
Local Storage and Commercial Pricing
12.5% Off Initial Delivery / 12.5% Off Monthly Rent / 12.5% Off Interfranchise Transportation

Employee Relocation:
12.5% Off Initial Delivery / 12.5% Off Monthly Rent / 16% Off Interfranchise Transportation

***UC/OMNIA Members who book an employee relocation order with PODS will also receive our partnership offer of $200 worth of service thru our Porch.com 



Market Market Price OMNIA Discount OMNIA Price Market Market Price OMNIA Discount OMNIA Price

San Diego, 92173 $299.99 12.5% $262.49 San Diego, 92173 $214.99 12.5% $188.12
Los Angeles, 90013 $299.99 12.5% $262.49 Los Angeles, 90013 $229.99 12.5% $201.24
San Francisco, 94108 $294.99 12.5% $258.12 San Francisco, 94108 $229.99 12.5% $201.24
Sacramento, 95816 $319.99 12.5% $279.99 Sacramento, 95816 $239.99 12.5% $209.99

Market Market Price OMNIA Discount OMNIA Price Market Market Price OMNIA Discount OMNIA Price

San Diego, 92173 $209.99 12.5% $183.74 San Diego, 92173 $169.99 12.5% $148.74
Los Angeles, 90013 $219.99 12.5% $192.49 Los Angeles, 90013 $179.99 12.5% $157.49
San Francisco, 94108 $229.99 12.5% $201.24 San Francisco, 94108 $184.99 12.5% $161.87
Sacramento, 95816 $214.99 12.5% $188.12 Sacramento, 95816 $179.99 12.5% $157.49

Market Market Price OMNIA Discount OMNIA Price Market Price OMINA Discount OMNIA Price Market Price OMINA Discount OMNIA Price Total

San Diego, 92173 $249.99 12.5% $218.74 $130.00 12.5% $113.75 $130.00 0% $130.00 $462.49
Los Angeles, 90013 $249.99 12.5% $218.74 $130.00 12.5% $113.75 $130.00 0% $130.00 $462.49
San Francisco, 94108 $249.99 12.5% $218.74 $130.00 12.5% $113.75 $130.00 0% $130.00 $462.49
Sacramento, 95816 $249.99 12.5% $218.74 $130.00 12.5% $113.75 $130.00 0% $130.00 $462.49

Origin / Destination Market Price OMNIA Discount OMNIA Price

Boston, 02205 / Los Angeles, 90013 $3,848.00 16% $3,232.32
New York, 11201 / Los Angeles, 90013 $3,571.24 16% $2,999.84
Atlanta, 30303 / Los Angeles, 90013 $2,487.45 16% $2,089.46
Chicago, 60605 / Los Angeles, 90013 $2,580.50 16% $2,167.62
Dallas, 75201 / Los Angeles, 90013 $1,993.42 16% $1,674.47
Denver, 80202 / Los Angeles, 90013 $1,567.80 16% $1,316.95

Origin / Destination Market Price OMNIA Discount OMNIA Price

Boston, 02205 / Los Angeles, 90013 $3,404.00 16% $2,859.36
New York, 11201 / Los Angeles, 90013 $3,093.20 16% $2,598.29
Atlanta, 30303 / Los Angeles, 90013 $2,314.41 16% $1,944.10
Chicago, 60605 / Los Angeles, 90013 $2,481.25 16% $2,084.25
Dallas, 75201 / Los Angeles, 90013 $1,784.32 16% $1,498.83

LOCAL STORAGE - August 2020
Monthly Rental - Storage Center Monthly Rental - Onsite

Employee Relocation - INTERSTATE MOVE - January 2020
Long Distance Transporation - Estimated

LOCAL STORAGE - January 2020

Employee Relocation - INTERSTATE MOVE - August 2020
Long Distance Transporation - Estimated

Monthly Rental - Storage Center

Monthly Rental Initial Delivery Redelivery
Employee Relocation - INTRASTATE MOVE

Monthly Rental - Onsite



Denver, 80202 / Los Angeles, 90013 $1,396.95 16% $1,173.44



(Variable) (Variable) (Variable)
BUDGET OVERSIZE Local TOTAL FULL FUEL Total

AUTOS FLAT RATE CHARGES Delivery LINEHAUL FUEL SURCHG Billiable
$300 $150 Min 10%

