
24-08 Addendum 4

Wesco Distribution, Inc

Supplier Response

Event Information

Number: 24-08 Addendum 4
Title: Maintenance, Repair and Operations (MRO) Supplies, Equipment,

and Related Products and Services
Type: Request for Proposal
Issue Date: 5/15/2024
Deadline: 6/27/2024 02:00 PM (CT)
Notes: Oral communications concerning this RFP shall not be binding and

shall in no way excuse an Offeror of the obligations set forth in this
proposal.

Only online proposals will be accepted. Proposals must be submitted
via Region 4 ESC's online procurement system:
region4esc.ionwave.net.

No manual, emailed, or faxed proposals will be accepted. 

NON-MANDATORY PRE-PROPOSAL CONFERENCE

Meeting to be held on
Thursday, May 30, 2024 at 10:00 am CST
via ZOOM. Click here to join.

Offerors are strongly encouraged, but not required to participate in a
pre-proposal conference with the Procurement and Operations
Specialist.

Vendor: Wesco Distribution, Inc 24-08 Addendum 4Page 1 of 38 pages

https://esc4.zoom.us/j/97944602431


Contact Information

Address: Finance and Operations
7145 West Tidwell Road
TX 77092

Email: questions@esc4.net
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Wesco Distribution, Inc Information

Contact: Eric Anderson
Address: 225 West Station Square Dr

Pittsburgh, PA 15219
Phone: (925) 822-3578
Email: eanderson@wesco.com
Web Address: www.wesco.com

By submitting your response, you certify that you are authorized to represent and bind your company.

Eric Anderson eanderson@wesco.com
Signature Email

Submitted at 6/25/2024 11:31:45 AM (CT)

Requested Attachments

OFFER AND CONTRACT SIGNATURE FORM Offer & Contract Signature Form -
Appendix A.pdf

Please complete the Offer and Contract Signature Form, located on the Attachments tab, and upload the completed
document here.

Appendix B - Terms & Conditions Acceptance Form Appendix B - Wesco Exceptions -
SUBMIT.docx

Please complete the Terms & Conditions Acceptance Form, located on the Attachments tab, and upload the
completed document here.

Acknowledgment and Acceptance of Region 4 ESC's Open Records
Policy

State of TX Region 4 Appendix C-
1.pdf

Please complete the Acknowledgment and Acceptance of Region 4 ESC's Open Records Policy, located on the
Attachments tab, and upload the completed document here.

Antitrust Certification Statements State of TX Anti-Trust - Appendix
C-2.pdf

Please complete the Antitrust Certification Statements, located on the Attachments tab, and upload the completed
document here.

Certificate of Interested Parties (Form 1295) State of TX Form 1295 Appendix
C-3.pdf

Must complete the form online at:​ https://www.ethics.state.tx.us/whatsnew/elf_info_form1295.htm

Texas Government Code 2270 Verification Form State of TX Code 2270 Appendix
C-4.pdf

Please complete the Texas Government Code 2270 Verification Form, located on the Attachments tab, and upload the
completed document here.

RFP 24-08 Market Basket
RFP 24-08
MarketBasket_2024_06_10 -
SUBMIT file.xlsx

Please complete the OMNIA Partners - Market Basket, located on the Attachments tab, and upload the completed
documents here.

Value Add Wesco - Value Add Services.docx

Provide any additional information related to products and services Offeror proposes to enhance and add value to the
Contract.​ ​ Furniture can be included as a Value-Add, include any fees such as installation, delivery options,
setup/cleaning, classroom design/layout, special orders, etc.
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Submit FEIN and Dunn & Bradstreet report. FEIN and D&B report - Legal.pdf

Upload FEIN and Dunn & Brandstreet report here.

Diversity Program Certifications No response

If there are any diversity programs, provide a copy of their certification.

Minority Women Business Enterprise Certification No response

Please upload Minority Women Business Enterprise Certification if applicable.

Small Business Enterprise (SBE) or Disadvantaged Business
Enterprise (DBE) Certification

No response

Please upload Small Business Enterprise (SBE) or Disadvantaged Business Enterprise (DBE) Certification if
applicable.

Historically Underutilized Business (HUB) Certification No response

Please upload Historically Underutilized Business (HUB) Certification if applicable.

Historically Underutilized Business Zone Enterprise (HUBZone) No response

Please upload Historically Underutilized Business Zone Enterprise (HUBZone) if applicable.

Other recognized diversity certificate holder No response

Please upload other recognized diversity certificate holder if applicable.

Additional Agreements Offeror will require Participating Agencies to
sign.

No response

Upload any additional agreements offeror will require Participating Agencies here.

OMNIA Partners - Exhibit F Federal Funds Certifications Exhibit F - Federal.pdf

Please complete the OMNIA Partners - Exhibit F Response for National Cooperative Contract located on the
Attachments tab and upload the completed documents here.

OMNIA Partners - Exhibit G New Jersey Business Compliance Exhibit G - State of NJ.pdf

Please complete the OMNIA Partners - Exhibit G New Jersey Business Compliance forms, located on the Attachments
tab, and upload the completed documents here.

MRO Addendum Addendums-signed.pdf

Bid Attributes

1 Oral Communication

Oral communications concerning this RFP shall not be binding and shall in no way excuse an Offeror of the
obligations set forth in this proposal.

 I have read and agree.

2 Scope of Work

Please download and thoroughly review the Scope of Work, located on the Attachments Tab.  Indicate your review
and acceptance below.

 I have read and agree.

3 Terms and Conditions

Please download and thoroughly review the Terms and Conditions, located on the Attachments Tab.  Indicate your
review and acceptance below.

 I have read and agree.
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4 Products/Pricing - Upload on Response Attachments Tab

Offerors shall provide pricing based on a discount from a manufacturer's price list, or fixed price, or a combination
of both with indefinite quantities. Offeror may offer their complete product, and service offering as a balance of line.
Prices listed will be used to establish the extent of a manufacturer's product lines, services, warranties, etc. that are
available from Offeror and the pricing per item. Multiple percentage discounts are acceptable if, where different
percentage discounts apple, the different percentages are specified. Additional pricing and/or discounts may be
included. Products and services proposed are to be priced separately with all ineligible items identified. Offerors
may elect to limit their proposals to any category or categories. The discount proposed shall remain the same
throughout the term of the contract and at all renewal options. Price lists must contain the following: (if applicable)

Manufacturer Part #
Offeror's Part # (if different from manufacturer part #)
Description
Manufacturers Suggested List Price and Net Price
Net price to Region 4 ESC (including freight)

5 Is pricing available for all products and services?

 Yes 

 No 

6 Shipping Costs

Describe any shipping and/or delivery charges including the methodology for when said charges will be calculated
for (1) orders placed on the Offerors website; (2) orders picked up at the retail store/storefront location; (3) orders
delivered by supplier employees.

Wesco shipping policy is FOB Destination, Prepay and Allowed for “Standard Ground Shipping from Stock” from
any ordering method. Any special delivery (flatbed, over-size, heavy) will be Prepay and Charge. In the State of
Hawaii, items shipping from a sales location different from the island of destination, shipping charges may apply. In
the State of Alaska, shipping charges may apply in shipping to any remote location.

7 Warranty Pricing

Provide pricing for warranties on all products and services.

Wesco will assist any member regarding any warranty issue and will work with the respective manufacturer to
resolve the problem. The ultimate responsibility will be the OEM, but the member will work with Wesco along the
way to satisfy the issue.

8 Describe any return or restocking fees.

• Customer may return material for any reason at the branch or distribution center from which the material was
shipped, subject to Wesco prior approval, which will not be unreasonably withheld. Prior to returning material,
contact your Wesco salesperson for approval and instructions. • If permission for return is granted, Wesco shall
issue a Return Authorization number, and material approved for return should be sent back to Wesco within 30
days after the issuance of the RA number. • Returns are subject to manufacturing restocking fees, if any. • Material
return requests greater than 60 days after the customer receipt of the material may not be approved for return. •
Wesco will only accept the return of materials that were purchased directly from Wesco. • Approved return material
must be returned unused and in re-sellable condition in order to receive credit. Electrical components must be
unopened in order to be considered re-sellable. • Any non-stock/special made-to-order produ

9 Describe any installation charges and when they are applicable.

As a products distributor, Wesco does not normally offer any direct Service Contract options. Wesco can help
facilitate with the manufacturers in the event a Service Contract comes available, as these options would come
directly from the manufacturer, and are priced in our response.
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1
0

Discounts or Rebates

Describe any additional discounts, special offers, promotions or rebates available. Additional discounts or rebates
may be offered for large quantity orders, single ship to location, growth, annual spend, guaranteed quantity, etc.

Wesco maintains strategic relationships with the top manufacturers in the industry. These relationships allow
Wesco to negotiate additional cost-savings for large project and bulk purchases. Our contract price is a not to
exceed level, but we are able to occasionally negotiate better pricing for a specific opportunity, based on supplier
discounts and product availability. As every opportunity can be unique in nature, Wesco always entertains working
with the customer on any large purchase to determine the matched manufacturer and product to then work
strategically to obtain the best potential cost savings discount available. These opportunities are a case-by-case
event therefore these opportunities will be examined at the time of inquiry.

1
1

Verification of Contract Pricing

Describe how customers verify they are receiving Contract pricing.

Upon award of a contract, Wesco has an internal process to create “National Account” codes that are then
assigned to participating members of a specific contract. These codes are created in order to lock contractual
pricing company wide, which ensures no sales vary from the contractual values. In addition, these National
Account codes enable Wesco to pull selected criteria from the database to provide Participating Public Agencies
with detailed reporting.

1
2

Describe invoicing process. Include payment terms and acceptable methods of payment outlining any
associated fees pertaining to credit card/p-cards.

Wesco standard Terms are NET 30. Wesco has a common invoice practice that is customary in the distribution
industry. After shipping of product, Wesco provides an invoice only for the products that shipped. Invoices are sent
per the agreed upon method per the customer. Those options are Mail, Email, ACH and Credit Card. No fee’s are
applied in credit card transactions.

1
3

Frequency of Pricing Updates

Propose the frequency of updates to the Offeror’s pricing structure. Describe any proposed indices to guide price
adjustments. If offering a catalog contract with discounts by category, while changes in individual pricing may
change, the category discounts should not change over the term of the Contract.

Wesco conducts an annual review of the pricing files for the manufacturers listed on our contract and provides
updates for approval with OMNIA Partners and Region 4. In general, the discounts will remain firm. In the event of
an extraordinary increase or decrease, we will submit proposed changes and provide supporting documentation
for review and approval in advance of the modification.

1
4

Describe how future product introductions will be priced and align with Contract pricing proposed.

Wesco will add the appropriate new products at a discount level similar to or better than similar items already on
contract. Our goal is to always be competitive in the marketplace with updated versions of products.

1
5

Not to Exceed Pricing

Region 4 ESC requests pricing be submitted as not to exceed pricing. Unlike fixed pricing, the Contractor can adjust
submitted pricing lower if needed but, cannot exceed original pricing submitted. Contractor must allow for lower
pricing to be available for similar product and service purchases. Cost plus pricing as a primary structure is not
acceptable.

1
6

Proposed category discounts should remain the same for at least a minimum of the first 12 months after
the contract award. All pricing must be verifiable and auditable from the date of the contract award.
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1
7

Federal Funding Pricing

Due to products and services potentially being used in response to an emergency or disaster recovery situation in
which federal funding may use, provide alternative pricing that does not include cost plus a percentage of cost or
pricing based on time and materials; if time and materials is necessary, a ceiling price that the contract exceeds at
its own risk will be needed. Products and services provided in a situation where an agency is eligible for federal
funding, Offeror is subject to and must comply with all federal requirements applicable to the funding including, but
not limited to the FEMA Special Conditions section located in the Federal Funds Certifications Exhibit.

 Agree 

 Disagree 

1
8

Appendix D, Exhibit A, OMNIA Partners Response for National Contract

Include a detailed response to Appendix D, Exhibit A, OMNIA Partners Response for National Cooperative Contract.
Responses should highlight experience, demonstrate a strong national presence, describe how Offeror will educate
its national sales force about the Contract, describe how products and services will be distributed nationwide,
include a plan for marketing the products and services nationwide, and describe how volume will be tracked and
reported to OMNIA Partners.

1
9

Appendix D, Exhibit B, OMNIA Partners Administration Agreement

The successful Offeror will be required to sign Appendix D, Exhibit B, OMNIA Partners Administration Agreement
prior to Contract award. Offerors should have any reviews required to sign the document prior to submitting a
response. Offeror’s response should include any proposed exceptions to OMNIA Partners Administration
Agreement on Appendix B, Terms and Conditions Acceptance Form.

2
0

Appendix D, Exhibits F and G

Include completed Appendix D, Exhibits F. Federal Funds Certifications and G. New Jersey Business Compliance.

2
1

Describe how Offeror responds to emergency orders.

Wesco is partnered with more than 35,000 suppliers and as it is impossible to stock material from every supplier,
the relationships that Wesco has enables us to expedite material to satisfy the customers’ needs. For non-stock
material, Wesco will provide an estimated time of arrival at the time of the order of the material and update the
customer as to the progress of the shipment. Emergency service is available 24 hours a day, 7 days a week from
any of our branches or distribution centers. In our experience, customer emergencies are infrequent once an
accurate and reliable supply process is established. Proper planning and preparation are essential if they are to
be handled quickly and effectively. As we do for all of our key customers, we intend to customize an emergency
service process to suit the specific needs and requirements of the Participating Agencies. Our typical plan
includes: • A hierarchical list of key contacts including names, a

2
2

What is Offeror's average Fill Rate?

Wesco’s average Fill Rate is 99.2%

2
3

What is Offeror's average on time delivery rate? Describe Offeror’s history of meeting the shipping and
delivery timelines.

Wesco’s average on-time delivery rate is over 98%. As a contract holder since 2014, with TCPN and OMNIA,
Wesco has not experienced a material shipping failure that we are aware of.
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2
4

Describe Offeror's return and restocking policy.

• Customer may return material for any reason at the branch or distribution center from which the material was
shipped, subject to Wesco prior approval, which will not be unreasonably withheld. Prior to returning material,
contact your Wesco salesperson for approval and instructions. • If permission for return is granted, Wesco shall
issue a Return Authorization number, and material approved for return should be sent back to Wesco within 30
days after the issuance of the RA number. • Returns are subject to manufacturing restocking fees, if any. • Material
return requests greater than 60 days after the customer receipt of the material may not be approved for return. •
Wesco will only accept the return of materials that were purchased directly from Wesco. • Approved return material
must be returned unused and in re-sellable condition in order to receive credit. Electrical components must be
unopened in order to be considered re-sellable. • Any non-stock/special made-to-order produ

2
5

Describe Offeror’s ability to meet service and warranty needs.

Wesco passes through the warranties offered by our manufacturer partners, without modification.

2
6

Describe Offeror's ability to provide on-site and/or online training and education programs/seminars.

Customer-specific product training solutions are a feature of Wesco’s Value Creation (WVC) Program. We offer a
wide range of trainings across 40 value added services including safety, energy & sustainability, security,
engineering services, eCommerce, and much more. Moreover, Wesco branches and region offices are staffed with
sales personnel who can provide product application expertise, technical bulletins for the range of products
marketed, and access to local manufacturer representatives. On-site training seminars and assistance can be
coordinated by Wesco and/or factory representatives. Since Wesco is partnered with most top name MRO,
Electrical and Lighting manufacturers in the industry, we can take over the task of scheduling manufacturers to
provide specific product training. As an example, Wesco is rolling out a series of facility audits designed to
increase safety and surveillance capabilities for school districts in conjunction with the PASS program. The
frequency and costs

2
7

Describe Offeror’s customer service/problem resolution process. Include hours of operation, number
of services, etc.

