such as legislation enacted 
after they were published, go to www.irs.gov/FormW9.

Purpose of Form
An individual or entity (Form W-9 requester) who is required to file an 
information return with the IRS must obtain your correct taxpayer 
identification number (TIN) which may be your social security number 
(SSN), individual taxpayer identification number (ITIN), adoption 
taxpayer identification number (ATIN), or employer identification number 
(EIN), to report on an information return the amount paid to you, or other 
amount reportable on an information return. Examples of information 
returns include, but are not limited to, the following.

• Form 1099-INT (interest earned or paid)

• Form 1099-DIV (dividends, including those from stocks or mutual
funds)

• Form 1099-MISC (various types of income, prizes, awards, or gross
proceeds)

• Form 1099-B (stock or mutual fund sales and certain other
transactions by brokers)

• Form 1099-S (proceeds from real estate transactions)

• Form 1099-K (merchant card and third party network transactions)

• Form 1098 (home mortgage interest), 1098-E (student loan interest),
1098-T (tuition)

• Form 1099-C (canceled debt)

• Form 1099-A (acquisition or abandonment of secured property)

Use Form W-9 only if you are a U.S. person (including a resident
alien), to provide your correct TIN. 

If you do not return Form W-9 to the requester with a TIN, you might 
be subject to backup withholding. See What is backup withholding, 
later.

Cat. No. 10231X Form W-9 (Rev. 10-2018)

1 0 3

uctions

Weiss Bros. of Hagerstown, LLC

✔

18038 Oak Ridge Drive

Hagerstown, MD 21740

5 2 0 8 5 6 5 2 2







Frederick County Public Schools 
23FS4, Kitchen and Serving Line Equipment, Smallwares, Parts, Design and/or Installation 
 

 
 

Page 18   

Questionnaire 
 
Company Overview 
1. Describe your company’s experience with multi-unit customers during the past five years, including any 
experience with school districts and/or school district buying groups. 
 
Collectively through its affiliates, Envoy Solutions has gained extensive experience working with 
multi-unit customers, including districts and buying groups such as MISBO, UC Systems, HCESC, 
OMNIA, SMCPC and Mohave. We have successfully served numerous educational institutions, like 
Clemson University, University of Virginia and University of Oregon to understand the unique 
challenges they face and tailor our products and services to meet their specific needs. 
 
Our engagement with school districts has been focused on providing comprehensive solutions that 
enhance the quality of educational environments to the benefit of faculty, staff, and students. We 
have worked closely with administrators, facility personnel, and foodservice departments to ensure 
seamless integration of our products into each unique facility. 
 
One facet of our extensive experience revolves around collaborative efforts with school district 
buying groups. These groups serve as instrumental platforms that fuse the purchasing power of 
numerous school districts, thereby enabling them to secure more favorable pricing and terms 
through negotiation. Through active engagement with esteemed organizations like OMNIA, we 
leverage our expertise and comprehensive understanding of their procurement processes to 
provide highly cost-effective solutions. Furthermore, we proudly hold a notable position of a 
platinum partner in Pennsylvania for the School Nutrition Association (SNA). The SNA represents a 
vast network of school districts nationwide, offering invaluable education and training pertaining to 
food service services.   
 
Through our involvement with school districts and buying groups, we have developed a deep 
understanding of the unique requirements and constraints of the education sector. We have worked 
with schools of various sizes and budgets, addressing their specific needs while adhering to 
regulatory compliance and industry standards. 
 
Our company's experience with multi-unit customers has enabled us to develop a range of products 
and services that cater to the diverse needs of school districts. These offerings include foodservice, 
janitorial supplies, paper products, industrial packaging, and safety supplies designed specifically 
for the education sector. 
 
We take pride in our ability to establish long-term partnerships with school districts and buying 
groups, consistently providing high-quality products, reliable customer support, and innovative 
solutions. Our track record demonstrates our commitment to the education sector and our ability to 
adapt to evolving demands in our rapidly changing and unpredictable industry landscape. 
 
Order Processing and Distribution 
 

2. Describe your company’s normal order processing procedure from point of customer contact 
through delivery and billing. 

 
Envoy Solutions offers a variety of ways for customers to order, including online ordering, email, 
fax, and phone. We have over 800 sales associates nationally that can help you develop solutions 
for all your food service and Jan-San needs. 
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Order Flow: 

•      Orders are placed into our system via Sales Consultant, Customer Service, or through 
our online platforms. 

•      Orders are downloaded to our routing program. 
•      Once the orders are routed, the warehouse prints Pick Slips for the order. The 

warehouse then pulls the products for designated orders and loads the trucks for delivery. 
•      Once orders are delivered and the truck returns, the orders are ready to be invoiced. 
•      The invoice is printed and mailed to the customer. Invoices can also be emailed to the 

customer. 
•      The “day-end” process is done at 8:00 pm. Inventory is relieved, and orders move into 

history. 
 
2. In what formats do you accept orders (telephone, ecommerce, etc.)? 
 
Envoy Solutions offers a variety of ways for customers to order which include online ordering, email, 
fax, and phone.    
 
3. Please state if you use a single system or platform for all phases of ordering, processing, delivery 
and billing. 
 
Envoy Solutions and our affiliate Weiss Bros. have several different web-based solutions to support 
order fulfillment. Our main tool is our full-featured online ordering website. Our online website 
contains real-time pricing, product availability, historical order lookup, contract price lists, product 
images, extended product descriptions, and SDS (formerly MSDS) sheets. Additionally, our 
websites contain advanced functionality of ship-to-level budgeting through Spend Management and 
the ability to set up a user’s customized shopping list. Orders placed via the web are submitted to 
our warehouses immediately, ensuring no delay for our next-day delivery cut-off times. Cut-off times 
vary by location. 

A second tool available to customers is Envoy Solutions’ Punch Out functionality. Most of our 
affiliates have this capability and will be set up as requested by customers and based on the size 
and scope of the account. This functionality allows a customer to access Envoy Solutions’ online 
ordering website through a cXML-based integration between the customer’s system and our web 
servers. The Punch Out protocol ensures the customer’s backend systems have visibility of the 
items being ordered and the expected delivery dates. 

Envoy Solutions also offers traditional EDI, email, fax/facsimile, and phone alternatives for 
customers to place their orders.   

If more complicated custom orders are necessary for Kitchen Equipment and Installation, Envoy 
Solutions Sales Associates are available to help determine the best product needed and will work 
on sourcing, product lead times, etc.  

4. Please state your normal payment terms and any quick-pay incentives available to Participating Public 
Agencies. State which forms of ordering allow the use of a procurement card and the accepted banking (credit 
card) affiliation. Indicate if payment can be made via credit card payment(s) and if they can be made online. 
Also, state any convenience fees, if applicable. 
 
Our terms are Net 30 days. Envoy Solutions has put our best foot forward regarding pricing this 
RFP. There are no other discounts available at this time. Envoy Solutions accepts P-cards and 
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credit card payments, there may be a fee of 3.5% applied to the account for the use of P-
cards/credit cards. This will be negotiated between the individual affiliate and the end user. 

5. Please describe your company’s position on fuel surcharges. 
 
Additionally, there is a minimum order size requirement of $400 per order. In the event an order 
fails to meet the minimum, a $40 penalty will be assessed.   

6. Identify all other companies that will be involved in processing, handling, or shipping the Products 
to the end user. 
 
Weiss Bros will be responsible for all orders, processing, invoicing, etc associated with FCPS.   
FCPS will have a dedicated Sales Associate to handle any orders related to this contract and all 
other items FCPS is currently buying today from Weiss Bros.    
 
For other agencies located throughout the US., one of the below affiliates will be assigned to handle 
the customer’s needs as it relates to this contract as well as offering our full line of janitorial, 
foodservice, and packaging items. 
 
Below is the current list of Affiliates but could continue to expand as we continue to fill in our 
national footprint.  
 
Currently: 
 

 Accurate Chemical Acquisitions, LLC 
 American Paper & Supply Company 
 ATRA Janitorial Supply 
 BBC Distributing Food Service Equipment & Supply 
 Bio-Shine, Inc. 
 Daycon 
 Delta Packaging & Supply 
 Detroit Chemical and Paper Supply 
 GPMI Company 
 General Chemical & Supply 
 H.T. Berry Company 
 Hughes Enterprises 
 Janitor's Closet 
 Johnston Foodservice & Cleaning Solutions 
 Knight Marketing Enterprises 
 KSS Enterprises 

 Mooney-General Paper Company 
 NVISION 
 Next-Gen Supply Group 
 North American Corporation 
 North Woods 
 PJP 
 Pennsylvania Paper & Supply 
 Royal Corporation 
 Sigma Supply of North America 
 Southeastern Paper Group 
 SunBelt Packaging 
 Swish White River 
 United Packaging 
 Valley Janitor Supply 
 WAXIE Sanitary Supply 
 Weiss Bros. 

 
7. Describe your ability to provide customized reports for each Participating Public Agency. 
 
Envoy Solutions prides itself on supporting our customers, ensuring their contract compliance, and 
providing value that exceeds our competitors’ and customers’ expectations. 

The following standard reports can be delivered with any frequency the customer desires: 

Diversity Spend Summary - Percentage of products supplied by diversity suppliers (small 
business, women-owned business, service-disable veteran-owned business, etc.) 
Green Product Analysis - Percentage of sales of green products by product category and the 
top ten green items sold 
Sales Summary - Summary of sales, current month over previous month, current quarter over 
previous quarter, and rolling thirteen (13) months of sales 
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Accounts Receivable Information - Summary of total accounts receivable information plus the 
current amount and aging information 
Service Level and Fill Rate - Service Level displays the number of orders delivered 100% 
complete, and Fill Rate displays the percentage of items filled 100% complete 
Fill Rates by Product Category - Percentage of products filled at the product category level for 
the current and last three (3) quarters 
Product Mix - Pie chart displaying the overall product mix by product category 
Vendor Mix - Pie chart displaying the overall product mix by vendor category 
Order Count - Line chart displaying the total order count over the last thirteen (13) periods 
Core Spend as a Percentage of Sales - Sales of core items sold by category over the current 
and last three (3) quarters 
Average Order Size - Line chart displaying the average order size over the last thirteen (13) 
periods 
Backorder Count - Line chart displaying the number of items back ordered over the last 
thirteen (13) periods 
Order Source Statistics - Order count, by the specific order source for the current and last 
three (3) quarters 
Key SKU Information - For example, Top ten (10) items sold for the current and last three (3) 
quarters 

Additionally, Envoy Solutions provides a variety of ad hoc and scheduled custom reporting. 
Examples include electronic billing files and Spend Management. Agencies can work with their 
affiliates to determine the reporting necessary and what reporting is available at that location. 

8. Describe your company’s ecommerce capabilities: 
 
Envoy Solutions and our Affiliate Weiss Bros. have several different web-based solutions to support 
order fulfillment. Our main tool is our full-featured online ordering website.  Our online website 
contains real time pricing, product availability, historical order lookup, contract price lists, product 
images, extended product descriptions, and SDS (formerly MSDS) sheets. Additionally, our 
websites contain advanced functionality of ship-to-level budgeting through Spend Management and 
the ability to set up a user’s customized shopping list. Orders placed via the web are submitted to 
our warehouses immediately, ensuring no delay for our next day delivery cut off times. Cut off times 
vary by location. 

Due to the specific aspect of the kitchen equipment process, we recommend not using ecommerce 
for these orders and working directly with a sales associate. If ecommerce for these products is a 
necessity, the agency can work directly with the affiliate to set up. 

a. Include details about your company’s ability to create punch out sites and accept orders 
electronically. 
 

A second tool available to customers is Envoy Solutions’ Punch Out functionality. Most of our 
affiliates have this capability and will be setup as requested by customers and based on the size 
and scope of the account. This functionality allows a customer to access Envoy Solutions’ online 
ordering website through a cXML-based integration between the customer’s system and our web 
servers. The Punch Out protocol ensures the customer’s backend systems have visibility to the 
items being ordered and the expected delivery dates. 

Due to the specific aspect of the kitchen equipment process, we recommend not using ecommerce 
for these orders and working directly with a Sales Associate. If ecommerce for these products is a 
necessity, the agency can work directly with the affiliate to set up. 
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b. Provide detail on your company’s ability to integrate with a pubic agency’s ERP/purchasing system 
(Oracle, SAP, Jaggaer, etc.). Please include some details about the resources you have in place to support 
these integrations. 
 
Envoy Solutions presently serves customers nationwide who are actively utilizing these purchasing 
systems. Our dedicated IT support team collaborates closely with the respective agencies' IT 
departments to establish seamless connections and ensure optimal functionality tailored to each 
customer's specific requirements. In order to mitigate the labor-intensive task and time-consuming 
efforts for both parties to execute this integration, we provide this feature to customers that procure 
over a specific threshold over a duration of one year or more. 

9. If applicable, describe your company’s ability to do business with manufacturer/dealer/distribution 
organizations that are either small or MWBE businesses as defined by the Small Business Administration. 
 
Envoy Solutions is not diversity certified, however, we are a large business enterprise that has an 
active program to seek out opportunities for redistribution and other functions by diverse 
companies, particularly those recognized by the Federal Government as service-related disabled 
veteran, small, women, or minority owned.  

Envoy Solutions has many small business, women owned business, service disabled veteran 
owned business, veteran owned business, minority owned business, as well as 8A and hub-zone 
operated business partners providing contracting, sales, and supplies. 

Envoy Solutions can provide scheduled and ad hoc reporting on these and other metrics; we do so 
regularly for numerous customers. Minority spend and many other metrics can be included in these 
standards and customized reports. 

Presently, we employ the following businesses: 

 Access Products – a Service Related Disabled Veteran Owned Small Business  
 Advantage West GPS – a Small Business  
 Aerial Industries – a Service Related Disabled Veteran Owned Small Business  
 American Sanitary products – a Service Related Disabled Veteran Owned Small Business    
 Aviate Enterprises, Inc. – a Service Related Disabled Veteran Owned Small Business   
 Capp, Inc. – a Small Business  
 Coronado Distributing Co. – a Service Related Disabled Veteran Owned Small Business  
 Divine Imaging, Inc. – a Woman Owned Small Business  
 Document Imaging Dimensions, Inc. – a Small Business   
 Garrison Walker Group –  a Service Related Disabled Veteran Owned Small Business   
 Global Procurement Solutions – a Service Related Disabled Veteran Owned Small 

Business  
 JE HURLEY Construction – a Service Related Disabled Veteran Owned Small Business   
 LC Industries – a NIB and Ability One Small Business Distributor  
 M.A.N.S. Distributors, Inc. – a Minority Woman Owned Small Business  
 Morningstar Industries – a Woman Owned Small Business  
 Noble Supply –  a Woman Owned Small Business  
 Seattle Lighthouse for the Blind – a NIB and Ability One Small Business Distributor  
 Shelby Distributions – a Service Related Disabled Veteran Owned Small Business and 

Woman Owned Small Business  
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a. If applicable, describe other ways your company can be sensitive to a Participating Public Agency’s desire 
to utilize local and/or MWBE companies, such as number of local employees and offices in a particular 
geographic area, companies your firm is using that may be local (i.e. local delivery truck company), etc. 
 
Envoy Solutions has two programs for ESB/MBE and WBE participation in our contracts.  

Tier One: Since many public sector agencies require or prefer to work through a disadvantaged 
business partner, Envoy Solutions has developed a network of reputable small, disadvantaged 
businesses that we authorize to support the contract through sales, customer service, and other 
commercially useful functions. All of our Emerging Small Business/Minority-owned Business 
Enterprise partners already work extensively with Envoy Solutions on federal, state, local, and 
commercial accounts. Envoy Solutions does not dedicate any particular work to any MBE. Each 
MBE is enabled to develop sales or propose other value-added work based on their ability 
to perform. 

Tier Two: Envoy Solutions purchases supplies from hundreds of manufacturers and many of those 
are small businesses, women-owned, minority owned, veteran owned and other historically 
disadvantaged business enterprises. Spending from these second-tier vendors is tracked and 
available for reporting at the item level for all customers. Currently our public sector spending 
overall includes more than 25% of sales from vendors that qualify as historically disadvantaged.  

Customers choosing to use our ESB/MBE, WBE, and other historically disadvantaged business 
partners, pay an additional 5% added to the price of each product. In many, if not most, cases 
customers will be able to negotiate other discounts to offset this additional fee. Envoy Solutions’ 
diversity business partners provide valuable services. Rather than distribute the cost associated 
with those services to all contract users, we believe fairness dictates that these costs be applied 
where incurred. All products sold and services offered by Envoy Solutions under contract will be 
available through our small or disadvantaged business affiliates. 

b. If applicable, provide details on any products or services being offered by your company where the 
manufacturer or service provider is either a small or MWBE business as defined by the Small Business 
Administration. Provide product/service name, company name and small/MWBE designation. 
 
Envoy Solutions does not dedicate any particular work to any MWBE at this time. However, should 
a qualified MWBE be identified that can assist supporting this contract, Envoy Solutions will identify 
the business and their qualifications to FCPS for consideration on this contract. For instance: 

 Low Temp Industries (WOB) – Service Counters, front of the house cafeteria renovations. 
 GOJO (WOE) – Hand soap and sanitizer 

 
Products, Services and Solutions 
1. Provide a description of how your offering meets the requirements set forth in Section 2 of the RFP. The 
primary objective is for each Supplier to provide its complete offering so that Participating Public Agencies 
may purchase a range of products and services as appropriate for their needs. 
 
Envoy Solutions is proposing a national offering for consideration. With 82 distribution centers 
across the U.S., Envoy Solutions is positioned to provide kitchen equipment, installation/services, 
not including hook-up, through our Affiliates and third-party partnerships.  

Our Affiliates have in-house design and installation available in MD, PA, CT, NJ, NY, VA, VT.   
 
We have listed out our pricing structure in the Price Proposal of our submission. 
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2. Provide details of and propose additional discounts for volume orders, special manufacturer’s offers, 
minimum order quantity, free goods program, total annual spend, etc. 
 
Envoy Solutions at the discretion of the affiliate is proposing a minimum order fee of $40 for orders 
under $400. 
 
3. Please describe any training and educational programs you offer. This may include the ability to provide 
on-site or online training and educational seminars or technical knowledge. 
 
Envoy Solutions provides comprehensive demonstrations of the kitchen equipment ordered through 
our esteemed manufacturing partners. We understand the value of hands-on experiences in helping 
customers make informed decisions. In addition to the demonstrations, Envoy Solutions offers 
supplemental training materials, including detailed documentation and informative brochures, to 
enhance our customers' understanding and utilization of the equipment. 

Additionally, some of our Affiliates have dedicated showrooms available for customers to visit. 
These showrooms serve as experiential spaces where customers can witness product 
demonstrations and gain firsthand insights into the capabilities of various equipment and products. 
For example, our Affiliate, PJP, operates a culinary academy that facilitates in-house training and 
provides customers with the opportunity to observe smallwares in person, fostering an immersive 
learning experience. 

At Envoy, we prioritize customer satisfaction by offering a combination of personalized 
demonstrations, supplementary training materials, and access to affiliate showrooms. We strive to 
empower our customers with the knowledge and hands-on exposure necessary to make well-
informed decisions and optimize their use of our kitchen equipment offerings. 

4.Please provide any consulting services included in your offering. Examples include inventory solutions, 
emergency preparedness programs and design services. 
 
Envoy Solutions and our affiliates provide a consultative approach to working with our clients to 
achieve their goals. We can provide specific consulting services on kitchen design, inventory 
management, and sustainability. We currently have emergency preparedness plans for the most 
contracts we have in place and can advise on how to shift operations quickly when emergencies 
happen. 

5. State your fill rate for products, if less than 98% guaranteed fill rate, specify fill rate and explain how you 
can achieve 98%. 
 
In order to reach a 98% fill rate, our team will need an accurate demand forecast which will allow us 
to efficiently manage inventory with our strategic suppliers in order to streamline the ordering 
process. 
 
Our fill rate specifically focuses on stocked items and exclude non-stocked and special-order items. 
Please note that custom kitchen equipment, which falls under the category of non-stocked items, 
has lead times that are generated only after submittal drawings are signed. These submittal 
drawings are generated upon receipt of a purchase order (PO). 
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6. Describe your company’s capabilities in the areas of Kitchen and Serving Line Equipment, and 
Smallwares, 
 
Envoy Solutions offers over 9,000 products to our customers including disposable food packaging, 
catering kitchen small wares, and commercial kitchen equipment.  We also have relationships and 
are currently buying products from a variety of manufacturers in this category to help source items 
needed for custom projects.  No matter what your needs are in the foodservice industry, we have 
you covered. 
 
