APPENDIX A
DRAFT CONTRACT

This Contract (“Contract’) is made as of , 2020 by and between
(“Contractor’) and Region 4 Education Service Center
(‘Region 4 ESC”) for the purchase of (‘the
products and services”).

RECITALS

WHEREAS, Region 4 ESC issued Request for Proposals Number R for (“RFP”),
to which Contractor provided a response (“Proposal’); and

WHEREAS, Region 4 ESC selected Contractor’s Proposal and wishes to engage Contractor in
providing the services/materials described in the RFP and Proposal;

WHEREAS, both parties agree and understand the following pages will constitute the Contract
between the Contractor and Region 4 ESC, having its principal place of business at 7145 West
Tidwell Road, Houston, TX 77092.

WHEREAS, Contractor included, in writing, any required exceptions or deviations from these
terms, conditions, and specifications; and it is further understood that, if agreed to by Region 4
ESC, said exceptions or deviations are incorporated into the Contract.

WHEREAS, this Contract consists of the provisions set forth below, including provisions of all
attachments referenced herein. In the event of a conflict between the provisions set forth below
and those contained in any attachment, the provisions set forth below shall control.

WHEREAS, the Contract will provide that any state and local governmental entities, public and
private primary, secondary and higher education entities, non-profit entities, and agencies for the
public benefit (“Public Agencies”) may purchase products and services at prices indicated in the
Contract upon the Public Agency’s registration with OMNIA Partners.

1) Term of agreement. The term of the Contract is for a period of three (3) years unless
terminated, canceled or extended as otherwise provided herein. Region 4 ESC shall have
the right to renew the Contract for two (2) additional one-year periods or portions thereof.
Region 4 ESC shall review the Contract prior to the renewal date and notify the Contractor
of Region 4 ESC'’s intent renew the Contract. Contractor may elect not to renew by providing
three hundred sixty-five days’ (365) notice to Region 4 ESC. Notwithstanding the expiration
of the initial term or any subsequent term or all renewal options, Region 4 ESC and
Contractor may mutually agree to extend the term of this Agreement. Contractor
acknowledges and understands Region 4 ESC is under no obligation whatsoever to extend
the term of this Agreement.

2) Scope: Contractor shall perform all duties, responsibilities and obligations, set forth in this
agreement, and described in the RFP, incorporated herein by reference as though fully set
forth herein.
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3)

4)

5)

6)

7)

8)

9)

Form of Contract. The form of Contract shall be the RFP, the Offeror’s proposal and Best and
Final Offer(s).

Order of Precedence. In the event of a conflict in the provisions of the Contract as accepted
by Region 4 ESC, the following order of precedence shall prevail:

i.  This Contract

ii. Offeror's Best and Final Offer
iii.  Offeror's proposal
iv. RFP and any addenda

Commencement of Work. The Contractor is cautioned not to commence any billable work or
provide any material or service under this Contract until Contractor receives a purchase order
for such work or is otherwise directed to do so in writing by Region 4 ESC.

Entire Agreement (Parol evidence). The Contract, as specified above, represents the final
written expression of agreement. All agreements are contained herein and no other
agreements or representations that materially alter it are acceptable.

Assignment of Contract. No assignment of Contract may be made without the prior written
approval of Region 4 ESC. Contractor is required to notify Region 4 ESC when any material
change in operations is made (i.e. bankruptcy, change of ownership, merger, etc.).

Novation. If Contractor sells or transfers all assets or the entire portion of the assets used to
perform this Contract, a successor in interest must guarantee to perform all obligations under
this Contract. Region 4 ESC reserves the right to accept or reject any new party. A change
of name agreement will not change the contractual obligations of Contractor.

Contract Alterations. No alterations to the terms of this Contract shall be valid or binding
unless authorized and signed by Region 4 ESC.

10) Adding Authorized Distributors/Dealers. Contractor is prohibited from authorizing additional

distributors or dealers, other than those identified at the time of submitting their proposal, to
sell under the Contract without notification and prior written approval from Region 4 ESC.
Contractor must notify Region 4 ESC each time it wishes to add an authorized distributor or
dealer. Purchase orders and payment can only be made to the Contractor unless otherwise
approved by Region 4 ESC. Pricing provided to members by added distributors or dealers
must also be less than or equal to the Contractor’s pricing.

11) TERMINATION OF CONTRACT

a) Cancellation for Non-Performance or Contractor Deficiency. Region 4 ESC may terminate
the Contract if purchase volume is determined to be low volume in any 12-month period.
Region 4 ESC reserves the right to cancel the whole or any part of this Contract due to
failure by Contractor to carry out any obligation, term or condition of the contract. Region
4 ESC may issue a written deficiency notice to Contractor for acting or failing to act in any
of the following:

i. Providing material that does not meet the specifications of the Contract;
ii. Providing work or material was not awarded under the Contract;
i. Failing to adequately perform the services set forth in the scope of work and

specifications;
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b)

d)

e)

iv. Failing to complete required work or furnish required materials within a reasonable
amount of time;

v. Failing to make progress in performance of the Contract or giving Region 4 ESC
reason to believe Contractor will not or cannot perform the requirements of the
Contract; or

vi. Performing work or providing services under the Contract prior to receiving an
authorized purchase order.

Upon receipt of a written deficiency notice, Contractor shall have ten (10) days to provide
a satisfactory response to Region 4 ESC. Failure to adequately address all issues of
concern may result in Contract cancellation. Upon cancellation under this paragraph, all
goods, materials, work, documents, data and reports prepared by Contractor under the
Contract shall immediately become the property of Region 4 ESC.

Termination for Cause. If, for any reason, Contractor fails to fulfill its obligation in a timely
manner, or Contractor violates any of the covenants, agreements, or stipulations of this
Contract Region 4 ESC reserves the right to terminate the Contract immediately and
pursue all other applicable remedies afforded by law. Such termination shall be effective
by delivery of notice, to the Contractor, specifying the effective date of termination. In such
event, all documents, data, studies, surveys, drawings, maps, models and reports
prepared by Contractor will become the property of the Region 4 ESC. If such event does
occur, Contractor will be entitled to receive just and equitable compensation for the
satisfactory work completed on such documents.

Delivery/Service Failures. Failure to deliver goods or services within the time specified, or
within a reasonable time period as interpreted by the purchasing agent or failure to make
replacements or corrections of rejected articles/services when so requested shall
constitute grounds for the Contract to be terminated. In the event Region 4 ESC must
purchase in an open market, Contractor agrees to reimburse Region 4 ESC, within a
reasonable time period, for all expenses incurred.

Force Majeure. If by reason of Force Majeure, either party hereto shall be rendered unable
wholly or in part to carry out its obligations under this Agreement then such party shall
give notice and full particulars of Force Majeure in writing to the other party within a
reasonable time after occurrence of the event or cause relied upon, and the obligation of
the party giving such notice, so far as it is affected by such Force Majeure, shall be
suspended during the continuance of the inability then claimed, except as hereinafter
provided, but for no longer period, and such party shall endeavor to remove or overcome
such inability with all reasonable dispatch.

The term Force Majeure as employed herein, shall mean acts of God, strikes, lockouts, or
other industrial disturbances, act of public enemy, orders of any kind of government of the
United States or the State of Texas or any civil or military authority; insurrections; riots;
epidemics; landslides; lighting; earthquake; fires; hurricanes; storms; floods; washouts;
droughts; arrests; restraint of government and people; civil disturbances; explosions,
breakage or accidents to machinery, pipelines or canals, or other causes not reasonably
within the control of the party claiming such inability. It is understood and agreed that the
settlement of strikes and lockouts shall be entirely within the discretion of the party having
the difficulty, and that the above requirement that any Force Majeure shall be remedied
with all reasonable dispatch shall not require the settlement of strikes and lockouts by
acceding to the demands of the opposing party or parties when such settlement is
unfavorable in the judgment of the party having the difficulty.

Standard Cancellation. Region 4 ESC may cancel this Contract in whole or in part by
providing written notice. The cancellation will take effect 30 business days after the other
party receives the notice of cancellation. After the 30th business day all work will cease
following completion of final purchase order.
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12) Licenses. Contractor shall maintain in current status all federal, state and local licenses, bonds
and permits required for the operation of the business conducted by Contractor. Contractor
shall remain fully informed of and in compliance with all ordinances and regulations pertaining
to the lawful provision of services under the Contract. Region 4 ESC reserves the right to stop
work and/or cancel the Contract if Contractor’s license(s) expire, lapse, are suspended or
terminated.

13) Survival Clause. All applicable software license agreements, warranties or service
agreements that are entered into between Contractor and Region 4 ESC under the terms and
conditions of the Contract shall survive the expiration or termination of the Contract. All
Purchase Orders issued and accepted by Contractor shall survive expiration or termination of
the Contract.

14) Delivery. Conforming product shall be shipped within 7 days of receipt of Purchase Order. If
delivery is not or cannot be made within this time period, the Contractor must receive
authorization for the delayed delivery. The order may be canceled if the estimated shipping
time is not acceptable. All deliveries shall be freight prepaid, F.O.B. Destination and shall be
included in all pricing offered unless otherwise clearly stated in writing.

15) Inspection & Acceptance. If defective or incorrect material is delivered, Region 4 ESC may
make the determination to return the material to the Contractor at no cost to Region 4 ESC.
The Contractor agrees to pay all shipping costs for the return shipment. Contractor shall be
responsible for arranging the return of the defective or incorrect material.

16) Payments. Payment shall be made after satisfactory performance, in accordance with all
provisions thereof, and upon receipt of a properly completed invoice.

17) Price Adjustments. Should it become necessary or proper during the term of this Contract to
make any change in design or any alterations that will increase price, Region 4 ESC must be
notified immediately. Price increases must be approved by Region 4 ESC and no payment for
additional materials or services, beyond the amount stipulated in the Contract shall be paid
without prior approval. All price increases must be supported by manufacturer documentation,
or a formal cost justification letter. Contractor must honor previous prices for thirty (30) days
after approval and written notification from Region 4 ESC. It is the Contractor’s responsibility
to keep all pricing up to date and on file with Region 4 ESC. All price changes must be
provided to Region 4 ESC, using the same format as was provided and accepted in the
Contractor’s proposal.

Price reductions may be offered at any time during Contract. Special, time-limited reductions
are permissible under the following conditions: 1) reduction is available to all users equally; 2)
reduction is for a specific period, normally not less than thirty (30) days; and 3) original price
is not exceeded after the time-limit; 4) change in market conditions.

18) Audit Rights. Contractor shall, at its sole expense, maintain appropriate due diligence of all
purchases made by Region 4 ESC and any entity that utilizes this Contract. Region 4 ESC
reserves the right to audit the accounting for a period of three (3) years from the time such
purchases are made. This audit right shall survive termination of this Agreement for a period
of one (1) year from the effective date of termination. Region 4 ESC shall have the authority
to conduct random audits of Contractor’s pricing at Region 4 ESC's sole cost and expense.
Notwithstanding the foregoing, in the event that Region 4 ESC is made aware of any pricing
being offered that is materially inconsistent with the pricing under this agreement, Region 4
ESC shall have the ability to conduct an extensive audit of Contractor’s pricing at Contractor’s
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sole cost and expense. Region 4 ESC may conduct the audit internally or may engage a third-
party auditing firm. In the event of an audit, the requested materials shall be provided in the
format and at the location designated by Region 4 ESC.

19) Discontinued Products. If a product or model is discontinued by the manufacturer, Contractor
may substitute a new product or model if the replacement product meets or exceeds the
specifications and performance of the discontinued model and if the discount is the same or
greater than the discontinued model.

20) New Products/Services. New products and/or services that meet the scope of work may be
added to the Contract. Pricing shall be equivalent to the percentage discount for other
products. Contractor may replace or add product lines if the line is replacing or supplementing
products, is equal or superior to the original products, is discounted similarly or greater than
the original discount, and if the products meet the requirements of the Contract. No products
and/or services may be added to avoid competitive procurement requirements, Region 4 ESC
may require additions to be submitted with documentation from Members demonstrating an
interest in, or a potential requirement for, the new product or service. Region 4 ESC may reject
any additions without cause.

21) Options. Optional equipment for products under Contract may be added to the Contract at
the time they become available under the following conditions: 1) the option is priced at a
discount similar to other options; 2) the option is an enhancement to the unit that improves
performance or reliability.

22) Warranty Conditions. All supplies, equipment and services shall include manufacturer's
minimum standard warranty and one (1) year labor warranty unless otherwise agreed to in
writing.

23) Site Cleanup. Contractor shall clean up and remove all debris and rubbish resulting from their
work as required or directed. Upon completion of the work, the premises shall be left in good
repair and an orderly, neat, clean, safe and unobstructed condition.

24) Site Preparation. Contractor shall not begin a project for which the site has not been prepared,
unless Contractor does the preparation work at no cost, or until Region 4 ESC includes the
cost of site preparation in a purchase order. Site preparation includes, but is not limited to:
moving furniture, installing wiring for networks or power, and similar pre-installation
requirements.

25) Registered Sex Offender Restrictions. For work to be performed at schools, Contractor
agrees no employee or employee of a subcontractor who has been adjudicated to be a
registered sex offender will perform work at any time when students are or are reasonably
expected to be present. Contractor agrees a violation of this condition shall be considered a
material breach and may result in the cancellation of the purchase order at Region 4 ESC’s
discretion. Contractor must identify any additional costs associated with compliance of this
term. If no costs are specified, compliance with this term will be provided at no additional
charge.

26) Safety measures. Contractor shall take all reasonable precautions for the safety of employees
on the worksite and shall erect and properly maintain all necessary safeguards for protection
of workers and the public. Contractor shall post warning signs against all hazards created by
its operation and work in progress. Proper precautions shall be taken pursuant to state law
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and standard practices to protect workers, general public and existing structures from injury
or damage.

27)Smoking. Persons working under the Contract shall adhere to local smoking policies.
Smoking will only be permitted in posted areas or off premises.

28) Stored materials. Upon prior written agreement between the Contractor and Region 4 ESC,
payment may be made for materials not incorporated in the work but delivered and suitably
stored at the site or some other location, for installation at a later date. An inventory of the
stored materials must be provided to Region 4 ESC prior to payment. Such materials must be
stored and protected in a secure location and be insured for their full value by the Contractor
against loss and damage. Contractor agrees to provide proof of coverage and additionally
insured upon request. Additionally, if stored offsite, the materials must also be clearly identified
as property of Region 4 ESC and be separated from other materials. Region 4 ESC must be
allowed reasonable opportunity to inspect and take inventory of stored materials, on or offsite,
as necessary. Until final acceptance by Region 4 ESC, it shall be the Contractor's
responsibility to protect all materials and equipment. Contractor warrants and guarantees that
title for all work, materials and equipment shall pass to Region 4 ESC upon final acceptance.

29) Funding Out Clause. A Contract for the acquisition, including lease, of real or personal
property is a commitment of Region 4 ESC’s current revenue only. Region 4 ESC retains the
right to terminate the Contract at the expiration of each budget period during the term of the
Contract and is conditioned on a best effort attempt by Region 4 ESC to obtain appropriate
funds for payment of the contract.

30) Indemnity. Contractor shall protect, indemnify, and hold harmiess both Region 4 ESC and its
administrators, employees and agents against all claims, damages, losses and expenses
arising out of or resulting from the actions of the Contractor, Contractor employees or
subcontractors in the preparation of the solicitation and-the-later-execution-of-the-Centract:
Any litigation involving either Region 4 ESC, its administrators and employees and agents will
be in Harris County, Texas.

31) Marketing. Contractor agrees to allow Region 4 ESC to use their name and logo within
website, marketing materials and advertisement. Any use of Region 4 ESC name and logo
or any form of publicity, inclusive of press releases, regarding this Contract by Contractor must
have prior approval from Region 4 ESC.

32) Certificates of Insurance. Certificates of insurance shall be delivered to the Region 4 ESC
prior to commencement of work. The Contractor shall give Region 4 ESC a minimum of ten
(10) days’ notice prior to any modifications or cancellation of policies. The Contractor shall
require all subcontractors performing any work to maintain coverage as specified.

33) Legal Obligations. It is Contractor’s responsibility to be aware of and comply with all leeak
state, and federal laws governing the sale of products/services and shall comply with all faws-
while fulfilling the Contract. Applicable laws and regulation must be followed even if not
specifically identified herein.
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OFFER AND CONTRACT SIGNATURE FORM

The undersigned hereby offers and, if awarded, agrees to furnish goods and/or services in strict

compliance with the terms, specifications and conditions at the prices proposed within response
unless noted in writing.

Company Name Kimball Midwest

Address 4800 Roberts Rd

City/State/Zip Columbus, OH 43228

Telephone No. 800-233-1294 x2478
tyler.wooddell@kimballmidwest.com
Email Address leanna.toebbe@kimballmidwest.com (administration)

Printed Name Tyler Wooddell

Title  Senior Director, Strategic Sales
Authorized signature 7% - 4//_“
Accepted by Region 4 ESC:

Contract No.

Initial Contract Term to

Region 4 ESC Authorized Board Member Date
Print Name

Region 4 ESC Authorized Board Member Date
Print Name
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Appendix B
TERMS & CONDITIONS ACCEPTANCE FORM

Signature on the Offer and Contract Signature form certifies complete acceptance of the terms
and conditions in this solicitation and draft Contract except as noted below with proposed
substitute language (additional pages may be attached, if necessary). The provisions of the
RFP cannot be modified without the express written approval of Region 4 ESC. If a proposal
is returned with modifications to the draft Contract provisions that are not expressly approved
in writing by Region 4 ESC, the Contract provisions contained in the RFP shall prevail.

Check one of the following responses:
[} Offeror takes no exceptions to the terms and conditions of the RFP and draft Contract.
(Note: If none are listed below, it is understood that no exceptions/deviations are taken. )

¥ Offeror takes the following exceptions to the RFP and draft Contract. All exceptions must
be clearly explained, reference the corresponding term to which Offeror is taking exception
and clearly state any proposed modified language, proposed additional terms to the RFP
and draft Contract must be included:

(Note: Unacceptable exceptions may remove Offeror’s proposal from consideration for
award. Region 4 ESC shall be the sole judge on the acceptance of exceptions and
modifications and the decision shall be final.)

Section/Page | Term, Condition, or Exception/Proposed Modification Accepted
Specification (For Region 4
ESC’s use)

Please sed attached sheet.
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Appendix B, Terms & Conditions Exceptions

Kimball Midwest

RFP #19-20 - Maintenance, Repair and Operations (MRO) Supplies & Related Services

Kimball Midwest respectfully requests Region 4 ESC's consideration of the following exceptions. Should
any be deemed unsatisfactory or only acceptable in part, please do not hesitate to contact me with

questions or alternate resolutions:

LeAnna Toebbe
614-951-2478
leanna.toebbe @kimbalimidwest.com

Section/Page

Term,
Condition, or
Specification

Exception/Proposed Modification

Accepted
(for Region
4 ESC's
use)

Appendix A
Pg 22

#30, Indemnity

Original:
[...] in the preparation of the solicitation
and the later execution of the Contract.

Proposed Modification:
We request the underlined portion be stricken as it is
overly broad.

Alternate Modification:
If the underlined cannot be stricken, would Region 4
ESC consider this indemnity clause in place of of #30?

"Contractor and Region 4 ESC may be referred to as a
“Party” and collectively as the “Parties”. To the
fullest extent permitted by law, the Parties will
indemnify the other Party from any claim, loss, cost,
suit, judgment, damage, or expense, including
reasonably incurred legal fees, arising out of or
resulting from (i) any violation of the other Party’s
obligations hereunder or (ii) due to such Party’s
negligence or willful misconduct."

Appendix A
Pg 22

#33, Legal
Obligations

Original:

"It is Contractor’s responsibility to be aware of and
comply with all local, state, and federal laws
governing the sale of products/services and shall
comply with all laws while fulfilling the Contract.”

Proposed Modification:

We request "local" be stricken. Changes are
underlined:

"It is Contractor’s responsibility to be aware of and
comply with all state and federal laws governing the
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Appendix B, Terms & Conditions Exceptions
Kimball Midwest
RFP #19-20 - Maintenance, Repair and Operations (MRO) Supplies & Related Services

sale of products/services and shall comply with all
state and federal laws while fulfilling the Contract.”
As a national distributor, Kimball Midwest complies
with applicable federal and state laws. However, we
cannot guarantee compliance with every law at a
local/municipal level and relies on its customers to
know and comply with their local purchasing
regulations. If there is a specific local law or
regulation you are concerned about, Kimball Midwest
is happy to look into it!

Pg 44, Exhibit | #23 Original:

B This Agreement will be construed under and governed
by the laws of the State of Delaware, excluding its
conflicts of law provisions and any action arising out
of or related to this Agreement shall be commenced
solely and exclusively in the state or federal courts in
Williamson County Tennessee.

Proposed Modification:

We request changing the underlined location to "the
State of Delaware," as its laws govern the agreement
and it is a neutral venue for all parties.

Items Requested be kept confidential:

Term, Condition Accepted

Section/Page T S Exception/Proposed Modification (for Region
or Specification ’
4 ESC's use)

Tab 3: g. — customer We request that references be omitted from publicly
Pg 11 0of 32 references posted copies.
Tab 6: Dun & We request that references be omitted from publicly
Vendor Bradstreet posted copies.
Attachment Report
A
Tab 7: Customer We request that references be omitted from publicly
Pg 30 of 32 References posted copies.
Exhibit G Shareholder's We request that the owners' addresses be kept

Addresses confidential as they are personal residences.

(Doc's #1 and 5)
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Kimball Midwest
RFP #19-20 - Maintenance, Repair and Operations (MRO) Supplies & Related Services

Tab 2

Products & Services Pricing and Market Basket (Appendix E)
Appendix E — Price Sheet for Products/Services/Market Basket/Core List

a. Complete Appendix E — Price Sheet for Products/Services/Market Basket/Core List

Print and digital copies of Appendix E are enclosed.

a) Products and Pricing (RFP pg. 14)
b. Provide details of and propose, special manufacturer’s offers, minimum order quantity, free goods
program, total annual spend, etc.

It an agency enters into a signed "piggyback” agreement with Kimball Midwest to utilize OMNIA Partners,
and the combined spend of accounts under that agreement exceeds $200k in a calendar quarter, accounts
under that agreement will receive a 2% discount on all purchases in the following calendar quarter. This
discount will be automatically renewed for the duration of the contract while their combined spend
continues to exceed $200K (post-discount) per quarter. All Kimball Midwest purchases, including specially
sourced non-stock items, are eligible.

c. Contractor(s) shall offer Region 4 ESC and participating agencies any published price reduction during
the Contract term.

Published price reductions, such as promotions, will be made available to Region 4 ESC and participating
agencies.

d. Region 4 ESC requests pricing be submitted as not to exceed pricing. Unlike fixed pricing, the
Contractor can adjust submitted pricing lower if needed but, cannot exceed original pricing submitted.
Contractor must allow for lower pricing to be available for similar product and service purchases. Cost
plus pricing as a primary pricing structure is not acceptable.

