








4)

5)

6)

7

8)

9)

Order of Precedence. In the event of a conflict in the provisions of the Contract as accepted by
Region 4 ESC, the following order of precedence shall prevail:

i.  This Contract

ii. Offeror's Best and Final Offer
iii.  Offeror's proposal
iv. RFP and any addenda

Commencement of Work. The Contractor is cautioned not to commence any billable work or
provide any material or service under this Contract until Contractor receives a purchase order
for such work or is otherwise directed to do so in writing by Region 4 ESC.

Entire Agreement (Parol evidence). The Contract, as specified above, represents the final
written expression of agreement. All agreements are contained herein and no other agreements
or representations that materially alter it are acceptable.

Assignment of Contract. No assignment of Contract may be made without the prior written
approval of Region 4 ESC. Contractor is required to notify Region 4 ESC when any material
change in operations is made (i.e., bankruptcy, change of ownership, merger, etc.).

Novation. If Contractor sells or transfers all assets or the entire portion of the assets used to
perform this Contract, a successor in interest must guarantee to perform all obligations under
this Contract. Region 4 ESC reserves the right to accept or reject any new party. A change of
name agreement will not change the contractual obligations of Contractor.

Contract Alterations. No alterations to the terms of this Contract shall be valid or binding unless
authorized and signed by Region 4 ESC.

10) Adding Authorized Distributors/Dealers. Contractor is prohibited from authorizing additional

distributors or dealers, other than those identified at the time of submitting their proposal, to sell
under the Contract without notification and prior written approval from Region 4 ESC. Contractor
must notify Region 4 ESC each time it wishes to add an authorized distributor or dealer.
Purchase orders and payment can only be made to the Contractor unless otherwise approved
by Region 4 ESC. Pricing provided to members by added distributors or dealers must also be
less than or equal to the Contractor’s pricing.

11) TERMINATION OF CONTRACT

a) Cancellation for Non-Performance or Contractor Deficiency. Region 4 ESC may terminate
the Contract if purchase volume is determined to be low volume in any 12-month period.
Region 4 ESC reserves the right to cancel the whole or any part of this Contract due to
failure by Contractor to carry out any obligation, term or condition of the contract. Region 4
ESC may issue a written deficiency notice to Contractor for acting or failing to act in any of
the following:

i. Providing material that does not meet the specifications of the Contract;

ii. Providing work or material was not awarded under the Contract;

iii. Failing to adequately perform the services set forth in the scope of work and
specifications;

iv. Failing to complete required work or furnish required materials within a reasonable
amount of time;

v. Failing to make progress in performance of the Contract or giving Region 4 ESC reason
to believe Contractor will not or cannot perform the requirements of the Contract; or
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vi. Performing work or providing services under the Contract prior to receiving an
authorized purchase order.

Upon receipt of a written deficiency notice, Contractor shall have ten (10) days to provide a
satisfactory response to Region 4 ESC. Failure to adequately address all issues of concern
may result in Contract cancellation. Upon cancellation under this paragraph, all goods,
materials, work, documents, data and reports prepared by Contractor under the Contract
shall immediately become the property of Region 4 ESC.

b) Termination for Cause. If, for any reason, Contractor fails to fulfill its obligation in a timely
manner, or Contractor violates any of the covenants, agreements, or stipulations of this
Contract Region 4 ESC reserves the right to terminate the Contract immediately and pursue
all other applicable remedies afforded by law. Such termination shall be effective by delivery
of notice, to the Contractor, specifying the effective date of termination. In such event, all
documents, data, studies, surveys, drawings, maps, models and reports prepared by
Contractor will become the property of the Region 4 ESC. If such event does occur,
Contractor will be entitled to receive just and equitable compensation for the satisfactory
work completed on such documents.

c) Delivery/Service Failures. Failure to deliver goods or services within the time specified, or
within a reasonable time period as interpreted by the purchasing agent or failure to make
replacements or corrections of rejected articles/services when so requested shall constitute
grounds for the Contract to be terminated. In the event Region 4 ESC must purchase in an
open market, Contractor agrees to reimburse Region 4 ESC, within a reasonable time
period, for all expenses incurred.

d) Force Majeure. If by reason of Force Majeure, either party hereto shall be rendered unable
wholly or in part to carry out its obligations under this Agreement then such party shall give
notice and full particulars of Force Majeure in writing to the other party within a reasonable
time after occurrence of the event or cause relied upon, and the obligation of the party giving
such notice, so far as it is affected by such Force Majeure, shall be suspended during the
continuance of the inability then claimed, except as hereinafter provided, but for no longer
period, and such party shall endeavor to remove or overcome such inability with all
reasonable dispatch.

The term Force Majeure as employed herein, shall mean acts of God, strikes, lockouts, or
other industrial disturbances, act of public enemy, orders of any kind of government of the
United States or the State of Texas or any civil or military authority; insurrections; riots;
epidemics; landslides; lighting; earthquake; fires; hurricanes; storms; floods; washouts;
droughts; arrests; restraint of government and people; civil disturbances; explosions,
breakage or accidents to machinery, pipelines or canals, or other causes not reasonably
within the control of the party claiming such inability. It is understood and agreed that the
settlement of strikes and lockouts shall be entirely within the discretion of the party having
the difficulty, and that the above requirement that any Force Majeure shall be remedied with
all reasonable dispatch shall not require the settlement of strikes and lockouts by acceding
to the demands of the opposing party or parties when such settlement is unfavorable in the
judgment of the party having the difficulty.

e) Standard Cancellation. Region 4 ESC may cancel this Contract in whole or in part by
providing written notice. The cancellation will take effect 30 business days after the other
party receives the notice of cancellation. After the 30th business day all work will cease
following completion of final purchase order.

12) Licenses. Contractor shall maintain in current status all federal, state and local licenses, bonds
and permits required for the operation of the business conducted by Contractor. Contractor shall
remain fully informed of and in compliance with all ordinances and regulations pertaining to the
lawful provision of services under the Contract. Region 4 ESC reserves the right to stop work
and/or cancel the Contract if Contractor’s license(s) expire, lapse, are suspended or terminated.
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13) Survival Clause. All applicable software license agreements, warranties or service agreements
that are entered into between Contractor and Region 4 ESC under the terms and conditions of
the Contract shall survive the expiration or termination of the Contract. All Purchase Orders
issued and accepted by Contractor shall survive expiration or termination of the Contract for a
period of up to one year beyond the term of the Contract.

14) Delivery. Conforming product shall be shipped within 7 days of receipt of Purchase Order. If
delivery is not or cannot be made within this time period, the Contractor must receive
authorization for the delayed delivery. The order may be canceled if the estimated shipping time
is not acceptable. All deliveries shall be freight prepaid, F.O.B. Destination and shall be included
in all pricing offered unless otherwise clearly stated in writing.

15) Inspection & Acceptance. If defective or incorrect material is delivered, Region 4 ESC may make
the determination to return the material to the Contractor at no cost to Region 4 ESC. The
Contractor agrees to pay all shipping costs for the return shipment. Contractor shall be
responsible for arranging the return of the defective or incorrect material.

16) Payments. Payment shall be made after satisfactory performance, in accordance with all
provisions thereof, and upon receipt of a properly completed invoice.

17) Price Adjustments. Should it become necessary or proper during the term of this Contract to
make any change in design or any alterations that will increase price, Region 4 ESC must be
notified immediately. Price increases must be approved by Region 4 ESC and no payment for
additional materials or services, beyond the amount stipulated in the Contract shall be paid
without prior approval. All price increases must be supported by manufacturer documentation,
or a formal cost justification letter. Contractor must honor previous prices for thirty (30) days
after approval and written notification from Region 4 ESC. It is the Contractor’s responsibility to
keep all pricing up to date and on file with Region 4 ESC. All price changes must be provided
to Region 4 ESC, using the same format as was provided and accepted in the Contractor’s
proposal.

Price reductions may be offered at any time during Contract. Special, time-limited reductions
are permissible under the following conditions: 1) reduction is available to all users equally; 2)
reduction is for a specific period, normally not less than thirty (30) days; and 3) original price is
not exceeded after the time-limit. Contractor shall offer Region 4 ESC any published price
reduction during the Contract term.

18) Audit Rights. Contractor shall, at its sole expense, maintain appropriate due diligence of all
purchases made by Region 4 ESC and any entity that utilizes this Contract. Region 4 ESC
reserves the right to audit the accounting for a period of three (3) years from the time such
purchases are made. This audit right shall survive termination of this Agreement for a period of
one (1) year from the effective date of termination. Region 4 ESC shall have the authority to
conduct random audits of Contractor's pricing at Region 4 ESC's sole cost and expense.
Notwithstanding the foregoing, in the event that Region 4 ESC is made aware of any pricing
being offered that is materially inconsistent with the pricing under this agreement, Region 4 ESC
shall have the ability to conduct an extensive audit of Contractor’s pricing at Contractor’s sole
cost and expense. Region 4 ESC may conduct the audit internally or may engage a third-party
auditing firm. In the event of an audit, the requested materials shall be provided in the format
and at the location designated by Region 4 ESC.
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19) Discontinued Products. If a product or model is discontinued by the manufacturer, Contractor
may substitute a new product or model if the replacement product meets or exceeds the
specifications and performance of the discontinued model and if the discount is the same or
greater than the discontinued model.

20) New Products/Services. New products and/or services that meet the scope of work may be
added to the Contract. Pricing shall be equivalent to the percentage discount for other products.
Contractor may replace or add product lines if the line is replacing or supplementing products,
is equal or superior to the original products, is discounted similarly or greater than the original
discount, and if the products meet the requirements of the Contract. No products and/or services
may be added to avoid competitive procurement requirements. Region 4 ESC may require
additions to be submitted with documentation from Members demonstrating an interest in, or a
potential requirement for, the new product or service. Region 4 ESC may reject any additions
without cause.

21) Options. Optional equipment for products under Contract may be added to the Contract at the
time they become available under the following conditions: 1) the option is priced at a discount
similar to other options; 2) the option is an enhancement to the unit that improves performance
or reliability.

22) Warranty Conditions. All supplies, equipment and services shall include manufacturer's
minimum standard warranty and one (1) year labor warranty unless otherwise agreed to in
writing.

23) Site Cleanup. Contractor shall clean up and remove all debris and rubbish resulting from their
work as required or directed. Upon completion of the work, the premises shall be left in good
repair and an orderly, neat, clean, safe and unobstructed condition.

24) Site Preparation. Contractor shall not begin a project for which the site has not been prepared,
unless Contractor does the preparation work at no cost, or until Region 4 ESC includes the cost
of site preparation in a purchase order. Site preparation includes, but is not limited to moving
furniture, installing wiring for networks or power, and similar pre-installation requirements.

25) Reqistered Sex Offender Restrictions. For work to be performed at schools, Contractor agrees
no employee or employee of a subcontractor who has been adjudicated to be a registered sex
offender will perform work at any time when students are or are reasonably expected to be
present. Contractor agrees a violation of this condition shall be considered a material breach
and may result in the cancellation of the purchase order at Region 4 ESC’s discretion.
Contractor must identify any additional costs associated with compliance of this term. If no
costs are specified, compliance with this term will be provided at no additional charge.

26) Safety measures. Contractor shall take all reasonable precautions for the safety of employees
on the worksite and shall erect and properly maintain all necessary safeguards for protection of
workers and the public. Contractor shall post warning signs against all hazards created by its
operation and work in progress. Proper precautions shall be taken pursuant to state law and
standard practices to protect workers, general public and existing structures from injury or
damage.

27) Smoking. Persons working under the Contract shall adhere to local smoking policies. Smoking
will only be permitted in posted areas or off premises.
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28) Stored materials. Upon prior written agreement between the Contractor and Region 4 ESC,
payment may be made for materials not incorporated in the work but delivered and suitably
stored at the site or some other location, for installation at a later date. An inventory of the stored
materials must be provided to Region 4 ESC prior to payment. Such materials must be stored
and protected in a secure location and be insured for their full value by the Contractor against
loss and damage. Contractor agrees to provide proof of coverage and additionally insured upon
request. Additionally, if stored offsite, the materials must also be clearly identified as property
of Region 4 ESC and be separated from other materials. Region 4 ESC must be allowed
reasonable opportunity to inspect and take inventory of stored materials, on or offsite, as
necessary. Until final acceptance by Region 4 ESC, it shall be the Contractor's responsibility to
protect all materials and equipment. Contractor warrants and guarantees that title for all work,
materials and equipment shall pass to Region 4 ESC upon final acceptance.

29) Funding Out Clause. A Contract for the acquisition, including lease, of real or personal property
is a commitment of Region 4 ESC’s current revenue only. Region 4 ESC retains the right to
terminate the Contract at the expiration of each budget period during the term of the Contract
and is conditioned on a best effort attempt by Region 4 ESC to obtain appropriate funds for
payment of the contract.

30) Indemnity. Contractor shall protect, indemnify, and hold harmless both Region 4 ESC and its
administrators, employees and agents against all claims, damages, losses and expenses
arising out of or resulting from the actions of the Contractor, Contractor employees or
subcontractors in the preparation of the solicitation and the later execution of the Contract. Any
litigation involving either Region 4 ESC, its administrators and employees and agents will be in
Harris County, Texas.

31) Marketing. Contractor agrees to allow Region 4 ESC to use their name and logo within website,
marketing materials and advertisement. Any use of Region 4 ESC name and logo or any form
of publicity, inclusive of press releases, regarding this Contract by Contractor must have prior
approval from Region 4 ESC.

32) Certificates of Insurance. Certificates of insurance shall be delivered to the Region 4 ESC prior
to commencement of work. The Contractor shall give Region 4 ESC a minimum of ten (10)
days’ notice prior to any modifications or cancellation of policies. The Contractor shall require
all subcontractors performing any work to maintain coverage as specified.

33) Legal Obligations. It is Contractor’s responsibility to be aware of and comply with all local, state,
and federal laws governing the sale of products/services and shall comply with all laws while
fulfilling the Contract. Applicable laws and regulation must be followed even if not specifically
identified herein.
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REGIONS

24-08 Addendum 4
Fastenal Company
Supplier Response

Event Information

Number:
Title:

Type:

Issue Date:
Deadline:
Notes:

24-08 Addendum 4

Maintenance, Repair and Operations (MRO) Supplies, Equipment,
and Related Products and Services

Request for Proposal

5/15/2024

6/27/2024 02:00 PM (CT)

Oral communications concerning this RFP shall not be binding and
shall in no way excuse an Offeror of the obligations set forth in this
proposal.

Only online proposals will be accepted. Proposals must be submitted
via Region 4 ESC's online procurement system:
region4esc.ionwave.net.

No manual, emailed, or faxed proposals will be accepted.

NON-MANDATORY PRE-PROPOSAL CONFERENCE

Meeting to be held on
Thursday, May 30, 2024 at 10:00 am CST
via ZOOM. Click here to join.

Offerors are strongly encouraged, but not required to participate in a
pre-proposal conference with the Procurement and Operations
Specialist.

Page 1 of 41 pages
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https://esc4.zoom.us/j/97944602431

Contact Information

Address: Finance and Operations
7145 West Tidwell Road
TX 77092

Email: questions@esc4.net
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Fastenal Company Information

Address: 2001 Theurer Blvd
Winona, MN 55987
Phone: (507) 313-7206

Web Address: www.fastenal.com

By submitting your response, you certify that you are authorized to represent and bind your company.

William Drazkowski govsales@fastenal.com
Signature Emalil

Submitted at 6/27/2024 10:40:36 AM (CT)

Requested Attachments

Fastenal Company_ RFP 24-08
OFFER AND CONTRACT SIGNATURE FORM Offer and Contract Signature
Form.pdf
Please complete the Offer and Contract Signature Form, located on the Attachments tab, and upload the completed
document here.
Fastenal Company_Appendix B &
Revised Contract.zip

Please complete the Terms & Conditions Acceptance Form, located on the Attachments tab, and upload the
completed document here.

Appendix B - Terms & Conditions Acceptance Form

Acknowledgment and Acceptance of Region 4 ESC's Open Records  Fastenal Company RFP 24-08
Appendix C - Open Records

Policy Policy.pdf
Please complete the Acknowledgment and Acceptance of Region 4 ESC's Open Records Policy, located on the
Attachments tab, and upload the completed document here.
Fastenal Company_ RFP 24-08
Antitrust Certification Statements Appendix C - Antitrust Certification
Statements.pdf
Please complete the Antitrust Certification Statements, located on the Attachments tab, and upload the completed
document here.

Fastenal Company_1295

Certificate of Interested Parties (Form 1295) Exemption Letter.pdf

Must complete the form online at: https://www.ethics.state.tx.us/whatsnew/elf info_form1295.htm

Fastenal Company_RFP 24-08
Texas Government Code 2270 Verification Form Appendix C - Texas Government
Code 2270.pdf

Please complete the Texas Government Code 2270 Verification Form, located on the Attachments tab, and upload the
completed document here.

Fastenal Company_24-

RFP 24-08 Market Basket 08 MarketBasket 2024 06_10.xls
X

Please complete the OMNIA Partners - Market Basket, located on the Attachments tab, and upload the completed
documents here.

Value Add Fastenal Company_Value Add.pdf
Provide any additional information related to products and services Offeror proposes to enhance and add value to the

Contract. Furniture can be included as a Value-Add, include any fees such as installation, delivery options,
setup/cleaning, classroom design/layout, special orders, etc.
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Submit FEIN and Dunn & Bradstreet report. Fastenal Company_FEIN & D&B

Report.zip
Upload FEIN and Dunn & Brandstreet report here.
Diversity Program Certifications No response
If there are any diversity programs, provide a copy of their certification.
Minority Women Business Enterprise Certification No response
Please upload Minority Women Business Enterprise Certification if applicable.
Small Business Enterprise (SBE) or Disadvantaged Business No response

Enterprise (DBE) Certification

Please upload Small Business Enterprise (SBE) or Disadvantaged Business Enterprise (DBE) Certification if
applicable.

Historically Underutilized Business (HUB) Certification No response
Please upload Historically Underutilized Business (HUB) Certification if applicable.
Historically Underutilized Business Zone Enterprise (HUBZone) No response
Please upload Historically Underutilized Business Zone Enterprise (HUBZone) if applicable.
Other recognized diversity certificate holder No response
Please upload other recognized diversity certificate holder if applicable.
Additional Agreements Offeror will require Participating Agencies to Fastenal Company_Additional

sign. Agreements.zip

Upload any additional agreements offeror will require Participating Agencies here.

o o Fastenal Company_RFP 24-08
OMNIA Partners - Exhibit F Federal Funds Certifications Exhibit F Federal Funds
Certifications.pdf
Please complete the OMNIA Partners - Exhibit F Response for National Cooperative Contract located on the
Attachments tab and upload the completed documents here.
Fastenal Company_RFP 24-08
OMNIA Partners - Exhibit G New Jersey Business Compliance Exhibit G New Jersey Business
Compliance.pdf
Please complete the OMNIA Partners - Exhibit G New Jersey Business Compliance forms, located on the Attachments
tab, and upload the completed documents here.

MRO Addendum gallosdt?nal Company_Addenda 1 &

Response Attachments

Fastenal Company_Catalog.pdf

Fastenal Company Catalog
8 & 24. Return Policy.pdf

Return policy as referenced in Attribute questions 8 & 24
33. 2024 ESG Report.pdf

ESG Report as referenced in Attribute question 33
34. Supply Chain Diversity Overview.pdf

Supply Chain Diversity Overview as referenced in Attribute question 34
38 & 64. Reseller Listing.xlIsx

Reseller Listing as referenced in Attribute questions 38 & 64
39. Key Employee Overview.pdf

Key Employee Overview as referenced in Attribute question 39

Page 4 of 41 pages Vendor: Fastenal Company 24-08 Addendum 4



41. Litigation Disclosure.pdf
Litigation Disclosure as referenced in Attribute question 41
49 & 50. Fastenal Location Details.xIsx
Fastenal Location Details as referenced in Attribute questions 49 & 50

Bid Attributes

1 | Oral Communication

Oral communications concerning this RFP shall not be binding and shall in no way excuse an Offeror of the
obligations set forth in this proposal.

| have read and agree.

2 | Scope of Work

Please download and thoroughly review the Scope of Work, located on the Attachments Tab. Indicate your review
and acceptance below.

| have read and agree.

3 | Terms and Conditions

Please download and thoroughly review the Terms and Conditions, located on the Attachments Tab. Indicate your
review and acceptance below.

| have read and agree.

4 | Products/Pricing - Upload on Response Attachments Tab

Offerors shall provide pricing based on a discount from a manufacturer's price list, or fixed price, or a combination
of both with indefinite quantities. Offeror may offer their complete product, and service offering as a balance of line.
Prices listed will be used to establish the extent of a manufacturer's product lines, services, warranties, etc. that are
available from Offeror and the pricing per item. Multiple percentage discounts are acceptable if, where different
percentage discounts apple, the different percentages are specified. Additional pricing and/or discounts may be
included. Products and services proposed are to be priced separately with all ineligible items identified. Offerors
may elect to limit their proposals to any category or categories. The discount proposed shall remain the same
throughout the term of the contract and at all renewal options. Price lists must contain the following: (if applicable)

Manufacturer Part #

Offeror's Part # (if different from manufacturer part #)
Description

Manufacturers Suggested List Price and Net Price
Net price to Region 4 ESC (including freight)

S | Is pricing available for all products and services?

Yes
CINo

6 | Shipping Costs

Describe any shipping and/or delivery charges including the methodology for when said charges will be calculated
for (1) orders placed on the Offerors website; (2) orders picked up at the retail store/storefront location; (3) orders
delivered by supplier employees.

Irrespective of ordering method, only if a customer would choose to utilize a third-party carrier for expedited
delivery, would shipping & handling fees apply. Any fees would be pre-approved by the customer prior to order
placement. Shipping costs may also apply for sourced items (items which are not a part of Fastenal’s current
product offering).
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7 | Warranty Pricing
Provide pricing for warranties on all products and services.

|Fastena| does not charge any additional warranty fees.

8 | Describe any return or restocking fees.

|Please see the attached Return Policy.

9 | Describe any installation charges and when they are applicable.

|N0 installation charges will apply.

1 | Discounts or Rebates

Describe any additional discounts, special offers, promotions or rebates available. Additional discounts or rebates
may be offered for large quantity orders, single ship to location, growth, annual spend, guaranteed quantity, etc.

The various incentives offered by Fastenal are designed to encourage the adoption of supply chain processes
which, when implemented in partnership with Fastenal, provide maximum value to the members. Each Agency’s
needs are unique, so Fastenal can work with each Participating Agency to design an incentive program that works
for them. Specific offerings may vary depending on the scope of work, level of commitment, etc.

1 | Verification of Contract Pricing
Describe how customers verify they are receiving Contract pricing.

Fastenal's Contract Management System drives compliance to the Fastenal branch point-of-sale (POS) system.
The function of linking branch accounts to the Contract Management System is to establish the relationship
between the customer account at the branch and the terms, conditions, and pricing of the enterprise-level
contract. Fastenal is committed to contract compliance. When contracts are implemented, terms and conditions
are entered by our contract compliance team and controlled by this group for the life of the contract to ensure
compliance on a local level. Regular business reviews are conducted with the customer to ensure the terms and
conditions established in the contract are fully executed.

1 [ Describe invoicing process. Include payment terms and acceptable methods of payment outlining any
2 | associated fees pertaining to credit card/p-cards.

Invoicing processes can be customized to meet the needs of each individual customer. We can invoice per order,
weekly, or bi-weekly, via hard copy (mail), fax, email, or ecommerce. Payment terms are Net 30 days. The
preferred method of payment is via Electronic Funds Transfer (EFT). Checks are also accepted and credit card
payments are acceptable at time of purchase. No additional fees apply to the use of credit cards/p-cards.

1 | Frequency of Pricing Updates

Propose the frequency of updates to the Offeror’s pricing structure. Describe any proposed indices to guide price
adjustments. If offering a catalog contract with discounts by category, while changes in individual pricing may
change, the category discounts should not change over the term of the Contract.

Customer Core Items & pricing will be reviewed semi-annually (based upon contract start date) throughout the
Agreement term. In addition, should Seller's cost on an item(s) increase 5% or greater prior to the review period,
Seller reserves the right to propose a new price to Region 4 ESC. Region 4 ESC may accept or reject said pricing
adjustment. If Region 4 ESC rejects the pricing adjustment, Seller may remove the applicable Product(s) from the
catalog.

Describe how future product introductions will be priced and align with Contract pricing proposed.

EN

Products not included in a market basket will receive a discount from wholesale based upon contractual category
discounts. As items are added to Fastenal.com, the applicable contract discount will apply. In the event that a
market basket item is discontinued by the manufacturer, Fastenal will identify a substitute product and add it to the
market basket using a similar structure as the removed item.
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1 [ Not to Exceed Pricing

Region 4 ESC requests pricing be submitted as not to exceed pricing. Unlike fixed pricing, the Contractor can adjust
submitted pricing lower if needed but, cannot exceed original pricing submitted. Contractor must allow for lower
pricing to be available for similar product and service purchases. Cost plus pricing as a primary structure is not
acceptable.

1 | Proposed category discounts should remain the same for at least a minimum of the first 12 months after
6 | the contract award. All pricing must be verifiable and auditable from the date of the contract award.

1 | Federal Funding Pricing

Due to products and services potentially being used in response to an emergency or disaster recovery situation in
which federal funding may use, provide alternative pricing that does not include cost plus a percentage of cost or
pricing based on time and materials; if time and materials is necessary, a ceiling price that the contract exceeds at
its own risk will be needed. Products and services provided in a situation where an agency is eligible for federal
funding, Offeror is subject to and must comply with all federal requirements applicable to the funding including, but
not limited to the FEMA Special Conditions section located in the Federal Funds Certifications Exhibit.

Agree
[ Disagree

1 | Appendix D, Exhibit A, OMNIA Partners Response for National Contract

Include a detailed response to Appendix D, Exhibit A, OMNIA Partners Response for National Cooperative Contract.
Responses should highlight experience, demonstrate a strong national presence, describe how Offeror will educate
its national sales force about the Contract, describe how products and services will be distributed nationwide,
include a plan for marketing the products and services nationwide, and describe how volume will be tracked and
reported to OMNIA Partners.

1 | Appendix D, Exhibit B, OMNIA Partners Administration Agreement

The successful Offeror will be required to sign Appendix D, Exhibit B, OMNIA Partners Administration Agreement
prior to Contract award. Offerors should have any reviews required to sign the document prior to submitting a
response. Offeror’s response should include any proposed exceptions to OMNIA Partners Administration
Agreement on Appendix B, Terms and Conditions Acceptance Form.

2 | Appendix D, Exhibits Fand G
Include completed Appendix D, Exhibits F. Federal Funds Certifications and G. New Jersey Business Compliance.

2 | Describe how Offeror responds to emergency orders.

Fastenal’s proximity to our customers enables us to respond to emergency needs as quickly as the same day.
Authorized purchasers will be given emergency contact information to reach their local Fastenal representative in
the event of an emergency. Additionally, Fastenal has a dedicated team to help customers prepare for and
recover from natural disasters. Fastenal has established an emergency toll-free phone number - (833) 790-9932
— and email address — blueteamresponds@fastenal.com.

2 [ What is Offeror's average Fill Rate?

Fastenal’s current fulfillment rate is approximately 97% from our regional distribution centers to our servicing
branches. One of Fastenal’s differentiators is our status as an industry leader in inventory management. The
beauty of inventory management is that your needs are planned for and stock kept between established min/max
levels to ensure that you never run out and product is always available when and where it is needed.
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What is Offeror's average on time delivery rate? Describe Offeror’s history of meeting the shipping and
delivery timelines.

Below are some of the distribution performance metrics that distinguish Fastenal in the marketplace: - 80% of all
customer transactions are for products stocked in the local branch or available at a regional distribution center,
representing either same-day or 24 to 48 hour fulfillment. - If a standard product is not already in stock at your
local branch, we can usually get it there on our own trucks before the next business day begins. 80% of branch
deliveries via Fastenal trucks from our distribution centers arrive before 8 a.m. on scheduled truck days.
Fastenal’s branches and distribution centers carry more than $1.5 billion in inventory to provide fast delivery for
local customers.

AN

Describe Offeror's return and restocking policy.

|Please see the attached Return Policy.

Describe Offeror’s ability to meet service and warranty needs.

Warranties are tracked electronically. Fastenal Company is able to track warranties through our point-of-sale
system using serial control numbers, heat loc, etc., with each item. Warranty claims submitted to Fastenal will be
reviewed and addressed in a timely manner. Customers may submit warranty claims to the Fastenal branch
location where the subject goods were purchased. When submitting a claim, the customer should provide
complete information concerning their warranty claim, including without limitation the date of purchase, nature of
the use and general application of the product purchased, and details surrounding the failure. After receipt of the
claim, Fastenal will conduct a complete investigation into the claim and consult with the manufacturer of the
product as needed. After completing the investigation, Fastenal will respond to the customer with a response to
the warranty claim.

Describe Offeror's ability to provide on-site and/or online training and education programs/seminars.

Fastenal will provide a variety of training opportunities to Region 4 ESC and other Participating Agencies
including: the OMNIA Partners Agreement features, benefits, and terms and conditions; how to register and order
on www.fastenal.com; how to set up an account at a local Fastenal branch; available value-added services offered
by Fastenal; FMI Technology inventory management programs; Fastenal's Certified Vendor Training Program;
safety training and assessments; energy efficient lighting audits and training; green and sustainability training;
annual Fastenal customer show.

Describe Offeror’s customer service/problem resolution process. Include hours of operation, number
of services, etc.

Local Fastenal branch standard hours are 7:30am-5:00pm local time, Monday through Friday. Fastenal has local
branches in all 50 states, Guam, and Puerto Rico. Local account personnel will be available by phone, fax, and
email during these hours. Additionally, contact information will be provided for any emergency needs outside of
these hours. Any customer concerns are first handled at the local branch level. This local service allows Fastenal
customers to talk with the person who knows their business versus calling a 1-800 number and speaking to a
stranger. Concerns are escalated as necessary to the District Manager or Government Sales Specialist.

Describe Offeror’s invoicing process. Include payment terms and acceptable methods of payments.
Offerors shall describe any associated fees pertaining to credit cards/p-cards.

Invoicing processes can be customized to meet the needs of each individual customer. We can invoice per order,
weekly, or bi-weekly, via hard copy (mail), fax, email, or ecommerce. Payment terms are Net 30 days. The
preferred method of payment is via Electronic Funds Transfer (EFT). Checks are also accepted and credit card
payments are acceptable at time of purchase. No additional fees apply to the use of credit cards/p-cards.
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2 | Describe Offeror’s contract implementation/customer transition plan.

Fastenal’s implementation plan will roll out in three phases: (1) announcement of the Region 4 ESC-OMNIA
Partners award; (2) execution of Participating Addendums with current and potential institutions; and (3)
implementation of the Agreement with potential members throughout the United States. Our go-to-market strategy
is to educate our sales and support personnel, provide tools to grow our local sales representatives’ business
through the Agreement, and promote the Agreement to our customers at every available opportunity. Days 1-10:
ANNOUNCEMENT -Make immediate company announcement on our intranet site and release Fast News video to
all Fastenal employees. -Circulate press release announcement through AP, trade publications, and post on social
media and Fastenal.com. -Release video message from our President/CEO Dan Florness to all Fastenal
employees endorsing the new Agreement. -Hold conference calls with Fastenal sales leadership to discuss the
details of the award and implementation plan. -Publish an OMNIA Partners article in our Fastenal Quarterly
newsletter which is distributed to all 23,000+ Fastenal employees. -Update the internal OMNIA Partners landing
page on our internal intranet site where Fastenal sales representatives will be directed to access: Master Service
Agreement information, OMNIA Partners support contacts, Links to OMNIA Partners support pages, Summary of
contracts and services offered, Fastenal School of Business training, and a downloadable training document to
help prepare for sales calls. -Update the Fastenal.com landing page dedicated to OMNIA Partners contract
information. Days 11-30: EXECUTION Meet with contract administration personnel to understand the unique
needs of each agency, key initiatives, scope of the contract and cooperative use rules. -Customize the OMNIA
Partners contract to meet the agencies’ needs through market baskets, vending, onsite, vendor managed
inventory, delivery, administrative fees, incentives, and marketing requirements. -Work with each agency to obtain
a listing of all entities who can utilize the Agreement and obtain cooperative use rules and regulations. -Hold
implementation meeting with key agencies (meetings can be set up as an in-person meeting, E-Learn Center,
webinar, conference calls, and/or audio/video). Implementation meetings will consist of two stages: (1) Initial
Preparation & Strategy Session, (2) Action Steps Days 31-90: IMPLEMENTATION Launch email and telemarketing
campaign to all Fastenal employees detailing the OMNIA Partners Agreement and action items for the coming
weeks to support the agreement. -Create co-branded marketing materials which will be available for Fastenal
sales representatives on the OMNIA Partners intranet landing page. These marketing materials include:
Agreement executive summary; Product-specific flyers; Sustainable products & solutions; Supplier Diversity
products & solutions; FMI Technology resources (vending, onsite, bin stock and eBusiness solutions); Emergency
preparedness plan. -Complete OMNIA Partners training with each local branch to ensure each branch
understands the scope of the contract. « Distribute co-branded OMNIA Partners literature to agencies via our local
Fastenal sales employees.

3 [ Describe the financial condition of Offeror.

Fastenal has healthy and stable operating and net profitability and generates solid cash flow regardless of the
stage of cycle. It carries limited debt well below its capacity. These financial facts are supported in our publicly filed
financial statements. Due to our prudent capital management, we are able to invest in both our business and your
business, whether for ongoing operating purposes or for discrete, non-recurring needs, at all times. Our financial
scale and health allows us to support your global business goals creatively and consistently, providing you with
supply chain flexibility that will support and enhance your ability to grow your business.
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3 [ Describe Offeror's ordering capabilities for Participating Public Agencies.

Provide a website link in order to review website ease of use, availability, and capabilities related to ordering,
returns and reporting. Describe the website's capabilities and functionality including the following features: product
lookup, ability to set authorization limits, and ability to download order invoice history reports.