KITCHEN EQUIPMENT 

Whether we are working in a large school district or a higher education dining hall, we can provide 
the right specialized equipment to get the job done.  Envoy Solutions not only has the equipment 
you need, but the expertise to help you identify which solutions will make your kitchen run as 
efficiently as possible. Our team has decades of experience in the food service industry, so we 
know what it’s like to be an operator, and we know what you need out of your equipment. Let us 
help you make your kitchen the best it can be. 

KITCHEN SUPPLIES 

Every kitchen is full of hundreds of different tools and utensils, that make it possible to prepare 
delicious meals. Wooden spoons, carving knives, pots, and pans — you need all of it and more for 
your kitchen to run optimally. With over 9,000 items available on the East and the ability to ship 
nationally, we have what you need to make your kitchen work for you, instead of the other way 
around. 

DESIGN & DEVELOPMENT 

We take your amazing restaurant idea and make it a reality. You have the perfect idea in your head, 
but getting that idea from thought, to paper, to a functioning and profitable business is a huge task. 
Some of our affiliates have over 50 years of restaurant and cafeteria experience to help you make it 
happen. Our expert team of Project Managers and Designers located in Pennsylvania, will work 
with our sales team nationally through every step of the process as we plan and execute your 
concept. 

We are including the link below to our resource page for foodservice equipment for further review of 
our capabilities. 

https://www.envoysolutions.com/fs-resources 

7. Describe any special programs that your company offers that will improve customers’ ability to access 
Products, on-time delivery or other innovative strategies. 
 
Envoy Solutions provides solutions that aim to enhance our customers’ ability to access products 
and ensure on-time delivery. Our Vendor Managed Inventory (VMI) and Standardization of Products 
programs are just a couple that demonstrate our commitment to providing customer-centric 
strategies. 
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 VMI – is accomplished by monitoring inventory levels in order to replenish stock. This 
ensures there are no stockouts or delays. By accurately forecasting demand, optimal stock 
levels can be maintained which reduces lead times, improves inventory turnover and 
increases operational efficiencies. 

 
 Standardization of Products – helps to improve inventory management and reduces the 

need for excessive stock variations. By focusing on standardized products, we can ensure 
quicker order processing and delivery, leading to improved on-time performance. 

 
8. Describe your company’s quality control processes. 
 
At Envoy Solutions, our quality control process consists of several steps to ensure that products 
meet the required standards and specifications. Listed below is a brief overview of our quality 
control process: 
 

 Supplier Evaluation – thorough evaluation of potential suppliers to assess their reliability, 
reputation, and adherence to quality standards. This includes assessing production 
capabilities, quality management systems, certifications, and track record.  

 Incoming Inspection – when products are received from suppliers, an incoming inspection is 
conducted from a visual standpoint to ensure products are free of visible defects, verify 
packaging integrity, and conduct random sampling for further testing, when needed. 

 Product Testing – to validate quality and compliance with standards. 
 Inventory Management – to ensure proper product rotation, minimizing the risk of expired or 

outdated products entering the market. 
 Packaging and Labeling Verification – ensures the products are properly labeled, including 

accurate product descriptions, ingredient lists, and any required warnings or certifications. 
 Ongoing Supplier Monitoring – maintain open communication with suppliers, regular 

reviews, and periodic audits to ensure consistent adherence to quality standards. 
 Customer Feedback and Complaint Handling – provides an additional way to identify 

potential issues, in order to take corrective actions, and continuously improve process and 
relationship. 

 Documentation and Record-Keeping – serve as evidence of compliance and provide a 
historical reference for future quality assessments. 

 
9. How are customer complaints measured and categorized? What processes are in place to know that a 
problem has been resolved? 
 
Envoy Solutions addresses customer complaints and services issues quickly, providing a prompt 
response and resolution. Envoy Solutions Management follows up with the customer to ensure their 
needs are met and determine what procedures can be put in place to prevent the same issues 
moving forward. 

Customer complaints will be acknowledged by email within four hours with an expected resolution 
time of 24-48 hours. 

National Program Response 
1. Include a detailed response to ATTACHMENT 1, Exhibit A, OMNIA Partners Response for National 
Cooperative contract. Responses should highlight experience, demonstrate a strong national presence, 
describe how offeror will educate its national sales force about the contract, describe how products and 
services will be distributed nationwide, include a plan for marketing the products and services nationwide, 
and describe how volume will be tracked and reported to OMNIA Partners. 
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2. The successful offeror will be required to sign ATTACHMENT 1, Exhibit B, OMNIA Partners 
Administration Agreement. Offerors should have any reviews required to sign the document prior to 
submitting a response. Offeror’s response should include any proposed exceptions to the OMNIA Partners 
Administration Agreement. 
 
Following this section, please find our responses to Attachment 1, Exhibit A and B. 
 
Financial Statements 
1. Please include an audited income statement and balance sheet from the most recent reporting period. 
 
As a downstream subsidiary of a public company, we do not disclose specific operating results for 
subsidiary operations.  However, we do offer the opportunity for a call with the company’s CFO to 
discuss broader financial results. 

Additional Information 
Please use this opportunity to describe any other offerings your organization can provide that you feel will 
give additional value and benefit to Participating Public Agencies. 
 
As a trusted national partner that specializes in facility care, industry packaging, foodservice, and 
marketing execution, Envoy Solutions is strategically positioned to service the Participating Public 
Agencies of FCPS in a variety of ways. 

Markets We Serve 

 
Foodservice 

 
A wide range of supplies, 

equipment, and disposables 
for operating foodservice 

facilities. 

 
Facility Care 

 
Innovative cleaning solutions 
and facility supplies to ensure 
a healthier and safer building 

occupant experience. 

 
Packaging 

 
Supplies, equipment, 

maintenance programs, and 
expertise to fully optimize 

packaging processes. 

 
Marketing Execution 

 
A full suite of marketing 

operation services to help 
design, develop, procure, and 
distribute your brand assets. 

 

Our industry experts provide innovative solutions through our network of the nation’s best regional 
distributors. Our network of companies, backed by hundreds of years of combined experience, 
helps make the world cleaner, safer, more productive, and more sustainable. 

Our Approach 
At Envoy Solutions, we work hard to help our customers and their teams solve the most demanding 
industry challenges with the most effective products and solutions. Here’s how we do it: 
 

 RELIABILITY - Your success depends on an efficient supply chain. We deliver consistent 
quality, ensure product availability, and add value, even as markets shift. 

 SIMPLICITY - We deliver a full range of tailored business solutions that make it easy to 
achieve your goals and meet your unique business needs. Whatever they may be. 

 EXPERTISE - We’re a team of industry experts focused on providing real insights and 
recommendations to help take your business to the next level. 

 SERVICE - We’re always ready to roll up our sleeves and help you get the job done. We’re 
not just a catalog or online resource—we’re a hands-on extension of your team, and we take 
pride in helping YOU succeed. 

 SOLUTIONS - We’re your problem-solver, clarifying your goals and customizing solutions 
that energize your enterprise, one that improves efficiency and lowers costs. 
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Supporting Documents – Attachment 1 
 
Requirements for National Cooperative Contract To Be Administered by OMNIA Partners 
 
Following this page, please find the required documents as instructed: 
 
Exhibit A – Response for National Cooperative Contract 
Exhibit B – Administration Agreement, Example 
Exhibit C – Master Intergovernmental Cooperative Purchasing Agreement, Example 
Exhibit D – Principal Procurement Agency Certificate, Example 
Exhibit E – Contract Sales Reporting Template 
Exhibit F – Federal Funds Certifications 
Exhibit G – New Jersey Business Compliance 
Exhibit H – Advertising Compliance Requirement 
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Exhibit A – Response for National Cooperative Contract 
 
Envoy Solutions is positioned to deliver products and services on a national scale through our 
family of Affiliates, much like FCPS’ strategic partnership with OMNIA to offer products and services 
to other public agencies nationally. It is our goal that FCPS and OMNIA experience the value Envoy 
Solutions’ family of Affiliates provides to national K-12 and Public Agencies through a National 
Contract.  

1.0 Scope of National Cooperative Contract 
 
Capitalized terms not otherwise defined herein shall have the meanings given to them in the Master 
Agreement or in the Administration Agreement between Supplier and OMNIA Partners. 
 
1.1 Requirement 
 

Frederick County Public Schools (hereinafter defined and referred to as “Principal 
Procurement Agency”), on behalf of itself and the National Intergovernmental Purchasing 
Alliance Company, a Delaware corporation d/b/a OMNIA Partners, Public Sector (“OMNIA 
Partners”), is requesting proposals for Kitchen and Serving Line Equipment, Smallwares, 
Parts, Design and/or Installation. The intent of this Request for Proposal is any contract 
between Principal Procurement Agency and Supplier resulting from this Request for Proposal 
(“Master Agreement”) be made available to other public agencies nationally, including state 
and local governmental entities, public and private primary, secondary and higher education 
entities, non-profit entities, and agencies for the public benefit (“Public Agencies”), through 
OMNIA Partners’ cooperative purchasing program. The Principal Procurement Agency has 
executed a Principal Procurement Agency Certificate with OMNIA Partners, an example of 
which is included as Exhibit D, and has agreed to pursue the Master Agreement. Use of the 
Master Agreement by any Public Agency is preceded by their registration with OMNIA 
Partners as a Participating Public Agency in OMNIA Partners’ cooperative purchasing 
program. Registration with OMNIA Partners as a Participating Public Agency is 
accomplished by Public Agencies entering into a Master Intergovernmental Cooperative 
Purchasing Agreement, an example of which is attached as Exhibit C, and by using the Master 
Agreement, any such Participating Public Agency agrees that it is registered with OMNIA 
Partners, whether pursuant to the terms of the Master Intergovernmental Purchasing 
Cooperative Agreement or as otherwise agreed to. The terms and pricing established in the 
resulting Master Agreement between the Supplier and the Principal Procurement Agency will 
be the same as that available to Participating Public Agencies through OMNIA Partners. 

 
All transactions, purchase orders, invoices, payments etc., will occur directly between the 
Supplier and each Participating Public Agency individually, and neither OMNIA Partners, any 
Principal Procurement Agency nor any Participating Public Agency, including their respective 
agents, directors, employees or representatives, shall be liable to Supplier for any acts, 
liabilities, damages, etc., incurred by any other Participating Public Agency. Supplier is 
responsible for knowing the tax laws in each state. 

 
This Exhibit A defines the expectations for qualifying Suppliers based on OMNIA Partners’ 
requirements to market the resulting Master Agreement nationally to Public Agencies. Each 
section in this Exhibit A refers to the capabilities, requirements, obligations, and prohibitions 
of competing Suppliers on a national level in order to serve Participating Public Agencies 
through OMNIA Partners. 

 
These requirements are incorporated into and are considered an integral part of this RFP. 
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OMNIA Partners reserves the right to determine whether to make the Master Agreement 
awarded by the Principal Procurement Agency available to Participating Public Agencies, in 
its sole and absolute discretion, and any party submitting a response to this RFP acknowledges 
that any award by the Principal Procurement Agency does not obligate OMNIA Partners to 
make the Master Agreement available to Participating Procurement Agencies. 

 
Envoy Solutions has reviewed and will comply accordingly. 
 
1.2 Marketing, Sales and Administrative Support 

 
During the term of the Master Agreement OMNIA Partners intends to provide marketing, 
sales, partnership development and administrative support for Supplier pursuant to this section 
that directly promotes the Supplier’s products and services to Participating Public Agencies 
through multiple channels, each designed to promote specific products and services to Public 
Agencies on a national basis. 
 
OMNIA Partners will assign the Supplier a Director of Partner Development who will serve 
as the main point of contact for the Supplier and will be responsible for managing the overall 
relationship between the Supplier and OMNIA Partners. The Director of Partner Development 
will work with the Supplier to develop a comprehensive strategy to promote the Master 
Agreement and will connect the Supplier with appropriate stakeholders within OMNIA 
Partners including, Sales, Marketing, Contracting, Training, and Operations & Support. 
 
The OMNIA Partners marketing team will work in conjunction with Supplier to promote the 
Master Agreement to both existing Participating Public Agencies and prospective Public 
Agencies through channels that may include: 
 
A. Marketing collateral (print, electronic, email, presentations) 

B. Website 

C. Trade shows/conferences/meetings 

D. Advertising 

E. Social Media 

 
The OMNIA Partners sales teams will work in conjunction with Supplier to promote the 
Master Agreement to both existing Participating Public Agencies and prospective Public 
Agencies through initiatives that may include: 

 
A. Individual sales calls 

B. Joint sales calls 

C. Communications/customer service 

D. Training sessions for Public Agency teams 

E. Training sessions for Supplier teams 

 
The OMNIA Partners contracting teams will work in conjunction with Supplier to promote 
the Master Agreement to both existing Participating Public Agencies and prospective Public 
Agencies through: 
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A. Serving as the subject matter expert for questions regarding joint powers authority and 

state statutes and regulations for cooperative purchasing 

B. Training sessions for Public Agency teams 

C. Training sessions for Supplier teams 

D. Regular business reviews to monitor program success 

E. General contract administration 
 

Suppliers are required to pay an Administrative Fee of 3% of the greater of the Contract Sales 
under the Master Agreement and Guaranteed Contract Sales under this Request for Proposal. 
Supplier will be required to execute the OMNIA Partners Administration Agreement (Exhibit 
B). At Supplier’s option, Suppliers may pay additional fees beyond administrative fees, such 
as technology fees, to OMNIA Partners and/or a third party for additional support and/or 
access to OMNIA Partners’ technology platform. 

 
Envoy Solutions understands the administrative fee requirement. 
 
1.3 Estimated Volume 
 

The dollar volume purchased under the Master Agreement is estimated to be approximately 
$50 million annually. While no minimum volume is guaranteed to Supplier, the estimated 
annual volume is projected based on the current annual volumes among the Principal 
Procurement Agency, other Participating Public Agencies that are anticipated to utilize the 
resulting Master Agreement to be made available to them through OMNIA Partners, and 
volume growth into other Public Agencies through a coordinated marketing approach between 
Supplier and OMNIA Partners. 

 
Envoy Solutions understands. 
 
1.4 Award Basis 
 

The basis of any contract award resulting from this RFP made by Principal Procurement 
Agency will, at OMNIA Partners’ option, be the basis of award on a national level through 
OMNIA Partners. If multiple Suppliers are awarded by Principal Procurement Agency under 
the Master Agreement, those same Suppliers will be required to extend the Master Agreement 
to Participating Public Agencies through OMNIA Partners. Utilization of the Master 
Agreement by Participating Public Agencies will be at the discretion of the individual 
Participating Public Agency. Certain terms of the Master Agreement specifically applicable 
to the Principal Procurement Agency (e.g., governing law) are subject to modification for 
each Participating Public Agency as Supplier and such Participating Public Agency may agree 
without being in conflict with the Master Agreement as a condition of the Participating 
Agency’s purchase and not a modification of the Master Agreement applicable to all 
Participating Agencies. Participating Agencies may request to enter into a separate 
supplemental agreement to further define the level of service requirements over and above the 
minimum defined in the Master Agreement (e.g., governing law, invoice requirements, order 
requirements, specialized delivery, diversity requirements such as minority and woman 
owned businesses, historically underutilized business, etc.) (“Supplemental Agreement”). It 
shall be the responsibility of the Supplier to comply, when applicable, with the prevailing 
wage legislation in effect in the jurisdiction of the Participating Agency. It shall further be the 
responsibility of the Supplier to monitor the prevailing wage rates as established by the 
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appropriate department of labor for any increase in rates during the term of the Master 
Agreement and adjust wage rates accordingly. In instances where supplemental terms and 
conditions create additional risk and cost for Supplier, Supplier and Participating Public 
Agency may negotiate additional pricing above and beyond the stated contract not-to-exceed 
pricing so long as the added price is commensurate with the additional cost incurred by the 
Supplier. Any supplemental agreement developed as a result of the Master Agreement is 
exclusively between the Participating Agency and the Supplier (Contract Sales are reported 
to OMNIA Partners). 

 
All signed Supplemental Agreements and purchase orders issued and accepted by the Supplier 
may survive expiration or termination of the Master Agreement. Participating Agencies’ 
purchase orders may exceed the term of the Master Agreement if the purchase order is issued 
prior to the expiration of the Master Agreement. Supplier is responsible for reporting all sales 
and paying the applicable Administrative Fee for sales that use the Master Agreement as the 
basis for the purchase order, even though Master Agreement may have expired. 

 
Envoy Solutions understands. 
 
1.5 Objectives of Cooperative Program 

 
This RFP is intended to achieve the following objectives regarding availability through 
OMNIA Partners’ cooperative program: 

 
A. Provide a comprehensive competitively solicited and awarded national agreement 

offering the Products covered by this solicitation to Participating Public Agencies; 
B. Establish the Master Agreement as the Supplier’s primary go to market strategy to 

Public Agencies nationwide; 
C. Achieve cost savings for Supplier and Public Agencies through a single solicitation 

process that will reduce the Supplier’s need to respond to multiple solicitations and 
Public Agencies need to conduct their own solicitation process; 

D. Combine the aggregate purchasing volumes of Participating Public Agencies to 
achieve cost effective pricing. 

 
Envoy Solutions understands. 
 
2.0        REPRESENTATIONS AND COVENANTS 
 

As a condition to Supplier entering into the Master Agreement, which would be available 
to all Public Agencies, Supplier must make certain representations, warranties and 
covenants to both the Principal Procurement Agency and OMNIA Partners designed to 
ensure the success of the Master Agreement for all Participating Public Agencies as well as 
the Supplier. 

 
Envoy Solutions understands. 
 
2.1       Corporate Commitment 
 

Supplier commits that (1) the Master Agreement has received all necessary corporate 
authorizations and support of the Supplier’s executive management, (2) the Master Agreement 
is Supplier's primary “go to market” strategy for Public Agencies, (3) the Master Agreement 
will be promoted to all Public Agencies, including any existing customers, and Supplier will 
transition existing customers, upon their request, to the Master Agreement, and (4) that the 
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Supplier has read and agrees to the terms and conditions of the Administration Agreement 
with OMNIA Partners and will execute such agreement concurrent with and as a condition of 
its execution of the Master Agreement with the Principal Procurement Agency. Supplier will 
identify an executive corporate sponsor and a separate national account manager within the 
RFP response that will be responsible for the overall management of the Master Agreement. 

 
Envoy Solutions understands. 
 
2.2        Pricing Commitment 
 

Supplier commits the not-to-exceed pricing provided under the Master Agreement pricing is 
its lowest available (net to buyer) to Public Agencies nationwide and further commits that if a 
Participating Public Agency is eligible for lower pricing through a national, state, regional or 
local or cooperative contract, the Supplier will match such lower pricing to that Participating 
Public Agency under the Master Agreement. 

 
Envoy Solutions can commit to offering the same pricing to an agency if lower pricing on another 
contract is determined. This is only if the volume and assortment are identical to the contract being 
compared. Furthermore, if the contract in comparison has differences in freight, min. service fees, 
etc., Envoy Solutions would be able to add these into the order to make comparable to the best 
offer. 
 
2.3       Sales Commitment 
 

Supplier commits to aggressively market the Master Agreement as its go to market strategy 
in this defined sector and that its sales force will be trained, engaged and committed to offering 
the Master Agreement to Public Agencies through OMNIA Partners nationwide. Supplier 
commits that all Master Agreement sales will be accurately and timely reported to OMNIA 
Partners in accordance with the OMNIA Partners Administration Agreement. Supplier also 
commits its sales force will be compensated, including sales incentives, for sales to Public 
Agencies under the Master Agreement in a consistent or better manner compared to sales to 
Public Agencies if the Supplier were not awarded the Master Agreement. 

 
Envoy Solutions and its family of affiliates has decades of experience growing and marketing lead 
agent public sector national programs. Envoy Solutions is very familiar with OMNIA partners in 
particular and has 15 years+ experience working together to help grow our contracts. We currently 
have contracts related to janitorial supplies but do not have a national contract to advertise and 
grow the food service portion of our business to include kitchen equipment, installation, and 
design.     
 
We see this contract as a way to further penetrate our existing customers within OMNIA and 
expand their purchases to include kitchen equipment, foodservice, etc. 
 
Envoy Solutions’ Senior National Accounts Director, along with the National Accounts Director, will 
generate target lists with location and department level detail, using BI software. Envoy Solutions’ 
Senior Director of National Accounts will schedule launch meetings at Envoy Solutions distribution 
centers to share target information. Efforts will be tracked within Envoy Solutions via CRM 
software. Envoy Solutions’ Senior Director of National Accounts will maintain regular 
communication with both OMNIA and FCPS to monitor and direct continued efforts.  
 
Our 800 Sales Representatives will be trained on the program and the team then identifies targets 
to pursue in their local markets. This practice of targeting opportunities in the local marketplace 
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provides direction to the sellers to pursue relevant opportunities with significant upside. Due to our 
current janitorial contracts with OMNIA, we have begun to integrate our sales team with the Sales 
Enablement Team, ISO and have started training regions of sales administrators on the OMNIA 
Connect tool. 
  