We understand prices proposed in our response are to be price ceilings. Should market conditions warrant
price updates, a modification request and supporting justification will be submitted to Region 4 ESC for
review. Such items would retain proposal pricing until the modification is authorized by Region 4 ESC.
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Market Basket - MFG-Disc Tab

REGION 4 ESC
RFP #19-20

Kimball Midwest

MAINTENANCE, REPAIR AND OPERATIONS (MRO) SUPPLIES & RELATED SERVICES

MANUFACTURER NAME

FIXED DISCOUNT OFF MANUFACTURERS PUBLISHED LIST PRICE

INTENTIONALLY LEFT BLANK

Page 1 of 1




Market Basket - Category-Disc Tab

REGION 4 ESC
RFP #19-20

See "OTHERS" tab

Kimbalt Midwest

MAINTENANCE, REPAIR AND OPERATIONS (MRO) SUPPLIES & RELATED SERVICES

CATEGORY

MANUFACTURER NAME

FIXED DISCOUNT OFF MANUFACTURERS PUBLISHED LIST PRICE

Page1of1




Market Basket - Services Tab Kimbalf Midwest

REGION 4 ESC MAINTENANCE, REPAIR AND OPERATIONS (MRO) SUPPLIES & RELATED SERVICES
RFP #19-20 SERVICES

SERVICE DESCRIPTION RATE PER HOUR

Vendor Managed Inventory 0

True Partners 0

Safety Seminars (not welding) 0

Welding Safety Seminar: Off-site [Centralized site]; rate per person (not by

hour) 200

Welding Safety Seminar: Onsite for group is a flat rate of $2000

Page 1of1




Market Basket - Others Tab

Kimball Midwest

REGION 4 ESC MAINTENANCE, REPAIR AND OPERATIONS (MRO) SUPPLIES & RELATED SERVICES
RFP #19-20
Additional [tems to include in a National Market Basket
CATEGORY MANUFACTURER NAME FIXED DISCOUNT OFF MANUFACTURERS PUBLISHED LIST PRICE
Abrasives Kimball Midwest Catalog 25%-75%
Adhesives Kimbali Midwest Catalog 25% - 25%
Appliance Kimball Midwest Catalog N/A
Batteries Kimball Midwest Catalog 25% - 80%
Building Supplies Kimball Midwest Catalog 25% - 65%
Cleaning Kimball Midwest Catalog 25% - 50%
Electronics Kimbali Midwest Catalog 25% - 50%
Fasteners Kimball Midwest Catalog 25% - 50%
Food/Drink Kimball Midwest Catalog N/A
HVAC/Refrigeration Kimball Midwest Catalog N/A
Lighting Kimball Midwest Catalog 25% - 35%
Misc Kimbail Midwest Catalog 25% - 35%

Qutdoor Equipment Kimball Midwest Catalog N/A
Qutdoor Supplies Kimbali Midwest Catalog N/A
Paint Kimball Midwest Catalog 25% - 30%
Safety Kimball Midwest Catalog 25% - 80%
Sealants Kimball Midwest Catalog 25% - 25%
Tape Kimball Midwest Catalog 25% - 65%

Pagelofl




Kimball

Midwest

RFP #19-20 - Maintenance, Repair and Operations (MRO) Supplies & Related Services

Tab 3

b) Performance Capability (RFP pg. 14)

a. Include a detailed response to Appendix D, Exhibit A, OMNIA Partners Response for National
Cooperative Contract. Responses should highlight experience, demonstrate a strong national presence,
describe how Offeror will educate its national sales force about the Contract, describe how products and
services will be distributed nationwide, include a plan for marketing the products and services
nationwide, and describe how volume will be tracked and reported to OMNIA Partners.

Below is a summary of our detailed response found in Tab 7:

Experience

General

Kimball Midwest has been in business since 1923 and is family owned and operated by Pat McCurdy,
President and Dave McCurdy, Chief Operating Officer. Midwest Motor Supply Company, Inc. was founded
in Columbus, Ohio in 1933 and incorporated in 1955. In 1984, the Company acquired the Kimball
Company, founded in Cleveland, Ohio in 1923. Thereafter, the Company has conducted business as
Kimball Midwest.

Kimball Midwest is one of the largest distributors in the industrial maintenance aftermarket in the United
States, currently ranked 36 in Industrial Distribution’s annual publication of “The Big 50” MRO suppliers
and 40 in Modern Distribution Management’s Top 40 Industrial Distributors list for 2019. Kimball
Midwest's sales growth has been very dynamic, increasing from less than $1 million in 1983 to more than
$270 million today. Major industries served includes Agriculture, Automotive, Construction,
Manufacturing, Oil and Gas, Mining, Wholesale, and Government- including Schools and Institutions of
Higher Education.

Government Sales

Kimball Midwest’s Sales team is experienced in developing and managing large-scale accounts and
contracts for corporate entities, cooperatives, and agencies at all levels of government. They are well-
versed in fulfilling reporting and fee obligations on a scheduled basis, including for our current National
IPA/OMNIA Partners contract. Since its award in 2015, we are pleased to share this program has
continued to set new benchmarks nearly every month, now involves over 1900 accounts nationwide, and
has experienced 70% sales growth over last year.

Kimball Midwest also has experience in the federal sector, having maintained a GSA schedule since 2003.
The program is run by employees with firsthand knowledge of federal systems and procurement so that
they can guide our sales personnel appropriately and develop initiatives to continue growing our federal
customer base. Our GSA sales have experienced .consistent annual growth, of which 2019 sales have
grown 23% over 2018. To support this program, a detailed SOP providing essential knowledge when
selling to Federal customers is issued to all Sales Reps using the program. Flyers with contract pricing
feature high-demand products and are catered to specific federal department’s needs.

Having fulfilled the maintenance supply needs of government agencies for decades, and National IPA
participants for nearly 5 years, Kimball Midwest is ready to satisfy the obligations outlined in this proposal
from day one.
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National Presence

Kimball Midwest has a national Sales and Service team of over 1,000 representatives who provide hands-
on support for their accounts. They are backed by a national network of distribution centers in Columbus,
OH; Savannah, GA; Reno, NV; and Dallas, TX which are each fully stocked with 100% of Kimball's product
line.

Sales Force Education & Training

We have been training our national sales force on leveraging the current agreement through National IPA
for close to 5 years. Sales training is performed in multiple formats, each emphasizing the key points that
make cooperative purchasing appealing, such as the contract being "competitively solicited and publicly
awarded by a lead government agency" and "no cost to participate,” as well as covering who can use it.
The "who" is a very important topic we explore in-depth, providing multiple examples of agency types,
and encouraging Reps to consider the accounts they're already supporting which qualify.

Training is conducted in-person at sales meetings, group webinars, and one-on-one over the phone. We
have also composed and issued supporting literature and video.

National Coverage / Delivery

Products ship from one of our full-service distribution centers, which are located in Columbus, Ohio;
Reno, Nevada; Dallas, Texas; and Savannah, Georgia. These facilities are each fully stocked with
Kimball's entire catalog and average an industry-leading 99+% fill rate. The warehouse whose proximity
enables fastest fulfiliment is assigned as the customer’s primary distribution center. However, in the
event a product is unable to ship from that warehouse, another can be alerted to fill the item at no
additional charge.

We utilize industry leading parcel carriers. Our proposal includes no-charge standard ground shipping
within the continental United States and there is no minimum order requirement to gualify for the free
freight. Orders shipping to Alaska, Hawaii, U.S. Territories and Outlying Areas would be subject to an
additional charge.

Expedited shipping is available upon request. Freight charges are dependent upon weights, package
dimensions, and delivery cut-off times so fees would be quoted at the time of order.

Non-Stock product delivery may require up to 10 business days. Date estimates can be confirmed
during the quoting process.

Marketing

Kimball Midwest markets our current contract through a diverse set of tools in print and digital media.
Among these are press releases, line cards for customers, SOP guides for Sales Reps, and a dedicated
OMNIA Partners page on our website. We also leverage social media to create awareness of Kimball
Midwest and our products to generate leads for our sales force. We use email marketing campaigns to
nurture those leads and to expose our products and services to our customers. Further details can be

found in section 3.3.
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Tracking & Reporting

The structure of account set up at Kimball Midwest guarantees price accuracy for contract users,
regardless of the ordering system they use. To make a purchase, customers are issued an individual
account which they use with any Kimball Midwest ordering method. The contract price book is assigned
to their account, ensuring every order has the correct price no matter how they placed it. Additionally,
their invoice and packing slip settings change so that the contract number prints on these documents and
displays on their quotes- a visual confirmation their order is on contract.

Upon request, we can generate a sales order history report which customers may wish to compare against
their own records. Essential fields would include order dates, invoice numbers, part numbers, quantities
ordered and shipped, unit price paid and extended price. Additional fields can be provided based on their
individual needs.

b. The successful Offeror will be required to sign-Appendix D, Exhibit B, OMNIA Partners Administration
Agreement prior to Contract award. Offerors should have any reviews required to sign the document
prior to submitting a response. Offeror’s response should include any proposed exceptions to OMNIA
Partners Administration Agreement on Appendix B, Terms and Conditions Acceptance Form.

These are enclosed.

¢. Include completed Appendix D, Exhibits F. Federal Funds Certifications and G. New Jersey Business
Compliance.

These are enclosed.
d. Describe how Offeror responds to emergency orders.

It is important to note that for customers using our VMI programs, essential products are stored at the
customer’s site, minimizing the occurrence / necessity of emergency orders. That being said, in the case
of an emergency need, every second counts and waiting on backorders is not an option. With an order
fill rate exceeding 99%+ and nearly 80% of our inventory dollars going towards product made in the USA,
this drastically improves Kimball Midwest’s lead times compared to companies which primarily source
overseas. Whether expediting orders from suppliers to our own warehouse or arranging direct shipments
to a customer's site, we possess an agile pipeline between our purchasing team and domestic supplier
partners.

Furthermore, every Kimball Midwest distribution center is fully stocked with our entire catalog, equipping
them to swiftly respond to emergency requests, regardless if a customer is outside of their standard
geographic distribution area. Such orders are also given highest fulfillment and shipping priority.

e. Describe Offeror’s customer service/problem resolution process. Include hours of operation, number
of services, etc.

Participating entities can expect prompt and courteous service 8am to 5pm in their time zones, whether
through their Kimball Midwest Sales Representative or our Customer Service department. Through
support from our corporate office and field Sales Reps, we service all customers according to Kimball
Midwest’s exceptional standards and practices. This is evidenced by our monthly service goals of not only
answering 99% of all calls but 95% of calls being answered within 10 second or less. While these goals are
often met, there is a messaging system in place for any missed calls.
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Customer Service

Toll free phone# 800-233-1294 x28398
614-951-2898

Fax # 800-437-4318
adminservices@kimballmidwest.com

Customer satisfaction is a priority for all employees at Kimball Midwest. We strive to handle all problems
quickly so that customers will have a positive experience with us. Problem resolution involves actively
listening to the customer, identifying a solution, and taking expedient action to correct the
situation. Information is passed on to any involved Sales Rep, sales manager, or internal department so
that they may take corrective steps where necessary. With a goal to resolve all requests within 1 business
day, most are reconciled the same day they're reported.

Preventing problems is equally as important as resolving them. Both the fill rate and accuracy rate of all
Kimball Midwest distribution centers exceeds 99%. By establishing proactive checks and measures to
sustain these high service rates, customers can trust their orders with Kimball Midwest will be accurate
and on-time.

f. Describe Offeror’s invoicing process.

Orders are submitted upon the customer's authorization, alerting our distribution centers to fill the
order. Our system invoices orders upon shipment and customers are only billed for the items which
shipped. E-mail is the preferred method of delivery, but invoices can also be faxed or mailed based on
customer preference. Payment is due 30 days following the invoice date and payment terms are 1% 10
days, Net 30.

g. Describe Offeror’s contract implementation/customer transition plan. As an example, attach a high-
level project schedule, with milestones from each implementation phase. Include training that
customer will receive as part of the transition.

As an incumbent vendor, Kimball Midwest's focus will be on building off of our OMNIA Partners program's
existing success and continue the rampant program growth seen over the last 5 years. In preparation
Kimball is already committed to adding an OMNIA Partners Program Manager in 2020. This individual's
attention will be on continuing to drive new business and promoting awareness of this specific agreement.
They will present on the contract at sales meetings, ride along with reps to help them speak to customers
on co-op purchasing, host training webinars, create company-wide contests around the program, closely
monitor sales performance, etc. This is in addition to the processes Kimball has developed to support the
OMNIA Partners program over the last several years.

Phase 1: Preparing materials for program launch to the sales force and existing / prospect customers
within Kimball’s database

Week 1: Update existing literature (SOPs, line cards, internal guidebooks, etc.) and training
content with new contract information, including customer's step-by-step instructions on how to
register with OMNIA Partners online.

Week 1-2: Creation of content for a digital marketing promotion/campaign

Phase 2: Notification to Kimball’s Sales Force and existing OMNIA Partner customers
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Week 1: Email Communication to entire Sales Force with announcement of new OMNIA Partners
contract award.

Week 2: Send out Digital Marketing campaign to all existing / prospect customers within Kimball’s
database with announcement of new OMNIA Partners contract award.

Phase 3: Additional Sales Rep training

Months 1-3: The first 3 months of award will be spent traveling to district, regional, and national
sales meetings re-introducing Kimball reps and managers to OMNIA Partners and explaining best
practices, discussion points, and understanding the do’s and don’ts when educating customers on
cooperative purchasing. A training video for our Sales Force already exists today which walks
them through multiple different scenarios when talking with customers about the program.

Phase 4: Customer Training

Month 1: Kimball will work with our Sales Development training team to include the benefits of
OMNIA Partners, Public Sector in our applicable customer-facing presentations.

On-going:

Through continuous education company-wide, our reps, managers and internal staff are well equipped to
explain the benefits of cooperative purchasing to eligible customers. We first and foremost promote the
value Kimball Midwest can bring to their shop (through shop surveys, product demos, a material
management systems presentation, etc.), while also educating key personnel on the benefits of using the
contract. This comes in the form of sharing customer facing literature, success stories with similar
agencies (customer references), as well as being a true partner and explaining how the customer also
benefits from OMNIA Partners, Public Sector's overall portfolio.

Additionally, we have had great success showing customers in-person how easy it is to register, along with
issuing step-by-step instructions via e-mail which they can follow at their convenience.

h. Describe the financial condition of Offeror.

As mentioned elsewhere, Kimball has been a healthy and growing company for decades, with sales
exceeding $270 million today. Since 2014 Kimball Midwest has regularly engaged Deloitte to perform an
outside audit, in which they have consistently issued a clean audit/review opinion.

A copy of our Dun & Bradstreet report is attached.

i. Contractors that have retail stores shall have appropriate procedures in place to ensure contract
pricing on all product lines to member agencies. Describe how agencies choosing to pick up orders will
receive the correct contract pricing. Indicate how volume will be tracked and reported to OMNIA
Partners.

While we do not have retail locations, customers near our warehouses in Columbus, Reno, Dallas, and

Savannah can place orders with their Sales Reps or online for pick up from the sales counter later that
day.
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The nature of account set up at Kimball Midwest guarantees price accuracy for contract users. To make
a purchase, customers are issued an individual account which they can use with any Kimball Midwest
ordering method. The contract price book is assigned to their account, ensuring every order has the
correct price, regardless if they order through their Sales Rep, over the phone, or online. Items restricted
on a contract can also be controlled to prevent them from being ordered.

In conjunction with agreements being linked to individual accounts, their usage is also identifiable at the
order level. To report volume and sales back to OMNIA Partners we will use the same process we have
been using to successfully produce our National IPA reports: a query is run against our sales data which
exports the order history of all accounts in our system that are set up on a contract's price book. Their
orders placed on contract are easily identified because the order price book's code will be the same code
as the contract.

j. Payment terms/options. Include standard payment terms, early payment discounts and forms of
payment accepted. Also state the Convenience Fee, if allowable, per the Visa Operating Regulations.

We accept cash, check, and credit cards (including P-Cards), with credit being the preferred method. Cash
and check payments made within the first 10 days will receive a 1% discount.
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Tab 4

c) Qualification and Experience

a. Provide a brief history of the Offeror, including year it was established and corporate office location.

Kimball Midwest has been in business since 1923 and is family owned and operated by Pat McCurdy,
President and Dave McCurdy, Chief Operating Officer. Midwest Motor Supply Company was founded in
Columbus, Ohio in 1933 and incorporated in 1955. In 1984, the Company acquired the Kimball Company,
founded in Cleveland, Ohio in 1923. Thereafter, the Company has conducted business as Kimball
Midwest.

As we have grown, we have expanded to operate a national, full-service distribution network, with over
1,000 sales professionals across the United States. Our primary distribution center and corporate office
are in Columbus, Ohio. An additional center was established in Grand Prairie, Texas in 1994; in 1997, we
established the full-service center in Reno, Nevada; and in 2015 we celebrated the grand opening of our
fourth distribution center located in Savannah, Georgia.

Corporate Office:
4800 Roberts Rd
Columbus, OH 43228

b. Describe Offeror’s reputation in the marketplace.

Kimball Midwest is one of the largest distributors in the industrial maintenance aftermarket in the United
States and appears annually on the major rankings of industrial suppliers. We are currently ranked 36 in
Industrial Distribution’s annual publication of “The Big 50” MRO suppliers and 40 in Modern Distribution
Management’s Top 40 Industrial Distributors list for 2019. Kimball Midwest's sales growth has been very
dynamic, increasing from less than $1 million in 1983 to more than $270 million today. Major industries
served includes Agriculture, Automotive, Construction, Manufacturing, Oil and Gas, Mining, Wholesale,
and Government- including Schools and Institutions of Higher Education.

We also maintain a solid reputation in the workplace. We are No. 28 on Selling Power Magazine’s 50 Best
Companies to Sell For in 2019 and have been named one of Central Ohio’s Top Workplaces for 7 years in
arow. Additionally, in 2018 we were named Family Business of the Year by the Conway Center for Family
Business, a Central Ohio organization that supports family businesses.

c. Describe Offeror’s reputation of products and services in the marketplace

Providing quality products and services are two of the three main elements of Kimball’s mission
statement. (The third being availability of those products and services.) From the beginning we’ve known
that the quality of our products is important to our customers. We stock in excess of 49,000 superior-
quality MRO parts, hardware and shop supply items. Having one of the industry’s broadest product lines
provides our customers with single-source availability.

Our product lines range from fasteners to chemicals and from electrical items to shop supplies and body
shop parts. They are designed specifically for the maintenance aftermarket to prevent or reduce
downtime, improve safety, and decrease our customers' overall costs. Many of our products are
manufactured to our specifications and are demonstrably superior to commodity products. Every product

Page 8 of 32




Kimball Midwest
REP #19-20 - Maintenance, Repair and Operations {MRO) Supplies & Related Services

in the product line is fully warranted against defect in material or manufacture, a value-added service to
our customers.

Additionally, our highly responsive Special Order Department rapidly sources non-cataloged and/or hard-
to-find products, giving us access to over 550,000 additional items for our customers.

Kimball Midwest products are selected because they get the job done faster, safer, and more cost
effectively. Not every product makes the grade. In fact, fewer than one out of ten items our
product experts review makes the cut. Customers know that when they buy from Kimball Midwest, they
purchase a product that meets exacting standards on which they can rely.

Coinciding with the emphasis on product is the strong commitment to high quality service. As mentioned
as part of Kimball’s differentiation, all Kimball sales representatives, regardless of past experience,
undergo regimented and measured training that spans on average 12 months. This ensures a standard
approach and a quality experience for each of Kimball's customers.

d. Describe the experience and qualification of key employees.

LeAnna Toebbe

LeAnna has worked in the Industrial Supply sector for 13 years, having a diverse career demonstrating
steady growth and increased responsibility: she led a high-performing customer service team as a
supervisor, served as the key contact for major international accounts, and facilitated growth of Kimball
Midwest's government programs to historic highs. In her career she has received company awards for
customer satisfaction, identifying and improving department performance, and flexibility to take on new
responsibilities.

In her present role she has successfully implemented and grown many government sales initiatives,
including the National IPA/OMNIA Partners program for contract R142105. She has 5 years' of experience
developing resources to support and successfully promote awarded contracts at Kimball Midwest, such
as composing Standard Operating Procedure guides (SOPs), designing and processing sales reports and
arranging fees on-schedule, guiding Sales Representatives on leveraging agreements and compliance, and
coordinating projects and program enhancements across multiple departments.

Katelyn Bray

Katelyn has 7 years of experience in the Industrial Supply sector, supporting the growth of National
Corporate Accounts and Government Accounts. She currently serves as the Strategic Sales Manager,
leading a team of eight individuals who support over 23% of overall company sales. Under her leadership,
program participation by Sales Representatives in key programs and contracts, such as OMNIA Partners,
has increased over 160% in part due to the creative initiatives that have engaged and educated our sales
force within these programs.

Tyler Wooddell

Tyler started at Kimball in 2009 after being part of a team that started, grew, and successfully sold a multi-
million dollar business working with governmental, industrial, and manufacturing customers. At Kimball
he has served as Controller, directing the financial aspect of the business, and Director of Strategic
Initiatives, where he led the build out of the Information Technology department. In his present role as
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Senior Director of the Strategic Sales department, he is responsible for the programs and support
structures necessary to provide exemplary customer service to strategic accounts.

e. Describe Offeror’s experience working with the government sector.

Kimball Midwest’s Sales team is experienced in developing and managing large-scale accounts and
contracts for corporate entities, cooperatives, and agencies at all levels of government. They are well-
versed in fulfilling reporting and fee obligations on a scheduled basis, including for our current National
IPA/OMNIA Partners contract.

Kimball Midwest also has experience in the federal sector, having maintained a GSA schedule since 2003.
The program is run by employees with firsthand knowledge of federal systems and procurement so that
they can guide our sales personnel appropriately and develop initiatives to continue growing our federal
customer base. Our GSA sales have experienced consistent annual growth, of which 2019 sales have
grown 23% over 2018. To support this program, a detailed SOP providing essential knowledge when
selling to Federal customers is issued to all Sales Reps using the program. Flyers with contract pricing
feature high-demand products and are catered to specific federal department’s needs.

The most applicable experience our team has is our National IPA program around contract R142105. Since
its award in 2015, we are pleased to share this program has continued to set new benchmarks nearly
every month, now involves over 1900 accounts nationwide, and has experienced 70% sales growth over
last year. Below is a visual representation of how our sales have grown year over year:

Contract R142105 Sales

2015 2016 2017 2018 2019

To promote this program, sales leads are continuously sought after and distributed to Sales Reps who
then provide contract quotes for customers and aid them in navigating the registration process. Success
stories and tips from Reps experienced with the program are featured in monthly employee newsletters,
further spawning interest and adoption.

Having fulfilled the maintenance supply needs of government agencies for decades, and National IPA
participants for nearly 5 years, Kimball Midwest is ready to satisfy the obligations outlined in this proposal
from day one.
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f. Describe past litigation, bankruptcy, reorganization, state investigations of entity or current officers
and directors.