Our website/catalog can be offered at www.fastenal.com. Our website gives users access to more than 731,000
products. When logged in with their Fastenal account number, Region 4 ESC can view contract specific pricing
along with clear product availability information. Our site has the full capability to save addresses, payment
information, and order history at a user level. User management tools and FAST360° allow for unprecedented
visibility and transparency into your relationship with Fastenal, while also allowing for control of online spend when
necessary. Superior online ordering capabilities include: - Product Search: Products can be searched by using
product categories; descriptions; key words; manufactures; manufacturer part numbers; industry part numbers;
competitor part numbers; customer-specific part numbers; environmentally preferred products. All results can be
narrowed down using attribute refinements. - Custom Order Templates: Order templates are easy to use and easy
to create. Simply add items to your cart and save the cart for future use. Give an identity to the Custom Template
by choosing a name and applying a description to the Template. Order Templates are user specific or can be
shared among users under one Fastenal.com account. - Electronic Quotes (eQuotes): eQuotes are electronic
quotes sent to a user from their Fastenal Sales Representative. This is a method of converting customer product
requests, vendor managed inventory requests, or vending machine transactions into customer orders without
having to enter or re-type data. A notification is sent via email to the user and the eQuote is sent to the user’s
Fastenal.com account. Approve the eQuote and your local servicing branch will fulfill. - Fast Order Pad: Quickly
add items to shopping cart by entering part number and quantity. - File Upload: Import an excel spreadsheet list of
part numbers and quantities into the shopping cart. - Order Status & Tracking: Users can see the status of their
orders at any time during the order process. The local branch can provide tracking information on branch-
delivered parts and 3rd party tracking numbers are made available in status updates where applicable. - Workflow
Management Controls: Spending limits can be set and managed for an unlimited number of users, approvers, or
account administrators. Control spending by limiting users to a set budget over a flexible period of time and/or by
limiting the size of individual orders. Any user can be set up to be an order requestor, an order approver, or an
account administrator. - User Profiles: Fastenal.com offers user profiles and user hierarchy. Each user profile can
manage and store account information such as shipping and billing locations, along with encrypted and secured
procurement card information on a PCI Compliant website. In addition to storing card information, users can also
store their favorite items in an order template or their frequently shipped to locations in My Addresses. - FAST360°
Reporting: One aspect of our FAST360° reporting dashboard is ‘My Spend,” a module which provides a suite of
tools to analyze Fastenal purchasing activity based on invoice data. Local account holders can filter data by time
period, account number, facility, supply channel, product category, or even an individual SKU to dial in on very
specific aspects of spend. This produces a high-level view of that spend along with the SKU-level activity behind it.
Other modules include ‘My Business’ — a digital blueprint of how Fastenal-managed inventory is organized across
multiple facilities — and ‘My Inventory — a tool which allows users to search inventory across their facilities, down to
the vending or bin position.

3 | Describe the Offeror’s safety record.

Fastenal’s commitment to employee health and safety is driven by our desire to be a world-class organization
regarding the environment, health, and safety (EHS) as well as sustainability. We continually encourage employee
participation through new employee trainings, audits, inspections, risk assessments, coaching, our safety
committee and first responder programs, and other interactions. Trainings, audits, inspections, risk assessments,
safety coaching, near-miss programs, and employee engagement are all programs that help us effectively manage
facility and employee safety. In 2023, we completed more than 214,000 health and safety engagements — an
increase of 7.4% compared to 2022. Our commitment to a safer work environment has generated excellent results.
In 2023, Fastenal had an EMR of 0.49, which is 51% better than the average performance rate for our industry. In
2021, Fastenal was named one of America’s Safest Companies by EHS Today.

Page 10 of 41 pages Vendor: Fastenal Company 24-08 Addendum 4




Describe Offeror’s green or environmental initiatives or policies.

As a catalyst for innovation and positive change, we strive to provide exceptional value to our customers by
empowering people, preserving our world, and serving as a trusted supply chain partner. In 2023, Fastenal
received a silver medal from EcoVadis, signifying that the quality of our sustainability management system ranked
in the top 25% of all companies in all industries rated by EcoVadis. To meet a broad range of our customers’
application needs, Fastenal offers approximately 52,700 green products. Additionally, we have a suite of
sustainability solutions available for our customers. For additional details please see the attached 2024 ESG
Report. This report includes the programs we can offer to help our customers progress in their own sustainability

journeys, as well as Fastenal’s ESG initiatives internally.

W

Describe any diversity programs or partners supplier does business with and how Participating
Agencies may use diverse partners through the Master Agreement.

Indicate how, if at all, pricing changes when using the diversity program. If there are any diversity programs, provide
a list of diversity alliances and a copy of their certifications.

More than 15,000 products sourced from small and/or diverse businesses can be found on the Fastenal website,
and Fastenal has more than 6,300 small and/or diverse suppliers. Fastenal serves as a point of connection
between organizations looking to increase their diversity spend and a network of well-qualified small/diverse
suppliers striving to grow their businesses and create opportunities in their communities. Fastenal supports
organizations with customized reporting, helping them benchmark and measure progress toward their diversity
spend goals. Available certifications include: HUBZone, MBE, WBE, VBE, SDVOB, Small Business, SDB. We also
offer a Tier 1 (authorized reseller) program, which consists solely of small and/or diverse businesses. Through this
program, the customer is able to transact with diverse businesses that serve as authorized channels of distribution
for Fastenal’s product offering and services. Please see the attached Supply Chain Diversity Overview.

Provide a brief history of the Offeror, including year it was established and corporate office location.

The Fastenal story began in 1967 when the first Fastenal branch was opened in Winona, MN (where our
headquarters are still located). Since our founding, Fastenal has grown almost entirely organically from that single
branch to North America’s largest fastener distributor and one of the world’s most efficient distributors of industrial
and construction supplies. Organizations partner with Fastenal to simplify and secure the supply chain for a vast
range of industrial products. By executing daily needs and optimizing supply chain performance, we help our
business partners create more value, more efficiently. Our mission is to help the innovators of the world achieve
supply chain excellence by engaging locally, scaling globally, and serving relentlessly. Fastenal’s commitment to
invest in our customers makes us more than just another place to buy supplies. We help them operate more
efficiently, gain a competitive edge, and make industrial supplies part of their culture of excellence.

Describe Offeror’s reputation in the marketplace.

Fastenal had a humble start when it was founded in Winona, MN 1967. However, it eventually found its niche as a
supplier that earns opportunities by exceeding customers’ expectations for service — an approach later summed up
with four words: Growth Through Customer Service. Guided by this motto, Fastenal grew to North America’s
largest fastener company and the world’s most efficient distributor of OEM, MRO, and construction supplies. In
2023 Fastenal was ranked #5 in the Industrial Distribution Magazine’s Industrial Distribution Big 50. Fastenal is
known and trusted within the government sector, with 47 state-wide MRO contracts, Region 4 OMNIA Partners
cooperative contract, NASPO ValuePoint cooperative contract, OMNIA Partners UCOP cooperative contract and a
Sourcewell cooperative contract as well as 20 years of experience implementing many local MRO contracts
spanning the spectrum of city, county, higher education and state government agencies.

Describe Offeror’s reputation of products and services in the marketplace.

In 2023 Fastenal supplied products spanning 1.7 million+ unique stock-keeping units (SKUs). Fastenal currently
has more than 7,500 corporately supported suppliers, with more than 20,000 suppliers company-wide, including
most of the leading industrial brands in the marketplace. Our supplier partners work closely with Fastenal’s
branches and customers to provide high quality products and supporting services and rapid, accurate product
delivery.
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3 | Describe if distributors/dealers/resellers/subsidiaries/partners ("affiliates") will be used to fulfill the
8 [ contract. Submit a list of those affiliates authorized to sell under the proposed contract.

Where and how does Offeror propose to maintain an authorized affiliate list so it may be accessed by Participating
Agencies? How often does the supplier propose to update the affiliate list? Confirm the Offeror reviews the financial
health, debarment status and overall general capacity of authorized affiliates. Offerors who use authorized affiliates
are responsible for ensuring authorized affiliates are preforming in accordance with the contract.

Under our Supplier Diversity program, Fastenal has a Tier 1 Diversity program. Fastenal’s consortium of resellers
includes strategic partners with extensive distribution and service capabilities, as well as various supplier diversity
certifications. Fastenal’s full product range is available for purchase through authorized resellers. Some of these
resellers function as stocking distributors, acting as the vendor of record. They handle quoting, invoicing,
accounts receivable management, e-procurement solutions, and customer service. Government agencies can
participate in the reseller program by collaborating with our government sales team. The program manager
ensures that resellers meet certification requirements and can effectively serve the specific needs of each agency.

Please see the attached Reseller Listing for an overview of the resellers authorized to sell under the proposed
contract. This list is updated as changes occur.

3 | Describe the experience and qualifications of key employees.

Region 4 ESC will be supported by Fastenal’'s Government Sales Team. This team is dedicated to the support of
State agencies and political subdivisions, including specialists in the areas of State and local government as well
as education and healthcare. Due to character limitations, please see the attached Key Employee Overview for a
brief biography of the key Government Sales leadership team to be involved in servicing Region 4 ESC and
Participating Agencies.

4 | Describe Offeror’s experience working with the government sector.

As an incumbent Region 4 ESC OMNIA Partners, Public Sector contractor, Fastenal has demonstrated success in
administration, marketing, and compliance with the terms and conditions of the national cooperative contract.
Fastenal has more than 9,000 accounts utilizing the Region 4 ESC OMNIA Partners, Public Sector contract. With
more than 2,900 in-market locations in the US, Fastenal has been able to extend the full value of the Region 4
ESC OMNIA Partners, Public Sector contract to all members. Fastenal also has 47 state-wide MRO contracts, the
NASPO ValuePoint cooperative contract, the OMNIA Partners UCOP cooperative contract, and a Sourcewell
cooperative contract as well as 24 years of experience implementing many local MRO contracts spanning the
spectrum of city, county, higher education and state government agencies.

4 | Describe past litigation, bankruptcy, reorganization, state investigations of entity/supplier or current
1 officers and directors.

As a $7+ billion corporation Fastenal Company is involved in business-related litigation from time to time. However,
Fastenal is involved in very little litigation compared to its size. Currently, there is no litigation pending that affects
Fastenal’s ability to service customer accounts. Please see the attached Litigation Disclosure.
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References

Provide a minimum of 10 customer references relating to the products and services within this RFP. Include entity
name, contact name and title, contact phone and email, city, state, years serviced, description of services and
annual volume.

Entity Name: Metropolitan Transportation Authority of NY Contact Name & Title: Damon (Kwong) Chan, Assistant
Deputy Chief Procurement Officer Contact Phone & Email: (646) 376-0104, damon.chan@mtahq.org City, State:
New York, NY Years Serviced: 2019-Present Description of Services: Industrial and safety supply via punchout
catalog and option for vending solutions. Annual Volume: Confidential Entity Name: Washington Metropolitan
Area Transportation Authority Contact Name & Title: Ruth Jefferson, Manager, Maintenance Contracts Contact
Phone & Email: (202) 578-5753, rejefferson@wmata.com City, State: Alexandria, VA Years Serviced: 2014-
Present Description of Services: Industrial supplies via vending, VMI, and dock-to-dock delivery. Annual Volume:
Confidential Entity Name: Maryland Transit Administration Contact Name & Title: Kenneth Haynie, Chief of
Inventory Contact Phone & Email: (410) 454-7911, khaynie@mta.maryland.gov City, State: Baltimore, MD Years
Serviced: 2016-Present Description of Services: Industrial supplies via VMI and dock-to-dock delivery. Annual
Volume: Confidential Entity Name: Washington Suburban Sanitary Commission Contact Name & Title: Jaime
Garcia, Materials Management Group Leader Contact Phone & Email: (301) 206-4304,
jaime.garcia@wsscwater.com City, State: Hyattsville, MD Years Serviced: 2012-Present Description of Services:
Industrial supplies via vending, VMI, and dock-to-dock delivery. Annual Volume: Confidential Entity Name: Florida
Department of Health Contact Name & Title: Jannifer Lynne Pitts, Financial Manager | Contact Phone & Email:
(850) 617-1537, Jennifer.pitts@flhealth.gov City, State: Tallahassee, FL Years Serviced: 2014-Present
Description of Services: Transactional supply of industrial supplies with larger demand in emergency situations.
Annual Volume: Confidential Entity Name: University of South Florida Contact Name & Title: Olga Slavick,
Assistant Director, Building Services Contact Phone & Email: (813) 974-4233, olgas@usf.edu City, State: Tampa,
FL Years Serviced: 2019-Present Description of Services: Onsite service for provision of industrial supplies Annual
Volume: Confidential Entity Name: King County Contact Name & Title: Brian Pinney, Contract Specialist Contact
Phone & Email: (206) 263-1067, brian.pinney@kingcounty.gov City, State: Seattle, WA Years Serviced: 1999-
Present Description of Services: Fastenal works with 10 departments within King County and manages vending
and bin stock programs as well as a county-wide EDI punchout catalog. Annual Volume: Confidential Entity Name:
UC - Davis Contact Name & Title: CJ Caudle, Sourcing Manager, Preferred Partnership Program Contact Phone &
Email: (530) 752-0811, cjcaudle@ucdavis.edu City, State: Davis, CA Years Serviced: 2008-Present Description of
Services: Onsite, vending and FMI services, as well as a punchout with a custom catalog. Annual Volume:
Confidential Entity Name: UC — San Francisco Contact Name & Title: Joe Huang Contact Phone & Email: (415)
746-6531, joe.huang@ucsf.edu City, State: San Francisco, CA Years Serviced: 2009-Present Description of
Services: Vending and FMI distribution of industrial supplies, as well as a punchout catalog. Annual Volume:
Confidential Entity Name: City of Spokane Contact Name & Title: Thea Prince, Senior Procurement Specialist
Contact Phone & Email: (509) 625-6403, tprince@spokanecity.org City, State: Spokane, WA Years Serviced:
1994-Present Description of Services: Vending in two departments, web integration with Fire across all stations,
custom catalog Annual Volume: Confidential

Value Add

Provide any additional information related to products and services Offeror proposes to enhance and add value to
the Contract.

Fastenal offers many services to help Region 4 ESC reduce assets, operate more productively, and unlock time,
cash, and energy. - DATA ANALYTICS: Use our analytics program to visualize current activities and trends and
future opportunities. - CATEGORY MANAGEMENT: Product and application experts to help you fully leverage
spend. - e-BUSINESS SOLUTIONS: Bringing simplicity to purchasing, speed to fulfillment, and visibility to spend,
usage, and inventory. - FMI TECHNOLOGY: A suite of vending and bin stock devices — FASTVend, FASTBIn,
FASTScan, FASTPod. - ONSITE PROGRAMS: Fully-customized onsite servicing locations for larger sites. -
SERVICES: We make, modify, and maintain products to meet your unique needs. - SOURCING: The local Fastenal
branch manages the sourcing of product outside of Fastenal’s standard catalog. - TOTAL COST OF OWNERSHIP
ANALYSIS (TCOA): Fastenal’s Lean experts can perform onsite analysis of Participating Agencies’ procurement
and inventory processes.

Competitive Range

It may be necessary to establish a competitive range. Factors from the predetermined criteria will be used to make
this determination. Responses not in the competitive range will not receive further award consideration. Region 4
ESC may determine establishing a competitive range is not necessary.
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Past Performance

An Offeror's past performance and actions are relevant in determining whether or not the Offeror is likely to provide
guality goods and services; the administrative aspects of performance; the Offeror's history of reasonable and
cooperative behavior and commitment to customer satisfaction; and generally, the Offeror's businesslike concern
for the interests of the customer may be taken into consideration when evaluating proposals, although not
specifically mentioned in the RFP.

o

Additional Investigations

Region 4 ESC reserves the right to make such additional investigations as it deems necessary to establish the
capability of any Offeror.

~N b

Supplier Response

Supplier must supply the following information for the Principal Procurement Agency to determine Supplier's
gualifications to extend the resulting Master Agreement to Participating Public Agencies through OMNIA Partners.

oo~

Brief history and description of Supplier to include experience providing similar products and
services.

The Fastenal story began in November 1967 when the first Fastenal branch was opened in Winona, MN. Since our
founding, Fastenal has grown almost entirely organically from that single branch in Winona to North America’s
largest fastener distributor and one of the world’s most efficient distributors of industrial and construction supplies.
In 2023 Fastenal supplied products spanning 1.7 million+ unique stock-keeping units (SKUs). Fastenal currently
has more than 7,500 corporately supported suppliers, with more than 20,000 suppliers company-wide, including
most of the leading industrial brands in the marketplace. Our supplier partners work closely with Fastenal’s
branches and customers to provide high quality products and supporting services and rapid, accurate product
delivery. As an incumbent Region 4 OMNIA Partners contract holder, Fastenal has extensive experience in serving
government customers both through this agreement and through other cooperative contracts and standalone
statewide contracts. Similarly Fastenal has more than 1,200 contracts in place with commercial customers with
whom we have partnered. Organizations partner with Fastenal to simplify and secure the supply chain for a vast
range of industrial products. By executing daily needs and optimizing supply chain performance, we help our
business partners create more value, more efficiently. Our mission is to help the innovators of the world achieve
supply chain excellence by engaging locally, scaling globally, and serving relentlessly. Fastenal’'s commitment to
invest in our customers — in terms of human capital, inventory, technology, value-added services, and end-to-end
supply chain management — makes us more than just another place to buy supplies. We help them operate more
efficiently, gain a competitive edge, and make industrial supplies part of their culture of excellence.

oh

Total number and location of salespersons employed by Supplier.

Please see the attached Fastenal Locations Details. Fastenal has more than 18,000 people employed across the
United States, including more than 71% of whom are salespeople working directly with our customers.

Number and location of support centers (if applicable) and location of corporate office.

Fastenal’s corporate office is located at 2001 Theurer Blvd., Winona, MN 55987. We currently operate more than
2,900 in-market locations in the United States. This includes customer onsite locations as well as public branch
locations and 25+ branches dedicated solely to the needs of our government customers. Please see the attached
Fastenal Location Details for address and contact information for our public and government branches.

Annual sales for the three previous fiscal years.

[ $7346700000]

Annual sales for the three previous fiscal years.

| $6980600000]

Annual sales for the three previous fiscal years.

[ $6010900000]
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Indicate if supplier holds any certifications and include proof of such certification.

Minority Women Business Enterprise
[ vYes
No

If yes, list certifying agency:

[No response

Indicate if supplier holds any certifications and include proof of such certification.

Small Business Enterprise (SBE) or Disadvantaged Business Enterprise
O ves
No

If yes, list certifying agency:

|No response

Indicate if supplier holds any certifications and include proof of such certification.

Historically Underutilized Business (HUB)
O ves
No

If yes, list certifying agency:

[No response

Indicate if supplier holds any certifications and include proof of such certification.

Historically Underutilized Business Zone Enterprise (HUBZone)
[ Yes
No

If yes, list certifying agency:

[No response

Indicate if supplier holds any certifications and include proof of such certification.

Other recognized diversity certificate holder
[ vYes
No

If yes, list certifying agency:

[No response

~O

Contractor Relationships

List any relationships with subcontractors or affiliates intended to be used when providing services and identify if
subcontractors meet minority-owned standards. If any, list which certifications subcontractors hold and certifying

agency.

Fastenal will work with each Participating Agency to identify applicable subcontractors as needed. Please see the
attached Reseller Listing for details of authorized resellers who may sell under this contract.
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6 [ Describe how supplier differentiates itself from its competitors.

In an industry that has become increasingly remote and transactional, Fastenal takes a different approach —
investing and engaging on the local level to execute your global goals. Our value proposition centers on a simple
concept: Great people, close to your location. PROXIMITY Our local footprint positions us to support each of our
customers’ facilities with a dedicated service team, tailored in-market inventory, last-mile delivery (via Fastenal
trucks), and custom Fastenal-managed inventory programs. The impact is direct. When we locally stock your
product needs, that’s inventory you don’t have to carry. When we efficiently manage your MRO supply chain, that's
time and energy you can focus on core activities. We become attuned to the nuances and needs of your
operations — not only what your teams buy, but how the product is used, the daily challenges faced, and where we
can fill in to achieve the local wins that add up to global success. This interchange flows both ways. In addition to
collaborating and adapting locally, our service teams reinforce your supply vision. SOLUTIONS As a supply chain
solutions provider for thousands of companies, we understand the common challenges and best practices, but
nobody knows your operation better than you. That’s why our approach is to listen, collaborate, and scale a
solution that aligns with your unique needs and goals. The possibilities range from a simple dock-to-dock delivery
program, to a Fastenal-managed vending or bin stock solution, all the way up to an onsite partnership, where we
provide a dedicated servicing location and team to run a world-class supply chain for your business. Fastenal is
a pioneer in the industrial vending space, and FASTVend is the best industrial vending program on the market.
Why? Because it helps organizations control and track the products that keep their operations running. Simply put,
this is a competitive advantage. Using vending as an inventory management strategy allows teams to improve
access, reduce consumption, and drive productivity. DISTRIBUTION & LOGISTICS Fastenal operates 2,900 in-
market locations in the US. These locations are supported by a robust, company-owned logistics network which
includes more than 8,300 big trucks and fleet vehicles, 15 regional distribution centers, leadership on the district,
regional, and corporate levels along with regional subject matter experts, robust global sourcing, quality, and
logistics structures, and a deep, diverse, and closely-aligned network of manufacturing partners.

6 [ Felony Conviction Notice
Indicate if the supplier:

e is a publicly held corporation and this reporting requirement is not applicable;

¢ is not owned or operated by anyone who has been convicted of a felony; or

e is owned or operated by and individual(s) who has been convicted of a felony and provide the names and
convictions.

publicly held corp. & reporting is not applicable
[ not owned/operated by who has felony conviction
[1is owned or operated by an individual(s) who has

6 [ Debarment or suspension actions
Describe any debarment or suspension actions taken against supplier.

In 2016 Fastenal received a Notice of Suspension from the Commonwealth of Virginia related to Fastenal’s
practice of providing travel and lodging accommodations to all customers who attended a customer training and
educational exposition sponsored by Fastenal. The Commonwealth informed us that two (2) agents of the
Commonwealth who attended the Expo did not have sufficient authorization to attend and concluded Fastenal’s
practice of providing travel and lodging to these agents was inconsistent with certain standards set forth in the
Commonwealth’s Vendor Manual. As a result, the Commonwealth issued a suspension of Fastenal’s contract to
offer goods and services to Commonwealth agencies, effective 11/1/2016-10/31/2017. While Fastenal disagreed
with the imposition of a suspension and believed the Commonwealth’s actions were unwarranted in our situation,
the Commonwealth took this relatively harsh position. Fastenal has since been issued a new MRO agreement with
the Commonwealth.
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6 | Distribution, Logistics

Each offeror awarded an item under this solicitation may offer their complete product and service offering/a balance
of line. Describe the full line of products and services offered by supplier.

With 30+ well-supported product categories, 7,500+ corporately-approved suppliers, and in-house resources to
source and develop products to meet our customers’ needs, we are ready to help Participating Agencies fully
leverage their enterprise MRO spend. Fastenal’s product offering includes: Abrasives; Adhesives, Sealants, &
Tape; Cutting Tools & Metalworking; Electrical; Electronics & Batteries; Fasteners; Fleet & Automotive; HVAC &
Refrigeration; Hardware & Building Supplies; Hydraulics; Janitorial & Cleaning; Lighting; Lubricants, Coolants, &
Fluids; Machinery; Material Handling, Lifting & Rigging; Motors; Office & Breakroom Supplies; Outdoor Products &
Equipment; Packaging & Shipping Products; Paint & Painting Supplies; Plumbing; Pneumatics; Power
Transmission; Pumps; Raw Materials; Safety; Sealing; Security; Test & Measurement; Tools & Equipment;
Trainings, Resources & Sustainability; Welding Beyond providing product, Fastenal partners with our customers
to bring innovative solutions to help Participating Agencies capture time, eliminate waste, and free up resources.
Our services and solutions include: - Supply Solutions: A suite of service models and technology solutions to bring
efficiency, visibility, and control to the supply chain. FMI Technology, FASTStock, FASTBin, FASTVend,
eCommerce, e-Procurement, Onsite, FASTCrib, Integrated Supply, FASTPod - Expert Consultants: Our teams of
subject matter experts are ready to bring best practices and new ideas. Lean Solutions, Safety Solutions,
Healthcare Resources, Facilities Maintenance, Sustainability Solutions - Industrial Services: Helping customers get
the most out of their equipment in terms of performance, safety, accuracy, and lifetime value. Weld-to-Length
Bandsaw Blades, Hose Fabrication, Hoist Repair & Certification, Custom Sling Fabrication & Inspection, Custom
Packaging, Lifting & Rigging Inspection, Tool & Cutter Grinding, Calibration & Repair, Tool Repair & Certification,
Custom Logo Program, Safety Services - Compliance & Sourcing: Resources to assist with sourcing,
transportation, and compliance with social responsibility initiatives. Green Resources, Country of Origin
Compliance Solutions, Fastenal Brands, Global Supplies, Supplier Diversity

6 | Distribution

Describe how supplier proposes to distribute the products/service nationwide. Include any states where products
and services will not be offered under the Master Agreement, including U.S. Territories and Outlying Areas.

Fastenal can provide product and services in all 50 states, Puerto Rico, and Guam. While other national
suppliers have consolidated their distribution systems to react and ship remotely (with a “built-in” 24-to-48-hour
lead time), our decentralized infrastructure enables us to supply the vast majority of our customers’ product needs
either immediately or within the same day. The foundation is our North American network of 15 warehouses,
8,300+ delivery vehicles, 2,900+ in-market locations, and 113,000 Fastenal Managed Inventory (FMI) point-of-use
solutions (automated vending and bin stock devices) — all working to anticipate local demand, stage products in
close proximity to the customers who need them and shorten the supply chain to a matter of a few miles, or even
at the point-of-use. The backbone of our service is a company-owned transportation network that positions 15+
regional distribution centers at the nexus of carefully planned routes to our customers. The system is animated by
customer demand, pulling product into the region, the local market, and ultimately the point of use based on usage
patterns. Planned product needs are stocked in our regional DCs and delivered via Fastenal truck to the
Participating Agency’s facility (or offsite Fastenal location) on a regular service schedule to maintain target
inventory levels — a consistent, proactive flow that minimizes stock-outs and costly rush orders. Should a customer
choose to utilize a third-party carrier for expedited delivery, shipping & handling fees may apply and would be pre-
approved by the customer prior to order placement.

7 | Indicate if Offeror is licensed to do business in all 50 states.

Yes
CINo
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7 | Distribution

Describe how Participating Agencies are ensured they will receive the Master Agreement pricing; include all
distribution channels such as direct ordering, retail or in-store locations, through distributors, etc. Describe how
Participating Agencies verify and audit pricing to ensure its compliance with the Master Agreement.

Fastenal's Contract Management System drives compliance to the Fastenal branch point-of-sale (POS) system.
The function of linking branch accounts to the Contract Management System is to establish the relationship
between the customer account at the branch and the terms, conditions, and pricing of the enterprise-level
contract. Fastenal is committed to contract compliance. When contracts are implemented, terms and conditions
are entered by our contract compliance team and controlled by this group for the life of the contract to ensure
compliance on a local level. Regular business reviews are conducted with the customer to ensure the terms and
conditions established in the contract are fully executed. Additionally, Fastenal can provide usage reporting upon
request which will show the contracted price as well as the price invoiced in order to allow for compliance reviews.

7 | Logistics

Identify all other companies that will be involved in processing, handling or shipping the products/services to the
end user.

Participating Agencies may choose to utilize small/diverse business partners through Fastenal’s Tier 1 program
(as described in question 64). Additionally, though we ship primarily through our company-owned and operated
distribution network, 3rd party carriers are utilized as needed (for example, direct ship from a manufacturer, etc.).

7 | Logistics

Provide the number, size and location of Supplier's distribution facilities, warehouses and retail networks as
applicable.

Fastenal currently operates more than 3,000 in-market locations in the United States. This includes customer
onsite locations as well as more than 1,200 public branch locations and 25+ branches dedicated solely to the

needs of our government customers. Please see the attached Fastenal Location Details for address and contact
information for our public and government branches.

Page 18 of 41 pages Vendor: Fastenal Company 24-08 Addendum 4



A

Marketing and Sales

Provide a detailed ninety-day plan beginning from award date of the Master Agreement describing the strategy to
immediately implement the Master Agreement as supplier’s primary go to market strategy for Public Agencies to
supplier's teams nationwide, to include, but not limited to:

e Executive leadership endorsement and sponsorship of the award as the public sector go-to-market strategy
within first 10 days.

e Training and education of Supplier's national sales force with participation from the Supplier's executive
leadership, along with the OMNIA Partners team within first 90 days.

Fastenal’s implementation plan will roll out in three phases: (1) announcement of the OMNIA Partners award; (2)
execution of the Participating Addendums with current and potential institutions; and (3) implementation of the
OMNIA Partners Agreement with potential members throughout the United States. Our go-to-market strategy is to
educate our sales and support personnel, provide tools to grow our local sales representatives’ business through
the OMNIA Partners Agreement, and promote the Agreement to our customers at every available opportunity.
Days 1-10: ANNOUNCEMENT -Make immediate company announcement on our intranet site and release Fast
News video to all Fastenal employees. -Circulate press release announcement through AP, trade publications, and
post on social media and Fastenal.com. -Release video message from our President/CEO Dan Florness to all
Fastenal employees endorsing the new Agreement. -Hold conference calls with Fastenal sales leadership to
discuss the details of the award and implementation plan. -Publish an OMNIA Partners article in our Fastenal
Quarterly newsletter which is distributed to all 23,000+ Fastenal employees. -Update the internal OMNIA Partners
landing page on our internal intranet site where Fastenal sales representatives will be directed to access: Master
Service Agreement information, OMNIA Partners support contacts, Links to OMNIA Partners support pages,
Summary of contracts and services offered, Fastenal School of Business training, and a downloadable training
document to help prepare for sales calls. -Update the Fastenal.com landing page dedicated to OMNIA Partners
contract information. Days 11-30: EXECUTION Meet with contract administration personnel to understand the
unique needs of each agency, key initiatives, scope of the contract and cooperative use rules. -Customize the
OMNIA Partners contract to meet the agencies’ needs through market baskets, vending, onsite, vendor managed
inventory, delivery, administrative fees, incentives, and marketing requirements. -Work with each agency to obtain
a listing of all entities who can utilize the Agreement and obtain cooperative use rules and regulations. -Hold
implementation meeting with key agencies (meetings can be set up as an in-person meeting, E-Learn Center,
webinar, conference calls, and/or audio/video). Implementation meetings will consist of two stages: (1) Initial
Preparation & Strategy Session, (2) Action Steps Days 31-90: IMPLEMENTATION Launch email and telemarketing
campaign to all Fastenal employees detailing the OMNIA Partners Agreement and action items for the coming
weeks to support the agreement. -Create co-branded marketing materials which will be available for Fastenal
sales representatives on the OMNIA Partners intranet landing page. These marketing materials include:
Agreement executive summary; Product-specific flyers; Sustainable products & solutions; Supplier Diversity
products & solutions; FMI Technology resources (vending, onsite, bin stock and eBusiness solutions); Emergency
preparedness plan. -Complete OMNIA Partners training with each local branch to ensure each branch
understands the scope of the contract. * Distribute co-branded OMNIA Partners literature to agencies via our local
Fastenal sales employees.

90-day Plan

Provide a detailed ninety-day plan beginning from award date of the Master Agreement describing the strategy to
market the Master Agreement to current Participating Public Agencies, existing Public Agency customers of
Supplier, as well as to prospective Public Agencies nationwide immediately upon award, to include, but not limited
to:

e Creation and distribution of a co-branded press release to trade publications

e Announcement, Master Agreement details and contact information published on the Supplier’s website within
first 90 days.

e Design, publication and distribution of co-branded marketing materials within first 90 days

¢ Commitment to attendance and participation with OMNIA Partners at national (i.e. NIGP Annual Forum, NPI
Conference, etc.), regional (i.e. Regional NIGP Chapter Meetings, Regional Cooperative Summits, etc.) and
supplier-specific trade shows, conferences and meetings throughout the term of the Master Agreement

¢ Commitment to attend, exhibit and participate at the NIGP Annual Forum in an area reserved by OMNIA
Partners for partner suppliers. Booth space will be purchased and staffed by Supplier. In addition, Supplier
commits to provide reasonable assistance to the overall promotion and marketing efforts for the NIGP Annual
Forum, as directed by OMNIA Partners.
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e Design and publication of national and regional advertising in trade publications throughout the term of the
Master Agreement

e Ongoing marketing and promotion of the Master Agreement throughout its term (case studies, collateral
pieces, presentations, promotions, etc.)

e Dedicated OMNIA Partners internet web-based homepage on Supplier’s website with:
*OMNIA Partners standard logo;
*Copy of original Request for Proposal;
*Copy of Master Agreement and amendments between Principal Procurement Agency and Supplier;
*Summary of Products and pricing;
*Marketing Materials
Electronic link to OMNIA Partners’ website including the online registration page;
*A dedicated toll-free number and email address for OMNIA Partners

Fastenal’s marketing team is committed to promoting Fastenal’s products, services, solutions, and preeminent
customer service to all OMNIA Partners Participating Agencies. Our team will execute a strategic marketing plan
that will be rolled out in conjunction with the OMNIA Partners implementation/ training program. This plan will focus
on promoting both organizations and will ensure that our sales force and current and potential government
customers understand the power of Fastenal and OMNIA Partners working together. Our go-to-market strategy is
to educate our sales and support personnel, provide tools to grow our local sales representatives’ business
through the OMNIA Partners Agreement, and promote the Agreement to our customers at every available
opportunity. This marketing plan includes: + Make immediate company announcement on our intranet site and
release Fast News video to all Fastenal employees. ¢ Circulate a co-branded press release announcement
through AP, trade publications, and post on social media and Fastenal.com.  Release video message from our
President/CEO, Dan Florness, to all Fastenal employees endorsing the new OMNIA Partners Agreement. « Hold
conference calls with Fastenal sales leadership to discuss the details of the OMNIA Partners award and
implementation plan. ¢« Publish an OMNIA Partners article in our Fastenal Quarterly newsletter which is distributed
to all 23,000+ Fastenal employees. ¢« Update the internal OMNIA Partners landing page on our internal intranet site
where Fastenal sales representatives will be directed to access: Master Service Agreement information, support
contacts, links to OMNIA Partners support pages, summary of contracts and services offered. « Update the
Fastenal.com landing page dedicated to OMNIA Partners contract information which will include: o OMNIA Partners
logo o Links to the OMNIA Partners website o0 Summary of the contract and the services offered o Due diligence
documents such as a copy of the solicitation, marketing materials, amendments and pricing * Launch email and
telemarketing campaign to all Fastenal employees, current and potential customers detailing the OMNIA Partners
agreement. « Update co-branded marketing materials which will be available for Fastenal sales representatives on
the OMNIA Partners intranet landing page. These marketing materials include: o OMNIA Partners Agreement
executive summary o Product-specific flyers for: Facilities Maintenance, Lighting, and Industrial Supplies & Tools o
Sustainable products & solutions o Supplier Diversity products & solutions o Fastenal Managed Inventory (FMI)
Technology resources (vending, onsite, bin stock and eBusiness solutions) o Emergency preparedness plan ¢
Complete training with each local branch to ensure each branch understands the scope of the OMNIA Partners
agreement. * Distribute co-branded OMNIA Partners literature to Region 4 ESC agencies in each via our local
Fastenal sales employees and direct mail campaign. « Publish advertisements in national or regional government
trade publications. Online Marketing: Fastenal has focused tremendous effort and resources toward improving our
site functionality, performance, and product availability. Upon award of the OMNIA Partners Agreement, our Web
Marketing team will create and monitor the OMNIA Partners landing page and develop targeted campaigns to
continue to drive traffic to this page. Web promotions can also be developed at the discretion of OMNIA Partners
and the Government Sales team. Fastenal is committed to attending government tradeshows when applicable.
Tradeshows we have attended and will continue to participate in include: NAEP, NIGP, OMNIA Partners Summits,
CAPPO, and more. We also host our own annual tradeshow events, which provide an excellent venue to showcase
our government capabilities to thousands of employees, suppliers and customers.
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7 | Transition

Describe how Supplier will transition any existing Public Agency customers’ accounts to the Master Agreement
available nationally through OMNIA Partners. Include a list of current cooperative contracts (regional and national)
Supplier holds and describe how the Master Agreement will be positioned among the other cooperative
agreements.