1-300 695 $ - $ - $695.00 10% $69.50 $764.50 
301-400 753 $ - $ - $753.00 10% $75.30 $828.30 
401-500 785 $ - $ - $785.00 10% $78.50 $863.50 
501-600 831 $ - $ - $831.00 10% $83.10 $914.10 
601-700 873 $ - $ - $873.00 10% $87.30 $960.30 
701-800 927 $ - $ - $927.00 10% $92.70 $1,019.70 
801-900 980 $ - $ - $980.00 10% $98.00 $1,078.00 

901-1000 1,029.00 $ - $ - $1,029.00 10% $102.90 $1,131.90 
1001-1100 1,098.00 $ - $ - $1,098.00 10% $109.80 $1,207.80 
1101-1200 1,130.00 $ - $ - $1,130.00 10% $113.00 $1,243.00 
1201-1300 1,172.00 $ - $ - $1,172.00 10% $117.20 $1,289.20 
1301-1400 1,191.00 $ - $ - $1,191.00 10% $119.10 $1,310.10 
1401-1500 1,206.00 $ - $ - $1,206.00 10% $120.60 $1,326.60 
1501-1700 1,313.00 $ - $ - $1,313.00 10% $131.30 $1,444.30 
1701-1900 1,422.00 $ - $ - $1,422.00 10% $142.20 $1,564.20 
1901-2100 1,473.00 $ - $ - $1,473.00 10% $147.30 $1,620.30 
2101-2300 1,528.00 $ - $ - $1,528.00 10% $152.80 $1,680.80 
2301-2500 1,635.00 $ - $ - $1,635.00 10% $163.50 $1,798.50 
2501-2750 1,710.00 $ - $ - $1,710.00 10% $171.00 $1,881.00 
2751-3000 1,784.00 $ - $ - $1,784.00 10% $178.40 $1,962.40 
3001-3250 1,869.00 $ - $ - $1,869.00 10% $186.90 $2,055.90 
3251-3500 1,946.00 $ - $ - $1,946.00 10% $194.60 $2,140.60 
3501-3800 2,022.00 $ - $ - $2,022.00 10% $202.20 $2,224.20 

*Oversize charges apply for autos as follows:

Mr. Car Shipper Flat Rate Schedule

*Mileages based on Google Maps practical route (primarely interstate)



Oversize defined as cars with any dimension exceeding
230" L x 63" H x 84" W

*For vehicles requiring a 1 day delivery window, add $150 for local flatbed service
*Transit times are from the day the vehicle is picked up

***Fuel surcharges not to adjust any sooner than semi-annually

$300 Flat Charge
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NFI’S PATH TO NEAR ZERO /
ZERO EMISSION TRACTORS

>> Implemented strategies to increase mpg year over year for last 10 years

>> 100% sleeper fleet zero emissions APU’s

>> 38 CNG/LNG tractors through their life and currently run 23 CNG tractors

>> Operating 11 Near Zero CNG trucks utilizing renewable CNG

>> Purchased 27 electric yard tractors and 25 lithium battery forklifts
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SUSTAINABILITY IN TRANSPORTATION

>> TRANSPORTATION
• SmartWay High Performer, also awarded the EPA SmartWay Excellence award four times

• Administers ongoing tests that focus on key performance indicators like miles per gallon and 
the EPA’s eight SmartWay emissions metrics

• Partnered with Daimler and Volvo to operate battery electric trucks

• Plans to also run electric trucks by Tesla, Toyota, Hyundai and other manufacturers in the 
near future

• NFI will have 40 electric vehicles in its operational fleet this year, including electric yard 
tractors

• Decreases fuel usage through battery powered Auxiliary Power Units (APUs), aerodynamic 
components, downspeeding and low rolling resistance tires

• Utilizing electric yard horse tractors and Near Zero compressed natural gas trucks fueled with 
renewable CNG