Kimball Midwest is involved in various small pieces of commercial litigation that arise in the ordinary
course of business. It has never filed bankruptcy or for reorganization, and no present or past litigation
impacts Kimball Midwest's ability to perform under this contract.

g. Provide a minimum of 5 customer references relating to the products and services within this RFP.
Include entity name, contact name and title, contact phone and email, city, state, and years serviced.

h. Provide any additional information relevant to this section.

N/A
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Tab 5

Value Add

Supplies/Balance of Line
Respondents are encouraged to offer everything in their entire catalogue that falis within the scope of MRO
Supplies. Region 4 ESC reserves the right to reject parts of offerings that it deems to fall outside the scope
of the RFP. All products offered shall be new, unused and of the latest design and technology.

Kimball Midwest's proposal is for its entire stock catalog. We carry in excess of 49,000 superior-quality
MRO parts, hardware and shop supply items and can source over 550,000 non-cataloged and/or hard-to-
find products. Having one of the industry’s broadest product lines provides our customers with single-
source availability.

Our product lines range from fasteners to chemicals and from electrical items to shop supplies and body
shop parts. They are designed specifically for the maintenance aftermarket to prevent or reduce
downtime, improve safety, and decrease our customers' overall costs. Many of our products are
manufactured to our specifications and are demonstrably superior to commodity products. Every product
in the product line is fully warranted against defect in material or manufacture, a value-added service to
our customers.

Related Services
Respondents should submit auditable pricing for any and all related services offered.

Non-Stock

Kimball Midwest has access to over 550,000 “sourced products” from our existing supplier network.
These are items we do not stock in our warehouse, so pricing is obtained from the source upon request.
This allows quotes to be market-based which can provide savings against an annually set MSRP. There is
no fee for this service and orders are only placed after a customer acknowledges and approves their
quote.

Custom Kits

A service Kimball Midwest offers is assembling custom kits comprised of any products in our catalog. An
analysis is done on the time and effort taken by the customer to assemble the consumable components
necessary to perform a recurring maintenance function. In some cases, it is more operationally efficient
for Kimball to utilize its in-house packaging and product resources to pre-assemble the components into
a single package solution. The newly created single package item is then maintained in inventory. When
put into use by the customer, the time savings created by utilizing a custom kit lowers the customer’s
overall cost.

New Product Demos

They say a picture is worth a thousand words. In the world of MRO products, a presentation without a
demonstration is just a conversation. Our experienced professionals won't just talk about our superior
products, they’ll take the time to show users. OMNIA Partner's participants can see the results with their
own eyes, have the opportunity to ask questions, and even try the product before buying.
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Training & Education
The ability to provide on-site and/or online training and education programs/seminars.

Safety Seminars

Kimball Midwest's Sales Reps are equipped to provide superior, on-site training seminars on Hydraulic
and Fluid Flow, Cutting Tools, Fasteners, Welding, Abrasives and other MRO product classes encompassed
by the contract. Training curriculum stresses best safety practices, which in turn works to minimize
operating down time. These seminars convey vital information in an engaging multi-media format: videos,
live demonstrations, and printed materials present vivid visual solutions to your safety concerns. These
materials are directed toward anyone concerned with on-the-job safety and quality assurance.

All seminars, welding excluded, would be offered at no charge to participants.

Seminar Descriptions

1.

General Safety Seminar: With all the safety regulations in effect today, shop safety and a safe working
environment is very critical. Increased productivity and reduced downtime are the #1 by-products of a
safe work place.

Cutting Tool Safety Seminar: Cutting Tools are used in many applications every day. Most cutting tool
failures do not result from poor tool design or manufacturing. Where you find cutting tools, you will find
tool failure due to improper applications, lost time and products, wasted materials, and unsafe working
conditions. This seminar covers the many considerations that must be addressed when choosing the
proper cutting tool.

Fastener Safety Seminar: Counterfeit, untraceable fasteners are flooding the nations by the millions. The
use of these dangerous parts can result in liability concerns due to equipment failure, serious personal
injury, or even worse, fatalities. Now, Kimball Midwest shows you ways to minimize your liability risks
through management practices.

Chemical Safety Seminar: With all the safety regulations in effect today, shop supply items such as
maintenance chemicals have become a very critical area. Changing technology and product formulations
have made keeping up with the latest in maintenance chemicals a challenging task. Kimball Midwest’s
Chemical Clinic is designed to offer an overview of the different chemical types available, as well as to
provide valuable information on the proper usage, disposal, and storage of those chemicals to minimize
waste and dangerous environment conditions.

Abrasive Safety Seminar: With the wide range of abrasive products available, selecting the right product
for the proper application has become increasingly important. Coupled with the need for maximum
productivity and worker safety, the use of today’s abrasive technologies presents unique challenges.
Kimball Midwest’s Abrasives Products Safety Seminar will offer an overview of proper abrasive selection,
application, and safety in the workplace.

Electrical Safety Seminar: Studies have shown that 60% of unscheduled equipment maintenance is
electrical related. The use of dangerous, substandard parts can lead to equipment failure and serious
injuries to you and your staff. Let Kimball Midwest show you ways to minimize your risk through sound
safety practices.
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7.

Brass/Hydraulic Safety Seminar: Because it is important to select the right hose and fit ting for the job,
Kimball Midwest provides a seminar on hydraulic safety. You will learn the material make-up of hoses, its
functions, the problems with ordinary systems and the results you can expect with replacement using
appropriate parts.

Welding Safety Seminar: Proper welding requires quality products, an informed, knowledgeable welder
and the utmost in worker safety. Today’s sophisticated equipment utilizing a wide range of metal
materials demands more than just a worker who can 'draw a bead between two surfaces.' You can rely
on the Kimball Midwest Welding Safety Seminar to offer information, technique, and the latest in safety
practices to assist in achieving your welding quality objectives.

Other Services
Other value-add services not included in above categories including trade-ins, leasing, financing and include
the pricing structure for each of these items.

Vendor Managed Inventory (VM)

Kimball Midwest offers VMI solutions for many of our products. In this program a Kimball Midwest Sales
Rep acts as an inventory specialist for each set-up to ensure a member’s facilities always have the correct
amount of stock on hand, giving agencies the convenience and time savings of onsite product access
without the overhead of an additional employee. Inventory levels are established with management and
are maintained each visit. PO requirements can be accommodated and requests to secure authorization
prior to placing re-stock orders are honored.

A well-devised, customized VMI system is designed to eliminate obsolete inventory, standardize product,
set appropriate inventory levels, and maximize efficiencies. Kimball Midwest’s approach to this vital
component of any well-organized shop begins and ends with getting to know each customer and their
requirements. When every shop is unique, cookie cutter solutions won't do. Instead, we offer a tailored
methodology to meet each agency's individual needs.

Our trained Sales Representatives work closely with customers to identify and ensure they will have the
quality parts they need exactly when they need them. They visit sites regularly, meet with team members,
and effectively manage inventory- being conscientious of avoiding both overstock and understock
problems.

Our Maintenance Efficiency Centers (MECs) are key to preventing time and energy being wasted looking
for misplaced product. MECs are convenient setups which organize those nickel-and-dime nuisance items
in well-labeled drawers and bins, thus reducing hidden costs of disorderly inventory: equipment
downtime, frequency of purchase orders, time spent receiving and putting away orders, emergency
pickups, and more.

The "king" of shop organization is Kimball Midwest’s exclusive Materials Management System (MMS), a
dynamic organizational system ideal for mid-to-large sized shops. The MMS process begins when our
experts conduct a no-obligation shop survey to understand the site’s specific challenges. We then offer a
detailed analysis with recommendations to effectively lower the site's total MRO costs.

A standard part of any Kimball Midwest VMI service is performing an annual inventory analysis and review,
along with providing customers usage reports. These reports are mutually valuable as they afford us the
opportunity to receive important feedback and learn if there are areas where our services can improve,
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We can also review spending habits and make standardization and cost savings recommendations where
applicable. Reporting content and scheduled frequency can be tailored to the member’s operational
needs at any time.

Obsolescence Agreements

This valuable program saves customers from having to write off obsolete merchandise as a total loss when
updating their inventory. Through this program, Kimball Midwest offers credit for any overstocked,
obsolete or non-usable inventory supplied by the previous vendor we are replacing. We also accept for
return any unused, obsolete Kimball Midwest merchandise in exchange for credit. The customer is given
a list of each item being returned and the credited value and receives a set discount percentage off their
future invoices until the credit is exhausted.

Note: availability is dependent upon compatibility with an agency's inventory disposal regulations.

"True Partners' Work Order Management Software

Kimball Midwest's 'True Partners' is a proprietary work order management system which helps shops
monitor the cost of small, consumable items used during repairs. This easy to use, cloud-based system
enables customers to easily create work orders and the equipment associated with it. Users can then add
items to the order, tracking costs associated with it. Since custom items are easy to create, customers
can track all items needed for repair, not just those from Kimball Midwest. This can even include labor
rates to capture a fuller view of job/equipment based repair costs.

Professional reports can be run to view costs, or track by item, user, equipment, or shop (and more) over
a specified date range. True Partners requires no software downloads as it is accessed entirely online and
at no cost.

A video demo of True Partners can be viewed on our website:
https://www.kimballmidwest.com/Services/Value-Added/True-Partners/

Shipping Policy

Prices in our proposal include standard ground shipping within the continental U.S. All orders received
before 3pm in the customer’s time zone will ship same day and are guaranteed to arrive within 3 business
days or less after receipt of order. In fact, 85% of shipments are delivered within 24 hours of leaving our
warehouse and 97% are delivered within 48 hours.

Ordering Capabilities
o The successful Offeror shall provide an electronic on-line catalogue and have a fully operational website
that enables on-line ordering by the individual member agencies. Features shall include, product lookup
that indicates Region 4 contract price; ability to set purchasing authorization fimits; ability to download
order invoice history reports.

Kimball Midwest’s online storefront at www.KimballMidwest.com allows customers to browse our full
line of products and make purchases. The site has a multi-dimensional navigation structure and a
suggestive search box to make finding the correct parts easy and intuitive. Customers are also able to
browse by choosing a specific category and drilling down through additional sub categories. The sub-
category hierarchy for each item is listed on their product pages as clickable links. This helps users to
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browse related items without searching from square-one and facilitates narrowing down a lengthy list of
products to the specific item they're looking for.

Our website site allows users to create a unique profile where, once logged-in, they can view their contract
pricing, manage their account and add additional users, add items to their cart, and place orders. Users
can view the status of online orders, track shipments, and view their order history. They can also search
historical purchases and reorder those items as desired. Additional conveniences include:

® Access invoices and make payments

e View their pricing

e Search PO numbers

e Track Packages

e Create and save personal wish lists

e Preview and print SDS and USDA sheets

e P-Cards are accepted

® Accounts can be designated as “Hold for PO” as a default ordering parameter which will apply to
all online orders.

Specific items or product categories can be restricted from online ordering. Restrictions are controlled at
the account level and prevent the items from appearing to the logged in user.

Multiple training options are available for users to learn more about using our website. Aside from various
literature that highlights features of our site, hands-on training is available with any of our 1,000+ Sales
Representatives. Participating Agencies can also contact our e-commerce team by phone for direct
support. Group webinars can also be arranged.

e Contractors shall have items either delivered to the customer’s jobsite or available for pickup at the closest
Supplier Retail location.

The majority of orders are delivered to the customers jobsites, with customers within proximity of our
four distribution centers having the option to request an order be held for pick up at the warehouse.

Product/Price Updates
* New products/services may be added during the term of the contract upon written request providing it is
within the original scope of this RFP. All requests are subject to review and approval by Region 4 ESC. At no
time is the Supplier allowed to unilaterally change products or pricing.

e Successful Offeror shall be responsible for notifying Region 4 of all obsolete and discontinued products in
writing and in a timely manner.

Kimball Midwest understands and agrees to these two terms.
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Appendix C, Doc #1
ACKNOWLEDGMENT AND ACCEPTANCE
OF REGION 4 ESC’s OPEN RECORDS POLICY

OPEN RECORDS POLICY

All proposals, information and documents submitted are subject to the Public Information Act
requirements governed by the State of Texas once a Contract(s) is executed. If an Offeror
believes its response, or parts of its response, may be exempted from disclosure, the Offeror
must specify page-by-page and line-by-line the parts of the response, which it believes, are
exempt and include detailed reasons to substantiate the exemption. Price is not confidential and
will not be withheld. Any unmarked information will be considered public information and released,
if requested under the Public Information Act.

The determination of whether information is confidential and not subject to disclosure is the duty
of the Office of Attorney General (OAG). Region 4 ESC must provide the OAG sufficient
information to render an opinion and therefore, vague and general claims to confidentiality by the
Offeror are not acceptable. Region 4 ESC must comply with the opinions of the OAG. Region 4
ESC assumes no responsibility for asserting legal arguments on behalf of any Offeror. Offeror is
advised to consult with their legal counsel concerning disclosure issues resulting from this
procurement process and to take precautions to safeguard trade secrets and other proprietary
information.

Signature below certifies complete acceptance of Region 4 ESC’s Open Records Policy,
except as noted below (additional pages may be attached, if necessary).

Check one of the following responses to the Acknowledgment and Acceptance of Region 4
ESC’s Open Records Policy below:

0 We acknowledge Region 4 ESC's Open Records Policy and declare that no information
submitted with this proposal, or any part of our proposal, is exempt from disclosure under
the Public Information Act.

0 We declare the following information to be a trade secret or proprietary and exempt from
disclosure under the Public Information Act.

(Note. Offeror must specify page-by-page and line-by-line the parts of the response, which it
believes, are exempt. In addition, Offeror must include detailed reasons to substantiate the
exemption(s). Price is not confident and will not be withheld. All information believed to be a trade
secret or proprietary must be listed. It is further understood that failure to identify such information,
in strict accordance with the instructions, will result in that information being considered public
information and released, if requested under the Public Information Act.)

/2,/3{//,9 Ser%egic Sales

Date Authorized Signature & Title
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ANTITRUST CERTIFICATION STATEMENTS
(Tex. Government Code § 2155.005)
Attorney General Form

| affirm under penalty of perjury of the laws of the State of Texas that:

1. I am duly authorized to execute this Contract on my own behalf or on behalf of the company,
corporation, firm, partnership or individual (Company) listed below;

2. In connection with this proposal, neither | nor any representative of the Company has violated
any provision of the Texas Free Enterprise and Antitrust Act, Tex. Bus. & Comm. Code Chapter

15;

3. In connection with this proposal, neither | nor any representative of the Company has violated
any federal antitrust law; and

4. Neither | nor any representative of the Company has directly or indirectly communicated any
of the contents of this proposal to a competitor of the Company or any other company,
corporation, firm, partnership or individual engaged in the same line of business as the

Contact /%%////
Midwest Motor Supply Co. Inc., %7 g -

Company.

Company

Address

Phone

Fax

dba Kimball Midwest

4800 Roberts Rd.

Columbus, OH 43228

614-219-6100

614-219-6840

Sigrature

Tyler Wooddell
Printed Name
Senior Director, Strategic Sales

Position with Company

Official b
Proposal

e, M

Printed Name

[) -

Position with Company
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CERTIFICATE OF INTERESTED PARTIES
FORM 1295
lofl
Complete Nos. 1 - 4 and 6 if there are interested parties. OFFICE USE ONLY
Complete Nos. 1, 2, 3, 5, and 6 if there are no interested parties. CERTIFICATION OF FILING
1 Name of business entity filing form, and the city, state and country of the business entity's place Certificate Number:
of business. 2019-565530
Midwest Motor Supply Co. Inc.
Columbus, OH United States Date Filed:
2 Name of governmental entity or state agency that is a party to the contract for which the form is 11/27/2019
being filed.
Region 4 Education Service Center Date Acknowledged:

3 Provide the identification number used by the governmental entity or state agency to track or identify the contract, and provide a
description of the services, goods, or other property to be provided under the contract.

RFP# 19-20
Maintenance, Repair and Operations (MRO) Supplies & Related Services

4 Nature of interest
Name of Interested Party City, State, Country (place of business) (check applicable)
Controlling | Intermediary
Kimball Midwest Columbus, OH United States X
5 Check only if there is NO Interested Party. I:I
6 UNSWORN DECLARATION
My name is , and my date of birth is ?/I /7 Z
My address is & ; i - 3
(street) (city) (state) (zip code) (country)

I declare under penalty of perjury that the foregoing is true and correct.

nd

Executed in County, State of . on the 3 day of Dﬁ’c , 20 / f i

(month) (year)
B P A

“_Sffinature of authorized agent of contracting business entity
(Declarant)

Forms provided by Texas Ethics Commission www.ethics.state.tx.us Version V1.1.3a6aaf7d
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Appendix C, DOC # 4
Texas Government Code 2270 Verification Form

House Bill 89 (85R Legislative Session), which adds Chapter 2270 to the Texas Government
Code, provides that a governmental entity may not enter into a contract with a company without
verification that the contracting vendor does not and will not boycott Israel during the term of the
contract.

Furthermore, Senate Bill 252 (85R Legislative Session), which amends Chapter 2252 of the
Texas Government Code to add Subchapter F, prohibits contracting with a company engaged in
business with Iran, Sudan or a foreign terrorist organization identified on a list prepared by the
Texas Comptroller.

l, Tyler Wooddell , as an authorized
representative of

Midwest Motor Supply Co. Inc., dba Kimball Midwest ~ a contractor
engaged by

Insert Name of Company

Region 4 Education Service Center, 7145 West Tidwell Road, Houston, TX 77092, verify by this

writing that the above-named company affirms that it (1) does not boycott Israel; and (2) will not
boycott Israel during the term of this contract, or any contract with the above-named Texas
governmental entity in the future.

Also, our company is not listed on and we do not do business with companies that are on the
Texas Comptroller of Public Accounts list of Designated Foreign Terrorists Organizations found
at https://comptroller.texas.gov/purchasing/docs/foreign-terrorist. pdf.

| further affirm that if our company's position on this issue is reversed and this affirmation is no
longer valid, that the above-named Texas governmental entity will be notified in writing within one
(1) business day and we understand that our company's failure to affirm and comply with the
requirements of Texas Government Code 2270 et seq. shall be grounds for immediate contract
termination without penalty to the above-named Texas governmental entity.

| swear and affirm that the above is true and correct.

o L 72/5/) 9

Signat(re 6f Named Authorized Company Representative Date

Form Revised 10/27/201
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7145 West Tidwell Road ~ Houston, Texas 77092
(713)-462-7708
www.esc4.net

NOTICE TO OFFEROR
ADDENDUM NO. 2
Solicitation Number 19-20

Request for Proposal (“RFP”)
by

Region 4 Education Service Center (“ESC”)
for
Maintenance, Repair and Operations (MRO) Supplies & Related Services

SUBMITTAL DEADLINE: Monday, December 9, 2019, 2:00 PM CENTRAL TIME

This Addendum No. 2 amends the Request for Proposals (RFP) for Maintenance, Repair
and Operations (MRO) Supplies & Related Services 19-20 (“Addendum”).

To the extent of any discrepancy between the original RFP and this Addendum, this
Addendum shall prevail.

This Addendum No. 2 is hereby issued to change;

1.
. DEADLINE FOR RECEIPT OF QUESTIONS: November 21, 2019

2
3.
4

SUBMITTAL DEADLINE: Monday, December 9, 2019, 2:00 PM CENTRAL TIME

Page 39 — Change first paragraph labeled “M” to “L”.

. Appendix E — Products & Services Pricing and market basket has been amended and

is attached.

Additions to Appendix C — ADDITIONAL REQUIRED DOCUMENTS

Appendix C, DOC # 5

SPECIAL CONDITIONS

The below clauses are applicable to the Offer; by Submitting a Sealed Proposal the Offeror is
accepting these Special Conditions:

Conflicts of Interest
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supported by a FEMA award if he or she has a real or apparent conflict of interest. Such a conflict
would arise when the employee, officer, or agent, any member of his or her immediate family, his
or her partner, or an organization which employs or is about to employ any of these parties, has a
financial or other interest in or a tangible personal benefit from a firm considered for award. 2 C.F.R.
§ 200.318(c)(1); See also Standard Form 424D, { 7; Standard Form 424B, {[ 3.

i. FEMA considers a “financial interest”’ to be the potential for gain or loss to the employee, officer,
or agent, any member of his or her immediate family, his or her partner, or an organization which
employs or is about to employ any of these parties as a result of the particular procurement. The
prohibited financial interest may arise from ownership of certain financial instruments or investments
such as stock, bonds, or real estate, or from a salary, indebtedness, job offer, or similar interest that
might be affected by the particular procurement. ii. FEMA considers an “apparent” conflict of interest
to exist where an actual conflict does not exist, but where a reasonable person with knowledge of
the relevant facts would question the impartiality of the employee, officer, or agent participating in
the procurement. c. Gifts. The officers, employees, and agents of Region 4 ESC nor the Participating
Public Agency (“NFE”) must neither solicit nor accept gratuities, favors, or anything of monetary
value from contractors or parties to subcontracts. However, NFE’s may set standards for situations
in which the financial interest is de minimus, not substantial, or the gift is an unsolicited item of
nominal value. 2 C.F.R. § 200.318(c)(1). d. Violations. The NFE's written standards of conduct must
provide for disciplinary actions to be applied for violations of such standards by officers, employees,
or agents of the NFE. 2 C.F.R. § 200.318(c)(1). For example, the penalty for a NFE's employee may
be dismissal, and the penalty for a contractor might be the termination of the contract.

Contractor Integrity
A contractor must have a satisfactory record of integrity and business ethics. Contractors that are
debarred or suspended as described in Chapter Ill, § 6.d must be rejected and cannot receive
contract awards at any level.

Public Policy

A contractor must comply with the public policies of the Federal Government and state, local
government, or tribal government. This includes, among other things, past and current compliance
with the:

a. Equal opportunity and nondiscrimination laws

b. Five affirmative steps described at 2 C.F.R. § 200.321(b) for all subcontracting under contracts
supported by FEMA financial assistance; and FEMA Procurement Guidance June 21, 2016 Page
V-7

c. Applicable prevailing wage laws, regulations, and executive orders

Affirmative Steps
For any subcontracting opportunities, Contractor must take the following Affirmative steps:

1. Placing qualified small and minority businesses and women's business enterprises on
solicitation lists;

2. Assuring that small and minority businesses, and women's business enterprises are solicited
whenever they are potential sources;

3. Dividing total requirements, when economically feasible, into smaller tasks or quantities to permit
maximum participation by small and minority businesses, and women's business enterprises;

4. Establishing delivery schedules, where the requirement permits, which encourage participation
by small and minority businesses, and women's business enterprises; and

5. Using the services and assistance, as appropriate, of such organizations as the Small Business
Administration and the Minority Business Development Agency of the Department of Commerce;



Federal Requirements

Services issued under this contract may be in response to an emergency or disaster recovery
situation and eligible for federal funding; Services issued in response to an emergency or disaster
recovery situation are subject to and must comply with all federal requirements applicable to the
funding. The remaining items below, located in this Special Conditions section, are activated and
required when federal funding may be utilized.