Currently, Fastenal holds the Region 4 OMNIA Partners cooperative contract, University of California Systems
OMNIA Partners contract, a NASPO ValuePoint contract, and a Sourcewell contract. Fastenal is very selective with
the national cooperatives we choose to partner with, thus reducing the amount of conflicting targets and sales
strategies among our national cooperatives. Fastenal will present the Region 4 OMNIA Partners Agreement to all
eligible Participating Agencies, regardless of their current contract status. The Region 4 OMNIA Partners
Agreement will be Fastenal’s primary go to market strategy for local government agencies. Fastenal will notify all
current OMNIA Region 4 customers of the new award and updated contract. All current OMNIA Region 4 customers
will automatically be enrolled into the new agreement. Fastenal will partner with the OMNIA Partners sales team to
gain new business and target existing customers who would benefit from the OMNIA Partners Agreement. New
Fastenal customers will need to declare their intent to participate in the OMNIA Partners Agreement by submitting
a Participation Form. Participation Forms will be available on fastenal.com and require no minimum spend for
eligible members.

7 [Logo

Acknowledge Supplier agrees to provide its logo(s) to OMNIA Partners and agrees to provide permission for
reproduction of such logo in marketing communications and promotions. Acknowledge that use of OMNIA Partners
logo will require permission for reproduction, as well.

Yes

L1 No

7 | Sales

Confirm Supplier will be proactive in direct sales of Supplier’s goods and services to Public Agencies nationwide
and the timely follow up to leads established by OMNIA Partners. All sales materials are to use the OMNIA Partners
logo. At a minimum, the Supplier’s sales initiatives should communicate:

Master Agreement was competitively solicited and publicly awarded by a Principal Procurement Agency
Best government pricing

No cost to participate

Non-exclusive

Yes
[INo

7 | Training
Confirm Supplier will train its national sales force on the Master Agreement. At a minimum, sales training should
include:

Key features of Master Agreement

Working knowledge of the solicitation process

Awareness of the range of Public Agencies that can utilize the Master Agreement through OMNIA Partners
Knowledge of benefits of the use of cooperative contracts

Yes
LINo
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8 | Responsibility
Provide the name, title, email and phone number for the person(s), who will be responsible for:

Executive Support
Marketing

Sales

Sales Support
Financial Reporting
Accounts Payable
Contracts

Executive Support: William Drazkowski, Executive Vice President, govsales@fastenal.com, 507-453-8723
Marketing: Zach Wise, Government Sales Manager, zwise@fastenal.com, 507-313-7206 Sales: Erik McKenna,
Government Sales Director, emckenna@fastenal.com, 360-220-5683 Bill Franssen, Government Sales Director,
wfransse@fastenal.com, 757-342-6123 Sales Support: Zach Wise, Government Sales Manager,
zwise@fastenal.com, 507-313-7206 Financial Reporting: Monica Nelton, Contract Compliance Manager,
mnelton@fastenal.com, 507-313-7633 Accounts Payable: Monica Nelton, Contract Compliance Manager,
mnelton@fastenal.com, 507-313-7633 Contracts: Erik McKenna, Government Sales Director,
emckenna@fastenal.com, 360-220-5683
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8 | Sales Force

Describe in detail how Supplier’s national sales force is structured, including contact information for the highest-
level executive in charge of the sales team.

Local Branches: Participating Agencies are serviced by a local Fastenal branch team that is dedicated to their
satisfaction. With 15,000+ sales personnel nationwide, Fastenal’s level of support and accountability is
unparalleled among industrial supply distributors. Fastenal customers rely on their direct relationship with local
personnel who can solve problems, provide on-site/on-call service, and support their needs. That is what sets
Fastenal apart in the eyes of our customers — knowing that their dedicated sales representatives will be stopping
by to assist with product requisition, billing/lead time questions, sourcing questions, local insight into supply chain
solutions, demonstrations, promotions, training, product applications, new item introductions, warranty issues,
recycling programs, and more. No matter where a Participating Agency is located — from a remote rural area to a
major metropolis — they benefit from a local relationship backed by corporate support and a national distribution
network. Government Sales Team: Fastenal’s Government Sales department is composed of high-level
professional salespeople dedicated to the success of the OMNIA Partners Agreement. This includes Bill Franssen
and Erik McKenna, Directors of Government Sales, as well as Christopher Dolbow, Zack Lonsway, Richard Warren,
and Zach Wise, Government Sales Managers. Reporting to the Government Sales Management team is a
national team of professional, experienced Government Sales Specialists. Each Participating Agency will be
supported by Fastenal Government Sales Specialists whose focus is strictly State agencies, higher education, and
political subdivisions. Specialist Teams: In addition to our local and government dedicated teams, Participating
Agencies will have access to our nationwide teams of specialists, providing consultation and hands-on service
ranging from site evaluations and trainings to category and project management. To support our safety product
offering, we’ve positioned 75+ trained Safety Consultants across North America and Europe. Their job is to identify
hazards, document risk factors, garner worker feedback regarding PPE, and ultimately develop a business plan to
reduce workplace incidents, increase regulatory compliance, and maximize productivity and profits. Working
alongside our key safety suppliers, Fastenal’'s Safety Specialists have the ability to provide a variety of value-
added services to our customers who choose to partner with Fastenal. The Safety team can provide consultative
services to inspect current assets and provide trainings to Participating Entities, either directly from the Safety
Specialist or through a third-party service provider. Our Sensei, Black Belts and internally trained ‘Blue Belts’ are
available to participate in Lean events and support your Lean initiatives. Services include Total Cost of Ownership
Analysis — working with your personnel to map the movement of product through your current system and identify
areas where costs can be reduced or eliminated. Based on the information gathered, a gap analysis is presented
along with a business plan to achieve a specific cost savings goal. They also provide professional project
management during program implementation, laying a foundation for sustainable success with minimal
interruption. A dedicated project manager leads every step of the process — from gathering data and designing
systems to physically implementing the Participating Agency’s local programs. Our multidisciplinary team of more
than 300 Fastenal Managed Inventory Technology personnel will customize, implement, maintain, and continuously
optimize the Participating Agencies’ Fastenal automated supply programs. This includes assisting with program
design, implementation, operation (support, training, and maintenance), and optimization to ensure our program is
making a positive impact for the Participating Agency.

8 | Implementation

Explain in detail how the sales teams will work with the OMNIA Partners team to implement, grow and service the
national program.

Fastenal has enjoyed a close working relationship with the OMNIA Partners Regional Managers and has a history
of success in selecting and growing sales targets by introducing Fastenal and the OMNIA Partners contract.
Fastenal and OMNIA will also continue to work together to train Fastenal salespeople on the features of this
contract and how to drive success. Fastenal’s Government Sales team will coordinate with OMNIA Partners’ sales
team on selecting targets and implementing the contract to meet our customers’ service needs. Fastenal sales
leadership will host monthly sales meetings with OMNIA Partners leadership to measure progress, define action
items, and ensure the continuous growth of the contract. The OMNIA Partners team will also have access to our
sales teams that are dedicated to driving solutions for our customers. These teams include but are not limited to:
Safety Sales Specialists; Supply Chain Consultants; Fastenal Managed Inventory Specialists; Inside Sales Team.
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Program Management

Explain in detail how Supplier will manage the overall national program throughout the term of the Master
Agreement, including ongoing coordination of marketing and sales efforts, timely new Participating Public Agency

account set-up, timely contract administration, etc.

Fastenal will have Erik McKenna, Government Sales Director, as the person coordinating our engagement
throughout the term of the agreement. Erik will be responsible for maximizing sales efforts, coordinating marketing
plans, and working with OMNIA Partners and Fastenal Sales strategies. In addition to Erik, we have a team of
government sellers and support personnel. Marketing efforts will be a collaboration between Fastenal and OMNIA
Partners marketing teams. Participating Public Agency engagement will be supported by a team of regionally
focused Government Sales Managers. Our goal is to ensure participating agencies have a best-in-class
experience when working with Fastenal. Our contract management team has a proven track record over the years
of adding Participating Agencies to the agreement in a timely manner.

oo

Supplier's Customer List

State the amount of Supplier’'s Public Agency sales for the previous fiscal year. Provide a list of Supplier’s top 10
Public Agency customers, the total purchases for each for the previous fiscal year along with a key contact for

each.

Fastenal Company does not provide customer-specific information as it is confidential and proprietary. Fastenal
has provided 10 references as requested for question 42, but we are unable to provide a ranked list of customers

or total purchases.
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8 | System Capabilities and Limitations

Describe Supplier’s information systems capabilities and limitations regarding order management through receipt of
payment, including description of multiple platforms that may be used for any of these functions.

One of Fastenal’s differentiators in the industrial supply distribution marketplace is the number of options we offer
for order placement. Below is a look at the various ways orders may be placed/processed: Walk-In/Walk-Out at
the Local Fastenal Branch: Participating Agencies can order items by walking into the local branch, calling the
branch, or emailing their order. Local branches are typically open during normal business hours of 7:30 a.m. to
5:00 p.m. local time, Monday through Friday. Branches can be opened after hours for emergency service. Local
Fastenal branch information is available 24/7 via www.fastenal.com/locations. Customer Site Visits: With 71% of
our local representatives dedicated to serving the customers within their market, Fastenal makes more than three
million customer site visits per year. The goal of these visits is to provide superior customer service and drive cost
savings to each Participating Agency by providing a local person to help in the ordering process. Fastenal.com:
Fastenal’s website at www.fastenal.com gives users access to more than 731,000 products. When logged in with
their Fastenal account number, Participating Agencies can view contract specific pricing along with clear product
availability information. Our site has the capability to save addresses, payment information, and order history at a
user level. User management tools and FAST360° allow for unprecedented visibility and transparency into your
relationship with Fastenal, while also allowing for control of online spend when necessary. See question 31 for
additional details. EDI Integration: With an electronic data interchange (EDI) integration, we craft a B2B framework
that allows your purchasing teams to conduct business with Fastenal within your ERP environment. Use this
solution to automate repetitive processes, improve accuracy, and pull robust data into your system. Fastenal
exchanges Purchase Orders, Invoices, Advance Shipping Notices, Order Confirmations, eQuotes, Change Orders,
and Credit Memos. Those documents can be exchanged in EDI or cXML format based on the customer's ERP
system capabilities. FMI Technology: Fastenal’s automated supply programs offer a suite of devices to monitor,
track, and control wide-ranging products. Some of the available program components include: - FASTVend:
Vending solutions to control and track high-volume consumables as well as assets, providing 24/7 access, flexible
controls, and deep visibility into usage: who, what, where, when, and why. - FASTPod: A solution for temporary,
remote, and emergency responses, the servicing Fastenal branch can tailor a jobsite trailer or Conex to meet the
Participating Agency’s supply needs. These mobile units are managed by local Fastenal personnel and stocked
with immediately available inventory that is bar-coded for easy identification. - FASTStock: Manual bin stock
service enhanced by mobility technology. Helping Purchasing Agencies visualize what they have and where it is. -
FASTBIn: Technologically enhanced bin solutions that provide 24/7 inventory monitoring. Helping Purchasing
Agencies visualize what they have on hand, where it’s located, and current inventory status. The efficiency of EDI
solutions shines through with the larger weekly orders we execute through a Fastenal Managed Inventory
program. Combining EDI with an FMI Technology solution takes it to another level, allowing Participating Agencies
to digitize and automate the entire supply process — from the purchase to the point of use. Onsite Program:
Fastenal’s onsite programs have a single focus: operating a world-class supply chain for the customer’s facility.
With this model, we provide full-time Fastenal experts to handle daily operations. We also invest in consigned on-
premises inventory, providing immediate access to planned needs while driving your working capital goals.
Solutions, suppliers, services, specialists — everything we offer can be part of an onsite solution.

8 | Projected Sales Year One

Provide the Contract Sales (as defined in Section 12 of the OMNIA Partners Administration Agreement) that
Supplier will guarantee each year under the Master Agreement for the initial three years of the Master Agreement
(“Guaranteed Contract Sales”). To the extent Supplier guarantees minimum Contract Sales, the Administrative Fee
shall be calculated based on the greater of the actual Contract Sales and the Guaranteed Contract Sales.

| $50000000]

8 | Projected Sales Year Two

Provide the Contract Sales (as defined in Section 12 of the OMNIA Partners Administration Agreement) that
Supplier will guarantee each year under the Master Agreement for the initial three years of the Master Agreement
(“Guaranteed Contract Sales”). To the extent Supplier guarantees minimum Contract Sales, the Administrative Fee
shall be calculated based on the greater of the actual Contract Sales and the Guaranteed Contract Sales.

[ $75000000]
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8 | Projected Sales Year Three

Provide the Contract Sales (as defined in Section 12 of the OMNIA Partners Administration Agreement) that
Supplier will guarantee each year under the Master Agreement for the initial three years of the Master Agreement
(“Guaranteed Contract Sales”). To the extent Supplier guarantees minimum Contract Sales, the Administrative Fee
shall be calculated based on the greater of the actual Contract Sales and the Guaranteed Contract Sales.

| $100000000]

8 [ Any portion of the response that should not be available on the website should be included on
9 Appendix B Terms & Conditions Acceptance Form.

9 | Provide Offeror's expertise in working with public sector and understanding of the unique technical
0 regulatory requirements.

Through the selection of cooperative contracts we currently hold — including the Region 4 OMNIA Partners
agreement — as well as the 47 state-wide and wide variety of local contracts we hold, Fastenal has extensive
experience working with the public sector. Internally Fastenal has a team focused on product and trade compliance
who regularly monitor regulations and requirements in the areas of export compliance, green products, packaging,
product compaosition, etc. We also have in-house corporate counsel and contract compliance teams who are
experienced in working with the government sector and adhering to the requirements of such customers.

9 | General Terms and Conditions

Respondent agrees to comply with the General Terms and Conditions provided as an attachment to this online bid
event. Any deviations to the General Terms and Conditions may be provided using the procedures set forth in the
attribute pertaining to deviations.

| certify compliance with this attribute.

9 [ Felony Conviction Notification

State of Texas Legislative Senate Bill No. 1 Section 44.034, Notification of Criminal History, Subsection (a), states “a
person or business entity that enters into an agreement with a school district must give advance notice to the
district if the person or an owner or operator of the business entity has been convicted of a felony. The notice must
include a general description of the conduct resulting in the conviction of a felony”.

Subsection (b) states “a school district may terminate the agreement with a person or business entity if the district
determines that the person or business entity failed to give notice as required by Subsection (a), or misrepresented
the conduct resulting in the conviction. The district must compensate the person or business entity for services
performed before the termination of the contract”.

Subsection (c) states “this section does not apply to a publicly held corporation”.

Use the checkbox associated with this item to identify your status as it relates to this legal requirement.
[ Non-Felon - person/owner IS NOT a convicted felon

Not Applicable-firm is a publicly held corporation

[] Felon - person/owner IS a convicted felon

9 [ Name of Felon and Nature of Felony, if applicable

If response to previous attribute was "Felon - person/owner IS a convicted felon”, vendor shall give the name of the
felon and details of conviction.

If you did not answer "Felon - person/owner IS a convicted felon" in the previous question, type "N/A" in the
respective field.

[N/A

Page 26 of 41 pages Vendor: Fastenal Company 24-08 Addendum 4



~O

Criminal History Records Review of Certain Contract Employees

Texas Education Code Chapter §22.0834 requires that criminal history records be obtained regarding covered
employees of entities that contract with a school entity in Texas to provide services for that school entity
(“Contractors”) and entities that contract with school entity contractors (“Subcontractors”). Covered employees with
disqualifying criminal histories are prohibited from serving at a school entity. Contractors/Subcontractors contracting
with a school entity shall (1) maintain compliance with the requirements of Texas Education Code Chapter 22 to the
school entity; and (2) require that each of their subcontractors complies with the requirements of Texas Education
Code Chapter 22. Contractors performing work at a school entity in Texas must comply with these statutes.

Covered employees: Employees of a Contractor/Subcontractor who have or will have continuing duties related to
the service to be performed at a school entity and have or will have direct contact with students. The school entity
will be the final arbiter of what constitutes continuing duties and direct contact with students at their school.

| certify compliance with this attribute.

Historically Underutilized Business (HUB) Certification

Businesses that have been certified by the Texas Building and Procurement Commission (TBPC) or other qualified
agency as Historically Underutilized Business (HUB) entities are encouraged to indicate their HUB status when
responding to this proposal invitation. The electronic catalogs will indicate HUB certifications for vendors that
properly indicate and document their HUB certification on this form.

Select one of the available options:

OPTION A: My business has NOT been certified as HUB.

OPTION B: | certify that my business has been certified as a Historically Underutilized Business (HUB), and |
have/will upload the certification information into the "Response Attachments" Tab located in this online bidding
event.

OPTION A
OPTION B
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9 [ Disclosure of Interested Parties

Texas state law requires the Disclosure of Interested Parties be filed with a public entity, including regional service
centers and school districts, for any contract which:

(1) requires an action or vote by the governing body; or

(2) has a value of $1 million or more; or

(3) for any services provided that would require an individual to register as a lobbyist under TX Gov’t Code Chapter
305.

NOTE: This form is not required if the vendor is a publicly-traded business entity, including a wholly-owned
subsidiary of the business entity (a company in which ownership is dispersed among the general public via shares
of stock which are traded via at least one stock exchange or over-the-counter market).

If you are required by law to submit this form, it must be completed online at the Texas Ethics Commission website.
Obtain a numbered certificate and click the link below to access the instructions and to complete this required form.
Upon completion, vendors required to submit the form must attach it to the proposal via the "Response
Attachments” Tab.

Click here to complete the form on the Texas Ethic Commission's 1295 Form webpage.

Please note: The District must verify receipt of all required 1295 forms received within 30 days on the Texas Ethics
Commission website. This verification does not indicate a contract award. Contract awards will be issued via direct
communication from the AISD Purchasing Department. A contract requiring a Disclosure of Interested Parties form is
voidable at any time if:

(1) the governmental entity or state agency submits to the business entity written notice of the business entity's
failure to provide the required disclosure; and

(2) the business entity fails to submit to the governmental entity or state agency the required disclosure on or
before the 10th business day after the date the business entity receives the written notice.

IF UNDER LAW YOU ARE EXEMPT FROM SUBMITTING THIS 1295 FORM, PROPOSERS MUST SUBMIT A
DOCUMENT THAT SHOWS PROOF OF THIS EXEMPTION.

ENTITY TYPES THAT ARE EXEMPT AND SHOULD ATTACH THIS PROOF ARE LISTED IN STATUE AS:

* a sponsored research contract of an institution of higher education;

« an interagency contract of a state agency or an institution of higher education;

* a contract related to health and human services if:

« the value of the contract cannot be determined at the time the contract is executed; and

« any qualified vendor is eligible for the contract;

« a contract with a publicly traded business entity, including a wholly owned subsidiary of the business entity;
« a contract with an electric utility, as that term is defined by Section 31.002, Utilities Code; or

« a contract with a gas utility, as that term is defined by Section 121.001, Utilities Code.

| certify compliance with this attribute.
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9 | Conflict of Interest Questionnaire

Region 4 Education Service Center (Region 4) is required to comply with Texas Local Government Code Chapter
176, Disclosure of Certain Relationships with Local Government Officers. House Bill 23 significantly changed
Chapter 176 as well as the required disclosures and the corresponding forms. As of September 1, 2015, any
vendor who does business with Region 4 or who seeks to do business with Region 4 must fill out the new Conflict of
Interest Questionnaire (CIQ) if a conflict of interest exists. A conflict of interest exists in the following situations:

1) If the vendor has an employment or other business relationship with a local government officer of Region 4 or a
family member of the officer, as described by section 176.003(a)(2)(A) of the Texas Local Government Code; or

2) If the vendor has given a local government officer of Region 4, or a family member of the officer, one or more
gifts with the aggregate value of $100, excluding any gift accepted by the officer or a family member of the officer if
the gift is: (a) a political contribution as defined by Title 15 of the Election Code; or (b) a gift of food accepted as a
guest; or

3) If the vendor has a family relationship with a local government officer of Region 4.

“Vendor” means a person who enters or seeks to enter into a contract with a local governmental entity. The term includes an agent of a vendor. The term
includes an officer or employee of a state agency when that individual is acting in a private capacity to enter into a contract. The term does not include a
state agency except for Texas Correctional Industries. Texas Local Government Code 176.001(7).

“Business relationship” means a connection between two or more parties based on commercial activity of one of the parties. The term does not include a
connection based on: (A) a transaction that is subject to rate or fee regulation by a federal, state, or local governmental entity or an agency of a federal,
state, or local governmental entity; (B) a transaction conducted at a price and subject to terms available to the public; or (C) a purchase or lease of goods or
services from a person that is chartered by a state or federal agency and that is subject to regular examination by, and reporting to, that agency. Texas Local
Government Code 176.001(3).

“Family relationship” means a relationship between a person and another person within the third degree by consanguinity or the second degree by affinity,
as those terms are defined by Subchapter B, Chapter 573, Government Code. Texas Local Government Code 176.001(2-a).

“Local government officer” means: (A) a member of the governing body of a local governmental entity; (B) a director, superintendent, administrator,
president, or other person designated as the executive officer of a local governmental entity; or (C) an agent of a local governmental entity who exercises
discretion in the planning, recommending, selecting, or contracting of a vendor. Texas Local Government Code 176.001(4).

Individuals serving as a Member of the Board of Directors, the Executive Director, Cabinet Members,
and other local government officers may be found at: https://www.esc4.net/about/about-region-4.

For additional information on Conflict of Interest Questionnaire, and the statutes that mandate it, please visit the
following links:

Texas Local Government Code, Section 176

Texas House Bill 23

A blank Conflict of Interest Questionnaire is available by clicking:
https://www.ethics.state.tx.us/data/forms/conflict/CIQ.pdf.

If your firm is required to return a completed Conflict of Interest Questionnaire with your proposal submission, use
the "Response Attachments” Tab to upload the completed document.

| certify compliance with this attribute.

Page 29 of 41 pages Vendor: Fastenal Company 24-08 Addendum 4



https://www.esc4.net/about/about-region-4
http://www.statutes.legis.state.tx.us/docs/lg/htm/lg.176.htm
http://www.capitol.state.tx.us/tlodocs/84R/billtext/html/HB00023F.HTM
https://www.ethics.state.tx.us/data/forms/conflict/CIQ.pdf

9 | Entities that Boycott Israel

Pursuant to Chapter 2271 of the Texas Government Code, the Respondent hereby certifies and verifies that neither
the Respondent , nor any affiliate, subsidiary, or parent company of the Respondent , if any (the “Respondent
Companies”), boycotts Israel, and the Respondent agrees that the Respondent and Respondent Companies will not
boycott Israel during the term of this Agreement. For purposes of this Agreement, the term “boycott” shall mean and
include refusing to deal with, terminating business activities with, or otherwise taking any action that is intended to
penalize, inflict economic harm on, or limit commercial relations with Israel, or with a person or entity doing business
in Israel or in an Israeli-controlled territory, but does not include an action made for ordinary business purposes.

EXCEPTIONS: Clause only applies to contracts and contractors that meet the following criteria: (i) Respondent is not a sole proprietorship; (ii) with 10 or
more full-time employees; and (iii) with a contract to be paid a value of $100,000 or more wholly or partially from public funds of the governmental entity.

| certify compliance with this attribute.

9 | Foreign Terrorist Organizations

Section 2252.152 of the Texas Government Code prohibits Region 4 ESC from awarding a contract to any person
who does business with Iran, Sudan, or a foreign terrorist organization as defined in Section 2252.151 of the Texas
Government Code. Respondent certifies that it not ineligible to receive the contract.

| certify compliance with this attribute.

Firearm Entities and Trade Associations Discrimination

Respondent verifies that: (1) it does not, and will not for the duration of the contract, have a practice, policy,
guidance, or directive that discriminates against a firearm entity or firearm trade association or (2) the verification
required by Section 2274.002 of the Texas Government Code does not apply to the contract. If circumstances
relevant to this provision change during the course of the contract, Respondent shall promptly notify Region 4 ESC.

oo

APPLICABILITY: This clause applies only to a contract that: (1) is between a governmental entity and a company with at least 10 full-time employees; and
(2) has a value of at least $100,000 that is paid wholly or partly from public funds of the governmental entity.

EXCEPTIONS: This clause is not required when a state Agency: (1) contracts with a sole-source provider; or (2) does not receive any bids from a company
that is able to provide the written verification required by Section 2274.002(b) of the Texas Government Code.

| certify compliance with this attribute.

Energy Company Boycott Prohibited

Respondent represents and warrants that: (1) it does not, and will not for the duration of the contract, boycott
energy companies or (2) the verification required by Section 2274.002 of the Texas Government Code does not
apply to the contract. If circumstances relevant to this provision change during the course of the contract,
Respondent shall promptly notify Region 4 ESC.

ROR

EXCEPTIONS: Clause only applies to contracts and contractors that meet the following criteria: (i) a “company” within the definitions of Section
2274.001(2) of the Tex. Gov'’t Code; (ii) with 10 or more full-time employees; and (iii) with a contract to be paid a value of $100,000 or more wholly or
partially from public funds of the governmental entity.

| certify compliance with this attribute.

Critical Infrastructure Affirmation

Pursuant to Government Code Section 2274.0102, Respondent certifies that neither it nor its parent company, nor
any affiliate of Respondent or its parent company, is: (1) majority owned or controlled by citizens or governmental
entities of China, Iran, North Korea, Russia, or any other country designated by the Governor under Government
Code Section 2274.0103, or (2) headquartered in any of those countries.

NOPRF

EXCEPTION: Clause only applies to solicitations and contracts in which the contractor would be granted direct or remote access to or control of critical
infrastructure, as defined by Section 2274.0101 of the Texas Government Code, in this state, other than access specifically allowed for product warranty
and support purposes.

The Governor of the State of Texas may designate countries as a threat to critical infrastructure under Section 2274.0103 of the Texas Government Code.
Agencies should promptly add any country that is designated by the Governor to this clause.”

| certify compliance with this attribute.
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Open Records Policy

All proposals, information and documents submitted are subject to the Public Information Act requirements
governed by the State of Texas once a Contract(s) is executed. If an Offeror believes its response, or parts of its
response, may be exempted from disclosure, the Offeror must specify page-by-page and line-by-line the parts of
the response, which it believes, are exempt and include detailed reasons to substantiate the exemption. Price is not
confidential and will not be withheld. Any unmarked information will be considered public information and released, if
requested under the Public Information Act.

The determination of whether information is confidential and not subject to disclosure is the duty of the Office of
Attorney General (OAG). Region 4 ESC must provide the OAG sufficient information to render an opinion and
therefore, vague and general claims to confidentiality by the Offeror are not acceptable. Region 4 ESC must comply
with the opinions of the OAG. Region 4 ESC assumes no responsibility for asserting legal arguments on behalf of
any Offeror. Offeror is advised to consult with their legal counsel concerning disclosure issues resulting from this
procurement process and to take precautions to safeguard trade secrets and other proprietary information.

Check one of the following responses to the Acknowledgment and Acceptance of Region 4 ESC’s Open Records
Policy below:

OPTION A: We acknowledge Region 4 ESC’s Open Records Policy and declare that no information submitted with
this proposal, or any part of our proposal, is exempt from disclosure under the Public Information Act.

OPTION B: We declare the following information to be a trade secret or proprietary and exempt from disclosure
under the Public Information Act and these requested exemptions are uploaded into the "Response Attachments"
Tab located in this online bidding event.

(Note: Offeror must specify page-by-page and line-by-line the parts of the response, which it believes, are exempt. In addition, Offeror must include
detailed reasons to substantiate the exemption(s). Price is not confidential and will not be withheld. All information believed to be a trade secret or
proprietary must be listed. It is further understood that failure to identify such information, in strict accordance with the instructions, will result in that
information being considered public information and released, if requested under the Public Information Act.)

OPTION A - No proprietary information
[J OPTION B - Proprietary information marked

rOPR

Consent to Release Proposal Tabulation

Notwithstanding anything explicitly and properly declared as Confidential or Proprietary Information to the contrary,
by submitting a Proposal, Vendor consents and agrees that, upon Contract award, the District may publicly release,
including posting on the public Region 4 ESC and/or OMNIA Partners website(s), a copy of the proposal tabulation
for the Contract including Vendor name; proposed catalog/pricelist name(s); proposed percentage discount(s), unit
price(s), hourly labor rate(s), or other specified pricing; and Vendor award notice information.

| certify compliance with this attribute.
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1 | Contracting Information
g If Vendor is not a governmental body and
(a) this Agreement has a stated expenditure of at least $1 million in public funds for the purchase of goods or
services by REGION 4 ESC; or
(b) this Agreement results in the expenditure of at least $1 million in public funds for the purchase of goods or
services by REGION 4 ESC in a fiscal year of REGION 4 ESC, the following certification shall apply;
otherwise, this certification is not required.
As required by Tex. Gov’'t Code § 552.374(b), the following statement is included in the RFP and the Agreement
(unless the Agreement is
(1) related to the purchase or underwriting of a public security;
(2) is or may be used as collateral on a loan; or
(3) proceeds from which are used to pay debt service of a public security of loan):
“The requirements of Subchapter J, Chapter 552, Government Code, may apply to this RFP and Agreement and
the contractor or vendor agrees that the contract can be terminated if the contractor or vendor knowingly or
intentionally fails to comply with a requirement of that subchapter.”
Pursuant to Subchapter J, Chapter 552, Texas Government Code, the Vendor hereby certifies and agrees to
(1) preserve all contracting information related to this Agreement as provided by the records retention
requirements applicable to REGION 4 ESC for the duration of the Agreement;
(2) promptly provide to REGION 4 ESC any contracting information related to the Agreement that is in the
custody or possession of the Vendor on request of REGION 4 ESC; and
(3) on completion of the Agreement, either
(a) provide at no cost to AISD all contracting information related to the Agreement that is in the custody
or possession of Vendor, or
(b) preserve the contracting information related to the Agreement as provided by the records retention
requirements applicable to REGION 4 ESC.
| certify compliance with this attribute.
1 | Anti-Trust Certification Statement
8 Vendor affirms under penalty of perjury of the laws of the State of Texas that:
(1) I am duly authorized to execute this contract on my own behalf or on behalf of the company, corporation,
firm, partnership or individual (Company) listed below;
(2) In connection with this bid, neither | nor any representative of the Company have violated any provision of
the Texas Free Enterprise and Antitrust Act, Tex. Bus. & Comm. Code Chapter 15;
(3) In connection with this bid, neither | nor any representative of the Company have violated any federal
antitrust law; and
(4) Neither | nor any representative of the Company have directly or indirectly communicated any of the
contents of this bid to a competitor of the Company or any other company, corporation, firm, partnership or
individual engaged in the same line of business as the Company.
| certify compliance with this attribute.
1 | Federal Rule (A) - Contract Term Violations
9 (A) Contracts for more than the simplified acquisition threshold currently set at $250,000 (2 CFR §200.320), which

is the inflation adjusted amount determined by the Civilian Agency Acquisition Council and the Defense Acquisition
Regulations Council (Councils) as authorized by 41 U.S.C. 1908, must address administrative, contractual, or legal
remedies in instances where contractors violate or breach contract terms, and provide for such sanctions and
penalties as appropriate.