Envoy Solutions will coordinate our targeting activities with supplier partners who assist in 
developing co-branded marketing pieces. All sellers are held responsible for reporting back results 
against their target list. Marketing campaigns are held at various times over the course of the year 
to reflect market opportunities for specific products. As an example, one of our Affiliates, PJP has 
a variety of videos, blogs, etc. on their website to showcase food service items and equipment. 
 
https://www.pjponline.com/help/video/the-power-of-presentation-how-much-is-this-burger-worth/ 
 
National Accounts will provide training to all sales representatives on the terms of the contract and 
review on regular cadences the use of cooperatives across the U.S. We use this training in 
conjunction with online marketing efforts and sell sheet brochures on the cooperative to drive 
understanding and adoption of the program. 
 
We will conduct re-evaluations on a quarterly basis to see what additional training is needed. We 
will also pinpoint existing cooperative customers not currently purchasing in this category to drive 
adoption and understanding of the additional product categories we offer. 

 
3.0  SUPPLIER RESPONSE 
 

Supplier must supply the following information for the Principal Procurement Agency to 
determine Supplier’s qualifications to extend the resulting Master Agreement to Participating 
Public Agencies through OMNIA Partners. 

 
Envoy Solutions has complied with this section. 
 
3.1 Company 
 

A. Brief history and description of Supplier to include experience providing similar 
products and services. 

 
Envoy Solutions is the nation’s premier specialty distribution company supplying customers with a 
diverse selection of essential products including facility care, food service disposables, packaging 
solutions, and marketing execution. With 82 distribution centers across the U.S., 3,900 Associates, 
$175K+ in inventory, and 3.7+ million sq ft of warehouse space to service our customers, Envoy 
Solutions and its growing family of Affiliates are strategically positioned to help businesses thrive 
through a multi-faceted approach to make facilities cleaner and people safer, every day. Our family 
of Affiliates under Envoy Solutions service customers in all 50 states.  
 
Envoy Solutions has 32 Affiliates with combined annual sales over $3.2B. With a collective 
business history ranging from 20 to over 130 years, our Affiliates bring a wealth of experience as 
long-time distributors to public sector clients. Our key deliverables to our public sector customers 
are contract compliance, competitive pricing, and a robust product offering. We pride ourselves on 
our ability to offer onsite solutions and services through our expert and seasoned sales team. 
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Our Approach 
At Envoy Solutions, we work hard to help our customers and their teams solve the most demanding 
industry challenges with the most effective products and solutions. Here’s how we do it: 
 

 RELIABILITY - Your success depends on an efficient supply chain. We deliver consistent 
quality, ensure product availability, and add value, even as markets shift. 

 SIMPLICITY - We deliver a full range of tailored business solutions that make it easy to 
achieve your goals and meet your unique business needs. Whatever they may be. 

 EXPERTISE - We’re a team of industry experts focused on providing real insights and 
recommendations to help take your business to the next level. 

 SERVICE - We’re always ready to roll up our sleeves and help you get the job done. We’re 
not just a catalog or online resource—we’re a hands-on extension of your team, and we take 
pride in helping YOU succeed. 

 SOLUTIONS - We’re your problem-solver, clarifying your goals and customizing solutions 
that energize your enterprise, one that improves efficiency and lowers costs. 

 
Markets We Serve 

 
Foodservice 

 
A wide range of supplies, 

equipment, and disposables 
for operating foodservice 

facilities. 

 
Facility Care 

 
Innovative cleaning solutions 
and facility supplies to ensure 
a healthier and safer building 

occupant experience. 

 
Packaging 

 
Supplies, equipment, 

maintenance programs, and 
expertise to fully optimize 

packaging processes. 

 
Marketing Execution 

 
A full suite of marketing 

operation services to help 
design, develop, procure, and 
distribute your brand assets. 

    
    

B. Total number and location of salespersons employed by Supplier. 
 
Envoy Solutions has over 800 Sales Consultants across the country. The map below represents the 
states with sales representatives in the field. We can service anywhere in the US. 
 

 

C. Number and location of support centers (if applicable) and location of corporate office. 
 
Envoy Solutions has 28 support centers throughout the nation. 

 800+ Industry Experts 
Ready to Support 
 

 82 Distribution 
Centers Across the 
USA 

 

 200K Customer 
Locations Served 

 

 724 Vehicles 
Delivering Locally 
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D. Annual sales for the three previous fiscal years. 
 
As a downstream subsidiary of a public company, we do not disclose specific operating results for 
subsidiary operations.  However, we do offer the opportunity for a call with the company’s CFO to 
discuss broader financial results. 
 

a. Submit FEIN and Dunn & Bradstreet report. 
 
Weiss Bros. of Hagerstown, LLC 
FEIN: 52-0856522 
Dunn & Bradstreet: 02-2609788 
Please find our DUNS report in Attachment A of our response. 
 

E. Describe any green or environmental initiatives or policies. 
 
Envoy Solutions is committed to being a leader in promoting healthy, safe, clean, and sustainable 
work environments in the communities we serve. We’ve taken important steps to enhance our 
sustainability efforts, both internally and externally.  
 
Internally, we’ve converted several facilities to receive energy from solar panels, transitioned to LED 
lighting at some buildings to be more energy-efficient, right-sized our HVAC systems, saved water 
through drought-tolerant landscaping, and currently three of our buildings are LEED-Certified. From 
an external perspective, we’ve developed the Green Partner Support Program to help our 
customers achieve their sustainability goals in these key focus areas: Chemistry, Mechanization, 
Diversion, Entryways, Consumables, Conversation, Wellness, and Stewardship. For example, we 
utilized Mechanization by combining green chemistry with battery-operated floor equipment to 
enable the Seattle Space Needle to be more energy efficient. Envoy Solutions is also an EPA 
SmartWay partner showing our commitment to minimizing our environmental footprint. 
 
We have a large portfolio of sustainable products across our family of companies, from cleaning 
chemicals to industrial and food packaging. In fact, two Envoy Solutions companies, WAXIE 
Sanitary Supply and North American Corporation, were the recipients of the Green2Sustainable's 
2022 Sustainability Recognition Plaque handed out each year at the ISSA Show® North America.  
For examples on how WAXIE promotes sustainability, https://info.waxie.com/green/commitment-to-
sustainability.   In addition, our majority partner, FEMSA, is on the Dow Jones Sustainability Index 
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and has robust sustainability goals. Envoy Solutions is committed to integrating FEMSAs 
sustainability goals into our own operations. 
 
Below are some examples of the sustainability brochures in the food service vertical: 
https://www.envoysolutions.com/foodservice-sustainability 
https://www.envoysolutions.com/pfas-free-compostable 
 

F. Describe any diversity programs or partners supplier does business with and how 
Participating Agencies may use diverse partners through the Master Agreement. Indicate 
how, if at all, pricing changes when using the diversity program. If there are any diversity 
programs, provide a list of diversity alliances and a copy of their certifications. 

 
Envoy Solutions has an active program to seek out opportunities for redistribution and other 
functions by diverse companies, particularly those recognized by the Federal Government as 
service-related disabled veteran, small, women, or minority owned. Envoy Solutions has many 
small business, women owned business, service disabled veteran owned business, veteran owned 
business, minority owned business, as well as 8A and hub-zone operated business partners 
providing contracting, sales, and supplies. 
 
In 2022, 24.9% of the products Envoy Solutions sold were sourced from historically 
disadvantaged business enterprises as defined by federal requirements. This percentage 
has grown annually since we began tracking it and we are committed to increasing our 
participation with disadvantaged business enterprises moving forward. 

G. Indicate if supplier holds any of the below certifications in any classified areas and include 
proof of such certification in the response: 

a. Minority Women Business Enterprise 

Yes No 

If yes, list certifying agency: 
  

b. Small Business Enterprise (SBE) or Disadvantaged Business 
Enterprise (DBE) 
Yes                     No 

If yes, list certifying agency: 
  

c. Historically Underutilized Business (HUB) 
Yes                     No 
If yes, list certifying agency: 
  

d. Historically Underutilized Business Zone Enterprise HUBZone) 

Yes                     No 
If yes, list certifying agency: 
  

e. Other recognized diversity certificate holder 
Yes                     No 

 
If yes, list certifying agency: 
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H. List any relationships with subcontractors or affiliates intended to be used when providing 
services and identify if subcontractors meet minority-owned standards. If any, list which 
certifications subcontractors hold and certifying agency. 

We do not foresee a need to engage support from any subcontractors for the work listed in 
this RFP.  

I. Describe how supplier differentiates itself from its competitors. 

Envoy Solutions and its family of Affiliates embody a vital component that sets us apart - the human 
element. We take great pride in our collaboration with established Affiliates, each boasting an 
impressive track record in our industry. With a combined business history spanning from 20 to over 
130 years, our Affiliates bring invaluable experience as longstanding distributors to public sector 
clients. Throughout challenging periods including recessions, the oil crisis, the global financial crisis, 
and the COVID-19 pandemic, this strategic partnership has enabled us to harness vast knowledge 
and expertise, granting us a distinct competitive advantage in catering to our esteemed public 
sector customers. 

At Envoy Solutions, we pride ourselves on our depth of expertise, providing tailored solutions and 
unwavering assistance to each of our valued customers. Our continued success is evident as 
customers consistently choose us, having experienced the tangible benefits firsthand through the 
strong relationships we have fostered. We show up every day, ready to work diligently on their 
behalf. Our commitment is reflected in our dedication to helping our customers achieve their goals. 

 
J. Describe any present or past litigation, bankruptcy or reorganization involving supplier. 

None. 

K. Felony Conviction Notice: Indicate if the supplier 

a.   X  is a publicly held corporation and this reporting requirement is not applicable; 

b. is not owned or operated by anyone who has been convicted of a felony; or 

c. is owned or operated by and individual(s) who has been convicted of a felony 
and provide the names and convictions. 

L. Describe any debarment or suspension actions taken against supplier 

None. 

 
3.2 Distribution, Logistics 
 

M. Each offeror awarded an item under this solicitation may offer their complete product and 
service offering/a balance of line. Describe the full line of products and services offered 
by supplier. 

 
Markets We Serve 

 
Foodservice 

 
A wide range of supplies, 

equipment, and disposables 
for operating foodservice 

facilities. 

 
Facility Care 

 
Innovative cleaning solutions 
and facility supplies to ensure 
a healthier and safer building 

occupant experience. 

 
Packaging 

 
Supplies, equipment, 

maintenance programs, and 
expertise to fully optimize 

packaging processes. 

 
Marketing Execution 

 
A full suite of marketing 

operation services to help 
design, develop, procure, and 
distribute your brand assets. 

    
  
For more information on the broad portfolio of services we offer: https://www.envoysolutions.com/   
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N. Describe how supplier proposes to distribute the products/service nationwide. Include any 

states where products and services will not be offered under the Master Agreement, 
including U.S. Territories and Outlying Areas. 

 
Envoy Solutions buys directly from manufacturers for our national accounts, enabling us to provide 
timely delivery to customers across our footprint.    
 
In most instances freight is included in the price of the item and will be freight free within our 
delivery footprint.   If an agency outside of our footprint wants to order from this contract, they can 
but it will incur freight charges.   Any such locations would be disclosed and mutually agreed upon 
prior to any order shipments.    
 
For smallware products, orders are shipped on company owned delivery vehicles, operated by our 
uniformed personnel, as part of a scheduled delivery route. We feel this is an extension of our 
commitment to providing the best possible customer service, throughout the entire process.  In the 
event that is not feasible, the following modes of delivery are available:  Fed-Ex, UPS, USPS, LTL 
delivery carrier, special delivery courier.  
 
Envoy Solutions and its Affiliates are able to provide services for the Continental United States 

 
O. Describe how Participating Agencies are ensured they will receive the Master 

Agreement pricing; include all distribution channels such as direct ordering, retail or in- 
store locations, through distributors, etc. Describe how Participating Agencies verify and 
audit pricing to ensure its compliance with the Master Agreement. 

 
Pricing and compliance of the contract is managed by our National Account team. This team is 
responsible nationally for compliance on freight terms, min order fees, payments terms, core list 
and pricing. This team also does audits during the quarterly rebate to ensure correct pricing for all 
customers moving forward. Customers that enter the OMNIA program and purchase through our 
online platform are only provided the OMNIA pricing as a ceiling and can price below but with 
system constraints pricing will not go above the contractual requirements of pricing by item. All 
pricing is managed by the National Account Team and customers don't have access to use of the 
program without going through the correct channel for setup.  
 
We will also provide price list and evaluations to all agencies upon request to ensure the contract is 
as expected with the customer upfront and before orders are placed. 
 

P. Identify all other companies that will be involved in processing, handling or shipping 
the products/service to the end user. 

 
As stated previously, Weiss Bros. will be the entity directly involved with FCPS. Therefore, 
all processing, handling or shipping of products/service to FCPS will be through Weiss 
Bros. All other public agencies will go to one of the below affiliates based on the address of 
the customer. Below is our current list of affiliates but that could continue to evolve as we 
continue to expand nationally.  
 
Please visit www.EnvoySolutions.com for a current list of Affiliates. Currently: 
 

 Accurate Chemical Acquisitions, LLC 
 American Paper & Supply Company 
 ATRA Janitorial Supply 

 Mooney-General Paper Company 
 NVISION 
 Next-Gen Supply Group 



Frederick County Public Schools 
23FS4, Kitchen and Serving Line Equipment, Smallwares, Parts, Design and/or Installation 
 

 
 

Page 40   

 BBC Distributing Food Service Equipment & Supply 
 Bio-Shine, Inc. 
 Daycon 
 Delta Packaging & Supply 
 Detroit Chemical and Paper Supply 
 GPMI Company 
 General Chemical & Supply 
 H.T. Berry Company 
 Hughes Enterprises 
 Janitor's Closet 
 Johnston Foodservice & Cleaning Solutions 
 Knight Marketing Enterprises 
 KSS Enterprises 

 North American Corporation 
 North Woods 
 PJP 
 Pennsylvania Paper & Supply 
 Royal Corporation 
 Sigma Supply of North America 
 Southeastern Paper Group 
 SunBelt Packaging 
 Swish White River 
 United Packaging 
 Valley Janitor Supply 
 WAXIE Sanitary Supply 
 Weiss Bros. 

 
Q. Provide the number, size and location of Supplier’s distribution facilities, warehouses 

and retail network as applicable. 
 
Envoy Solutions services all 50 states with locations in 37 states through our 82 
Distribution Centers containing $175K in inventory stored in 5.2+ million sq ft of warehouse 
space. 
 

City  State SQFT  City  State SQFT 

Anchorage AK 17,900  Hagerstown MD 49,437 

Fairbanks AK 3,200  Lake Cormorant MS 198,000 

Van Buren AK 100,000  Browns Summit NC 225,000 

Hot Springs AR 138000  Morrisville  NC 6,031 

Hot Springs AR 102,000  Moorestown NJ 20,064 

Fort Smtih AR 90,000  Spotswood NJ 26,376 

Hot Springs AR 50,000  Pompton Plains NJ 16,000 

Little Rock AR 43,000  Farmingdale NJ 5,000 

Pargould AR 30,000  Carlstadt NJ 71,000 

Mesa AZ 100,677  Las Vegas NV 39,746 

Tucson AZ 7,400  Las Vegas NV 79,486 

Ontario CA 138,638  Auburn NY 180000 

San Diego CA 114,318  Maspeth NY 25,000 

Livermore CA 82,550  Hamilton OH 14,975 

Santa Ana CA 78,517  Oklahoma City OK 46,875 

West Sacramento CA 48,000  Tulsa OK 80,000 

El Centro CA 6,100  Oklahoma City OK 37,620 

Thousand Palms CA 5,904  Gresham OR 11,082 

Santa Clara CA 5,525  Philadelphia PA 255,000 

Aurora CO 61,611  Levittown PA 80,266 

Colorado Springs CO 8,256  Spartanburg SC 262,000 

Orange CT 12,234  Conway SC 50,000 

Wallingford CT 3,000  Columbia SC 79,000 

Lakeland FL 80,000  Florence SC 33,000 

Jacksonville FL 78,361  Johnsonville SC 49,649 

Dania Beach FL 75,592  York SC 25,558 



Frederick County Public Schools 
23FS4, Kitchen and Serving Line Equipment, Smallwares, Parts, Design and/or Installation 
 

 
 

Page 41   

College Park GA 317,394  Pigeon Forge TN 10,000 

Vidalia GA 20,000  Houston TX 153,357 

Albany GA 5,000  Grand Prarie TX 110,000 

Boise ID 10,368  Houston TX 41,004 

Idaho Falls ID 8,600  Grand Prarie TX 33,000 

Glenview IL 270,000  Salt Lake City UT 86,881 

Jasper IN 87,988  St. George UT 4,648 

Wichita KS 51,212  Ashland VA 16,000 

Shreveport LA 105,000  Alexandria VA 6,964 

Mansfield MA 83,592  Chantilly VA 6,869 

Canton MA 100,000  Hartford VT 47,000 

Upper Marlboro MD 190,000  Williston VT 4,000 

Rockville  MD 7,000  Kent WA 79,560 

Lanham  MD 6,789  Spokane Valley WA 4,000 

Halethorpe  MD 3,600  Sheboygan WI 37,000 

Rosedale MD 48,145     

 
3.3 Marketing and Sales 
 

A. Provide a detailed ninety-day plan beginning from award date of the Master Agreement 
describing the strategy to immediately implement the Master Agreement as supplier’s 
primary go to market strategy for Public Agencies to supplier’s teams nationwide, to 
include, but not limited to: 

 
i. Executive leadership endorsement and sponsorship of the award as the public 

sector go-to-market strategy within first 10 days 

ii. Training and education of Supplier’s national sales force with participation from 
the Supplier’s executive leadership, along with the OMNIA Partners team within 
first 90 days 

 
This contract will be one of our primary go-to-market strategies for kitchen and serving line 
equipment, smallwares, parts, design, and installation. The Envoy Solutions Affiliates will work 
together focused on end user calls, strategy planning, and additional training.   
  
The experience of our sales team will allow us to hit the ground running and reduce ramp-up time.   
 

 Target activities ongoing throughout the year  
 Training module (Bootcamp 101) for our sellers both in cooperative use and Foodservice 

and Smallware business.   
 Multiple marketing campaigns throughout the year with suppliers to targeted agencies.  
 Participate in OMNIA Connections as well as national events such as NIGP.  
 Conduct business reviews with OMNIA and FCSP and suppliers resulting in targeted sales 

activities and specific marketing campaigns.  
 “C” level engagement ongoing.  
 Share best practices among our 800 sellers.  
 Look at targeting current OMNIA customers that are utilizing our Janitorial contract. 
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 Look at targeting new customers in untapped markets using our Power BI tools, target lists 
and OMNIA Connect. 

 
B. Provide a detailed ninety-day plan beginning from award date of the Master Agreement 

describing the strategy to market the Master Agreement to current Participating Public 
Agencies, existing Public Agency customers of Supplier, as well as to prospective Public 
Agencies nationwide immediately upon award, to include, but not limited to: 

 
i. Creation and distribution of a co-branded press release to trade publications 

ii. Announcement, Master Agreement details and contact information published 
on the Supplier’s website within first 90 days 

iii. Design, publication and distribution of co-branded marketing materials 
within first 90 days 

iv. Commitment to attendance and participation with OMNIA Partners at national 
(i.e. NIGP Annual Forum, NPI Conference, etc.), regional (i.e. Regional NIGP 
Chapter Meetings, Regional Cooperative Summits, etc.) and supplier-specific 
trade shows, conferences and meetings throughout the term of the Master 
Agreement 

v. Commitment to attend, exhibit and participate at the NIGP Annual Forum in an 
area reserved by OMNIA Partners for partner suppliers. Booth space will be 
purchased and staffed by Supplier. In addition, Supplier commits to provide 
reasonable assistance to the overall promotion and marketing efforts for the NIGP 
Annual Forum, as directed by OMNIA Partners. 

vi. Design and publication of national and regional advertising in trade publications 
throughout the term of the Master Agreement 

vii. Ongoing marketing and promotion of the Master Agreement throughout its term 
(case studies, collateral pieces, presentations, promotions, etc.) 

viii. Dedicated OMNIA Partners internet web-based homepage on Supplier’s website 
with: 

 OMNIA Partners standard logo; 

 Copy of original Request for Proposal; 

 Copy of Master Agreement and amendments between Principal 
Procurement Agency and Supplier; 

 Summary of Products and pricing; 

 Marketing Materials 

 Electronic link to OMNIA Partners’ website including the online 
registration page; 

 A dedicated toll-free number and email address for OMNIA Partners 
90-Day Marketing Strategy  

Phase I - Days 0-45 days  

 Creation and distribution of a co-branded press release to trade publications  
 Announcement, contract details and contact information published on Envoy Solutions’ 

website 
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https://www.envoysolutions.com/omnia-partners 
 

 Share contract details with Envoy Solutions distributor partners and suppliers  
 Schedule roll-out meetings to discuss contract details and expectations  
 New product and pricing schedules shared with distribution  
 Design, publication, and distribution of co-branded marketing materials.  
 Add marketing materials, as they become available, to OMNIA Partners webpage  

 

Phase II - Days 45-90 and beyond  

 Add marketing materials, as they become available, to OMNIA Partners webpage within the 
Envoy Solutions website.  