Wesco has in place a process called Positive Action Request (PAR). This is generated by a sales manager after
receiving a customer complaint to research, identify, and resolve the complaint. The customer is contacted to
determine a satisfactory solution and then the PAR is recorded to see if a trend is in place to help prevent any
further complaints. The path of action is – Receiving Customer Feedback and Complaints Process Customer
Feedback Processing Customer Complaints Initiating Customer Action Requests Maintaining Records Measuring
Customer Satisfaction Compiling Analyzing Presenting Data Review Sales Results Customers can file a claim
against an invoice at the time of remittance. Claims are usually filed at the local Wesco branch level and response
to the claim should be expected within 24 hours of receipt. Escalation of a claim can be made through the Wesco
Branch Manager, District Manager, Director of Operations or, if needed, to the Omnia Contract Management Team.
Our norm

2
8

Describe Offeror’s invoicing process. Include payment terms and acceptable methods of payments.
Offerors shall describe any associated fees pertaining to credit cards/p-cards.

Wesco is asked to perform a wide range of invoice options. The most frequently requested forms are conventional
(paper invoice), ERS, electronic and summary invoicing. Wesco can implement programs like summary billing,
which reduces the number of invoices. All Wesco branches and DCs are connected by a common proprietary
computer system called WESNET. Invoices are transmitted electronically or via email or mail. After reviewing,
sorting, editing and matching, invoices that are not on auto pay are entered in WESNET for payment by the
Centralized Payable Group or by the branch or forwarded to Accounts Payable. Billing discrepancies (if applicable)
are handled by the Centralized Group or by the branch or through Accounts Payable. Supplier statements are
reviewed for further action or discarded. Payment records are filed and retained.
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9

Describe Offeror’s contract implementation/customer transition plan.

As Wesco currently enjoys having an OMNIA Partners contract, many implementation plans are in place. Wesco
has a corporate marketing team of 100+ professionals including a dedicated resources for State and Local
Government contracts. After the agreement is signed, Wesco will take the following steps to promote our services
to the participating agencies:​ 1. Update the co-branded custom line card for the OMNIA Partners membership.​ 2.
Update the custom landing page for members (housed on Wesco’s homepage and within the contract’s platform).​
3. Send contract announcement e-blast to participating members identified by the contract. A post card
announcement may be used in the event that e-mail addresses are not readily available.​ 4. Identify largest
opportunity amongst the participating member and send contract announcement kit which includes:​ a. Customized
letter​ b. Wesco Electrical Buyer’s Guide​ c. Custom Line Card​ 5. Host a minimum of three introductory webinars for
the contract membership.​ ​ As Wesco does participate in various conference and trade shows throughout the year
and thoroughly understands the benefits and opportunities, Wesco will evaluate opportunities for advertising,
event support, and customized collateral on a case by case basis. With any contract, Wesco also has created a
customized line card specific to the contract and does create marketing campaigns to market the contract to
current and potential customers. ​ Work with OMNIA Partners to jointly identify key opportunities within OMNIA
Partners participating agencies and send Customer Relationship Handbooks (CRH). The CRH includes the
following key information: ​ o Customized letter from Wesco​ o Customized letter from OMNIA​ o Agreement Summary​
o Wesco’s Implementation Team​ o Supplier & Product Offering​ o Wesco Locations​ ​ Upon contract award, Wesco
will do an in-depth analysis of current OMNIA members and current Wesco public agency customers. Wesco will
identify opportunities to promote the MPA to agencies who (1) are not currently Wesco customers but OMNIA
members and (2) are Wesco customers but do not have any purchasing agreements in place with Wesco. With
support from Wesco’s Regional Vice Presidents, the identified accounts will be put into a pipeline of accounts to
transition to OMNIA.

3
0

Describe the financial condition of Offeror.

A majority of Fortune 500 companies utilize Wesco for their MRO and OEM electrical, data communications, and
security needs. We have the financial strength to operate effectively even under the most challenging economic
conditions. The following are results for the year ended December 31, 2023 compared to the year ended
December 31, 2022: Net sales were $22.4 billion for 2023 compared to $21.4 billion for 2022, an increase of 4.5%,
primarily reflecting price inflation. Organic sales for 2023 grew by 3.2% as the acquisition of Rahi Systems
positively impacted reported net sales by 2.1%, while fluctuations in foreign exchange rates and the number of
workdays negatively impacted reported net sales by 0.4% and 0.4%, respectively. Cost of goods sold for 2023 was
$17.5 billion compared to $16.8 billion for 2022, and gross profit was $4.8 billion and $4.7 billion, respectively. As
a percentage of net sales, gross profit was 21.6% and 21.8% for 2023 and 2022, respectively. Gross profit as a

3
1

Describe Offeror's ordering capabilities for Participating Public Agencies.

Provide a website link in order to review website ease of use, availability, and capabilities related to ordering,
returns and reporting. Describe the website's capabilities and functionality including the following features: product
lookup, ability to set authorization limits, and ability to download order invoice history reports.

Wesco's eProcurement solutions allow you to receive real-time supply chain information to improve efficiency,
streamline purchasing, and deliver cost savings while meeting the government’s unique procurement needs. Many
government and educational customers access Wesco eCommerce online solutions through any web browser
utilizing their .gov or .edu email address plus secure PW to login. Purchases can be made via PO number or P-
Card. We have worked with many institutions to establish punchout connections through 3rd Party Market Sites
such as Jaggaer or ESM. Our solutions reduce errors from manual entry, and can reduce processing costs by
transacting via EDI, XML, or CXML for the electronic exchange of purchase orders, invoices, and advance
shipment notifications.​ ​ Buy.wesco.com and Anixter.com, our web-based business systems, perform a variety of
presales, ordering, and post-sales functions such as:​ View product information​ • Search by Keyword, manufacturer
PN, Wesco PN or your PN​ • View contract price​ • View Wesco’s inventory in real time ​ Place orders and request
quotes​ • Save a bill of materials​ • Create reusable lists for repeat or standardized orders​ • Utilize “quick-order”
function​ • Confirm product standards and download manufacturer specifications​ • Request quote for large projects
or items not found online​ Manage orders​ • View order status​ • Receive order confirmations​ • Track shipments ​ •
Receive shipping acknowledgements​ • View proof of deliveries​ • Download copies of invoices​ Select account
preferences (login only)​ • Save payment information​ • Update shipping addresses ​ • Manage users' access within
your organization​ • Request levels of authorization ​ Connect with your Wesco sales team​ • Submit requests for
quotes ​ Call, email or otherwise collaborate in the way that you like to do business
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Describe the Offeror’s safety record.

Wesco works hard to keep each other safe. It is the first tenet in our core value of commitment to our people. We
do not tolerate violations of safety protocol. We are committed to reduce health and safety risks and aim for zero
incidents. Our CEO and leadership team are determined to consistently improve through dedicated programs,
employee best practice sharing and training. We act to improve the safety of our facilities and track a series of
metrics that provide guidance toward that improvement. Wesco’s recently enhanced environmental health and
safety management system focuses beyond compliance to leverage key performance indicators (KPIs) to get
ahead of injuries and continue our strong performance. Our performance is 27% better than the U.S. Department
of Labor, U.S. Bureau of Labor Statistics average for our industry. Our global health and safety management
statement is supported tactically by our health and safety system. The management system covers all internal
work-

3
3

Describe Offeror’s green or environmental initiatives or policies.

Wesco works to continually improve our environmental management by setting, meeting, and stretching toward
new goals. It is a strong business practice and adds a competitive advantage as we leverage our learning into
practices we then offer to our customers. Our Global Environmental, Health, Safety and Sustainability Policy sets
the foundation for our efforts. Elements of the policy are aligned with key provisions of the ISO 14001:2015
environmental management standards. Please see Wesco's policy...https://www.wesco.com/us/en/our-
company/environmental-social-and-governance.html

3
4

Describe any diversity programs or partners supplier does business with and how Participating
Agencies may use diverse partners through the Master Agreement.

Indicate how, if at all, pricing changes when using the diversity program. If there are any diversity programs, provide
a list of diversity alliances and a copy of their certifications.

As an incumbent contract holder, we engaged around 20 small and diverse businesses to act as authorized
resellers at the contract price, to provide security, door locking hardware and AV items. We will look to implement a
similar process for a new contract if we are an awarded supplier. At Wesco, we are dedicated to building a diverse
and inclusive culture and are choosing business partners who share our values. Headed by our Directors of
Global Sustainability, Supplier Diversity Sales and Sourcing, we are committed to growing our Supplier Diversity
Network in size and spend and expanding our Diversity Alliance Network. We have defined our mission, goals and
strategy surrounding supplier diversity. In 2022, we created a cross-functional internal Supplier Diversity Council to
help forward our efforts. Together, we will: • Increase our portfolio of vetted, third-party diverse Please see
Wesco's policy...https://www.wesco.com/us/en/our-company/environmental-social-and-governance.html

3
5

Provide a brief history of the Offeror, including year it was established and corporate office location.

Since 1957, Wesco Distribution Inc. (Wesco) has engaged in programs addressing the needs of large, multi-
location customers in a variety of markets – from manufacturing and process industries to utilities, retailers, home
builders, contractors, healthcare and educational institutions, and the government. 2023 annual sales were
approximately $22.4 billion. The Company employs approximately 18,000 people, maintains relationships with over
34,000 suppliers, and serves more than 180,000 customers worldwide. Wesco operates nine automated
distribution centers that carries $25 million in inventory that provides an Automatic Branch stock replenishment
with dedicated middle-of-the-night delivery to more than 400 full-service branches in North America and selected
international markets, providing a local presence for area customers and a global network to serve multi-location
businesses and multi-national corporations. In each case we have offered products and services for the plant, for
the job

3
6

Describe Offeror’s reputation in the marketplace.

The market is highly fragmented with thousands of manufacturers and over 10,000 distributors. The top 50
distributors have less than 20% share in North America and a majority of our products get to market through
distribution channels. Wesco is recognized one of the Top 2 Electrical Distributors in North America and 2023
sales equaled $22.4 Billion. Wesco is a leading global provider of business-to-business supply chain solutions. We
compete directly with global, national, regional and local distributors of electrical and other industrial supplies.
Competition is primarily focused on the local service area, and is generally based on product line breadth, product
availability, service capabilities and price. We also compete with buying groups formed by smaller distributors to
increase purchasing power and provide some cooperative marketing capability.
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Describe Offeror’s reputation of products and services in the marketplace.

Wesco’s focus on the SLED market includes National Resources specialized in growing our business relationship
with participating agencies. We have regularly participated in the annual OMNIA Partner conference and numerous
trainings as presented across the regions. We also have created a new centralized inside sales team to better
serve potential members who we are targeting based on agency registration data provided by OMNIA Partners.
Our specialized sales divisions are outlined below - Our specialized sales divisions are outlined below - Electrical &
Electronic Solutions (EES) – Wesco and WES The EES segment supplies a broad range of products categories
that includes a broad range of electrical products,lighting equipment, tools and MRO supplies. Also includes wire
and cable, lubricants, pipe, valves, fittings, fasteners, cutting tools, power transmission, and safety products.
Communications & Security Solutions (CSS) - Anixter and CSC CSS has a broad product portfolio that in

3
8

Describe if distributors/dealers/resellers/subsidiaries/partners ("affiliates") will be used to fulfill the
contract. Submit a list of those affiliates authorized to sell under the proposed contract.

Where and how does Offeror propose to maintain an authorized affiliate list so it may be accessed by Participating
Agencies? How often does the supplier propose to update the affiliate list? Confirm the Offeror reviews the financial
health, debarment status and overall general capacity of authorized affiliates. Offerors who use authorized affiliates
are responsible for ensuring authorized affiliates are preforming in accordance with the contract.

Wesco’s Family of Business (Divisions and Subsidiaries) span across the U.S. and include: ​ • Wesco Distribution,
Inc.​ • Anixter Inc.​ • Communications Supply Corp (CSC)​ • Wesco Energy Solutions (WES)​ • Authorized Resellers

3
9

Describe the experience and qualifications of key employees.

Contract Administration Rob Bezjak – Senior Director/GM – SLED Sales Strategy and Execution Location: The
Villages, FL E-mail: rbezjak@wesco.com Phone: 314-402-4732 Role – Rob has overseen the Commercial,
Institutional and Government at Wesco since he joined the company in 2014. That includes the overall
responsibility of Contract negotiation, Contract and Marketing implementation and Contract execution in
accordance to Contract compliance. Experience – Over the 37 years in the industry, Rob spent 27 years with
Graybar, as Vice President of Government Sales, and Vice President of Corporate Services. Rob also managed
the team that quoted and won the US Communities contract, a current OMNIA offering, for 10 years. And as a past
President of the NIGP Business Council, and current Chairman of the National Cooperative Purchasing Partners
Strategic Supplier Group, he has been active with the Procurement and Cooperative Contract Community for over
20 years. As part of his focus on growing W

4
0

Describe Offeror’s experience working with the government sector.

Wesco has a dedicated SLED Team that is a part of the Wesco National Government Team that oversees the
sales programs and contracts that are in place. Wesco has implemented an oversight process which ensures that
all aspects of a contract are being followed according to the Scope and Terms & Conditions. The SLED Team
consists of Rob Bezjak and Eric Anderson. Wesco prides itself in having a dedicated National Government Team
that oversees the sales programs and contracts that are in place. Along with Rob and Eric, Wesco currently has 8
Regional Government Manager’s that are assigned by territory to lead the transition and successful
implementation of new activities and strategies to the local sales branches to successfully satisfy implementation
on new procurement, service and support processes. With Wesco's 180+ government sales locations, each RGM
has regular contact and meetings with the Managers and branch sales teams to promote and set a strategic focus
on the SLED customer base in

4
1

Describe past litigation, bankruptcy, reorganization, state investigations of entity/supplier or current
officers and directors.

Wesco is a publicly traded company. From time to time, the Company is involved in legal and administrative
proceedings relating to the conduct of its business, including routine litigation relating to commercial and
employment matters. Any material litigation involving the company’s operations is disclosed in Wesco’s public
filings with the U.S. Securities and Exchange Commission. Wesco has never been involved in bankruptcy, and
none of its officers or directors has been the subject of state investigation proceedings.
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References

Provide a minimum of 10 customer references relating to the products and services within this RFP. Include entity
name, contact name and title, contact phone and email, city, state, years serviced, description of services and
annual volume.

1. Customer Name: ​ a. Entity: City of Naperville, IL​ b. Contact: Keri Moreland​ c. Title: Procurement Officer ​ d.
Phone No: 630-548-1406​ e. E-Mail: Morelandk@naperville.il.us​ f. Years Served: 8+​ 2. Customer Name: ​ a. Entity:
University of Illinois​ b. Contact: Marcy Wright​ c. Title: Contract Administrator​ d. Phone No: 217-300-4043​ e. E-Mail:
mmbowers@uillinois.edu​ f. Years Served: 10+​ 3. Customer Name: ​ a. Entity: University of Rochester​ b. Contact:
Jim Chodak​ c. Title: Director​ d. Phone No: 585-273-5817​ e. E-Mail: james.chodak@rochester.edu​ f. Years Served:
10+​ 4. Customer Name: ​ a. Entity: City of Chandler, AZ​ b. Contact: Raquel McMahon​ c. Title: Procurement Officer​
d. Phone No: 480-782-2407​ e. E-Mail: Raquel.mcmahon@chandleraz.gov​ f. Years Served: 15+​ 5. Customer
Name: ​ a. Entity: City of Dayton, OH​ b. Contact: Donita Jo Garner​ c. Title: Purchasing Agent​ d. Phone No: 937-
333-4035​ e. E-Mail: ​ f. Years Served: 10+​ 6. Customer Name: ​ a. Entity: City of Seattle​ b. Contact: Jack Nolan​ c.
Title: Administrator​ d. Phone No: 206-684-0452​ e. E-Mail: jack.nolan@seattle.gov​ f. Years Served: 10+​ 7.
Customer Name: ​ a. Entity: Lake County Schools​ b. Contact: Angelita Russell​ c. Title: Buyer II​ d. Phone No: 352-
253-6763​ e. E-Mail: russella3@lake.k12.us​ f. Years Served: 5+​ 8. Customer Name: ​ a. Entity: Loudoun County​ b.
Contact: Jeanette Alexander​ c. Title: Contracting Officer​ d. Phone No: 703-777-0137​ e. E-Mail:
jeanette.alexander@loudoun.gov​ f. Years Served: 5+​ 9. Customer Name: ​ a. Entity: University of Tennessee​ b.
Contact: Bradley New​ c. Title: Buyer​ d. Phone No: 865-974-3108​ e. E-Mail: ​ f. Years Served: 10+​ 10. Customer
Name: ​ a. Entity: Cincinnati Metro Housing Authority​ b. Contact: Janell Duncan​ c. Title: Procurement Director​ d.
Phone No: 513-977-5685​ e. E-Mail: Janell.duncan@cintimha.com​ f. Years Served: 5+

4
3

Value Add

Provide any additional information related to products and services Offeror proposes to enhance and add value to
the Contract.