Pursuant to Federal Rule (A) above, when federal funds are expended by Region 4 ESC, Region 4 ESC reserves
all rights and privileges under the applicable laws and regulations with respect to this procurement in the event of
breach of contract by either party.

| certify compliance with this attribute.
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Federal Rule (B) - Termination Conditions

(B) Termination for cause and for convenience by the grantee or subgrantee including the manner by which it will
be effected and the basis for settlement. (All contracts in excess of $10,000)

Pursuant to Federal Rule (B) above, when federal funds are expended by REGION 4 ESC, REGION 4
ESC reserves the right to immediately terminate any agreement in excess of $10,000 resulting from this
procurement process in the event of a breach or default of the agreement by Vendor, in the event vendor fails to:
(1) meet schedules, deadlines, and/or delivery dates within the time specified in the procurement solicitation,
contract, and/or a purchase order; (2) make any payments owed; or (3) otherwise perform in accordance with the
contract and/or the procurement solicitation; (4) to the greatest extent authorized by law, if an award no longer
effectuates the program goals or priorities of the Federal awarding agency or REGION 4 ESC. REGION 4 ESC also
reserves the right to terminate the contract immediately, with written notice to vendor, for convenience, if REGION 4
ESC believes, in its sole discretion that it is in the best interest of REGION 4 ESC to do so. The vendor will be
compensated for work performed and accepted and goods accepted by REGION 4 ESC as of the termination date
if the contract is terminated for convenience of REGION 4 ESC. Any award under this procurement process is not
exclusive and REGION 4 ESC reserves the right to purchase goods and services from other vendors when it is in
the best interest of REGION 4 ESC.

| certify compliance with this attribute.

oo

Federal Rule (C) - Equal Employment Opportunity

(C) Except as otherwise provided under 41 CFR Part 60, all contracts that meet the definition of “federally assisted
construction contract” in 41 CFR Part 60-1.3 must include the equal opportunity clause provided under 41 CFR 60-
1.4(b), in accordance with Executive Order 11246, “Equal Employment Opportunity” (30 FR 12319, 12935, 3 CFR
Part, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending Executive Order 11246
Relating to Equal Employment Opportunity,” and implementing regulations at 41 CFR part 60, “Office of Federal
Contract Compliance Programs, Equal Employment Opportunity, Department of Labor.”

It is the policy of REGION 4 ESC not to discriminate on the basis of race, color, national origin, gender, limited
English proficiency or disabling conditions in its programs. Vendor agrees not to discriminate against any employee
or applicant for employment to be employed in the performance of this Contract, with respect to hire, tenure, terms,
conditions and privileges of employment, or a matter directly or indirectly related to employment, because of age
(except where based on a bona fide occupational qualification), sex (except where based on a bona fide
occupational qualification) or race, color, religion, national origin, or ancestry. Vendor further agrees that every
subcontract entered into for the performance of this Contract shall contain a provision requiring non-discrimination
in employment herein specified binding upon each subcontractor. Breach of this covenant may be regarded as a
material breach of the Contract.

Pursuant to Federal Rule (C) and the requirements stated above, when federal funds are expended by REGION 4
ESC on any federally assisted construction contract, the equal opportunity clause is incorporated by reference
herein.

| certify compliance with this attribute.
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Federal Rule (D) - Davis Bacon Act/Copeland Act

(D) Davis-Bacon Act, as amended (40 U.S.C. 3141-3148). When required by Federal program legislation, all prime
construction contracts in excess of $2,000 awarded by non-Federal entities must include a provision for compliance
with the Davis-Bacon Act (40 U.S.C. 3141-3144, and 3146- 3148) as supplemented by Department of Labor
regulations (29 CFR Part 5, “Labor Standards Provisions Applicable to Contracts Covering Federally Financed and
Assisted Construction”). In accordance with the statute, contractors must be required to pay wages to laborers and
mechanics at a rate not less than the prevailing wages specified in a wage determination made by the Secretary of
Labor. In addition, contractors must be required to pay wages not less than once a week. The non-Federal entity
must place a copy of the current prevailing wage determination issued by the Department of Labor in each
solicitation. The decision to award a contract or subcontract must be conditioned upon the acceptance of the wage
determination. The non-Federal entity must report all suspected or reported violations to the Federal awarding
agency. The contracts must also include a provision for compliance with the Copeland “Anti-Kickback” Act (40
U.S.C. 3145), as supplemented by Department of Labor regulations (29 CFR Part 3, “Contractors and
Subcontractors on Public Building or Public Work Financed in Whole or in Part by Loans or Grants from the United
States”). The Act provides that each contractor or subrecipient must be prohibited from inducing, by any means,
any person employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which he or she is otherwise entitled. The non-Federal entity must report all suspected or reported
violations to the Federal awarding agency.

Pursuant to Federal Rule (D) above, when federal funds are expended by REGION4 ESC, during the term of an
award for all contracts and subgrants for construction or repair, the vendor will be in compliance with all applicable
Davis-Bacon Act provisions.

| certify compliance with this attribute.

N

Federal Rule (E) - Contract Work Hours and Safety Standards Act

(E) (40 U.S.C. 3701-3708). Where applicable, all contracts awarded by the non-Federal entity in excess of
$100,000 that involve the employment of mechanics or laborers must include a provision for compliance with 40
U.S.C. 3702 and 3704, as supplemented by Department of Labor regulations (29 CFR Part 5). Under 40 U.S.C.
3702 of the Act, each contractor must be required to compute the wages of every mechanic and laborer on the
basis of a standard work week of 40 hours. Work in excess of the standard work week is permissible provided that
the worker is compensated at a rate of not less than one and a half times the basic rate of pay for all hours worked
in excess of 40 hours in the work week. The requirements of 40 U.S.C. 3704 are applicable to construction work
and provide that no laborer or mechanic must be required to work in surroundings or under working conditions
which are unsanitary, hazardous or dangerous. These requirements do not apply to the purchases of supplies or
materials or articles ordinarily available on the open market, or contracts for transportation or transmission of
intelligence.

Pursuant to Federal Rule (E) above, when federal funds are expended by REGION 4 ESC, the vendor certifies that
during the term of an award for all contracts by REGION 4 ESC resulting from this procurement process, the vendor
will be in compliance with all applicable provisions of the Contract Work Hours and Safety Standards Act.

| certify compliance with this attribute.

N

Federal Rule (F) - Rights to Inventions Made Under a Contract or Agreement

(F)If the Federal award meets the definition of “funding agreement” under 37 CFR §401.2 (a) and the recipient or
subrecipient wishes to enter into a contract with a small business firm or nonprofit organization regarding the
substitution of parties, assignment or performance of experimental, developmental, or research work under that
“funding agreement,” the recipient or subrecipient must comply with the requirements of 37 CFR Part 401, “Rights
to Inventions Made by Nonprofit Organizations and Small Business Firms Under Government Grants, Contracts and
Cooperative Agreements,” and any implementing regulations issued by the awarding agency.

Pursuant to Federal Rule (F) above, when federal funds are expended by REGION 4 ESC, the vendor certifies that
during the term of an award for all contracts by REGION 4 ESC resulting from this procurement process, the vendor
agrees to comply with all applicable requirements as referenced in Federal Rule (F) above.

| certify compliance with this attribute.
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Federal Rule (G) - Clean Air Act/Federal Water Pollution Control Act

(G) The Clean Air Act (42 U.S.C. 7401-7671q9.) and the Federal Water Pollution Control Act (33 U.S.C. 1251-
1387), as amended—Contracts and subgrants of amounts in excess of $150,000 must contain a provision that
requires the non-Federal award to agree to comply with all applicable standards, orders or regulations issued
pursuant to the Clean Air Act (42 U.S.C. 7401-7671q) and the Federal Water Pollution Control Act as amended (33
U.S.C. 1251- 1387). Violations must be reported to the Federal awarding agency and the Regional Office of the
Environmental Protection Agency (EPA).

When federal funds are expended by REGION 4 ESC for any contract resulting from this procurement process, the
vendor certifies that the vendor will be in compliance with mandatory standards and policies relating to energy
efficiency which are contained in the state energy conservation plan issued in compliance with the Energy Policy
and Conservation Act (Pub. L. 94-163, 89 Stat. 871).

When federal funds are expended by REGION 4 ESC for any contract resulting from this procurement process in
excess of $100,000, the vendor certifies that the vendor is in compliance with all applicable standards, orders,
regulations, and/or requirements issued pursuant to the Clean Air Act of 1970, as amended (42 U.S.C. 1857(h)),
Section 508 of the Clean Water Act, as amended (33 U.S.C. 1368), Executive Order 117389 and Environmental
Protection Agency Regulation, 40 CFR Part 15.

Pursuant to Federal Rule (G) above, when federal funds are expended by REGION 4 ESC, the vendor certifies that
during the term of an award for all contracts by REGION 4 ESC resulting from this procurement process, the vendor
agrees to comply with all applicable requirements as referenced in Federal Rule (G) above.

| certify compliance with this attribute.

AR

Federal Rule (H) - Debarment and Suspension

(H) (Executive Orders 12549 and 12689)—A contract award (see 2 CFR 180.220) must not be made to parties
listed on the governmentwide exclusions in the System for Award Management (SAM), in accordance with the OMB
guidelines at 2 CFR 180 that implement Executive Orders 12549 (3 CFR part 1986 Comp., p. 189) and 12689 (3
CFR part 1989 Comp., p. 235), “Debarment and Suspension.” SAM Exclusions contains the names of parties
debarred, suspended, or otherwise excluded by agencies, as well as parties declared ineligible under statutory or
regulatory authority other than Executive Order 12549.

Pursuant to Federal Rule (H) above, when federal funds are expended by REGION 4 ESC, the vendor certifies that
during the term of an award for all contracts by REGION 4 ESC resulting from this procurement process, the vendor
certifies that neither it nor its principals is presently debarred, suspended, proposed for debarment, declared
ineligible, or voluntarily excluded from participation by any federal department or agency or by the State of Texas.
Vendor shall immediately provide written notice to REGION 4 ESC if at any time the vendor learns that this
certification was erroneous when submitted or has become erroneous by reason of changed circumstances.
REGION 4 ESC may rely upon a certification of a vendor that the vendor is not debarred, suspended, ineligible, or
voluntarily excluded from the covered contract, unless REGION 4 ESC knows the certification is erroneous.

| certify compliance with this attribute.
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Federal Rule (1) - Byrd Anti-Lobbying Amendment

() (31 U.S.C. 1352)—Contractors that apply or bid for an award exceeding $100,000 must file the required
certification. Each tier certifies to the tier above that it will not and has not used Federal appropriated funds to pay
any person or organization for influencing or attempting to influence an officer or employee of any agency, a
member of Congress, officer or employee of Congress, or an employee of a member of Congress in connection with
obtaining any Federal contract, grant or any other award covered by 31 U.S.C. 1352. Each tier must also disclose
any lobbying with non-Federal funds that takes place in connection with obtaining any Federal award. Such
disclosures are forwarded from tier to tier up to the non-Federal award.

Pursuant to Federal Rule (l) above, when federal funds are expended by REGION 4 ESC, the vendor certifies that
during the term and after the awarded term of an award for all contracts by REGION 4 ESC resulting from this
procurement process, the vendor certifies that it is in compliance with all applicable provisions of the Byrd Anti-
Lobbying Amendment (31 U.S.C. 1352). The undersigned further certifies that:

(1) No Federal appropriated funds have been paid or will be paid by or on behalf of the undersigned, to any person
for influencing or attempting to influence an officer or employee of any agency, a Member of Congress, an officer or
employee of Congress, or an employee of a Member of Congress in connection with the awarding of a Federal
contract, the making of a Federal grant, the making of a Federal loan, the entering into a cooperative agreement,
and the extension, continuation, renewal, amendment, or modification of a Federal contract, grant, loan, or
cooperative agreement.

(2) If any funds other than Federal appropriated funds have been paid or will be paid to any person for influencing
or attempting to influence an officer or employee of any agency, a Member of Congress, an officer or employee of
Congress, or an employee of a Member of Congress in connection with this Federal contract, grant, loan, or
cooperative agreement, the undersigned shall complete and submit Standard Form-LLL, “Disclosure Form to
Report Lobbying”, in accordance with its instructions.

(3) The undersigned shall require that the language of this certification be included in the award documents for all
subawards at all tiers (including subcontracts, subgrants, and contracts under grants, loans, and cooperative
agreements) and that all subrecipients shall certify and disclose accordingly.

This certification is a material representation of fact upon which reliance was placed when this transaction was
made or entered into. Submission of this certificate is a prerequisite for making or entering into this transaction
imposed by Section 1352, title 31, U.S. Code. Any person who fails to file the required certification shall be subject
to a civil penalty of not less than $10,000 and not more than $100,000 for each such failure.

| certify compliance with this attribute.
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Federal Rule (J) - Procurement of Recovered Materials

(J) When federal funds are expended by REGION 4 ESC, REGION 4 ESC and its contractors must comply with
section 6002 of the Solid Waste Disposal Act, as amended by the Resource Conservation and Recovery Act. The
requirements of Section 6002 include: (1) procuring only items designated in guidelines of the Environmental
Protection Agency (EPA) at 40 CFR part 247 that contain the highest percentage of recovered materials
practicable, consistent with maintaining a satisfactory level of competition, where the purchase price of the item
exceeds $10,000 or the value of the quantity acquired during the preceding fiscal year exceeded $10,000; (2)
procuring solid waste management services in a manner that maximizes energy and resource recovery; and (3)
establishing an affirmative procurement program for procurement of recovered materials identified in the EPA
guidelines.

Pursuant to Federal Rule (J) above, when federal funds are expended REGION 4 ESC, as required by the
Resource Conservation and Recovery Act of 1976 (42 U.S.C. § 6962(c)(3)(A)(i)), the vendor cetrtifies, by signing
this document, that the percentage of recovered materials content for EPA-designated items to be delivered or used
in the performance of the contract will be at least the amount required by the applicable contract specifications or
other contractual requirements.

| certify compliance with this attribute.
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Federal Rule (K) - Prohibition on certain Telecom and Surveillance Service and Equipment

(K) ALIEF ISD, as a non-federal entity, is prohibited from obligating or expending Federal financial assistance, to
include loan or grant funds, to: (1) procure or obtain,

(2) extend or renew a contract to procure or obtain, or

(3) enter into a contract (or extend or renew a contract) to procure or obtain, equipment, services, or systems that
uses covered telecommunications equipment or services as a substantial or essential component of any system, or
as a critical technology as part of any system. Covered telecommunications equipment is telecommunications
equipment produced Huawei Technologies Company or ZTE Corporation (or any subsidiary or affiliate of such
entities) and physical security surveillance of critical infrastructure and other national security purposes, and video
surveillance and telecommunications equipment produced by Hytera Communications Corporation, Hangzhou
Hikvision Digital Technology Company, or Dahua Technology Company (or any subsidiary or affiliate of such
entities) for the purpose of public safety, security of government facilities, physical security surveillance of critical
infrastructure, and other national security purposes detailed in 2 CFR § 200.216.

The Respondent certifies that it will not purchase equipment, services, or systems that use covered
telecommunications, as defined herein, as a substantial or essential component of any system, or as critical
technology as part of any system.

| certify compliance with this attribute.

R

Federal Rule (L) - Buy American Provisions

(L) As appropriate and to the extent consistent with law, REGION 4 ESC has a preference for the purchase,
acquisition, or use of goods, products, or materials produced in the United States, including but not limited to iron,
aluminum, steel, cement, and other manufactured products, when spending federal funds. Vendor agrees that the
requirements of this section will be included in all subawards including all contracts and purchase orders for work or
products under this award, to the greatest extent practicable under a Federal award. Purchases that are made with
non-federal funds or grants are excluded from the Buy American Act.

Vendor certifies that it is in compliance with all applicable provisions of the Buy American Act. Purchases made in
accordance with the Buy American Act must still follow the applicable procurement rules calling for free and open
competition.

“Produced in the United States” means, for iron and steel products, that all manufacturing processes, from the initial melting stage through the application
of coatings, occurred in the United States. “Manufactured products” means items and construction materials composed in whole or in part of non-ferrous
metals such as aluminum; plastics and polymer-based products such as polyvinyl chloride pipe; aggregates such as concrete; glass, including optical fiber;
and lumber.

| certify compliance with this attribute.

©ORrk

Federal Rule - Required Affirmative Steps for Small, Minority, And Women-Owned Firms for Contracts
Paid for with Federal Funds

When federal funds are expended by REGION 4 ESC, Vendor is required to take all affirmative steps set forth in 2
CFR 200.321 to solicit and reach out to small, minority and women owned firms for any subcontracting opportunities
on the project, including:
1) Placing qualified small and minority businesses and women's business enterprises on solicitation lists;
2) Assuring that small and minority businesses, and women's business enterprises are solicited whenever
they are potential sources;
3) Dividing total requirements, when economically feasible, into smaller tasks or quantities to permit maximum
participation by small and minority businesses, and women's business enterprises;
4) Establishing delivery schedules, where the requirement permits, which encourage participation by small
and minority businesses, and women's business enterprises; and
5) Using the services and assistance, as appropriate, of such organizations as the Small Business
Administration and the Minority Business Development Agency of the Department of Commerce.

| certify compliance with this attribute.
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Federal Rule - Federal Record Retention

When federal funds are expended by REGION 4 ESC for any contract resulting from this procurement process, the
vendor certifies that it will comply with the record retention requirements detailed in 2 CFR §200.334. The vendor
further certifies that vendor will retain all records as required by 2 CFR §200.334 for a period of five (5) years after
grantees or subgrantees submit final expenditure reports or quarterly or annual financial reports, as applicable, and
all other pending matters are closed.

Vendor agrees that REGION 4 ESC, Inspector General, Department of Homeland Security, FEMA, the Comptroller
General of the United States, or any of their duly authorized representatives shall have access to any books,
documents, papers and records of Vendor, and its successors, transferees, assignees, and subcontractors that are
directly pertinent to the Contract for the purpose of making audits, examinations, excerpts, and transcriptions. The
right also includes timely and reasonable access to Vendor’s personnel for the purpose of interview and discussion
relating to such documents. Vendor agrees to permit any of the foregoing parties to reproduce by any means
whatsoever or to copy excerpts and transcriptions as reasonably needed. Vendor agrees to provide the FEMA
Administrator or his authorized representative access to construction or other work sites pertaining to the work
being completed under the Contract.

| certify compliance with this attribute.

RPN

Federal Rule - Profit Negotiation

For purchases using Federal funds in excess of $250,000, REGION 4 ESC may be required to negotiate profit as a
separate element of the price. (See 2 CFR 200.324(b)).

When required by REGION 4 ESC, Vendor agrees to provide information relating to profitability of the given
transaction and itemize the profit margin as a separate element of the price.

| certify compliance with this attribute.
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Federal Rule - Solid Waste Disposal Act

A non-Federal entity that is a state agency or agency of a political subdivision of a state and its contractors must
comply with section 6002 of the Sold Waste Disposal Act, as amended by the Resource Conservation and Recovery
Act. The requirements of Section 6002 include procuring only items designated in guidelines of the Environmental
Protection Agency (EPA) at 40 CFR Part 247 that contain the highest percentage of recovered materials
practicable, consistent with maintaining a satisfactory level of competition, where the purchase price of the item
exceeds $10,000 or the value of the quantity acquired during the preceding fiscal year exceed $10,000; procuring
sold waste management services in a manner that maximizes energy and resource recovery; and establishing an
affirmative procurement program for procurement of recovered materials identified in the EPA guidelines. (78 FR
78608, Dec. 26, 2013, as amended at 79 FR 75885, Dec. 19, 2014.)

Pursuant to this federal rule, when federal funds are expended by REGION 4 ESC, the vendor certifies that during
the term of all contracts resulting from this procurement process, the vendor agrees to comply with all applicable
requirements as referenced in this paragraph.

| certify compliance with this attribute.
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Federal Rule - Never Contract with the Enemy — 2 C.F.R. § 200.215

When federal funds are expended by REGION 4 ESC for grant and cooperative agreements, or any contract
resulting from this procurement process, that are expected to exceed $50,000 within the period of performance, and
are performed outside of the United States, including U.S. territories, to a person or entity that is actively opposing
United States or coalition forces involved in a contingency operation in which members of the Armed Forces are
actively engaged in hostilities, REGION 4 ESC will terminate any grant or cooperative agreement or contract
resulting from this procurement process as a violation of Never Contract with the Enemy detailed in 2 CFR Part 183.

The vendor certifies that it is neither an excluded entity under the System for Award Management (SAM) nor
Federal Awardee Performance and Integrity Information System (FAPIIS) for any grant or cooperative agreement
terminated due to Never Contract with the Enemy as a Termination for Material Failure to Comply. AISD has a
responsibility to ensure no Federal award funds are provided directly or indirectly to the enemy, to terminate
subawards in violation of Never Contract with the Enemy, and to allow the Federal Government access to records to
ensure that no Federal award funds are provided to the enemy.

| certify compliance with this attribute.

ENUNTER

Applicability to Subcontractors

Vendor agrees that all contracts it awards pursuant to this procurement action shall be bound by the terms and
conditions of this procurement action.

| certify compliance with this attribute.

UINF-

Compliance with the Energy Policy and Conservation Act

When REGION 4 ESC expends federal funds for any contract resulting from this procurement process, Vendor
certifies that it will comply with the mandatory standards and policies relating to energy efficiency which are
contained in the state energy conservation plan issued in compliance with the Energy Policy and Conservation Act
(42 U.S.C. 6321 et seq.; 49 C.F.R. Part 18).

| certify compliance with this attribute.
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Indemnification
Acts or Omissions

Vendor shall indemnify and hold harmless Region 4, AND/OR THEIR OFFICERS, AGENTS, EMPLOYEES,
REPRESENTATIVES, CONTRACTORS, ASSIGNEES, AND/OR DESIGNEES FROM ANY AND ALL LIABILITY,
ACTIONS, CLAIMS, DEMANDS, OR SUITS, AND ALL RELATED COSTS, ATTORNEY FEES, AND EXPENSES arising
out of, or resulting from any acts or omissions of the Vendor or its agents, employees, subcontractors, Order
Fulfillers, or suppliers of subcontractors in the execution or performance of the Contract and any Purchase Orders
issued under the Contract.

Infringements

a) Vendor shall indemnify and hold harmless Region 4 and Customers, AND/OR THEIR EMPLOYEES, AGENTS,
REPRESENTATIVES, CONTRACTORS, ASSIGNEES, AND/OR DESIGNEES from any and all third party claims
involving infringement of United States patents, copyrights, trade and service marks, and any other intellectual or
intangible property rights in connection with the PERFORMANCES OR ACTIONS OF VENDOR PURSUANT TO THIS
CONTRACT. VENDOR AND THE CUSTOMER AGREE TO FURNISH TIMELY WRITTEN NOTICE TO EACH OTHER
OF ANY SUCH CLAIM. VENDOR SHALL BE LIABLE TO PAY ALL COSTS OF DEFENSE INCLUDING ATTORNEYS’
FEES.

b) Vendor shall have no liability under this section if the alleged infringement is caused in whole or in part by: (i) use
of the product or service for a purpose or in a manner for which the product or service was not designed, (ii) any
modification made to the product without Vendor’s written approval, (iii) any modifications made to the product by
the Vendor pursuant to Customer’s specific instructions, (iv) any intellectual property right owned by or licensed to
Customer, or (v) any use of the product or service by Customer that is not in conformity with the terms of any
applicable license agreement.

c) If Vendor becomes aware of an actual or potential claim, or Customer provides Vendor with notice of an actual or
potential claim, Vendor may (or in the case of an injunction against Customer, shall), at Vendor’s sole option and
expense; (i) procure for the Customer the right to continue to use the affected portion of the product or service, or
(i) modify or replace the affected portion of the product or service with functionally equivalent or superior product or
service so that Customer’s use is non-infringing.

Taxes/Workers’ Compensation/Unemployment Insurance — Including Indemnity

a) VENDOR AGREES AND ACKNOWLEDGES THAT DURING THE EXISTENCE OF THIS CONTRACT, VENDOR
SHALL BE ENTIRELY RESPONSIBLE FOR THE LIABILITY AND PAYMENT OF VENDOR’S AND VENDOR'’S
EMPLOYEES’ TAXES OF WHATEVER KIND, ARISING OUT OF THE PERFORMANCES IN THIS CONTRACT.
VENDOR AGREES TO COMPLY WITH ALL STATE AND FEDERAL LAWS APPLICABLE TO ANY SUCH PERSONS,
INCLUDING LAWS REGARDING WAGES, TAXES, INSURANCE, AND WORKERS’ COMPENSATION. THE
CUSTOMER AND/OR REGION 4 SHALL NOT BE LIABLE TO THE VENDOR, ITS EMPLOYEES, AGENTS, OR
OTHERS FOR THE PAYMENT OF TAXES OR THE PROVISION OF UNEMPLOYMENT INSURANCE AND/OR
WORKERS’ COMPENSATION OR ANY BENEFIT AVAILABLE TO A STATE EMPLOYEE OR EMPLOYEE OF
ANOTHER GOVERNMENTAL ENTITY CUSTOMER.

b) VENDOR AGREES TO INDEMNIFY AND HOLD HARMLESS CUSTOMERS, REGION 4 AND/OR THEIR
EMPLOYEES, AGENTS, REPRESENTATIVES, CONTRACTORS, AND/OR ASSIGNEES FROM ANY AND ALL
LIABILITY, ACTIONS, CLAIMS, DEMANDS, OR SUITS, AND ALL RELATED COSTS, ATTORNEYS’ FEES, AND
EXPENSES, RELATING TO TAX LIABILITY, UNEMPLOYMENT INSURANCE AND/OR WORKERS' COMPENSATION IN
ITS PERFORMANCE UNDER THIS CONTRACT, VENDOR SHALL BE LIABLE TO PAY ALL COSTS OF DEFENSE
INCLUDING ATTORNEYS’ FEES.

| certify compliance with this attribute.

~NN-

Excess Obligations Prohibited

Proposer understands that all obligations of Region 4 ESC under the contract are subject to the availability of state
funds. If such funds are not appropriated or become unavailable, the contract may be terminated by Region 4 ESC.

| certify compliance with this attribute.

ONF-

Suspension and Debarment

Respondent certifies that neither it nor its principals are debarred, suspended, proposed for debarment, declared
ineligible, or otherwise excluded from participation in the contract by any state or federal agency.

| certify compliance with this attribute.
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Change in Law and Compliance with Laws

ON-

Proposer shall comply with all laws, regulations, requirements and guidelines applicable to a vendor providing
services and products required by the contract to the Region 4 ESC, as these laws, regulations, requirements and
guidelines currently exist and as amended throughout the term of the contract. Region 4 ESC reserves the right, in
its sole discretion, to unilaterally amend the contract prior to award and throughout the term of the contract to
incorporate any modifications necessary for compliance with all applicable state and federal laws, regulations,
requirements and guidelines.

| certify compliance with this attribute.

Page 41 of 41 pages Vendor: Fastenal Company 24-08 Addendum 4














































Appendix C, Doc #1
ACKNOWLEDGMENT AND ACCEPTANCE
OF REGION 4 ESC’s OPEN RECORDS POLICY

OPEN RECORDS POLICY

All proposals, information and documents submitted are subject to the Public Information Act
requirements governed by the State of Texas once a Contract(s) is executed. If an Offeror believes
its response, or parts of its response, may be exempted from disclosure, the Offeror must specify
page-by-page and line-by-line the parts of the response, which it believes, are exempt and include
detailed reasons to substantiate the exemption. Price is not confidential and will not be withheld.
Any unmarked information will be considered public information and released, if requested under
the Public Information Act.

The determination of whether information is confidential and not subject to disclosure is the duty of
the Office of Attorney General (OAG). Region 4 ESC must provide the OAG sufficient information
to render an opinion and therefore, vague and general claims to confidentiality by the Offeror are
not acceptable. Region 4 ESC must comply with the opinions of the OAG. Region 4 ESC assumes
no responsibility for asserting legal arguments on behalf of any Offeror. Offeror is advised to consult
with their legal counsel concerning disclosure issues resulting from this procurement process and
to take precautions to safeguard trade secrets and other proprietary information.

Signature below certifies complete acceptance of Region 4 ESC’s Open Records Policy, except
as noted below (additional pages may be attached, if necessary).

Check one of the following responses to the Acknowledgment and Acceptance of Region 4
ESC’s Open Records Policy below:

Y( We acknowledge Region 4 ESC’s Open Records Policy and declare that no information
submitted with this proposal, or any part of our proposal, is exempt from disclosure under
the Public Information Act.

[0  We declare the following information to be a trade secret or proprietary and exempt from
disclosure under the Public Information Act.

(Note: Offeror must specify page-by-page and line-by-line the parts of the response, = which it
believes, are exempt. In addition, Offeror must include detailed reasons to substantiate the
exemption(s). Price is not confident and will not be withheld. All information believed to be a trade
secret or proprietary must be listed. It is further understood that failure to identify such information,
in strict accordance with the instructions, will result in that information being considered public
information and released, if requested under the Public Information Act.)

A/”/('/%//Executive Vice President 6/24/2024

Authorized Signature & Title Date
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ANTITRUST CERTIFICATION STATEMENTS
(Tex. Government Code § 2155.005)
Attorney General Form

| affirm under penalty of perjury of the laws of the State of Texas that:

1. | am duly authorized to execute this Contract on my own behalf or on behalf of the company,
corporation, firm, partnership or individual (Company) listed below;

2. In connection with this proposal, neither | nor any representative of the Company has violated any
provision of the Texas Free Enterprise and Antitrust Act, Tex. Bus. & Comm. Code Chapter 15;

3. In connection with this proposal, neither | nor any representative of the Company has violated any

federal antitrust law; and

4. Neither | nor any representative of the Company has directly or indirectly communicated any of the
contents of this proposal to a competitor of the Company or any other company, corporation, firm,
partnership or individual engaged in the same line of business as the Company.

Company Contact
Fastenal Company

Address
2001 Theurer Blvd.
Official
Authorizing
Winona, MN 55987 Proposal

Phone 507-313-7206

Fax 507-494-6330

Version January 17, 2024

Sigrature
Zach Wise

Printed Name
Government Sales Manager

Position with Company

Y.

Signatufe
William Drazkowski

Printed Name
Executive Vice President

Position with Company



6/24/2024

Good Day,

Fastenal Company is exempt from the Form 1295 filing requirement as Fastenal Company is a
publicly traded business entity. Fastenal’s initial public offering was on August 20, 1987. Our
shares are traded on the Nasdaq Stock Market under the symbol ‘FAST.

If you have any questions, please do not hesitate to reach out to us at any time.

Sincerely,

W|II|am D kowsk|
Executive Vice President
Fastenal Company

- Solicitation Number 24-08




Appendix C, DOC # 4
Texas Government Code 2270 Verification Form

House Bill 89 (85R Legislative Session), which adds Chapter 2270 to the Texas Government Code,
provides that a governmental entity may not enter into a contract with a company without verification
that the contracting vendor does not and will not boycott Israel during the term of the contract.

Furthermore, Senate Bill 252 (85R Legislative Session), which amends Chapter 2252 of the Texas
Government Code to add Subchapter F, prohibits contracting with a company engaged in business
with Iran, Sudan or a foreign terrorist organization identified on a list prepared by the Texas
Comptroller.

|, William Drazkowski , as an authorized representative
of
Fastenal Company , a contractor engaged
by

Insert Name of Company

Reqion 4 Education Service Center, 7145 West Tidwell Road, Houston, TX 77092, verify by this
writing that the above-named company affirms that it (1) does not boycott Israel; and (2) will not
boycott Israel during the term of this contract, or any contract with the above-named Texas
governmental entity in the future.

Also, our company is not listed on and we do not do business with companies that are on the Texas
Comptroller of Public Accounts list of Designated Foreign Terrorists Organizations found at
https://comptroller.texas.gov/purchasing/docs/foreign-terrorist.pdf.

| further affirm that if our company's position on this issue is reversed and this affirmation is no longer
valid, that the above-named Texas governmental entity will be notified in writing within one (1)
business day and we understand that our company's failure to affirm and comply with the
requirements of Texas Government Code 2270 et seq. shall be grounds for immediate contract
termination without penalty to the above-named Texas governmental entity.

| swear and affirm that the above is true and correct.

),

Signature 6f Named Authorized Company Representative Date




Exhibit A
Response for National Cooperative Contract

1.0

Scope of National Cooperative Contract

Capitalized terms not otherwise defined herein shall have the meanings given to them in the
Master Agreement or in the Administration Agreement between Supplier and OMNIA
Partners.

11

Requirement

Region 4 ESC (hereinafter defined and referred to as “Principal Procurement
Agency”), on behalf of itself and OMNIA Partners, Public Sector, Inc., a Delaware
corporation (“OMNIA Partners”), is requesting proposals for Maintenance, Repair
and Operations (MRO) Supplies, Equipment, and Related Products and Services. The
intent of this Request for Proposal is any contract between Principal Procurement
Agency and Supplier resulting from this Request for Proposal (“Master Agreement”)
be made available to other public agencies nationally, including state and local
governmental entities, public and private primary, secondary and higher education
entities, non-profit entities, and agencies for the public benefit (“Public Agencies”),
through OMNIA Partners’ cooperative purchasing program. The Principal
Procurement Agency has executed a Principal Procurement Agency Certificate with
OMNIA Partners, an example of which is included as Exhibit D, and has agreed to
pursue the Master Agreement. Use of the Master Agreement by any Public Agency is
preceded by their registration with OMNIA Partners as a Participating Public Agency
in OMNIA Partners’ cooperative purchasing program. Registration with OMNIA
Partners as a Participating Public Agency is accomplished by Public Agencies entering
into a Master Intergovernmental Cooperative Purchasing Agreement, an example of
which is attached as Exhibit C, and by using the Master Agreement, any such
Participating Public Agency agrees that it is registered with OMNIA Partners, whether
pursuant to the terms of the Master Intergovernmental Purchasing Cooperative
Agreement or as otherwise agreed to. The terms and pricing established in the resulting
Master Agreement between the Supplier and the Principal Procurement Agency will
be the same as that available to Participating Public Agencies through OMNIA
Partners.

All transactions, purchase orders, invoices, payments etc., will occur directly between
the Supplier and each Participating Public Agency individually, and neither OMNIA
Partners, any Principal Procurement Agency nor any Participating Public Agency,
including their respective agents, directors, employees or representatives, shall be
liable to Supplier for any acts, liabilities, damages, etc., incurred by any other
Participating Public Agency. Supplier is responsible for knowing the tax laws in each
state.