2 C.F.R. § 200.326 and 2 C.F.R. Part 200, Appendix |l. Required Contract Clauses

1. Termination for Convenience:

The right to terminate this Contract for the convenience of Region 4 ESC is retained by Region 4 ESC.
In the event of a termination for convenience by Region 4 ESC, Region 4 ESC shall, at least ten (10)
calendar days in advance, deliver written notice of the termination for convenience to Contractor. Upon
Contractor's receipt of such written notice, Contractor immediately shall cease the performance of the
Work and shall take reasonable and appropriate action to secure and protect the Work then in place.
Contractor shall then be paid by Region 4 ESC, in accordance with the terms and provisions of the
Contract Documents, an amount not to exceed the actual labor costs incurred, the actual cost of all
materials installed and the actual cost of all materials stored at the project site or away from the project
site, as approved in writing by Region 4 ESC but not yet paid for and which cannot be returned, and
actual, reasonable and documented demobilization costs, if any, paid by Contractor and approved by
Region 4 ESC in connection with the Scope of Work in place which is completed as of the date of
termination by Region 4 ESC and that is in conformance with the Contract Documents, less all amounts
previously paid for the Work. No amount ever shall be owed or paid to Contractor for lost or anticipated
profits on any part of the Scope of Work not performed or for consequential damages of any kind.

2. Equal Employment Opportunity:

Region 4 ESC highly encourages Contractors to implement Affirmative Action practices in their
employment programs. This means Contractor should not discriminate against any employee or
applicant for employment because of race, color, religion, sex, pregnancy, sexual orientation, political
belief or affiliation, age, disability or genetic information.

During the performance of this contract, the contractor agrees as follows:

(1) The contractor will not discriminate against any employee or applicant for employment because of
race, color, religion, sex, sexual orientation, gender identity, or national origin. The contractor will take
affirmative action to ensure that applicants are employed, and that employees are treated during
employment, without regard to their race, color, religion, sex, sexual orientation, gender identity, or
national origin. Such action shall include, but not be limited to the following: Employment, upgrading,
demotion, or transfer, recruitment or recruitment advertising; layoff or termination; rates of pay or other
forms of compensation; and selection for training, including apprenticeship. The contractor agrees to
post in conspicuous places, available to employees and applicants for employment, notices to be
provided by the contracting officer setting forth the provisions of this nondiscrimination clause.

(2) The contractor will, in all solicitations or advertisements for employees placed by or on behalf of
the contractor, state that all qualified applicants will receive consideration for employment without
regard to race, color, religion, sex, sexual orientation, gender identity, or national origin.

(3) The contractor will not discharge or in any other manner discriminate against any employee or
applicant for employment because such employee or applicant has inquired about, discussed, or
disclosed the compensation of the employee or applicant or another employee or applicant. This
provision shall not apply to instances in which an employee who has access to the compensation
information of other employees or applicants as a part of such employee's essential job functions
discloses the compensation of such other employees or applicants to individuals who do not otherwise
have access to such information, unless such disclosure is in response to a formal complaint or charge,
in furtherance of an investigation, proceeding, hearing, or action, including an investigation conducted
by the employer, or is consistent with the contractor's legal duty to furnish information.
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collective bargaining agreement or other contract or understanding, a notice to be provided by the
agency contracting officer, advising the labor union or workers' representative of the contractor's
commitments under section 202 of Executive Order 11246 of September 24, 1965, and shall post
copies of the notice in conspicuous places available to employees and applicants for employment.

(5) The contractor will comply with all provisions of Executive Order 11246 of September 24, 1965, and
of the rules, regulations, and relevant orders of the Secretary of Labor.

(6) The contractor will furnish all information and reports required by Executive Order 11246 of
September 24, 1965, and by the rules, regulations, and orders of the Secretary of Labor, or pursuant
thereto, and will permit access to his books, records, and accounts by the contracting agency and the
Secretary of Labor for purposes of investigation to ascertain compliance with such rules, regulations,
and orders.

(7) In the event of the contractor's non-compliance with the nondiscrimination clauses of this contract
or with any of such rules, regulations, or orders, this contract may be canceled, terminated or
suspended in whole or in part and the contractor may be declared ineligible for further Government
contracts in accordance with procedures authorized in Executive Order 11246 of September 24, 1965,
and such other sanctions may be imposed and remedies invoked as provided in Executive Order 11246
of September 24, 1965, or by rule, regulation, or order of the Secretary of Labor, or as otherwise
provided by law.

(8) The contractor will include the provisions of paragraphs (1) through (8) in every subcontract or
purchase order unless exempted by rules, regulations, or orders of the Secretary of Labor issued
pursuant to section 204 of Executive Order 11246 of September 24, 1965, so that such provisions will
be binding upon each subcontractor or vendor. The contractor will take such action with respect to any
subcontract or purchase order as may be directed by the Secretary of Labor as a means of enforcing
such provisions including sanctions for noncompliance: Provided, however, that in the event the
contractor becomes involved in, or is threatened with, litigation with a subcontractor or vendor as a
result of such direction, the contractor may request the United States to enter into such litigation to
protect the interests of the United States.

3. “During the performance of this contract, the contractor agrees as follows:

(1) The contractor will not discriminate against any employee or applicant for
employment because of race, color, religion, sex, or national origin. The
contractor will take affirmative action to ensure that applicants are employed,
and that employees are treated during employment without regard to their
race, color, religion, sex, or national origin. Such action shall include, but not
be limited to the following: Employment, upgrading, demotion, or transfer,;
recruitment or recruitment advertising; layoff or termination; rates of pay or
other forms of compensation; and selection for training, including
apprenticeship. The contractor agrees to post in conspicuous places,
available to employees and applicants for employment, notices to be provided
setting forth the provisions of this nondiscrimination clause.

(2) The contractor will, in all solicitations or advertisements for employees
placed by or on behalf of the contractor, state that all qualified applicants will
receive considerations for employment without regard to race, color, religion,
sex, or national origin.

(8)  The contractor will send to each labor union or representative of workers
with which he has a collective bargaining agreement or other contract or
understanding, a notice to be provided advising the said labor union or
workers' representatives of the contractor's commitments under this section,
and shall post copies of the notice in conspicuous places available to
employees and applicants for employment.

(4)  The contractor will comply with all provisions of Executive Order 11246 of
September 24, 1965, and of the rules, regulations, and relevant orders of the
Secretary of Labor.
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Executive Order 11246 of September 24, 1965, and by rules, regulations, and
orders of the Secretary of Labor, or pursuant thereto, and will permit access to
his books, records, and accounts by the administering agency and the
Secretary of Labor for purposes of investigation to ascertain compliance with
such rules, regulations, and orders.

6) In the event of the contractor's noncompliance with the
nondiscrimination clauses of this contract or with any of the said rules,
regulations, or orders, this contract may be canceled, terminated, or
suspended in whole or in part and the contractor may be declared ineligible
for further Government contracts or federally assisted construction contracts
in accordance with procedures authorized in Executive Order 11246 of
September 24, 1965, and such other sanctions as may be imposed and
remedies invoked as provided in Executive Order 11246 of September 24,
1965, or by rule, regulation, or order of the Secretary of Labor, or as
otherwise provided by law.

(7) The contractor will include the portion of the sentence immediately
preceding paragraph (1) and the provisions of paragraphs (1) through (7) in
every subcontract or purchase order uniess exempted by rules, regulations, or
orders of the Secretary of Labor issued pursuant to section 204 of Executive
Order 11246 of September 24, 1965, so that such provisions will be binding
upon each subcontractor or vendor. The contractor will take such action with
respect to any subcontract or purchase order as the administering agency may
direct as a means of enforcing such provisions, including sanctions for
noncompliance: Provided, however, That in the event a contractor becomes
involved in, or is threatened with, litigation with a subcontractor or vendor as a
result of such direction by the administering agency the contractor may
request the United States to enter into such litigation to protect the interests of
the United States.”

4. Davis Bacon Act and Copeland Anti-Kickback Act.

a. Applicability of Davis-Bacon Act. The Davis-Bacon Act only applies to the
emergency Management Preparedness Grant Program, Homeland Security Grant
Program, Nonprofit Security Grant Program, Tribal Homeland Security Grant
Program, Port Security Grant Program, and Transit Security Grant Program. ]t does

o a0

b. All prime construction contracts in excess of $2,000 awarded by non-Federal
entities must include a provision for compliance with the Davis-Bacon Act (40 U.S.C.
§§ 3141-3144 and 3146-3148) as supplemented by Department of Labor
regulations at 29 C.F.R. Part 5 (Labor Standards Provisions Applicable to Contracts
Covering Federally Financed and Assisted Construction)). See 2 C.F.R. Part 200,
Appendix I, § D.

c. In accordance with the statute, contractors must be required to pay wages to
laborers and mechanics at a rate not less than the prevailing wages specified in a
wage determination made by the Secretary of Labor. In addition, contractors must
be required to pay wages not less than once aweek.

d. The non-Federal entity must place a copy of the current prevailing wage
determination issued by the Department of Labor in each solicitation. The decision
to award a contract or subcontract must be conditioned upon the acceptance of the
wage determination. The non-Federal entity must report all suspected or reported
violations to the Federal awarding agency.
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In contracts subject to the Davis-Bacon Act, the contracts must also include a
provision for compliance with the Copeland “Anti-Kickback” Act (40 U.S.C. § 3145),
as supplemented by Department of Labor regulations at 29 C.F.R. Part 3
(Contractors and Subcontractors on Public Building or Public Work Financed in
Whole or in Part by Loans or Grants from the United States). The Copeland Anti-
Kickback Act provides that each contractor or subrecipient must be prohibited from
inducing, by any means, any person employed in the construction, completion, or
repair of public work, to give up any part of the compensation to which he or she is
otherwise entitled. The non-Federal entity must report all suspected or reported
violations to FEMA.

The regulation at 29 C.F.R. § 5.5(a) does provide the required contract clause that
applies to compliance with both the Davis-Bacon and Copeland Acts. However, as
discussed in the previous subsection, the Davis-Bacon Act does not apply to Public
Assistance recipients and subrecipients. |n situations where the Davis-Bacon Act
does not apply, neither does the Copeland “Anti-Kickback Act.” However, for

purposes of grant programs where both clauses do apply, FEMA requires the following
contract clause:

“Compliance with the Copeland “Anti-Kickback” Act.

(1) Contractor. The contractor shall comply with 18 U.S.C. § 874, 40U.S.C. §
3145, and the requirements of 29 C.F.R. pt. 3 as may be applicable, which
are incorporated by reference into this contract.

(2) Subcontracts. The contractor or subcontractor shall insert in any
subcontracts the clause above and such other clauses as the FEMA may by
appropriate instructions require, and also a clause requiring the
subcontractors to include these clauses in any lower tier subcontracts. The
prime contractor shall be responsible for the compliance by any subcontractor
or lower tier subcontractor with all of these contract clauses

(3) Breach. A breach of the contract clauses above may be grounds for
termination of the contract, and for debarment as a contractor and
subcontractor as provided in 29 C.F.R. §5.12.”

5. Contract Work Hours and Safety Standards Act.

a.

Applicability: This requirement applies to all FEMA grant and cooperative
agreement programs.

Where applicable (see 40 U.S.C. § 3701), all contracts awarded by the non-Federal
entity in excess of $100,000 that involve the employment of mechanics or laborers must
include a provision for compliance with 40 U.S.C. §§ 3702 and 3704, as supplemented
by Department of Labor regulations at 29 C.F.R. Part 5. See 2 C.F.R. Part 200,
Appendix I,  E.

Under 40 U.S.C. § 3702, each contractor must be required to compute the wages of
every mechanic and laborer on the basis of a standard work week of 40 hours. Work
in excess of the standard work week is permissible provided that the worker is
compensated at a rate of not less than one and a half times the basic rate of pay for
all hours worked in excess of 40 hours in the workweek.

The requirements of 40 U.S.C. § 3704 are applicable to construction work and
provide that no laborer or mechanic must be required to work in surroundings or
under working conditions which are unsanitary, hazardous or dangerous. These
requirements do not apply to the purchases of supplies or materials or articles
ordinarily available on the open market, or contracts for transportation or
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e. The regulation at 29 C.F.R. § 5.5(b) provides the required contract clause
concerning compliance with the Contract Work Hours and Safety Standards Act:

“Compliance with the Contract Work Hours and Safety Standards Act.

(1)  Overtime requirements. No contractor or subcontractor contracting for
any part of the contract work which may require or involve the employment
of laborers or mechanics shall require or permit any such laborer or mechanic
in any workweek in which he or she is employed on such work to work in
excess of forty hours in such workweek unless such laborer or mechanic
receives compensation at a rate not less than one and one-half times the
basic rate of pay for all hours worked in excess of forty hours in such
workweek.

(2)  Violation: liability for unpaid wages: liquidated damages. In the event of
any violation of the clause set forth in paragraph (1) of this section the
contractor and any subcontractor responsible therefor shallbe liable for the
unpaid wages. In addition, such contractor and subcontractor shall be liable
to the United States (in the case of work done under contract for the District
of Columbia or a territory, to such District or to such territory), for liquidated
damages. Such liquidated damages shall be computed with respect to each
individual laborer or mechanic, including watchmen and guards, employed
in violation of the clause set forth in paragraph (1) of this section, in the sum
of $10 for each calendar day on which such individual was required or
permitted to work in excess of the standard workweek of forty hours without
payment of the overtime wages required by the clause set forth in paragraph
(1) of this section.

3) Withholding for unpaid wages and liquidated damages. The (write in the
name of the Federal agency or the loan or grant recipient) shall upon its own

action or upon written request of an authorized representative of the
Department of Labor withhold or cause to be withheld, from any moneys
payable on account of work performed by the contractor or subcontractor
under any such contract or any other Federal contract with the same prime
contractor, or any other federally-assisted contract subject to the Contract
Work Hours and Safety Standards Act, which is held by the same prime
contractor, such sums as may be determined to be necessary to satisfy any
liabilities of such contractor or subcontractor for unpaid wages and liquidated
damages as provided in the clause set forth in paragraph (2) of this section.

“4) Subcontracts. The contractor or subcontractor shall insert in any
subcontracts the clauses set forth in paragraph (1) through (4) of this
section and also a clause requiring the subcontractors to include these
clauses in any lower tier subcontracts. The prime contractor shall be
responsible for compliance by any subcontractor or lower tier
subcontractor with the clauses set forth in paragraphs (1) through (4) of
this section.”

6. Rights to Inventions Made Under a Contract or Agreement.

a. Stafford Act Disaster Grants. This requirement does not apply to the Public
Assistance Hazard Mitigation Grant Program, Fire Management Assistance Grant

Program, Crisis Counseling Assistance and Training Grant Program, Disaster Case
Management Grant Program, and Federal Assistance to Individuals and Households
— Other Needs Assistance Grant Program, as

FEMA awards under these programs do not meet the definition of “funding agreement.”
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§ 401.2(a) and the non-Federal entity wishes to enter into a contract with a small business firm or
nonprofit organization regarding the substitution of parties, assignment or performance of
experimental, developmental, or research work under that “funding agreement,” the non-Federal
entity must comply with the requirements of 37 C.F.R. Part 401 (Rights to Inventions Made by
Nonprofit Organizations and Small Business Firms Under Government Grants, Contracts and
Cooperative Agreements), and any implementing regulations issued by FEMA. See 2 C.F.R. Part
200, Appendix 1l, § F.

c. The regulation at 37 C.F.R. § 401.2(a) currently defines “funding agreement” as any
contract, grant, or cooperative agreement entered into between any Federal agency,
other than the Tennessee Valley Authority, and any contractor for the performance
of experimental, developmental, or research work funded in whole or in part by the
Federal government. This term also includes any assignment, substitution of parties,
or subcontract of any type entered into for the performance of experimental,
developmental, or research work under a funding agreement as defined in the first
sentence of this paragraph.

7. Clean Air Act and the Federal Water Pollution Control Act. Contracts of amounts in excess of
$150,000 must contain a provision that requires the contractor to agree to comply with all
applicable standards, orders, or regulations issued pursuant to the Clean Air Act (42 U.S.C.

§§ 7401-7671q) and the Federal Water Pollution Control Act as amended (33 U.S.C. §§ 1251-
1387). Violations must be reported to FEMA and the Regional Office of the Environmental
Protection Agency. See 2 C.F.R. Part 200, Appendix Il, § G.

a. The following provides a sample contract clause concerning compliance for
contracts of amounts in excess of $150.000:

“Clean Air Act

(1) The contractor agrees to comply with all applicable standards, orders or
regulations issued pursuant to the Clean Air Act, as amended, 42 U.S.C.
§ 7401 et seq.

(2) The contractor agrees to report each violation to the (name of the
state agency or local or Indian tribal government) and understands and
agrees that the (name of the state agency or local or Indian tribal
government) will, in turn, report each violation as required to assure
notification to the (name of recipient), Federal Emergency Management
Agency, and the appropriate Environmental Protection Agency Regional
Office.

(8 The contractor agrees to include these requirements in each
subcontract exceeding $150,000 financed in whole or in part with Federal
assistance provided by FEMA.

Federal Water Pollution Control Act

(1) The contractor agrees to comply with all applicable standards, orders or
regulations issued pursuant to the Federal Water Pollution Control Act, as
amended, 33 U.S.C. 1251 etseq.

(2) The contractor agrees to report each violation to the (name of the state
agency or local or Indian tribal government) and understands and agrees that
the (name of the state agency or local or Indiantribal government) will, in turn,
report each violation as required to assure notification to the (name of
recipient), Federal Emergency Management Agency, and the appropriate
Environmental Protection Agency Regional Office.
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exceeding $150,000 financed in whole or in part with Federal assistance
provided by FEMA.”

8. Debarment and Suspension.

a. Applicability: This requirement applies to all FEMA grant and cooperative agreement
programs.

b. Non-federal entities and contractors are subject to the debarment and suspension
regulations implementing Executive Order 12549, Debarment and Suspension (1986)
and Executive Order 12689, Debarment and Suspension (1989) at 2 C.F.R. Part 180
and the Department of Homeland Security’s regulations at 2 C.F.R. Part 3000 (Non
procurement Debarment and Suspension).

c. These regulations restrict awards, subawards, and contracts with certain parties that
are debarred, suspended, or otherwise excluded from or ineligible for participation in
Federal assistance programs and activities. See 2 C.F.R. Part 200, Appendix Il, | H;
and Procurement Guidance for Recipients and Subrecipients Under 2 C.F.R. Part
200 (Uniform Rules): Supplement to the Public Assistance Procurement Disaster
Assistance Team (PDAT) Field Manual Chapter IV, | 6.d, and Appendix C, | 2
[hereinafter PDAT Supplement]. A contract award must not be made to parties listed
in the SAM Exclusions. SAM Exclusions is the list maintained by the General Services
Administration that contains the names of parties debarred, suspended, or otherwise
excluded by agencies, as well as parties declared ineligible under statutory or
regulatory authority other than Executive Order 12549. SAM exclusions can be
accessed at www.sam.gov. See 2 C.F.R. § 180.530; PDAT Supplement, Chapter IV,
11 6.d and Appendix C, ] 2.

d. In general, an “excluded” party cannot receive a Federal grant award or a contract
within the meaning of a “covered transaction,” to include subawards and
subcontracts. This includes parties that receive Federal funding indirectly, such as
contractors to recipients and subrecipients. The key to the exclusion is whether there
is a “covered transaction,” which is any non-procurement transaction (unless
excepted) at either a “primary” or “secondary” tier. Although “covered transactions”
do not include contracts awarded by the Federal Government for purposes of the
non-procurement common rule and DHS’s implementing regulations, it does include
some contracts awarded by recipients and subrecipient.

e. Specifically, a covered transaction includes the following contracts for goods or
services:
(1) The contract is awarded by a recipient or subrecipient in the amount of at
least $25,000.

(2) The contract requires the approval of FEMA, regardiess of amount.

(3) The contract is for federally required audit services.

(4) A subcontract is also a covered transaction if it is awarded by the
contractor of a recipient or subrecipient and requires either the approval of

FEMA or is in excess of $25,000.

d. The following provides a debarment and suspension clause. It incorporates an
optional method of verifying that contractors are not excluded or disqualified:

“Suspension and Debarment

(1) This contract is a covered transaction for purposes of 2 C.F.R. pt. 180
and 2 C.F.R. pt. 3000. As such the contractor is required to verify that none of



LT VWil QLvl, 1o PIHNTIVIPAID \MTITITU QL & .l .0\ TVV.OTV), VI WD alliiawss

(defined at 2 C.F.R. § 180.905) are excluded (defined at 2 C.F.R.
§ 180.940) or disqualified (defined at 2 C.F.R. § 180.935).

(2) The contractor must comply with 2 C.F.R. pt. 180, subpart C and 2
C.F.R. pt. 3000, subpart C and must include a requirement to comply with these regulations in any
lower tier covered transaction it enters into.

(3) This certification is a material representation of fact relied upon by
(insert name of subrecipient). If it is later determined that the contractor did
not comply with 2 C.F.R. pt. 180, subpart C and 2 C.F.R. pt. 3000, subpart
C, in addition to remedies available to (name of state agency serving as
recipient and name of subrecipient), the Federal Government may pursue
available remedies, including but not limited to suspension and/or
debarment.

(4) The bidder or proposer agrees to comply with the requirements of 2
C.F.R. pt. 180, subpart C and 2 C.F.R. pt. 3000, subpart C while this offer is valid and throughout the
period of any contract that may arise from this offer. The bidder or proposer further agrees to include
a provision requiring such compliance in its lower tier covered transactions.”

9. Byrd Anti-Lobbying Amendment.

a. Applicability: This requirement applies to all FEMA grant and cooperative agreement
programs.

b. Contractors that apply or bid for an award of $100,000 or more must file the required
certification. See 2 C.F.R. Part 200, Appendix I, q I; 44 C.F.R. Part 18; PDAT
Supplement, Chapter IV, 6.c; Appendix C, 7 4.

¢. Eachtier certifies to the tier above that it will not and has not used Federal appropriated
funds to pay any person or organization for influencing or attempting to influence an
officer or employee of any agency, a member of Congress, officer or employee of
Congress, or an employee of a member of Congress in connection with obtaining any
Federal contract, grant or any other award covered by 31 U.S.C. § 1352. Each tier
must also disclose any lobbying with non-Federal funds that takes place in connection
with obtaining any Federal award. Such disclosures are forwarded from tier to tier up
to the non-Federal award. See PDAT Supplement, Chapter 1V, ] 6.c and Appendix C,

14,

d. The following provides a Byrd Anti-Lobbying contract clause:

“Byrd Anti-Lobbying Amendment, 31 U.S.C. § 1352 (as amended)

Contractors who apply or bid for an award of $100,000 or more shall file the required certification.
Each tier certifies to the tier above that it will not and has not used Federal appropriated funds to pay
any person or organization for influencing or attempting to influence an officer or employee of any
agency, a member of Congress, officer or employee of Congress, or an employee of a member of
Congress in connection with obtaining any Federal contract, grant, or any other award covered by 31
U.S.C. § 1352. Each tier shall also disclose any lobbying with non-Federal funds that takes place in
connection with obtaining any Federal award. Such disclosures are forwarded from tier to tier up to
the recipient.”