Wesco will provide best in class distribution services, including e-business, local delivery, and technical support for
the broad array of suppliers we distribute. By providing the pricing available through our OMNIA Partners contract,
eligible agencies will have the ability to receive market level pricing quickly, and be able to select specific product
solutions with the knowledge the items have been through the competitive process. Our best relationships are with
agencies that allow us to provide suggestions on cost savings, energy efficient upgrades, and the manufacturers
that offer the most value, for your investments. We are excited to become more involved with OPUS if Wesco is
awarded an additional contract term.

4
4

Competitive Range

It may be necessary to establish a competitive range. Factors from the predetermined criteria will be used to make
this determination. Responses not in the competitive range will not receive further award consideration. Region 4
ESC may determine establishing a competitive range is not necessary.

4
5

Past Performance

An Offeror's past performance and actions are relevant in determining whether or not the Offeror is likely to provide
quality goods and services; the administrative aspects of performance; the Offeror's history of reasonable and
cooperative behavior and commitment to customer satisfaction; and generally, the Offeror's businesslike concern
for the interests of the customer may be taken into consideration when evaluating proposals, although not
specifically mentioned in the RFP.

4
6

Additional Investigations

Region 4 ESC reserves the right to make such additional investigations as it deems necessary to establish the
capability of any Offeror.

4
7

Supplier Response

Supplier must supply the following information for the Principal Procurement Agency to determine Supplier's
qualifications to extend the resulting Master Agreement to Participating Public Agencies through OMNIA Partners.
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Brief history and description of Supplier to include experience providing similar products and
services.

Since 1957, Wesco Distribution Inc. (Wesco) has engaged in programs addressing the needs of large, multi-
location customers in a variety of markets – from manufacturing and process industries to utilities, retailers, home
builders, contractors, healthcare and educational institutions, and the government. 2023 annual sales were
approximately $22.4 billion. The Company employs approximately 18,000 people, maintains relationships with over
34,000 suppliers, and serves more than 180,000 customers worldwide. Wesco operates nine automated
distribution centers that carries $25 million in inventory that provides an Automatic Branch stock replenishment
with dedicated middle-of-the-night delivery to more than 475 full-service branches in North America and selected
international markets, providing a local presence for area customers and a global network to serve multi-location
businesses and multi-national corporations. In each case we have offered products and services for the plant, for
the job site or for the office. We are the distributor of choice for customers that are seeking innovative solutions to
their electrical, lighting and MRO procurement requirements. Wesco is successful because they offer a unique
combination of technical support capabilities, distinctive service capabilities, competitive pricing and ideas that
generate cost savings.​ Wesco is functionally organized to support the industrial, construction, utility, manufactured
structures and CIG (commercial / institutional / government) market segments. Originally formed in 1922 as the
Westinghouse Electric Supply Company, Wesco was chartered to sell and distribute power products and
appliances manufactured by the Westinghouse Electric Corporation. Following the divestiture of many of its
electrical manufacturing divisions, Westinghouse divested the Wesco business unit in February 1994 by way of a
leveraged buy-out by senior management. Following a successful IPO in May 1999, Wesco now operates
independently as a publicly held company traded on the NYSE. ​ Wesco is a full service supply chain company,
focused on providing customers with the leading products, services, and solutions they need to meet their day to
day and long term project requirements for communication, maintenance, repair, and operations, and capital
project requirements. The breadth and depth of our capabilities, geographic footprint, and supply base enable us
to meet our customers’ needs and provide continuity to their operations. ​ In January 2020, Wesco entered into an
agreement to acquire Anixter International, a leading data communications, security, and wire & cable distributor.
The merger closed on June 22, 2020, and as a result, Anixter became a wholly owned subsidiary of Wesco
International. ​ ​ As Anixter is in the CSS Business Unit of the Wesco family, this segment supplies products and
customized supply chain solutions to customers in a diverse range of industries including technology, finance,
telecommunications service providers, transportation, education, government, healthcare and retail. CSS sells
these products directly to end users or through various channels including data communications contractors,
security, network, professional audio/visual and systems integrators.​ ​ We are a financially secure and stable $24
billion company with senior management commitment to building strategic alliances with key customers. As a
result, Wesco is able to quickly and flexibly deploy the resources required to ensure the successful implementation
of the OMNIA Partners initiative.

4
9

Total number and location of salespersons employed by Supplier.

Wesco’s salesforce is supported by approximately 1,300 outside sales personnel and 1,250 inside sales
personnel within Wesco’s branch network of 475 locations. Most of these salespeople are assigned to Major
Accounts (Commercial and Public) so all have experience in most markets.

5
0

Number and location of support centers (if applicable) and location of corporate office.

Wesco operates eight fully automated distribution centers in the U.S. and approximately 475 full-service branches
in North America and selected international markets. This allows Wesco to provide a local presence for area
customers and a global network to serve multi-location businesses and multi-national companies. Of the 475
branches, more than 180 full-service sales and warehouse locations that are assigned to service this contract.
These locations do provide a typical "will-call" counter for material pick-up. Wesco’s business allows its customers
to access more than 1,000,000 products. Wesco’s network of branches and distribution centers stock more than
130,000 unique product stock keeping units (“SKUs”) from over 34,000 suppliers. Each branch will tailor its
inventory to meet the needs of the Participating Public Agencies in its local market, stocking an average of
approximately 2,500 SKUs. Wesco has an internal process to create “National Account” codes that are then
assigned to

5
1

Annual sales for the three previous fiscal years.

$2240000000
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Annual sales for the three previous fiscal years.

$2140000000

5
3

Annual sales for the three previous fiscal years.

$1820000000

5
4

Indicate if supplier holds any certifications and include proof of such certification.

Minority Women Business Enterprise

 Yes 

 No 

5
5

If yes, list certifying agency:

No response

5
6

Indicate if supplier holds any certifications and include proof of such certification.

Small Business Enterprise (SBE) or Disadvantaged Business Enterprise

 Yes 

 No 

5
7

If yes, list certifying agency:

No response

5
8

Indicate if supplier holds any certifications and include proof of such certification.

Historically Underutilized Business (HUB)

 Yes 

 No 

5
9

If yes, list certifying agency:

No response

6
0

Indicate if supplier holds any certifications and include proof of such certification.

Historically Underutilized Business Zone Enterprise (HUBZone)

 Yes 

 No 

6
1

If yes, list certifying agency:

No response

6
2

Indicate if supplier holds any certifications and include proof of such certification.

Other recognized diversity certificate holder

 Yes 

 No 

6
3

If yes, list certifying agency:

No response
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Contractor Relationships

List any relationships with subcontractors or affiliates intended to be used when providing services and identify if
subcontractors meet minority-owned standards. If any, list which certifications subcontractors hold and certifying
agency.

Wesco have historically had approximately 75 Resellers for a very limited scope of the products on the contract
that we are unable to sell directly to government agencies and schools. We are working to streamline this into a
“Best-in-Class” subset of more closely aligned partners. We plan to include strategic diversity companies in this
group. Once it is determined, we will continue to update the OMNIA contract team and provide access to OMNIA
members of the active Resellers on the OMNIA website. Resellers become certified following a 4-step verification
process to ensure contract compliance and accurate reporting.

6
5

Describe how supplier differentiates itself from its competitors.

The competitive environment is highly fragmented with hundreds of distributors and manufacturers selling
products directly or through multiple distribution channels to end users or other resellers. There is significant
competition within each end market and geographic area served that creates pricing pressure and the need for
excellent service. Competition is generally based on product line breadth, product availability, service capabilities,
geographic proximity, and price. Our broad portfolio of products, customer centered approach, global reach with
local expertise, comprehensive value-added services and smart, digital solutions provides distinct competitive
advantages.​ Each of our customers have unique business models, challenges, and priorities. Our dedicated
technical experts have extensive experience and product knowledge and are committed to providing solutions
tailored to their unique needs. With specialized industry knowledge and a focus on the latest technologies, we help
design and deploy solutions that address top business priorities. As the largest distributor for the majority of our
suppliers, we can share the scale of our purchasing power with agencies and schools across the country through
our OMNIA contract.​ One of our biggest differentiators, is the commitment to expertise by customer application,
and in the State, Local Government, and Education Market. The scope of key solutions we support for agencies
and schools include:​ ​ • Datacenter support, to connect information to users as safely and quickly as possible​ •
Alternative Energy solutions, including EV Charging, Solar and Wind​ • Facility Access and Safety and Security​ •
Door Locking Hardware, and Electronic Monitoring​ • Wireless Networking, including WiFi and In Building Private
Networks​ • Electrical solutions to power, connect and protect key building systems, enabling automated processes
to drive operational costs down for our customers​ ​ Wesco maintains a “Hub-and-Spoke” distribution model and
network that maximizes next day delivery service via standard ground transportation to local markets. Each “hub”
represents a large scale National (NDC) or Regional (RDC) distribution facility which feeds product to the local
“spoke” facilities or local Service Centers (SC).​ • Wesco’s larger facilities such as the NDCs and RDCs tend to hold
larger amounts inventory on hand each day as they support multiple national and global customers and process
thousands of orders each day.​ • Wesco’s local service centers specifically inventory product to service a particular
local customer market or project and their unique inventory needs. These service centers provide product
shipments daily to service local customers within most major city markets throughout the U.S.​ Wesco maintains an
extensive network of full-service branches and distribution centers (DCs) in North America. Wesco’s distribution
model calls for each branch to stock the appropriate materials to service customers in its respective geographic
area. On average, a branch will carry approximately $2 million in inventory. This inventory is replenished daily from
each branch’s servicing DC which are strategically located to provide 1-2 days delivery. Most replenishment
inventory is provided through an automatic replenishment system that does not require hands-on written
documentation.​ Globally, Wesco utilizes over 9 million square feet of warehouse space worldwide to support
customers’ next day local and regional delivery requirements. This concept helps to minimize transportation costs,
duties, by delaying importation until needed. All Wesco facilities within the U.S. and internationally are linked via
the same real-time inventory management system therefore Wesco’s capabilities are truly global in scope.​ Wesco
stocks and supports a broad range of data communications and electrical wire and cable products. Wesco’s
inventory includes copper and fiber cabling systems, cables, connectors, patch cords,
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Felony Conviction Notice

Indicate if the supplier:

is a publicly held corporation and this reporting requirement is not applicable;
is not owned or operated by anyone who has been convicted of a felony; or
is owned or operated by and individual(s) who has been convicted of a felony and provide the names and
convictions.

 publicly held corp. & reporting is not applicable 

 not owned/operated by who has felony conviction 

 is owned or operated by an individual(s) who has 

6
7

Debarment or suspension actions

Describe any debarment or suspension actions taken against supplier.

Nothing to report

6
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Distribution, Logistics

Each offeror awarded an item under this solicitation may offer their complete product and service offering/a balance
of line. Describe the full line of products and services offered by supplier.

Wesco’s network of branches and distribution centers stock approximately 220,000 unique product SKUs and we
provide customers with access to more than 1,000,000 different products. Each branch tailors its inventory to meet
the needs of its local customers.​ Representative product categories and associated product lines that we offer
include:​ • Lighting Products – Fixtures (indoor & outdoor), Emergency, Poles & Arms, Lamps, Ballasts, LED, CFL
and Controls. ​ • Electrical Supplies – Circuit Breakers, Distribution Equipment, Transformers, Safety Switches,
Wiring Devices, Controls, Relays, Timers, Fuses, Power Protection, Meters. ​ • Wire and Conduit – Building Wire,
Hi-Voltage Cable, Conduit, Fittings, Boxes & Enclosures, Terminal, Lugs, Connectors, Ground Rods. ​ • MRO
Supplies – Batteries, Safety Equipment, Tape, Tools, Testers.​ • Locking Solutions – Locks, Keys, Card Access,
Alarm Systems, Doors​ • Data and Telecom Products – Cat5e/Cat6 cable, Fiber, Panels & Connectors, Racks &
Cabinets, Patch Cords, Wire Management, Wireless, Power Protection.​ • Physical Security and Access Control
Products – Cameras, DVR, Sound and Paging, Mass Notification.​ • Audio/Video – Video Teleconference, Display
Solutions, Digital Signage, Kiosks, Public Address, Projector Screens, Phones & Emergency Communications,
Speakers​ • Wireless – Wi-Fi, Private Wireless Networks​ ​ Wesco offers a comprehensive portfolio of value-added
capabilities, which includes supply chain management, logistics and transportation, procurement, warehousing and
inventory management, as well as kitting, limited assembly of products and system installation. Our value-added
capabilities, extensive geographic reach, experienced workforce and broad product and supply chain solutions
have enabled us to grow our business and establish a leading position in North America.

6
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Distribution

Describe how supplier proposes to distribute the products/service nationwide. Include any states where products
and services will not be offered under the Master Agreement, including U.S. Territories and Outlying Areas.

Wesco’s geographically dispersed branch locations offer a broad and deep selection of inventory, online ordering,
next-day shipment, and central order handling and fulfillment. ​ Wesco has sales branch locations that have
assigned geographic area that covers all 50 States.

7
0

Indicate if Offeror is licensed to do business in all 50 states.

 Yes 

 No 
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Distribution

Describe how Participating Agencies are ensured they will receive the Master Agreement pricing; include all
distribution channels such as direct ordering, retail or in-store locations, through distributors, etc. Describe how
Participating Agencies verify and audit pricing to ensure its compliance with the Master Agreement.

Wesco has an internal process to create “National Account” codes that are then assigned to participating
members of a specific contract. These codes are created in order to lock contractual pricing company wide, which
ensures no sales vary from the contractual values. In addition, these National Account codes enable Wesco to pull
selected criteria from the database to provide Participating Public Agencies with detailed reporting. The majority of
our pricing is based off of competitive discounts applied publicly available price lists.

7
2

Logistics

Identify all other companies that will be involved in processing, handling or shipping the products/services to the
end user.

Wesco’s distribution model is configured of utilizing Wesco only for sales, distribution and services. Wesco is self-
supported and does not have “Dealers” as an extension of the distribution model. Wesco does have Divisions
(operating as DBA’s) and subsidiaries that will work directly with the members. They are listed below – -Anixter Inc.
-TVC Communications -Brown Wholesale Electric -Reilly Electrical Supplies -EESCO -Hill Country Electric Supply -
Liberty Electrical -Needham Electric Supply -Communications Supply Corporation (CSC) -Wesco Energy Solutions

7
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Logistics

Provide the number, size and location of Supplier's distribution facilities, warehouses and retail networks as
applicable.