This Exhibit A defines the expectations for qualifying Suppliers based on OMNIA
Partners’ requirements to market the resulting Master Agreement nationally to Public
Agencies. Each section in this Exhibit A refers to the capabilities, requirements,



1.2

obligations, and prohibitions of competing Suppliers on a national level in order to
serve Participating Public Agencies through OMNIA Partners. These requirements are
incorporated into and are considered an integral part of this RFP. OMNIA Partners
reserves the right to determine whether to make the Master Agreement awarded by the
Principal Procurement Agency available to Participating Public Agencies, in its sole
and absolute discretion, and any party submitting a response to this RFP acknowledges
that any award by the Principal Procurement Agency does not obligate OMNIA
Partners to make the Master Agreement available to Participating Procurement
Agencies.

Marketing, Sales and Administrative Support

During the term of the Master Agreement OMNIA Partners intends to provide
marketing, sales, partnership development and administrative support for Supplier
pursuant to this section that directly promotes the Supplier’s products and services to
Participating Public Agencies through multiple channels, each designed to promote
specific products and services to Public Agencies on a national basis.

OMNIA Partners will assign the Supplier a Director of Partner Development who will
serve as the main point of contact for the Supplier and will be responsible for managing
the overall relationship between the Supplier and OMNIA Partners. The Director of
Partner Development will work with the Supplier to develop a comprehensive strategy
to promote the Master Agreement and will connect the Supplier with appropriate
stakeholders within OMNIA Partners including, Sales, Marketing, Contracting,
Training, and Operations & Support.

The OMNIA Partners marketing team will work in conjunction with Supplier to
promote the Master Agreement to both existing Participating Public Agencies and
prospective Public Agencies through channels that may include:

A. Marketing collateral (print, electronic, email, presentations)

B. Website

C. Trade shows/conferences/meetings

D. Advertising
E

. Social Media

The OMNIA Partners sales teams will work in conjunction with Supplier to promote
the Master Agreement to both existing Participating Public Agencies and prospective
Public Agencies through initiatives that may include:

A. Individual sales calls

Joint sales calls

Communications/customer service

Training sessions for Public Agency teams

mo O W

Training sessions for Supplier teams
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The OMNIA Partners contracting teams will work in conjunction with Supplier to
promote the Master Agreement to both existing Participating Public Agencies and
prospective Public Agencies through:

A. Serving as the subject matter expert for questions regarding joint powers authority
and state statutes and regulations for cooperative purchasing

Training sessions for Public Agency teams

Training sessions for Supplier teams

Regular business reviews to monitor program success

moow

General contract administration

Suppliers are required to pay an Administrative Fee of 3% of Contract Sales under the
Master Agreement, (less any applicable taxes, returns and freight). Supplier will be
required to execute the OMNIA Partners Administration Agreement (Exhibit B). At
Supplier’s option, Suppliers may pay additional fees beyond administrative fees, such
as technology fees, to OMNIA Partners and/or a third party for additional support
and/or access to OMNIA Partners’ technology platform.

Estimated Volume

The dollar volume purchased under the Master Agreement is estimated to be
approximately $350M annually. While no minimum volume is guaranteed to Supplier,
the estimated annual volume is projected based on the current annual volumes among
the Principal Procurement Agency, other Participating Public Agencies that are
anticipated to utilize the resulting Master Agreement to be made available to them
through OMNIA Partners, and volume growth into other Public Agencies through a
coordinated marketing approach between Supplier and OMNIA Partners.

Award Basis

The basis of any contract award resulting from this RFP made by Principal
Procurement Agency will, at OMNIA Partners’ option, be the basis of award on a
national level through OMNIA Partners. If multiple Suppliers are awarded by
Principal Procurement Agency under the Master Agreement, those same Suppliers will
be required to extend the Master Agreement to Participating Public Agencies through
OMNIA Partners. Utilization of the Master Agreement by Participating Public
Agencies will be at the discretion of the individual Participating Public Agency.
Certain terms of the Master Agreement specifically applicable to the Principal
Procurement Agency (e.g., governing law) are subject to modification for each
Participating Public Agency as Supplier and such Participating Public Agency may
agree without being in conflict with the Master Agreement as a condition of the
Participating Agency’s purchase and not a modification of the Master Agreement
applicable to all Participating Agencies. Participating Agencies may request to enter
into a separate supplemental agreement to further define the level of service
requirements over and above the minimum defined in the Master Agreement (e.g.,
governing law, invoice requirements, order requirements, specialized delivery,



2.0

1.5

diversity requirements such as minority and woman owned businesses, historically
underutilized business, etc.) (“Supplemental Agreement”). It shall be the responsibility
of the Supplier to comply, when applicable, with the prevailing wage legislation in
effect in the jurisdiction of the Participating Agency. It shall further be the
responsibility of the Supplier to monitor the prevailing wage rates as established by
the appropriate department of labor for any increase in rates during the term of the
Master Agreement and adjust wage rates accordingly. In instances where supplemental
terms and conditions create additional risk and cost for Supplier, Supplier and
Participating Public Agency may negotiate additional pricing above and beyond the
stated contract not-to-exceed pricing so long as the added price is commensurate with
the additional cost incurred by the Supplier. Any supplemental agreement developed
as a result of the Master Agreement is exclusively between the Participating Agency
and the Supplier (Contract Sales are reported to OMNIA Partners).

All signed Supplemental Agreements and purchase orders issued and accepted by the
Supplier may survive expiration or termination of the Master Agreement. Participating
Agencies’ purchase orders may exceed the term of the Master Agreement if the
purchase order is issued prior to the expiration of the Master Agreement. Supplier is
responsible for reporting all sales and paying the applicable Administrative Fee for
sales that use the Master Agreement as the basis for the purchase order, even though
Master Agreement may have expired.

Objectives of Cooperative Program

This RFP is intended to achieve the following objectives regarding availability through
OMNIA Partners’ cooperative program:

A. Provide a comprehensive competitively solicited and awarded national agreement
offering the Products covered by this solicitation to Participating Public Agencies;

B. Establish the Master Agreement as one of the Supplier’s primary go to market
strategies to Public Agencies nationwide;

C. Achieve cost savings for Supplier and Public Agencies through a single solicitation
process that will reduce the Supplier’s need to respond to multiple solicitations and
Public Agencies need to conduct their own solicitation process;

D. Combine the aggregate purchasing volumes of Participating Public Agencies to
achieve cost effective pricing.

REPRESENTATIONS AND COVENANTS

As a condition to Supplier entering into the Master Agreement, which would be available to
all Public Agencies, Supplier must make certain representations, warranties and covenants to
both the Principal Procurement Agency and OMNIA Partners designed to ensure the success
of the Master Agreement for all Participating Public Agencies as well as the Supplier.



2.1 Corporate Commitment

Supplier commits that (1) the Master Agreement has received all necessary corporate
authorizations and support of the Supplier’s executive management, (2) the Master
Agreement is one of the Supplier's primary “go to market” strategies for Public
Agencies, (3) the Master Agreement will be promoted to all Public Agencies,
including any existing customers, and Supplier will transition existing customers, upon
their request, to the Master Agreement, and (4) that the Supplier has read and agrees
to the terms and conditions of the Administration Agreement with OMNIA Partners
and will execute such agreement concurrent with and as a condition of its execution of
the Master Agreement with the Principal Procurement Agency. Supplier will identify
an executive corporate sponsor and a separate national account manager within the
RFP response that will be responsible for the overall management of the Master
Agreement.

2.2 Pricing Commitment

Supplier commits the not-to-exceed pricing provided under the Master Agreement
pricing is its lowest available (net to buyer) to Public Agencies nationwide and further
commits that if a Participating Public Agency is eligible for lower pricing through a
national, state, regional or local or cooperative contract, the Supplier may match such
lower pricing to that Participating Public Agency under the Master Agreement.

2.3 Sales Commitment

Supplier commits to aggressively market the Master Agreement as its go to market
strategy in this defined sector and that its sales force will be trained, engaged and
committed to offering the Master Agreement to Public Agencies through OMNIA
Partners nationwide. Supplier commits that all Master Agreement sales will be
accurately and timely reported to OMNIA Partners in accordance with the OMNIA
Partners Administration Agreement. Supplier also commits its sales force will be
compensated, including sales incentives, for sales to Public Agencies under the Master
Agreement in a consistent or better manner compared to sales to Public Agencies if
the Supplier were not awarded the Master Agreement.

3.0 SUPPLIER RESPONSE

Supplier must supply the following information for the Principal Procurement Agency to
determine Supplier’s qualifications to extend the resulting Master Agreement to Participating
Public Agencies through OMNIA Partners.

3.1  Company

A. Brief history and description of Supplier to include experience providing similar
products and services.

B. Total number and location of salespersons employed by Supplier.

C. Number and location of support centers (if applicable) and location of corporate
office.

D. Annual sales for the three previous fiscal years.



a. Submit FEIN and Dunn & Bradstreet report.
E. Describe any green or environmental initiatives or policies.

F. Describe any diversity programs or partners supplier does business with and how
Participating Agencies may use diverse partners through the Master Agreement.
Indicate how, if at all, pricing changes when using the diversity program. If there
are any diversity programs, provide a list of diversity alliances and a copy of their
certifications.

G. Indicate if supplier holds any of the below certifications in any classified areas and
include proof of such certification in the response:

a. Minority Women Business Enterprise
ClYes [No
If yes, list certifying agency:

b. Small Business Enterprise (SBE) or Disadvantaged Business Enterprise
(DBE)
[(JYes [INo

If yes, list certifying agency:

c. Historically Underutilized Business (HUB)
[]Yes [1No
If yes, list certifying agency:

d. Historically Underutilized Business Zone Enterprise (HUBZone)

[ Yes [1No
If yes, list certifying agency:

e. Other recognized diversity certificate holder
[]Yes [1No

If yes, list certifying agency:

H. List any relationships with subcontractors or affiliates intended to be used when
providing services and identify if subcontractors meet minority-owned standards.
If any, list which certifications subcontractors hold and certifying agency.

I. Describe how supplier differentiates itself from its competitors.

J. Describe any present or past litigation, bankruptcy or reorganization involving
supplier.

K. Felony Conviction Notice: Indicate if the supplier

a. is a publicly held corporation and this reporting requirement is not
applicable;

b. isnot owned or operated by anyone who has been convicted of a felony; or

c. is owned or operated by and individual(s) who has been convicted of a
felony and provide the names and convictions.

L. Describe any debarment or suspension actions taken against supplier



3.2

Distribution, Logistics

A.

Each offeror awarded an item under this solicitation may offer their complete
product and service offering/a balance of line. Describe the full line of products
and services offered by supplier.

Describe how supplier proposes to distribute the products/service nationwide.
Include any states where products and services will not be offered under the Master
Agreement, including U.S. Territories and Outlying Areas.

Describe how Participating Agencies are ensured they will receive the Master
Agreement pricing; include all distribution channels such as direct ordering,
retail or in-store locations, through distributors, etc. Describe how Participating
Agencies verify and audit pricing to ensure its compliance with the Master
Agreement.

Identify all other companies that will be involved in processing, handling or
shipping the products/service to the end user.

Provide the number, size and location of Supplier’s distribution facilities,
warehouses and retail network as applicable.

3.3 Marketing and Sales

A. Given the public nature of the solicitation and contract, OMNIA Partners makes

solicitation and contract documentation, including pricing documents, available on
its website so Participating Public Agencies may easily conduct their due
diligence. Describe any portions of the response that should not be available on the
website and why those portions should not be available.

Provide a detailed ninety-day plan beginning from award date of the Master
Agreement describing the strategy to immediately implement the Master
Agreement as supplier’s primary go to market strategy for Public Agencies to
supplier’s teams nationwide, to include, but not limited to:

i.  Executive leadership endorsement and sponsorship of the award as the
public sector go-to-market strategy within first 10 days

ii.  Training and education of Supplier’s national sales force with participation
from the Supplier’s executive leadership, along with the OMNIA Partners
team within first 90 days

Provide a detailed ninety-day plan beginning from award date of the Master
Agreement describing the strategy to market the Master Agreement to current
Participating Public Agencies, existing Public Agency customers of Supplier, as
well as to prospective Public Agencies nationwide immediately upon award, to
include, but not limited to:

i.  Creation and distribution of a co-branded press release to trade publications



ii.  Announcement, Master Agreement details and contact information
published on the Supplier’s website within first 90 days

iii.  Design, publication and distribution of co-branded marketing materials
within first 90 days

iv.  Commitment to attendance and participation with OMNIA Partners at
national (i.e. NIGP Annual Forum, NPI Conference, etc.), regional (i.e.
Regional NIGP Chapter Meetings, Regional Cooperative Summits, etc.)
and supplier-specific trade shows, conferences and meetings throughout
the term of the Master Agreement

v.  Commitment to attend, exhibit and participate at the NIGP Annual Forum
in an area reserved by OMNIA Partners for partner suppliers. Booth space
will be purchased and staffed by Supplier. In addition, Supplier commits to
provide reasonable assistance to the overall promotion and marketing
efforts for the NIGP Annual Forum, as directed by OMNIA Partners.

vi. Design and publication of national and regional advertising in trade
publications throughout the term of the Master Agreement

vii.  Ongoing marketing and promotion of the Master Agreement throughout its
term (case studies, collateral pieces, presentations, promotions, etc.)

viii.  Dedicated OMNIA Partners internet web-based homepage on Supplier’s
website with:

e OMNIA Partners standard logo;
e Copy of original Request for Proposal;

e Copy of Master Agreement and amendments between Principal
Procurement Agency and Supplier;

e Summary of Products and pricing;
e Marketing Materials

e Electronic link to OMNIA Partners’ website including the online
registration page;

e A dedicated toll-free number and email address for OMNIA
Partners

D. Describe how Supplier will transition any existing Public Agency customers’
accounts to the Master Agreement available nationally through OMNIA Partners.
Include a list of current cooperative contracts (regional and national) Supplier
holds and describe how the Master Agreement will be positioned among the other
cooperative agreements.

E. Acknowledge Supplier agrees to provide its logo(s) to OMNIA Partners and agrees
to provide permission for reproduction of such logo in marketing communications
and promotions. Acknowledge that use of OMNIA Partners logo will require
permission for reproduction, as well.

F. Confirm Supplier will be proactive in direct sales of Supplier’s goods and services
to Public Agencies nationwide and the timely follow up to leads established by



OMNIA Partners. All sales materials are to use the OMNIA Partners logo. At a
minimum, the Supplier’s sales initiatives should communicate:

i.  Master Agreement was competitively solicited and publicly awarded by a
Principal Procurement Agency

ii.  Best value government pricing
iili.  No cost to participate
iv.  Non-exclusive

G. Confirm Supplier will train its national sales force on the Master Agreement. At
a minimum, sales training should include:

i.  Key features of Master Agreement
ii.  Working knowledge of the solicitation process

iii.  Awareness of the range of Public Agencies that can utilize the Master
Agreement through OMNIA Partners

iv.  Knowledge of benefits of the use of cooperative contracts

H. Provide the name, title, email and phone number for the person(s), who will be
responsible for:

I.  Executive Support
ii.  Marketing
ii.  Sales
iv.  Sales Support
v.  Financial Reporting
vi.  Accounts Payable
vii.  Contracts

I. Describe in detail how Supplier’s national sales force is structured, including
contact information for the highest-level executive in charge of the sales team.

I. Explain in detail how the sales teams will work with the OMNIA Partners team to
implement, grow and service the national program.

J. Explain in detail how Supplier will manage the overall national program
throughout the term of the Master Agreement, including ongoing coordination of
marketing and sales efforts, timely new Participating Public Agency account set-
up, timely contract administration, etc.

K. State the amount of Supplier’s Public Agency sales for the previous fiscal year.
Provide a list of Supplier’s top 10 Public Agency customers, the total purchases
for each for the previous fiscal year along with a key contact for each.

L. Describe Supplier’s information systems capabilities and limitations regarding
order management through receipt of payment, including description of multiple
platforms that may be used for any of these functions.



M. Provide the Contract Goals that Supplier will use reasonable commercial efforts to
ensure each year under the Master Agreement for the initial three years of the
Master Agreement (“Guaranteed Contract Sales”).

$ .00 in year one
$ .00 in year two
$ .00 in year three

The Administrative Fee shall be calculated based on the actual Contract Sales.

N. Even though it is anticipated many Public Agencies will be able to utilize the
Master Agreement without further formal solicitation, there may be circumstances
where Public Agencies will issue their own solicitations. The following options
are available when responding to a solicitation for Products covered under the
Master Agreement.

I.  Respond with Master Agreement pricing (Contract Sales reported to
OMNIA Partners).

ii. If competitive conditions require pricing lower than the standard
Master Agreement not-to-exceed pricing, Supplier may respond with
lower pricing through the Master Agreement. If Supplier is awarded
the contract, the sales are reported as Contract Sales to OMNIA
Partners under the Master Agreement.

iii.  Respond with pricing higher than Master Agreement only in the
unlikely event that the Public Agency refuses to utilize Master
Agreement (Contract Sales are not reported to OMNIA Partners).

iv. If alternative or multiple proposals are permitted, respond with
pricing higher than Master Agreement, and include Master
Agreement as the alternate or additional proposal.



Exhibit F
Federal Funds Certifications

FEDERAL CERTIFICATIONS
ADDENDUM FOR AGREEMENT FUNDED BY U.S. FEDERAL GRANT

TO WHOM IT MAY CONCERN:

Participating Agencies may elect to use federal funds to purchase under the Master Agreement. This form should be
completed and returned.

DEFINITIONS

Contract means a legal instrument by which a non-Federal entity purchases property or services needed to carry out the project
or program under a Federal award. The term as used in this part does not include a legal instrument, even if the non—Federal
entity considers it a contract, when the substance of the transaction meets the definition of a Federal award or subaward

Contractor means an entity that receives a contract as defined in Contract.

Cooperative agreement means a legal instrument of financial assistance between a Federal awarding agency or pass-through
entity and a non-Federal entity that, consistent with 31 U.S.C. 6302-6305:
(a) Is used to enter into a relationship the principal purpose of which is to transfer anything of value from the Federal
awarding agency or pass-through entity to the non-Federal entity to carry out a public purpose authorized by a law of
the United States (see 31 U.S.C. 6101(3)); and not to acquire property or services for the Federal government or
pass-through entity's direct benefit or use;
(b) Is distinguished from a grant in that it provides for substantial involvement between the Federal awarding agency
or pass-through entity and the non—Federal entity in carrying out the activity contemplated by the Federal award.
(c) The term does not include:
(1) A cooperative research and development agreement as defined in 15 U.S.C. 3710a; or
(2) An agreement that provides only:
(i) Direct United States Government cash assistance to an individual;
ii) A subsidy;
iii) A loan;
iv) A loan guarantee; or
v) Insurance.

o~ — —

Federal awarding agency means the Federal agency that provides a Federal award directly to a non-Federal entity

Federal award has the meaning, depending on the context, in either paragraph (a) or (b) of this section:
(a)(1) The Federal financial assistance that a non-Federal entity receives directly from a Federal awarding agency or
indirectly from a pass-through entity, as described in § 200.101 Applicability; or
(2) The cost-reimbursement contract under the Federal Acquisition Regulations that a non—Federal entity
receives directly from a Federal awarding agency or indirectly from a pass-through entity, as described in §
200.101 Applicability.
(b) The instrument setting forth the terms and conditions. The instrument is the grant agreement, cooperative
agreement, other agreement for assistance covered in paragraph (b) of § 200.40 Federal financial assistance, or the
cost-reimbursement contract awarded under the Federal Acquisition Regulations.
(c) Federal award does not include other contracts that a Federal agency uses to buy goods or services from a
contractor or a contract to operate Federal government owned, contractor operated facilities (GOCOs).
(d) See also definitions of Federal financial assistance, grant agreement, and cooperative agreement.
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Non-Federal entity means a state, local government, Indian tribe, institution of higher education (IHE), or nonprofit organization
that carries out a Federal award as a recipient or subrecipient.

Nonprofit organization means any corporation, trust, association, cooperative, or other organization, not including IHEs, that:
(a) Is operated primarily for scientific, educational, service, charitable, or similar purposes in the public interest;
(b) Is not organized primarily for profit; and
(c) Uses net proceeds to maintain, improve, or expand the operations of the organization.

Obligations means, when used in connection with a non—Federal entity's utilization of funds under a Federal award, orders
placed for property and services, contracts and subawards made, and similar transactions during a given period that require
payment by the non-Federal entity during the same or a future period.

Pass-through entity means a non-Federal entity that provides a subaward to a subrecipient to carry out part of a Federal
program.

Recipient means a non-Federal entity that receives a Federal award directly from a Federal awarding agency to carry out an
activity under a Federal program. The term recipient does not include subrecipients.

Simplified acquisition threshold means the dollar amount below which a non-Federal entity may purchase property or
services using small purchase methods. Non-Federal entities adopt small purchase procedures in order to expedite the
purchase of items costing less than the simplified acquisition threshold. The simplified acquisition threshold is set by the Federal
Acquisition Regulation at 48 CFR Subpart 2.1 (Definitions) and in accordance with 41 U.S.C. 1908. As of the publication of this
part, the simplified acquisition threshold is $250,000, but this threshold is periodically adjusted for inflation. (Also see definition
of § 200.67 Micro-purchase.)

Subaward means an award provided by a pass-through entity to a subrecipient for the subrecipient to carry out part of a Federal
award received by the pass-through entity. It does not include payments to a contractor or payments to an individual that is a
beneficiary of a Federal program. A subaward may be provided through any form of legal agreement, including an agreement
that the pass-through entity considers a contract.

Subrecipient means a non-Federal entity that receives a subaward from a pass-through entity to carry out part of a Federal
program; but does not include an individual that is a beneficiary of such program. A subrecipient may also be a recipient of other
Federal awards directly from a Federal awarding agency.

Termination means the ending of a Federal award, in whole or in part at any time prior to the planned end of period of
performance.

The following provisions may be required and apply when Participating Agency expends federal funds for any purchase resulting
from this procurement process. Per FAR 52.204-24 and FAR 52.204-25, solicitations and resultant contracts shall contain the
following provisions.

52.204-24 Representation Regarding Certain Telecommunications and Video Surveillance Services or Equipment (Oct
2020)

The Offeror shall not complete the representation at paragraph (d)(1) of this provision if the Offeror has represented that it "does
not provide covered telecommunications equipment or services as a part of its offered products or services to the Government in
the performance of any contract, subcontract, or other contractual instrument" in paragraph (c)(1) in the provision at 52.204-26,
Covered Telecommunications Equipment or Services—Representation, or in paragraph (v)(2)(i) of the provision at 52.212-3,
Offeror Representations and Certifications-Commercial Items. The Offeror shall not complete the representation in paragraph
(d)(2) of this provision if the Offeror has represented that it "does not use covered telecommunications equipment or services, or
any equipment, system, or service that uses covered telecommunications equipment or services" in paragraph (c)(2) of the
provision at 52.204-26, or in paragraph (v)(2)(ii) of the provision at 52.212-3.

(a) Definitions. As used in this provision—
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Backhaul, covered telecommunications equipment or services, critical technology, interconnection arrangements,
reasonable inquiry, roaming, and substantial or essential component have the meanings provided in the clause 52.204-25,
Prohibition on Contracting for Certain Telecommunications and Video Surveillance Services or Equipment.

(b) Prohibition.

(1) Section 889(a)(1)(A) of the John S. McCain National Defense Authorization Act for Fiscal Year 2019 (Pub. L. 115-232)
prohibits the head of an executive agency on or after August 13, 2019, from procuring or obtaining, or extending or renewing a
contract to procure or obtain, any equipment, system, or service that uses covered telecommunications equipment or services as
a substantial or essential component of any system, or as critical technology as part of any system. Nothing in the prohibition shall
be construed to—

(i) Prohibit the head of an executive agency from procuring with an entity to provide a service that connects to the
facilities of a third-party, such as backhaul, roaming, or interconnection arrangements; or
(i) Cover telecommunications equipment that cannot route or redirect user data traffic or cannot permit visibility into
any user data or packets that such equipment transmits or otherwise handles.

(2) Section 889(a)(1)(B) of the John S. McCain National Defense Authorization Act for Fiscal Year 2019 (Pub. L. 115-
232) prohibits the head of an executive agency on or after August 13, 2020, from entering into a contract or extending or renewing
a contract with an entity that uses any equipment, system, or service that uses covered telecommunications equipment or services
as a substantial or essential component of any system, or as critical technology as part of any system. This prohibition applies to
the use of covered telecommunications equipment or services, regardless of whether that use is in performance of work under a
Federal contract. Nothing in the prohibition shall be construed to—

(i) Prohibit the head of an executive agency from procuring with an entity to provide a service that connects to the
facilities of a third-party, such as backhaul, roaming, or interconnection arrangements; or
(ii) Cover telecommunications equipment that cannot route or redirect user data traffic or cannot permit visibility into
any user data or packets that such equipment transmits or otherwise handles.
(c) Procedures. The Offeror shall review the list of excluded parties in the System for Award Management (SAM)
(https://www.sam.gov) for entities excluded from receiving federal awards for "covered telecommunications equipment or services".
(d) Representation. The Offeror represents that—

(1) It o will, o will not provide covered telecommunications equipment or services to the Government in the performance
of any contract, subcontract or other contractual instrument resulting from this solicitation. The Offeror shall provide the additional
disclosure information required at paragraph (e)(1) of this section if the Offeror responds "will" in paragraph (d)(1) of this section;
and

(2) After conducting a reasonable inquiry, for purposes of this representation, the Offeror represents that—

It o does, o does not use covered telecommunications equipment or services, or use any equipment, system, or service
that uses covered telecommunications equipment or services. The Offeror shall provide the additional disclosure information
required at paragraph (e)(2) of this section if the Offeror responds "does" in paragraph (d)(2) of this section.

(e) Disclosures.
(1) Disclosure for the representation in paragraph (d)(1) of this provision. If the Offeror has responded "will" in the representation
in paragraph (d)(1) of this provision, the Offeror shall provide the following information as part of the offer.
(i) For covered equipment—
(A) The entity that produced the covered telecommunications equipment (include entity name, unique entity
identifier, CAGE code, and whether the entity was the original equipment manufacturer (OEM) or a distributor, if known);
(B) A description of all covered telecommunications equipment offered (include brand; model number, such as
OEM number, manufacturer part number, or wholesaler number; and item description, as applicable); and
(C) Explanation of the proposed use of covered telecommunications equipment and any factors relevant to
determining if such use would be permissible under the prohibition in paragraph (b)(1) of this provision.
(i) For covered services—
(A) If the service is related to item maintenance: A description of all covered telecommunications services offered
(include on the item being maintained: Brand; model number, such as OEM number, manufacturer part number, or wholesaler
number; and item description, as applicable); or
(B) If not associated with maintenance, the Product Service Code (PSC) of the service being provided; and
explanation of the proposed use of covered telecommunications services and any factors relevant to determining if such use would
be permissible under the prohibition in paragraph (b)(1) of this provision.
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(2) Disclosure for the representation in paragraph (d)(2) of this provision. If the Offeror has responded "does" in the
representation in paragraph (d)(2) of this provision, the Offeror shall provide the following information as part of the offer:
(i) For covered equipment—
(A) The entity that produced the covered telecommunications equipment (include entity name, unique entity
identifier, CAGE code, and whether the entity was the OEM or a distributor, if known);
(B) A description of all covered telecommunications equipment offered (include brand; model number, such as
OEM number, manufacturer part number, or wholesaler number; and item description, as applicable); and
(C) Explanation of the proposed use of covered telecommunications equipment and any factors relevant to
determining if such use would be permissible under the prohibition in paragraph (b)(2) of this provision.
(i) For covered services—
(A) If the service is related to item maintenance: A description of all covered telecommunications services offered
(include on the item being maintained: Brand; model number, such as OEM number, manufacturer part number, or wholesaler
number; and item description, as applicable); or
(B) If not associated with maintenance, the PSC of the service being provided; and explanation of the proposed
use of covered telecommunications services and any factors relevant to determining if such use would be permissible under the
prohibition in paragraph (b)(2) of this provision.

52.204-25 Prohibition on Contracting for Certain Telecommunications and Video Surveillance Services or Equipment
(Aug 2020).

(a) Definitions. As used in this clause—

Backhaul means intermediate links between the core network, or backbone network, and the small subnetworks at the edge
of the network (e.g., connecting cell phones/towers to the core telephone network). Backhaul can be wireless (e.g., microwave) or
wired (e.g., fiber optic, coaxial cable, Ethernet).

Covered foreign country means The People’s Republic of China.

Covered telecommunications equipment or services means—

(1) Telecommunications equipment produced by Huawei Technologies Company or ZTE Corporation (or any subsidiary
or affiliate of such entities);

(2) For the purpose of public safety, security of Government facilities, physical security surveillance of critical
infrastructure, and other national security purposes, video surveillance and telecommunications equipment produced by Hytera
Communications Corporation, Hangzhou Hikvision Digital Technology Company, or Dahua Technology Company (or any
subsidiary or affiliate of such entities);

(3) Telecommunications or video surveillance services provided by such entities or using such equipment; or

(4) Telecommunications or video surveillance equipment or services produced or provided by an entity that the Secretary
of Defense, in consultation with the Director of National Intelligence or the Director of the Federal Bureau of Investigation,
reasonably believes to be an entity owned or controlled by, or otherwise connected to, the government of a covered foreign country.

Critical technology means—
(1) Defense articles or defense services included on the United States Munitions List set forth in the International Traffic
in Arms Regulations under subchapter M of chapter | of title 22, Code of Federal Regulations;
(2) Items included on the Commerce Control List set forth in Supplement No. 1 to part 774 of the Export Administration
Regulations under subchapter C of chapter VII of title 15, Code of Federal Regulations, and controlled-
(i) Pursuant to multilateral regimes, including for reasons relating to national security, chemical and biological
weapons proliferation, nuclear nonproliferation, or missile technology; or
(i) For reasons relating to regional stability or surreptitious listening;
(3) Specially designed and prepared nuclear equipment, parts and components, materials, software, and technology
covered by part 810 of title 10, Code of Federal Regulations (relating to assistance to foreign atomic energy activities);
(4) Nuclear facilities, equipment, and material covered by part 110 of title 10, Code of Federal Regulations (relating to
export and import of nuclear equipment and material);
(5) Select agents and toxins covered by part 331 of title 7, Code of Federal Regulations, part 121 of title 9 of such Code,
or part 73 of title 42 of such Code; or
(6) Emerging and foundational technologies controlled pursuant to section 1758 of the Export Control Reform Act of
2018 (50 U.S.C. 4817).
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Interconnection arrangements means arrangements governing the physical connection of two or more networks to allow
the use of another's network to hand off traffic where it is ultimately delivered (e.g., connection of a customer of telephone provider
A to a customer of telephone company B) or sharing data and other information resources.

Reasonable inquiry means an inquiry designed to uncover any information in the entity's possession about the identity of
the producer or provider of covered telecommunications equipment or services used by the entity that excludes the need to include
an internal or third-party audit.

Roaming means cellular communications services (e.g., voice, video, data) received from a visited network when unable to
connect to the facilities of the home network either because signal coverage is too weak or because traffic is too high.

Substantial or essential component means any component necessary for the proper function or performance of a piece of
equipment, system, or service.

(b) Prohibition.

(1) Section 889(a)(1)(A) of the John S. McCain National Defense Authorization Act for Fiscal Year 2019 (Pub. L. 115-232)
prohibits the head of an executive agency on or after August 13, 2019, from procuring or obtaining, or extending or renewing a
contract to procure or obtain, any equipment, system, or service that uses covered telecommunications equipment or services as
a substantial or essential component of any system, or as critical technology as part of any system. The Contractor is prohibited
from providing to the Government any equipment, system, or service that uses covered telecommunications equipment or services
as a substantial or essential component of any system, or as critical technology as part of any system, unless an exception at
paragraph (c) of this clause applies or the covered telecommunication equipment or services are covered by a waiver described
in FAR 4.2104.

(2) Section 889(a)(1)(B) of the John S. McCain National Defense Authorization Act for Fiscal Year 2019 (Pub. L. 115-
232) prohibits the head of an executive agency on or after August 13, 2020, from entering into a contract, or extending or renewing
a contract, with an entity that uses any equipment, system, or service that uses covered telecommunications equipment or services
as a substantial or essential component of any system, or as critical technology as part of any system, unless an exception at
paragraph (c) of this clause applies or the covered telecommunication equipment or services are covered by a waiver described
in FAR 4.2104. This prohibition applies to the use of covered telecommunications equipment or services, regardless of whether
that use is in performance of work under a Federal contract.

(c) Exceptions. This clause does not prohibit contractors from providing—
(1) A service that connects to the facilities of a third-party, such as backhaul, roaming, or interconnection arrangements;
or
(2) Telecommunications equipment that cannot route or redirect user data traffic or permit visibility into any user data or
packets that such equipment transmits or otherwise handles.

(d) Reporting requirement.

(1) In the event the Contractor identifies covered telecommunications equipment or services used as a substantial or essential
component of any system, or as critical technology as part of any system, during contract performance, or the Contractor is notified
of such by a subcontractor at any tier or by any other source, the Contractor shall report the information in paragraph (d)(2) of this
clause to the Contracting Officer, unless elsewhere in this contract are established procedures for reporting the information; in the
case of the Department of Defense, the Contractor shall report to the website at htps:/dibnet.dod.mil. For indefinite delivery
contracts, the Contractor shall report to the Contracting Officer for the indefinite delivery contract and the Contracting Officer(s) for
any affected order or, in the case of the Department of Defense, identify both the indefinite delivery contract and any affected
orders in the report provided at hitps://dibnet.dod.mil.

(2) The Contractor shall report the following information pursuant to paragraph (d)(1) of this clause

(i) Within one business day from the date of such identification or notification: the contract number; the order
number(s), if applicable; supplier name; supplier unique entity identifier (if known); supplier Commercial and Government Entity
(CAGE) code (if known); brand; model number (original equipment manufacturer number, manufacturer part number, or wholesaler
number); item description; and any readily available information about mitigation actions undertaken or recommended.