APPENDIX A, 44 C.F.R. PART 18 — CERTIFICATION REGARDING LOBBYING

Certification for Contracts, Grants, Loans, and Cooperative Agreements (To be
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The undersigned [Contractor] certifies, to the best of his or her knowledge, that:

1. No Federal appropriated funds have been paid or will be paid, by or on behalf of the
undersigned, to any person for influencing or attempting to influence an officer or
employee of an agency, a Member of Congress, an officer or employee of Congress, or
an employee of a Member of Congress in connection with the awarding of any Federal
contract, the making of any Federal grant, the making of any Federal loan, the entering
into of any cooperative agreement, and the extension, continuation, renewal,
amendment, or modification of any Federal contract, grant, loan, or cooperative
agreement.

2. If any funds other than Federal appropriated funds have been paid or will be paid to
any person for influencing or attempting to influence an officer or employee of any
agency, a Member of Congress, an officer or employee of Congress, or an employee
of a Member of Congress in connection with this Federal contract, grant, loan, or
cooperative agreement, the undersigned shall complete and submit Standard Form-
LLL, “Disclosure Form to Report Lobbying,” in accordance with its instructions.

3. The undersigned shall require that the language of this certification be included in the
award documents for all subawards at all tiers (including subcontracts, subgrants, and
contracts under grants, loans, and cooperative agreements) and that all subrecipients
shall certifyand disclose accordingly.

This certification is a material representation of fact upon which reliance was placed when this
transaction was made or entered into. Submission of this certification is a prerequisite for making or
entering into this transaction imposed by 31, U.S.C. § 1352 (as amended by the Lobbying Disclosure
Act of 1995). Any person who fails to file the required certification shall be subject to a civil penalty of
not less than $10,000 and not more than $100,000 for each such failure.

Kioall yidwe st
The Contractor, Midwest Iat,dba , certifies or affirms the truthfulness and

accuracy of each statement of its certification and disclosure, if any. In addition, the Contractor
understands and agrees that the provisions of 31 U.S.C. § 3801 et seq., apply to this certification
and disclosure, ifany.

Signature of Contractor's Authorized Official

'1\1\!-' Woodd e\ | Senior Direthor of sha'reg‘\oﬁf-\cs

Name and Title of Contractor's Authorized Official

/Z /3// 9

Date”
10. Procurement of Recovered Materials.

a. Applicability: This requirement applies to all FEMA grant and cooperative
agreement programs.

b. A non-Federal entity that is a state agency or agency of a political subdivision of a
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Act, Pub. L. No. 89-272 (1965) (codified as amended by the Resource Conservation
and Recovery Act at 42 U.S.C. § 6962). See 2 C.F.R. Part 200, Appendix I, ] J; 2
C.F.R. § 200.322; PDAT Supplement, Chapter V, 7.

The requirements of Section 6002 include procuring only items designated in
guidelines of the EPA at 40 C.F.R. Part 247 that contain the highest percentage of
recovered materials practicable, consistent with maintaining a satisfactory level of
competition, where the purchase price of the item exceeds $10,000 or the value of
the quantity acquired by the preceding fiscal year exceeded $10,000; procuring solid
waste management services in a manner that maximizes energy and resource
recovery; and establishing an affirmative procurement program for procurement of
recovered materials identified in the EPA guidelines.

The following provides the clause that a state agency or agency of a political
subdivision of a state and its contractors can include in contracts meeting the
above contract thresholds:

“(1) In the performance of this contract, the Contractor shall make maximum use of products
containing recovered materials that are EPA- designated items unless the product cannot be

acquired—

(i) Competitively within a timeframe providing for compliance with
the contract performance schedule;

(i) Meetingcontract performance requirements; or

(iii) At a reasonabile price.

(2) Information about this requirement, along with the list of EPA- designate items, is available

at EPA’s

Comprehensive Procurement Guidelines web site,

https://www.epa.gov/smm/comprehensive- procurement-quideline-cpg-program.”

11. Additional FEMA Requirements,

a.

b.

The Uniform Rules authorize FEMA to require additional provisions for non-
Federal entity contracts. FEMA, pursuant to this authority, requires or
recommends the following:

Changes.

To be eligible for FEMA assistance under the non-Federal entity’'s FEMA grant or cooperative
agreement, the cost of the change, modification, change order, or constructive change must be
allowable, allocable, within the scope of its grant or cooperative agreement, and reasonable for the
completion of project scope. FEMA recommends, therefore, that a non-Federal entity include a
changes clause in its contract that describes how, if at all, changes can be made by either party to
alter the method, price, or schedule of the work without breaching the contract. The language of the
clause may differ depending on the nature of the contract and the end-item procured.

C.

Access to Records.

All non-Federal entities must place into their contracts a provision that all contractors and their
successors, transferees, assignees, and subcontractors acknowledge and

agree to comply with applicable provisions governing Department and FEMA access to records,
accounts, documents, information, facilities, and staff. See DHS Standard Terms and Conditions, v
3.0,  XXVI (2013).

d.

The following provides a contract clause regarding access to records:




“Access to Records. The following access to records requirements apply to this contract:

(1) The contractor agrees to provide (insert name of state agency or local or
Indian tribal government), (inset name of recipient), the FEMA
Administrator, the Comptroller General of the United States, or any of their
authorized representatives access to any books, documents, papers, and
records of the Contractor which are directly pertinent to this contract for the
purposes of making audits, examinations, excerpts, and transcriptions.

(2) The Contractor agrees to permit any of the foregoing parties to reproduce
by any means whatsoever or to copy excerpts and transcriptions as
reasonably needed.

(3) The contractor agrees to provide the FEMA Administrator or his
authorized representatives access to construction or other work sites
pertaining to the work being completed under the contract.”

12. DHS Seal. Logo. and Flags.

a. All non-Federal entities must place in their contracts a provision that a contractor shall
not use the DHS seal(s), logos, crests, or reproductions of flags or likenesses of DHS
agency officials without specific FEMA pre-approval. See DHS Standard Terms and
Conditions, v 3.0, ] XXV (2013).

b. The following provides a contract clause regarding DHS Seal, Logo, and Flags:

“The contractor shall not use the DHS seal(s), logos, crests, or reproductions of
flags or likenesses of DHS agency officials without specific FEMA pre- approval.”

13. Compliance with Federal Law, Regulations, and Executive Orders.

a. All non-Federal entities must place into their contracts an acknowledgement that
FEMA financial assistance will be used to fund the contract along with the
requirement that the contractor will comply with all applicable federal law,
regulations, executive orders, and FEMA policies, procedures, and directives.

b. The following provides a contract clause regarding Compliance with Federal Law
Regulations, and Executive Orders: “This is an acknowledgement that FEMA
financial assistance will be used to fund the contract only. The contractor will comply
will all applicable federal law, regulations, executive orders, FEMA policies,
procedures, and directives.”

14. No Obligation by Federal Government.

a. The non-Federal entity must include a provision in its contract that states that the
Federal Government is not a party to the contract and is not subject to any
obligations or liabilities to the non-Federal entity, contractor, or any other party
pertaining to any matter resulting from the contract.

b. The following provides a contract clause regarding no obligation by the Federal
Government: “The Federal Government is not a party to this contract and is not
subject to any obligations or liabilities to the non-Federal entity, contractor, or any
other party pertaining to any matter resulting from the contract.”

15. Program Fraud and False or Fraudulent Statements or Related Acts.
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acknowledges that 31 U.S.C. Chap. 38 (Administrative Remedies for False Claims
and Statements) applies to its actions pertaining to the contract.

b. The following provides a contract clause regarding Fraud and False or Fraudulent or
Related Acts: “The contractor acknowledges that 31 U.S.C. Chap. 38 (Administrative
Remedies for False Claims and Statements) applies to the contractor’'s actions
pertaining to this contract.”

Additional contract clauses per 2 C.F.R. § 200.325

For applicable construction/reconstruction/renovation and related services: A payment and
performance bond are both required for 100 percent of the contract price. A “performance bond” is
one executed in connection with a contract to secure fulfillment of all the contractor's obligations
under such contract. A "payment bond" is one executed in connection with a contract to assure
payment as required by law of all persons supplying labor and material in the execution of the work
provided in the contract.

Offeror agrees to comply with all terms and conditions outlined in the Special Conditions
section of this solicitation.

Offeror's Name: Midwest Motor Supply Co. Inc., dba Kimball Midwest

Address, City, State, and Zip Code: 4800 Roberts Rd. Columbus, OH 43228

Phone Number;_800-233-1294 x2478 _Fax Number; __614-951-6840

Printed Name and Title of Authorized Representative;__Tyler Wooddell, Senior Director of Strategic Sales

Email Address: tvler.wooddell@kimballmidwest.com

Signature of Authorized Representative: ’Wy Date: / Z,ZE:// 2




Appendix C, DOC # 6

QUESTIONNAIRE

Please provide responses to the following questions that address your company’s operations,
organization, structure and processes for providing products and services.

1. Diversity Programs
e Do you currently have a diversity program or any diversity partners that you do
business with? X]Yes [INo
(If the answer is yes, attach a statement detailing the structure of your program, along with
a list of your diversity alliances and a copy of their certifications.)

2. Diverse Vendor Certification Participation

Region 4 ESC encourages the use of under-utilized businesses (HUB), minority and women
business enterprises (MWBE), and small and/or disadvantages business enterprises (SBE) both
as prime and subcontractors. Offerors shall indicate below whether or not they and/or any of their
subcontractors (and if so which) hold certification in any of the classified areas and include proof
of such certification with their response.

a. Minority Women Business Enterprise
Respondent certifies that this firm is an MWBE [Iyes [XINo

List certifying agency:

b. Small Business Enterprise (SBE) or Disadvantaged Business Enterprise (DBE)
Respondent certifies that this firm is a SBE or DBE [Jres [XINo
List certifying agency:

c. Historically Underutilized Businesses (HUB)
Respondent certifies that this firm is a HUB [Iyes [XINo

List certifying agency:

d. Historically Underutilized Business Zone Enterprise (HUBZone)
Respondent certifies that this firm is a HUBZone [lYes [XINo

List certifying agency:

e. Other
Respondent certifies that this firm is a recognized diversity XlYes [INo
certificate holder
List certifying agency: (1) Ohio Minority Supplier Development Council
(2) Ohio Department of Administrative Services




3. Has Offeror made and is Offeror committed to continuing to take all affirmative gteps set forth in 2
CFR 200.321 as it relates to the scope of work outlined in this solicitation? Yes [INo
6.

DOC#7  For applicable construction/reconstruction/renovation and related services, a bid
guarantee is required not less than five percent (5%) of the total bid. Surety shall provide
a copy of the Power of Attorney authorizing the Executing Agent the authority to execute
the bid bond documents and bind the Surety to the bid bond conditions. The bid bond
shall have a corporate Surety that is licensed to conduct business in Texas and
authorized to underwrite bonds in the amount of the bid bond. For the purposes of this
solicitation, the total bid is to be $60,000,000.

N/A



Appendix C, DOC #6 Questionnaire
Kimball Midwest
RFP #19-20 - Maintenance, Repair and Operations (MRO) Supplies & Related Services

Kimball Midwest understands the importance of supporting small/disadvantaged businesses and
currently partners with GT Industrial Supply (GTI) to boost procurement opportunities for them within
our customer base. By bringing a complementary business such as GTI alongside us to support account
needs, we assist customers with reaching their pre-determined diversity goals.

GT Industrial Supply
Cincinnati, OH
513-771-7000

Attached Certificates:
Ohio Minority Business Enterprise (MBE) — MBE-20542
NMSDX — CN03423

Supplier Diversity

Kimball Midwest recognizes the importance of supporting historically disadvantaged businesses and is
dedicated to growing our existing partnerships with suppliers. We strive to create an environment
which we can develop sales and purchasing opportunities where we are able to utilize ESB/MBE/WBE
capabilities. Our suppliers understand the mission of Kimball Midwest and together we evaluate areas
where we can increase the number of products available to our customers.

We encourage potential ESB/MBE/WBE suppliers and partners to contact us through our website on our
“Supplier Diversity Program” page: https://www.kimballmidwest.com/About-Us/Supplier-Diversity/

Our Product Line Department is always looking for new, innovative products to add to our catalogued
line. Inquiries submitted through this web form are pursued to learn more about the business and see if
they have products meeting the Program’s criteria. We also provide our existing disadvantaged
suppliers opportunities to quote for additional business.



Appendix C, DOC #6 Questionnaire (Supplemental Documents)
RFP #19-20 - Maintenance, Repair and Operations (MRO) Supplies & Related Services Kimball Midwest

Ohi(D As Department of Administrative Services
Equal Opportunity Division

Service - Support - Solutions

v3/11/2019

Michael Griffie, Jr.

GT Industrial Supply, Inc.
4350 Indeco Ct.
Cincinnati, OH 45241

SUBJECT Minority Business Enterprise (MBE) Program
Certification Number: MBE-20542
Effective Dates: 03/11/2019 through 03/11/2021

Dear Michael Griffie, Jr.:

As you are aware, a company desiring to participate in the State of Ohio’s Minority Business Enterprise
program must demonstrate to this Office that the company is owned and controlled by a minority individual
for at least the previous one year.

After careful review of the application and supporting documentation you provided to this office, the Equal
Opportunity Division of the Ohio Department of Administrative Services (DAS) has determined that the
company satisfactorily meets the requirements set forth in Section 123:2-15-01 of the Ohio Administrative
Code as is required for participation in the program. This letter shall serve as the State's official certification

g ‘)this effect.

This letter also acknowledges that GT Industrial Supply, Inc. is approved for MBE program participation
under the Goods and Services procurement category, and has demonstrated capability and/or experience
for a period of one year from the date of this letter in the following UNSPSC and CS! codes:

UNSPSC CODE CSI CODE
1. 24120000 Packaging materials N/A
2. 26120000 Electrical wire and cable and N/A
harness
3. 31150000 Rope and chain and cable and N/A
wire and strap
4. 39000000 Electrical Systems and Lighting N/A

and Components and
Accessories and Supplies

Please note that one month prior to the expiration date of this certification, your company is required to

submit a completed Recertification Affidavit form for our review relative to the company’s qualifications for

continuing participation in the MBE program. Additionally, you must formally notify this division of any

changes that occur within your company that effect ownership, managerial and/or operational control within

thirty days of such changes occurring. Similar notification must be provided to us of any changes to the

i \a)npany's name, business address, telephone numbers, principal products/service or other basic contact
d commercial activity information.

Failure to provide a completed Recertification Affidavit or to notify this office of such changes to your
company in a timely manner may result in the revocation of your certification status.

So that (3T Indiustrial Sunnlv Ine is ahle tn maximize the annartiinity ta nravide its varions MRE-annroved



Appendix C, DOC #6 Questionnaire (Supplemental Documents)

RFP #19-20 - Maintenance, Repair and Operations (MRQO) Supplies & Related Services Kimball Midwest
www.das.ohio.gov/gsd or by calling the office at 614.466.4635. This office provides electronic notice
of purchasing opportunities for specified supplies or services (bid notices) to any vendor who has

registered with DAS. Opportunities for architectural, engineering and construction service providers can
be accessed at www.ohio.qov/SAQ.

2.The Ohio Department of Development offers business development assistance in the areas of
management, technical, financial, contract procurement assistance, loan and bond packaging services.
The office can be contacted at 614.466.5700 or 800.848.1300 ext. 65700.

As the MBE program indicates, the State of Ohio values diversity among its business partners, and hopes to
see them grow and prosper. Consequently, we are delighted to be able to assist your company by approving its
participation in this vendor preference and business development program. If you need any assistance or have
questions about the MBE program, its objectives or its operation, please contact the Equal Opportunity
Division's Certification Unit at 614.466.8380.

Sincerely,

e\

Todd McGonigle
Acting Deputy Director
State EEO Coordinator

Service, support, solution for Ohio Government The State of Ohio is an equal opportunity employer

Equal Opportunity Division | 4200 Surface Road | Columbus, Ohio 43228 Mike DeWine, Governor
Phone 614-466-8380 | FAX 614-728-5628 | Web: www.das.ohio.gov/eod Matthew M. Damschroder, DAS Director

Todd McGonigle, Acting Deputy Director
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7145 West Tidwell Road ~ Houston, Texas 77092
(713)-462-7708
www.escé4.net

NOTICE TO OFFEROR
ADDENDUM NO. 1
Solicitation Number 19-20

Request for Proposal (“RFP”)
by

Region 4 Education Service Center (‘ESC”)
for
Maintenance, Repair and Operations (MRO) Supplies & Related Services

SUBMITTAL DEADLINE: Tuesday, December 3, 2019, 2:00 PM CENTRAL TIME

This Addendum No. 1 amends the Request for Proposals (RFP) for Maintenance, Repair
and Operations (MRO) Supplies & Related Services 19-20 (“Addendum”).

To the extent of any discrepancy between the original RFP and this Addendum, this
Addendum shall prevail.

This Addendum No. 1 is hereby issued to:
1. Correct Non-Mandatory Pre-Proposal Conference time:

NON-MANDATORY PRE-PROPOSAL CONFERENCE

Offerors are strongly encouraged, but not required to participate in a pre-proposal conference with the
Business Operations Specialist, which will be held on November 12, 2019 at 2:00 pm in the Region 4 ESC
offices located at 7145 West Tidwell Road, Houston Texas 77092. To attend the conference, potential Offeror
must notify Crystal Wallace, Business Operations Specialist, at cwallace@escd.net, by November 6,
2019. Offeror's who are unable to attend in person but would like to call in must also send an email to request
call in instructions. The purpose of this conference is to clarify the contents of this RFP in order to prevent
any misunderstanding of Region 4 ESC’s position. Any doubt as to the requirements of this RFP or any
apparent omission or discrepancy should be presented to Region 4 ESC at this conference. Region 4 ESC
will then determine the appropriate action necessary, if any, and may issue a written addendum to the RFP.
Oral statements or instructions will not constitute an addendum to this RFP.
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Offeror shall acknowledge this addendum by signing below and include in their proposal
response.

Company Name _Kimball Midwest

Contact Person LeAnna Toebbe

Signature V

Date 11/27/19

Crystal Wallace
Region 4 Education Service Center
Business Operations Specialist
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7145 West Tidwell Road ~ Houston, Texas 77092
(713)-462-7708
www.esc4.net

NOTICE TO OFFEROR
ADDENDUM NO. 3
Solicitation Number 19-20

Request for Proposal (“RFP”)
by

Region 4 Education Service Center (‘ESC")
for
Maintenance, Repair and Operations (MRO) Supplies & Related Services

SUBMITTAL DEADLINE: Monday, December 9, 2019, 2:00 PM CENTRAL TIME

This Addendum No. 3 Amends Appendix E — Pricing File for Maintenance, Repair and
Operations (MRO) Supplies & Related Services 19-20 (“Addendum”).

To the extent of any discrepancy between the original RFP and this Addendum, this
Addendum shall prevail.

This Addendum No. 3 is hereby issued to change;

1. Please utilize the revised Appendix E — Pricing File (labeled Version 3 on tab 1)
attached. Please do not modify the formatting on this document.

2. An updated Pre-Proposal meeting notes file has been posted.

RECEIPT OF ADDENDUM ACKNOWLEDGEMENT

Offeror shall acknowledge this addendum by signing below and include in their proposal
response.

Company Name Kimball Midwest

Contact Person LeAnna Toebbe

Signature L=

Date “/37119




Crystal Wallace
Region 4 Education Service Center
Business Operations Specialist
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7145 West Tidwell Road ~ Houston, Texas 77092
(713)-462-7708
www.esc4.net

NOTICE TO OFFEROR
ADDENDUM NO. 3
Solicitation Number 19-20

Request for Proposal (“RFP")
by

Region 4 Education Service Center (“ESC”)
for
Maintenance, Repair and Operations (MRO) Supplies & Related Services

SUBMITTAL DEADLINE: Monday, December 9, 2019, 2:00 PM CENTRAL TIME

This Addendum No. 3 Amends Appendix E — Pricing File for Maintenance, Repair and
Operations (MRO) Supplies & Related Services 19-20 (“Addendum”).

To the extent of any discrepancy between the original RFP and this Addendum, this
Addendum shall prevail.

This Addendum No. 3 is hereby issued to change;

1. Please utilize the revised Appendix E — Pricing File (labeled Version 3 on tab 1)
attached. Please do not modify the formatting on this document.

2. An updated Pre-Proposal meeting notes file has been posted.

RECEIPT OF ADDENDUM ACKNOWLEDGEMENT

Offeror shall acknowledge this addendum by signing below and include in their proposal
response.

Company Name Kimball Midwest

Contact Person LeAnna Toebbe

Signature

Date (/27 /M




Crystal Wallace
Region 4 Education Service Center
Business Operations Specialist



Kimball Midwest
RFP #19-20 - Maintenance, Repair and Operations (MRO) Supplies & Related Services

Tab 7
Appendix D, Exhibit A: Response for National IPA Contract

2.1 Corporate Commitment
Supplier will identify an executive corporate sponsor and a separate national account manager within the RFP
response that will be responsible for the overall management of the Master Agreement.

Executive Corporate Sponsor: Tyler Wooddell, Sr. Director of Strategic Sales

National Account Manager: Katelyn Bray, Strategic Sales Manager

3.0 Supplier's Response
3.1 Company

A. Brief history and description of Supplier.

Kimball Midwest has been in business since 1923 and is family owned and operated by Pat McCurdy,
President and Dave McCurdy, Chief Operating Officer. Midwest Motor Supply Company, Inc. was founded
in Columbus, Ohio in 1933 and incorporated in 1955. In 1984, the Company acquired the Kimball
Company, founded in Cleveland, Ohio in 1923. Thereafter, the Company has conducted business as
Kimball Midwest.

Kimball Midwest is one of the largest distributors in the industrial maintenance aftermarket in the United
States, currently ranked 36 in Industrial Distribution’s annual publication of “The Big 50” MRO suppliers
and 40 in Modern Distribution Management’s Top 40 Industrial Distributors list for 2019. Kimball
Midwest's sales growth has been very dynamic, increasing from less than $1 million in 1983 to more than
$270 million today. Major industries served includes Agriculture, Automotive, Construction,
Manufacturing, Oil and Gas, Mining, Wholesale, and Government- including Schools and Institutions of
Higher Education.

As we have grown, we have expanded to operate four full-service distribution centers across the United
States. Our primary distribution center and headquarters are in Columbus, Ohio. An additional center
was established in Grand Prairie, Texas in 1994; in 1997, we established the full-service center in Reno,
Nevada; and in 2015 we celebrated the grand opening of our fourth distribution center located in
Savannah, Georgia.

A core value of Kimball Midwest, one that permeates all our activities and interactions, is the concept of
continuous improvement. Never satisfied, we are focused on cultivating an environment that is green
and growing, not ripe and rotting. We always want to do it right, and do it right the first time, for our
valued customers.