 Commitment to attend and participate with OMNIA Partners at national (i.e. NIGP Annual 
Forum, NPI Conference, etc.), regional (i.e. Regional NIGP Chapter Meetings, Regional 
Cooperative Summits, etc.) and supplier-specific trade shows, conferences and meetings 
throughout the term of the Master Agreement.  

 Commitment to attend, exhibit and participate at the NIGP Annual Forum in an area 
reserved by OMNIA Partners for partner suppliers. Booth space will be purchased and 
staffed by the supplier. In addition, supplier commits to provide reasonable assistance to the 
overall promotion and marketing efforts for the NIGP Annual Forum, in conjunction with 
OMNIA Partners.  

 Work with OMNIA staff to establish target customers.  
 Set up work with days with OMNIA sales organizations for target agencies to schedule joint 

sales calls.  
 Establish one year marketing calendar with supplier partners for promos to target customers 

and seasonal needs.  
 Review new contract details with existing agencies and PPA customers.  
 Ongoing commitment to aggressively market and promote the master agreement.  
 Participating Public Agencies, existing Envoy Solutions Public Agency customers, as well as 

prospective Public Agencies nationwide throughout Master Agreement’s term. This includes 
case studies, collateral pieces, presentations, promotions, etc. 

 Look at targeting current OMNIA customers that are utilizing our janitorial contract. 
 Look at targeting new customers in untapped markets using our Power BI tools, target lists 

and OMNIA Connect. 
  

Add marketing materials, as they become available, to OMNIA Partners webpage within the Envoy 
website. 

C. Describe how Supplier will transition any existing Public Agency customers’ accounts to 
the Master Agreement available nationally through OMNIA Partners. Include a list of 
current cooperative contracts (regional and national) Supplier holds and describe how the 
Master Agreement will be positioned among the other cooperative agreements. 

 
For the district and all sites serviced by Envoy Solutions, when it’s in the public agency’s best 
interest both from a service and value standpoint to transition them to the Master Agreement 
available through OMNIA Partners, Envoy Solutions can upon significant experience marketing and 
transitioning accounts of similar size and scope to OMNIA. 
 



Frederick County Public Schools 
23FS4, Kitchen and Serving Line Equipment, Smallwares, Parts, Design and/or Installation 
 

 
 

Page 44   

Envoy Solutions services over 5,000 public sector customers with over 15,000 Ship-to locations 
throughout the United States.  We do so in both contracts through the local agency and the use of 
both national cooperative contracts and state contracts.     

Envoy Solutions has been competitively awarded and very successfully implemented JanSan 
contracts with the States of Utah, South Carolina, Georgia, Oregon, Washington, Utah, Alaska, 
CMAS, Nevada and Arizona. We also have cooperative contracts with Mohave, 1GPA, and 
NASPO.  

We also have regional educational cooperative agreements with MISBO, North County Consortium, 
IPHEC, and FCCC to name a few. 

Envoy Solutions does not currently have a cooperative or state contract that is comparable or offers 
the product category presented in this RFP. Our plan for integration would be to offer this category 
of products to all current public sector customers regardless of the state contract or cooperative 
contract they are currently using. We plan to create marketing pieces and email distribution 
dedicated to enhancing knowledge for promotional materials and present to all sales 
representatives as well as customers.   

We will target our robust list of current customers in this vertical utilizing cooperatives, state 
contracts, and local contracts.  We will focus on those customers already heavily penetrated with 
Envoy Solutions as prime candidates to offer this extended category. 

Besides looking at our current customer base, we are also highly focused on new business. Each of 
our 800 reps are tasked with opening new business on a yearly basis and this contract will be a part 
of the training and focus for this goal. 
 

D. Acknowledge Supplier agrees to provide its logo(s) to OMNIA Partners and agrees to 
provide permission for reproduction of such logo in marketing communications and 
promotions. Acknowledge that use of OMNIA Partners logo will require permission for 
reproduction, as well. 

 
Envoy Solutions understands and will compile with request. 

 
E. Confirm Supplier will be proactive in direct sales of Supplier’s goods and services to 

Public Agencies nationwide and the timely follow-up to leads established by OMNIA 
Partners. All sales materials are to use the OMNIA Partners logo. At a minimum, the 
Supplier’s sales initiatives should communicate: 

 
i. Master Agreement was competitively solicited and publicly awarded by a 

Principal Procurement Agency 

ii. Best government pricing 

iii. No cost to participate 

iv. Non-exclusive 
 
Envoy Solutions understands and will compile with request. 
 

F. Confirm Supplier will train its national sales force on the Master Agreement. At a 
minimum, sales training should include: 

 
i. Key features of Master Agreement 

ii. Working knowledge of the solicitation process 
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iii. Awareness of the range of Public Agencies that can utilize the Master 
Agreement through OMNIA Partners 

iv. Knowledge of benefits of the use of cooperative contracts 
 
With over 3,900 experienced Associates across the United States, Envoy Solutions and its 32 
affiliates are strategically positioned to successfully execute on the master agreement. Our 
dedicated account management team will serve as the main communication point for OMNIA 
Partners and all Participating Agencies. 

Participating agencies will have familiar local expertise, provided by our Affiliates, which allows for 
greater flexibility and responsiveness to local market conditions which results in better adaptation to 
the master agreement. 

Envoy Solutions’ family of Affiliates will be trained to properly support the master agreement 
through OMNIA Partners and bring their local diverse perspectives to cooperative contracts that 
successfully foster adoption on national contracts.  
 

G. Provide the name, title, email and phone number for the person(s), who will be responsible 
for: 

i. Executive Support 
 
Jeff Roberts, Chief Operating Officer 
jeff.roberts@envoysolutions.com 
(858) 292-8111 x 600 
 
Steve Thomas, VP – National Accounts  
Steve.thomas@envoysolutions.com  
(858) 292-8111 x 620 

 
ii. Marketing 

 
Ian Gresham, Chief Marketing Officer 
Ian.gresham@envoysolutions.com 
(216) 318-2179 
 
Trent Fitzgerald, Director of Brand and Media Communications 
trent.fitzgerald@envoysolutions.com   
(858) 292-8111 x 782  
 
Glenn Harbison, Director of Marketing – Foodservice 
Glenn.harbison@envoysolutions.com 

 
iii. Sales 

 
Amanda Parent, Senior Director of National Accounts, Public Sector 
amanda.parent@envoysolutions.com  
(619) 606-6100 
 
Michael Gregus, Director of National Accounts, Public Sector, West 
Michael.gregus@envoysolutions.com 
(858) 239-8997 
 
Manager of National Accounts, Public Sector, East – TBD 
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Manager of National Accounts, Public Sector, Central - TBD 
 

iv. Sales Support 
 

Abbie Birmingham, National Accounts Specialist 
Abbie.birmingham@envoysolutions.com  
(480) 333-1000 x622 

 
Greg Jones , National Account Manager – Specialist 
greg.jones@envoysolutions.com 
(858) 292-8111 Ext. 626 
 

v. Financial Reporting 
 
Abbie Birmingham, National Accounts Specialist 
Abbie.birmingham@envoysolutions.com    
(480) 333-1000 x622 
 

vi. Accounts Payable 
 
*Each affiliate has their own Accounts Payable department that will handle invoicing. 
 
 

vii. Contracts 
 
Amanda Parent, Senior Director of National Accounts, Public Sector 
amanda.parent@envoysolutions.com  
(619) 606-6100 
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H. Describe in detail how Supplier’s national sales force is structured, including contact 
information for the highest-level executive in charge of the sales team. 

 
Org. Chart 1: Executive Team Lead by CEO, Mark Fisher 

 
 
Org. Chart 2: Sales Operations 
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Org. Chart 3: National Account Team 

 

 
I. Explain in detail how the sales teams will work with the OMNIA Partners team to 

implement, grow and service the national program. 
 

Envoy Solutions’ family of Affiliates bring diverse perspectives to cooperative contracts that foster 
innovation and creativity to help drive success. Participating Agencies will have access to familiar 
local expertise through our Affiliates, which enables greater responsiveness to a new cooperative 
contract. Through collaboration, combining expertise and sharing resources, Envoy Solutions 
delivers the level of control and flexibility required to be agile and adaptable to grow and service a 
national program. 

 
J. Explain in detail how Supplier will manage the overall national program throughout the 

term of the Master Agreement, including ongoing coordination of marketing and sales 
efforts, timely new Participating Public Agency account set-up, timely contract 
administration, etc. 

 
Envoy Solutions’ Senior National Accounts Director, along with the National Accounts Director and 
Managers, will generate target lists with location and department level detail, using BI software in 
conjunction with OMNIA Connect Tool. Envoy Solutions Senior Director of National Accounts will 
schedule launch meetings at Envoy Solutions distribution centers, within 30 days of award, to share 
target information, and to introduce Envoy Solutions sellers to OMNIA Partners sellers. Sellers can 
coordinate schedules to either create joint sales calls or to divide workload, as appropriate. Other 
PPA’s in Envoy Solutions geographic footprint will be prioritized by size of opportunity and 
perceived likelihood of success. Efforts will be tracked within Envoy Solutions via CRM software. 
Envoy Solutions Senior Director of National Accounts will maintain regular communication with 
OMNIA Partners’ Partner Development to monitor and direct continued efforts.  
  
Our Affiliate sales reps will be trained to align with an OMNIA seller and the team then identifies 
targets to pursue in their local markets. This practice of targeting opportunities in the local 
marketplace provides direction to the sellers to pursue relevant opportunities with significant upside.  
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Envoy Solutions will coordinate our targeting activities with supplier partners who assist in 
developing co-branded marketing pieces. All sellers are held responsible for reporting back results 
against their target list. Marketing campaigns are held at various times over the course of the year 
to reflect market opportunities for specific products.   
 
Envoy Solutions and WAXIE have been a long-time partners of OMNIA contracts through our Jan-
San contracts.  The Senior Director for Envoy Solutions already has monthly meetings with OMNIA 
to discuss strategy, training, etc. for growth.  
 
Envoy Solutions has previously participated in several OMNIA events to include OMNIA connection 
to better connect with all levels of the OMNIA sales team as well as leadership to drive strategy.   
We also hold a meeting yearly to discuss direction of sales on the contract, how to better connect 
and interact with OMNIA departments and sales and learn new techniques on growing together. 
 
In the past we have partnered with the OMNIA local sales rep to identify targets we have in 
common. We also have created web pages, sell sheets and represent OMNIA at all local sales 
conferences and tradeshows, both nationally and regionally.  
 
Envoy Solutions Affiliates will provide training to all sales representatives based on the terms of the 
contract and the use of cooperatives across the U.S. We use this training in conjunction with target 
lists to best equip our team for successful onboarding of new accounts. 
 

K. State the amount of Supplier’s Public Agency sales for the previous fiscal year. Provide 
a list of Supplier’s top 10 Public Agency customers, the total purchases for each for the 
previous fiscal year along with a key contact for each. 

 
We are unable to provide confidential information related to our customers. Our customers trust us 
to diligently safeguard and protect their records and information as responsible stewards of their 
data. Rest assured, if you choose us as your preferred vendor, we will extend the same level of 
consideration and confidentiality to FCPS.   
 

L. Describe Supplier’s information systems capabilities and limitations regarding order 
management through receipt of payment, including description of multiple platforms that 
may be used for any of these functions. 

 
Envoy Solutions has a number of different web-based solutions to support order fulfillment. Our 
main tool is our full-featured online ordering website.  Our online website contains real time pricing, 
product availability, historical order lookup, contract price lists, product images, extended product 
descriptions, and SDS (formerly MSDS) sheets. Additionally, our websites contain advanced 
functionality of ship-to level budgeting through Spend Management and the ability to set up a user’s 
customized shopping list. Orders placed via the web are submitted to our warehouses immediately, 
ensuring no delay for our next day delivery cut off times. Cut off times vary by location. 

A second tool available to customers is Envoy Solutions’ Punch Out functionality.  Most of our 
affiliates have this capability and will by setup as requested by customers and based on the size 
and scope of the account.  This functionality allows a customer to access Envoy Solutions’ online 
ordering website through a cXML-based integration between the customer’s system and our web 
servers. The Punch Out protocol ensures the customer’s backend systems have visibility to the 
items being ordered and the expected delivery dates. 

Envoy Solutions also offers traditional EDI, email, fax/facsimile, and phone alternatives for 
customers to place their orders.   
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If more complicated custom orders are necessary for Kitchen Equipment and Installation, Envoy 
Solutions sales associates are available to help determine the best product needed and will work on 
sourcing, product lead times, etc.  

M. Provide the Contract Sales (as defined in Section 12 of the OMNIA Partners 
Administration Agreement) that Supplier will guarantee each year under the Master 
Agreement for the initial three years of the Master Agreement (“Guaranteed Contract 
Sales”). 
$ .00 in year one 
$ .00 in year two 
$ .00 in year three 
 
To the extent Supplier guarantees minimum Contract Sales, the Administrative Fee shall 
be calculated based on the greater of the actual Contract Sales and the Guaranteed 
Contract Sales. 

 
Since there is no requirement that the district must purchase from this contract and as there may be 
multiple awardees to this RFP, Envoy Solutions does not wish to guarantee sales.    
 

N. Even though it is anticipated many Public Agencies will be able to utilize the Master 
Agreement without further formal solicitation, there may be circumstances where Public 
Agencies will issue their own solicitations. The following options are available when 
responding to a solicitation for Products covered under the Master Agreement. 

 
i. Respond with Master Agreement pricing (Contract Sales reported to OMNIA 

Partners). 

ii. If competitive conditions require pricing lower than the standard Master 
Agreement not-to-exceed pricing, Supplier may respond with lower pricing 
through the Master Agreement. If Supplier is awarded the contract, the sales are 
reported as Contract Sales to OMNIA Partners under the Master Agreement. 

iii. Respond with pricing higher than Master Agreement only in the unlikely event 
that the Public Agency refuses to utilize Master Agreement (Contract Sales are 
not reported to OMNIA Partners). 

iv. If alternative or multiple proposals are permitted, respond with pricing higher 
than Master Agreement, and include Master Agreement as the alternate or 
additional proposal. 

 
Detail Supplier’s strategies under these options when responding to a solicitation. 

 
 Please refer to our cost proposal.
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Exhibit B – Administration Agreement, Example 
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Exhibit C – Master Intergovernmental Coop Purchasing Agreement, Example 
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Exhibit D – Principal Procurement Agency Certificate, Example 
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Exhibit E – Contract Sales Reporting Template 
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Exhibit F – Federal Funds Certifications 
 
Following this page, please find the completed Federal Funds Certification. 
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Exhibit G – New Jersey Business Compliance 
 
Through our family of Affiliates, we intend to do business in the State of New Jersey. 

Following this page, please find the Ownership Disclosure Forms and copies of the BRCs for: 

 American Paper Towel Co, LLC 
 ATRA, LLC 
 Bio-Shine, LLC 
 General Chemical & Supply Inc. 

 
 
Following the Ownership Disclosure Forms, please find the following documents: 

DOC #2 Non-Collusion Affidavit 

DOC #3 Affirmative Action Affidavit 

DOC #4 Political Contribution Disclosure Form 

DOC #5 Stockholder Disclosure Certification 

DOC #6 Disclosure of Investment Activities in Iran, Russia and Belarus 

DOC #8 EEOAA Evidence 

DOC #9 MacBride Principals Form 

 
New Jersey suppliers are required to comply with the following New Jersey statutes when applicable: 
 

 all anti-discrimination laws, including those contained in N.J.S.A. 10:2-1 through N.J.S.A. 10:2-14, 
N.J.S.A. 10:5-1, and N.J.S.A. 10:5-31 through 10:5-38; 
 

 Prevailing Wage Act, N.J.S.A. 34:11-56.26, for all contracts within the contemplation of the Act; 
 

 Public Works Contractor Registration Act, N.J.S.A. 34:11-56.26; and 
 

 Bid and Performance Security, as required by the applicable municipal or state statutes. 
 
 
All of our New Jersey Affiliates, listed above, comply the New Jersey statutes listed.
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STATEMENT OF OWNERSHIP DISCLOSURE
N.J.S.A. 52:25-24.2 (P.L. 1977, c.33, as amended by P.L. 2016, c.43)

This statement shall be completed, certified to, and included with all bid and proposal submissions.  Failure to 
submit the required information is cause for automatic rejection of the bid or proposal.

Name of Organization: , an Envoy Solutions company__________

Organization Address:_ _________________________

Part I Check the box that represents the type of business organization:

Sole Proprietorship (skip Parts II and III, execute certification in Part IV)

Non-Profit Corporation (skip Parts II and III, execute certification in Part IV)

For-Profit Corporation (any type)   Limited Liability Company (LLC)

Partnership Limited Partnership Limited Liability Partnership (LLP)

Other (be specific): ______________________________________________

Part II 

The list below contains the names and addresses of all stockholders in the corporation who
own 10 percent or more of its stock, of any class, or of all individual partners in the partnership
who own a 10 percent or greater interest therein, or of all members in the limited liability
company who own a 10 percent or greater interest therein, as the case may be. (COMPLETE
THE LIST BELOW IN THIS SECTION)

OR

No one stockholder in the corporation owns 10 percent or more of its stock, of any class, or no
individual partner in the partnership owns a 10 percent or greater interest therein, or no
member in the limited liability company owns a 10 percent or greater interest therein, as the
case may be. (SKIP TO PART IV)

(Please attach additional sheets if more space is needed):

Name of Individual or Business Entity Home Address (for Individuals) or Business Address
Envoy Solutions, LLC 2101 Claire Court, Glenview, IL  60025



Part III DISCLOSURE OF 10% OR GREATER OWNERSHIP IN THE STOCKHOLDERS, PARTNERS 
OR LLC MEMBERS LISTED IN PART II

If a bidder has a direct or indirect parent entity which is publicly traded, and any person holds a 10 
percent or greater beneficial interest in the publicly traded parent entity as of the last annual 
federal Security and Exchange Commission (SEC) or foreign equivalent filing, ownership disclosure 
can be met by providing links to the website(s) containing the last annual filing(s) with the federal
Securities and Exchange Commission (or foreign equivalent) that contain the name and address of each 
person holding a 10% or greater beneficial interest in the publicly traded parent entity, along with the 
relevant page numbers of the filing(s) that contain the information on each such person. Attach 
additional sheets if more space is needed.

Website (URL) containing the last annual SEC (or foreign equivalent) filing Page #’s

Please list the names and addresses of each stockholder, partner or member owning a 10 percent or 
greater interest in any corresponding corporation, partnership and/or limited liability company (LLC) listed 
in Part II other than for any publicly traded parent entities referenced above.  The disclosure shall be 
continued until names and addresses of every noncorporate stockholder, and individual partner, and 
member exceeding the 10 percent ownership criteria established pursuant to N.J.S.A. 52:25-24.2 has 
been listed. Attach additional sheets if more space is needed.

Stockholder/Partner/Member and 
Corresponding Entity Listed in Part II

Home Address (for Individuals) or Business Address

Emprex International, LLC 3626 N Hall Street, Ste 716, Dallas, TX 75219

Part  IV    Certification

I, being duly sworn upon my oath, hereby represent that the foregoing information and any attachments thereto to the best of 
my knowledge are true and complete. I acknowledge: that I am authorized to execute this certification on behalf of the 
bidder/proposer; that the <name of contracting unit> is relying on the information contained herein and that I am under a 
continuing obligation from the date of this certification through the completion of any contracts with <type of contracting 
unit> to notify the <type of contracting unit> in writing of any changes to the information contained herein; that I am aware 
that it is a criminal offense to make a false statement or misrepresentation in this certification, and if I do so, I am subject to 
criminal prosecution under the law and that it will constitute a material breach of my agreement(s) with the, permitting the 
<type of contracting unit> to declare any contract(s) resulting from this certification void and unenforceable.

Full Name (Print): Title:

Signature: Date:

N/A

Jonathan Shapiro General Manager

7/20/22
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STATEMENT OF OWNERSHIP DISCLOSURE 
N.J.S.A. 52:25-24.2 (P.L. 1977, c.33, as amended by P.L. 2016, c.43) 

This statement shall be completed, certified to, and included with all bid and proposal submissions.  Failure to 
submit the required information is cause for automatic rejection of the bid or proposal. 