(i) Within 10 business days of submitting the information in paragraph (d)(2)(i) of this clause: any further available
information about mitigation actions undertaken or recommended. In addition, the Contractor shall describe the efforts it undertook
to prevent use or submission of covered telecommunications equipment or services, and any additional efforts that will be
incorporated to prevent future use or submission of covered telecommunications equipment or services.
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(e) Subcontracts. The Contractor shall insert the substance of this clause, including this paragraph (e) and excluding
paragraph (b)(2), in all subcontracts and other contractual instruments, including subcontracts for the acquisition of commercial
items.

The following certifications and provisions may be required and apply when Participating Agency expends federal funds for any
purchase resulting from this procurement process. Pursuant to 2 C.F.R. § 200.326, all contracts, including small purchases,
awarded by the Participating Agency and the Participating Agency’s subcontractors shall contain the procurement provisions of
Appendix Il to Part 200, as applicable.

APPENDIX Il TO 2 CFR PART 200

(A) Contracts for more than the simplified acquisition threshold currently set at $250,000, which is the inflation adjusted
amount determined by the Civilian Agency Acquisition Council and the Defense Acquisition Regulations Council
(Councils) as authorized by 41 U.S.C. 1908, must address administrative, contractual, or legal remedies in instances
where contractors violate or breach contract terms, and provide for such sanctions and penalties as appropriate.

Pursuant to Federal Rule (A) above, when a Participating Agency expends federal funds, the Participating Agency reserves all
rights and privileges under the applicable laws and regulations with respect to this procurement in the event of breach of contract

by either party. )
Does offeror agree? YES /\./j ﬂ Initials of Authorized Representative of
offeror v

(B) Termination for cause and for convenience by the grantee or subgrantee including the manner by which it will be
effected and the basis for settlement. (All contracts in excess of $10,000)

Pursuant to Federal Rule (B) above, when a Participating Agency expends federal funds, the Participating Agency reserves the
right to immediately terminate any agreement in excess of $10,000 resulting from this procurement process in the event of a
breach or default of the agreement by foe:zapjetailed in the terms of the contract.

Does offeror agree? YES
offeror

Initials of Authorized Representative of

(C) Equal Employment Opportunity. Except as otherwise provided under 41 CFR Part 60, all contracts that meet the
definition of “federally assisted construction contract” in 41 CFR Part 60-1.3 must include the equal opportunity clause
provided under 41 CFR 60-1.4(b), in accordance with Executive Order 11246, “Equal Employment Opportunity” (30
CFR 12319, 12935, 3 CFR Part, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending Executive
Order 11246 Relating to Equal Employment Opportunity,” and implementing regulations at 41 CFR part 60, “Office of
Federal Contract Compliance Programs, Equal Employment Opportunity, Department of Labor.”

Pursuant to Federal Rule (C) above, when a Participating Agency expends federal funds on any federally assisted construction
contract, the equal opportunity clause is incorporated by ref_er?e ﬁrein.

Does offeror agree to abide by the above? YES Initials of Authorized Representative of offeror

(D) Davis-Bacon Act, as amended (40 U.S.C. 3141-3148). When required by Federal program legislation, all prime
construction contracts in excess of $2,000 awarded by non-Federal entities must include a provision for compliance
with the Davis-Bacon Act (40 U.S.C. 3141-3144, and 3146-3148) as supplemented by Department of Labor regulations
(29 CFR Part 5, “Labor Standards Provisions Applicable to Contracts Covering Federally Financed and Assisted
Construction”). In accordance with the statute, contractors must be required to pay wages to laborers and mechanics
at a rate not less than the prevailing wages specified in a wage determination made by the Secretary of Labor. In
addition, contractors must be required to pay wages not less than once a week. The non-Federal entity must place a
copy of the current prevailing wage determination issued by the Department of Labor in each solicitation. The decision
to award a contract or subcontract must be conditioned upon the acceptance of the wage determination. The non
- Federal entity must report all suspected or reported violations to the Federal awarding agency. The contracts must
also include a provision for compliance with the Copeland “Anti-Kickback” Act (40 U.S.C. 3145), as supplemented by
Department of Labor regulations (29 CFR Part 3, “Contractors and Subcontractors on Public Building or Public Work
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Financed in Whole or in Part by Loans or Grants from the United States”). The Act provides that each contractor or
subrecipient must be prohibited from inducing, by any means, any person employed in the construction, completion, or
repair of public work, to give up any part of the compensation to which he or she is otherwise entitled. The non-Federal
entity must report all suspected or reported violations to the Federal awarding agency.

Pursuant to Federal Rule (D) above, when a Participating Agency expends federal funds during the term of an award for all
contracts and subgrants for construction or repai%fﬁrwill be in compliance with all applicable Davis-Bacon Act provisions.

Does offeror agree? YES Initials of Authorized Representative of offeror

(E) Contract Work Hours and Safety Standards Act (40 U.S.C. 3701-3708). Where applicable, all contracts awarded by
the non-Federal entity in excess of $100,000 that involve the employment of mechanics or laborers must include a
provision for compliance with 40 U.S.C. 3702 and 3704, as supplemented by Department of Labor regulations (29 CFR
Part 5). Under 40 U.S.C. 3702 of the Act, each contractor must be required to compute the wages of every mechanic and
laborer on the basis of a standard work week of 40 hours. Work in excess of the standard work week is permissible
provided that the worker is compensated at a rate of not less than one and a half times the basic rate of pay for all
hours worked in excess of 40 hours in the work week. The requirements of 40 U.S.C. 3704 are applicable to construction
work and provide that no laborer or mechanic must be required to work in surroundings or under working conditions
which are unsanitary, hazardous or dangerous. These requirements do not apply to the purchases of supplies or
materials or articles ordinarily available on the open market, or contracts for transportation or transmission of
intelligence.

Pursuant to Federal Rule (E) above, when a Participating Agency expends federal funds, offeror certifies that offeror will be in
compliance with all applicable provisions of the Contract Work Hours and Safety Standards Act during the term of an award for

all contracts by Participating Agency resulting fro y procurement process.
Does offeror agree? YES A/Oy Initials of Authorized Representative of offeror

(F) Rights to Inventions Made Under a Contract or Agreement. If the Federal award meets the definition of “funding
agreement” under 37 CFR §401.2 (a) and the recipient or subrecipient wishes to enter into a contract with a small
business firm or nonprofit organization regarding the substitution of parties, assignment or performance of
experimental, developmental, or research work under that “funding agreement,” the recipient or subrecipient must
comply with the requirements of 37 CFR Part 401, “Rights to Inventions Made by Nonprofit Organizations and Small
Business Firms Under Government Grants, Contracts and Cooperative Agreements,” and any implementing regulations
issued by the awarding agency.

Pursuant to Federal Rule (F) above, when federal funds are expended by Participating Agency, the offeror certifies that during
the term of an award for all contracts by Participating Agency resulting from this procurement process, the offeror agrees to

comply with all applicable requirements as re'ferryﬁin Federal Rule (F) above.
Does offeror agree? YES /\./ Initials of Authorized Representative of offeror

v
(G) Clean Air Act (42 U.S.C. 7401-7671q.) and the Federal Water Pollution Control Act (33 U.S.C. 1251-1387), as
amended—Contracts and subgrants of amounts in excess of $150,000 must contain a provision that requires the non-
Federal award to agree to comply with all applicable standards, orders or regulations issued pursuant to the Clean Air
Act (42 U.S.C. 7401-7671q) and the Federal Water Pollution Control Act as amended (33 U.S.C. 1251- 1387). Violations
must be reported to the Federal awarding agency and the Regional Office of the Environmental Protection Agency
(EPA)

In the event Federal Transit Administration (FTA) or Department of Transportation (DOT) funding is used by Participating Public
Agency, Offeror also agrees to include Clean Air and Clean Water requirements in each subcontract exceeding $100,000 financed
in whole or in part with Federal assistance provided by FTA.

Pursuant to Federal Rule (G) above, when federal funds are expended by Participating Agency, the offeror certifies that during
the term of an award for all contracts by Participating Agency member resulting from this procurement process, the offeror
agrees to comply with all applicable requireme'nt,sj7 ﬁerenced in Federal Rule (G) above.

Does offeror agree? YES /\./
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(H) Debarment and Suspension (Executive Orders 12549 and 12689)—A contract award (see 2 CFR 180.220) must not be
made to parties listed on the government wide exclusions in the System for Award Management (SAM), in accordance
with the Executive Office of the President Office of Management and Budget (OMB) guidelines at 2 CFR 180 that
implement Executive Orders 12549 (3 CFR part 1986 Comp., p. 189) and 12689 (3 CFR part 1989 Comp., p. 235),
“Debarment and Suspension.” SAM Exclusions contains the names of parties debarred, suspended, or otherwise
excluded by agencies, as well as parties declared ineligible under statutory or regulatory authority other than Executive
Order 12549.

Pursuant to Federal Rule (H) above, when federal funds are expended by Participating Agency, the offeror certifies that during
the term of an award for all contracts by Participating Agency resulting from this procurement process, the offeror certifies that
neither it nor its principals is presently debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded
from participation by any federal department or agency. [f at any time during the term of an award the offeror or its principals
becomes debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded from participation by any
federal department or agency, the offeror will notify the Participating Agency.

Does offeror agree? YES /\/(/ Initials of Authorized Representative of offeror

(1) Byrd Anti-Lobbying Amendment (31 U.S.C. 1352)—Contractors that apply or bid for an award exceeding $100,000
must file the required certification. Each tier certifies to the tier above that it will not and has not used Federal
appropriated funds to pay any person or organization for influencing or attempting to influence an officer or employee
of any agency, a member of Congress, officer or employee of Congress, or an employee of a member of Congress in
connection with obtaining any Federal contract, grant or any other award covered by 31 U.S.C. 1352. Each tier must
also disclose any lobbying with non-Federal funds that takes place in connection with obtaining any Federal award.
Such disclosures are forwarded from tier to tier up to the non-Federal award.

Pursuant to Federal Rule (I) above, when federal funds are expended by Participating Agency, the offeror certifies that during
the term and after the awarded term of an award for all contracts by Participating Agency resulting from this procurement
process, the offeror certifies that it is in compliance with all applicable provisions of the Byrd Anti-Lobbying Amendment (31
U.S.C. 1352). The undersigned further certifies that:

(1) No Federal appropriated funds have been paid or will be paid, by or on behalf of the undersigned, to any person for influencing
or attempting to influence an officer or employee of any Federal agency, a Member of Congress, an officer or employee of
Congress, or an employee of a Member of Congress in connection with the awarding of any Federal contract, the making of any
Federal grant, the making of any Federal loan, the entering into of any cooperative agreement, and the extension, continuation,
renewal, amendment, or modification of any Federal contract, grant, loan, or cooperative agreement.

(2) If any funds other than Federal appropriated funds have been paid or will be paid to any person for influencing or attempting
to influence an officer or employee of any Federal agency, a Member of Congress, an officer or employee of Congress, or an
employee of a Member of Congress in connection with this Federal contract, grant, loan, or cooperative agreement, the
undersigned shall complete and submit Standard Form-LLL, "Disclosure of Lobbying Activities," in accordance with its instructions.

This certification is a material representation of fact upon which reliance was placed when this transaction was made or entered
into. Submission of this certification is a prerequisite for making or entering into this transaction imposed by Section 1352, Title
31, U.S. Code. Any person who fails to file the required certification shall be subject to a civil penalty of not less than $10,000 and
not more than $100,000 for each such failure.

(3) The prospective participant also agrees by submitting his or her bid or proposal that he or she shall require that the language
of this certification be included in all lower tier subcontracts, which exceed $100,000 and that all such subrecipients shall certify
and disclose accordingly.

Does offeror agree? YES /\.// ﬂ Initials of Authorized Representative of offeror
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RECORD RETENTION REQUIREMENTS FOR CONTRACTS INVOLVING FEDERAL FUNDS

When federal funds are expended by Participating Agency for any contract resulting from this procurement process, offeror
certifies that it will comply with the record retention requirements detailed in 2 CFR § 200.333. The offeror further certifies that
offeror will retain all records as required by 2 CFR § 200.333 for a period of three years after grantees or subgrantees
submit final expenditure reports or quarterly or annual financial reports, as applicable, and all other pending matters are closed.

Does offeror agree? YES /\ // 4 Initials of Authorized Representative of offeror

CERTIFICATION OF COMPLIANCE WITH THE ENERGY POLICY AND CONSERVATION ACT

When Participating Agency expends federal funds for any contract resulting from this procurement process, offeror certifies that
it will comply with the mandatory standards and policies relating to energy efficiency which are contained in the state energy
conservation plan issued in compliance with the ?ﬂ Policy and Conservation Act (42 U.S.C. 6321 et seq.; 49 C.F.R. Part 18).

Does offeror agree? YES Initials of Authorized Representative of offeror

CERTIFICATION OF COMPLIANCE WITH BUY AMERICA PROVISIONS

To the extent purchases are made with Federal Highway Administration, Federal Railroad Administration, or Federal Transit
Administration funds, offeror certifies that its products comply with all applicable provisions of the Buy America Act and agrees to
provide such certification or applicable waiver with respect to specific products to any Participating Agency upon request.
Purchases made in accordance with the Buy America Act must still follow the applicable procurement rules calling for free and
open competition. Additionally:

(1) The Contractor agrees to comply with 49 USC 5323(j) and 49 CFR Part 661, which provide that federal funds may not
be obligated unless steel, iron and manufactured products used in FTA-funded projects are produced in the United
States, unless a waiver has been granted by FTA or the product is subject to a general waiver. General waivers are
listed in 49 CFR 661.7.A general public interest waiver from the Buy America requirements applies to microprocessors,
computers, microcomputers, software or other such devices, which are used solely for the purpose of processing or
storing data. This general waiver does not extend to a product or device that merely contains a microprocessor or
microcomputer and is not used solely for the purpose of processing or storing data. Separate requirements for rolling
stock are set out at 5323(j)(2)(C) and 49 CFR 661.11.

(2) A bidder or offeror must submit to the FTA recipient the appropriate Buy America certification with all bids on FTA-
funded contracts, except those subject to a general waiver. Bids or offers that are not accompanied by a completed
Buy America certification must be rejected as nonresponsive. This requirement does not apply to lower tier
subcontractors.

The following certificates titled FTA and DOT Buy America Certification should be completed and returned with the response
as part of FTA and DOT requirements.

FEDERAL TRASIT ADMINISTRATION (FTA) AND DEPARTMENT OF TRANSPORTATION (DOT) -
BUY AMERICA: CERTIFICATION REQUIREMENT FOR PROCUREMENTOF ROLLING STOCK

CERTIFICATE OF COMPLIANCE
(select one of the two options, NOT BOTH)

Certificate of Compliance with 49 USC §5323(j)

The proposer hereby certifies that it will comply with the requirements of 49 U.S.C. 5323(j), and the applicable regulations of 49
CFR661.11.

Check for YES: \2(

OR
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Certificate of Non-Compliance with 49 USC §5323(j)

The proposer hereby certifies that it cannot comply with the requirements of 49 U.S.C. 5323(j), but may qualify for an exception to
the requirement consistent with 49 U.S.C. 5323(j)(2)(C), and the applicable regulations in 49 CFR 661.7.

Check for YES: O

FEDERAL TRASIT ADMINISTRATION (FTA) AND DEPARTMENT OF TRANSPORTATION (DOT) -
BUY AMERICA: CERTIFICATION REQUIREMENT FOR PROCUREMENT OF STEEL OR MANUFACTURED PRODUCTS

CERTIFICATE OF COMPLIANCE (select one of the two options, NOT BOTH)
Certificate of Compliance with 49 USC §5323(j)(1)

The proposer hereby certifies that it will comply with the requirements of 49 U.S.C. 5323(j)(1), and the applicable regulations in 49
CFR part 661.

Check for YES: V/
OR
Certificate of Non-Compliance with 49 USC §5323(j)(1)

The proposer hereby certifies that it cannot comply with the requirements of 49 U.S.C. 5323(j), but it may qualify for an exception
to the requirement pursuant to 49 U.S.C. 5323(j)(2), as amended, and the applicable regulations in 49 CFR 661.7.

Check for YES: [

Does offeror agree? YES /\./(/j ﬂ Initials of Authorized Representative of offeror

Offeror's Name: Fastenal Company
Address, City, State, and Zip Code: __ 2001 Theurer Blvd., Winona, MN 55987

Phone Number: _507-313-7206
Fax Number: 507-494-6330

Printed Name and Title of Authorized Representative; William Draz/gwski, Executive Vice President
Email Address: narfo@astenal.com /s N/1]]
[V

Signature of Authorized Representative: W/~
Date: 6/26/2024 4

CERTIFICATION OF ACCESS TO RECORDS -2 C.F.R. § 200.336

Offeror agrees that the Inspector General of the Agency or any of their duly authorized representatives shall have access to any
documents, papers, or other records of offeror that are pertinent to offeror's discharge of its obligations under the Contract for
the purpose of making audits, examinations, excerpts, and transcriptions. The right also includes timely and reasonable access

to offeror’s personnel for the purpose of inte ﬁﬁnd discussion relating to such documents.
Does offeror agree? YES A{/ Initials of Authorized Representative of offeror

CERTIFICATION OF APPLICABILITY TO SUBCONTRACTORS

Offeror agrees that all contracts it awards p:ﬁﬁ to the Contract shall be bound by the foregoing terms and conditions.

Does offeror agree? YES
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COMMUNITY DEVELOPMENT BLOCK GRANTS

Purchases made under this contract may be partially or fully funded with federal grant funds. Funding for this work may include
Federal Funding sources, including Community Development Block Grant (CDBG) funds from the U.S. Department of Housing
and Urban Development. When such funding is provided, Offeror shall comply with all terms, conditions and requirements
enumerated by the grant funding source, as well as requirements of the State statutes for which the contract is utilized, whichever
is the more restrictive requirement. When using Federal Funding, Offeror shall comply with all wage and latest reporting provisions
of the Federal Davis-Bacon Act. HUD-401p L:?)ﬁrovisions also applies to this contract.

Does offeror agree? YES /\_/ Initials of Authorized Representative of offeror

Offeror agrees to comply with all federal, state, and local laws, rules, regulations and ordinances, as applicable. It is
further acknowledged that offeror certifies compliance with all provisions, laws, acts, regulations, etc. as
specifically noted above.

Offeror's Name:
Fastenal Company

Address, City, State, and Zip Code:
2001 Theurer Blvd., Winona, MN 55987

Phone Number: 507-313-7206 Fax Number: 507-494-6330

Printed Name and Title of Authorized Representative:
William Drazkowski, Executive Vice President

Email Address:
govsales@fastenal.com

Signature of Authorized Representative: /\/#y/ % // Date: 6/26/2024
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FEMA AND ADDITIONAL FEDERAL FUNDING SPECIAL CONDITIONS

Awarded Supplier(s) (also referred to as Contractors) may need to respond to events and losses where
products and services are needed for the immediate and initial response to emergency situations such as,
but not limited to, water damage, fire damage, vandalism cleanup, biohazard cleanup, sewage
decontamination, deodorization, and/or wind damage during a disaster or emergency situation. By
submitting a proposal, the Supplier is accepted these FEMA and Additional Federal Funding Special
Conditions required by the Federal Emergency Management Agency (FEMA) and other federal entities.

“Contract” in the below pages under FEMA AND ADDITIONAL FEDERAL FUNDING SPECIAL
CONDITIONS is also referred to and defined as the “Master Agreement”.

“Contractor” in the below pages under FEMA AND ADDITIONAL FEDERAL FUNDING SPECIAL
CONDITIONS is also referred to and defined as “Supplier” or “Awarded Supplier”.

Conflicts of Interest

No employee, officer, or agent may participate in the selection, award, or administration of a contract
supported by a FEMA award if he or she has a real or apparent conflict of interest. Such a conflict would
arise when the employee, officer, or agent, any member of his or her immediate family, his or her partner,
or an organization which employs or is about to employ any of these parties, has a financial or other interest
in or a tangible personal benefit from a firm considered for award. 2 C.F.R. § 200.318(c)(1); See also
Standard Form 424D, q] 7; Standard Form 424B, | 3. i. FEMA considers a “financial interest” to be the
potential for gain or loss to the employee, officer, or agent, any member of his or her immediate family, his
or her partner, or an organization which employs or is about to employ any of these parties as a result of
the particular procurement. The prohibited financial interest may arise from ownership of certain financial
instruments or investments such as stock, bonds, or real estate, or from a salary, indebtedness, job offer,
or similar interest that might be affected by the particular procurement. ii. FEMA considers an “apparent”
conflict of interest to exist where an actual conflict does not exist, but where a reasonable person with
knowledge of the relevant facts would question the impartiality of the employee, officer, or agent
participating in the procurement. c. Gifts. The officers, employees, and agents of the Participating Public
Agency nor the Participating Public Agency (“NFE”) must neither solicit nor accept gratuities, favors, or
anything of monetary value from contractors or parties to subcontracts. However, NFE’s may set standards
for situations in which the financial interest is de minimus, not substantial, or the gift is an unsolicited item
of nominal value. 2 C.F.R. § 200.318(c)(1). d. Violations. The NFE’s written standards of conduct must
provide for disciplinary actions to be applied for violations of such standards by officers, employees, or
agents of the NFE. 2 C.F.R. § 200.318(c)(1). For example, the penalty for a NFE's employee may be
dismissal, and the penalty for a contractor might be the termination of the contract.

Contractor Integrity

A contractor must have a satisfactory record of integrity and business ethics. Contractors that are debarred
or suspended, as described in and subject to the debarment and suspension regulations implementing
Executive Order 12549, Debarment and Suspension (1986) and Executive Order 12689, Debarment and
Suspension (1989) at 2 C.F.R. Part 180 and the Department of Homeland Security’s regulations at 2 C.F.R.
Part 3000 (Non-procurement Debarment and Suspension), must be rejected and cannot receive contract
awards at any level.

Notice of Legal Matters Affecting the Federal Government
In the event FTA or DOT funding is used by Participating Public Agency, Contractor agrees to:

1) The Contractor agrees that if a current or prospective legal matter that may affect the Federal
Government emerges, the Contractor shall promptly notify the Participating Public Agency of the
legal matter in accordance with 2 C.F.R. §§ 180.220 and 1200.220.
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2) The types of legal matters that require notification include, but are not limited to, a major dispute,
breach, default, litigation, or naming the Federal Government as a party to litigation or a legal
disagreement in any forum for any reason.

3) The Contractor further agrees to include the above clause in each subcontract, at every tier,
financed in whole or in part with Federal assistance provided by the FTA.

Public Policy

A contractor must comply with the public policies of the Federal Government and state, local government,
or tribal government. This includes, among other things, past and current compliance with the:

a. Equal opportunity and nondiscrimination laws

b. Five affirmative steps described at 2 C.F.R. § 200.321(b) for all subcontracting under contracts supported
by FEMA financial assistance; and FEMA Procurement Guidance June 21, 2016 Page IV-7

c. Applicable prevailing wage laws, regulations, and executive orders

Affirmative Steps
For any subcontracting opportunities, Contractor must take the following Affirmative steps:

1. Placing qualified small and minority businesses and women's business enterprises on solicitation
lists;

2. Assuring that small and minority businesses, and women's business enterprises are solicited
whenever they are potential sources;

3. Dividing total requirements, when economically feasible, into smaller tasks or quantities to permit
maximum participation by small and minority businesses, and women's business enterprises;

4. Establishing delivery schedules, where the requirement permits, which encourage participation by
small and minority businesses, and women's business enterprises; and

5. Using the services and assistance, as appropriate, of such organizations as the Small Business
Administration and the Minority Business Development Agency of the Department of Commerce.

Prevailing Wage Requirements

When applicable, the awarded Contractor (s) and any and all subcontractor(s) agree to comply with all laws
regarding prevailing wage rates including the Davis-Bacon Act, applicable to this solicitation and/or
Participating Public Agencies. The Participating Public Agency shall notify the Contractor of the applicable
pricing/prevailing wage rates and must apply any local wage rates requested. The Contractor and any
subcontractor(s) shall comply with the prevailing wage rates set by the Participating Public Agency.

Federal Requirements

If products and services are issued in response to an emergency or disaster recovery the items below,
located in this FEMA Special Conditions section of the Federal Funds Certifications, are activated and
required when federal funding may be utilized.

2 C.F.R. § 200.326 and 2 C.F.R. Part 200, Appendix ll, Required Contract Clauses

1. CONTRACT REMEDIES
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Contracts for more than the federal simplified acquisition threshold (SAT), the dollar amount below
which an NFE may purchase property or services using small purchase methods, currently set at
$250,000 for procurements made on or after June 20, 2018,4 must address administrative,
contractual, or legal remedies in instances where contractors violate or breach contract terms and
must provide for sanctions and penalties as appropriate.

1.1 Applicability

This contract provision is required for contracts over the SAT, currently set at $250,000 for
procurements made on or after June 20, 2018. Although not required for contracts at or below the
SAT, FEMA suggests including a remedies provision.

1.2 Additional Considerations

For FEMA'’s Assistance to Firefighters Grant (AFG) Program, recipients must include a penalty
clause in all contracts for any AFG-funded vehicle, regardless of dollar amount. In that situation,
the contract must include a clause addressing that non-delivery by the contract’s specified date or
other vendor nonperformance will require a penalty of no less than $100 per day until such time
that the vehicle, compliant with the terms of the contract, has been accepted by the recipient. This
penalty clause should, however, account for force majeure or acts of God. AFG recipients should
refer to the applicable year’s Notice of Funding Opportunity (NOFO) for additional information,
which can be accessed at FEMA.gov.

2. TERMINATION FOR CAUSE AND CONVENIENCE

a. Standard. All contracts in excess of $10,000 must address termination for cause and for
convenience by the non-Federal entity, including the manner by which it will be effected
and the basis for settlement. See 2 C.F.R. Part 200, Appendix II(B).

b. Applicability. This requirement applies to all FEMA grant and cooperative agreement
programs.

3. EQUAL EMPLOYMENT OPPORTUNITY

When applicable:

a. Standard. Except as otherwise provided under 41 C.F.R. Part 60, all contracts that meet
the definition of “federally assisted construction contract” in 41 C.F.R. § 60-1.3 must
include the equal opportunity clause provided under 41 C.F.R. § 60- 1.4(b), in accordance
with Executive Order 11246, Equal Employment Opportunity (30 Fed. Reg. 12319,
12935, 3 C.F.R. Part, 1964-1965 Comp., p. 339), as amended by Executive Order 11375,
Amending Executive Order 11246 Relating to Equal Employment Opportunity, and
implementing regulations at 41 C.F.R. Part 60 (Office of Federal Contract Compliance
Programs, Equal Employment Opportunity, Department of Labor). See 2 C.F.R. Part 200,
Appendix II(C).

b. Key Definitions.

i. Federally Assisted Construction Contract. The regulation at 41 C.F.R. § 60-1.3
defines a “federally assisted construction contract” as any agreement or modification
thereof between any applicant and a person for construction work which is paid for
in whole or in part with funds obtained from the Government or borrowed on the credit
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of the Government pursuant to any Federal program involving a grant, contract, loan,
insurance, or guarantee, or undertaken pursuant to any Federal program involving
such grant, contract, loan, insurance, or guarantee, or any application or modification
thereof approved by the Government for a grant, contract, loan, insurance, or
guarantee under which the applicant itself participates in the construction work.

ii. Construction Work. The regulation at 41 C.F.R. § 60-1.3 defines “construction work”
as the construction, rehabilitation, alteration, conversion, extension, demolition or
repair of buildings, highways, or other changes or improvements to real property,
including facilities providing utility services. The term also includes the supervision,
inspection, and other onsite functions incidental to the actual construction.

Applicability. This requirement applies to all FEMA grant and cooperative agreement
programs.

Required Language. The regulation at 41 C.F.R. Part 60-1.4(b) requires the insertion of
the following contract clause.

During the performance of this contract, the contractor agrees as follows:

(1) The contractor will not discriminate against any employee or applicant for
employment because of race, color, religion, sex, sexual orientation, gender identity, or
national origin. The contractor will take affirmative action to ensure that applicants are
employed, and that employees are treated during employment without regard to their
race, color, religion, sex, sexual orientation, gender identity, or national origin. Such
action shall include, but not be limited to the following:

Employment, upgrading, demotion, or transfer; recruitment or recruitment advertising;
layoff or termination; rates of pay or other forms of compensation; and selection for
training, including apprenticeship. The contractor agrees to post in conspicuous places,
available to employees and applicants for employment, notices to be provided setting
forth the provisions of this nondiscrimination clause.

(2) The contractor will, in all solicitations or advertisements for employees placed by or
on behalf of the contractor, state that all qualified applicants will receive consideration
for employment without regard to race, color, religion, sex, sexual orientation, gender
identity, or nationalorigin.

(3) The contractor will not discharge or in any other manner discriminate against any
employee or applicant for employment because such employee or applicant has inquired
about, discussed, or disclosed the compensation of the employee or applicant or another
employee or applicant. This provision shall not apply to instances in which an employee
who has access to the compensation information of other employees or applicants as a
part of such employee's essential job functions discloses the compensation of such other
employees or applicants to individuals who do not otherwise have access to such
information, unless such disclosure is in response to a formal complaintor charge, in
furtherance of an investigation, proceeding, hearing, or action, including an investigation
conducted by the employer, or is consistent with the contractor's legal duty to furnish
information.

(4) The contractor will send to each labor union or representative of workers with which
he has a collective bargaining agreement or other contract or understanding, a notice to
be provided advising the said labor union or workers' representatives of the contractor's
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commitments under this section and shall post copies of the notice in conspicuous
places available to employees and applicants for employment.

(5) The contractor will comply with all provisions of Executive Order 11246 of September
24,1965, and of the rules, regulations, and relevant orders of the Secretary of Labor.

(6) The contractor will furnish all information and reports required by Executive Order
11246 of September 24, 1965, and by rules, regulations, and orders of the Secretary of
Labor, or pursuant thereto, and will permit access to hisbooks, records, and accounts by
the administering agency and the Secretary of Labor for purposes of investigation to
ascertain compliance with such rules, regulations, and orders.

(7) In the event of the contractor's noncompliance with the nondiscrimination clauses of
this contract or with any of the said rules, regulations, or orders, this contract may be
canceled, terminated, or suspended in whole or in part and the contractor may be
declared ineligible for further Government contracts or federally assisted construction
contracts in accordance with procedures authorized in Executive Order 11246 of
September 24, 1965, and such other sanctions may be imposed and remedies invoked
as provided in Executive Order 11246 of September 24, 1965, or by rule, regulation, or
order of the Secretary of Labor, or as otherwise provided by law.

(8) The contractor will include the portion of the sentence immediately preceding
paragraph (1) and the provisions of paragraphs (1) through (8) in every subcontract or
purchase order unless exempted by rules, regulations, or orders of the Secretary of
Labor issued pursuant to section 204 of Executive Order 11246 of September 24, 1965,
so that such provisions will be binding upon each subcontractor or vendor. The
contractor will take such action with respect to any subcontract or purchase order as the
administering agency may direct as a means of enforcing such provisions, including
sanctions for noncompliance:

Provided, however, that in the event a contractor becomes involved in, or is threatened
with, litigation with a subcontractor or vendor as a result of such direction by the
administering agency, the contractor may request the United States to enter into such
litigation to protect the interests of the United States.

The applicant further agrees that it will be bound by the above equal opportunity clause
with respect to its own employment practices when it participates in federally assisted
construction work: Provided, That if the applicant so participating is a State or local
government, the above equal opportunity clause is not applicable to any agency,
instrumentality or subdivision of such government which does not participate in work on
or under the contract.

The applicant agrees that it will assist and cooperate actively with the administering
agency and the Secretary of Labor in obtaining the compliance of contractors and
subcontractors with the equal opportunity clause and the rules, regulations, and relevant
orders of the Secretary of Labor, that it will furnish the administering agency and the
Secretary of Labor such information as they may require for the supervision of such
compliance, and that it will otherwise assist the administering agency in the discharge of
the agency's primary responsibility for securing compliance.

The applicant further agrees that it will refrain from entering into any contract or contract
modification subject to Executive Order 11246 of September 24, 1965, with a contractor
debarred from, or who has not demonstrated eligibility for, Government contracts and
federally assisted construction contracts pursuant to the Executive Order and will carry
out such sanctions and penalties for violation of the equal opportunity clause as may be
imposed upon contractors and subcontractors by the administering agency or the



Secretary of Labor pursuant to Part Il, Subpart D of the Executive Order. In addition, the
applicant agrees that if it fails or refuses to comply with these undertakings, the
administering agency may take any or all of the following actions: Cancel, terminate, or
suspend in whole or in part this grant (contract, loan, insurance, guarantee); refrain from
extending any further assistance to the applicant under the program with respect to
which the failure or refund occurred until satisfactory assurance of future compliance has
been received from such applicant; and refer the case to the Department of Justice for
appropriate legal proceedings.

4. DAVIS-BACON ACT

a. Standard. All prime construction contracts in excess of $2,000 awarded by non- Federal
entities must include a provision for compliance with the Davis-Bacon Act (40 U.S.C. §§ 3141-
3144 and 3146-3148) as supplemented by Department of Labor regulations at 29 C.F.R. Part
5 (Labor Standards Provisions Applicable to Contracts Covering Federally Financed and
Assisted Construction). See 2 C.F.R. Part 200, Appendix II(D). In accordance with the statute,
contractors must be required to pay wages to laborers and mechanics at a rate not less than
the prevailing wages specified in a wage determination made by the Secretary of Labor. In
addition, contractors must be required to pay wages not less than once a week.

b. Applicability. The Davis-Bacon Act applies to the Emergency Management Preparedness
Grant Program, Homeland Security Grant Program, Nonprofit Security Grant Program, Tribal
Homeland Security Grant Program, Port Security Grant Program, and Transit Security Grant
Program.