Wesco, its divisions and subsidiaries, comprise of more than 180 sales and warehouse locations in 49 States that
will service this contract. Our distribution model calls for each branch to stock the appropriate materials to service
customers in its respective geographic area. On average, a branch will carry approximately $1 million in inventory.
For a listing of branch locations, that can be found at wesco.com Distribution Centers located in the U.S. • Atlanta,
GA 150K sq. ft • Alsip, IL 441K sq. ft • Dallas, TX 195K sq. ft • Warrendale, PA 194K sq. ft • Byhalia, MS 148K sq. ft
• Little Rock, AR 100K sq. ft • Sparks, NV 198K sq. ft • Madison WI 100K sq. ft

7
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Marketing and Sales

Provide a detailed ninety-day plan beginning from award date of the Master Agreement describing the strategy to
immediately implement the Master Agreement as supplier’s primary go to market strategy for Public Agencies to
supplier’s teams nationwide, to include, but not limited to:

Executive leadership endorsement and sponsorship of the award as the public sector go-to-market strategy
within first 10 days.
Training and education of Supplier's national sales force with participation from the Supplier's executive
leadership, along with the OMNIA Partners team within first 90 days.

Wesco has a Monthly Government Team Huddle call where updates are provide to all team members. As the
Government Team is aware of the current contract, they are also aware of the new RFP. Once awarded this will be
discussed on the Team Huddle call. In regards to the national sales team, Wesco has a SLED monthly news blast
will go out announcing the new contract.​ ​ An internal training presentation on demand will be available, as well as
hosted training sessions to be run by our SLED Sales and Marketing Team. One of the key connectivity points will
be regular internal messaging, including promotion on the corporate LEAN for Sales conference call, conducted
monthly by our CEO and Global Sales Vice President.​ ​ Using the Global Accounts implementation team, we will
establish a protocol to assign a special Global Sales identification number to align with all agencies using the
OMNIA Partners agreement. This trigger will capture the sales through the contract, and be the foundation for the
reporting requirements.​ ​ Wesco will work with our assigned Contract Manager, Braden Ash, to develop a new
presentation based on the potential contract for both internal use in training and external use with content tailored
to specific vertical markets. We will also forward these presentations to OMNIA for use with their vertical market
sales teams.
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90-day Plan

Provide a detailed ninety-day plan beginning from award date of the Master Agreement describing the strategy to
market the Master Agreement to current Participating Public Agencies, existing Public Agency customers of
Supplier, as well as to prospective Public Agencies nationwide immediately upon award, to include, but not limited
to:

Creation and distribution of a co-branded press release to trade publications
Announcement, Master Agreement details and contact information published on the Supplier’s website within
first 90 days.
Design, publication and distribution of co-branded marketing materials within first 90 days
Commitment to attendance and participation with OMNIA Partners at national (i.e. NIGP Annual Forum, NPI
Conference, etc.), regional (i.e. Regional NIGP Chapter Meetings, Regional Cooperative Summits, etc.) and
supplier-specific trade shows, conferences and meetings throughout the term of the Master Agreement
Commitment to attend, exhibit and participate at the NIGP Annual Forum in an area reserved by OMNIA
Partners for partner suppliers. Booth space will be purchased and staffed by Supplier. In addition, Supplier
commits to provide reasonable assistance to the overall promotion and marketing efforts for the NIGP Annual
Forum, as directed by OMNIA Partners.
Design and publication of national and regional advertising in trade publications throughout the term of the
Master Agreement
Ongoing marketing and promotion of the Master Agreement throughout its term (case studies, collateral
pieces, presentations, promotions, etc.)
Dedicated OMNIA Partners internet web-based homepage on Supplier’s website with:
•OMNIA Partners standard logo;
•Copy of original Request for Proposal;
•Copy of Master Agreement and amendments between Principal Procurement Agency and Supplier;
•Summary of Products and pricing;
•Marketing Materials
•Electronic link to OMNIA Partners’ website including the online registration page;
•A dedicated toll-free number and email address for OMNIA Partners

As Wesco currently enjoys having an OMNIA Partners contract, many implementation plans are in place. Wesco
has a corporate marketing team of 50+ professionals including a dedicated resources for State and Local
Government contracts. After the agreement is signed, Wesco will take the following steps to promote our services
to the participating agencies:​ 1. Update the co-branded custom line card for the OMNIA Partners membership.​ 2.
Update the custom landing page for members (housed on Wesco’s homepage and within the contract’s platform).​
3. Send contract announcement e-blast to participating members identified by the contract. A post card
announcement may be used in the event that e-mail addresses are not readily available.​ 4. Identify largest
opportunity amongst the participating member and send contract announcement kit which includes:​ a. Customized
letter​ b. Wesco Electrical Buyer’s Guide​ c. Custom Line Card​ 5. Host a minimum of three introductory webinars for
the contract membership.​ ​ As Wesco does participate in various conference and trade shows throughout the year
and thoroughly understands the benefits and opportunities, Wesco will evaluate opportunities for advertising,
event support, and customized collateral on a case by case basis. With any contract, Wesco also has created a
customized line card specific to the contract and does create marketing campaigns to market the contract to
current and potential customers. ​ Work with OMNIA Partners to jointly identify key opportunities within OMNIA
Partners participating agencies and send Customer Relationship Handbooks (CRH). The CRH includes the
following key information: ​ o Customized letter from Wesco​ o Customized letter from OMNIA​ o Agreement Summary​
o Wesco’s Implementation Team​ o Supplier & Product Offering​ o Wesco Locations​ ​ Upon contract award, Wesco
will do an in-depth analysis of current OMNIA members and current Wesco public agency customers. Wesco will
identify opportunities to promote the MPA to agencies who (1) are not currently Wesco customers but OMNIA
members and (2) are Wesco customers but do not have any purchasing agreements in place with Wesco. With
support from Wesco’s Regional Vice Presidents, the identified accounts will be put into a pipeline of accounts to
transition to OMNIA.
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Transition

Describe how Supplier will transition any existing Public Agency customers’ accounts to the Master Agreement
available nationally through OMNIA Partners. Include a list of current cooperative contracts (regional and national)
Supplier holds and describe how the Master Agreement will be positioned among the other cooperative
agreements.

As an incumbent contract holder, we have a number of existing accounts which we would automatically move to the
terms of the new contract, including the new pricing and increased rebate fee structure. Upon request of any
agency in writing we would move them from an alternative pricing model, or contract structure, to the new Omnia
agreement.​ ​ Since the OMNIA Partners contracts feature a lead public agency competitive bid process, we believe
we will continue to find agencies, schools and non-profits that are interested in using the contract for their facilities
MRO needs. We will also continue to educate our sales team about the benefits of selling through the Omnia
cooperative agreement.​ ​ In addition to moving forward, we would ask for one-on-one meetings between our
Regional Government Managers, and their corresponding territory managers for the three business segments, to
discuss opportunities to leverage relationships for the expansion of the Wesco/OMNIA contract. The schedule of
these meetings would be tracked and reviewed by Braden Ash from OMNIA, and Rob Bezjak from the Wesco team,
to ensure a timely re-engagement post award. The goal of these meetings would be to understand the current
engagement through OMNIA Partners contracts, other Wesco contracts, and find the common ground for joint win
opportunities.​ ​ Wesco’s other cooperative contracts are listed below:​ • NPPGov – PS20160 Electrical, Lighting,
Datacom, Security Products​ • Sourcewell – 091422-WES Facility MRO

7
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Logo

Acknowledge Supplier agrees to provide its logo(s) to OMNIA Partners and agrees to provide permission for
reproduction of such logo in marketing communications and promotions. Acknowledge that use of OMNIA Partners
logo will require permission for reproduction, as well.

 Yes 

 No 

7
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Sales

Confirm Supplier will be proactive in direct sales of Supplier’s goods and services to Public Agencies nationwide
and the timely follow up to leads established by OMNIA Partners. All sales materials are to use the OMNIA Partners
logo. At a minimum, the Supplier’s sales initiatives should communicate:

Master Agreement was competitively solicited and publicly awarded by a Principal Procurement Agency
Best government pricing
No cost to participate
Non-exclusive

 Yes 

 No 

7
9

Training

Confirm Supplier will train its national sales force on the Master Agreement. At a minimum, sales training should
include:

Key features of Master Agreement
Working knowledge of the solicitation process
Awareness of the range of Public Agencies that can utilize the Master Agreement through OMNIA Partners
Knowledge of benefits of the use of cooperative contracts

 Yes 

 No 
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Responsibility

Provide the name, title, email and phone number for the person(s), who will be responsible for:

Executive Support
Marketing
Sales
Sales Support
Financial Reporting
Accounts Payable
Contracts

i. Executive Support Lee Osterman VP – Federal and SLED Segments losterman@wesco.com 240-632-1547 ii.
Marketing Lyn Spera Government Marketing lspera@wesco.com 240-632-1533 iii. Sales Rob Bezjak Senior
Director/GM –SLED Business rbezjak@wesco.com 314-402-4732 Eric Anderson SLED Contracts & Business
Manager eanderson@wesco.com 925-822-3578 iv. Sales Support Regional Government Managers Eight Person
Team Strategically Located across the U.S. v. Financial Reporting Kevin Anderson Government Contract Specialist
kevanderson@wesco.com 412-454-2200 vi. Accounts Payable Varies by Members Servicing Region/Branch vii.
Contracts Brandon Thompson Senior Counsel bthompson@wesco.com 219-765-7986 Rob Bezjak Senior
Director/GM –SLED Business rbezjak@wesco.com 314-402-4732 Eric Anderson SLED Contracts & Business
Manager eanderson@wesco.com 925-822-3578

8
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Sales Force

Describe in detail how Supplier’s national sales force is structured, including contact information for the highest-
level executive in charge of the sales team.

Management of the OMNIA Partners account is accomplished under the direction of Wesco’s Account team. The
Global Account Management structure will be as follows: A Global Account Manager (GAM) will be assigned the
overall implementation of the agreement. A corporate sponsor will be assigned to help the GAM to implement the
agreement. At each branch there is an Outside Sales/Account Executive and (Inside) Sales Support person
assigned to each facility to take care of the day-to-day business with the members.​ The GAM, Rob Bezjak, is
responsible for the overall performance of the agreement between OMNIA Partners and Wesco. He works through
the branch network that has local responsibility for the day-to-day activities related to servicing the local facility. In
between, the GAM works with Regional Government Mangers, eight in total, who have the local responsibility for
implementation and working with the branches to ensure compliance with the agreement and meeting customer
expectations.​ In addition, as part of the Wesco Global Account organization, an administrative staff at
headquarters is responsible for additional aspects of the agreement including pricing, supplier relations, reporting,
and other activities. OMNIA Partners will be assigned a unique Global Account Number that triggers pricing on the
national and local level and is loaded into our company-wide computer network with the customer-specific pricing.​
Wesco branches and offices assigned to support the account are staffed with sales reps who can provide product
application expertise, technical bulletins for the range of products marketed, and access to local manufacturer
representatives. An Account Executive, as well as an Inside Sales support person would be assigned to support
each location. Our account reps will make regular visits to the members so that they are available to support the
needs of personnel and can typically be contacted via phone or email. Issues that arise related to quality and
products can be responded to through local contact and field support procedures with ancillary assistance from
factory personnel when required. Wesco has created a national centralized inside sales team specialized on the
SLED market. We will need to create collateral to communicate team members and structure which will be shared
with the centralized team based in Franklin, TN to expedite sales activities.
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Implementation

Explain in detail how the sales teams will work with the OMNIA Partners team to implement, grow and service the
national program.

As an industry leader in Global sales implementations, and the current holder of multiple cooperative and group
purchasing organization contracts, we have a win implementation process that we use. We are also open to any
best practices you have, since you also have considerable expertise in implementations targeted at this customer
segment. Wesco is excited to continue our long term relationship with Omnia Partners by submitting this RFP
response. ​ ​ We continue to expand our offerings through acquisitions, like of entroCIM a building automation
management software. In addition, we have been approached by a number of suppliers like Aruba Networks and
Calix, looking to participate in opportunities with Omnia members. ​ ​ We look to increase our support of large and
small agencies, and be more involved with Opus as our integration of business systems will make this much easier
should we win a new award. We appreciate the alliance with the Omnia team, and look to continue to leverage the
Omnia investments in market intelligence tools and your support of the customers that use cooperative
purchasing.​ ​ ​ Wesco has created a series of customized hard copy and online communications, to highlight the
OMNIA Partners contract to eligible customers in the State, Local Government, Education and non-profit market. A
press release will also be created, through our corporate communications team.​ ​ Internally, all documents and
pricing information will be hosted on our COMPASS website, for easy access and use by our branches throughout
the country. A separate tab for all OMNIA Partners information has been developed for the COMPASS site, as well
as the customer facing information available at www.wesco.com. ​ ​ While our 2024 Sales and Marketing Plan will
already be in the process of being implemented, we are reserving some trade show alignment decisions for the
ongoing relationship to be promoted, and will revise current collateral focused on the local government, and
education markets, to be refreshed with OMNIA Partners contract information in the event we win an award, would
look for the OMNIA regional trainings for the Regional Government Managers to attend to better understand
strategies in promoting the contract and the expectations of the members.​ ​ In addition, we would propose to have
OMNIA Partners managers also participate in training sessions with eligible agencies, and would also pursue a
collaborative relationship with other OMNIA Partners suppliers, to expand success with existing agencies familiar
with the OMNIA Partners contract for other supplies.

8
3

Program Management

Explain in detail how Supplier will manage the overall national program throughout the term of the Master
Agreement, including ongoing coordination of marketing and sales efforts, timely new Participating Public Agency
account set-up, timely contract administration, etc.

Wesco prides itself in creating a dedicated National Government Team that oversees the sales programs and
contracts that are in place. Wesco has implemented an oversight process which ensures that all aspects of a
contract are being followed according to the Scope and Terms & Conditions.​ ​ An internal webinar training
presentation will be available, as well as hosted local and regional training sessions to be run by our SLED
Regional Government Managers (RGM) Team. The Team consists of 8 RGM’s located strategically across the U.S.
that allows for a quick response to training and answer questions regarding the contract. Another of the key
connectivity points will be regular internal messaging via email to the key personnel servicing the contract​ ​ Wesco
has in place a CIG (Commercial, Institution, Government) sales force that focus on the SLED market. This team
consists of more than 300 salespeople across the U.S. and attend continuous internal trainings in regards to
Government Contracts and processes. ​ ​ We have an internal website called COMPASS, which is the aggregation
point for internal communication on SLED contracts and information. In addition, our Sales and Marketing team will
conduct field training as needed, using the RGM’s as the trainers, along with our Manager- SLED Business
Development Eric Anderson, and Director and GM- SLED Market Rob Bezjak. Both have over 15 years of
experience in cooperative contract management and promotion, and are familiar with the cooperative purchasing
landscape, but also the local government and education associations key to leveraging relationships and
promoting agreement’s. Rob is a past President of the NIGP Business Council, and is Wesco’s current
representative to NCPP, as a founding Sponsor of the program.
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Supplier's Customer List

State the amount of Supplier’s Public Agency sales for the previous fiscal year. Provide a list of Supplier’s top 10
Public Agency customers, the total purchases for each for the previous fiscal year along with a key contact for
each.

• City of Phoenix, AZ Edith Berrera 602-495-7664 ​ • Florida Southwestern Univ Laura Michaelides 239-489-9256 ​ •
Florida Atlantic Univ Sean Cunningham 561-297-3874 ​ • Austin Peay State Univ Mark Jeffers 931-221-6293 ​ •
University of Michigan Mike Jones 734-647-1007 ​ • University of Rochester Melissa Murray 585-273-3465 ​ •
City/County of Denver, CO Leann Rush 303-342-2298 ​ • SUNY-Buffalo Bruce Houseman 716-645-6572 ​ • City of
Naperville, IL Verena Nunez 630-548-2985​ • University of Wisconsin Todd Pooler 608-890-0128

8
5

System Capabilities and Limitations

Describe Supplier’s information systems capabilities and limitations regarding order management through receipt of
payment, including description of multiple platforms that may be used for any of these functions.