Name of Organization: Envoy Solutions, LLC__________ 

Organization Address:_2101 Claire Ct. Glenview, IL 60025_________________________ 

Part I  Check the box that represents the type of business organization: 
Sole Proprietorship (skip Parts II and III, execute certification in Part IV)

Non-Profit Corporation (skip Parts II and III, execute certification in Part IV)

For-Profit Corporation (any type)   Limited Liability Company (LLC)

Partnership Limited Partnership Limited Liability Partnership (LLP)

Other (be specific): ______________________________________________

Part II 

 The list below contains the names and addresses of all stockholders in the corporation who
own 10 percent or more of its stock, of any class, or of all individual partners in the partnership
who own a 10 percent or greater interest therein, or of all members in the limited liability
company who own a 10 percent or greater interest therein, as the case may be. (COMPLETE
THE LIST BELOW IN THIS SECTION)

OR 

 No one stockholder in the corporation owns 10 percent or more of its stock, of any class, or no
individual partner in the partnership owns a 10 percent or greater interest therein, or no
member in the limited liability company owns a 10 percent or greater interest therein, as the
case may be.  (SKIP TO PART IV)

(Please attach additional sheets if more space is needed): 

Name of Individual or Business Entity Home Address (for Individuals) or Business Address 

Emprex International, LLC 3626 N Hall Street, Ste 716, Dallas, TX 75219 



Part III  DISCLOSURE OF 10% OR GREATER OWNERSHIP IN THE STOCKHOLDERS, PARTNERS 
OR LLC MEMBERS LISTED IN PART II 

If a bidder has a direct or indirect parent entity which is publicly traded, and any person holds a 10 
percent or greater beneficial interest in the publicly traded parent entity as of the last annual 
federal Security and Exchange Commission (SEC) or foreign equivalent filing, ownership disclosure 
can be met by providing links to the website(s) containing the last annual filing(s) with the federal 
Securities and Exchange Commission (or foreign equivalent) that contain the name and address of each 
person holding a 10% or greater beneficial interest in the publicly traded parent entity, along with the 
relevant page numbers of the filing(s) that contain the information on each such person.  Attach 
additional sheets if more space is needed. 

Website (URL) containing the last annual SEC (or foreign equivalent) filing Page #’s 

Please list the names and addresses of each stockholder, partner or member owning a 10 percent or 
greater interest in any corresponding corporation, partnership and/or limited liability company (LLC) listed 
in Part II other than for any publicly traded parent entities referenced above.  The disclosure shall be 
continued until names and addresses of every noncorporate stockholder, and individual partner, and 
member exceeding the 10 percent ownership criteria established pursuant to N.J.S.A. 52:25-24.2 has 
been listed. Attach additional sheets if more space is needed. 

Stockholder/Partner/Member and 
Corresponding Entity Listed in Part II 

Home Address (for Individuals) or Business Address 

Part  IV    Certification 

I, being duly sworn upon my oath, hereby represent that the foregoing information and any attachments thereto to the best of 
my knowledge are true and complete. I acknowledge: that I am authorized to execute this certification on behalf of the 
bidder/proposer; that the <name of contracting unit> is relying on the information contained herein and that I am under a 
continuing obligation from the date of this certification through the completion of any contracts with <type of contracting 
unit> to notify the <type of contracting unit> in writing of any changes to the information contained herein; that I am aware 
that it is a criminal offense to make a false statement or misrepresentation in this certification, and if I do so, I am subject to 
criminal prosecution under the law and that it will constitute a material breach of my agreement(s) with the, permitting the 
<type of contracting unit> to declare any contract(s) resulting from this certification void and unenforceable. 

Full Name (Print): Title: 

Signature: Date: 

Fomento Economico Mexicano, S.A.B. 
de C.V. (FEMSA)

General Anaya 601 Poniente Colonia Bella Vista Monterrey, 
NL 64410 Mexico

There is no other stockholder, partner, or member owning 10% or greater of FEMSA.

7/29/22

N/A

Matt Zimmermann CFO
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STATE OF NEW JERSEY
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STATEMENT OF OWNERSHIP DISCLOSURE 
N.J.S.A. 52:25-24.2 (P.L. 1977, c.33, as amended by P.L. 2016, c.43) 

This statement shall be completed, certified to, and included with all bid and proposal submissions.  Failure to 
submit the required information is cause for automatic rejection of the bid or proposal. 

Name of Organization: ATRA Janitorial Supply Co., LLC, an Envoy Solutions company__________ 

Organization Address:_220 West Parkway, Pompton Plains, NJ 07444_________________________ 

Part I  Check the box that represents the type of business organization: 

Sole Proprietorship (skip Parts II and III, execute certification in Part IV)

Non-Profit Corporation (skip Parts II and III, execute certification in Part IV)

For-Profit Corporation (any type)   Limited Liability Company (LLC)

Partnership Limited Partnership Limited Liability Partnership (LLP)

Other (be specific): ______________________________________________

Part II 

 The list below contains the names and addresses of all stockholders in the corporation who
own 10 percent or more of its stock, of any class, or of all individual partners in the partnership
who own a 10 percent or greater interest therein, or of all members in the limited liability
company who own a 10 percent or greater interest therein, as the case may be. (COMPLETE
THE LIST BELOW IN THIS SECTION)

OR 

 No one stockholder in the corporation owns 10 percent or more of its stock, of any class, or no
individual partner in the partnership owns a 10 percent or greater interest therein, or no
member in the limited liability company owns a 10 percent or greater interest therein, as the
case may be.  (SKIP TO PART IV)

(Please attach additional sheets if more space is needed): 

Name of Individual or Business Entity Home Address (for Individuals) or Business Address 
Envoy Solutions, LLC 2101 Claire Court, Glenview, IL  60025 



Part III  DISCLOSURE OF 10% OR GREATER OWNERSHIP IN THE STOCKHOLDERS, PARTNERS 
OR LLC MEMBERS LISTED IN PART II 

If a bidder has a direct or indirect parent entity which is publicly traded, and any person holds a 10 
percent or greater beneficial interest in the publicly traded parent entity as of the last annual 
federal Security and Exchange Commission (SEC) or foreign equivalent filing, ownership disclosure 
can be met by providing links to the website(s) containing the last annual filing(s) with the federal 
Securities and Exchange Commission (or foreign equivalent) that contain the name and address of each 
person holding a 10% or greater beneficial interest in the publicly traded parent entity, along with the 
relevant page numbers of the filing(s) that contain the information on each such person.  Attach 
additional sheets if more space is needed. 

Website (URL) containing the last annual SEC (or foreign equivalent) filing Page #’s 

Please list the names and addresses of each stockholder, partner or member owning a 10 percent or 
greater interest in any corresponding corporation, partnership and/or limited liability company (LLC) listed 
in Part II other than for any publicly traded parent entities referenced above.  The disclosure shall be 
continued until names and addresses of every noncorporate stockholder, and individual partner, and 
member exceeding the 10 percent ownership criteria established pursuant to N.J.S.A. 52:25-24.2 has 
been listed. Attach additional sheets if more space is needed. 

Stockholder/Partner/Member and 
Corresponding Entity Listed in Part II 

Home Address (for Individuals) or Business Address 

Emprex International, LLC 3626 N Hall Street, Ste 716, Dallas, TX 75219 

Part  IV    Certification 

I, being duly sworn upon my oath, hereby represent that the foregoing information and any attachments thereto to the best of 
my knowledge are true and complete. I acknowledge: that I am authorized to execute this certification on behalf of the 
bidder/proposer; that the <name of contracting unit> is relying on the information contained herein and that I am under a 
continuing obligation from the date of this certification through the completion of any contracts with <type of contracting 
unit> to notify the <type of contracting unit> in writing of any changes to the information contained herein; that I am aware 
that it is a criminal offense to make a false statement or misrepresentation in this certification, and if I do so, I am subject to 
criminal prosecution under the law and that it will constitute a material breach of my agreement(s) with the, permitting the 
<type of contracting unit> to declare any contract(s) resulting from this certification void and unenforceable. 

Full Name (Print): Title: 

Signature: Date: 
Jason Crisafulli General Manager

7/20/22

N/A
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STATEMENT OF OWNERSHIP DISCLOSURE 
N.J.S.A. 52:25-24.2 (P.L. 1977, c.33, as amended by P.L. 2016, c.43) 

This statement shall be completed, certified to, and included with all bid and proposal submissions.  Failure to 
submit the required information is cause for automatic rejection of the bid or proposal. 

Name of Organization: Envoy Solutions, LLC__________ 

Organization Address:_2101 Claire Ct. Glenview, IL 60025_________________________ 

Part I  Check the box that represents the type of business organization: 
Sole Proprietorship (skip Parts II and III, execute certification in Part IV)

Non-Profit Corporation (skip Parts II and III, execute certification in Part IV)

For-Profit Corporation (any type)   Limited Liability Company (LLC)

Partnership Limited Partnership Limited Liability Partnership (LLP)

Other (be specific): ______________________________________________

Part II 

 The list below contains the names and addresses of all stockholders in the corporation who
own 10 percent or more of its stock, of any class, or of all individual partners in the partnership
who own a 10 percent or greater interest therein, or of all members in the limited liability
company who own a 10 percent or greater interest therein, as the case may be. (COMPLETE
THE LIST BELOW IN THIS SECTION)

OR 

 No one stockholder in the corporation owns 10 percent or more of its stock, of any class, or no
individual partner in the partnership owns a 10 percent or greater interest therein, or no
member in the limited liability company owns a 10 percent or greater interest therein, as the
case may be.  (SKIP TO PART IV)

(Please attach additional sheets if more space is needed): 

Name of Individual or Business Entity Home Address (for Individuals) or Business Address 

Emprex International, LLC 3626 N Hall Street, Ste 716, Dallas, TX 75219 



Part III  DISCLOSURE OF 10% OR GREATER OWNERSHIP IN THE STOCKHOLDERS, PARTNERS 
OR LLC MEMBERS LISTED IN PART II 

If a bidder has a direct or indirect parent entity which is publicly traded, and any person holds a 10 
percent or greater beneficial interest in the publicly traded parent entity as of the last annual 
federal Security and Exchange Commission (SEC) or foreign equivalent filing, ownership disclosure 
can be met by providing links to the website(s) containing the last annual filing(s) with the federal 
Securities and Exchange Commission (or foreign equivalent) that contain the name and address of each 
person holding a 10% or greater beneficial interest in the publicly traded parent entity, along with the 
relevant page numbers of the filing(s) that contain the information on each such person.  Attach 
additional sheets if more space is needed. 

Website (URL) containing the last annual SEC (or foreign equivalent) filing Page #’s 

Please list the names and addresses of each stockholder, partner or member owning a 10 percent or 
greater interest in any corresponding corporation, partnership and/or limited liability company (LLC) listed 
in Part II other than for any publicly traded parent entities referenced above.  The disclosure shall be 
continued until names and addresses of every noncorporate stockholder, and individual partner, and 
member exceeding the 10 percent ownership criteria established pursuant to N.J.S.A. 52:25-24.2 has 
been listed. Attach additional sheets if more space is needed. 

Stockholder/Partner/Member and 
Corresponding Entity Listed in Part II 

Home Address (for Individuals) or Business Address 

Part  IV    Certification 

I, being duly sworn upon my oath, hereby represent that the foregoing information and any attachments thereto to the best of 
my knowledge are true and complete. I acknowledge: that I am authorized to execute this certification on behalf of the 
bidder/proposer; that the <name of contracting unit> is relying on the information contained herein and that I am under a 
continuing obligation from the date of this certification through the completion of any contracts with <type of contracting 
unit> to notify the <type of contracting unit> in writing of any changes to the information contained herein; that I am aware 
that it is a criminal offense to make a false statement or misrepresentation in this certification, and if I do so, I am subject to 
criminal prosecution under the law and that it will constitute a material breach of my agreement(s) with the, permitting the 
<type of contracting unit> to declare any contract(s) resulting from this certification void and unenforceable. 

Full Name (Print): Title: 

Signature: Date: 

Fomento Economico Mexicano, S.A.B. 
de C.V. (FEMSA)

General Anaya 601 Poniente Colonia Bella Vista Monterrey, 
NL 64410 Mexico

There is no other stockholder, partner, or member owning 10% or greater of FEMSA.

7/29/22

N/A

Matt Zimmermann CFO
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STATEMENT OF OWNERSHIP DISCLOSURE 
N.J.S.A. 52:25-24.2 (P.L. 1977, c.33, as amended by P.L. 2016, c.43) 

This statement shall be completed, certified to, and included with all bid and proposal submissions.  Failure to 
submit the required information is cause for automatic rejection of the bid or proposal. 

Name of Organization: Bio-Shine, LLC, an Envoy Solutions company__________ 

Organization Address:_190 Summerhill Rd, Spotswood, NJ 08884_________________________ 

Part I  Check the box that represents the type of business organization: 

Sole Proprietorship (skip Parts II and III, execute certification in Part IV)

Non-Profit Corporation (skip Parts II and III, execute certification in Part IV)

For-Profit Corporation (any type)   Limited Liability Company (LLC)

Partnership Limited Partnership Limited Liability Partnership (LLP)

Other (be specific): ______________________________________________

Part II 

 The list below contains the names and addresses of all stockholders in the corporation who
own 10 percent or more of its stock, of any class, or of all individual partners in the partnership
who own a 10 percent or greater interest therein, or of all members in the limited liability
company who own a 10 percent or greater interest therein, as the case may be. (COMPLETE
THE LIST BELOW IN THIS SECTION)

OR 

 No one stockholder in the corporation owns 10 percent or more of its stock, of any class, or no
individual partner in the partnership owns a 10 percent or greater interest therein, or no
member in the limited liability company owns a 10 percent or greater interest therein, as the
case may be.  (SKIP TO PART IV)

(Please attach additional sheets if more space is needed): 

Name of Individual or Business Entity Home Address (for Individuals) or Business Address 
Envoy Solutions, LLC 2101 Claire Court, Glenview, IL  60025 



Part III  DISCLOSURE OF 10% OR GREATER OWNERSHIP IN THE STOCKHOLDERS, PARTNERS 
OR LLC MEMBERS LISTED IN PART II 

If a bidder has a direct or indirect parent entity which is publicly traded, and any person holds a 10 
percent or greater beneficial interest in the publicly traded parent entity as of the last annual 
federal Security and Exchange Commission (SEC) or foreign equivalent filing, ownership disclosure 
can be met by providing links to the website(s) containing the last annual filing(s) with the federal 
Securities and Exchange Commission (or foreign equivalent) that contain the name and address of each 
person holding a 10% or greater beneficial interest in the publicly traded parent entity, along with the 
relevant page numbers of the filing(s) that contain the information on each such person.  Attach 
additional sheets if more space is needed. 

Website (URL) containing the last annual SEC (or foreign equivalent) filing Page #’s 

Please list the names and addresses of each stockholder, partner or member owning a 10 percent or 
greater interest in any corresponding corporation, partnership and/or limited liability company (LLC) listed 
in Part II other than for any publicly traded parent entities referenced above.  The disclosure shall be 
continued until names and addresses of every noncorporate stockholder, and individual partner, and 
member exceeding the 10 percent ownership criteria established pursuant to N.J.S.A. 52:25-24.2 has 
been listed. Attach additional sheets if more space is needed. 

Stockholder/Partner/Member and 
Corresponding Entity Listed in Part II 

Home Address (for Individuals) or Business Address 

Emprex International, LLC 3626 N Hall Street, Ste 716, Dallas, TX 75219 

Part  IV    Certification 

I, being duly sworn upon my oath, hereby represent that the foregoing information and any attachments thereto to the best of 
my knowledge are true and complete. I acknowledge: that I am authorized to execute this certification on behalf of the 
bidder/proposer; that the <name of contracting unit> is relying on the information contained herein and that I am under a 
continuing obligation from the date of this certification through the completion of any contracts with <type of contracting 
unit> to notify the <type of contracting unit> in writing of any changes to the information contained herein; that I am aware 
that it is a criminal offense to make a false statement or misrepresentation in this certification, and if I do so, I am subject to 
criminal prosecution under the law and that it will constitute a material breach of my agreement(s) with the, permitting the 
<type of contracting unit> to declare any contract(s) resulting from this certification void and unenforceable. 

Full Name (Print): Title: 

Signature: Date: 
Glenn Rothstein General Manager

7/20/22

N/A



X 

X 

STATEMENT OF OWNERSHIP DISCLOSURE 
N.J.S.A. 52:25-24.2 (P.L. 1977, c.33, as amended by P.L. 2016, c.43) 

This statement shall be completed, certified to, and included with all bid and proposal submissions.  Failure to 
submit the required information is cause for automatic rejection of the bid or proposal. 

Name of Organization: Envoy Solutions, LLC__________ 

Organization Address:_2101 Claire Ct. Glenview, IL 60025_________________________ 

Part I  Check the box that represents the type of business organization: 
Sole Proprietorship (skip Parts II and III, execute certification in Part IV)

Non-Profit Corporation (skip Parts II and III, execute certification in Part IV)

For-Profit Corporation (any type)   Limited Liability Company (LLC)

Partnership Limited Partnership Limited Liability Partnership (LLP)

Other (be specific): ______________________________________________

Part II 

 The list below contains the names and addresses of all stockholders in the corporation who
own 10 percent or more of its stock, of any class, or of all individual partners in the partnership
who own a 10 percent or greater interest therein, or of all members in the limited liability
company who own a 10 percent or greater interest therein, as the case may be. (COMPLETE
THE LIST BELOW IN THIS SECTION)

OR 

 No one stockholder in the corporation owns 10 percent or more of its stock, of any class, or no
individual partner in the partnership owns a 10 percent or greater interest therein, or no
member in the limited liability company owns a 10 percent or greater interest therein, as the
case may be.  (SKIP TO PART IV)

(Please attach additional sheets if more space is needed): 

Name of Individual or Business Entity Home Address (for Individuals) or Business Address 

Emprex International, LLC 3626 N Hall Street, Ste 716, Dallas, TX 75219 



Part III  DISCLOSURE OF 10% OR GREATER OWNERSHIP IN THE STOCKHOLDERS, PARTNERS 
OR LLC MEMBERS LISTED IN PART II 

If a bidder has a direct or indirect parent entity which is publicly traded, and any person holds a 10 
percent or greater beneficial interest in the publicly traded parent entity as of the last annual 
federal Security and Exchange Commission (SEC) or foreign equivalent filing, ownership disclosure 
can be met by providing links to the website(s) containing the last annual filing(s) with the federal 
Securities and Exchange Commission (or foreign equivalent) that contain the name and address of each 
person holding a 10% or greater beneficial interest in the publicly traded parent entity, along with the 
relevant page numbers of the filing(s) that contain the information on each such person.  Attach 
additional sheets if more space is needed. 

Website (URL) containing the last annual SEC (or foreign equivalent) filing Page #’s 

Please list the names and addresses of each stockholder, partner or member owning a 10 percent or 
greater interest in any corresponding corporation, partnership and/or limited liability company (LLC) listed 
in Part II other than for any publicly traded parent entities referenced above.  The disclosure shall be 
continued until names and addresses of every noncorporate stockholder, and individual partner, and 
member exceeding the 10 percent ownership criteria established pursuant to N.J.S.A. 52:25-24.2 has 
been listed. Attach additional sheets if more space is needed. 

Stockholder/Partner/Member and 
Corresponding Entity Listed in Part II 

Home Address (for Individuals) or Business Address 

Part  IV    Certification 

I, being duly sworn upon my oath, hereby represent that the foregoing information and any attachments thereto to the best of 
my knowledge are true and complete. I acknowledge: that I am authorized to execute this certification on behalf of the 
bidder/proposer; that the <name of contracting unit> is relying on the information contained herein and that I am under a 
continuing obligation from the date of this certification through the completion of any contracts with <type of contracting 
unit> to notify the <type of contracting unit> in writing of any changes to the information contained herein; that I am aware 
that it is a criminal offense to make a false statement or misrepresentation in this certification, and if I do so, I am subject to 
criminal prosecution under the law and that it will constitute a material breach of my agreement(s) with the, permitting the 
<type of contracting unit> to declare any contract(s) resulting from this certification void and unenforceable. 

Full Name (Print): Title: 

Signature: Date: 

Fomento Economico Mexicano, S.A.B. 
de C.V. (FEMSA)

General Anaya 601 Poniente Colonia Bella Vista Monterrey, 
NL 64410 Mexico

There is no other stockholder, partner, or member owning 10% or greater of FEMSA.

7/29/22

N/A

Matt Zimmermann CFO
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 _General Chemical & Supply, Inc.

858 N Lenola Road, Unit 1-A                            

   

X

EnvSol Holdings, Inc.