¢. Reaquirements. If applicable, the non-federal entity must do thefollowing:

i. The non-Federal entity must place a copy of the current prevailing wage
determination issued by the Department of Labor in each solicitation. The decision
to award a contract or subcontract must be conditioned upon the acceptance of
the wage determination. The non-Federal entity must report all suspected or
reported violations to the Federal awarding agency.

ii. Additionally, pursuant 2 C.F.R. Part 200, Appendix II(D), contracts subject to the
Davis-Bacon Act, must also include a provision for compliance with the Copeland
“Anti-Kickback” Act (40 U.S.C. § 3145), as supplemented by Department of Labor
regulations at 29 C.F.R. Part 3 (Contractors and Subcontractors on Public
Building or Public Work Financed in Whole or in Part by Loans or Grants from the
United States). The Copeland Anti- Kickback Act provides that each contractor or
subrecipient must be prohibited from inducing, by any means, any person
employed in the construction, completion, or repair of public work, to give up any
part of the compensation to which he or she is otherwise entitled. The non-
Federal entity must report all suspected or reported violations to FEMA.

ii. Include a provision for compliance with the Davis-Bacon Act (40 U.S.C. 3141-
3144, and 3146-3148) as supplemented by Department of Labor regulations (29
CFR Part 5, “Labor Standards Provisions Applicable to Contracts Covering
Federally Financed and Assisted Construction”).

Suggested Language. The following provides a sample contract clause:

Compliance with the Davis-Bacon Act.
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a. All transactions regarding this contract shall be done in
compliance with the Davis-Bacon Act (40 U.S.C. 3141- 3144, and
3146-3148) and the requirements of 29C.F.R. pt. 5 as may be
applicable. The contractor shall comply with 40 U.S.C. 3141-
3144, and 3146-3148 and the requirements of 29 C.F.R. pt. 5 as
applicable.

b. Contractors are required to pay wages to laborersand mechanics
at a rate not less than the prevailing wages specified in a wage
determination made by the Secretary of Labor.

¢. Additionally, contractors are required to pay wagesnot less than
once a week.

5. COPELAND ANTI-KICKBACK ACT

a. Standard. Recipient and subrecipient contracts must include a provision for compliance with
the Copeland “Anti-Kickback” Act (40 U.S.C. 3145), as supplemented by Department of Labor
regulations (29 CFR Part 3, “Contractors and Subcontractors on Public Building or Public
Work Financed in Whole or in Part by Loans or Grants from the United States”).

b. Applicability. This requirement applies to all contracts for construction or repair work above
$2,000 in situations where the Davis-Bacon Act also applies. It DOES NOT apply to the FEMA
Public Assistance Program.

¢ Reauirements. If applicable, the non-federal entity must include a provision for compliance
with the Copeland “Anti-Kickback” Act (40 U.S.C. § 3145), as supplemented by Department
of Labor regulations at 29 C.F.R. Part 3 (Contractors and Subcontractors on Public Building
or Public Work Financed in Whole or in Part by Loans or Grants from the United States). Each
contractor or subrecipient must be prohibited from inducing, by any means, any person
employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which he or she is otherwise entitled. The non-Federal entity must report all
suspected or reported violations to FEMA. Additionally, in accordance with the regulation,
each contractor and subcontractor must furnish each week a statement with respect to the
wages paid each of its employees engaged in work covered by the Copeland Anti-Kickback
Act and the Davis Bacon Act during the preceding weekly payroll period. The report shall be
delivered by the contractor or subcontractor, within seven days after the regular payment
date of the payroll period, to a representative of a Federal or State agency in charge at the
site of the building or work.

Sample Language. The following provides a sample contract clause:

Compliance with the Copeland “Anti-Kickback” Act.

a. Contractor. The contractor shall comply with 18 U.S.C. §874, 40 U.S.C.
§ 3145, and the requirements of 29 C.F.R. pt. 3 as may be applicable,
which are incorporated by reference into this contract.

b. Subcontracts. The contractor or subcontractor shall insert in any
subcontracts the clause above and such other clauses as FEMA may
by appropriate instructions require, and also a clause requiring the
subcontractors to include these clauses in any lower tier subcontracts.
The prime contractor shall be responsible for the compliance by any
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subcontractor or lower tier subcontractor with all of these contract
clauses.

Cc. Breach. A breach of the contract clauses above may be grounds for
termination of the contract, and for debarment as a contractor and
subcontractor as provided in 29 C.F.R. §5.12.”

6. CONTRACT WORK HOURS AND SAFETY STANDARDSACT

a
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Standard. Where applicable (see 40 U.S.C. §§ 3701-3708), all contracts awarded by the
non-Federal entity in excess of $100,000 that involve the employment of mechanics or
laborers must include a provision for compliance with 40 U.S.C. §§ 3702 and 3704, as
supplemented by Department of Labor regulations at29 C.F.R. Part 5. See 2 C.F.R. Part
200, Appendix II(E). Under 40 U.S.C. § 3702, each contractor must be required to
compute the wages of every mechanic and laborer on the basis of a standard work week
of 40 hours. Work in excess of the standard work week is permissible provided that the
worker is compensated at a rate of not less than one and a half times the basic rate of
pay for all hours worked in excess of 40 hours in the work week. Further, no laborer or
mechanic must be required to work in surroundings or under working conditions which
are unsanitary, hazardous, or dangerous.

Applicability. This requirement applies to all FEMA contracts awarded by the non- federal
entity in excess of $100,000 under grant and cooperative agreement programs that involve
the employment of mechanics or laborers. It is applicable to construction work. These
requirements do not apply to the purchase of supplies or materials or articles ordinarily
available on the open market, or contracts for transportation or transmission of
intelligence.

Suggested Language. The regulation at 29 C.F.R. § 5.5(b) provides contract clause
language concerning compliance with the Contract Work Hours and Safety Standards
Act. FEMA suggests including the following contract clause:

Compliance with the Contract Work Hours and Safety Standards Act.

(1) Overtime requirements. No contractor or subcontractor contracting for any part of
the contract work which may require or involve the employment of laborers or mechanics
shall require or permit any such laborer or mechanic in any workweek in which he or she
is employed on such work to work in excess of forty hours in such workweek unless such
laborer or mechanic receives compensation at a rate not less than one and one-half
times the basic rate of pay for all hours worked in excess of forty hours in suchworkweek.

(2) Violation; liability for unpaid wages; liquidated damages. In the event ofany violation
of the clause set forth in paragraph (b)(1) of this section the contractor and any
subcontractor responsible therefor shall be liable for the unpaid wages. In addition, such
contractor and subcontractor shall be liable to the United States (in the case of work
done under contract for the District of Columbia or a territory, to such District or to such
territory), for liquidated damages. Such liquidated damages shall be computed with
respect to each individual laborer or mechanic, including watchmen and guards,
employed in violation of the clause set forth in paragraph (b)(1) of this section, in the sum
of



7. RIGHTS

a

$27 for each calendar day on which such individual was required or permitted to work in
excess of the standard workweek of forty hours without payment of the overtime wages
required by the clause set forth in paragraph (b)(1) of this section.

(3) Withholding for unpaid wages and liquidated damages. The Federal agency or
loan/grant recipient shall upon its own action or upon written request of an authorized
representative of the Department of Labor withhold or cause to be withheld, from any
moneys payable on account of work performed by the contractor or subcontractor under
any such contract or any other Federal contract with the same prime contractor, or any
other federally-assisted contract subject to the Contract Work Hours and Safety
Standards Act, which is held by the same prime contractor, such sums as may be
determined to be necessary to satisfy any liabilities of such contractor or subcontractor
for unpaid wages and liquidated damages as provided in the clause set forth in
paragraph (b)(2) of this section.

(4) Subcontracts. The contractor or subcontractor shall insert in any subcontracts the
clauses set forth in paragraph (b)(1) through (4) of this section and also a clause requiring
the subcontractors to include these clauses in any lower tier subcontracts. The prime
contractor shall be responsible for compliance by any subcontractor or lower tier
subcontractor with the clauses set forth in paragraphs (b)(1) through (4) of this section.

TO INVENTIONS MADE UNDER A CONTRACT ORAGREEMENT

Standard. If the FEMA award meets the definition of “funding agreement” under 37C.F.R.
§401.2(a) and the non-Federal entity wishes to enter into a contract with a small business
firm or nonprofit organization regarding the substitution of parties, assignment or
performance of experimental, developmental, or research work under that “funding
agreement,” the non- Federal entity must comply with the requirements of 37 C.F.R. Part
401 (Rights to Inventions Made by Nonprofit Organizations and Small Business Firms
Under Government Grants, Contracts and Cooperative Agreements), and any
implementing regulations issued by FEMA. See 2 C.F.R. Part 200, Appendix II(F).

Applicability. This requirement applies to “funding agreements,” but it DOES NOT apply
to the Public Assistance, Hazard Mitigation Grant Program, Fire Management Assistance
Grant Program, Crisis Counseling Assistance and Training Grant Program, Disaster Case
Management Grant Program, and Federal Assistance to Individuals and Households —
Other Needs Assistance Grant Program, as FEMA awards under these programs do not
meet the definition of “funding agreement.”

Funding Agreements Definition. The regulation at 37 C.F.R. § 401.2(a) defines “funding
agreement” as any contract, grant, or cooperative agreement entered into between any
Federal agency, other than the Tennessee Valley Authority, and any contractor for the
performance of experimental, developmental, or research work funded in whole or in part
by the Federal government. This term also includes any assignment, substitution of
parties, or subcontract of any type entered into for the performance of experimental,
developmental, or research work under a funding agreement as defined in the first
sentence of this paragraph.

8. CLEAN AIR ACT AND THE FEDERAL WATER POLLUTION CONTROLACT

a
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Standard. If applicable, contracts must contain a provision that requires the contractor to
agree to comply with all applicable standards, orders, or regulations issued pursuant to
the Clean Air Act (42 U.S.C. §§ 7401-7671q.) and the Federal Water Pollution Control Act
as amended (33 U.S.C. §§ 1251-1387). Violations must be reported to FEMA and the



Regional Office of the Environmental Protection Agency. See 2 C.F.R. Part 200,
Appendix [I(G).

Applicability. This requirement applies to contracts awarded by a non-federal entity of
amounts in excess of $150,000 under a federalgrant.

Suggested Language. The following provides a sample contract clause.

Clean Air Act

1. The contractor agrees to comply with all applicable standards, orders or
regulations issued pursuant to the Clean Air Act, as amended, 42 U.S.C.
§ 7401 et seq.

2. The contractor agrees to report each violation to the Participating Public
Agency and understands and agrees that the Participating Public Agency
will, in turn, report each violation as required to assure notification to the
Federal Emergency Management Agency, and the appropriate
Environmental Protection Agency Regional Office.

3. The contractor agrees to include these requirements in each subcontract
exceeding $150,000 financed in whole or in part with Federal assistance
provided by FEMA.

Federal Water Pollution Control Act

1. The contractor agrees to comply with all applicablestandards, orders, or
regulations issued pursuant to the Federal Water Pollution Control Act, as
amended, 33 U.S.C. 1251 etseq.

2. The contractor agrees to report each violation to the Participating Public
Agency and understands and agrees that the Participating Public Agency
will, in turn, report each violation as required to assure notification to the
Federal Emergency Management Agency, and the appropriate
Environmental Protection Agency Regional Office.

3. The contractor agrees to include these requirements in each subcontract
exceeding $150,000 financed in whole or in part with Federal assistance
provided by FEMA.

DEBARMENT AND SUSPENSION

a

b.
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Standard. Non-Federal entities and contractors are subject to the debarment and
suspension regulations implementing Executive Order 12549, Debarment and
Suspension (1986) and Executive Order 12689, Debarment and Suspension (1989) at 2
C.F.R. Part 180 and the Department of Homeland Security’s regulations at 2 C.F.R. Part
3000 (Non-procurement Debarment and Suspension).

Applicability. This requirement applies to all FEMA grant and cooperative agreement
programs.



C.

Requirements.

These regulations restrict awards, subawards, and contracts with certain parties
that are debarred, suspended, or otherwise excluded from or ineligible for
participation in Federal assistance programs and activities. See 2 C.F.R. Part 200,
Appendix II(H); and 2 C.F.R. § 200.213. A contract award must not be made-to
parties listed in the SAM Exclusions. SAM Exclusions is the list maintained by the
General Services Administration that contains the names of parties debarred,
suspended, or otherwise excluded by agencies, as well as parties declared
ineligible under statutory or regulatory authority other than Executive Order 12549.
SAM exclusions can be accessed at www.sam.gov. See 2 C.F.R. §180.530.

In general, an “excluded” party cannot receive a Federal grant award or a contract
within the meaning of a “covered transaction,” to include subawards and
subcontracts. This includes parties that receive Federal funding indirectly, such
as contractors to recipients and subrecipients. The key to the exclusion is whether
there is a “covered transaction,” which is any non-procurement transaction
(unless excepted) at either a “primary” or “secondary” tier. Although “covered
transactions” do not include contracts awarded by the Federal Government for
purposes of the non-procurement common rule and DHS'’s implementing
regulations, it does include some contracts awarded by recipients and
subrecipients.

Specifically, a covered transaction includes the following contracts for goods or
services:

1 The contract is awarded by a recipient or subrecipient in the amount of at
least $25,000.

2. The contract requires the approval of FEMA, regardlessof amount.

3. The contract is for federally-required auditservices.

4, A subcontract is also a covered transaction if it is awarded by the

contractor of a recipient or subrecipient and requires either the approval of
FEMA or is in excess 0f$25,000.

d  Suggested Language. The following provides a debarment and suspension clause. It
incorporates an optional method of verifying that contractors are not excluded or
disqualified.
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Suspension and Debarment

(1)

This contract is a covered transaction for purposes of 2 C.F.R. pt. 180 and 2 C.F.R.
pt. 3000. As such, the contractor is required to verify that none of the contractor’s
principals (defined at 2 C.F.R. § 180.995) or its affiliates (defined at 2 C.F.R. §
180.905) are excluded (defined at 2 C.F.R. § 180.940) or disqualified (defined at 2
C.F.R. §180.935).

The contractor must comply with 2 C.F.R. pt. 180, subpart C and2 C.F.R. pt. 3000,
subpart C, and must include a requirement to comply with these regulations in any
lower tier covered transaction it enters into.



a

b.

(3)  This certification is a material representation of fact relied upon by the Participating
Public Agency. If it is later determined that the contractor did not comply with 2
C.F.R. pt. 180, subpart C and 2 C.F.R. pt. 3000, subpart C, in addition to remedies
available to the Participating Public Agency, the Federal Government may pursue
available remedies, including but not limited to suspension and/or debarment.

(4)  The bidder or proposer agrees to comply with the requirements of 2 C.F.R. pt.
180, subpart C and 2 C.F.R. pt. 3000, subpart C while this offer is valid and
throughout the period of any contract that may arise from this offer. The bidder or
proposer further agrees to include a provision requiring such compliance in its
lower tier covered transactions.

BYRD ANTI-LOBBYING AMENDMENT

Standard. Each tier certifies to the tier above that it will not and has not used Federal
appropriated funds to pay any person or organization for influencing or attempting to
influence an officer or employee of any agency, a Member of Congress, officer or
employee of Congress, or an employee of a Member of Congress in connection with
obtaining any Federal contract, grant or any other award covered by 31 U.S.C. § 1352.
FEMA'’s regulation at 44 C.F.R. Part 18 implements the requirements of 31 U.S.C. § 1352
and provides, in Appendix A to Part 18, a copy of the certification that is required to be
completed by each entity as described in 31 U.S.C. § 1352. Each tier must also disclose
any lobbying with non-Federal funds that takes place in connection with obtaining any
Federal award. Such disclosures are forwarded from tier to tier up to the Federal
awarding agency.

Applicability. This requirement applies to all FEMA grant and cooperative agreement
programs. Contractors that apply or bid for a contract of $100,000 or more under a federal
grant must file the required certification. See 2 C.F.R. Part 200, Appendix II(I); 31 U.S.C.
§ 1352; and 44 C.F.R. Part18.

Suggested Language.

Byrd Anti-Lobbying Amendment, 31 U.S.C. § 1352 (as amended)

Contractors who apply or bid for an award of $100,000 or more shall file the required
certification. Each tier certifies to the tier above that it will not and has not used Federal
appropriated funds to pay any person or organization for influencing or attempting to
influence an officer or employee of any agency, a Member of Congress, officer or
employee of Congress, or an employee of a Member of Congress in connection with
obtaining any Federal contract, grant, or any other award covered by 31 U.S.C. § 1352.
Each tier shall also disclose any lobbying with non-Federal funds that takes place in
connection with obtaining any Federal award. Such disclosures are forwarded from tier
to tier up to the recipient who in turn will forward the certification(s) to the awarding
agency.

d Reauired Certification. If applicable, contractors must sign and submit to the non-federal
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entity the following certification.

APPENDIX A, 44 C.F.R. PART 18 — CERTIFICATION REGARDING LOBBYING
Certification for Contracts, Grants, Loans, and Cooperative Agreements




The undersigned certifies, to the best of his or her knowledge and belief, that:

1. No Federal appropriated funds have been paid or will be paid, by or on behalf of the
undersigned, to any person for influencing or attempting to influence an officer or
employee of an agency, a Member of Congress, an officer or employee of Congress,
or an employee of a Member of Congress in connection with the awarding of any
Federal contract, the making of any Federal grant, the making of any Federal loan,
the entering into of any cooperative agreement, and the extension, continuation,
renewal, amendment, or modification of any Federal contract, grant, loan, or
cooperative agreement.

2. If any funds other than Federal appropriated funds have been paid or will be paid to
any person for influencing or attempting to influence an officer or employee of any
agency, a Member of Congress, an officer or employee of Congress, or an employee
of a Member of Congress in connection with this Federal contract, grant, loan, or
cooperative agreement, the undersigned shall complete and submit Standard Form-
LLL, “Disclosure Form to Report Lobbying,” in accordance with its instructions.

3. The undersigned shall require that the language of this certification be included in
the award documents for all subawards at all tiers (including subcontracts,
subgrants, and contracts under grants, loans, and cooperative agreements) and that
all subrecipients shall certify and disclose accordingly.

This certification is a material representation of fact upon which reliance was placed
when this transaction was made or entered into. Submission of this certification is a
prerequisite for making or entering into this transaction imposed by section 1352, title
31, U.S. Code. Any person who fails to file the required certification shall be subject to a
civil penalty of not less than $10,000 and not more than $100,000 for each such failure.

The Contractor, Fastenal Company , certifies or affirms the truthfulness and
accuracy of each statement of its certification and disclosure, if any. In addition, the
Contractor understands and agrees that the provisions of 31 U.S.C. Chap. 38,
Administrative Remedies for False Claims and Statements, apply to this certification and
disclosure, if any.

Y,

Signature of Contractor’s Authorized Official

William Drazkowski, Executive Vice President
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Name and Title of Contractor’s Authorized Official

6/26/2024

Date
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12.

PROCUREMENT OF RECOVERED MATERIALS

a Standard. A non-Federal entity that is a state agency or agency of a political subdivision of a state
and its contractors must comply with Section 6002 of the Solid Waste Disposal Act, as amended
by the Resource Conservation and Recovery Act. See 2 C.F.R. Part 200, Appendix II(J); and 2
C.F.R. §200.322.

b. Applicability. This requirement applies to all contracts awarded by a non- federal entity under FEMA
grant and cooperative agreement programs.

c Requirements. The requirements of Section 6002 include procuring only items designated in
guidelines of the EPA at 40 C.F.R. Part 247 that contain the highest percentage of recovered
materials practicable, consistent with maintaining a satisfactory level of competition, where the
purchase price of the item exceeds $10,000 or the value of the quantity acquired by the preceding
fiscal year exceeded $10,000; procuring solid waste management services in a manner that
maximizes energy and resource recovery; and establishing an affirmative procurement program
for procurement of recovered materials identified in the EPA guidelines.

d. Suggested Language.

i. In the performance of this contract, the Contractor shall make maximum use of products
containing recovered materials that are EPA-designated items unless the product cannot
be acquired—

1. Competitively within a timeframe providing for compliance with the contract performance schedule;
2. Meeting contract performance requirements; or
3. Atareasonable price.

ii. Information about this requirement, along with the list of EPA- designated items, is
available at EPA’'s Comprehensive  Procurement Guidelines web site,
https://www.epa.gov/smm/comprehensive-procurement-quideline-cpg-program.

ii. The Contractor also agrees to comply with all other applicable requirements of Section
6002 of the Solid Waste Disposal Act.”

DOMESTIC PREFERENCES FOR PROCUREMENTS

As appropriate, and to the extent consistent with law, CONTRACTOR should, to the greatest extent
practicable under a federal award, provide a preference for the purchase, acquisition, or use of goods,
products or materials produced in the United States. This includes, but is not limited to, iron, aluminum, steel,
cement, and other manufactured products.

Applicability For purchases in support of FEMA declarations and awards issued on or after November 12,
2020, all FEMA recipients and subrecipients are required to include in all contracts and purchase orders for
work or products a contract provision encouraging domestic preference for procurements.

Domestic Preference for Procurements As appropriate, and to the extent consistent with law, the contractor

should, to the greatest extent practicable, provide a preference for the purchase, acquisition, or use of goods,
products, or materials produced in the United States. This includes, but is not limited to iron, aluminum, steel,
cement, and other manufactured products. For purposes of this clause: Produced in the United States means,
for iron and steel products, that all manufacturing processes, from the initial melting stage through the
application of coatings, occurred in the United States. Manufactured products mean items and construction
materials composed in whole or in part of non-ferrous metals such as aluminum; plastics and polymer-based
products such as polyvinyl chloride pipe; aggregates such as concrete; glass, including optical fiber; and
lumber.”































































DOC #4, continued

C. 271 POLITICAL CONTRIBUTION DISCLOSURE FORM
Required Pursuant to N.J.S.A. 19:44A-20.26

This form or its permitted facsimile must be submitted to the local unit
no later than 10 days prior to the award of the contract.

Part | — Vendor Information

Vendor Name: | Fastenal Company
Address: | 2001 Theurer Blvd.
City: | Winona | State: MN | Zip: 55987

The undersigned being authorized to certify, hereby certifies that the submission provided herein represents
compliance with the provisions of N.J.S.A. 19:44A-20.26 and as represented by the Instructions accompanying this
form.

/‘/WZA / % /’ William Drazkowski Executive Vice President
X 7

Signature Printed Name Title

Part II - Contribution Disclosure

Disclosure requirement: Pursuant to N.J.S.A. 19:44A-20.26 this disclosure must include all reportable
political contributions (more than $300 per election cycle) over the 12 months prior to submission to the
committees of the government entities listed on the form provided by the local unit.

&(Check here if disclosure is provided in electronic form

Contributor Name Recipient Name Date Dollar Amount

$

[ ] Check here if the information is continued on subsequent page(s)
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DOC #4, continued

List of Agencies with Elected Officials Required for Political Contribution Disclosure
N.J.S.A. 19:44A-20.26

County Name:
State: Governor, and Legislative Leadership Committees
Legislative District #s:
State Senator and two members of the General Assembly per district.

County:
Freeholders County Clerk Sheriff

{County Executive} Surrogate

Municipalities (Mayor and members of governing body, regardless of title):

USERS SHOULD CREATE THEIR OWN FORM, OR DOWNLOAD
FROM THE PAY TO PLAY SECTION OF THE DLGS WEBSITE A
COUNTY-BASED, CUSTOMIZABLE FORM.
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DOC #5

STOCKHOLDER DISCLOSURE CERTIFICATION

Name ¢f Business:
M I certify that the list below contains the names and home addresses of all stockholders holding

10% or more of the issued and outstanding stock of the undersigned.
OR

D I certify that no one stockholder owns 10% or more of the issued and outstanding stock of the
undersigned.

Check the box that represents ;he type of business organization:

D Partnership Corporation D Sole Proprietorship
DLimited Partnership DLimited Liability Corporation DLimited Liability Partnership

D Subchapter S Corporation

Sign and notarize the form below, and, if necessary, complete the stockholder list below.

Stockholders:
Name: The Vanguard Group Name:
Home Address: 100 Vanguard Blvd. Home Address:
Malvern, PA 19355
Name: Name:
Home Address: Home Address:
Name: Name:
Home Address: Home Address:

)
17 T7Y
Subscribed and sworn before me thi&@day of'::[U! g R If} Ai\{ EZ)

2534 T/ (Affiant)

(Notary Public) William Drazkowski, Executive Vice President

(Print name & title of affiant)
My Commission expires: | I 3 \ { Q@&?

(Corporate Seal)
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DOC #6

DISCLOSURE OF INVESTMENT ACTIVITIES IN IRAN FORM

STATE OF NEW JERSEY
DEPARTMENT OF THE TREASURY - DIVISION OF PURCHASE AND PROPERTY
33 WEST STATE STREET, P.0. BOX 230 TRENTON, NEW JERSEY 08625-0230

BID SOLICITATION # AND TITLE: Solicitation Number 24-08 for MRO Supplies, Equipment, and Related Products and Services
VENDOR NAME: Fastenal Company

Pursuant to N.J.S.A. 52:32-57, et seq. (P.L. 2012, c.25 and P.L. 2021, c.4) any person or entity that submits a bid or proposal or otherwise proposes to enter into
or renew a contract must certify that neither the person nor entity, nor any of its parents, subsidiaries, or affiliates, is identified on the New Jersey Department of the
Treasury’s Chapter 25 List as a person or entity engaged in investment activities in Iran.  The Chapter 25 list is found on the Division’s website at
https://www.state.nj.us/treasury/purchase/pdf/Chapter25List.pdf. Vendors/Bidders must review this list prior to completing the below certification. If the
Director of the Division of Purchase and Property finds a person or entity to be in violation of the law, s/he shall take action as may be appropriate and provided
by law, rule or contract, including but not limited to, imposing sanctions, seeking compliance, recovering damages, declaring the party in default and seeking
debarment or suspension of the party.

CHECK THE APPROPRIATE BOX

M certify, pursuant to N.J.S.A. 52:32-57, et seq. (P.L. 2012, c.25 and P.L. 2021, c.4), that neither the Vendor/Bidder listed above nor any of its parents,
subsidiaries, or affiliates is listed on the New Jersey Department of the Treasury’s Chapter 25 List of entities determined to be engaged in prohibited activities in
Iran.

OR

|:| | am unable to certify as above because the Vendor/Bidder and/or one or more of its parents, subsidiaries, or affiliates is listed on the New Jersey
Department of the Treasury’s Chapter 25 List. | will provide a detailed, accurate and precise description of the activities of the Vendor/Bidder, or one of its
parents, subsidiaries or affiliates, has engaged in regarding investment activities in Iran by completing the information requested below.

Entity Engaged in Investment Activities
Relationship to Vendor/ Bidder
Description of Activities

Duration of Engagement
Anticipated Cessation Date
*Attach Additional Sheets If Necessary.

CERTIFICATION
I, the undersigned, certify that | am authorized to execute this certification on behalf of the Vendor, that the foregoing information and any attachments hereto, to
the best of my knowledge are true and complete. | acknowledge that the State of New Jersey is relying on the information contained herein, and that the Vendor is
under a continuing obligation from the date of this certification through the completion of any contract(s) with the State to notify the State in writing of any changes to
the information contained herein; that | am aware that it is a criminal offense to make a false statement or misrepresentation in this certification. If | do so, | may be
subject to criminal prosecution under the law, and it will constitute a material breach of my contract(s) with the State, permitting the State to declare any contract(s)
resulting from this certification void and unenforceable.

/1/;/4 / %// 6/26/2024

Signature ¢/ Date

William Drazkowski, Executive Vice President
Print Name and Title

DPP Rev. 12.13.2021

Version March 19, 2024



DOC #7

CERTIFICATION OF NON-INVOLVEMENT IN PROHIBITED ACTIVITIES IN RUSSIA OR BELARUS

Pursuant to N.J.S.A. 52:32-60.1, et seq. (L. 2022, c. 3) any person or entity (hereinafter “Vendor") that seeks to enter into or renew a contract with a State
agency for the provision of goods or services, or the purchase of bonds or other obligations, must complete the certification below indicating whether or not
the Vendor is identified on the Office of Foreign Assets Control (OFAC) Specially Designated Nationals and Blocked Persons list, available here:
https://sanctionssearch.ofac.treas.qov/. If the Department of the Treasury finds that a Vendor has made a certification in violation of the law, it shall take
any action as may be appropriate and provided by law, rule or contract, including but not limited to, imposing sanctions, seeking compliance, recovering
damages, declaring the party in default and seeking debarment or suspension of the party.

I, the undersigned, certify that | have read the definition of “Vendor” below, and have reviewed the Office of Foreign Assets Control (OFAC) Specially
Designated Nationals and Blocked Persons list, and having done so certify:

(Check the Appropriate Box)

That the Vendor is not identified on the OFAC Specially Designated Nationals and Blocked Persons list on account of activity related to
Russia and/or Belarus.

OR

That | am unable to certify as to “A” above, because the Vendor is identified on the OFAC Specially Designated Nationals
O B. and Blocked Persons list on account of activity related to Russia and/or Belarus.

OR

That | am unable to certify as to “A” above, because the Vendor is identified on the OFAC Specially Designated Nationals and Blocked

Persons list. However, the Vendor is engaged in activity related to Russia and/or Belarus consistent with federal law, regulation, license

O C. o exemption. A detailed description of how the Vendor’s activity related to Russia and/or Belarus is consistent with federal law is set
forth below.

(Attach Additional Sheets If
N Necessary.)
%/»/4 _/ ‘ 6/26/2024
Signature of Véfidor's Authorized Representative Date
William Drazkowski, Executive Vice President 41-0948415
Print Name and Title of Vendor’s Authorized Representative Vendor's FEIN
Fastenal Company 507-313-7206
Vendor's Name Vendor’s Phone Number
2001 Theurer Blvd. 507-494-6330
Vendor's Address (Street Address) Vendor’'s Fax Number
Winona, MN 55987 govsales@fastenal.com
Vendor’s Address (City/State/Zip Code) Vendor’'s Email Address

I Vendor means: (1) A natural person, corporation, company, limited partnership, limited liability partnership, limited liability company, business association, sole

proprietorship, joint venture, partnership, society, trust, or any other nongovemmental entity, organization, or group; (2) Any govemmental entity or instrumentality of a

government, including a multilateral development institution, as defined in Section 1701(c)(3) of the International Financial Institutions Act, 22 U.S.C. 262r(c)(3); or (3) Any

parent, successor, subunit, direct or indirect subsidiary, or any entity under common ownership or control with, any entity described in paragraph (1) or (2). NJ Rev. 1.22.2024
Version March 19, 2024



DOC #8

NEW JERSEY BUSINESS REGISTRATION CERTIFICATE
(N.J.S.A. 52:32-44)

Offerors wishing to do business in New Jersey must submit their State Division of Revenue issued
Business Registration Certificate with their proposal here. Failure to do so will disqualify the Offeror

from offering products or services in New Jersey through any resulting contract.

https://www.njportal.com/DOR/BusinessRegistration/

Version March 19, 2024
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DOC #9

EEOAA EVIDENCE

Equal Employment Opportunity/Affirmative Action
Goods, Professional Services & General Service Projects

EEO/AA Evidence

Vendors are required to submit evidence of compliance with N.J.S.A. 10:5-31 et seq. and
N.J.A.C. 17:27 in order to be considered a responsible vendor.

One of the following must be included with submission:

e Copy of Letter of Federal Approval

e Certificate of Employee Information Report
e Fully Executed Form AA302

e Fully Executed EEO-1 Report

See the guidelines at:
https://www.state.nj.us/treasury/contract compliance/documents/pdf/guidelines/pa.pdf
for further information.

I certify that my bid package includes the required evidence per the above list and
State website.

Name: William Drazkowski Title: Executive Vice President

Signature: /JN\/A&/ % // Date: 6/26/2024




Certification 12425
CERTIFICATE OF EMPLOYEE INFORMATION REPORT  RENEWAL

This is to certify that the contractor listed below has submitted an Employee Information Report pursuant
to N.J.A.C. 17:27-1.1 et. seq. and the State Treasurer has approved said report. This approval will remain

in effect for the period of 15-Jun-2024 to 15-Jun-2027
FASTENAL COMPANY
2001 THEURER BLVD. o y
WINONA MN 55987 ELIZABETH MAHER MUOIO

State Treasurer



DOC #10
MACBRIDE-PRINCIPLES

STATE OF NEW JERSEY
DEPARTMENT OF THE TREASURY - DIVISION OF PURCHASE
AND PROPERTY 33 WEST STATE STREET, P.0. BOX 230 TRENTON,
NEW JERSEY 08625-0230

BID SOLICITATION # AND TITLE: Solicitation Number 24-08 for MRO Supplies, Equipment, and Related Products and Services

VENDOR NAME: Fastenal Company

Pursuant to Public Law 1995, c. 134, a responsible Vendor/Bidder is required to provide a certification in compliance with the MacBride Principles
and Northern Ireland Act of 1989. Pursuant to N.J.S.A. 52:34-12.2, Vendor/Bidder must complete the certification below by checking one of the
two options listed below and signing where indicated. If a Vendor/Bidder that would otherwise be awarded a purchase, contract or agreement
does not complete the certification, then the Director may determine, in accordance with applicable law and rules, that it is in the best interest of
the State to award the purchase, contract or agreement to another Vendor/ Bidder that has completed the certification and has submitted a bid
within five (5) percent of the most advantageous bid. If the Director finds contractors to be in violation of the principles that are the subject of this
law, he/she shall take such action as may be appropriate and provided by law, rule or contract, including but not limited to, imposing sanctions,
seeking compliance, recovering damages, declaring the party in default and seeking debarment or suspension of the party.

|, the undersigned, on behalf the Vendor/Bidder, certify pursuant to N.J.S.A. 52:34-12.2 that:

CHECK THE APPROPRIATE BOX
The Vendor/Bidder has no business operations in Northern Ireland; or
OR
V' The Vendor/Bidder will take lawful steps in good faith to conduct any business operations it has in Northern Ireland in accordance

with the MacBride principles of nondiscrimination in employment as set forth in section 2 of P.L. 1987, ¢. 177 (N.J.S.A. 52:18A-89.5)
and in conformance with the United Kingdom’s Fair Employment (Northern Ireland) Act of 1989, and permit independent monitoring
of its compliance with those principles.