• Exploring viability of class 8 hydrogen cell vehicles

>> PARTNERS
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	Q21.1_Omnia Partners - Exhibit A - Response for National Coop.pdf
	1.1 Requirement
	The University of California (hereinafter defined and referred to as “Principal Procurement Agency”), on behalf of itself and the National Intergovernmental Purchasing Alliance Company, a Delaware corporation d/b/a OMNIA Partners, Public Sector (“OMNI...
	1.3 Estimated Volume
	The dollar volume purchased under the Master Agreement is estimated to be approximately $5M annually.  While no minimum volume is guaranteed to Supplier, the estimated annual volume is projected based on the current annual volumes among the Principal ...
	1.5 Objectives of Cooperative Program
	2.1 Corporate Commitment
	2.2 Pricing Commitment
	2.3 Sales Commitment
	3.0 SUPPLIER RESPONSE
	3.1 Company
	3.2 Distribution, Logistics
	A. Each offeror awarded an item under this solicitation may offer their complete product and service offering/a balance of line. Describe the full line of products and services offered by supplier.  PODS is a storage container rental company, with the...
	B. Describe how supplier proposes to distribute the products/service nationwide. Include any states where products and services will not be offered under the Master Agreement, including U.S. Territories and Outlying Areas.  The benefit of the PODS net...
	3.3 Marketing and Sales
	A. Provide a detailed ninety-day plan beginning from award date of the Master Agreement describing the strategy to immediately implement the Master Agreement as supplier’s primary go to market strategy for Public Agencies to supplier’s teams nationwid...
	i. Executive leadership endorsement and sponsorship of the award as the public sector go-to-market strategy within first 10 days
	ii. Training and education of Supplier’s national sales force with participation from the Supplier’s executive leadership, along with the OMNIA Partners team within first 90 days
	*See attached document titled “Internal Announcement Plan”.  Document is intended to be used as a guide, and built upon for implementation discussions.
	B. Provide a detailed ninety-day plan beginning from award date of the Master Agreement describing the strategy to market the Master Agreement to current Participating Public Agencies, existing Public Agency customers of Supplier, as well as to prospe...
	i. Creation and distribution of a co-branded press release to trade publications
	ii. Announcement, Master Agreement details and contact information published on the Supplier’s website within first 90 days
	iii. Design, publication and distribution of co-branded marketing materials within first 90 days
	iv. Commitment to attendance and participation with OMNIA Partners at national (i.e. NIGP Annual Forum, NPI Conference, etc.), regional (i.e. Regional NIGP Chapter Meetings, Regional Cooperative Summits, etc.) and supplier-specific trade shows, confer...
	v. Commitment to attend, exhibit and participate at the NIGP Annual Forum in an area reserved by OMNIA Partners for partner suppliers.  Booth space will be purchased and staffed by Supplier.  In addition, Supplier commits to provide reasonable assista...
	vi. Design and publication of national and regional advertising in trade publications throughout the term of the Master Agreement
	vii. Ongoing marketing and promotion of the Master Agreement throughout its term (case studies, collateral pieces, presentations, promotions, etc.)
	C. Describe how Supplier will transition any existing Public Agency customers’ accounts to the Master Agreement available nationally through OMNIA Partners. Include a list of current cooperative contracts (regional and national) Supplier holds and des...
	D. Acknowledge Supplier agrees to provide its logo(s) to OMNIA Partners and agrees to provide permission for reproduction of such logo in marketing communications and promotions.  Acknowledge that use of OMNIA Partners logo will require permission for...
	iii. Awareness of the range of Public Agencies that can utilize the Master Agreement through OMNIA Partners
	iv. Knowledge of benefits of the use of cooperative contracts
	Confirmed
	G. Provide the name, title, email and phone number for the person(s), who will be responsible for:
	H. Describe in detail how Supplier’s national sales force is structured, including contact information for the highest-level executive in charge of the sales team.
	Organizational chart for the commercial sales organization is attached.  That sales organization is led by David Redmond, dredmond@pods.com, 727.538.6336
	I.  Explain in detail how the sales teams will work with the OMNIA Partners team to implement, grow and service the national program.  Once announced internally to our PODS sales team, we would work with OMNIA leadership first to understand the OMNIA ...
	I. Explain in detail how Supplier will manage the overall national program throughout the term of the Master Agreement, including ongoing coordination of marketing and sales efforts, timely new Participating Public Agency account set-up, timely contra...
	J. State the amount of Supplier’s Public Agency sales for the previous fiscal year.  Provide a list of Supplier’s top 10 Public Agency customers, the total purchases for each for the previous fiscal year along with a key contact for each.  State of Ca...
	L. Provide the Contract Sales (as defined in Section 10 of the OMNIA Partners Administration Agreement) that Supplier will guarantee each year under the Master Agreement for the initial three years of the Master Agreement (“Guaranteed Contract Sales”)...
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