<name of contracting unit>
<type of contracting 

unit> <type of contracting unit>

<type of contracting unit>

David McDonough General Manager

Envoy Solutions, LLC 2101 Claire Court, Glenview, IL  60025



X 

X 

STATEMENT OF OWNERSHIP DISCLOSURE 
N.J.S.A. 52:25-24.2 (P.L. 1977, c.33, as amended by P.L. 2016, c.43) 

This statement shall be completed, certified to, and included with all bid and proposal submissions.  Failure to 
submit the required information is cause for automatic rejection of the bid or proposal. 

Name of Organization: Envoy Solutions, LLC__________ 

Organization Address:_2101 Claire Ct. Glenview, IL 60025_________________________ 

Part I  Check the box that represents the type of business organization: 
Sole Proprietorship (skip Parts II and III, execute certification in Part IV)

Non-Profit Corporation (skip Parts II and III, execute certification in Part IV)

For-Profit Corporation (any type)   Limited Liability Company (LLC)

Partnership Limited Partnership Limited Liability Partnership (LLP)

Other (be specific): ______________________________________________

Part II 

 The list below contains the names and addresses of all stockholders in the corporation who
own 10 percent or more of its stock, of any class, or of all individual partners in the partnership
who own a 10 percent or greater interest therein, or of all members in the limited liability
company who own a 10 percent or greater interest therein, as the case may be. (COMPLETE
THE LIST BELOW IN THIS SECTION)

OR 

 No one stockholder in the corporation owns 10 percent or more of its stock, of any class, or no
individual partner in the partnership owns a 10 percent or greater interest therein, or no
member in the limited liability company owns a 10 percent or greater interest therein, as the
case may be.  (SKIP TO PART IV)

(Please attach additional sheets if more space is needed): 

Name of Individual or Business Entity Home Address (for Individuals) or Business Address 

Emprex International, LLC 3626 N Hall Street, Ste 716, Dallas, TX 75219 



Part III  DISCLOSURE OF 10% OR GREATER OWNERSHIP IN THE STOCKHOLDERS, PARTNERS 
OR LLC MEMBERS LISTED IN PART II 

If a bidder has a direct or indirect parent entity which is publicly traded, and any person holds a 10 
percent or greater beneficial interest in the publicly traded parent entity as of the last annual 
federal Security and Exchange Commission (SEC) or foreign equivalent filing, ownership disclosure 
can be met by providing links to the website(s) containing the last annual filing(s) with the federal 
Securities and Exchange Commission (or foreign equivalent) that contain the name and address of each 
person holding a 10% or greater beneficial interest in the publicly traded parent entity, along with the 
relevant page numbers of the filing(s) that contain the information on each such person.  Attach 
additional sheets if more space is needed. 

Website (URL) containing the last annual SEC (or foreign equivalent) filing Page #’s 

Please list the names and addresses of each stockholder, partner or member owning a 10 percent or 
greater interest in any corresponding corporation, partnership and/or limited liability company (LLC) listed 
in Part II other than for any publicly traded parent entities referenced above.  The disclosure shall be 
continued until names and addresses of every noncorporate stockholder, and individual partner, and 
member exceeding the 10 percent ownership criteria established pursuant to N.J.S.A. 52:25-24.2 has 
been listed. Attach additional sheets if more space is needed. 

Stockholder/Partner/Member and 
Corresponding Entity Listed in Part II 

Home Address (for Individuals) or Business Address 

Part  IV    Certification 

I, being duly sworn upon my oath, hereby represent that the foregoing information and any attachments thereto to the best of 
my knowledge are true and complete. I acknowledge: that I am authorized to execute this certification on behalf of the 
bidder/proposer; that the <name of contracting unit> is relying on the information contained herein and that I am under a 
continuing obligation from the date of this certification through the completion of any contracts with <type of contracting 
unit> to notify the <type of contracting unit> in writing of any changes to the information contained herein; that I am aware 
that it is a criminal offense to make a false statement or misrepresentation in this certification, and if I do so, I am subject to 
criminal prosecution under the law and that it will constitute a material breach of my agreement(s) with the, permitting the 
<type of contracting unit> to declare any contract(s) resulting from this certification void and unenforceable. 

Full Name (Print): Title: 

Signature: Date: 

Fomento Economico Mexicano, S.A.B. 
de C.V. (FEMSA)

General Anaya 601 Poniente Colonia Bella Vista Monterrey, 
NL 64410 Mexico

There is no other stockholder, partner, or member owning 10% or greater of FEMSA.

7/29/22

N/A

Matt Zimmermann CFO
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Exhibit H – Advertising Compliance Requirement 
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Attachments 
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Attachment 1 – DUNS Report 
 

Following this page, please find our D&B Finance Analytics. 
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Summary

Days Beyond Terms Past 3 months :

Low Risk:0 ; High Risk:120+

Printed By:Ami Ward

Date Printed:06/15/2023

LIVE REPORT

ACTIVE SINGLE LOCATION

WEISS BROS. OF HAGERSTOWN, LLC
Tradestyle(s): (FORMERLY: WEISS BROS. OF HAGERSTOWN, INC.) 2

D-U-N-S Number: 02-260-9788
Phone: +1 301 739 3069

Address: 18038 Oak Ridge Dr, Hagerstown, MD, 21740, United States
Of America

Web: www.weissbros.com
Endorsement: award@sepapergroup.com

KEY DATA ELEMENTS (Formerly: SCORE BAR)

KDE Name Current Status Details

PAYDEX®


80 Pays on time

Delinquency Score Class


1 Low Risk of severe payment

delinquency.

Failure Score Class


2 Low to Moderate Risk of severe

financial stress

Credit Limit - D&B Conservative UNAVAILABLE

D&B Rating 1R2 10 employees and over, Low Risk

DETAILED TRADE RISK INSIGHT™

Days Beyond Terms

0 Days
3 Months

From Apr-23 to Jun-23

0
High Risk (120+) Low Risk (0)

Dollar-weighted average of 9 payment experiences reported from 9 companies.

COMPANY PROFILE 

D-U-N-S

02-260-9788

Legal Form

Corporation (US)

History Record

Clear

Date Incorporated

12/29/2021

State of Incorporation

MARYLAND

Ownership

Not publicly traded

Mailing Address

UNITED STATES

Telephone

+1 301 739 3069

Website

www.weissbros.com

Present Control Succeeded

1938

Employees

41

Age (Year Started)

85Years (1938)

Named Principal

Richard Weiss , PRES

Line of Business

Whol industrial supplies

SIC

5085

NAICS

423840

27

https://www.google.com/maps/place/18038+Oak+Ridge+Dr+Hagerstown+MD+21740+US?key=AIzaSyC6yC1R1QB7KFlMUotB20TI86PrF6WqJ4k&signature=y6No8Pmxy_6kypAJ0zoZTUqqr5o=
http://www.weissbros.com/
http://www.weissbros.com/
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
No stock performance data is available for this D-U-N-S Number.

There are no recent web results to show.

Street Address:
18038 Oak Ridge Dr,

Hagerstown, MD, 21740,

United States Of America

PAYDEX® TREND CHART 

STOCK PERFORMANCE

WEB & SOCIAL POWERED BY FIRSTRAIN



There are no alerts for this D-U-N-S Number.

ALERTS 

Events Occurrences Last Filed

Bankruptcies 0 -

Judgements 0 -

Liens 0 -

Suits 0 -

UCC 9 03/16/2021

LEGAL EVENTS

OWNERSHIP

This company is a Single Location. 27

https://www.google.com/maps/place/18038+Oak+Ridge+Dr+Hagerstown+MD+21740+US?key=AIzaSyC6yC1R1QB7KFlMUotB20TI86PrF6WqJ4k&signature=y6No8Pmxy_6kypAJ0zoZTUqqr5o=
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The scores and ratings included in this report are designed as a tool to assist the user in making their own credit related decisions, and should be used as part of a
balanced and complete assessment relying on the knowledge and expertise of the reader, and where appropriate on other information sources. The score and rating
models are developed using statistical analysis in order to generate a prediction of future events. Dun & Bradstreet monitors the performance of thousands of businesses
in order to identify characteristics common to specific business events. These characteristics are weighted by significance to form rules within its models that identify other
businesses with similar characteristics in order to provide a score or rating.

Dun & Bradstreet's scores and ratings are not a statement of what will happen, but an indication of what is more likely to happen based on previous experience. Though
Dun & Bradstreet uses extensive procedures to maintain the quality of its information, Dun & Bradstreet cannot guarantee that it is accurate, complete or timely, and this
may affect the included scores and ratings. Your use of this report is subject to applicable law, and to the terms of your agreement with Dun & Bradstreet.

Risk Assessment

The D&B Viability Rating uses D&B's proprietary analytics to compare the most predictive business risk indicators and deliver a

highly reliable assessment of the probability that a company will go out of business, become dormant/inactive, or file for

bankruptcy/insolvency within the next 12 months. The D&B Viability Rating is made up of 4 components:

D&B RISK ASSESSMENT

HIGH MODERATE-HIGH MODERATE LOW-MODERATE LOW

OVERALL BUSINESS RISK

Dun & Bradstreet thinks...

Overall assessment of this organization over the next 12 months: VERY STABLE CONDITION

Based on the predicted risk of business discontinuation: HIGH LIKELIHOOD OF CONTINUED OPERATIONS

Based on the predicted risk of severely delinquent payments: VERY LOW POTENTIAL FOR SEVERELY

DELINQUENT PAYMENTS

MAXIMUM CREDIT RECOMMENDATION

US$ 120,000

The recommended limit is based on a low probability

of severe delinquency.

D&B VIABILITY RATING SUMMARY

Viability Score

Compared to All US Businesses within the D&B Database:

Level of Risk:Low Risk

Businesses ranked 2 have a probability of becoming no

longer viable: 2 %

Percentage of businesses ranked 2:  4 %

Across all US businesses, the average probability of

becoming no longer viable:14 %

Portfolio Comparison

Compared to All US Businesses within the same MODEL

SEGMENT:

Model Segment :Established Trade Payments

Level of Risk:Low Risk

Businesses ranked 1 within this model segment have a

probability of becoming no longer viable: 2 %

Percentage of businesses ranked 1 with this model

segment: 11 %

Within this model segment, the average probability of

becoming no longer viable:5 %

Data Depth Indicator

Data Depth Indicator:

Rich Firmographics

Extensive Commercial Trading Activity

Basic Financial Attributes

Greater data depth can increase the precision of the D&B

Viability Rating assessment.

To help improve the current data depth of this company, you

can ask D&B to make a personalized request to this company

on your behalf to obtain its latest financial information. To

make the request, click the link below. Note, the company

must be saved to a folder before the request can be made.

Request Financial Statements

Reference the FINANCIALS tab for this company to monitor

the status of your request.

Company Profile:

Company Profile Details:

Financial Data: False

Trade Payments: Available: 3+Trade

Company Size: Medium: Employees: 10-49 or Sales:

$100K-$499K

Years in Business: Established: 5+

I

Financial

Data

False

Trade

Payments

Available:

3+Trade

Company

Size

Medium

Years in

Business

Established

27
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5085 - Whol industrial supplies

Business and Industry Trends

Recent high balance past due

Evidence of open suits

Higher risk industry based on delinquency rates for this industry

Business and Industry Trends

Business and Industry Trends

FAILURE SCORE FORMERLY FINANCIAL STRESS SCORE

88
High Risk (1) Low Risk (100)

The business belongs to an industry associated with a high risk of failure

Higher risk state based on failure rates by state

Level of Risk

Low-Moderate
Raw Score

1548
Probability of Failure

0.07 %
Average Probability of Failure for

Businesses in D&B Database

0.48

Class

2

BUSINESS AND INDUSTRY COMPARISON

Selected Segments of Business Attributes

Norms National %

This Business 88

Region:(SOUTH

ATLANTIC)
33

Industry:WHOLESALE 33

Employee range:(20-99) 56

Years in Business:(26+) 68

DELINQUENCY SCORE FORMERLY COMMERCIAL CREDIT SCORE

94
High Risk (1) Low Risk (100)

Level of Risk

Low
Raw Score

594
Probability of Delinquency

1.24 %
Compared to Businesses in D&B

Database

10.2 %

Class

1

BUSINESS AND INDUSTRY COMPARISON

Selected Segments of Business Attributes

Norms National %

This Business 94

Region:(SOUTH

ATLANTIC)
34

Industry:WHOLESALE 37

Employee range:(20-99) 82

Years in Business:(26+) 79

D&B PAYDEX

80

When weighted by amount, Payments to suppliers average pays_on_time

 High risk of late payment (Average 30 to 120 days beyond terms)

 Medium risk of late payment (Average 30 days or less beyond terms)

  Low risk of late payment (Average prompt to 30+ days sooner)

Industry Median: 75  

Equals 8 Days Beyond Terms

High Risk (1) Low Risk (100)

D&B 3 MONTH PAYDEX

80

Based on payments collected 3 months ago.

When weighted by amount, Payments to suppliers average ON TERMS

 High risk of late payment (Average 30 to 120 days beyond terms)

 Medium risk of late payment (Average 30 days or less beyond terms)

  Low risk of late payment (Average prompt to 30+ days sooner)

Industry Median: 75  

Equals 8 Days Beyond Terms

High Risk (1) Low Risk (100)

27
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Trade Payments

Range of Credit Extended (US$) Number of Payment Experiences Total Value % Within Terms

100,000 & over 1 US$ 100,000 100

50,000 - 99,999 1 US$ 90,000 100

15,000 - 49,999 6 US$ 145,000 100

5,000 - 14,999 2 US$ 15,000 100

1,000 - 4,999 4 US$ 5,500 82

Less than 1,000 11 US$ 4,950 100

D&B RATING

Current Rating as of 05/31/2023

Employee Size

1R : 10 employees and over

Risk Indicator

2 : Low Risk

Previous Rating

Employee Size

1R : 10 employees and over

Risk Indicator

3 : Moderate Risk

History since 01/01/1991

Date Applied D&B Rating

03/14/2011 1R3

10/12/2009 1R2

04/26/1999 3A1

04/11/1998 2A2

06/26/1997 1A2

TRADE PAYMENTS SUMMARY (Based on 24 months of data)

Overall Payment Behaviour

0
Days Beyond Terms

% of Trade Within Terms

95%
Highest Past Due

US$ 1,000

Highest Now Owing:

US$ 60,000

Total Trade Experiences:

30

Largest High Credit:
US$ 100,000

Average High Credit:
US$ 14,418

Total Unfavorable Comments :

0

Largest High Credit:
US$ 0

Total Placed in Collections:

0

Largest High Credit:
US$ 0

D&B PAYDEX

80

When weighted by amount, Payments to suppliers average pays_on_time

 High risk of late payment (Average 30 to 120 days beyond terms)

 Medium risk of late payment (Average 30 days or less beyond terms)

  Low risk of late payment (Average prompt to 30+ days sooner)

Industry Median: 75  

Equals 8 Days Beyond Terms

High Risk (1) Low Risk (100)

D&B 3 MONTH PAYDEX

80

Based on payments collected 3 months ago.

When weighted by amount, Payments to suppliers average ON TERMS

 High risk of late payment (Average 30 to 120 days beyond terms)

 Medium risk of late payment (Average 30 days or less beyond terms)

  Low risk of late payment (Average prompt to 30+ days sooner)

Industry Median: 75  

Equals 8 Days Beyond Terms

High Risk (1) Low Risk (100)

BUSINESS AND INDUSTRY TRENDS Based on 24 months of data

5085 - Whol industrial supplies

7/21 8/21 9/21 10/21 11/21 12/21 1/22 2/22 3/22 4/22 5/22 6/22 7/22 8/22 9/22 10/22 11/22 12/22 1/23 2/23 3/23 4/23 5/23 Current 2023

This Business 78 78 79 79 79 79 79 79 80 80 80 80 79 79 80 80 80 80 80 80 80 80 80 80

Industry

Quartile

Upper - - 78 - - 78 - - 78 - - 79 - - 79 - - 79 - - 79 - - -

Median - - 75 - - 74 - - 75 - - 75 - - 75 - - 75 - - 75 - - -

Lower - - 68 - - 68 - - 68 - - 69 - - 69 - - 69 - - 69 - - -

TRADE PAYMENTS BY CREDIT EXTENDED (Based on 12 months of data)

27
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TRADE PAYMENTS BY INDUSTRY (BASED ON 24 MONTHS OF DATA)

Collapse All | Expand All

Industry Category Number of Payment
Experiences

Largest High Credit
(US$)

% Within Terms (Expand
to View)

1 - 30
Days Late

(%)

31 - 60
Days Late

(%)

61 - 90
Days Late

(%)

91 + Days
Late (%)

26 - Paper and Allied

Products

2 1,000 100 0 0 0 0

2631 - Paperboard

mill

2 1,000 100 0 0 0 0

35 - Industrial and

Commercial Machinery

and Computer

Equipment

1 500 100 0 0 0 0

3579 - Mfg misc

office eqpt

1 500 100 0 0 0 0

36 - Electronic and

other electrical

equipment and

components except

computer equipment

1 10,000 100 0 0 0 0

3635 - Mfg home

vacuum clean

1 10,000 100 0 0 0 0

38 - Measuring

Analyzing and

Controlling Instruments;

Photographic Medical

and Optical Goods;

Watches and Clocks

1 100,000 100 0 0 0 0

3841 - Mfg medical

instrmnt

1 100,000 100 0 0 0 0

48 - Communications 2 500 100 0 0 0 0

4813 - Telephone

communictns

2 500 100 0 0 0 0

50 - Wholesale Trade -

Durable Goods

2 1,000 50 0 0 0 50

5084 - Whol

industrial equip

1 1,000 0 0 0 0 100

5023 - Whol

homefurnishings

1 100 100 0 0 0 0

51 - Wholesale Trade -

Nondurable Goods

5 90,000 100 0 0 0 0

5113 - Whol service

paper

2 30,000 100 0 0 0 0

5169 - Whol

chemicals

1 90,000 100 0 0 0 0

5199 - Whol

nondurable goods

1 5,000 100 0 0 0 0

5142 - Whol frozen

foods

1 500 100 0 0 0 0

55 - Automotive

Dealers and Gasoline

Service Stations

2 500 100 0 0 0 0

5511 - Ret new/used

autos

1 500 100 0 0 0 0

5531 - Ret auto

supplies

1 250 100 0 0 0 0
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Date of Experience Payment Status Selling Terms High Credit (US$) Now Owes (US$) Past Due (US$) Months Since Last Sale

05/23 Pays Promptly - 0 750 0 1

05/23 Pays Promptly N30 90,000 60,000 0 1

05/23 Pays Promptly - 30,000 10,000 0 1

05/23 Pays Promptly - 15,000 10,000 0 1

05/23 Pays Promptly - 5,000 0 0 Between 4 and 5 Months

05/23 Pays Promptly - 2,500 250 0 1

05/23 Pays Promptly - 1,000 0 0 1

05/23 Pays Promptly - 500 250 0 1

05/23 Pays Promptly - 500 0 0 Between 6 and 12 Months

05/23 Pays Promptly - 500 0 0 Between 6 and 12 Months

05/23 - Cash account 250 0 0 1

04/23 Pays Promptly - 100,000 15,000 0 1

04/23 Pays Promptly - 20,000 20,000 0 1

04/23 Pays Promptly - 10,000 0 0 1

04/23 Pays Promptly - 750 750 0 1

04/23 Pays Promptly - 500 0 0 Between 2 and 3 Months

04/23 Pays Promptly - 500 0 0 1

04/23 Pays Promptly - 100 100 0 1

04/23 - PROX 750 0 0 Between 6 and 12 Months

03/23 Pays Promptly - 1,000 0 0 Between 6 and 12 Months

12/22 Pays Promptly - 500 0 0 Between 6 and 12 Months

11/22 Pays Promptly - 250 0 0 Between 6 and 12 Months

11/22 Pays Promptly N30 100 0 0 Between 6 and 12 Months

09/22 - Cash account 100 0 0 1

06/22 - Cash account 50 0 0 Between 4 and 5 Months

05/22 Pays Promptly - 30,000 15,000 0 -

04/22 - Cash account 250 0 0 1

01/22 Pays Promptly - 35,000 20,000 0 1

12/21 Pays Promptly - 15,000 10,000 0 1

11/21 Pays Slow 120+ - 1,000 1,000 1,000 -

Other Payment Categories Experience Total Amount

Cash experiences 4 US$ 650

Payment record unknown 1 US$ 750

Unfavorable comments 0 US$ 0

61 - Nondepository

Credit Institutions

1 100 100 0 0 0 0

6159 - Misc business

credit

1 100 100 0 0 0 0

73 - Business Services 3 2,500 100 0 0 0 0

7389 - Misc business

service

3 2,500 100 0 0 0 0

99 - Nonclassifiable

Establishments

5 35,000 100 0 0 0 0

9999 - Nonclassified 5 35,000 100 0 0 0 0

TRADE LINES

OTHER PAYMENT CATEGORIES
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Other Payment Categories Experience Total Amount

Placed for collections 0 US$ 0

Total in D&B's file 30 US$ 361,850

Accounts are sometimes placed for collection even though the existence or amount of the debt is disputed. Payment

experiences reflect how bills are met in relation to the terms granted. In some instances payment beyond terms can be the

result of disputes over merchandise, skipped invoices etc. Each experience shown represents a separate account reported by a

supplier. Updated trade experiences replace those previously reported.