Customer Order Processing/Acceptance​ Wesco can accept orders either electronically via email, EDI, Anixter.com,
or wesco.com, our web-based e-commerce tools. We customize our ordering process according to our customers'
preferred method(s). How a customer chooses to handle order entry is generally related to the use of technology,
emphasis on process and whether they are focused on price or cost.​ Companies that have defined repetitive
process and some level of technology may use email or EDI. Generally, they have a purchasing system generating
replenishment orders. They recognize price as the most important component but have started looking at ways to
reduce internal costs.​ Customers with ERP systems, whether purchased or internal generally pursue some level of
electronic exchange with their suppliers. While still fairly price sensitive, they recognize that repetitive processes
based on contractual (predictable) pricing coupled with automation greatly reduces variability and cost. Common
documents exchanged are PO Acknowledgement (POA), Advance Ship Notice (ASN), and Invoice. Some
customers will leverage this relationship for reporting purposes.​ Finally, there are B2B collaboration customers.
Both the customer and supplier are looking for new and innovative ways to improve processes, drive cost out of
the supply chain and leverage their technology investment. These customers avail themselves to “smart” labels
coupled with an ASN to automate their receiving area. You might have the supplier creating custom labels and
documents so when shipments go direct to the end user it appears to come from the customer. There is an
emphasis on both sides working toward mutual improvements including timeliness and speed (implementing XML).​
Customer Order Status​ Like order entry, Wesco offers several options for conveying order status starting with the
Inside Sales representative (ISR). During the order entry process our customer service team can determine
whether there is sufficient inventory on-hand or on-order to meet customer requirements. For phone orders, back-
order status and a re-promise date based on expected receipt of material, or a stock transfer can be provided
immediately.​ Order Status can be viewed at any time via our eBusiness applications Anixter.com and wesco.com.
To provide additional peace of mind and confidence in our systems ability to process your orders accurately and
efficiently, each designated contact within each customer has the option of receiving automatic electronic shipment
and order confirmations via e-mail. E-mail order notifications go out as soon as a Wesco sales order is generated
and contains all the pertinent order details such as, ship-to address, customer purchase order number, Wesco
sales order number, quantity and description of parts ordered. Shipment notifications are sent at the time of billing
and include all the pertinent order details as listed above and in addition provide a link to the Anixter.com site or
wesco.com site, which can be utilized to simply login and track the order. A back-order will be displayed on the site
with a status of “pending” when reviewing the status of a particular order that cannot be readily fulfilled from stock. ​
True electronic integration provides the ability to communicate order and back-order status seamlessly. Once an
order is placed inventory availability is checked, the results are conveyed via POA or similar document. Wesco
maintains the capability to pass multiple POA's to reflect changing inventory status including date and quantity
changes. Material shipment is communicated via an ASN that can contain carrier and tracking ID information as
well as shipment and packaging information. Based on customer needs and system capabilities, Wesco offers
integrated 3-4-5s labeling as part of our ASN transmission.​ Invoicing Capabilities​ Wesco has developed several
alternatives for invoicing depending on customer preference and system capabilities

8
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Projected Sales Year One

Provide the Contract Sales (as defined in Section 12 of the OMNIA Partners Administration Agreement) that
Supplier will guarantee each year under the Master Agreement for the initial three years of the Master Agreement
(“Guaranteed Contract Sales”). To the extent Supplier guarantees minimum Contract Sales, the Administrative Fee
shall be calculated based on the greater of the actual Contract Sales and the Guaranteed Contract Sales.

$0
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Projected Sales Year Two

Provide the Contract Sales (as defined in Section 12 of the OMNIA Partners Administration Agreement) that
Supplier will guarantee each year under the Master Agreement for the initial three years of the Master Agreement
(“Guaranteed Contract Sales”). To the extent Supplier guarantees minimum Contract Sales, the Administrative Fee
shall be calculated based on the greater of the actual Contract Sales and the Guaranteed Contract Sales.

$0

8
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Projected Sales Year Three

Provide the Contract Sales (as defined in Section 12 of the OMNIA Partners Administration Agreement) that
Supplier will guarantee each year under the Master Agreement for the initial three years of the Master Agreement
(“Guaranteed Contract Sales”). To the extent Supplier guarantees minimum Contract Sales, the Administrative Fee
shall be calculated based on the greater of the actual Contract Sales and the Guaranteed Contract Sales.

$0

8
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Any portion of the response that should not be available on the website should be included on
Appendix B Terms & Conditions Acceptance Form.

9
0

Provide Offeror's expertise in working with public sector and understanding of the unique technical
regulatory requirements.

Wesco has multiple Legal and Contract Specialists dedicated to the Government market. All Government business
which requires either set-aside participation, country-of-origin documentation, or Federal Funding tracking flows
through the Government Compliance team at a dedicated email address. We have a significant track record due
to the 100 contracts in force and anticipate additional opportunities due to Federally Funded infrastructure
support funding.

9
1

General Terms and Conditions

Respondent agrees to comply with the General Terms and Conditions provided as an attachment to this online bid
event. Any deviations to the General Terms and Conditions may be provided using the procedures set forth in the
attribute pertaining to deviations. 

 I certify compliance with this attribute.

9
2

Felony Conviction Notification

State of Texas Legislative Senate Bill No. 1 Section 44.034, Notification of Criminal History, Subsection (a), states “a
person or business entity that enters into an agreement with a school district must give advance notice to the
district if the person or an owner or operator of the business entity has been convicted of a felony. The notice must
include a general description of the conduct resulting in the conviction of a felony”.
 
Subsection (b) states “a school district may terminate the agreement with a person or business entity if the district
determines that the person or business entity failed to give notice as required by Subsection (a), or misrepresented
the conduct resulting in the conviction. The district must compensate the person or business entity for services
performed before the termination of the contract”.
 
Subsection (c) states “this section does not apply to a publicly held corporation”.
 
Use the checkbox associated with this item to identify your status as it relates to this legal requirement.

 Non-Felon - person/owner IS NOT a convicted felon 

 Not Applicable-firm is a publicly held corporation 

 Felon - person/owner IS a convicted felon 
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Name of Felon and Nature of Felony, if applicable

If response to previous attribute was "Felon - person/owner IS a convicted felon", vendor shall give the name of the
felon and details of conviction.
 
If you did not answer "Felon - person/owner IS a convicted felon" in the previous question, type "N/A" in the
respective field.

N/A

9
4

Criminal History Records Review of Certain Contract Employees

Texas Education Code Chapter §22.0834 requires that criminal history records be obtained regarding covered
employees of entities that contract with a school entity in Texas to provide services for that school entity
(“Contractors”) and entities that contract with school entity contractors (“Subcontractors”). Covered employees with
disqualifying criminal histories are prohibited from serving at a school entity. Contractors/Subcontractors contracting
with a school entity shall (1) maintain compliance with the requirements of Texas Education Code Chapter 22 to the
school entity; and (2) require that each of their subcontractors complies with the requirements of Texas Education
Code Chapter 22. Contractors performing work at a school entity in Texas must comply with these statutes. 
Covered employees: Employees of a Contractor/Subcontractor who have or will have continuing duties related to
the service to be performed at a school entity and have or will have direct contact with students. The school entity
will be the final arbiter of what constitutes continuing duties and direct contact with students at their school.

 I certify compliance with this attribute.

9
5

Historically Underutilized Business (HUB) Certification

Businesses that have been certified by the Texas Building and Procurement Commission (TBPC) or other qualified
agency as Historically Underutilized Business (HUB) entities are encouraged to indicate their HUB status when
responding to this proposal invitation. The electronic catalogs will indicate HUB certifications for vendors that
properly indicate and document their HUB certification on this form.
Select one of the available options:
 
OPTION A: My business has NOT been certified as HUB.

OPTION B: I certify that my business has been certified as a Historically Underutilized Business (HUB), and I
have/will upload the certification information into the "Response Attachments" Tab located in this online bidding
event. 

 OPTION A 

 OPTION B 
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Disclosure of Interested Parties

Texas state law requires the Disclosure of Interested Parties be filed with a public entity, including regional service
centers and school districts, for any contract which:
(1) requires an action or vote by the governing body; or
(2) has a value of $1 million or more; or
(3) for any services provided that would require an individual to register as a lobbyist under TX Gov’t Code Chapter
305.

NOTE: This form is not required if the vendor is a publicly-traded business entity, including a wholly-owned
subsidiary of the business entity (a company in which ownership is dispersed among the general public via shares
of stock which are traded via at least one stock exchange or over-the-counter market).

If you are required by law to submit this form, it must be completed online at the Texas Ethics Commission website.
Obtain a numbered certificate and click the link below to access the instructions and to complete this required form.
Upon completion, vendors required to submit the form must attach it to the proposal via the "Response
Attachments" Tab.

Click here to complete the form on the Texas Ethic Commission's 1295 Form webpage.

Please note: The District must verify receipt of all required 1295 forms received within 30 days on the Texas Ethics
Commission website. This verification does not indicate a contract award. Contract awards will be issued via direct
communication from the AISD Purchasing Department. A contract requiring a Disclosure of Interested Parties form is
voidable at any time if:
(1) the governmental entity or state agency submits to the business entity written notice of the business entity's
failure to provide the required disclosure; and
(2) the business entity fails to submit to the governmental entity or state agency the required disclosure on or
before the 10th business day after the date the business entity receives the written notice.

IF UNDER LAW YOU ARE EXEMPT FROM SUBMITTING THIS 1295 FORM, PROPOSERS MUST SUBMIT A
DOCUMENT THAT SHOWS PROOF OF THIS EXEMPTION.

ENTITY TYPES THAT ARE EXEMPT AND SHOULD ATTACH THIS PROOF ARE LISTED IN STATUE AS:
• a sponsored research contract of an institution of higher education;
• an interagency contract of a state agency or an institution of higher education;
• a contract related to health and human services if:
• the value of the contract cannot be determined at the time the contract is executed; and
• any qualified vendor is eligible for the contract;
• a contract with a publicly traded business entity, including a wholly owned subsidiary of the business entity;
• a contract with an electric utility, as that term is defined by Section 31.002, Utilities Code; or
• a contract with a gas utility, as that term is defined by Section 121.001, Utilities Code.
 

 I certify compliance with this attribute.
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Conflict of Interest Questionnaire

Region 4 Education Service Center (Region 4) is required to comply with Texas Local Government Code Chapter
176, Disclosure of Certain Relationships with Local Government Officers. House Bill 23 significantly changed
Chapter 176 as well as the required disclosures and the corresponding forms. As of September 1, 2015, any
vendor who does business with Region 4 or who seeks to do business with Region 4 must fill out the new Conflict of
Interest Questionnaire (CIQ) if a conflict of interest exists. A conflict of interest exists in the following situations:
 
1) If the vendor has an employment or other business relationship with a local government officer of Region 4 or a
family member of the officer, as described by section 176.003(a)(2)(A) of the Texas Local Government Code; or
2) If the vendor has given a local government officer of Region 4, or a family member of the officer, one or more
gifts with the aggregate value of $100, excluding any gift accepted by the officer or a family member of the officer if
the gift is: (a) a political contribution as defined by Title 15 of the Election Code; or (b) a gift of food accepted as a
guest; or
3) If the vendor has a family relationship with a local government officer of Region 4.
 
“Vendor” means a person who enters or seeks to enter into a contract with a local governmental entity. The term includes an agent of a vendor. The term

includes an officer or employee of a state agency when that individual is acting in a private capacity to enter into a contract. The term does not include a

state agency except for Texas Correctional Industries. Texas Local Government Code 176.001(7).

 
“Business relationship” means a connection between two or more parties based on commercial activity of one of the parties. The term does not include a

connection based on: (A) a transaction that is subject to rate or fee regulation by a federal, state, or local governmental entity or an agency of a federal,

state, or local governmental entity; (B) a transaction conducted at a price and subject to terms available to the public; or (C) a purchase or lease of goods or

services from a person that is chartered by a state or federal agency and that is subject to regular examination by, and reporting to, that agency. Texas Local

Government Code 176.001(3).

 
“Family relationship” means a relationship between a person and another person within the third degree by consanguinity or the second degree by affinity,

as those terms are defined by Subchapter B, Chapter 573, Government Code. Texas Local Government Code 176.001(2-a).

 
“Local government officer” means: (A) a member of the governing body of a local governmental entity; (B) a director, superintendent, administrator,

president, or other person designated as the executive officer of a local governmental entity; or (C) an agent of a local governmental entity who exercises

discretion in the planning, recommending, selecting, or contracting of a vendor. Texas Local Government Code 176.001(4).

 
Individuals serving as a Member of the Board of Directors, the Executive Director, Cabinet Members,
and other local government officers may be found at: https://www.esc4.net/about/about-region-4.
 
For additional information on Conflict of Interest Questionnaire, and the statutes that mandate it, please visit the
following links:
Texas Local Government Code, Section 176
Texas House Bill 23
 
A blank Conflict of Interest Questionnaire is available by clicking:
https://www.ethics.state.tx.us/data/forms/conflict/CIQ.pdf.
 
If your firm is required to return a completed Conflict of Interest Questionnaire with your proposal submission, use
the "Response Attachments" Tab to upload the completed document. 

 I certify compliance with this attribute.
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Entities that Boycott Israel

Pursuant to Chapter 2271 of the Texas Government Code, the Respondent hereby certifies and verifies that neither
the Respondent , nor any affiliate, subsidiary, or parent company of the Respondent , if any (the “Respondent
Companies”), boycotts Israel, and the Respondent agrees that the Respondent and Respondent Companies will not
boycott Israel during the term of this Agreement. For purposes of this Agreement, the term “boycott” shall mean and
include refusing to deal with, terminating business activities with, or otherwise taking any action that is intended to
penalize, inflict economic harm on, or limit commercial relations with Israel, or with a person or entity doing business
in Israel or in an Israeli-controlled territory, but does not include an action made for ordinary business purposes.
 
EXCEPTIONS: Clause only applies to contracts and contractors that meet the following criteria: (i) Respondent is not a sole proprietorship; (ii) with 10 or

more full-time employees; and (iii) with a contract to be paid a value of $100,000 or more wholly or partially from public funds of the governmental entity.

 I certify compliance with this attribute.

9
9

Foreign Terrorist Organizations

Section 2252.152 of the Texas Government Code prohibits Region 4 ESC from awarding a contract to any person
who does business with Iran, Sudan, or a foreign terrorist organization as defined in Section 2252.151 of the Texas
Government Code. Respondent certifies that it not ineligible to receive the contract.

 I certify compliance with this attribute.

1
0
0

Firearm Entities and Trade Associations Discrimination

Respondent verifies that: (1) it does not, and will not for the duration of the contract, have a practice, policy,
guidance, or directive that discriminates against a firearm entity or firearm trade association or (2) the verification
required by Section 2274.002 of the Texas Government Code does not apply to the contract. If circumstances
relevant to this provision change during the course of the contract, Respondent shall promptly notify Region 4 ESC.

APPLICABILITY: This clause applies only to a contract that: (1) is between a governmental entity and a company with at least 10 full-time employees; and

(2) has a value of at least $100,000 that is paid wholly or partly from public funds of the governmental entity.

EXCEPTIONS: This clause is not required when a state Agency: (1) contracts with a sole-source provider; or (2) does not receive any bids from a company

that is able to provide the written verification required by Section 2274.002(b) of the Texas Government Code.

 I certify compliance with this attribute.

1
0
1

Energy Company Boycott Prohibited

Respondent represents and warrants that: (1) it does not, and will not for the duration of the contract, boycott
energy companies or (2) the verification required by Section 2274.002 of the Texas Government Code does not
apply to the contract. If circumstances relevant to this provision change during the course of the contract,
Respondent shall promptly notify Region 4 ESC.
 
EXCEPTIONS: Clause only applies to contracts and contractors that meet the following criteria: (i) a “company” within the definitions of Section

2274.001(2) of the Tex. Gov’t Code; (ii) with 10 or more full-time employees; and (iii) with a contract to be paid a value of $100,000 or more wholly or

partially from public funds of the governmental entity.