The recurring principle resonating throughout our business is an unmistakable focus on quality and it is
woven through all we do. From day one, all customers are treated to the Kimball Midwest Experience: an
approach to overall quality we have implemented to establish trust and reinforce our commitment to
them. As a Kimball Midwest customer, OMNIA Partners participants witness this quality commitment in
the high level of service they receive, the top-notch products they purchase, and the incomparable overall
value they enjoy that effectively lowers their maintenance, repair, and operations (MRO) costs.
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Kimball Midwest
RFP #19-20 - Maintenance, Repair and Operations (MRO) Supplies & Related Services

B.

Total number and location of sales persons employed by Supplier.

Kimball Midwest has over 1,000 Sales Representatives within the continental United States, with an
average representative tenure of 7+ years.

Number and location of support centers (if applicable) and location of corporate office.

Kimball Midwest has a national Sales and Service team of over 1,000 representatives who provide hands-
on support for their accounts. They are backed by a national network of distribution centers in Columbus,
OH; Savannah, GA; Reno, NV; and Dallas, TX which are each fully stocked with 100% of Kimball's product
line.

Corporate Office and Columbus Distribution Center:
4800 Roberts Rd

Columbus, OH 43228

(614)219-6100

(800)233-1294

Annual sales for the three previous fiscal years.
2018 $270,000,000
2017 $240,000,000
2016 $227,000,000

Submit FEIN and Dunn & Bradstreet report.
FEIN:  31-4408759

DUNS: 01-790-6231
A report has been included in Tab 6 as "Vendor Attachment A"

Describe any green or environmental initiatives or policies.

As a distributor, our ability to make an environmental impact centers around recycling at our distribution
centers and being conscientious of the policies under which we do business.

Each of Kimball Midwest’s facilities has a “green initiative” in their yearly Corporate Plans that involves
recycling and reduction of utility consumption (electric and gas) and must report the results each quarter.
The business’s steady growth has afforded the opportunity to expand and remodel our facilities with focus
on reducing our company’s energy and water consumption.

Eco-conscientious practices we've adopted include:

e Converting to LED lighting inside and out at facilities

¢ Installing lighting occupancy sensors within our offices and warehouses

e Hands-free and low-flow restroom fixtures to reduce water consumption

e Materials we actively recycle include: corrugated cardboard, office paper, stretch wrap, cans,
bottles, plastic barrels, pallets, batteries, and electronics

e Bottle and can recycling bins within the cafeteria and throughout the building
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Kimball Midwest
RFP #19-20 - Maintenance, Repair and Operations (MRO) Supplies & Related Services

e Office-wide paper recycling for non-sensitive documents

G. Describe any diversity programs or partners supplier does business with and how Participating Agencies
may use diverse partners through the Master Agreement. Indicate how, if at all, pricing changes when
using the diversity program.

Kimball understands the importance of supporting small/disadvantaged businesses and currently partners
with GT Industrial Supply (GT1) to enhance procurement opportunities for them within our customer base.
By working with a complementary business, such as GTI, we assist customers with reaching their pre-
determined diversity goals. Markup is determined based on service provided and level of involvement,
but the customers are informed of the exact markup prior to using their service.

All products supplied by Kimball Midwest are made available as an extension to our MBE partner’s product
line. Products available for purchase from our MBE include, but are not limited to, Abrasives, Janitorial
Supplies, Packaging, Safety Supplies, Electric, Paints & Chemicals, Fasteners and Pipe Fittings.

Depending on state requirements, our MBE partner(s) may need to register in that state and/or obtain a
required business license before being able to conduct business.

H. Describe any historically underutilized business certifications supplier holds and the certifying agency.
This may include business enterprises such as minority and women owned, small or disadvantaged,
disable veterans, etc.

Kimball Midwest does not hold any historically underutilized business certifications. That said, Kimball
Midwest recognizes the importance of supporting historically disadvantaged businesses and is dedicated
to growing our existing partnerships with suppliers. We strive to create an environment in which we can
develop sales and purchasing opportunities where we are able to utilize ESB/MBE/WBE capabilities. Our
suppliers understand the mission of Kimball Midwest and together we evaluate areas where we can
increase the number of products available to our customers.

We encourage potential ESB/MBE/WBE suppliers and partners to contact us through our website on our
“Supplier Diversity Program” page: https://www.kimballmidwest.com/About-Us/Supplier-Diversity/

I.  Describe how supplier differentiates itself from its competitors.

Our business model is the key factor which differentiates Kimball Midwest from its competitors. At
Kimball, our Sales Reps do more than fill orders for their customers; they strive to be product experts and
service the full spectrum of materials management: from determining need based on usage, to putting
away inventory and maintaining order in their serviced area. They understand the importance of value
versus price and carry this value-driven mindset throughout our business operations by carrying superior
products at competitive prices. We train our sales force so they can work with each customer to find their
perfect balance between price and quality.

Quality Commitment

Kimball Midwest products are designed, first and foremost, to be synonymous with Quality and Value.
They are designed to be value-added solutions that will provide superior value — products that will help
lower overall operating costs and increase operating efficiency.
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RFP #19-20 - Maintenance, Repair and Operations (MRO) Supplies & Related Services

When we look for additions to our line of 49,000+ very high quality products we are very discriminating
regarding what we will allow to carry the Kimball Midwest brand. Products that can simply get the job
done, eventually, are not what we are all about. Kimball Midwest products need to provide features and
benefits well beyond the conventional, everyday products most of us encounter on a daily basis.

To be included in the Kimball Midwest family of products we look for superior solutions to the challenges
faced in demanding operations. We know that if these products can handle the toughest applications,
they’ll make every job faster and easier.

These products need to provide:

1. Longer service life

2. Superior performance

3. Faster job completion

4. Reduced labor cost

5. Reduced equipment downtime

6. Increased user safety

7. The ability to make tough jobs easier

While there may be lower cost products that are designed for similar tasks as our products — and there is
always a lower cost option available by giving up performance, service life and safety — our products are
designed to provide a superior value.

Service Representatives

Further setting us apart is our quality control approach to maintaining an industry-leading service level
exceeding 99%. This is achieved through the training, tenure, and product knowledge of our service reps,
superior products, delivery reliability, and a structured review process- both in-house and with our
customers.

Kimball Midwest takes a leading approach to the marketplace in terms of representative training,
experience level, and additional support layers. All our sales representatives, regardless of past
experience, undergo regimented multi-phase training lasting on average 12 months. Additionally, these
representatives are backed up by a local, regional, and national sales management structure. The average
tenure of our service reps is 7 years, a testament to the foundations built and maintained through training
and company culture.

American-Made Commitment

Participants following “Buy America” provisions know they can save time and money when they’re able
to find the qualifying items they need from one source. Kimball Midwest is committed to its own "Buy
American" policy. With 80% of our inventory dollars going to product made in the U.S.A., the long lead
times with overseas sources are avoided for many high demand products. This focus allows traceability
to the source of manufacture helping eliminate the possibility of substandard, misrepresented,
mismarked, or counterfeit products being put into the supply chain. We believe in the American
workforce and we’re committed to providing superior quality products that are backed up by superior
workmanship.

J. Describe any present or past litigation, bankruptcy or reorganization involving supplier.
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Kimball Midwest is involved in various small pieces of commercial litigation as arise in the ordinary course
of business. It has never filed bankruptcy or for reorganization, and no present or past litigation impacts
Kimball Midwest’s ability to perform under this contract.

K. Felony Conviction Notice: Indicate if the supplier
a. is a publicly held corporation and this reporting requirement is not applicable;
b. is not owned or operated by anyone who has been convicted of a felony; or

c. isowned or operated by and individual(s) who has been convicted of a felony and
provide the names and convictions.

N/A - Kimball Midwest is privately owned and operated by no individuals convicted of a felony.

L. Describe any debarment or suspension actions taken against supplier Through support from our
corporate office

N/A - no occurrences of suspension or disbarment.

3.2 Distribution, Logistics
A. Describe the full line of products and services offered by supplier.

Kimball Midwest stocks more than 49,000 superior- quality MRO parts, hardware, and quality shop supply
items. Having one of the industry’s broadest product lines provides our customer with single-source
availability. Our proposalincludes our entire stock catalog, product safety seminars, and Vendor Managed
Inventory (VMI) solutions.

Our product lines range across fasteners to chemicals, from electrical items to shop supplies, and even
body shop parts. They are designed specifically for the maintenance aftermarket to prevent or reduce
downtime, improve safety, and decrease our customers' overall costs. Examples of lines we stock and
service include:

e Cutting Tools & Abrasives ¢ Paints

e Plumbing & Pipe Fittings e Hand & Power Tools
e Hydraulics e Shop Supplies

e Electrical e Storage Equipment
e Fasteners e Safety Equipment

e Pneumatics e Chemicals

B. Describe how supplier proposes to distribute the products/service nationwide. Include any states where
products and services will not be offered under the Master Agreement, including U.S. Territories and
Outlying Areas.

Kimball Midwest employs over 1,000 Sales Representatives within the continental U.S. For customers in
an area without a field Sales Rep, our Inside Sales staff is happy to provide support until a Rep is
assigned to their area.

Products ship from one of our full-service distribution centers, which are located in Columbus, Ohio;
Reno, Nevada; Dallas, Texas; and Savannah, Georgia. These facilities are each fully stocked with
Kimball's entire catalog and average an industry-leading 99+% fill rate. The warehouse whose proximity
enables fastest fulfillment is assigned as the customer’s primary distribution center. However, in the
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event a product is unable to ship from that warehouse, another can be alerted to fill the item at no
additional charge.

We utilize industry leading parcel carriers. Our proposal includes no-charge standard ground shipping
within the continental United States and there is no minimum order requirement to qualify for the free
freight. Orders shipping to Alaska, Hawaii, U.S. Territories and Outlying Areas would be subject to an
additional charge.

Expedited shipping is available upon request. Freight charges are dependent upon weights, package
dimensions, and delivery cut-off times so fees would be quoted at the time of order.

Non-Stock product delivery may require up to 10 business days. Date estimates can be confirmed
during the quoting process.

C. Describe how Participating Agencies are ensure they will receive the Master Agreement pricing; include
all distribution channels such as direct ordering, retail or in-store locations, through distributors, etc.
Describe how Participating Agencies verify and audit pricing to ensure its compliance with the Master
Agreement.

The structure of account set up at Kimball Midwest guarantees price accuracy for contract users,
regardless of the ordering system they use. To make a purchase, customers are issued an individual
account which they use with any Kimball Midwest ordering method. The contract price book is assigned
to their account, ensuring every order has the correct price no matter how they placed it. Additionally,
their invoice and packing slip settings change so that the contract number prints on these documents and
displays on their quotes- a visual confirmation their order is on contract.

Upon request, we can generate a sales order history report which customers may wish to compare against
their own records. Essential fields would include order dates, invoice numbers, part numbers, quantities
ordered and shipped, unit price paid and extended price. Additional fields can be provided based on their
individual needs.

D. Identify all other companies that will be involved in processing, handling or shipping the
products/service to the end user.

Product will be shipped directly to the account from one of Kimball Midwest's distribution centers. For
users taking advantaged of our Vendor Managed Inventory services, their Sales Rep will oversee putting
the product away and keeping stock. Kimball utilizes industry leading parcel carriers for the majority of
shipments. Freight carriers for palletized shipments will vary based on delivery location and handling
requirements.

E. Provide the number, size and location of Supplier’s distribution facilities, warehouses and retail network
as applicable.

We have 4 distribution centers strategically located nationwide and each is fully supplied with 100% of
Kimball's stocked catalog. We do not have retail stores but customers near our distribution centers may
place orders through their Sales Rep or our website and request pick up at the front counter.

Columbus Distribution Center Dallas Distribution Center
4800 Roberts Rd 1202 Avenue S.
Columbus, OH 43228 Grand Prairie, TX 75050
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400,000 square feet 85,000 square feet

Reno Distribution Center Savannah Distribution Center
255S. McCarran Blvd 730 King George Blvd

Sparks, NV 89431 Savannah, GA 31419

125,000 square feet 125,000 square feet

3.3 Marketing and Sales

A. Provide a detailed ninety-day plan beginning from award date of the Master Agreement describing the
strategy to immediately implement the Master Agreement as supplier’s primary go to market strategy
for Public Agencies to supplier’s teams nationwide, to include, but not limited to:

i. Executive leadership endorsement and sponsorship of the award as the public sector go-to-
market strategy within first 10 days

ii. Training and education of Supplier’s national sales force with participation from the
Supplier’s executive leadership, along with the OMNIA Partners, Public Sector team within
first 90 days

Our current National IPA program is our primary go-to market strategy for Public Agencies. As such we
would be eager to share the news of an award with our Sales Representatives. Once authorized by OMNIA
Partners, Public Sector, executive sales leadership would announce the exciting news to our sales force
within the first 10 days.

We have been training our national sales force on leveraging the agreement through National IPA for close
to 5 years. Educational materials and presentations would be updated to reflect the new agreement.
Additional efforts:

e Our Government Sales office will update the program's field guide referenced by Kimball
Midwest's 1,000+ Sales Representatives,

* Contract will continue as a prominent topic at Divisional and Regional sales meetings, as well as
featured by corporate directors during national sales meetings; presentations would emphasize
compliance, determining account eligibility, identifying opportunities to grow participation, and
talking points to share with customers.

e Continue to grow the program with customer leads and product features, motivate sales force
with contests, recognize outstanding accomplishments by the sales field, and more.

B. Provide a detailed ninety-day plan beginning from award date of the Master Agreement describing the
strategy to market the Master Agreement to current Participating Public Agencies, existing Public
Agency customers of Supplier, as well as to prospective Public Agencies nationwide immediately upon
award, to include, but not limited to:

i. Creation and distribution of a co-branded press release to trade publications

iil Announcement, Master Agreement details and contact information published on the
Supplier’s website within first 90 days

iii. Design, publication and distribution of co-branded marketing materials within first 90 days
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iv.

vi.

vii.

viii.

Commitment to attendance and participation with OMNIA Partners, Public Sector at
national (i.e. NIGP Annual Forum, NPI Conference, etc.), regional (i.e. Regional NIGP
Chapter Meetings, Regional Cooperative Summits, etc.) and supplier-specific trade shows,
conferences and meetings throughout the term of the Master Agreement

Commitment to attend, exhibit and participate at the NIGP Annual Forum in an area
reserved by OMNIA Partners, Public Sector for partner suppliers. Booth space will be
purchased and staffed by Supplier. In addition, Supplier commits to provide reasonable
assistance to the overall promotion and marketing efforts for the NIGP Annual Forum, as
directed by OMNIA Partners, Public Sector.

Design and publication of national and regional advertising in trade publications throughout
the term of the Master Agreement

Ongoing marketing and promotion of the Master Agreement throughout its term (case
studies, collateral pieces, presentations, promotions, etc.)

Dedicated OMNIA Partners, Public Sector internet web-based homepage on Supplier’s
website with:
* OMNIA Partners, Public Sector standard logo;
* Copy of original Request for Proposal;
* Copy of Master Agreement and amendments between Principal Procurement Agency
and Supplier;
¢ Summary of Products and pricing;
* Marketing Materials
e Electronic link to OMNIA Partners, Public Sector’s website including the online
registration page;
¢ A dedicated toll-free number and email address for OMNIA Partners, Public Sector

Our Strategic Sales team will continue providing dedicated support for the OMNIA Partners, Public
Sector program through 800-233-1294 x2696 and OmniaPartners@kimballmidwest.com

First 2 Weeks

Executive leadership will issue an announcement to the sales field

Marketing and Graphics departments will update the existing line card outlining the program
features.

Update the existing OMNIA Partners page on our website to reflect the new contract
information, including any revisions to logos and uploading the original Request for Proposal:
https://www.kimballmidwest.com/Services/Government-Sales/Omnia Partners/

First 30 days:

Our Marketing team will issue a Press Release and make an announcement on Kimball Midwest
social media

Our current SOP guide detailing contract obligations and execution will be updated and re-issued

Our existing co-branded line card would be updated within the first 30 days.
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o We will announce the contract award and distribute the flier amongst our sales force,
who use it as a tool to maintain and grow current accounts and open new accounts.

e Notify customers using our current contract, #R142105, of the new agreement and update
existing participating addendums.

Monthly

e Sales reports filed and fees paid before the 10" calendar day of each month

Ongoing

e Contract will be featured in subsequent sales meetings; presentations to emphasize compliance,
customer eligibility, and identifying opportunities to grow participation. If awarded, this would
be a prominent feature of our annual sales meetings held in March and April.

¢ Nurture the program with customer leads, product promotions, employee contests, recognizing
outstanding accomplishments by the sales field, and more

e We will work with OMNIA Partners staff throughout this process to ensure customer facing
literature, in print and on the web, conforms to branding guidelines.

C. Describe how Supplier will transition any existing Public Agency customers’ accounts to the Master
Agreement available nationally through OMNIA Partners, Public Sector. Include a list of current
cooperative contracts (regional and national) Supplier holds and describe how the Master Agreement
will be positioned among the other cooperative agreements.

Our National IPA program is our leading program for State and Local governments. If awarded, we would
continue to market it accordingly. We would maintain co-branded fliers which highlight the positive
points of interest in doing business with Kimball Midwest through OMNIA Partners, Public Sector. It would
also maintain prominence in sales presentations and training sessions with our Sales Reps.

Our current account transition process is (1) the customer or their Sales Rep requests that their account
be set up on Master Agreement pricing (2) the participation ID is obtained and verified through the OMNIA
Partners, Public Sector's participation list (3) the contract's price book is applied to the account {(4) their
invoice and packing slip settings are updated so that the contract number prints on them going forward
and (5) e-mail confirmation is sent to the requestor for their own records.

We presently hold cooperative contracts with BuyBoard, Kentucky Purchasing Cooperative, and our State
of Ohio Term Schedule. This diverse portfolio enables us to do business with customers who do not
otherwise use OMNIA Partners.

D. Acknowledge Supplier agrees to provide its logo(s) to OMNIA Partners, Public Sector and agrees to
provide permission for reproduction of such logo in marketing communications and promotions.
Acknowledge that use of OMNIA Partners, Public Sector logo will require permission for reproduction, as
well.

Should our proposal be accepted, we agree to permitting our company logo to be used in co-branded
marketing communications and promotions. We also understand that use of OMNIA Partners, Public
Sector logo will require permission for reproduction.

E. Confirm Supplier will be proactive in direct sales of Supplier’s goods and services to Public Agencies
nationwide and the timely follow up to leads established by OMNIA Partners, Public Sector. All sales
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materials are to use the OMNIA Partners, Public Sector logo. At a minimum, the Supplier’s sales
initiatives should communicate:

i Master Agreement was competitively solicited and publicly awarded by a Principal
Procurement Agency

ii. Best government pricing

jii. No cost to participate

iv. Non-exclusive

We are conscientious of the key points and phrases used in all presentations, announcements, and
marketing literature for our current National IPA program, and would continue to do so. Through
repetition and consistent phrasing in all our communications, these terms become second nature to our
sales force when they introduce customers to the program.

An example of this action is on the line card for the program, which our Reps give to customers. The
verbiage, first reviewed and approved by OMNIA Partners prior to publishing, informs the reader the
contract was "competitively solicited and awarded" and that there are "no fees, minimums, or obligations
to participate.”

Proactive measures we take, and would continue to perform, includes equipping every new sales Rep with
an OMNIA Partners quote account and, upon passing certain milestones in their standard training, all Sales
Reps are issued an "Intro to National IPA and OMNIA Partners, Public Sector" packet which includes the
SOP, a set of line cards, a list of eligible agencies they are already calling on, and key in-house contacts.
Follow up calls are conducted to provide further support and feedback

F. Confirm Supplier will train its national sales force on the Master Agreement. At a minimum, sales
training should include:
i Key features of Master Agreement
ii. Working knowledge of the solicitation process
jii. Awareness of the range of Public Agencies that can utilize the Master Agreement through
OMNIA Partners, Public Sector
iv. Knowledge of benefits of the use of cooperative contracts

Sales training is performed in muitiple formats, each emphasizing the key points that make cooperative
purchasing appealing, such as the contract being "competitively solicited and publicly awarded by a lead
government agency" and "no cost to participate,” as well as covering who can use it. The "who" is a very
important topic we explore in-depth, providing multiple examples of agency types, and encouraging Reps
to consider the accounts they're already supporting which qualify.

Training is conducted in-person at sales meetings, group webinars, and one-on-one over the phone. We
have also composed and issued supporting literature and video. Specifically:

e Standard Operating Procedures (SOPs) which educate employees on agreement obligations,
features and talking points, identifying eligible agencies, and in-house support contacts.

e Targeted marketing tools Reps give to customers, such as co-branded sales cards or flyers which
bullet out key benefits.

e The program is featured in presentations at major corporate events, such as national sales
meetings and regional conferences.
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e An in-house video demonstrating conversations introducing the cooperative to eligible
customers.
e Our Strategic Sales team offers ongoing, on-call support through the phone and e-mail.
G. Provide the name, title, email and phone number for the person(s), who will be responsible for:

i Executive Support

ii. Marketing
iii. Sales
iv. Sales Support
V. Financial Reporting
vi. Accounts Payable
vii. Contracts
Executive Support Marketing
Tyler Wooddell Jeff Reichert
Sr. Director of Strategic Sales Associate Director of Digital Marketing
614-951-2718 614-951-2484
tyler.wooddell@kimballmidwest.com jeff.reichert@kimballmidwest.com
Sales Sales Support
Patrick McCurdy Strategic Sales Dept.
Vice President of Sales 614-951-2478
614-951-2530 omniapartners@kimballmidwest.com

patrick.mccurdy @kimballmidwest.com

Financial Reporting Accounts Payable
Beth Poling Travis Whited
Director of Accounting Services Accounting Services Manager
614-951-2738 614-951-2756
beth.poling@kimballmidwest.com travis.whited@kimballmidwest.com
Contracts
LeAnna Toebbe

Government Sales Analyst
614-951-2478
leanna.toebbe @kimballmidwest.com

H. Describe in detail how Supplier’s national sales force is structured, including contact information for the
highest-level executive in charge of the sales team.

Kimball Midwest has over 1,000 Sales Reps across the continental United States. This sales force is
managed by a team of 96 Area Managers, 25 District Managers, 15 Regional Managers, and 6 Division
Managers. This network is overseen by Patrick McCurdy, Vice President of Sales.

Patrick McCurdy
Vice President of Sales
614-951-2530
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patrick.mccurdy@kimballmidwest.com

I. Explain in detail how the sales teams will work with the OMNIA Partners, Public Sector team to
implement, grow and service the national program.

The Kimball Strategic Sales team will look to build off the success we had with the OMNIA team since
2018. We saw great value in working with Jim Walters and the Regional Managers to help grow our
program. We conducted training events for Kimball's top contract sales performers to further expand
their knowledge on the program through firsthand accounts from OMNIA team members on the value
the contract can bring to eligible agencies. We also worked closely with Kelsey and the OMNIA training
team and conducted webinars with our sales team on the basics of the contract. The information learned
between these support avenues allowed our Strategic Sales team to take that information and spread it
across the rest of our sales organization and grow program sales 70%+ the prior year.