Legal Events

The following Public Filing data is for information purposes only and is not the official record. Certified copies can only be

obtained from the official source.

UCC Filing - Continuation

Filing Date 03/16/2021

Filing Number 210316-1246000

Received Date 03/22/2021

Original Filing Date 03/16/2006

Original Filing Number 00000181261801

Secured Party MANUFACTURERS AND TRADERS TRUST COMPANY, BUFFALO, NY

Debtors PAPER PLUS, INC., HAGERSTOWN, MD

Filing Office UCC DIVISION, BALTIMORE, MD

UCC Filing - Continuation

Filing Date 01/07/2021

Filing Number 210107-1643001

Received Date 01/18/2021

Original Filing Date 03/22/2016

Original Filing Number 00000181554125

Secured Party HYG FINANCIAL SERVICES, INC., BILLINGS, MT

Debtors WEISS BROS. OF HAGERSTOWN, INC.

Filing Office UCC DIVISION, BALTIMORE, MD

UCC Filing - Original

Filing Date 03/22/2016

Bankruptcies

No

Judgements

0
Latest Filing: -

Liens

0
Latest Filing: -

Suits

0
Latest Filing: -

UCCs

9
Latest Filing: 03/16/2021

EVENTS
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Filing Number 00000181554125

Received Date 03/31/2016

Secured Party HYG FINANCIAL SERVICES, INC., BILLINGS, MT

Debtors WEISS BROS. OF HAGERSTOWN, INC.

Filing Office UCC DIVISION, BALTIMORE, MD

UCC Filing - Continuation

Filing Date 03/15/2016

Filing Number 00000181261801

Received Date 03/24/2016

Original Filing Date 03/16/2006

Original Filing Number 00000181261801

Secured Party MANUFACTURERS AND TRADERS TRUST COMPANY, BUFFALO, NY

Debtors PAPER PLUS, INC., HAGERSTOWN, MD

Filing Office UCC DIVISION, BALTIMORE, MD

UCC Filing - Continuation

Filing Date 03/15/2016

Filing Number 00362009218621

Received Date 07/05/2016

Original Filing Date 03/16/2006

Original Filing Number 00000181261801

Secured Party MANUFACTURERS AND TRADERS TRUST COMPANY, BUFFALO, NY

Secured Party MANUFACTURERS AND TRADERS TRUST COMPANY, BUFFALO, NY

Secured Party MANUFACTURERS AND TRADERS TRUST COMPANY, BUFFALO, NY

Debtors PAPER PLUS, INC., HAGERSTOWN, MD

Debtors and OTHERS

Filing Office UCC DIVISION, BALTIMORE, MD

UCC Filing - Continuation

Filing Date 09/20/2010

Filing Number 00000181261801

Received Date 09/26/2010

Original Filing Date 03/16/2006

Original Filing Number 00000181261801

Secured Party MANUFACTURERS AND TRADERS TRUST COMPANY, BUFFALO, NY

Debtors PAPER PLUS, INC., HAGERSTOWN, MD

Filing Office UCC DIVISION, BALTIMORE, MD
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UCC Filing - Original

Filing Date 10/05/2009

Filing Number 00000181380097

Received Date 10/16/2009

Secured Party INTELLIPACK,INC., TULSA, OK

Debtors WEISS BROS OF HAGERSTOWN,INC.

Debtors and OTHERS

Filing Office UCC DIVISION, BALTIMORE, MD

UCC Filing - Original

Filing Date 07/09/2008

Filing Number 00000181347396

Received Date 08/25/2008

Collateral Equipment and proceeds

Secured Party CISCO SYSTEMS CAPITAL CRP, WAYNE, PA

Debtors WEISS BROS. OF HAGERSTOWN, INC

Filing Office UCC DIVISION, BALTIMORE, MD

UCC Filing - Original

Filing Date 05/15/2008

Filing Number 00000181342495

Received Date 06/18/2008

Collateral Leased Equipment including proceeds and products

Secured Party GREATAMERICA LEASING CORPORATION, CEDAR RAPIDS, IA

Debtors WEISS BROS. OF HAGERSTOWN, INC.

Filing Office UCC DIVISION, BALTIMORE, MD

The public record items contained in this report may have been paid, terminated, vacated or released prior to the date this report was printed. This information may not

be reproduced in whole or in part by any means of reproduction.

There may be additional UCC Filings in D&Bs file on this company available by contacting 1-800-234-3867.

Special Events

Date Event Description

05/31/2023 Business name changed from Weiss Bros. Of Hagerstown, Inc. to Weiss Bros. Of Hagerstown, LLC.

Financials - D&B

A detailed financial statement is not available from this company for publication.

SPECIAL EVENTS
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A detailed financial statement is not available from this company for publication.

D&B currently has no financial information on file for this company.

D&B currently has no financial information on file for this company

D&B currently has no financial information on file for this company

Company Profile

COMPANY OVERVIEW

D-U-N-S

02-260-9788

Legal Form

Corporation (US)

History Record

Clear

Date Incorporated

12/29/2021

Business Commenced On

1938

State of Incorporation

MARYLAND

Ownership

Not publicly traded

Mailing Address

UNITED STATES

Telephone

+1 301 739 3069

Website

www.weissbros.com

Present Control Succeeded

1938

SIC

5085

NAICS

423840

Employees

41

Age (Year Started)

85  Years (1938)

Named Principal

Richard Weiss , PRES

Line of Business

Whol industrial supplies

Street Address:
18038 Oak Ridge Dr,

Hagerstown, MD, 21740,

United States Of America

Corporate and business registrations reported by the secretary of state or other official source as of:  2023-06-06

This data is for informational purposes only, certification can only be obtained through the Office of the Secretary of State.

Registered Name WEISS BROS. OF HAGERSTOWN, LLC

Corporation Type Corporation (US)

State of Incorporation MARYLAND

Registration ID W22450001

Registration Status ACTIVE

Date Status Attained 12/29/2021

Filing Date 12/29/2021

Where Filed SECRETARY OF STATE/DEPARTMENT OF ASSESSMENTS AND TAXATION/CORPORATE CHARTER DIVISION

BUSINESS REGISTRATION
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Registered Agent

Name DOUGLAS S. WALKER

Address 100 N. WEST STREET, EASTON, MD, 216010000

RICHARD WEISS, PRES

DIRECTOR(S): THE OFFICER(S)

PRINCIPALS

Officers

Directors

The following information was reported on: 05/31/2023

The Maryland Secretary of State's business registrations file showed that Weiss Bros. Of Hagerstown, LLC was registered as a Limited Liability Company on December 29,

2021, under file registration number W22450001.

The name was changed from Weiss Bros. of Hagerstown, Inc. to the Weiss Bros. Of Hagerstown, LLC by charter amendment on December 29, 2021.

This business was registered as a Corporation in the State of Maryland on January 02, 1968 but converted to a Limited Liability Company registered in the State of

Maryland on December 29, 2021.

Business started 1938. 100% of capital stock is owned by Richard Weiss.

RICHARD WEISS born 1947. 1962-present active here.

COMPANY EVENTS

The following information was reported on: 05/31/2023

Business Information

Trade Names (FORMERLY: WEISS BROS. OF HAGERSTOWN, INC.); WEISS BROS PAPER; RICHARD WEISS

Description Wholesales industrial supplies (65%). Manufactures coated and laminated packaging paper, specializing in plastic

film (30%).

ADDITIONAL TELEPHONE NUMBER(S): Toll-Free 800 878-9347.

All sales cash. Has 3,500 account(s). Terms are Net 30 days and 1% 10 Net 30 days. Sells to manufacturers, general

public, non profit organizations, retailers, commercial concerns and the government. Territory : Regional.

Employees 41 which includes officer(s) and 2 part-time.

Financing Status Unsecured

Seasonality Nonseasonal.

Tenure Rents

Facilities Rents 38,000 sq. ft. in a one story steel building.

Location Suburban business section on well traveled street.

Related Concerns

SIC/NAICS Information

Industry Code Description

5085 Whol industrial supplies -

50850000 Industrial supplies -

26719903 Plastic film, coated or laminated for packaging -

BUSINESS ACTIVITIES AND EMPLOYEES

Percentage of Business
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Activity Summary

Borrower(Dir/Guar) No

Administrative Debt No

Contractor No

Grantee No

Party excluded from federal program(s) No

Your Information

In Folders: View

Last Login : 06/14/2023 11:48:51 AM

©Dun & Bradstreet, Inc. 2005-2023. All rights reserved

Privacy Policy  | Terms of Use | US Government Employee Disclaimer

NAICS Codes NAICS Description

423840 Industrial Supplies Merchant Wholesalers

326112 Plastics Packaging Film and Sheet (including Laminated) Manufacturing

GOVERNMENT ACTIVITY

Record additional information about this company to supplement the D&B information.

Note: Information entered in this section will not be added to D&B's central repository and will be kept private under your

user ID. Only you will be able to view the information.

Account Number Endorsement/Billing Reference *

award@sepapergroup.com

Sales Representatives

Credit Limit

0

Total Outstanding

0
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FCPS Specific Terms and Conditions – Section II 
 

 
3. PRICING 

 

a. All prices shall remain firm through the first year of the contract. 

Per addendum 1, Envoy Solutions will comply with price increases on a quarterly basis and only 
when supported by documentation.   Any extreme pricing fluctuations above and beyond 10% in a 
given quarter will be discussed with the lead agency and only adjusted if mutually agreed upon. 

 
b. FCPS expects all vendors to provide year over year cost reductions recommendations. 

 

Envoy Solutions will continue to look for alternate ways of saving FCPS reductions in expense.   
We will evaluate products being purchased and efficiencies in products being utilized to evaluate 
that we are offering the best products at the best price possible.   Any savings we are able to 
discover whether it is product, delivery, installation or FCPS labor savings will be reported back to 
FCPS. 

c. In addition to decreasing prices for the balance of the Contract term due to a change in  
market conditions, Contractor may conduct sales promotions involving price reductions 
for a specified lesser period. Contractor may offer Participating Agencies competitive 
pricing which is lower than the not-to-exceed price set forth herein at any time during 
the Contract term and such lower pricing shall not be applied as a global price 
reduction under the Contract. 

Envoy Solutions understands and complies with this section. 

 

d. Price decreases are acceptable at any time, need not be verifiable, and are required 
should the contractor/producer/processor/manufacturer experience a decrease in costs 
associated with the execution of the contract. 

Envoy Solutions understands and complies with this section. 

 

e. Price adjustments from the contractor/producer/processor/manufacturer for any/all 
items may be considered at renewal. The request is subject to approval by the 
Contracting Officer. The request must be submitted in writing at least 60 days prior to 
the renewal term and shall be accompanied by supporting documentation. 

Envoy Solutions understands and complies with this section. 

 

f. Should the awarded vendor, at any time during the life of the contract, sell materials of 
similar quality to another customer, or advertise special discounts or sales, at a price 
below those quoted within the contract, the lowest discounted prices shall be offered to 
FCPS. 

 

Envoy Solutions understands and complies with this section.   If FCPS is buying similar product at 
the same quantity and based on similar installation requirements, Envoy Solutions will offer the 
discounted pricing to FCPS as well.   We feel that we have put forward the best pricing possible 
on the market basket and based on FCPS requirements. 
 

 



None.















Form    W-9
(Rev. October 2018)
Department of the Treasury  
Internal Revenue Service 

Request for Taxpayer 
Identification Number and Certification

Go to www.irs.gov/FormW9 for instructions and the latest information.

Give Form to the  

requester. Do not 

send to the IRS.
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3.

1  Name (as shown on your income tax return). Name is required on this line; do not leave this line blank.

2  Business name/disregarded entity name, if different from above

3  Check appropriate box for federal tax classification of the person whose name is entered on line 1. Check only one of the 
following seven boxes. 

Individual/sole proprietor or 
single-member LLC

 C Corporation S Corporation Partnership Trust/estate

Limited liability company. Enter the tax classification (C=C corporation, S=S corporation, P=Partnership)  

Note: Check the appropriate box in the line above for the tax classification of the single-member owner.  Do not check 
LLC if the LLC is classified as a single-member LLC that is disregarded from the owner unless the owner of the LLC is 
another LLC that is not disregarded from the owner for U.S. federal tax purposes. Otherwise, a single-member LLC that 
is disregarded from the owner should check the appropriate box for the tax classification of its owner.

Other (see instructions) 

4  Exemptions (codes apply only to 
certain entities, not individuals; see 
instructions on page 3):

Exempt payee code (if any)

Exemption from FATCA reporting

 code (if any)

(Applies to accounts maintained outside the U.S.)

5  Address (number, street, and apt. or suite no.) See instructions.

6  City, state, and ZIP code

Requester’s name and address (optional)

7  List account number(s) here (optional)

Part I Taxpayer Identification Number (TIN)

Enter your TIN in the appropriate box. The TIN provided must match the name given on line 1 to avoid 
backup withholding. For individuals, this is generally your social security number (SSN). However, for a 
resident alien, sole proprietor, or disregarded entity, see the instructions for Part I, later. For other 
entities, it is your employer identification number (EIN). If you do not have a number, see How to get a 
TIN, later.

Note: If the account is in more than one name, see the instructions for line 1. Also see What Name and 
Number To Give the Requester for guidelines on whose number to enter.

Social security number

– –

or
Employer identification number 

–

Part II Certification

Under penalties of perjury, I certify that:

1. The number shown on this form is my correct taxpayer identification number (or I am waiting for a number to be issued to me); and
2. I am not subject to backup withholding because: (a) I am exempt from backup withholding, or (b) I have not been notified by the Internal Revenue

Service (IRS) that I am subject to backup withholding as a result of a failure to report all interest or dividends, or (c) the IRS has notified me that I am
no longer subject to backup withholding; and

3. I am a U.S. citizen or other U.S. person (defined below); and

4. The FATCA code(s) entered on this form (if any) indicating that I am exempt from FATCA reporting is correct.

Certification instructions. You must cross out item 2 above if you have been notified by the IRS that you are currently subject to backup withholding because 
you have failed to report all interest and dividends on your tax return. For real estate transactions, item 2 does not apply. For mortgage interest paid, 
acquisition or abandonment of secured property, cancellation of debt, contributions to an individual retirement arrangement (IRA), and generally, payments 
other than interest and dividends, you are not required to sign the certification, but you must provide your correct TIN. See the instructions for Part II, later.

Sign 
Here

Signature of 

U.S. person Date 

General Instructions
Section references are to the Internal Revenue Code unless otherwise 
noted.

Future developments. For the latest information about developments 
related to Form W-9 and its instructions, such as legislation enacted 
after they were published, go to www.irs.gov/FormW9.

Purpose of Form
An individual or entity (Form W-9 requester) who is required to file an 
information return with the IRS must obtain your correct taxpayer 
identification number (TIN) which may be your social security number 
(SSN), individual taxpayer identification number (ITIN), adoption 
taxpayer identification number (ATIN), or employer identification number 
(EIN), to report on an information return the amount paid to you, or other 
amount reportable on an information return. Examples of information 
returns include, but are not limited to, the following.

• Form 1099-INT (interest earned or paid)

• Form 1099-DIV (dividends, including those from stocks or mutual
funds)

• Form 1099-MISC (various types of income, prizes, awards, or gross
proceeds)

• Form 1099-B (stock or mutual fund sales and certain other
transactions by brokers)

• Form 1099-S (proceeds from real estate transactions)

• Form 1099-K (merchant card and third party network transactions)

• Form 1098 (home mortgage interest), 1098-E (student loan interest),
1098-T (tuition)

• Form 1099-C (canceled debt)

• Form 1099-A (acquisition or abandonment of secured property)

Use Form W-9 only if you are a U.S. person (including a resident
alien), to provide your correct TIN. 

If you do not return Form W-9 to the requester with a TIN, you might 
be subject to backup withholding. See What is backup withholding, 
later.

Cat. No. 10231X Form W-9 (Rev. 10-2018)

1 0 3

uctions

Weiss Bros. of Hagerstown, LLC

✔

18038 Oak Ridge Drive

Hagerstown, MD 21740

5 2 0 8 5 6 5 2 2



Acceptable Model

XS-480-12-3

XS-208-12-3

SCO-ES-20S

SLES-20SC

SCO-ES-10S

ABC7E-480

ABC7G

MSF-43AN

CF2S-FS

CF1S-FS

CR2S-FS

CRIS-FS

600PR203W

ST34N-S

SMF49HC-1-5

C24ET6

GSX-10HE

C24ET10-BSC

C24ET10-BSC

SHO-100-G-DBL

CIM0430HA/B40PS

DL1W-SA-PT

Floor Model Drink Cooler, Opens on a Single Side Only, With Casters

Air Screen Cooler, Full Size Floor Model. (Bev-Air Model Is Used Most), With Casters

SCFT-50-NUP

SCFT-60-NUP

DCFSFS

SC-28-NU

SC-36-NU

SC-50-NU

SC-60-NU

SC-74-NU

SC-96-NU

All Purpose Counter 74" Delfield DELFIELD

All Purpose Counter 96" Delfield DELFIELD

All Purpose Counter 50" Delfield DELFIELD

All Purpose Counter 60" Delfield DELFIELD

All Purpose Counter 28" Delfield DELFIELD

All Purpose Counter 36" Delfield DELFIELD

Mobile self-Contained Frost Top Serving Counter, 60"  w/adjustablbe sneeze guards on one side, need flip-up server side tray slide, and LED Lights, With Casters Delfield DELFIELD

FlexiShield Food Shield-Flexible (part of above item), With Casters Delfield DELFIELD

Mobile self-Contained Frost Top Serving Counter, 50"  w/adjustablbe sneeze guards on one side, need flip-up server side tray slide, and LED Lights, With Casters Delfield DELFIELD

Hatco Warmer Food Slide. Two Levels (top & bottom), 5 or 6 Slides Per Level, Slanted Forward

Self-Contained - Heated Mobile, Half Size, (Non-Pass Thru) Warmer, With Casters VULCAN OR TRAULSEN

Countertop Drink Cooler - Lighted (Opens on single side only)

Heated Cabinet - Pass-Thru, With Casters Continental

Self-Contained - One Solid Door Heated (Pass-Thru), With Casters VULCAN OR TRAULSEN

Self-Contained -  Two Solid Door Heated (Pass-Thru), With Casters VULCAN OR TRAULSEN

Self-Contained -  Split Door (Top & Bottom) Solid Heated (Non- Pass Thru), With Casters VULCAN OR TRAULSEN

Refrigerator - One Door (Pass Thru) (115v/60/1-ph, 4.9 amps,NEMA 5-15P, standard), With Casters VICTORY

Refrigerator - Two Door (Pass Thru) (115v/60/1-ph, 4.9 amps,NEMA 5-15P, standard), With Casters VICTORY

Convection Oven - Double Deck, Gas, With Casters Blodgett SOUTHBEND

Ice Maker w/Ice Stroage Bin - Low Profile, Compact, Cube Style, With Casters                                       No casters Ice-O-Matic

Convection Steamer - Electric, Two Compartment, Pressure-less, With Casters                                   No casters Vulcan ONLY WANT BOILERLESS STEA

Convection Steamer - Electric, Two compartment, Pressure-less (480v/60/3-Ph), With Casters                                                                              No casters Vulcan ONLY WANT BOILERLESS STEA

Convection Steamer - Electric, Two compartment, Pressure-less (480v/60/3-Ph), With Casters                        No casters Vulcan ONLY WANT BOILERLESS STEA

Convection Steamer - Gas, Two compartment, Pressure-less, With Casters Southbend ONLY WANT BOILERLESS STEA

Milk Cooler - Single Access, Cold Wall, 8 case capacity, With Casters BEVERAGE AIR

Milk Cooler - Single Access, Cold Wall, 12 case capacity, With Casters BEVERAGE AIR

Milk Cooler- Dual Access, Cold Wall, 8 case capacity, With Casters Beverage Air BEVERAGE AIR

Milk Cooler- Dual Access, Cold Wall, 12 case capacity, With Casters Beverage Air BEVERAGE AIR

Reach In - Refrigerator - One Door, Self-Contained (Non Pass Thru), With Casters Hoshizaki OR VICTORY CAN BE SUBSTIT

Mobile Transport Pan Rack - Fully Assembled, With Casters Regency

Reach In - Freezer - One Door, Self-Contained (Non Pass Thru), With Casters Hoshizaki OR VICTORY CAN BE SUBSTIT

Reach In - Refrigerator - Two Door, Self-Contained (Non Pass Thru), With Casters Hoshizaki OR VICTORY CAN BE SUBSTIT

Self-Service Freezer-Glass Top, With Casters Master-Bilt

Reach In - Freezer -Two Door, Self-Contained (Non Pass Thru), With Casters Hoshizaki OR VICTORY CAN BE SUBSTIT

Combi Oven Steamer- Electric, Boilerless, With Casters Vulcan OR RATIONAL CAN BE SUBSTI

Combi Oven Steamer- Natural Gas, Boilerless, With Casters Vulcan OR RATIONAL CAN BE SUBSTI

Convection Oven - Single, Electric, With Casters Garland SOUTHBEND

Convection Oven - Single, Gas, With Casters SOUTHBEND

Convection Oven- Double, Electric, With Casters Southbend SOUTHBEND

Convection Oven- Double, Gas, With Casters SOUTHBEND

Convection Steamer - Gas, Boilerless, 2 Double Stacked Unit, With Casters OR CLEVELAND CAN BE SUBST

Convection Oven- Double, Electric (480v/60/3-Ph), With Casters Garland SOUTHBEND

RFP 23FS4, KITCHEN AND SERVING LINE EQUIPMENT, SMALLWARES, PARTS, DESIGN AND/OR INSTALLATION SERVING    

Description Acceptable Make Other Makes and Models

Convection Steamer - Electric, Boilerless, 2 Double Stacked Unit (480V), With Casters Groen OR CLEVELAND CAN BE SUBST

Convection Steamer - Electric, Boilerless, 2 Double Stacked Unit (208V), With Casters Groen OR CLEVELAND CAN BE SUBST
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SCS-30

SCS-36

SCS-50

SH-3-NU

TE-46

B-96

SG-2

E-96

P-50

P-60

LED-96

SG19F

SH-4-NU

B-60

SH-5-NU

B-74

E-74

This is a sampling of the categories we offer. There may be requests outside of these categories that we can support in the future.