 I certify compliance with this attribute.

1
0
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Critical Infrastructure Affirmation

Pursuant to Government Code Section 2274.0102, Respondent certifies that neither it nor its parent company, nor
any affiliate of Respondent or its parent company, is: (1) majority owned or controlled by citizens or governmental
entities of China, Iran, North Korea, Russia, or any other country designated by the Governor under Government
Code Section 2274.0103, or (2) headquartered in any of those countries.
 
EXCEPTION: Clause only applies to solicitations and contracts in which the contractor would be granted direct or remote access to or control of critical

infrastructure, as defined by Section 2274.0101 of the Texas Government Code, in this state, other than access specifically allowed for product warranty

and support purposes.

The Governor of the State of Texas may designate countries as a threat to critical infrastructure under Section 2274.0103 of the Texas Government Code.

Agencies should promptly add any country that is designated by the Governor to this clause.”

 I certify compliance with this attribute.
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Open Records Policy

All proposals, information and documents submitted are subject to the Public Information Act requirements
governed by the State of Texas once a Contract(s) is executed. If an Offeror believes its response, or parts of its
response, may be exempted from disclosure, the Offeror must specify page-by-page and line-by-line the parts of
the response, which it believes, are exempt and include detailed reasons to substantiate the exemption. Price is not
confidential and will not be withheld. Any unmarked information will be considered public information and released, if
requested under the Public Information Act.
 
The determination of whether information is confidential and not subject to disclosure is the duty of the Office of
Attorney General (OAG). Region 4 ESC must provide the OAG sufficient information to render an opinion and
therefore, vague and general claims to confidentiality by the Offeror are not acceptable. Region 4 ESC must comply
with the opinions of the OAG. Region 4 ESC assumes no responsibility for asserting legal arguments on behalf of
any Offeror. Offeror is advised to consult with their legal counsel concerning disclosure issues resulting from this
procurement process and to take precautions to safeguard trade secrets and other proprietary information.
 
Check one of the following responses to the Acknowledgment and Acceptance of Region 4 ESC’s Open Records
Policy below:

OPTION A: We acknowledge Region 4 ESC’s Open Records Policy and declare that no information submitted with
this proposal, or any part of our proposal, is exempt from disclosure under the Public Information Act.

OPTION B: We declare the following information to be a trade secret or proprietary and exempt from disclosure
under the Public Information Act and these requested exemptions are uploaded into the "Response Attachments"
Tab located in this online bidding event.
 
(Note: Offeror must specify page-by-page and line-by-line the parts of the response, which it believes, are exempt. In addition, Offeror must include

detailed reasons to substantiate the exemption(s). Price is not confidential and will not be withheld. All information believed to be a trade secret or

proprietary must be listed. It is further understood that failure to identify such information, in strict accordance with the instructions, will result in that

information being considered public information and released, if requested under the Public Information Act.)

 OPTION A - No proprietary information 

 OPTION B - Proprietary information marked 

1
0
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Consent to Release Proposal Tabulation

Notwithstanding anything explicitly and properly declared as Confidential or Proprietary Information to the contrary,
by submitting a Proposal, Vendor consents and agrees that, upon Contract award, the District may publicly release,
including posting on the public Region 4 ESC and/or OMNIA Partners website(s), a copy of the proposal tabulation
for the Contract including Vendor name; proposed catalog/pricelist name(s); proposed percentage discount(s), unit
price(s), hourly labor rate(s), or other specified pricing; and Vendor award notice information.

 I certify compliance with this attribute.
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Contracting Information

If Vendor is not a governmental body and
(a) this Agreement has a stated expenditure of at least $1 million in public funds for the purchase of goods or
services by REGION 4 ESC; or
(b) this Agreement results in the expenditure of at least $1 million in public funds for the purchase of goods or
services by REGION 4 ESC in a fiscal year of REGION 4 ESC, the following certification shall apply;
otherwise, this certification is not required.

 
As required by Tex. Gov’t Code § 552.374(b), the following statement is included in the RFP and the Agreement
(unless the Agreement is

(1) related to the purchase or underwriting of a public security;
(2) is or may be used as collateral on a loan; or
(3) proceeds from which are used to pay debt service of a public security of loan):

“The requirements of Subchapter J, Chapter 552, Government Code, may apply to this RFP and Agreement and
the contractor or vendor agrees that the contract can be terminated if the contractor or vendor knowingly or
intentionally fails to comply with a requirement of that subchapter.”
 
Pursuant to Subchapter J, Chapter 552, Texas Government Code, the Vendor hereby certifies and agrees to

(1) preserve all contracting information related to this Agreement as provided by the records retention
requirements applicable to REGION 4 ESC for the duration of the Agreement;
(2) promptly provide to REGION 4 ESC any contracting information related to the Agreement that is in the
custody or possession of the Vendor on request of REGION 4 ESC; and
(3) on completion of the Agreement, either

(a) provide at no cost to AISD all contracting information related to the Agreement that is in the custody
or possession of Vendor, or
(b) preserve the contracting information related to the Agreement as provided by the records retention
requirements applicable to REGION 4 ESC.

 I certify compliance with this attribute.

1
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Anti-Trust Certification Statement

Vendor affirms under penalty of perjury of the laws of the State of Texas that:
(1) I am duly authorized to execute this contract on my own behalf or on behalf of the company, corporation,
firm, partnership or individual (Company) listed below;
(2) In connection with this bid, neither I nor any representative of the Company have violated any provision of
the Texas Free Enterprise and Antitrust Act, Tex. Bus. & Comm. Code Chapter 15;
(3) In connection with this bid, neither I nor any representative of the Company have violated any federal
antitrust law; and
(4) Neither I nor any representative of the Company have directly or indirectly communicated any of the
contents of this bid to a competitor of the Company or any other company, corporation, firm, partnership or
individual engaged in the same line of business as the Company.

 I certify compliance with this attribute.

1
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Federal Rule (A) - Contract Term Violations

(A) Contracts for more than the simplified acquisition threshold currently set at $250,000 (2 CFR §200.320), which
is the inflation adjusted amount determined by the Civilian Agency Acquisition Council and the Defense Acquisition
Regulations Council (Councils) as authorized by 41 U.S.C. 1908, must address administrative, contractual, or legal
remedies in instances where contractors violate or breach contract terms, and provide for such sanctions and
penalties as appropriate.
 
Pursuant to Federal Rule (A) above, when federal funds are expended by Region 4 ESC, Region 4 ESC reserves
all rights and privileges under the applicable laws and regulations with respect to this procurement in the event of
breach of contract by either party.

 I certify compliance with this attribute.
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Federal Rule (B) - Termination Conditions

(B) Termination for cause and for convenience by the grantee or subgrantee including the manner by which it will
be effected and the basis for settlement. (All contracts in excess of $10,000)
 
Pursuant to Federal Rule (B) above, when federal funds are expended by REGION 4 ESC, REGION 4
ESC reserves the right to immediately terminate any agreement in excess of $10,000 resulting from this
procurement process in the event of a breach or default of the agreement by Vendor, in the event vendor fails to:
(1) meet schedules, deadlines, and/or delivery dates within the time specified in the procurement solicitation,
contract, and/or a purchase order; (2) make any payments owed; or (3) otherwise perform in accordance with the
contract and/or the procurement solicitation; (4) to the greatest extent authorized by law, if an award no longer
effectuates the program goals or priorities of the Federal awarding agency or REGION 4 ESC. REGION 4 ESC also
reserves the right to terminate the contract immediately, with written notice to vendor, for convenience, if REGION 4
ESC believes, in its sole discretion that it is in the best interest of REGION 4 ESC to do so. The vendor will be
compensated for work performed and accepted and goods accepted by REGION 4 ESC as of the termination date
if the contract is terminated for convenience of REGION 4 ESC. Any award under this procurement process is not
exclusive and REGION 4 ESC reserves the right to purchase goods and services from other vendors when it is in
the best interest of REGION 4 ESC.

 I certify compliance with this attribute.

1
0
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Federal Rule (C) - Equal Employment Opportunity

(C) Except as otherwise provided under 41 CFR Part 60, all contracts that meet the definition of “federally assisted
construction contract” in 41 CFR Part 60-1.3 must include the equal opportunity clause provided under 41 CFR 60-
1.4(b), in accordance with Executive Order 11246, “Equal Employment Opportunity” (30 FR 12319, 12935, 3 CFR
Part, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending Executive Order 11246
Relating to Equal Employment Opportunity,” and implementing regulations at 41 CFR part 60, “Office of Federal
Contract Compliance Programs, Equal Employment Opportunity, Department of Labor.”
 
It is the policy of REGION 4 ESC not to discriminate on the basis of race, color, national origin, gender, limited
English proficiency or disabling conditions in its programs. Vendor agrees not to discriminate against any employee
or applicant for employment to be employed in the performance of this Contract, with respect to hire, tenure, terms,
conditions and privileges of employment, or a matter directly or indirectly related to employment, because of age
(except where based on a bona fide occupational qualification), sex (except where based on a bona fide
occupational qualification) or race, color, religion, national origin, or ancestry. Vendor further agrees that every
subcontract entered into for the performance of this Contract shall contain a provision requiring non-discrimination
in employment herein specified binding upon each subcontractor. Breach of this covenant may be regarded as a
material breach of the Contract.
 
Pursuant to Federal Rule (C) and the requirements stated above, when federal funds are expended by REGION 4
ESC on any federally assisted construction contract, the equal opportunity clause is incorporated by reference
herein.

 I certify compliance with this attribute.
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Federal Rule (D) - Davis Bacon Act/Copeland Act

(D) Davis-Bacon Act, as amended (40 U.S.C. 3141-3148). When required by Federal program legislation, all prime
construction contracts in excess of $2,000 awarded by non-Federal entities must include a provision for compliance
with the Davis-Bacon Act (40 U.S.C. 3141-3144, and 3146- 3148) as supplemented by Department of Labor
regulations (29 CFR Part 5, “Labor Standards Provisions Applicable to Contracts Covering Federally Financed and
Assisted Construction”). In accordance with the statute, contractors must be required to pay wages to laborers and
mechanics at a rate not less than the prevailing wages specified in a wage determination made by the Secretary of
Labor. In addition, contractors must be required to pay wages not less than once a week. The non-Federal entity
must place a copy of the current prevailing wage determination issued by the Department of Labor in each
solicitation. The decision to award a contract or subcontract must be conditioned upon the acceptance of the wage
determination. The non-Federal entity must report all suspected or reported violations to the Federal awarding
agency. The contracts must also include a provision for compliance with the Copeland “Anti-Kickback” Act (40
U.S.C. 3145), as supplemented by Department of Labor regulations (29 CFR Part 3, “Contractors and
Subcontractors on Public Building or Public Work Financed in Whole or in Part by Loans or Grants from the United
States”). The Act provides that each contractor or subrecipient must be prohibited from inducing, by any means,
any person employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which he or she is otherwise entitled. The non-Federal entity must report all suspected or reported
violations to the Federal awarding agency.
 
Pursuant to Federal Rule (D) above, when federal funds are expended by REGION4 ESC, during the term of an
award for all contracts and subgrants for construction or repair, the vendor will be in compliance with all applicable
Davis-Bacon Act provisions.

 I certify compliance with this attribute.

1
1
1

Federal Rule (E) - Contract Work Hours and Safety Standards Act

(E) (40 U.S.C. 3701-3708). Where applicable, all contracts awarded by the non-Federal entity in excess of
$100,000 that involve the employment of mechanics or laborers must include a provision for compliance with 40
U.S.C. 3702 and 3704, as supplemented by Department of Labor regulations (29 CFR Part 5). Under 40 U.S.C.
3702 of the Act, each contractor must be required to compute the wages of every mechanic and laborer on the
basis of a standard work week of 40 hours. Work in excess of the standard work week is permissible provided that
the worker is compensated at a rate of not less than one and a half times the basic rate of pay for all hours worked
in excess of 40 hours in the work week. The requirements of 40 U.S.C. 3704 are applicable to construction work
and provide that no laborer or mechanic must be required to work in surroundings or under working conditions
which are unsanitary, hazardous or dangerous. These requirements do not apply to the purchases of supplies or
materials or articles ordinarily available on the open market, or contracts for transportation or transmission of
intelligence.
 
Pursuant to Federal Rule (E) above, when federal funds are expended by REGION 4 ESC, the vendor certifies that
during the term of an award for all contracts by REGION 4 ESC resulting from this procurement process, the vendor
will be in compliance with all applicable provisions of the Contract Work Hours and Safety Standards Act.

 I certify compliance with this attribute.

1
1
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Federal Rule (F) - Rights to Inventions Made Under a Contract or Agreement

(F)If the Federal award meets the definition of “funding agreement” under 37 CFR §401.2 (a) and the recipient or
subrecipient wishes to enter into a contract with a small business firm or nonprofit organization regarding the
substitution of parties, assignment or performance of experimental, developmental, or research work under that
“funding agreement,” the recipient or subrecipient must comply with the requirements of 37 CFR Part 401, “Rights
to Inventions Made by Nonprofit Organizations and Small Business Firms Under Government Grants, Contracts and
Cooperative Agreements,” and any implementing regulations issued by the awarding agency.
 
Pursuant to Federal Rule (F) above, when federal funds are expended by REGION 4 ESC, the vendor certifies that
during the term of an award for all contracts by REGION 4 ESC resulting from this procurement process, the vendor
agrees to comply with all applicable requirements as referenced in Federal Rule (F) above.

 I certify compliance with this attribute.
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Federal Rule (G) - Clean Air Act/Federal Water Pollution Control Act

(G) The  Clean Air Act (42 U.S.C. 7401-7671q.) and the Federal Water Pollution Control Act (33 U.S.C. 1251-
1387), as amended—Contracts and subgrants of amounts in excess of $150,000 must contain a provision that
requires the non-Federal award to agree to comply with all applicable standards, orders or regulations issued
pursuant to the Clean Air Act (42 U.S.C. 7401-7671q) and the Federal Water Pollution Control Act as amended (33
U.S.C. 1251- 1387). Violations must be reported to the Federal awarding agency and the Regional Office of the
Environmental Protection Agency (EPA).
 
When federal funds are expended by REGION 4 ESC for any contract resulting from this procurement process, the
vendor certifies that the vendor will be in compliance with mandatory standards and policies relating to energy
efficiency which are contained in the state energy conservation plan issued in compliance with the Energy Policy
and Conservation Act (Pub. L. 94-163, 89 Stat. 871).
 
When federal funds are expended by REGION 4 ESC for any contract resulting from this procurement process in
excess of $100,000, the vendor certifies that the vendor is in compliance with all applicable standards, orders,
regulations, and/or requirements issued pursuant to the Clean Air Act of 1970, as amended (42 U.S.C. 1857(h)),
Section 508 of the Clean Water Act, as amended (33 U.S.C. 1368), Executive Order 117389 and Environmental
Protection Agency Regulation, 40 CFR Part 15.
 
Pursuant to Federal Rule (G) above, when federal funds are expended by REGION 4 ESC, the vendor certifies that
during the term of an award for all contracts by REGION 4 ESC resulting from this procurement process, the vendor
agrees to comply with all applicable requirements as referenced in Federal Rule (G) above.

 I certify compliance with this attribute.

1
1
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Federal Rule (H) - Debarment and Suspension

(H) (Executive Orders 12549 and 12689)—A contract award (see 2 CFR 180.220) must not be made to parties
listed on the governmentwide exclusions in the System for Award Management (SAM), in accordance with the OMB
guidelines at 2 CFR 180 that implement Executive Orders 12549 (3 CFR part 1986 Comp., p. 189) and 12689 (3
CFR part 1989 Comp., p. 235), “Debarment and Suspension.” SAM Exclusions contains the names of parties
debarred, suspended, or otherwise excluded by agencies, as well as parties declared ineligible under statutory or
regulatory authority other than Executive Order 12549.