CERTIFICATION
|, the undersigned, certify that | am authorized to execute this certification on behalf of the Vendor, that the foregoing information and any attachments
hereto, to the best of my knowledge are true and complete. | acknowledge that the State of New Jersey is relying on the information contained herein,
and that the Vendor is under a continuing obligation from the date of this certification through the completion of any contract(s) with the State to notify the
State in writing of any changes to the information contained herein; that | am aware that it is a criminal offense to make a false statement or
misrepresentation in this certification. If | do so, | may be subject to criminal prosecution under the law, and it will constitute a material breach of my
contract(s) with the State, permitting the State to declare any contract(s) resulting from this certification void and unenforceable.

%A/ ’ 6/26/2024

Signature ¢ Date

William Drazkowski, Executive Vice President
Print Name and Title

DPP Rev. 12.13.2021

Version March 19, 2024



VALUE ADDED SERVICES

Securing Your Supply Chain

Our goal isn’t simply to minimize your inventory, but rather to provide a lean yet resilient supply chain

that aligns with demand. Below is a look at the safeguards we’ve put in place to help you optimize your

inventory with confidence.

Dedicated economic team

A deep, broad, geographically-balanced
supplier base

Multiple quality, engineering,
and logistics teams worldwide

Global logistics leverage

Local buffer stock, regional safety stock

Proactive ‘hub and spoke’ distribution

Priority allocation

Blue Team Responds™
(emergency planning & response program)

Leadership at every level

Solicitation # 24-08 / MRO Supplies, Equipment,
and Related Products & Services

Analyzing the global economy and financial markets
daily to prepare our supply chain for future trends.

We work with suppliers in 20+ countries — a balance of
offshoring and nearshoring to offset regional risk.

Our operations in North America, Europe, and Asia
establish agility and control early in the supply chain.

We have contracts with multiple steamship lines to
accommodate 8,000+ containers imported annually.

Immediately-available buffer stock in our local branches,
backed by safety stock in regional hubs and master DCs.

We operate daily truck routes from regional hubs to
maintain cycle stock and expedite unplanned needs.

In events like a pandemic, we have a process in place to
allocate high-demand inventory to strategic partners.

A cross-departmental team focused on routing critical
supplies to your facilities in emergency situations.

Rely on our local service teams for creativity and
effective action in times of supply chain stress.




Data Solutions

Our automated supply devices not only provide product, they also collect information. Meanwhile, our
local teams utilize mobility solutions to digitize their daily service — updating inventory information,
tracking activities, and in turn quantifying our labor investment in your operations.

Through this pairing of service and technology, we’re able to tell your ‘data story’ in unique ways.
Whether you’re a corporate supply chain executive, a contract manager, a division manager, or an end
user with an account at a Fastenal branch, Fastenal places powerful data at your fingertips.

FAST360° Analytics (Contract-Level Reporting Dashboard)

In 2020 we introduced a new and better way for our strategic supply partners to visualize their
purchasing and supply chain management programs with Fastenal —the FAST360° Analytics portal, Power
B.l. reporting created exclusively for our contract customers.

CONTROL
FAST360° Analytics puts you in the driver's seat with on-demand access to current data and
rich visualization tools.

INSIGHT
Understand your program by seeing it from multiple views and levels. Analyze the big picture
or take a deeper dive into specific divisions, categories, channels, and activities.

SN -~

SIMPLICITY

Target different areas of your business with a single click. Views include open invoices,
vending activity (by site and stocking location), and spend (by month, year, category, sales
channel, etc.).

©,

IMPACT

fl Cost Savings reporting documents Fastenal’s strategic value and quantifies the lower TCO
delivered. As we continue to enhance the platform, predictive and prescriptive analytics will
also be provided. Follow the data to TCO and KPl improvements.

Cost Savings Reporting: Quantifying the value of strategic supply

The end goal of a strategic supply relationship with Fastenal is a lower total cost of ownership (TCO). The
price charged for the products we manage is commensurate with the investments we make in labor,
inventory, and supply chain management solutions to achieve your larger cost savings goals.

This value is quantified by tracking agreed-upon metrics to measure the impact of the partnership. This
includes our daily activities, our capital investments in your business, and projects to drive waste out of
your supply chain. Cost savings data is aggregated and visualized through Power B.I. reporting within
FAST360° Analytics — current data, across your enterprise, at your fingertips.

- Solicitation # 24-08 / MRO Supplies, Equipment,

and Related Products & Services



FASTENAL I

Local Account Reporting

In addition to data and analytics for strategic supply contract management, Fastenal provides local
account holders with robust reporting relevant to their site operations.

FAST360° INVENTORY AND SPEND VISUALIZATION TOOL

An on-demand reporting dashboard (accessible via Fastenal.com) that provides each local facility with
visibility to their Fastenal-managed inventory and Fastenal spend. This is truly a unique solution in the
industry, made possible by our high-touch service and FMI Technology program. FAST360° includes three
core modules:

MY BUSINESS

A ‘digital blueprint’ of how Fastenal-managed inventory is organized across multiple
facilities. Account holders can click on a facility, a location within that facility, the
individual vending and bin stock devices within the location, and planograms of
specific devices (a view similar to standing in front of the device and seeing what’s in
each inventory position).

MY INVENTORY

This tool takes the above data and makes it searchable. Account holders can search
to see if a needed item is on hand and exactly where it’s located, down to the specific
vending or bin position. Filters and tools make it easy to search for products by
product category tree, item description, or SKU (including your own internal part
numbers).

Note: The product data presented in FAST360° reflects how we service the product. If
an item is serviced with a mobility device through our FASTStock program, you’ll see
the min-max quantities and last time serviced. If it’s stored in a FASTBin device, you'll
see the current inventory status. And if it’s supplied via a FASTVend solution, you'll
see the exact quantity on hand by position. See the following page for context.

MY SPEND

A suite of tools to analyze Fastenal purchasing activity based on invoice data. Local
account holders can filter data by time period, account number, facility, supply
channel, product category, or even an individual SKU to dial in on very specific
aspects of spend. This produces a high-level view of that spend along with the SKU-
level activity behind it.

VENDING SOFTWARE

Our FASTVend solutions are powered by cloud software that enables account holders to monitor and
manage the vending devices anytime, anywhere, 24/7. Managers can use the reporting tools to trace each
dispensed item to an individual user, a location and time, and if desired, accounting metrics such as a GL
code or job number. This information can be used to address over-use issues, simplify job costing, and gain a
new level of insight into how products are being used throughout the facilities.

Solicitation # 24-08 / MRO Supplies, Equipment,
B .. Relsted Products & Services



FMI Technology: Solutions to automate and digitize your supply chain

With a strategic national account partnership, each of your local facilities will benefit from a customized
Fastenal Managed Inventory (FMI) program. This includes providing end-to-end logistics, in-market
warehousing, and local service to ensure a proactive flow of planned product needs. It also includes
investing in the partnership with FMI Technology solutions, helping you achieve the right balance of
visibility and control for every product within the scope of the partnership.

Our FMI Technology program centers on five core concepts:

SIMPLIFY

Through our FASTStock program, your local Fastenal teams will execute a consistent service schedule to
manually monitor and replenish your inventory locations. This manual process is enhanced by technology,
including mobility applications that enable our teams to capture and illuminate data around every part
we manage on your behalf: what it is, where it’s located, and when we’re servicing it. If you prefer to
handle inventory monitoring/ordering internally, we also offer a self-service scanning solution (FASTScan).

MONITOR

FASTBin devices provide an additional level of visibility and risk mitigation by enabling your servicing
Fastenal teams to monitor your bin stock inventory remotely and continuously — a good fit for OEM parts
or faster-moving/higher-value MRO items. The benefits are twofold: a more proactive and seamless
supply chain, along with more productive utilization of your local Fastenal service teams (i.e., additional
labor energy to focus on strategic activities vs. repetitive tasks).

CONTROL

FASTVend devices can be deployed to control MRO products of all shapes and sizes. The cloud software
makes it easy to set customized controls (who can access what, and how much) and to trace items to
individual users and cost centers (including GL codes and/or job numbers if desired). One key resultis a
sharp and sustained reduction in consumption, typically 20 to 30%. Similar to FASTBIn, the local Fastenal
teams remotely monitor the inventory in the devices and proactively plan their service to ensure
continuous supply.

TRACK

We also offer FASTVend solutions to automate the check-out and return process for assets like tools,
scanners, and tablets. Site managers can track each asset to the most current user and receive an alert if
it’s overdue for return. Alerts and lockdowns can also be scheduled for routine recharging, calibration, or
maintenance, ensuring that job-ready tools are continuously available near the point of work. Leverage
this technology to reduce tool loss and improve productivity.

ANALYZE

The ultimate goal of an FMI Technology solution is to take industrial supplies out of the shadows and into
a more efficient and controlled environment. Site managers will gain insight into product usage and
allocation — how fast each item is turning, who's using it, and what it’s being used for. Meanwhile, as your
supply chain partner, we will analyze trends in your business and present opportunities to continuously
evolve the program (devices, locations, product mix, and min-max levels) for maximum impact.

Solicitation # 24-08 / MRO Supplies, Equipment,
B .. Relsted Products & Services



FASTVend Technology Overview

Through our FASTVend program, we offer a diverse lineup of devices to meet your product and process
needs. The common features are employee ID-based access (connecting products to individuals and cost

centers), cloud-based software (a simple, secure way to manage settings and access reporting), and layers
of support to provide a turnkey program — from design and implementation to ongoing replenishment
and optimization.

COIL MACHINES (5K & 3K)

Our coil devices provide maximum control over fast-moving items. The user has
access to one product at a time (one transaction = one item dispensed). This allows
local managers to set product-specific access controls (so that certain items can
only be vended by authorized job titles, or in limited amounts within a time
period). A versatile solution for wide-ranging but generally smaller-sized items.

MULTIPURPOSE LOCKERS (2, 3, 12, 18, 27, 30 & 36 DOOR)

These devices provide three basic functions: (1) vend large consumable items, (2)
automate the check-out/return process for assets (tools, scanners, tablets, etc.),
and (3) serve as an automated will-call station for spot-buy deliveries from
Fastenal.

SENSOR LOCKERS (18, 24 & 27 DOOR)

Sensor lockers provide per-item traceability along with ‘grab and go” access. The
user makes a selection to unlock a cabinet, and weight sensors automatically
detect and report the number of items taken. This technology is for dispensing
only, not for asset management. A good fit for high-volume consumables that
require greater traceability than our multipurpose locker units.

SENSOR CABINETS & DRAWER UNITS

Also provide ‘grab and go’ access to a variety of products while connecting each
item to the user. The single-door model is a large cabinet for various-sized MRO
items, including cans and boxes. The drawer-only model is equipped with bins for
loose consumables, including cutting tools. And the combo door-drawer unit
functions as a dual metalworking/MRO solution.

Solicitation # 24-08 / MRO Supplies, Equipment,
B ... related Products & Services



FASTBin Technology Overview

As part of our mission to ensure continuous supply to your facilities, we’re excited to offer technology
that enables our local service teams to monitor fast-moving bin stock inventory remotely and
continuously. Depending on your local needs, we can provide the following solutions to make our bin
stock service more efficient and proactive.

FASTBin* — RFID

This solution combines radio frequency identification (RFID) technology
with a classic multi-bin system. Each bin has a unique RFID label on the
back. When the front bin runs empty, the user places it on the top shelf,
where an RFID controller senses the label, triggers a change in inventory
state in our system, and puts our local service into motion.

FASTBin*" — IR

This modular system brings 24/7 monitoring to the point of use. Infrared
(IR) sensors within each bin detect the current level based on the number
of infrared beams blocked by product. We electronically monitor the

changes in inventory state and plan our service accordingly.

FASTBin*" — SCALE

=hIEIEISI A weight-based system that provides real-time visibility to quantities and

o l=]=)-l— ! inventory values. Load cells beneath each bin sense and report real-time
QOH for each bin. When inventory falls below the targeted replenishment

% trigger, the system automatically sends an alert to the servicing Fastenal

1l location.

How does your business benefit?
= PROACTIVE SUPPLY CHAIN — 24/7 inventory visibility allows us to better plan our upstream supply
chain and local service to stay in front of your demand. The system includes suggested
replenishment guidance for our local teams, reducing the risk of human error.

= |NVENTORY REDUCTION — With a more nuanced view of your usage dynamics, we’re able to dial
in on optimal min-max levels to achieve your inventory reduction goals.

=  PRODUCTIVITY — FASTBIn makes your teams more productive by eliminating stock-outs. It also
makes our teams more productive by eliminating repetitive tasks. Less time spent walking and
monitoring means more time to focus on projects and problem-solving for your business.

Solicitation # 24-08 / MRO Supplies, Equipment,
B .. Relsted Products & Services [



E-Commerce: Powered by local service

At Fastenal, e-commerce isn’t a substitute for service; it brings us closer to your business. In a
marketplace where 24 to 48 hour fulfillment is the expectation for unplanned purchases, our branch
network supports same-day or one-day service for tens of thousands of items (in thousands of markets).
Our service within your facilities allows us to digitize your inventory and spend in unique ways. And rather
than being processed in a remote warehouse, web orders are handled by your local Fastenal service
teams — people focused on driving your strategic goals, not just filling orders.

Solutions to your biggest purchasing challenges:

EXPEDITE FULFILLMENT
My Availability — A suite of search filters to identify the closest, fastest solution to the product need:
e My Inventory — available within a Fastenal vending machine or bin stock within your facility
e My Branch — available within an hour via our local branch
e EXPRESS — available same-day or next-day via our local branch or regional DC
24/7 Locker Pickup — Account holders can opt to receive spot buys via a secure Fastenal locker location.
When the order is delivered, the requester receives a unique code to retrieve the product from a

designated locker (either within your facility or outside our local branch). They can grab the order at their
convenience; once it’s removed from the locker, the system sends an electronic proof of delivery.

CONTROL ROGUE SPENDING

Utilize advanced permissions and controls to maintain authorized users, establish individual employee
purchase limits, and customize an approval workflow to avoid non-compliant spending. Administrators
can create hard-locked budgets for each user, with dollar limits per order or time period.

DRIVE CONTRACT COMPLIANCE

Leverage a full P2P integration between your system and ours. Directly access a custom catalog of
contract-compliant Fastenal products and utilize filters and custom messaging to guide users to strategic
purchases.

GAIN VISIBILITY
Your local teams can use our FAST 360° tool on
Fastenal.com to:

e View how Fastenal-managed inventory is
organized across multiple facilities

e Search to see if specific parts are on hand and
where they’re located

e Utilize tools and filters to analyze spend
dynamics

- Solicitation # 24-08 / MRO Supplies, Equipment,

and Related Products & Services



EDI Integration: Creating Efficient Connections

With an electronic data interchange (EDI) integration, we craft a B2B framework that allows your
purchasing teams to conduct business with Fastenal within your ERP environment. Use this solution to
automate repetitive processes, improve accuracy, and pull robust data into your system.

Sourcing & Purchasing Order Tracking & Receiving Invoicing & Payment
Punch out to a custom catalog of products An electronic ASN (advanced shipment A Fastenal EDI invoice is automatically
with your negotiated pricing. The line items notification) lets you know when your verified against your PO and payment
from your shopping cart automatically order is delivered. That product is is scheduled, completing a simple,
populate a PO within your system. automatically received into your inventory. transparent P2P process.

End-to-End Automation

The value of EDI integration truly shines through with a Fastenal-managed inventory program, allowing
you capture time and data associated with repetitive multi-line orders.

PURCHASE ORDERS — Our eQuotes provide line-item detail of the inventory we need to replenish. Simply
review the eQuote, then auto-populate a matching PO within your ERP. Create a fully itemized restock PO
with just five clicks, whether it’s 100, 500, or 1,000-plus lines.

INVOICE VALIDATION — Your PO is transmitted via EDI to Fastenal and applied to an invoice, which is then
transmitted back to your system and automatically validated against your PO.

ORDER TRACKING & RECEIVING — EDI ASNs (advanced shipping notices) are used to time-stamp each
delivery in your system, automatically receive in the product, and update your inventory accordingly.

USAGE REPORTING & EXPENSING — EDI vending transaction reports can be utilized to automatically
expense PO items to job numbers, GL codes, or other cost centers. This completes your data story — from
what you bought, to what was delivered, to how it was used.

® TIME it DATA v~ SUCCESS

EDI typically saves around 30 Know exactly what you're Leverage this data to improve
seconds of manual entry per buying and create a digital forecasting, uncover cost savings
line item, Spend 5 minutes per trail tracing every step of the opportunities, and better understand

billing cycle vs. an hour-plus. supply process. the dynamics in your business.

Solicitation # 24-08 / MRO Supplies, Equipment,
B .. Relsted Products & Services [



Onsite Program Overview

Our local branches position us within minutes of your facilities. Our onsite model brings us even closer, in
terms of proximity and partnership. While our branches have to balance general market needs, an onsite
resource has a single focus: operating a world-class supply chain for your facility.

With this model, we provide full-time Fastenal experts to handle daily crib operations. We also invest in
consigned on-premises inventory, providing immediate access to planned needs while driving your
working capital goals. Solutions, suppliers, services, specialists — everything we offer can be part of an
onsite solution. Customization is the key word, and it begins with three basic questions:

What do you use? What do you want to achieve? And how can we build a total solution around that?

Eliminating waste, Analyzing and adapting Reflecting your Challenging Instilling lasting Enabling you to
capturing time, to maintain an unigue needs, conventions and improvements and focus on what
and measuring efficient supply flow priorities, and goals. continually seeking a long-term value; matters most to

the impact. in the face of shifting better way. bringing solutions your business.
production needs. aligned with
your social and
environmental goals.

Solicitation # 24-08 / MRO Supplies, Equipment,
B .. Relsted Products & Services [



FASTENAL I

The Onsite Advantage

EXPERTISE

Your onsite teams will do more than fill orders and bins. They become experts in
your operations and the products you need to run them. They also serve as the
point persons for other experts in our business, pulling in specialists, suppliers,
and sales leadership to execute projects and drive improvement.

LABOR UTILIZATION

The teams essentially serves as part of your local staff, but without being on your
payroll. Leverage our energy and expertise to free up labor resources and operate
more efficiently.

WORKING CAPITAL

When we move onsite, we sell down your current inventory and phase in our
own. Moving forward, the inventory remains on our books until it reaches your
floor stocking locations — a dollar-for-dollar improvement in working capital.

CONSOLIDATION
The synergy and efficiency of the onsite model allows us to manage an even
broader range of products used in your business, expanding opportunities to

consolidate, simplify, and leverage.

INNOVATION
.E We bring a deep history in supply chain management. Just as importantly, we
bring the future. An onsite solution becomes a direct pipeline to the latest
Fastou innovations in areas like automated supply, asset tracking, and data analytics.
SCALABILITY
Our onsite programs range from less than S1M to over S70M in revenue (for a
9 o single site). This speaks to our ability to operate cost-effective solutions for both
Y\ 5

very large and relatively small facilities.

EXPERIENCE

With 1,800+ onsite programs worldwide, nobody offers more experience in

implementing and operating successful programs. We're ready to leverage our
* local talent and infrastructure to quickly craft and activate custom solutions for

your facilities.
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Total Cost of Ownership Analysis

Today’s globally competitive environment is challenging manufacturers in virtually every industry to do
more with less — less inventory, less time, less waste, less expense. The unfortunate byproduct of that
pressure is an increasingly complex supply chain in which manufacturers engage with more and more
suppliers who promise cost savings from out-of-the-box solutions or a trending technology, only to find
the results less than impactful.

At Fastenal, we understand your business is unique. The key to operational efficiency within your
organization isn’t an off-the-shelf inventory management program. To achieve measurable results tied to
your specific goals, you deserve a 360-degree approach to uncover waste, drive out expenditures, and
reduce assets, ultimately improving productivity and increasing revenue.

As part of our TCO Analysis consultation, we utilize a Lean strategy known as ‘DMAIC’ to create flow,
eliminate waste, and drive supply chain efficiencies.

STEP 1 — Determine the current state of your process
e Bring teams together to discuss objectives and challenges
e Collect historical data to quantify current procurement
system costs
e Map a complete path of product, from identified demand
to material receipt

STEP 2 — Collect relevant data
e Enter all possession and acquisition costs to create a
baseline total cost

e Graph baseline cost as a starting point to measure future
improvements

STEP 3 — Use the collected data to identify waste
e Review the current state process and determine which steps are non-value added
e |dentify sources of waste (8 Central Wastes)
e (Create a future state summary that previews how the process will work once non-value added
activities have been removed; compare current state vs. future savings

STEP 4 — Discuss potential improvement opportunities and begin implementation
e Present current state findings and recommended implementation to stakeholders
e Begin implementation process improvements

STEP 5 — Create an environment that promotes sustainability and continuous improvement
e  Establish quarterly meetings to review progress and drive continuous improvement
e Use meetings to present cost savings documentation and 6S material for future savings
opportunities

- Solicitation # 24-08 / MRO Supplies, Equipment,

and Related Products & Services



Category Management: Maximizing leverage and value

With 30+ well-supported product categories, 7,500+ corporately-approved suppliers, and in-house
resources to source, develop, and manufacture products to meet your needs, we are ready to help you
fully leverage your enterprise MRO spend.

Product Categories

Abrasives Hydraulics » Qutdoor Products & Equipment Security

Adhesives, Sealants & Tape Janitorial & Cleaning Paint & Painting Supplies Tools & Equipment
Cut Metal Lighting Packaging & Shipping Products Test & Measurement
Electric/Battery Lubricants, Coolants & Fluids Plumbing Welding

Electrical Machinery Pneumatics

Fasteners Material Handling, Lifting & Rigging Power Transmission

Fleet & Automotive Mil-Spec Pumps

Hardware Motors Raw Materials

HVAC & Refrigeration Office & Breakroom Supplies » Safety

Delivering more than a product:

VALUE
r j 1 N . . .
|l"l|l Our category management process drives cost savings through SKU rationalization,
T strategic substitutions, and purchasing and consumption controls (e-commerce and
L 1 vending solutions). The result is a preferred product portfolio that meets your needs

with minimal redundancy and waste.

INSIGHT

Our product experts analyze spend through the lens of total value, not just lowest
price, identifying the most strategic product solutions in terms of lifetime cost,
performance, safety, and other factors. The analysis can go beyond specs and
spreadsheets to include hands-on application testing at your facilities.

AGILITY

With a deep, well-balanced supplier base and robust global sourcing operations
Q) (multiple teams of auditors, engineers, lab technicians, and logistics experts on the

ground worldwide), we can substitute sources of supply to drive cost savings and
navigate risk for your business — quickly and confidently.

CUSTOMIZATION

We don’t just source products; through our exclusive brands program, we
collaborate with our manufacturer partners to develop and produce them, often in
the same factories that make the major national brands we supply. In addition to our
current exclusive brand offering (50,000+ SKUs spanning 13 categories), we can
develop custom products to drive your cost savings goals.
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Manufacturing & Industrial Services

A key aspect of our service is an in-house ability to make, modify, and maintain products geared
specifically to your operations. Whether it’s a reverse-engineered replacement part to keep critical
equipment running, or a custom lifting and rigging program tailored to your local project needs, we craft
solutions as unigue as your business.

Industrial Services
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PRODUCTIVITY
Improve tool performance while reducing employees’ time spent dealing with warranties, repairs, and
trips to local service centers — another opportunity to outsource non-core activities.

COST SAVINGS

A great example is a Fastenal tool repair program. Roughly 80% of the tools sent to our service centers
are approved for economical repair (i.e., the repair cost is less than half the cost of a new tool), and 25%
are repairable under warranty. Typically the impact is around a 50% savings in total tool-related costs.

QUALITY

Tap our nationwide network of service centers to bring consistency to jobs like hose crimping and
bandsaw blade welding. Or utilize services like precision measuring device calibration to improve the
accuracy of work.

SAFETY

When it comes to lifting and rigging, we drive safety across the life cycle: by producing, testing and
certifying a quality product, by providing training for safe lifting, and by regularly inspecting the
equipment and making any necessary repairs.

VENDOR CONSOLIDATION
With service and manufacturing centers across North America, we provide an efficient single source for
wide-ranging service needs. Achieve consistent pricing and better visibility at all levels.

CONVENIENCE

With services like tool repair, calibration, and cutter regrinds, the process is truly turnkey: simply drop
repairable items in a designated container, and we handle it from there. Items like custom hoses, slings,
PPE, and bandsaws can be automatically supplied and monitored through a vending solution.
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Specialist Teams

With a Fastenal national account partnership, your sites will be supported by our local sales/service
teams. You also have access to our nationwide teams of specialists, providing consultation and hands-on
service ranging from site evaluations and trainings to category and project management.

SAFETY

What products best fit your safety needs? What is the best way to supply them? What would your ideal
safety supply program look like, and how can we help you get there? With years of training and field
experience, our safety specialist team is ready to work through these questions and provide solutions that
work for you.

LEVERAGING PAST SUCCESSES

Our safety specialists live inside our customers’ facilities every day. They learn from, and with, our
customers, and they know what-world class safety programs look like at other organizations facing the
same challenges you face today. While we protect the privacy and proprietary concerns of all customers,
we also share what we’ve learned to ensure your program is leveraging the best ideas in the market.

PROVIDING UNBIASED TECHNICAL SUPPORT

Our safety specialists receive training from professionals at all of the top safety manufacturers — Ansell,
3M, DuPont, Honeywell, and others. The benefits are twofold: an unbiased, “brand-agnostic” mindset;
and an understanding of all the solutions that exist in the marketplace today. The only agenda is to
provide the best possible solution for your unique business needs.

MAKING SENSE OF NEW TECHNOLOGY

Technology in the safety industry moves as fast as it does in our personal lives. It's a daunting task to try
to understand what is truly impactful versus what is innovative but not practical. Trust our safety team to
keep you on the cutting edge of what’s new, while protecting you from fads and dead-end technologies.
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LEAN SOLUTIONS

200+ SPECIALISTS
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Our Lean Solutions team focuses on two critical (and closely-related) functions. First, they serve as a
resource for TCO Analysis, tracing your local supply processes to identify opportunities for cost savings.
They also provide professional project management during program implementation, laying a foundation
for sustainable success with minimal interruption. A dedicated project manager leads every step of the
process — from gathering data and designing systems to physically implementing your local programs.

TCO ANALYSIS: GUIDED BY 5 LEAN PRINCIPLES
1. Map the Value Stream — Trace the steps required to bring product to the point of use.

2. Determine Value — Identify which activities bring value (and which don’t). Work to eliminate or
reduce non-value-add touches.

3. Create Flow — Make the value-add steps flow together with minimal travel or stoppages.
Push for “Pull” — Implement systems to pull inventory into use only as needed.
5. Pursue Perfection: 6S — Sort, Set in Order, Shine, Standardize, Sustain, and Safety.

A LEADER IN LEAN

Personnel dedicated to Team members have University of Villanova- Internally-trained Large-scale
project management received Project trained Lean Six Sigma Fastenal ‘Blue Belts’ implementations
and implementation Management Institute Black Belts focused on process completed annually

training mapping and TCO
consultation
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FMI TECHNOLOGY

300+ DEDICATED PERSONNEL

This multidisciplinary team will customize, implement, maintain, and continuously optimize your local
Fastenal automated supply programs.

PROGRAM DESIGN

On the front end, our solutions sales specialists will consult with your local champions to determine
operational needs and craft custom solutions in terms of machine types, placement, product mix, and
controls/reporting.

IMPLEMENTATION

Our regional service center teams custom-configure the devices and provide installation and initial
training. With our Rapid Deployment Process, we're typically able to go from signed contract to fully
operational solution within 45 days; and that timeline can be significantly reduced with great
communication on the local site level.

OPERATION

Your local programs will be backed by three levels of technical support: (1) by our 24/7 call center (for
immediate answers and guidance), (2) by your local Fastenal sales/service teams (to handle basic fixes
and adjustments), and (3) by our regional service center personnel (for larger repairs or reconfigurations).

OPTIMIZATION

Moving forward, your local Fastenal service teams monitor usage activity to continuously hone the
product mix and levels for optimal relevance and cost savings. Our goal is a program that makes an
immediate impact — and gets better over time.
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Supply Chain Compliance

Fastenal is a turnkey source for products, suppliers, and resources to drive your corporate social
responsibility goals. We offer robust programs for sustainability and supplier diversity as well programs
for specialized compliance needs such as Made in the USA or country of origin. Through consultation,
custom reporting, and careful supply chain management, we strive to be your partner in positive change.

SUSTAINABILITY

Green Products

We maintain a comprehensive green product offering from key vendors for national distribution. This
includes items that promote sustainability through energy conservation, green cleaning and maintenance,
waste reduction, and water conservation.

Recycling Programs

Implementing a recycling program doesn’t have to be difficult or expensive. Utilize our vendor
partnership programs to introduce turnkey recycling solutions for a variety of materials, including nitrile
gloves, hazardous materials, metals, garments, and ink & toner.

I &
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Global Recyeling

Supply Chain Efficiency

Sustainability is an intrinsic feature of our service model. When you partner with Fastenal to avoid over-
consumption, obsolete inventory, redundant purchases, expedited ordering, and overlapping deliveries
from multiple vendors, you’re taking waste out of your business and the environment, with fewer
materials consumed and fewer carbon emissions produced.
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el pemmmmmy  Reduced
Consumption
25% average reduction in product 12,000 composite bulk bins, allowing us 43% increase in revenue per
consumption through vending. to gain 40% more capacity on our truck square-foot of warehouse over
Company-wide, that’s roughly $130M routes while avoiding using 500,000 the past decade to 2018.

i
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worth of product not packaged, wood pallets annually.
transported, or consumed annually.
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SUPPLIER DIVERSITY

Tier 1 Program

Fastenal's Supply Chain Diversity program establishes strategic alliances with small businesses serving as
authorized channels of distribution for Fastenal's products and services. Fastenal's Reseller Consortium
features strategic partners with a wide range of manufacturing, distribution and service capabilities as
well as a full complement of supplier diversity certifications.

The full line of Fastenal's fasteners and industrial supplies are available for purchase from our authorized
resellers. Some resellers are stocking distributors; others are service providers with agreements for
Fastenal to provide logistics and distribution services in support of their customers' requirements. All
authorized resellers are the vendor of record, responsible for contract negotiations, pricing, invoicing,
accounts receivable management, e-procurement solutions and customer service.

Tier Il Program
Our Supplier Diversity team will review qualified suppliers and assist to match your company's needs to
the capabilities by providing the following:

e Potential early involvement in the design and establishment of goals
e Realistic and understandable expectations
e Accurate forecasting of our anticipated needs and timely distribution of pertinent information
e Detailed Tier Il usage reports including the following certifications:
o HUBZone
Minority-Owned Business
Woman-Owned Business
Veteran-Owned Business
Service Disabled-Veteran Owned Business
Small Business
Small Disadvantaged Business

O O O O O O

Custom Reporting

Your national account support team will review your compliance reporting needs and benchmark spend
accordingly. Reporting can range from basic summary reports (e.g., visualizing global supplier diversity or
green spend by channel) to reports displaying spend by department/division, product category, or SKU.

i

16K | 4 = 9K+ /
Small/ Diverse e Products Sourced by
Vendors —_— Small and/or Diverse Suppliers

33% of total purchasing spend is with 16K small and/or diverse 9K+ products sourced from small
small and/or diverse businesses vendors in supplier base and/or diverse suppliers
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Customer Training

Fastenal will provide customized training programs to meet Region 4 ESC’s needs. Training sessions
would generally be held at the member’s facility, with training conducted by a local Fastenal employee
and/or a Fastenal certified vendor. Because of our local presence, these trainings can be offered to the
Region 4 ESC frequently throughout the year, at no cost.

Fastenal branch representatives and other customer support personnel are kept current on product and
industry trends through ongoing training, yearly reviews of industry standards, and close interaction with
our suppliers. In addition to customer training, our sales and support personnel participate in career-long
professional education and development to continually improve their knowledge and service. The result
is a well-trained sales force that can provide technical expertise to end users within a local environment.

Fastenal's Certified Vendor Training Program:

Fastenal's Certified Vendor Training program includes training from certified vendors in the following
areas:

e New products

e Equipment & operation — manufacturer/certified set-up/training

e Safety and OSHA training

e Product application, features and benefits

e Cost savings, lean, and vendor managed inventory (VMI) solutions

Safety Training:

To support our safety product offering, we’ve positioned trained Safety Specialists across the United
States. These personnel carry multiple certifications, including Masters in Occupational Health and Safety,
QSSP Certification, and OSHA 30-Hour Training. Their job is to identify hazards, document risk factors,
garner worker feedback regarding PPE, and ultimately develop a business plan to reduce workplace
incidents while maximizing productivity and profits. Working with our key safety suppliers, Fastenal’s
Safety Specialists provide trainings and PPE equipment assessments.

Energy Efficient Lighting Audits and Training:

Fastenal works in conjunction with our lighting vendors to provide energy efficient lighting audits and
training as a value-added service for customers. This program includes:

e Lamp/Ballast Standardization Recommendations

e Lighting Energy Audits/Analysis/Presentations

e Energy Saving Initiatives Specific to Lighting/Ballast

e Sustainability Initiatives Specific to Lighting/Ballast & Other Products

e Product Design Recommendation/Implementation of the Latest in LED Technology for Enhanced

Energy and Maintenance Saving Strategies
e Lighting upgrade installation and project management
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Green and Sustainability Training:

Fastenal's Certified Vendor Training includes information about green and sustainability initiatives offered
by our various manufacturer partners. We also offer training on our green and sustainability product
reporting and ways Region 4 ESC can work with Fastenal's Sustainability Coordinator to establish goals
and manage spend to achieve their goals.

Annual Customer Show

Fastenal hosts an annual customer show to provide a venue for customers and manufacturing partners to
participate in new product rollouts, cost savings training, demonstration of solutions, etc. Additionally,
Region 4 ESC and OMNIA Partners, Public Sector members are afforded an opportunity for government
cooperative training provided by National Cooperative Procurement Partners (NCPP).
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