Services:
Installation - 25%
Inside Delivery - 25%
Equipment Removal - 25%
Other - 5%

Grease Hoods - 15%
Furniture - Front of House - 10%
Work Tables - 10%
Wire Shelving - 10%
Other - 5%

CATEGORIES:
Refrigeration - 5%
Cooking Equipment - 5%
Ice - 5%
Walk In Boxes - 15%

Southbend - 45%
Traulsen - 65%
Victory Refrigeration - 55%
Vulcan - 53%
Other - 5%

Hatco - 35%
Hoshizaki - 55%
Ice-O-Matic - 45%
Imbera USA - 35%
Master-Bilt Products - 45%

Beverage Air - 60%
Continental Refrigerator - 53%
Garland/US Range - 45%
Delfield - 45%
Groen - 40%

RFP 23FS4, KITCHEN AND SERVING LINE EQUIPMENT, SMALLWARES, PARTS, DESIGN AND/OR INSTALLATION SERVI   

Please provide either a Category or Manufacturer Discount Off List Price

Category/Manufacturer          Category/Manufacturer Discount off List Price

74" S/S V-Tray Slide 12" Wide Delfield DELFIELD

74" S/S Workshelf 10" Wide Delfield DELFIELD

60" S/S V-Tray Slide 2" Wide Delfield DELFIELD

Mobile Heated Serving counters, 5 Well, (Includes tray serving line), With Casters Delfield DELFIELD

Flat Heated Top Delfield DELFIELD

Mobile Heated Serving counters, 4 Well,(Includes tray serving line), With Casters Delfield DELFIELD

S/S Open Understorage Delfield DELFIELD

Led Light Fixture Delfield DELFIELD

96" S/S Workshelf 10" Wide Delfield DELFIELD

S/S Open Understorage Delfield DELFIELD

96" S/S V-Tray Slide 12" Wide Delfield DELFIELD

Shelly Fixed Tray Slide Bracket Delfield DELFIELD

Mobile Heated Serving counters, 3 Well, (Includes tray serving line), With Casters Delfield DELFIELD

Top Extension 46" Delfield DELFIELD

Mobile Cashier's Counter, 36 Inches, With Casters Delfield DELFIELD

Mobile Cashier's Counter, 50 Inches, With Casters Delfield DELFIELD

Recessed Top-Utility Cabinet Delfield DELFIELD

Mobile Cashier's Counter, 30 Inches, With Casters Delfield DELFIELD



Smallwares

Brush, All Purpose Clean - Up 8"
Brush, All Purpose Clean -Up 20"
Disher # 12
Disher # 16
Disher # 40
Disher # 50
Disher # 8
Lid Dome Full Size w/Handle
Eutectic Cover Full Size
Glove, Large, Cut Resistant
Knife, Cook's 10" Blade
Knife, Cook's 8" Blade
Knife, Paring/Utility, 3.25" Blade
Knife, Slicing, 12" Blade,Scalloped Edge
Knife, Utility/Slicer 6" Blade, Scalloped Edge
Ladle, Stainless Steel, 8 oz
Lid, Steam Table, Flat Solid 1/2 size Long
Lid, Steam Table, Flat Solid 1/4 size Long
Lid, Steam Table,Transport  Full size Long
Lid, Steam Table,Transport Halfl size Long
Measurer, Aluminum, 2 Quart
Measurer, Aluminum, 4 Quart
Measuring Cup, Polycarbonate, 2 Quart
Measuring Cup, Polycarbonate, 4 Quart
Measuring Cup, Polycarbonate,1 Cup
Measuring Cup, Stainless Steel, 4 pc.
Measuring Spoons, Aluminum, Set of 4
Oven Mitts
Pancake Turner, Flexible
Pitcher, Polycarbonate, 2.5 Quart
Pizza Cutter
Pot Holders
Sandwich Spreader, Plain Edge, 3.5 " Blade
Sandwich Spreader, Scalloped Edge, 3.5 " Blade
Sanitizer Container
Scale, Portion, 1 LB. Capacity
Scale, Portion, 5 LB Capacity
Spatula, High Heat, 13.5" Long
Spatula, Plastic, 13.5" Long
Spatula, Plastic, 9.5" Long
Spoodle, Perforated 6 oz. Capacity
Spoodle, Perforated, 4oz Capacity
Spoodle, Perforated, 8 oz. Capacity
Spoodle, Solid, 2oz Capacity
Spoodle, Solid, 3oz. Capacity
Spoodle, Solid, 4oz Capacity
Spoodle, Solid, 6 oz Capacity
Spoodle, Solid, 8 oz Capacity
Spoon, Perforated Bowl, 13.25" Long Winco   BSPN-13     ea

Winco   FPS-4     ea

Winco   FPS-8     ea

Winco   FPS-2     ea
Winco   FPS-3     ea

Winco   FPS-6     ea

Winco   PSC-10     ea
Winco   PSC-14     ea

Winco   FPP-6     ea

Winco   FPP-8     ea
Winco   FPP-4     ea

Winco   SCAL-66     ea
Winco   PSG-14     ea
Winco   PSH-14     ea

Winco   TN713     ea
Winco   TKP-31     ea

Winco   SCAL-62     ea
Winco   PPL-6R     ea

Winco   TKP-90     ea
Winco   WPC-60     ea

Winco   PH-8N     ea
Winco   PPC-4W     ea

Winco   PMCP-400     ea
Winco   PMCP-25     ea

Winco   OMS-15     ea
Winco   MCP-4P (set)     st

Vollrath   75025     6/cs
Winco   AM-4     ea

Winco   PMCP-200     ea
Winco   PMU-200     ea

Winco   LDI-8     ea
Winco   SPSCH     ea

Vollrath   70005     6/cs
Winco   SPSCQ     ea

Winco   KWP-80     ea
Winco   KWP-30 (2pk)     pk

Winco   KWP-63     ea
Winco   KWP-121     ea

Winco   C-DCF     ea

Winco   KWP-100     ea
Winco   GCRA-L     ea

Winco   ICD-16     ea
Winco   ICD-40     ea

Winco   ICD-8     ea
Winco   ISS-50     ea

WINCO

Winco   ICD-12     ea
Winco   BRN-20P     ea

RFP 23FS4, KITCHEN AND SERVING LINE EQUIPMENT, SMALLWARES, PARTS, DESIGN A      

Acceptable Manufacturer(s)



Smallwares

Spoon, Perforated Bowl, 15.5" Long
Spoon, Slotted Bowl, 15.5" Long
Spoon, Solid Bowl, 15.5" Long
Steam Table Pan, 1/2 Size Long, Solid, 4" Deep
Steam Table Pan, 1/2 Size Perforated, 2.5" Deep
Steam Table Pan, 1/2 Size Solid, 2.5" Deep
Steam Table Pan, 1/2 Size Solid, 4" Deep
Steam Table Pan, 1/2 Size, Perforated, 4" Deep
Steam Table Pan, Full Size ,Perforated, 4" Deep
Steam Table Pan, Full Size, Perforated, 2.5" Deep
Steam Table Pan, Full Size, Solid, 2.5" Deep
Steam Table Pan, Full Size, Solid, 4"  Deep
Thermometer, Food Test, Analog
Thermometer, Oven
Thermometer, Refrigerator/ Freezer
Thermometer, Utility, Wall
Tongs, W/Spring, 12" Long
Tongs, W/Spring, 9" Long
Towels
Vegetable Peeler, 6" Long, Nee Action
Black Pan, 1/2 Size Long Shotgun, 4" Deep
Black Pan, 1/2 Size Long Shotgun, 2.5" Deep
Black Pan, Full Size, 2.5" Deep
Black Pan, Full Size, 4"  Deep
Black Pan, 1/3 Size  4" Deep
Black Pan, 1/3 Size 2.5" Deep
Black Pan, 1/2 Size, 2.5" Deep
Black Pan, 1/2 Size , 4" Deep
Black Pan, 1/4 Size, 2.5" Deep
Black Pan, 1/4 Size , 4" Deep
Black Pan, 1/6 Size, 2.5" Deep
Black Pan, 1/6 Size , 4" Deep
Pizza Pans, Round 16"
Pizza,Screens 16"
Sheet Pans, Full Size
Trays, 5 Cpmt Lunch

Winco   BSSN-15     ea

Carlisle

Winco   SPJH-4HL     ea

Vollrath   75202     12/cs

Winco   SPJH-204PF     ea

Winco   ALXP-1826     ea

Trash Cans/Waste Products - 5%
Other 5%

Cooking Utensils - 5%
Cutlery - 5%
Palateware - 5%
Pans - 5%
Storage - 5%

RFP 23FS4, KITCHEN AND SERVING LINE EQUIPMENT, SMALLWARES, PARTS, DESIGN AND/OR INSTALLATION SM  

Winco   APZS-16     ea

Please provide a discount off list by Category or by Manufacturer

Category/Manufacturer                        Category/Manufacturer Discount off List

Winco   APZT-16     ea
Cambro   64CW110     6/cs
Cambro   62CW110     6/cs

Cambro   42CW110     6/cs
Cambro   44CW110     6/cs

Cambro   24CW110     6/cs
Cambro   22CW110     6/cs

Cambro   34CW110     6/cs
Cambro   32CW110     6/cs

Cambro   14CW110     6/cs
Cambro   12CW110     6/cs

Cambro   24LPCW110     6/cs
Cambro   22LPCW110     6/cs

Winco   VP-300     ea
Winco   BTW-30 (per DZ)     dz

Winco   UT-12     ea
Winco   UT-9     ea

Winco   TMT-IO1     ea
Winco   TMT-RF2     ea

Winco   TMT-P1     ea
Winco   TMT-OV2     ea

Winco   SPJH-102PF     ea

Vollrath   74264     12/cs
Vollrath   74262     12/cs

Vollrath   75204     12/cs

Winco   SPJH-104PF     ea

Winco   BSON-15     ea

Winco   SPJH-202PF     ea

RFP 23FS4, KITCHEN AND SERVING LINE EQUIPMENT, SMALLWARES, PARTS, DESIGN A      

Acceptable Manufacturer(s)

Winco   BSPN-15     ea





List Price Discount Off List Price Qty

87,920.00$ 40% Price is for qty of 
4 

84,120.00$ 40% Price is for qty of 
4

104,880.00$ 40% Price is for qty of 
2 

15,853.00$ 45% Price is for qty of 
1

34,895.00$ 45% Price is for qty of 
1

34,895.00$ 45% Price is for qty of 
1

8,283.00$ 45% Price is for qty of 
1

14,848.00$ 45% Price is for qty of 
1

67,386.00$ 53% Price is for qty of 
1

67,386.00$ 53% Price is for qty of 
1

1,829.00$ 45% Price is for qty of 
1

17,780.00$ 55% Price is for qty of 
1

12,670.00$ 55% Price is for qty of 
1

14,070.00$ 55% Price is for qty of 
1

10,570.00$ 55% Price is for qty of 
1

-$ 0% Price is for qty of 
1

11,271.00$ 60% Price is for qty of 
1

13,221.00$ 60% Price is for qty of 
1

7,934.00$ 60% Price is for qty of 
1

10,483.00$ 60% Price is for qty of 
1

62,810.00$ 53% Price is for qty of 
1

60,286.00$ 45% Price is for qty of 
1

63,368.00$ 53% Price is for qty of 
1

65,854.00$ 53% Price is for qty of 
1

33,948.00$ 45% Price is for qty of 
1

12,261.00$ 45% Price is for qty of 
1

29,232.00$ 55% Price is for qty of 
1

41,761.00$ 55% Price is for qty of 
1

15,307.00$ 53% Price is for qty of 
1

31,573.00$ 65% Price is for qty of 
1

18,353.00$ 53% Price is for qty of 
1

6,623.00$ 53% Price is for qty of 
1

20,974.00$ 53% Price is for qty of 
1

2,866.00$ 35% Price is for qty of 
1

5,218.00$ 35% Price is for qty of 
1

11,673.00$ 35% Price is for qty of 
1

25,809.00$ 60% Price is for qty of 
1

16,993.00$ 45% Price is for qty of 
1

19,677.00$ 45% Price is for qty of 
1

10,740.00$ 45% Price is for qty of 
1

2,997.00$ 45% Price is for qty of 
1

3,316.00$ 45% Price is for qty of 
1

4,545.00$ 55% Price is for qty of 
1

5,412.00$ 45% Price is for qty of 
1

6,277.00$ 45% Price is for qty of 
1

8,257.00$ 45% Price is for qty of 
1

$3,452.35 $3,970.20

$4,541.35 $5,222.55

$2,499.75 $2,874.71

$2,976.60 $3,423.09

$1,648.35 $1,895.60

$1,823.80 $2,097.37

$10,822.35 $12,445.70

$5,907.00 $6,793.05

$9,346.15 $10,748.07

$10,323.60 $11,872.14

$7,587.45 $8,725.57

$3,391.70 $3,900.46

  
$3,112.81 $3,579.73

$1,862.90 $2,142.34

$9,857.78 $11,336.45

  
$7,194.29 $8,273.43

  
$11,050.55 $12,045.10

  
$8,625.91 $9,919.80

$13,154.40 $15,127.56

$18,792.45 $21,611.32

$18,671.40 $20,538.54

$6,743.55 $7,755.08

   AMERS
$29,782.96 $32,165.60

   AMERS
$30,951.38 $33,427.49

   AMERS
$29,520.70 $31,882.36

   AMERS
$33,157.30 $35,809.88

 
$3,173.60 $3,649.64

 
$4,193.20 $4,822.18

 
$4,508.40 $5,184.66

 
$5,288.40 $6,081.66

    UTED
$4,756.50 $5,469.98

$0.00 $0.00

    UTED
$5,701.50 $6,556.73

    UTED
$6,331.50 $7,281.23

$1,005.95 $1,156.84
    UTED

$8,001.00 $9,201.15

    ITUTED

$31,671.42 $36,422.13

    ITUTED
$31,671.42 $34,205.13

$4,555.65 $5,239.00

$8,166.40 $9,391.36

$19,192.25 $20,727.63

$19,192.25 $20,727.63

    TITUTED
$62,928.00 $67,332.96

$8,719.15 $10,027.02

            G LINE MARKET BASKET

   Net Price
Net Price Plus Delivery/Install - 
Uncrating Category

    TITUTED
$52,752.00 $56,444.64

    TITUTED

$50,472.00 $54,005.04



4,807.00$ 45% Price is for qty of 
1

6,888.00$ 45% Price is for qty of 
1

7,562.00$ 45% Price is for qty of 
1

8,075.00$ 45% Price is for qty of 
1

16,217.00$ 55% Price is for qty of 
1

3,451.00$ 45% Price is for qty of 
1

2,996.00$ 45% Price is for qty of 
1

310.00$ 45% Price is for qty of 
1

3,164.00$ 45% Price is for qty of 
1

2,621.00$ 45% Price is for qty of 
1

3,296.00$ 45% Price is for qty of 
1

3,168.00$ 45% Price is for qty of 
1

6,839.00$ 45% Price is for qty of 
1

15,870.00$ 45% Price is for qty of 
1

2,124.00$ 45% Price is for qty of 
1

17,920.00$ 45% Price is for qty of 
1

2,616.00$ 45% Price is for qty of 
1

2,476.00$ 45%
Price is for qty of 
1

                       

            NG LINE DISCOUNTS

          

$1,438.80 $1,654.62

$1,361.80 $1,566.07

$1,168.20 $1,343.43

$9,856.00 $11,334.40

$3,761.45 $4,325.67

$8,728.50 $10,037.78

$1,812.80 $2,084.72

$1,742.40 $2,003.76

$1,740.20 $2,001.23

$1,441.55 $1,657.78

$1,647.80 $1,894.97

$170.50 $213.13

$8,919.35 $10,257.25

$1,898.05 $2,182.76

$4,159.10 $4,782.97

$4,441.25 $5,107.44

$2,643.85 $3,040.43

$3,788.40 $4,356.66
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$5.40 48% $2.81

$4.42 48% $2.30

$5.93 48% $3.08

$3.51 48% $1.83
$3.70

$5.24

48%

48%

$1.92

$2.72

$2.61 48% $1.36
$5.24

$5.93

48%

48%

$2.72

$3.08
$4.42 48% $2.30

$82.83 48% $43.07
$11.66

$3.79

48%

48%

$6.06

$1.97
$19.12 48% $9.94

$2.11 48% $1.10
$2.85

$82.83

48%

48%

$1.48

$43.07
$11.91 48% $6.19

$7.79 48% $4.05
$13.77

$15.67

48%

48%

$7.16

$8.15
$10.95 48% $5.69

$24.88 48% $12.94
$4.25

$5.16

48%

48%

$2.21

$2.68
$8.29 48% $4.31

$40.10 35% $26.07
$33.91

$16.32

48%

48%

$17.63

$8.49
$18.35 48% $9.54

$6.09 48% $3.17
$15.80

$68.70

48%

35%

$8.22

$44.66
$10.92 48% $5.68

$21.21 48% $11.03
$14.65

$11.55

48%

48%

$7.62

$6.01
$16.60 48% $8.63

$42.88 48% $22.30
NO BID.

$24.64

48%

48%

$0.00

$12.81
$19.37 48% $10.07

$15.94 48% $8.29
$15.94

$15.94

48%

48%

$8.29

$8.29
$17.83 48% $9.27

$12.87 48% $6.69

$15.94 48% $8.29
$18.46 48% $9.60

          AND /OR INSTALLATION SMALLWARES MARKET BASKET

List Price Discount Off List Price Net Price Category



$6.04 48% $3.14

$11.44 66% $7.55

$41.62 48% $21.64

$74.90 35% $48.69

$36.82

135
            MALLWARES DISCOUNT

$9.27 48% $4.82

          

$11.36 48% $5.91

$25.65 48% $13.34

$9.10 44% $5.10
$8.10 44% $4.54

$11.05 44% $6.19
$13.10 44% $7.34

$18.20 44% $10.19
$14.65 44% $8.20

$15.05 44% $8.43
$10.95 44% $6.13

$33.45 44% $18.73
$26.35 44% $14.76

$24.90 44% $13.94
$19.95 44% $11.17

$8.94 48% $4.65
$16.79 48% $8.73

$4.53 48% $2.36
$3.68 48% $1.91

$3.84 48% $2.00
$6.67 48% $3.47

$7.46 48% $3.88
$6.91 48% $3.59

$49.52 48% $25.75

$148.20 35% $96.33
$97.00 35% $63.05

$113.30 35% $73.65

$60.93 48% $31.68
48% $19.15

$5.65 48% $2.94

$32.37 48% $16.83

          AND /OR INSTALLATION SMALLWARES MARKET BASKET

List Price Discount Off List Price Net Price Category

$6.04 48% $3.14
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