Pursuant to Federal Rule (H) above, when federal funds are expended by REGION 4 ESC, the vendor certifies that
during the term of an award for all contracts by REGION 4 ESC resulting from this procurement process, the vendor
certifies that neither it nor its principals is presently debarred, suspended, proposed for debarment, declared
ineligible, or voluntarily excluded from participation by any federal department or agency or by the State of Texas.
Vendor shall immediately provide written notice to REGION 4 ESC if at any time the vendor learns that this
certification was erroneous when submitted or has become erroneous by reason of changed circumstances.
REGION 4 ESC may rely upon a certification of a vendor that the vendor is not debarred, suspended, ineligible, or
voluntarily excluded from the covered contract, unless REGION 4 ESC knows the certification is erroneous.

 I certify compliance with this attribute.
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Federal Rule (I) - Byrd Anti-Lobbying Amendment

(I) (31 U.S.C. 1352)—Contractors that apply or bid for an award exceeding $100,000 must file the required
certification. Each tier certifies to the tier above that it will not and has not used Federal appropriated funds to pay
any person or organization for influencing or attempting to influence an officer or employee of any agency, a
member of Congress, officer or employee of Congress, or an employee of a member of Congress in connection with
obtaining any Federal contract, grant or any other award covered by 31 U.S.C. 1352. Each tier must also disclose
any lobbying with non-Federal funds that takes place in connection with obtaining any Federal award. Such
disclosures are forwarded from tier to tier up to the non-Federal award.

Pursuant to Federal Rule (I) above, when federal funds are expended by REGION 4 ESC, the vendor certifies that
during the term and after the awarded term of an award for all contracts by REGION 4 ESC resulting from this
procurement process, the vendor certifies that it is in compliance with all applicable provisions of the Byrd Anti-
Lobbying Amendment (31 U.S.C. 1352). The undersigned further certifies that:

(1) No Federal appropriated funds have been paid or will be paid by or on behalf of the undersigned, to any person
for influencing or attempting to influence an officer or employee of any agency, a Member of Congress, an officer or
employee of Congress, or an employee of a Member of Congress in connection with the awarding of a Federal
contract, the making of a Federal grant, the making of a Federal loan, the entering into a cooperative agreement,
and the extension, continuation, renewal, amendment, or modification of a Federal contract, grant, loan, or
cooperative agreement.
(2) If any funds other than Federal appropriated funds have been paid or will be paid to any person for influencing
or attempting to influence an officer or employee of any agency, a Member of Congress, an officer or employee of
Congress, or an employee of a Member of Congress in connection with this Federal contract, grant, loan, or
cooperative agreement, the undersigned shall complete and submit Standard Form-LLL, “Disclosure Form to
Report Lobbying”, in accordance with its instructions.
(3) The undersigned shall require that the language of this certification be included in the award documents for all
subawards at all tiers (including subcontracts, subgrants, and contracts under grants, loans, and cooperative
agreements) and that all subrecipients shall certify and disclose accordingly.
This certification is a material representation of fact upon which reliance was placed when this transaction was
made or entered into. Submission of this certificate is a prerequisite for making or entering into this transaction
imposed by Section 1352, title 31, U.S. Code. Any person who fails to file the required certification shall be subject
to a civil penalty of not less than $10,000 and not more than $100,000 for each such failure.
 

 I certify compliance with this attribute.

1
1
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Federal Rule (J) - Procurement of Recovered Materials

(J) When federal funds are expended by REGION 4 ESC, REGION 4 ESC and its contractors must comply with
section 6002 of the Solid Waste Disposal Act, as amended by the Resource Conservation and Recovery Act. The
requirements of Section 6002 include: (1) procuring only items designated in guidelines of the Environmental
Protection Agency (EPA) at 40 CFR part 247 that contain the highest percentage of recovered materials
practicable, consistent with maintaining a satisfactory level of competition, where the purchase price of the item
exceeds $10,000 or the value of the quantity acquired during the preceding fiscal year exceeded $10,000; (2)
procuring solid waste management services in a manner that maximizes energy and resource recovery; and (3)
establishing an affirmative procurement program for procurement of recovered materials identified in the EPA
guidelines.

Pursuant to Federal Rule (J) above, when federal funds are expended REGION 4 ESC, as required by the
Resource Conservation and Recovery Act of 1976 (42 U.S.C. § 6962(c)(3)(A)(i)), the vendor certifies, by signing
this document, that the percentage of recovered materials content for EPA-designated items to be delivered or used
in the performance of the contract will be at least the amount required by the applicable contract specifications or
other contractual requirements.
 

 I certify compliance with this attribute.

Vendor: Wesco Distribution, Inc 24-08 Addendum 4Page 33 of 38 pages



1
1
7

Federal Rule (K) - Prohibition on certain Telecom and Surveillance Service and Equipment

(K) ALIEF ISD, as a non-federal entity, is prohibited from obligating or expending Federal financial assistance, to
include loan or grant funds, to: (1) procure or obtain,
(2) extend or renew a contract to procure or obtain, or
(3) enter into a contract (or extend or renew a contract) to procure or obtain, equipment, services, or systems that
uses covered telecommunications equipment or services as a substantial or essential component of any system, or
as a critical technology as part of any system. Covered telecommunications equipment is telecommunications
equipment produced Huawei Technologies Company or ZTE Corporation (or any subsidiary or affiliate of such
entities) and physical security surveillance of critical infrastructure and other national security purposes, and video
surveillance and telecommunications equipment produced by Hytera Communications Corporation, Hangzhou
Hikvision Digital Technology Company, or Dahua Technology Company (or any subsidiary or affiliate of such
entities) for the purpose of public safety, security of government facilities, physical security surveillance of critical
infrastructure, and other national security purposes detailed in 2 CFR § 200.216.
 
The Respondent certifies that it will not purchase equipment, services, or systems that use covered
telecommunications, as defined herein, as a substantial or essential component of any system, or as critical
technology as part of any system.

 I certify compliance with this attribute.

1
1
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Federal Rule (L) - Buy American Provisions

(L) As appropriate and to the extent consistent with law, REGION 4 ESC has a preference for the purchase,
acquisition, or use of goods, products, or materials produced in the United States, including but not limited to iron,
aluminum, steel, cement, and other manufactured products, when spending federal funds. Vendor agrees that the
requirements of this section will be included in all subawards including all contracts and purchase orders for work or
products under this award, to the greatest extent practicable under a Federal award. Purchases that are made with
non-federal funds or grants are excluded from the Buy American Act.
 
Vendor certifies that it is in compliance with all applicable provisions of the Buy American Act. Purchases made in
accordance with the Buy American Act must still follow the applicable procurement rules calling for free and open
competition.
 
 
“Produced in the United States” means, for iron and steel products, that all manufacturing processes, from the initial melting stage through the application

of coatings, occurred in the United States. “Manufactured products” means items and construction materials composed in whole or in part of non-ferrous

metals such as aluminum; plastics and polymer-based products such as polyvinyl chloride pipe; aggregates such as concrete; glass, including optical fiber;

and lumber.

 I certify compliance with this attribute.

1
1
9

Federal Rule - Required Affirmative Steps for Small, Minority, And Women-Owned Firms for Contracts
Paid for with Federal Funds

 When federal funds are expended by REGION 4 ESC, Vendor is required to take all affirmative steps set forth in 2
CFR 200.321 to solicit and reach out to small, minority and women owned firms for any subcontracting opportunities
on the project, including:

1) Placing qualified small and minority businesses and women's business enterprises on solicitation lists;
2) Assuring that small and minority businesses, and women's business enterprises are solicited whenever
they are potential sources;
3) Dividing total requirements, when economically feasible, into smaller tasks or quantities to permit maximum
participation by small and minority businesses, and women's business enterprises;
4) Establishing delivery schedules, where the requirement permits, which encourage participation by small
and minority businesses, and women's business enterprises; and
5) Using the services and assistance, as appropriate, of such organizations as the Small Business
Administration and the Minority Business Development Agency of the Department of Commerce.

 I certify compliance with this attribute.
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Federal Rule - Federal Record Retention

When federal funds are expended by REGION 4 ESC for any contract resulting from this procurement process, the
vendor certifies that it will comply with the record retention requirements detailed in 2 CFR §200.334. The vendor
further certifies that vendor will retain all records as required by 2 CFR §200.334 for a period of five (5) years after
grantees or subgrantees submit final expenditure reports or quarterly or annual financial reports, as applicable, and
all other pending matters are closed.
 
Vendor agrees that REGION 4 ESC, Inspector General, Department of Homeland Security, FEMA, the Comptroller
General of the United States, or any of their duly authorized representatives shall have access to any books,
documents, papers and records of Vendor, and its successors, transferees, assignees, and subcontractors that are
directly pertinent to the Contract for the purpose of making audits, examinations, excerpts, and transcriptions. The
right also includes timely and reasonable access to Vendor’s personnel for the purpose of interview and discussion
relating to such documents. Vendor agrees to permit any of the foregoing parties to reproduce by any means
whatsoever or to copy excerpts and transcriptions as reasonably needed. Vendor agrees to provide the FEMA
Administrator or his authorized representative access to construction or other work sites pertaining to the work
being completed under the Contract.

 I certify compliance with this attribute.

1
2
1

Federal Rule - Profit Negotiation

For purchases using Federal funds in excess of $250,000, REGION 4 ESC may be required to negotiate profit as a
separate element of the price. (See 2 CFR 200.324(b)).
 
When required by REGION 4 ESC, Vendor agrees to provide information relating to profitability of the given
transaction and itemize the profit margin as a separate element of the price.

 I certify compliance with this attribute.

1
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Federal Rule - Solid Waste Disposal Act

A non-Federal entity that is a state agency or agency of a political subdivision of a state and its contractors must
comply with section 6002 of the Sold Waste Disposal Act, as amended by the Resource Conservation and Recovery
Act. The requirements of Section 6002 include procuring only items designated in guidelines of the Environmental
Protection Agency (EPA) at 40 CFR Part 247 that contain the highest percentage of recovered materials
practicable, consistent with maintaining a satisfactory level of competition, where the purchase price of the item
exceeds $10,000 or the value of the quantity acquired during the preceding fiscal year exceed $10,000; procuring
sold waste management services in a manner that maximizes energy and resource recovery; and establishing an
affirmative procurement program for procurement of recovered materials identified in the EPA guidelines. (78 FR
78608, Dec. 26, 2013, as amended at 79 FR 75885, Dec. 19, 2014.)
 
Pursuant to this federal rule, when federal funds are expended by REGION 4 ESC, the vendor certifies that during
the term of all contracts resulting from this procurement process, the vendor agrees to comply with all applicable
requirements as referenced in this paragraph.

 I certify compliance with this attribute.
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Federal Rule - Never Contract with the Enemy – 2 C.F.R. § 200.215

When federal funds are expended by REGION 4 ESC for grant and cooperative agreements, or any contract
resulting from this procurement process, that are expected to exceed $50,000 within the period of performance, and
are performed outside of the United States, including U.S. territories, to a person or entity that is actively opposing
United States or coalition forces involved in a contingency operation in which members of the Armed Forces are
actively engaged in hostilities, REGION 4 ESC will terminate any grant or cooperative agreement or contract
resulting from this procurement process as a violation of Never Contract with the Enemy detailed in 2 CFR Part 183.
 
 
The vendor certifies that it is neither an excluded entity under the System for Award Management (SAM) nor
Federal Awardee Performance and Integrity Information System (FAPIIS) for any grant or cooperative agreement
terminated due to Never Contract with the Enemy as a Termination for Material Failure to Comply. AISD has a
responsibility to ensure no Federal award funds are provided directly or indirectly to the enemy, to terminate
subawards in violation of Never Contract with the Enemy, and to allow the Federal Government access to records to
ensure that no Federal award funds are provided to the enemy.

 I certify compliance with this attribute.

1
2
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Applicability to Subcontractors

Vendor agrees that all contracts it awards pursuant to this procurement action shall be bound by the terms and
conditions of this procurement action.

 I certify compliance with this attribute.

1
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Compliance with the Energy Policy and Conservation Act

When REGION 4 ESC expends federal funds for any contract resulting from this procurement process, Vendor
certifies that it will comply with the mandatory standards and policies relating to energy efficiency which are
contained in the state energy conservation plan issued in compliance with the Energy Policy and Conservation Act
(42 U.S.C. 6321 et seq.; 49 C.F.R. Part 18).
 

 I certify compliance with this attribute.
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Indemnification

Acts or Omissions
Vendor shall indemnify and hold harmless Region 4, AND/OR THEIR OFFICERS, AGENTS, EMPLOYEES,
REPRESENTATIVES, CONTRACTORS, ASSIGNEES, AND/OR DESIGNEES FROM ANY AND ALL LIABILITY,
ACTIONS, CLAIMS, DEMANDS, OR SUITS, AND ALL RELATED COSTS, ATTORNEY FEES, AND EXPENSES arising
out of, or resulting from any acts or omissions of the Vendor or its agents, employees, subcontractors, Order
Fulfillers, or suppliers of subcontractors in the execution or performance of the Contract and any Purchase Orders
issued under the Contract.
Infringements
a) Vendor shall indemnify and hold harmless Region 4 and Customers, AND/OR THEIR EMPLOYEES, AGENTS,
REPRESENTATIVES, CONTRACTORS, ASSIGNEES, AND/OR DESIGNEES from any and all third party claims
involving infringement of United States patents, copyrights, trade and service marks, and any other intellectual or
intangible property rights in connection with the PERFORMANCES OR ACTIONS OF VENDOR PURSUANT TO THIS
CONTRACT. VENDOR AND THE CUSTOMER AGREE TO FURNISH TIMELY WRITTEN NOTICE TO EACH OTHER
OF ANY SUCH CLAIM. VENDOR SHALL BE LIABLE TO PAY ALL COSTS OF DEFENSE INCLUDING ATTORNEYS’
FEES.
b) Vendor shall have no liability under this section if the alleged infringement is caused in whole or in part by: (i) use
of the product or service for a purpose or in a manner for which the product or service was not designed, (ii) any
modification made to the product without Vendor’s written approval, (iii) any modifications made to the product by
the Vendor pursuant to Customer’s specific instructions, (iv) any intellectual property right owned by or licensed to
Customer, or (v) any use of the product or service by Customer that is not in conformity with the terms of any
applicable license agreement.
c) If Vendor becomes aware of an actual or potential claim, or Customer provides Vendor with notice of an actual or
potential claim, Vendor may (or in the case of an injunction against Customer, shall), at Vendor’s sole option and
expense; (i) procure for the Customer the right to continue to use the affected portion of the product or service, or
(ii) modify or replace the affected portion of the product or service with functionally equivalent or superior product or
service so that Customer’s use is non-infringing.
Taxes/Workers’ Compensation/Unemployment Insurance – Including Indemnity
a) VENDOR AGREES AND ACKNOWLEDGES THAT DURING THE EXISTENCE OF THIS CONTRACT, VENDOR
SHALL BE ENTIRELY RESPONSIBLE FOR THE LIABILITY AND PAYMENT OF VENDOR’S AND VENDOR’S
EMPLOYEES’ TAXES OF WHATEVER KIND, ARISING OUT OF THE PERFORMANCES IN THIS CONTRACT.
VENDOR AGREES TO COMPLY WITH ALL STATE AND FEDERAL LAWS APPLICABLE TO ANY SUCH PERSONS,
INCLUDING LAWS REGARDING WAGES, TAXES, INSURANCE, AND WORKERS’ COMPENSATION. THE
CUSTOMER AND/OR REGION 4 SHALL NOT BE LIABLE TO THE VENDOR, ITS EMPLOYEES, AGENTS, OR
OTHERS FOR THE PAYMENT OF TAXES OR THE PROVISION OF UNEMPLOYMENT INSURANCE AND/OR
WORKERS’ COMPENSATION OR ANY BENEFIT AVAILABLE TO A STATE EMPLOYEE OR EMPLOYEE OF
ANOTHER GOVERNMENTAL ENTITY CUSTOMER.
b) VENDOR AGREES TO INDEMNIFY AND HOLD HARMLESS CUSTOMERS, REGION 4 AND/OR THEIR
EMPLOYEES, AGENTS, REPRESENTATIVES, CONTRACTORS, AND/OR ASSIGNEES FROM ANY AND ALL
LIABILITY, ACTIONS, CLAIMS, DEMANDS, OR SUITS, AND ALL RELATED COSTS, ATTORNEYS’ FEES, AND
EXPENSES, RELATING TO TAX LIABILITY, UNEMPLOYMENT INSURANCE AND/OR WORKERS’ COMPENSATION IN
ITS PERFORMANCE UNDER THIS CONTRACT, VENDOR SHALL BE LIABLE TO PAY ALL COSTS OF DEFENSE
INCLUDING ATTORNEYS’ FEES.