I.  Explain in detail how Supplier will manage the overall national program throughout the term of the
Master Agreement, including ongoing coordination of marketing and sales efforts, timely new
Participating Public Agency account set-up, timely contract administration, etc.

Program Management

When executing programs of this nature Kimball Midwest utilizes a streamlined hierarchical approach;
leveraging our multi-tiered field sales network of more than 1,000 sales professionals. This provides
customers with a primary contact for any inquiries related to the contract.

Further support comes from our Strategic Sales Department. Each of our Strategic Sales Specialists has
designated territories they support across the country are trained on the OMNIA Partners program to
field all basic contract questions.

Within the Strategic Sales team, there are 20+ outside Key Account Executives and 7 Government Account
Executives that are fully trained on the OMNIA Partners program. They work with field sales managers to
support our Sales Representatives at the account level, particularly on larger opportunities.

An OMNIA Partners Program Manager will be added in 2020 with the goal of bringing additional
awareness to the program and drive new business. They will present on the contract at sales meetings,
ride along with reps to help them speak to customers on co-op purchasing, host training webinars,
organize company-wide contests around the program, closely monitor sales performance, etc. In turn,
the Strategic Sales Manager monitors the contract’s progress so as to appoint additional program
administrators as sales growth permits.

As the Executive Sponsor, Tyler Wooddell is responsible for promoting, and upholding successful adoption
by a field sales network comprised of 6 Division Managers, 15 Regional Managers, and 25 District
Managers, all who are active participants in continuous roll-out. He also guarantees priority is given to
any technological projects and initiatives that promote the agreement's success.

Contract Administration

The program has a primary point of contact assigned as an administrator to manage reporting, fees, and
monitor contractual obligations. The administrator coordinates with other departments to ensure all
duties are met at implementation and through the life of an agreement. They operate as a knowledgeable
resource of the contract's finer details for all staff, ensuring consistency of communication within our
company. This person is also responsible for contract updates, supplying punctual and accurate sales
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reports and fee remittance, negotiating and executing participating addendums, and promptly addressing
any inquiries surrounding the contract.

LeAnna Toebbe has nearly 5 years' experience administering our current contract and will continue if we
are re-awarded.

Account Setup

In most situations, contract pricing can be activated on a Participating Agency's account the same day it's
requested. Our current process is (1) the customer or their Sales Rep requests that their account be set
up on Master Agreement pricing (2) the participation ID is obtained and verified through the OMNIA
Partners, Public Sector's participation list (3) the contract's price book is applied to the account (4) their
invoice and packing slip settings are updated so that the contract number prints on them going forward
and (5) e-mail confirmation is sent to the requestor for their own records. Using this method, nearly 1500
existing Kimball Midwest customers have been introduced to and utilized the program since it's inception
5 years ago.

J. State the amount of Supplier’s Public Agency sales for the previous fiscal year. Provide a list of
Supplier’s top 10 Public Agency customers, the total purchases for each for the previous fiscal year along
with a key contact for each.

Our non-Federal, public sector sales topped $11.5m in 2018.
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Sales Rep Tools

Each Kimball Midwest Sales Representative utilizes multiple order entry tools while personally serving
his/her accounts. Chief among these tools is our custom developed mobile application through which
they can complete dozens of functions, including creating and submitting orders from the field. Through
2019, the vast majority of our orders were submitted from this mobile application with each order being
processed and fulfilled at one of our four warehouse locations. Additionally, each of our end user
customers may use our website to create and submit orders.

Web Ordering

Our online Storefront allows customers to b74rowse our full line of products and make purchases. The
site has a multi-dimensional navigation structure and suggestive search to make finding the correct parts
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easy and intuitive. Item attributes enable users to filter a lengthy list of products down to the specific item
one is looking for. All items are uploaded to the site with a full description and product specifications, and
one can even view and print the Safety Data Sheets (SDS) from the 'Documentation’ tab of a product's
page. Alogin is not required to browse our catalog or to download SDS. Logged-in customers can manage
their account, add users, add items to their cart, place orders and make payments.

In-House

Our customer service team utilizes proprietary in-house software to answer account questions, add
special notes to accounts with unique requirements, process and check orders, arrange returns, and
more. They can also assist putting customers in contact with their nearest Kimball Midwest Sales Rep.

Data Security

Kimball Midwest utilizes industry leading security products to prevent, detect and mitigate security
threats to all data including customer information. To ensure an end to end secure connection from the
user to the server, all website traffic is utilizing SHA2 2048-bit SSL certificate encryption. The utilization
of SHA2 2048-bit encryption meets recognized industry standards and is the strongest encryption
available for securing user to server communications. Data and information security obligations are of
utmost concern to Kimball Midwest. Electronicinformation is stored at rest in a dedicated database setup
with the principle of “least privilege” access to prevent unauthorized access. Security is only assigned on
a per user basis with access to only information required by each user account.

L. Provide the Contract Sales (as defined in Section 10 of the OMNIA Partners, Public Sector Administration
Agreement) that Supplier will guarantee each year under the Master Agreement for the initial three
years of the Master Agreement (“Guaranteed Contract Sales”).

Having grown the program rapidly by 829% over the last 4 years, we project continued double digit sales
growth by executing the initiatives that have driven its success to-date.

S .00 in year one
S .00 in year two
S .00 in year three

To the extent Supplier guarantees minimum Contract Sales, the administration fee shall be calculated
based on the greater of the actual Contract Sales and the Guaranteed Contract Sales.

M. Even though it is anticipated many Public Agencies will be able to utilize the Master Agreement without
further formal solicitation, there may be circumstances where Public Agencies will issue their own
solicitations. The following options are available when responding to a solicitation for Products covered
under the Master Agreement.

i Respond with Master Agreement pricing (Contract Sales reported to OMNIA Partners,
Public Sector).

ii.  If competitive conditions require pricing lower than the standard Master Agreement
not-to-exceed pricing, Supplier may respond with lower pricing through the Master
Agreement. If Supplier is awarded the contract, the sales are reported as Contract Sales
to OMNIA Partners, Public Sector under the Master Agreement.
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iii. Respond with pricing higher than Master Agreement only in the unlikely event that the
Public Agency refuses to utilize Master Agreement (Contract Sales are not reported to
OMNIA Partners, Public Sector).

iv.  [f alternative or multiple proposals are permitted, respond with pricing higher than
Master Agreement, and include Master Agreement as the alternate or additional
proposal.

Detail Supplier’s strategies under these options when responding to a solicitation.

Option i
For any competitive solicitation, providing our best possible offer is always first and foremost on our mind.

We anticipate that the Master Agreement would be just that for most state and local government
solicitations. As such, the vast majority of bids we respond to would be with Master Agreement pricing.

Option ii
If using this option, we would create a custom price book for that contract so that any products awarded
lower than the Master Agreement would match the price that entity awarded, while all others would

match the Master Agreement, and all sales would be accounted for and reportable back to OMNIA
Partners, Public Sector.

Option iii
We have not encountered this situation yet but, should it arise, we would be able to comply.
Option iv

For the last option, we have not yet seen a need to submit more than one proposal to a single solicitation,
but if the situation arose the direction provided here is very straightforward and easy to follow.
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EXHIBIT F
FEDERAL FUNDS CERTIFICATIONS

FEDERAL CERTIFICATIONS
ADDENDUM FOR AGREEMENT FUNDED BY U.S. FEDERAL GRANT

TO WHOM IT MAY CONCERN:

Participating Agencies may elect to use federal funds to purchase under the Master Agreement. This form should be
completed and returned.

DEFINITIONS

Contract means a legal instrument by which a non-Federal entity purchases property or services needed to carry out the project
or program under a Federal award. The term as used in this part does not include a legal instrument, even if the non-Federal
entity considers it a contract, when the substance of the transaction meets the definition of a Federal award or subaward

Contractor means an entity that receives a contract as defined in Contract.

Cooperative agreement means a legal instrument of financial assistance between a Federal awarding agency or pass-through
entity and a non-Federal entity that, consistent with 31 U.S.C. 6302-6305:
(a) Is used to enter into a relationship the principal purpose of which is to transfer anything of value from the Federal
awarding agency or pass-through entity to the non—Federal entity to carry out a public purpose authorized by a law of the
United States (see 31 U.8.C. 6101(3)); and not to acquire property or services for the Federal government or pass-through
entity's direct benefit or use;
(b} Is distinguished from a grant in that it provides for substantial involvement between the Federal awarding agency or
pass-through entity and the non—Federal entity in carrying out the activity contemplated by the Federal award.
(c) The term does not include:
(1) A cooperative research and development agreement as defined in 15 U.S.C. 3710a; or
(2) An agreement that provides only:
(i) Direct United States Government cash assistance to an individual;
(ii) A subsidy;
(iii} A loan;
(iv) Aloan guarantee; or
(v) Insurance.

Federal awarding agency means the Federal agency that provides a Federal award directly to a non-Federal entity

Federal award has the meaning, depending on the context, in either paragraph (a) or (b) of this section:
(a)(1) The Federal financial assistance that a non—Federal entity receives directly from a Federal awarding agency or
indirectly from a pass-through entity, as described in § 200.101 Applicability; or
(2) The cost-reimbursement contract under the Federal Acquisition Regulations that a non-Federal entity
receives directly from a Federal awarding agency or indirectly from a pass-through entity, as described in §
200.101 Applicability.
(b) The instrument setting forth the terms and conditions. The instrument is the grant agreement, cooperative agreement,
other agreement for assistance covered in paragraph (b) of § 200.40 Federal financial assistance, or the cost-
reimbursement contract awarded under the Federal Acquisition Regulations.
(c) Federal award does not include other contracts that a Federal agency uses to buy goods or services from a contractor
or a contract to operate Federal government owned, contractor operated facilities (GOCOs).
(d) See also definitions of Federal financial assistance, grant agreement, and cooperative agreement.

Non-Federal entity means a state, local government, Indian tribe, institution of higher education (IHE), or nonprofit organization
that carries out a Federal award as a recipient or subrecipient.

Nonprofit organization means any corporation, trust, association, cooperative, or other organization, not including IHEs, that;
(a) Is operated primarily for scientific, educational, service, charitable, or similar purposes in the public interest;
(b) Is not organized primarily for profit; and
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(c) Uses net proceeds to maintain, improve, or expand the operations of the organization.

Obligations means, when used in connection with a non-Federal entity's utilization of funds under a Federal award, orders
placed for property and services, contracts and subawards made, and similar transactions during a given period that require
payment by the non-Federal entity during the same or a future period.

Pass-through entity means a non—Federal entity that provides a subaward to a subrecipient to carry out part of a Federal
program.

Recipient means a non-Federal entity that receives a Federal award directly from a Federal awarding agency fo carry out an
activity under a Federal program. The term recipient does not include subrecipients.

Simplified acquisition threshold means the dollar amount below which a non-Federal entity may purchase property or
services using small purchase methods. Non-Federal entities adopt small purchase procedures in order to expedite the
purchase of items costing less than the simplified acquisition threshold. The simplified acquisition threshold is set by the Federal
Acquisition Regulation at 48 CFR Subpart 2.1 (Definitions) and in accordance with 41 U.S.C. 1908. As of the publication of this
part, the simplified acquisition threshold is $150,000, but this threshold is periodically adjusted for inflation. (Also see definition
of § 200.67 Micro-purchase.)

Subaward means an award provided by a pass-through entity to a subrecipient for the subrecipient to carry out part of a Federal
award received by the pass-through entity. It does not include payments to a contractor or payments to an individual that is a
beneficiary of a Federal program. A subaward may be provided through any form of legal agreement, including an agreement
that the pass-through entity considers a contract.

Subrecipient means a non-Federal entity that receives a subaward from a pass-through entity to carry out part of a Federal
program; but does not include an individual that is a beneficiary of such program. A subrecipient may also be a recipient of other
Federal awards directly from a Federal awarding agency.

Termination means the ending of a Federal award, in whole or in part at any time prior to the planned end of period of
performance.

The following certifications and provisions may be required and apply when Participating Agency expends federal funds for any
purchase resulting from this procurement process. Pursuant to 2 C.F.R. § 200.326, all contracts, including small purchases,
awarded by the Participating Agency and the Participating Agency’s subcontractors shall contain the procurement provisions of
Appendix Il to Part 200, as applicable.

APPENDIX I TO 2 CFR PART 200

(A) Contracts for more than the simplified acquisition threshold currently set at $150,000, which is the inflation adjusted
amount determined by the Civilian Agency Acquisition Council and the Defense Acquisition Regulations Council
(Councils) as authorized by 41 U.S.C. 1908, must address administrative, contractual, or legal remedies in instances
where contractors violate or breach contract terms, and provide for such sanctions and penalties as appropriate.

Pursuant to Federal Rule (A) above, when a Participating Agency expends federal funds, the Participating Agency reserves all
rights and privileges under the applicable laws and regulations with respect to this procurement in the event of breach of contract
by either party.

Does offeror agree? YES W h/ Initials of Authorized Representative of offeror

(B) Termination for cause and for convenience by the grantee or subgrantee including the manner by which it will be
effected and the basis for settlement. (All contracts in excess of $10,000)

Pursuant to Federal Rule (B) above, when a Participating Agency expends federal funds, the Participating Agency reserves the
right to immediately terminate any agreement in excess of $10,000 resulting from this procurement process in the event of a
breach or default of the agreement by Offeror as detailed in the terms of the contract.

Does offeror agree? YES Initials of Authorized Representative of offeror

(C) Equal Employment Opportunity. Except as otherwise provided under 41 CFR Part 60, all contracts that meet the
definition of “federally assisted construction contract” in 41 CFR Part 60-1.3 must include the equal opportunity clause
provided under 41 CFR 60-1.4(b), in accordance with Executive Order 11246, “Equal Employment Opportunity” (30
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CFR 12319, 12935, 3 CFR Part, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending Executive
Order 11246 Relating to Equal Employment Opportunity,” and implementing regulations at 41 CFR part 60, “Office of
Federal Contract Compliance Programs, Equal Employment Opportunity, Department of Labor.”

Pursuant to Federal Rule (C) above, when a Participating Agency expends federal funds on any federally assisted construction
contract, the equal opportunity clause is incorporated by reference herein.

Does offeror agree to abide by the above? YES W Initials of Authorized Representative of offeror

(D) Davis-Bacon Act, as amended (40 U.S.C. 3141-3148). When required by Federal program legislation, all prime
construction contracts in excess of $2,000 awarded by non-Federal entities must include a provision for compliance
with the Davis-Bacon Act (40 U.S.C. 3141-3144, and 3146-3148) as supplemented by Department of Labor regulations
(29 CFR Part §, “Labor Standards Provisions Applicable to Contracts Covering Federally Financed and Assisted
Construction”). In accordance with the statute, contractors must be required to pay wages to laborers and mechanics
at a rate not less than the prevailing wages specified in a wage determination made by the Secretary of Labor. In
addition, contractors must be required to pay wages not less than once a week. The non-Federal entity must place a
copy of the current prevailing wage determination issued by the Department of Labor in each solicitation. The decision
to award a contract or subcontract must be conditioned upon the acceptance of the wage determination. The non
- Federal entity must report all suspected or reported violations to the Federal awarding agency. The contracts must
also include a provision for compliance with the Copeland “Anti-Kickback” Act (40 U.S.C. 3145), as supplemented by
Department of Labor regulations (29 CFR Part 3, “Contractors and Subcontractors on Public Building or Public Work
Financed in Whole or in Part by Loans or Grants from the United States”). The Act provides that each contractor or
subrecipient must be prohibited from inducing, by any means, any person employed in the construction, completion, or
repair of public work, to give up any part of the compensation to which he or she is otherwise entitled. The non-Federal
entity must report all suspected or reported violations to the Federal awarding agency.

Pursuant to Federal Rule (D) above, when a Participating Agency expends federal funds during the term of an award for all
contracts and subgrants for construction or repair, offeror will be in compliance with all applicable Davis-Bacon Act provisions.

Does offeror agree? YES 7%/ Initials of Authorized Representative of offeror

(E) Contract Work Hours and Safety Standards Act (40 U.S.C. 3701-3708). Where applicable, all contracts awarded by
the non-Federal entity in excess of $100,000 that involve the employment of mechanics or laborers must include a
provision for compliance with 40 U.S.C. 3702 and 3704, as supplemented by Department of Labor regulations (29 CFR
Part 5). Under 40 U.S.C. 3702 of the Act, each contractor must be required to compute the wages of every mechanic and
laborer on the basis of a standard work week of 40 hours. Work in excess of the standard work week is permissible
provided that the worker is compensated at a rate of not less than one and a half times the basic rate of pay for all
hours worked in excess of 40 hours in the work week. The requirements of 40 U.S.C. 3704 are applicable to construction
work and provide that no laborer or mechanic must be required to work in surroundings or under working conditions
which are unsanitary, hazardous or dangerous. These requirements do not apply to the purchases of supplies or
materials or articles ordinarily available on the open market, or contracts for transportation or transmission of
intelligence.

Pursuant to Federal Rule (E) above, when a Participating Agency expends federal funds, offeror certifies that offeror will be in
compliance with all applicable provisions of the Contract Work Hours and Safety Standards Act during the term of an award for
all contracts by Participating Agency resulting from this procurement process.

_...--"#
Does offeror agree? YES '/ Initials of Authorized Representative of offeror

(F) Rights to Inventions Made Under a Contract or Agreement. If the Federal award meets the definition of “funding
agreement” under 37 CFR §401.2 (a) and the recipient or subrecipient wishes to enter into a contract with a small
business firm or nonprofit organization regarding the substitution of parties, assignment or performance of
experimental, developmental, or research work under that “funding agreement,” the recipient or subrecipient must
comply with the requirements of 37 CFR Part 401, “Rights to Inventions Made by Nonprofit Organizations and Small
Business Firms Under Government Grants, Contracts and Cooperative Agreements,” and any implementing regulations
issued by the awarding agency.

Pursuant to Federal Rule (F) above, when federal funds are expended by Participating Agency, the offeror certifies that during
the term of an award for all contracts by Participating Agency resulting from this procurement process, the offeror agrees to
comply with all applicable requirements as referenced in Federal Rule (F) above.

Does offeror agree? YES 77/ Initials of Authorized Representative of offeror
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(G) Clean Air Act (42 U.S.C. 7401-7671q.) and the Federal Water Pollution Control Act (33 U.S.C. 1251-1387), as
amended—Contracts and subgrants of amounts in excess of $150,000 must contain a provision that requires the non-
Federal award to agree to comply with all applicable standards, orders or regulations issued pursuant to the Clean Air
Act (42 U.8.C. 7401-7671q) and the Federal Water Pollution Control Act as amended (33 U.S.C. 1251- 1387). Violations
must be reported to the Federal awarding agency and the Regional Office of the Environmental Protection Agency
(EPA)

Pursuant to Federal Rule (G) above, when federal funds are expended by Participating Agency, the offeror certifies that during
the term of an award for all contracts by Participating Agency member resulting from this procurement process, the offeror
agrees to comply with all applicable requirements as referenced in Federal Rule (G) above.

Does offeror agree? YES Wh/ Initials of Authorized Representative of offeror

(H) Debarment and Suspension (Executive Orders 12549 and 12689)—A contract award (see 2 CFR 180.220) must not be
made to parties listed on the government wide exclusions in the System for Award Management (SAM), in accordance
with the Executive Office of the President Office of Management and Budget (OMB) guidelines at 2 CFR 180 that
implement Executive Orders 12549 (3 CFR part 1986 Comp., p. 189) and 12689 (3 CFR part 1989 Comp., p. 235),
“Debarment and Suspension.” SAM Exclusions contains the names of parties debarred, suspended, or otherwise
excluded by agencies, as well as parties declared ineligible under statutory or regulatory authority other than Executive
Order 12549,

Pursuant to Federal Rule (H) above, when federal funds are expended by Participating Agency, the offeror certifies that during
the term of an award for all contracts by Participating Agency resulting from this procurement process, the offeror certifies that
neither it nor its principals is presently debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded
from participation by any federal department or agency. If at any time during the term of an award the offeror or its principals
becomes debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded from participation by any
federal department or agency, the offeror will notify the Participating Agency.

Does offeror agree? YES 7/7/"44‘/ Initials of Authorized Representative of offeror

(1) Byrd Anti-Lobbying Amendment (31 U.S.C. 1352)—Contractors that apply or bid for an award exceeding $100,000
must file the required certification. Each tier certifies to the tier above that it will not and has not used Federal
appropriated funds to pay any person or organization for influencing or attempting to influence an officer or employee
of any agency, a member of Congress, officer or employee of Congress, or an employee of a member of Congress in
connection with obtaining any Federal contract, grant or any other award covered by 31 U.S.C. 1352. Each tier must
also disclose any lobbying with non-Federal funds that takes place in connection with obtaining any Federal award.
Such disclosures are forwarded from tier to tier up to the non-Federal award.

Pursuant to Federal Rule (I} above, when federal funds are expended by Participating Agency, the offeror certifigs that during
the term and after the awarded term of an award for all contracts by Participating Agency resulting from this procurement
process, the offeror certifies that it is in compliance with all applicable provisions of the Byrd Anti-Lobbying Amendment (31
U.S.C. 1352). The undersigned further certifies that:

(1) No Federal appropriated funds have been paid or will be paid for on behalf of the undersigned, to any person for influencing
or attempting to influence an officer or employee of any agency, a Member of Congress, an officer or employee of congress,
or an employee of a Member of Congress in connection with the awarding of a Federal contract, the making of a Federal grant,
the making of a Federal loan, the entering into a cooperative agreement, and the extension, continuation, renewal, amendment,
or modification of a Federal contract, grant, loan, or cooperative agreement.

(2) If any funds other than Federal appropriated funds have been paid or will be paid to any person for influencing or
attempting to influence an officer or employee of any agency, a Member of Congress, an officer or employee of congress,
or an employee of a Member of Congress in connection with this Federal grant or cooperative agreement, the undersigned shall
complete and submit Standard Form-LLL, “Disclosure Form to Report Lobbying", in accordance with its instructions.

(3) The undersigned shall require that the language of this certification be included in the award documents for all covered
sub-awards exceeding $100,000 in Federal funds at all appropriate tiers and that all subrecipients shall certify and disclose
accordingly.

Does offeror agree? YES Wﬁ/ Initials of Authorized Representative of offeror

RECORD RETENTION REQUIREMENTS FOR CONTRACTS INVOLVING FEDERAL FUNDS

When federal funds are expended by Participating Agency for any contract resulting from this procurement process, offeror
certifies that it will comply with the record retention requirements detailed in 2 CFR § 200.333. The offeror further certifies that
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offeror will retain all records as required by 2 CFR § 200.333 for a period of three years after grantees or subgrantees
submit final expenditure reports or quarterly or annual financial reports, as applicable, and all other pending matters are closed.

Does offeror agree? YES Tff' 7% Initials of Authorized Representative of offeror

CERTIFICATION OF COMPLIANCE WITH THE ENERGY POLICY AND CONSERVATION ACT

When Participating Agency expends federal funds for any contract resulting from this procurement process, offeror certifies that
it will comply with the mandatory standards and policies relating to energy efficiency which are contained in the state energy
conservation plan issued in compliance with the Energy Policy and Conservation Act (42 U.S.C. 6321 et seq.; 49 C.F.R. Part 18).

Does offeror agree? YES 7H e Initials of Authorized Representative of offeror

CERTIFICATION OF COMPLIANCE WITH BUY AMERICA PROVISIONS

To the extent purchases are made with Federal Highway Administration, Federal Railroad Administration, or Federal Transit
Administration funds, offeror certifies that its products comply with all applicable provisions of the Buy America Act and
agrees to provide such certification or applicable waiver with respect to specific products to any Participating Agency upon
request. Purchases made in accordance with the Buy America Act must still follow the applicable procurement rules calling
for free and open competition.

Does offeror agree? YES ﬁﬁ/ Initials of Authorized Representative of offeror

CERTIFICATION OF ACCESS TO RECORDS - 2 C.F.R. § 200.336

Offeror agrees that the Inspector General of the Agency or any of their duly authorized representatives shall have access to any
documents, papers, or other records of offeror that are pertinent to offeror's discharge of its obligations under the Contract for
the purpose of making audits, examinations, excerpts, and transcriptions. The right also includes timely and reasonable access
to offeror's personnel for the purpose of interview and discussion relating to such documents.

Does offeror agree? YES 7’ Initials of Authorized Representative of offeror

CERTIFICATION OF APPLICABILITY TO SUBCONTRACTORS

Offeror agrees that all contracts it awards pursuant to the Contract shall be bound by the foregoing terms and conditions.
Does offeror agree? YES ﬂﬁ/ Initials of Authorized Representative of offeror

Offeror agrees to comply with all federal, state, and local laws, rules, regulations and ordinances, as applicable. It is
further acknowledged that offeror certifies compliance with all provisions, laws, acts, regulations, etc. as
specifically noted above.

Offeror's Name: Midwest Motor Supply Co. Inc. dba Kimball Midwest

Phone Number;: 614-219-6100 Fax Number: 614-219-6840

Printed Name and Title of Authorized

Representative:_Tyler Wooddell Senior Director, Strategic Sales

Email Address: _tyler.wooddell@kimballmidwest.com

v"""‘-——-—.—_
Signature of Authorized Representative: %é éwé Date: / Z/ 3/ ,9
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DOC #1

OWNERSHIP DISCLOSURE FORM
(N.J.S. 52:25-24.2)

Pursuant to the requirements of P.L. 1999, Chapter 440 effective April 17, 2000 (Local Public
Contracts Law), the offeror shall complete the form attached to these specifications listing the
persons owning 10 percent (10%) or more of the firm presenting the proposal.

Company Name:_Midwest Motor Supply Co. Inc., dba Kimball Midwest

Street: 4800 Roberts Rd

City, State, Zip Code: _Columbus, OH 43228

Complete as appropriate:

/ , certify that | am the sole owner of
, that there are no partners and the business is not
incorporated, and the provisions of N.J.S. 52:25-24.2 do not apply.

OR:
/ , a partner
in , do hereby certify that the following is a list of all individual
partners who own a 10% or greater interest therein. | further certify that if one (1) or more of the
partners is itself a corporation or partnership, there is also set forth the names and addresses of
the stockholders holding 10% or more of that corporation’s stock or the individual partners
owning 10% or greater interest in that partnership.

OR:
| _Tyler Wooddell , an authorized representative of

, @ corporation, do hereby certify that the following is a list of the

names and addresses of all stockholders in the corporation who own 10% or more of its stock of
any class. | further certify that if one (1) or more of such stockholders is itself a corporation or
partnership, that there is also set forth the names and addresses of the stockholders holding
10% or more of the corporation’s stock or the individual partners owning a 10% or greater
interest in that partnership.

(Note: If there are no partners or stockholders owning 10% or more interest, indicate none.)

Name Address Interest

Please see attached list,

| further certify that the statements and information contained herein, are complete and correct to

the best of my knowledge and belief. e M
/2/3// 5 SenipPDirector, Strategic Sales
L4 7 f L

Date Authorized Signature and Title
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DOC #2

NON-COLLUSION AFFIDAVIT

Company Name: Midwest Motor Supply Co. Inc., dba Kimball Midwest
Street: 4800 Roberts Rd.

City, State, Zip Code: Columbus, OH 43228

State of __Ohio

County of _Franklin

l, Tyler Wooddell of
the City of Columbus
Name City
in the County of Franklin , State of
Ohio

of full age, being duly sworn according to law on my oath depose and say that:

Senior Director of
| am the Strateaic Sales of the firm of

Midwest Motor Supply Co., Inc., dba Kimball Midwest
Title Company Name

the Offeror making the Proposal for the goods, services or public work specified under the
attached proposal, and that | executed the said proposal with full authority to do so; that said
Offeror has not directly or indirectly entered into any agreement, participated in any collusion, or
otherwise taken any action in restraint of free, competitive bidding in connection with the above
proposal, and that all statements contained in said proposal and in this affidavit are true and
correct, and made with full knowledge that relies upon the truth of the statements contained in
said proposal and in the statements contained in this affidavit in awarding the contract for the said
goods, services or public work.

I further warrant that no person or selling agency has been employed or retained to solicit or
secure such contract upon an agreement or understanding for a commission, percentage,
brokerage or contingent fee, except bona fide employees or bona fide established commercial or

selling agencies maintained by ﬂ /
_ ‘/V_‘——J_'

Midwest Motor Supply Co. Inc.,

dba Kimball Midwest Senigf Director, Strategic Sales
Company Name Authorized Signature & Title
Subscribed and sworn before me o
this " ’s‘w‘ day of _Decemloe— 2019 SANDRA L. WALQUIST
. - Notary Public, State of Ohio
_ 3 4 iy Commission Expires 02-21-2023
ary Public of Wi N
My commission expires ___ & ’/ 2| , 202 3
SEAL

DOC #3
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Exhibit G: Doc #3

AFFIRMATIVE ACTION AFFIDAVIT
(P.L. 1975, C.127)

Company Name:  Midwest Motor Supply Co. Inc., dba Kimball Midwest
Street: 4800 Roberts Rd.
City, State, Zip Code:  Columbus, OH 43228

Proposal Certification:

Indicate below company’s compliance with New Jersey Affirmative Action regulations. Company’s
proposal will be accepted even if company is not in compliance at this time. No contract and/or
purchase order may be issued, however, until all Affirmative Action requirements are met.

Required Affirmative Action Evidence:

Procurement, Professional & Service Contracts (Exhibit A)
Vendors must submit with proposal:

1. A photo copy of their Federal Letter of Affirmative Action Plan Approval

OR

2. A photo copy of their Certificate of Employee Information Report
OR

3. A complete Affirmative Action Emplovee Information Report (AA302) v

Public Work — Over $50.000 Total Project Cost:
A. No approved Federal or New Jersey Affirmative Action Plan. We will complete Report Form

AA201-A upon receipt from the
B. Approved Federal or New Jersey Plan — certificate enclosed

| further certify that the statements and information contained herein, are complete and correct to
the best of my knowledge and belief.

Date Authorized Signature and Title
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* i 1 0oL 43
Exhibi+ G SECTION A - COMPANY IDENTIFICATION

1. FID. NO. OR SOCIAL SECURITY 2. TYPE OF BUSINESS 3. TOTAL NO. EMPLOYEES IN THE ENTIRE
1.MFG [ 2. SERVICE [J 3- WHOLESALE COMPANY
31-4408759 4.RETAIL []5.OTHER 1621
COMPANY NAME
" _IMBALL MIDWEST
5. STREET CITY COUNTY STATE ZIP CODE
4800 ROBERTS RD COLUMBUS FRANKLIN OH 43228
6. NAME OF PARENT OR AFFILIATED COMPANY (IF NONE, SO INDICATE) CITY STATE ZIP CODE
7, CHECK ONE: 1§ THE COMPANY: 0 SINGLE-ESTABLISHMENT EMPLOYER [ MULTI-ESTABLISHMENT EMPLOYER

! -EST. INT EMP TA : ‘R_OF ES' SHMENTS IN NI
9. TOTAL NUMBER OF EMPLOYEES AT ESTABLISHMENT WHICH HAS BEEN AWARDED THE CONTRACT 1621
10. PUBLIC AGENCY AWARDING CONTRACT -
CITY COUNTY STATE ZIP CODE
Region 4 ESC Houston Harris TX 77092
Official Use Only DATE RECEIVED |INAUG DATE ASSIGNED CERTIFICATION NUMBER
SECTION B - EMPLOYMENT DATA

11. Report all permanent, temporary and part-time employees ON YOUR OWN PAYROLL. Enter the appropriate figures on all lines and in all columns. Where there are
no employees in a particular category, enter a zero. Include ALL employees, not just those in minority/non-minority categories, in columns 1,2, & 3. DO NOT SUBMIT
AN EEQ-1 REPORT.

LL EMPLOYEES PERMANENT MINORITY/NON-MINORITY EMPLOYEE BREAKDOWN
JOB COL 1 COL 2 COL. 3 L Ed 2T T mw*****ﬂi*vt LEEELE 2 !'"***-‘FEMALE‘******‘03**0*********
CATEGORIES TOTAL MALE FEMALE AMER. NON AMER. NON
(Cols.2 &3) IBLACK [HISPANIC [INDIAN| ASIAN | MIN. BLACK | HISPANIC| INDIAN| ASIAN| MIN.
Jficials/ Managers 154 125 29 IO 7 1 0 17 0 0 0 1 28
Professionals 142 88 54 3 1 0 1 83 1 1 0 2 50
Technicians 0 0 0 lo 0 0 0 0 IO 0 0 0 0
SalesWorkers  [g34 832  [102 13 41 v 12 769 [o 7 3 1 91
Office & Clerical 140 43 97 3 1 0 0 39 4 2 0 2 89
ftwork
vt 4 0 lo 0 o o 4 lo 0 0 0 0
Operatives
(Semi-skilled) 242 147 95 14 44 1 7 81 14 30 0 3 48
Laborers
(Unskilled) 2 0 2 10 0 0 0 0 IO 1 0 0] 1
Service Workers |3 3 0 (0] 0 0 0 3 IO 0 0 0 0
TOTAL 1621 1242 |379 33 94 9 10 1096 19 41 3 9 307
Total employment
From previous 1464 1125 339 30 93 7 4 991 20 34 2 12 271
Report (if any)
Temporary & Part- The data below shall NOT be included in the figures for the appropriate categories above.
Time Employees
"‘k‘ HOW WAS INFORMATION AS TO RACE OR ETHNIC GROUP IN SECTION B OBTAINED! 14, IS THIS THE FIRST 15.IF NO, DATE LAST
\__4{1 1. Visual Survey  [¢]2. Employment Record [J3- Other (Specify) Employee Information REPORT SUBMITTED
- Report Submitted?
MO. DAY, YEAR
13. DATES OF PAYROLL PERIOD USED
From:12/16/2018 To: 123172018 1.YEs[]  2.no[X] 3 | 302018

SECTION C - SIGNATURE AND IDENTIFICATION

U %148 a0 A PR T A T TR T TR A Tt - nl e AT T ' Ty e | Lo B B



DOC #3, continued

P.L. 1995, c. 127 (N.J.A.C. 17:27)
MANDATORY AFFIRMATIVE ACTION LANGUAGE

PROCUREMENT, PROFESSIONAL AND SERVICE
CONTRACTS

During the performance of this contract, the contractor agrees as follows:

The contractor or subcontractor, where applicable, will not discriminate against any employee or applicant
for employment because of age, race, creed, color, national origin, ancestry, marital status, sex, affectional
or sexual orientation. The contractor will take affirmative action to ensure that such applicants are recruited
and employed, and that employees are treated during employment, without regard to their age, race, creed,
color, national origin, ancestry, marital status, sex, affectional or sexual orientation. Such action shall
include, but not be limited to the following: employment, upgrading, demotion, or transfer; recruitment or
recruitment advertising; layoff or termination; rates of pay or other forms of compensation; and selection for
training, including apprenticeship. The contractor agrees to post in conspicuous places, available to
employees and applicants for employment, notices to be provided by the Public Agency Compliance Officer
setting forth provisions of this non-discrimination clause.

The contractor or subcontractor, where applicable will, in all solicitations or advertisement for employees
placed by or on behalf of the contractor, state that all qualified applicants will receive consideration for
employment without regard to age, race, creed, color, national origin, ancestry, marital status, sex,
affectional or sexual orientation.

The contractor or subcontractor, where applicable, will send to each labor union or representative of
workers with which it has a collective bargaining agreement or other contract or understanding, a notice, to
be provided by the agency contracting officer advising the labor union or workers' representative of the
contractor's commitments under this act and shall post copies of the notice in conspicuous places available
to employees and applicants for employment.

The contractor or subcontractor, where applicable, agrees to comply with any regulations promulgated by
the Treasurer pursuant to P.L. 1975, c. 127, as amended and supplemented from time to time and the
Americans with Disabilities Act.

The contractor or subcontractor agrees to attempt in good faith to employ minority and female workers trade
consistent with the applicable county employment goal prescribed by N.J.A.C. 17:27-5.2 promulgated by
the Treasurer pursuant to P.L. 1975, C.127, as amended and supplemented from time to time or in
accordance with a binding determination of the applicable county employment goals determined by the
Affirmative Action Office pursuant to N.J.A.C. 17:27-5.2 promulgated by the Treasurer pursuant to P.L.
1975, C.127, as amended and supplemented from time to time.

The contractor or subcontractor agrees to inform in writing appropriate recruitment agencies in the area,
including employment agencies, placement bureaus, colleges, universities, labor unions, that it does not
discriminate on the basis of age, creed, color, national origin, ancestry, marital status, sex, affectional or
sexual orientation, and that it will discontinue the use of any recruitment agency which engages in direct or
indirect discriminatory practices.

The contractor or subcontractor agrees to revise any of it testing procedures, if necessary, to assure that
all personnel testing conforms with the principles of job-related testing, as established by the statutes and
court decisions of the state of New Jersey and as established by applicable Federal law and applicable
Federal court decisions.

The contractor or subcontractor agrees to review all procedures relating to transfer, upgrading,
downgrading and lay-off to ensure that all such actions are taken without regard to age, creed, color,
national origin, ancestry, marital status, sex, affectional or sexual orientation, and conform with the
applicable employment goals, consistent with the statutes and court decisions of the State of New Jersey,
and applicable Federal law and applicable Federal court decisions.

The contractor and its subcontractors shall furnish such reports or other documents to the Affirmative Action
Office as may be requested by the office from time to time in order to carry out the purposes of these
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regulations, and public agencies shall furnish such information as may be requested by the Affirmative
Action Office for conducting a compliance investigation pursuant to Subchapter 10 of the Administrative
Code (NJAC 17:27).

T

/" Bfgnature of Procurement Agent
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DOC #4, continued

C. 271 POLITICAL CONTRIBUTION DISCLOSURE FORM
Required Pursuant to N.J.S.A. 19:44A-20.26

This form or its permitted facsimile must be submitted to the local unit
no later than 10 days prior to the award of the contract.

Part | — Vendor Information

Vendor Name: [ Midwest Motor Supply Co. Inc., dba Kimball Midwest
Address: | 4800 Roberts Rd

City: | Columbus | State: OH |  Zip: 43228

The undersigned being authorized to certify, hereby certifies that the submission provided herein

represents compliance with the provisions of N.J.S.A. 19:44A-20.26 and as represented by the
Instructions accompanying this form.

S T AT S Mty

Signature Printéd Name Title

Part Il = Contribution Disclosure

Disclosure requirement: Pursuant to N.J.S.A. 19:44A-20.26 this disclosure must include all
reportable political contributions (more than $300 per election cycle) over the 12 months prior to

submission to the committees of the government entities listed on the form provided by the local
unit.

[L] Check here if disclosure is provided in electronic form

Contributor Name Recipient Name Date Dollar Amount
$

Have not made any poljtical contributions to any bf the agenci¢s listed on
the form provided by the local unit.
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[[] Check here if the information is continued on subsequent page(s)
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DOC #4, continued

List of Agencies with Elected Officials Required for Political Contribution Disclosure
N.J.S.A. 19:44A-20.26

County Name:
State: Governor, and Legislative Leadership Committees
Legislative District #s:
State Senator and two members of the General Assembly per district.

County:
Freeholders County Clerk Sheriff
{County Executive} Surrogate

Municipalities (Mayor and members of governing body, regardless of title):

USERS SHOULD CREATE THEIR OWN FORM, OR DOWNLOAD FROM
THE PAY TO PLAY SECTION OF THE DLGS WEBSITE A COUNTY-
BASED, CUSTOMIZABLE FORM.
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DOC #5

STOCKHOLDER DISCLOSURE CERTIFICATION
Name of Business:

M | certify that the list below contains the names and home addresses of all stockholders

holding 10% or more of the issued and outstanding stock of the undersigned.
OR

D | certify that no one stockholder owns 10% or more of the issued and outstanding stock of
the undersigned.

Check the box that represents the type of business organization:
|:| Partnership D Corporation I:l Sole Proprietorship

DLimited Partnership nLimited Liability Corporation DLimited Liability Partnership

MSubchapter S Corporation

Sign and notarize the form below, and, if necessary, complete the stockholder list below.

Stockholders:
Name: Name:
Home Address: Home Address:
Please see attached list.
Name: Name:
Home Address: Home Address:
Name: Name:
Home Address: Home Address:

— -

/,.,-r"_'_\
Subscrlbed and sworn before me thlsﬂ day of i \?4 % Z; Z, éd
iant
Tyle ooddéll )
(Notary Public) / { Sr. Director, Strategic Sales
(Print name & title of affiant)

My Commission expires: /g / /9 0@3

(Corporate Seal)

SANDRA L. WALQUIST
Notary Public, State of Ohio
My Commission Expires 02-21-2023
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MIDWEST MOTOR SUPPLY COMPANY, INC.

d.b.a., KIMBALL MIDWEST
4800 Roberts Road
Columbus, Ohio 43228-9791
614-219-6100

SHAREHOLDERS:

Patrick J. McCurdy, Jr., Chief Executive Officer and President

Dave M. McCurdy, Vice President and Chief Operating Officer




Exhibiy 6 Doc ¥0

STATE OF NEW JERSEY -- DIVISION OF PURCHASE AND PROPERTY
DISCLOSURE OF INVESTMENT ACTIVITIES IN IRAN

Quote Number: RFP #19-20 Bidder/0fferor: Midwest Motor Supply Co. Inc., dba Kimball Midwest

PART 1: CERTIFICATION
BIDDERS MUST COMPLETE PART 1 BY CHECKING EITHER BOX.
FAILURE TO CHECK ONE OF THE BOXES WILL RENDER THE PROPOSAL NON-RESPONSIVE.

Pursuant to Public Law 2012, c. 25, any person or entity that submits a bid or proposal or otherwise proposes to enter into or renew a
contract must complete the certification below to attest, under penalty of perjury, that neither the person or entity, nor any of its parents,
subsidiaries, or affiliates, is identified on the Department of Treasury's Chapter 25 list as a person or entity engaging in investment activities
in Iran. The Chapter 25 list is found on the Division's website at http:/www. state,nj.us/treasury/purchase/pdiiChapter25List.pdf. Bidders
must review this list prior to completing the below certification. Failure to complete the certification will render a bidder’s proposal
non-responsive. If the Director finds a person or entity to be in violation of law, sihe shall take action as may be appropriate and provided
by law, rule or contract, including but not limited to, imposing sanctions, seeking compliance, recovering damages, declaring the party in
default and seeking debarment or suspension of the party

PLEASE CHECK THE APPROPRIATE BOX:

| certify, pursuant to Public Law 2012, c. 25, that neither the bidder listed above nor any of the bidder's parents,
subsidiaries, or affiliates is listed on the N.J. Department of the Treasury"s list of entities determined to be engaged in prohibited
/ activities in Iran pursuant to P.L. 2012, ¢. 25 ("Chapter 25 List"). | further certify that | am the person listed above, or | am an officer

or representative of the entity listed above and am authorized to make this certification on its behalf. | will skip Part 2 and sign and
complete the Certification below.

OR

| am unable to certify as above because the bidder and/or one or more of its parents, subsidiaries, or affiliates is listed on
the Department’s Chapter 25 list. | will provide a detalled, accurate and preclse description of the activities in Part 2 below
and sign and complete the Certification below. Failure to provide such will result in the proposal being rendered as non-
responsive and appropriate penalties, fines and/or sanctions will be assessed as provided by law.

PART 2: PLEASE PROVIDE FURTHER INFORMATION RELATED TO INVESTMENT ACTIVITIES IN IRAN
You must provide a detailed, accurate and precise description of the activities of the bidding person/entity, or one of its parents,
subsidiaries or affiliates, engaging in the investment activities in Iran outiined above by completing the boxes below.

EACH BOX WILL PROMPT YOU TO PROVIDE INFORMATION RELATIVE TO THE ABOVE QUESTIONS. PLEASE PROVIDE
THOROUGH ANSWERS TO EACH QUESTION. IF YOU NEED TO MAKE ADDITIONAL ENTRIES, CLICK THE “ADD AN ADDITIONAL
ACTIVITIES ENTRY” BUTTON.,

Name Relationship to Bidder/Offeror

Description of Activities

Duration of Engagement Anticipated Cessation Date

Bidder/Offeror Contact Name Contact Phone Number

ADD AN ADDITIONAL ACTIVITIES ENTRY

Certification: |, being duly swom upon my oath, hereby represent and state that the foregoing information and any attachments thereto to the best of
my knowledge are true and complete. | attest that | am authorized to execute this certification on behalf of the above-referenced person or entity. |
acknowledge that the State of New Jersey is relying on the information contalned herein and thereby acknowledge that | am under a continuing
obligation from the date of this certification through the completion of any contracts with the State to notify the State In writing of any changes to the
answers of information contained herein. | acknowledge that | am aware that it is a criminal offense to make a false statement or misrepresentation in
this certification, and if | do so, | recognize that | am subject to criminal prosecution under the law and that it will also constitute a material breach of
my agreement(s) with the State of New Jersey and that the State at its option may declare any contract(s) resulting from this certification void and
unenforceable.

Full Name (Print):  Tyler Wooddell Signature: Wf

-
litle: - Senior Director, Strategic Sales Date: /2/ 3 //9
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11/27/2019

N.J. Department of Treasury - Division of Revenue, On-Line Inquiry

STATE OF NEW JERSEY

BUSINESS REGISTRATION CERTIFICATE

Taxpayer Name:
Trade Name:

Address:

Effective Date:

Date of Issuance:

Certificate Number:

MIDWEST MOTOR SUPPLY COMPANY
KIMBALL-MIDWEST

4800 ROBERTS ROAD
COLUMBUS, OH 43228-9791

0091664
October 21, 1991
November 27, 2019

20191127155205281

For Office Use Only:

https:/Awww1 state.nj.us/TYTR_BRC/servlet/common/BRCLogin
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