 I certify compliance with this attribute.

1
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Excess Obligations Prohibited

Proposer understands that all obligations of Region 4 ESC under the contract are subject to the availability of state
funds. If such funds are not appropriated or become unavailable, the contract may be terminated by Region 4 ESC.

 I certify compliance with this attribute.

1
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Suspension and Debarment

Respondent certifies that neither it nor its principals are debarred, suspended, proposed for debarment, declared
ineligible, or otherwise excluded from participation in the contract by any state or federal agency.

 I certify compliance with this attribute.
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Change in Law and Compliance with Laws

Proposer shall comply with all laws, regulations, requirements and guidelines applicable to a vendor providing
services and products required by the contract to the Region 4 ESC, as these laws, regulations, requirements and
guidelines currently exist and as amended throughout the term of the contract. Region 4 ESC reserves the right, in
its sole discretion, to unilaterally amend the contract prior to award and throughout the term of the contract to
incorporate any modifications necessary for compliance with all applicable state and federal laws, regulations,
requirements and guidelines.

 I certify compliance with this attribute.
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REGION 4 ESC Maintenance, Repair and Operations (MRO) Supplies, Equipment, and Related Products and Services CORE LIST/MARKET BASKET
RFP #24-08 APPENDIX E - PRICE SHEET (Addendum 2)

OFFEROR ITEM 
NUMBER

OFFEROR 
ALTERNATE 

NUMBER

MANUFACTURER 
NAME

MANUFACTURER 
MODEL NUMBER

ITEM DESCRIPTION
ALTERNATE 

DESCRIPTION
SUPPLY 

CATEGORY
UNIT OF MEASURE 
(EACH, if available)

UNIT OF MEASURE 
(PACK, if available)

INDICATE OTHER UNIT OF 
MEASURE (if needed)

LIST PRICE
PERCENT 

DISCOUNT 
OFF LIST

NET UNIT 
PRICE

ALTERNATE UNIT OF 
MEASURE (EACH, if 

available)

ALTERNATE UNIT OF 
MEASURE (PACK, if 

available)

ALTERNATE INDICATE 
OTHER UNIT OF MEASURE 

(if needed)

ALTERNATE LIST 
PRICE

ALTERNATE PERCENT 
DISCOUNT OFF LIST

ALTERNATE NET 
UNIT PRICE

64396 3-6 AO WHITE SUBWAY TILE
6005 2-4-8 KD WW SELECT STUD
446993 12-24 LEONIA SILVER PORC TILE SS
16351 ARM 12-IN X 12-IN EXCLN WH VNL TL
10385 80-lb Gray High Strength Concrete Mix
408697 Devanna Beige 13-in X 13-in Ceramic Floor Tile (Common: 13-in X 13-in; Actual: 13.07-in X 13.07-in)
92384 40-LB ICE MELT
940 1-4-8 2 TC WHITEWOOD BOARD
222710 QUIKRETE 50-LB CONCRETE MIX
942 1-4-12 2 TC WHITEWOOD BOARD
134917 QPR 50-LB PERMNT ASPHALT REPAIR
167368 MEDIUM MOVING BOX 18-IN X 16-IN
85281 2-CU FT PREMIUM RED MULCH
408697 DEVANNA Beige 13-in x 13-in Ceramic Floor Tile (Common: 13-in x 13-in; Actual: 13.07-in x 13.07-in)
911387 WATERCOLOR FLORAL FABRIC CURTAIN
202922 5/8-5-1/2-6 DE PT PICKET
63306 HM 1-CT 1/4-IN ZINC FLAT WASHER
7001 2-4-8 TOP CHOICE #2-PRIME STUD
432481 2-4-12 TOP CHOICE KD WHITE FIR
349184 BHK #8 WHITE NYLON REEL ROPE-BTF
12212 7/16 CAT OSB SHEATHING
63301 HM 1-CT 1/4-IN ZINC HEX NUT
68882 HM 1-CT 1/4-IN X 1-IN ZC FNDR WAS
62262 2 CEIL STB CRS TEE WHITE
349181 BHK 5/16-IN SLD BRD NYLON RP-BTF
63308 HM 1-CT 3/8-IN ZINC FLAT WASHER
167368 Medium Cardboard Moving Box with Handle Holes (Actual: 18-in x 16-in x 18-in)
16352 12-INX12-IN EXCELON CL WHT VNL TL
6003 2-4-92-5/8 KD WW SELECT STUD
99649 5/8-6-8 DE PT PICKET
446992 12-24 LEONIA SAND PORCLN TILE SS
61697 HM 1-CT NO-10 3/4-IN STL FND WSHR
118595 Small Cardboard Moving Box with Handle Holes (Actual: 16-in x 12-in x 12-in)
92432 40-LB TOP SOIL
90954 2-CU FT PREMIUM BROWN MULCH
63303 79903821600 COOPER B-LINE 3/8-HN-YZN-BOXEDHM 1-CT 3/8-IN ZINC HEX NUT Fasteners EACH $0.98 45% $0.54
309791 NIAGARA 32-CT PURIFIED WATER
320912 SOS UNFINISHED CABINETS WOODGATE
811050 2-CU FT PINE BARK NUGGETS
92122 PINE NEEDLES BALE
67390 61601302651 COOPER B-LINE AB-241-3/8GR HM 1-CT 3/8-IN GALV FLAT WASHER Fasteners EACH $146.70 45% $80.69
67341 78599178569 ABB-T&B LEGACYH-114-C HM 1-CT 3/8-IN 16 GALV HEX NUT Fasteners EACH $4.23 45% $2.33
4511 1-2-8 PRM SPRUCE PNE FIR FS
338238 BHK 3/32-IN CLR VNYL COAT CBL BTF
796045 SOS 12 FT MINERAL BAY II
1224 0404 AO WHITE TILE
148349 2-CU FT PREMIUM BLACK MULCH
664919 2.66-SQ FT AUGUSTINE SOD PBS
104023 PROJECT SOURCE 2-IN CHIP BRUSH
432480 2-4-10 TOP CHOICE KD WHITE FIR
89198 SOS WIRING DEVICES
635548 5/8-5-1/2-6 DE PT PICKET
63307 HM 1-CT 5/16-IN ZINC FLAT WASHER
484891 4316868852 GE LIGHTING F32T8/SPX41/ECO2Fluorescent Linear Lamp,T8,Cool,4100K Lighting EACH $36.25 88% $4.35
130073 4316872866 GE LIGHTING F28T8/XL/SPX41/E Fluorescent Linear Lamp,T8,Cool,4100K Lighting EACH $53.18 88% $6.38
77726 44107499997 ACTUVATE WBBATTAA Standard Battery,AA,Alkaline,PK24 Batteries EACH $0.35 8% $0.32
66106 4316868851 GE LIGHTING F32T8/SPX35/ECO2Fluorescent Linear Lamp,T8,Neutral,3500K Lighting EACH $36.25 88% $4.35
62212 Trash Bags,45 gal.,2.00 mil,PK100
57806 44107499998 ACTUVATE WBBATTAAA Standard Battery,AAA,Alkaline,PK24 Batteries EACH $0.38 8% $0.35
56177 Insect Repellent,Aerosol,6 oz.
56047 4316866474 GE LIGHTING F34/CX41/WM/ECOFluorescent Linear Lamp,T12,Cool,4100K Lighting EACH $54.46 88% $6.54
55592 4316868853 GE LIGHTING F32T8/SPX50/ECO2Fluorescent Lamp,T8,Very Cool,5000K Lighting EACH $36.25 88% $4.35
44433 Safety Glasses,Clear,Uncoated
43635 Std Cap.Pleated Filter,20x25x2,MERV7
43029 Toilet Bowl Cleaner,32 oz.,Bottle
40463 Std Cap.Pleated Filter,16x20x2,MERV7
38948 Std Cap.Pleated Filter,16x25x2,MERV7
38613 Std Cap.Pleated Filter,20x20x2,MERV7
37144 Knit Gloves,L,Natural,PR
33676 Pavement Repair Patch,60 lb.,Bag
33538 Jersey Gloves,9-1/2",L,Brown,PR
33415 Safety Glasses,Clear Lens,Clear Frame
32766 Duct Tape,48mm x 55m,11 mil,Silver
30042 Flat Mop Pad,Microfiber
29619 5400741514 3M 33+ SUPER-3/4X66 Electrical Tape,7 mil,3/4" x 66 ft.,Blk Tape EACH $24.13 5% $22.92
29186 Electronic Ballast,T8 Lamps,120/277V
27643 Std Cap.Pleated Filter,24x24x2,MERV7
27403 Standard Battery,D,Alkaline,PK12
26403 4316845748 GE LIGHTING F17T8/SP41/ECO Fluorescent Linear Lamp,T8,Cool,4100K Lighting EACH $31.24 88% $3.75
25368 Fluorescent Lamp,T8,48In. L,32W,4100K
24955 Disposable Gloves,Nitrile,L,Blue,PK100
24349 Toilet Brush,Fiber,12"
23988 4316872130 GE LIGHTING F32T8/25W/SPX41 Fluorescent Linear Lamp,T8,Cool,4100K Lighting EACH $71.10 88% $8.53
23810 Roll,Hardwound,10",800 ft.,White,PK6
23788 Jersey Gloves,9-1/2",L,Brown,PR
23492 High Cap.Pleated Filter,16x25x2,MERV8
23352 High Cap.Pleated Filter,16x20x2,MERV8
22794 String Wet Mop,24 oz., Cotton
21222 High Cap.Pleated Filter,20x20x2,MERV8
20482 4316866342 GE LIGHTING F32T8/SPX65/ECO2Fluorescent Lamp,T8,Daylight,6500K Lighting EACH $36.25 88% $4.35
20460 Battery,123,Lithium,3V
20453 Disposable Gloves,Nitrile,XL,Blue,PK100
20446 High Cap.Pleated Filter,24x24x2,MERV8
19816 Standard Battery,C,Alkaline,PK12
19244 Barricade Tape,Yellow/Black,1000ft x 3In
18326 Single Fold Sheets,Brn,Envision(R),PK16
18219 4316873095 GE LIGHTING F32T8/SXL/SPX41/ Fluorescent Linear Lamp,T8,Cool,4100K Lighting EACH $27.66 88% $3.32
17774 High Cap.Pleated Filter,20x25x2,MERV8
17651 Trigger Sprayer,32 oz.,Red/White
17138 Safety Glasses,Smoke Mirror
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16924 Standard Battery,9V,Alkaline,PK12
16332 Std Cap.Pleated Filter,20x20x1,MERV7
15864 Electronic Ballast,T8 Lamps,120/277V
15715 Trash Bags,40 to 45 gal.,16 micron,PK250
15668 Jersey Gloves,9-1/2",L,Brown,PR
15540 Glue Trap,3/16"L x 7-1/2"W x 4"H
15384 4316866649 GE LIGHTING F34/CW/C/WM/ECFluorescent Linear Lamp,T12,Cool,4100K Lighting EACH $28.19 88% $3.38
15186 Marking Paint,17 oz.,Caution Bl/APWA Bl
15102 Breaker Kit,Vacuum
14902 CutRes Gloves,XL,Yellow,PR
14446 Leather Gloves,Patch Palm,L,PR
14127 Std Cap.Pleated Filter,20x24x2,MERV7
13797 CutOff Wheel,A60T,4-1/2"x.045"x7/8"
13734 Sand Bag, White,26 in L, 14 in W,PK100
13732 Coated Gloves,Palm and Fingers,XL,PR
13240 Leather Drivers Gloves,Cowhide,L,PR
13075 Leather Drivers Gloves,Cowhide,XL,PR
12983 Std Cap.Pleated Filter,12x24x2,MERV7
12929 Safety Glasses,Gray
12660 Std Cap.Pleated Filter,20x25x1,MERV7
12391 Standard Battery,AA,Lithium,PK8
12193 Mechanics Glove,XL,Black/Gray,PR
12185 Water Diaphragm Assembly
11960 5113854343 3M 8511 Disposable Respirator,N95,Universal,PK10 Safety EACH $30.13 0% $30.13
11936 Hand Cleaning Towels,10" x 12" ,Citrus
11881 Markng Paint,17 oz.,Cautn Blue/APWA Blue
11880 Hand Warmer,2-1/4 in. x 3-1/2 in.,PR
11820 Disposable Gloves,Nitrile,L,Black,PK100
11715 Mechanics Glove,L,Black/Gray,Neoprene,PR
11660 Wasp and Hornet Killer,Aerosol,20 oz.
11495 Roll,Hardwound,7-7/8",800 ft.,Brown,PK6
11423 Knit Gloves,XL,Natural,PR
11293 4316846761 GE LIGHTING F54W/T5/841/HO/ Fluorescent Linear Lamp,T5,Cool,4100K Lighting EACH $49.42 88% $5.93
11246 4316880097 GE LIGHTING F40DX/ECO Fluorescent Lamp,T12,Daylight,6500K Lighting EACH $22.63 88% $2.72
11207 Coated Gloves,XL,Black/Red,PR
11022 Disposable Gloves,Latex,XL,Blue,PK50
11013 Std Cap.Pleated Filter,16x25x1,MERV7
10912 Toilet Paper,Envision(R),Jumbo,2Ply,PK8
10814 4316868850 GE LIGHTING F32T8/SPX30/ECO2Fluorescent Linear Lamp,T8,Warm,3000K Lighting EACH $36.25 88% $4.35
10740 4316810322 GE LIGHTING F32T8/XL/SPX41/HFluorescent Linear Lamp,T8,Cool,4100K Lighting EACH $63.72 88% $7.65
10724 4316868852 GE LIGHTING F32T8/SPX41/ECO2Fluorescent Linear Lamp,T8,Cool,4100K Lighting EACH $36.25 88% $4.35
10663 High Cap.Pleated Filter,20x20x1,MERV8
10593 Std Cap.Pleated Filter,16x20x1,MERV7
10590 Hand Sanitizer,Bottle,Gel
10507 Bleach,1 gal.,Chlorine,Bottle,PK3
10422 Safety Glasses,Clear
10420 Corrugated Moving/Storage Box,32 ECT
10318 Lantern Battery,Heavy Dty,6V,Spring Term
10247 Disposable Gloves,Nitrile,XL,Black,PK100
10212 Disposable Gloves,Nitrile,XL,Black,PK100
9992 High Cap.Pleated Filter,20x24x2,MERV8
9984 Athletic Field Striping Paint,White

TORQ "CB"* {NFSCA}
78100230989 DOTTIE L.H. COMFWHA14 1/4 USS ALLOY FLAT WASHER Fasteners EACH $0.40 35% $0.26

1/4 SUPER PRIM DRILL
78181027144 BURNDY CORPORATMH271SS 3/8 USS ALLOY FLAT WASHER Fasteners EACH $43.50 23% $33.50

GLOSS BLACK PAINT
78620993836 ABB TV8-TV14-Q 16-14 FAST HS BUTT CONN Fasteners EACH $9.12 22% $7.11

3/8 SUPER PRIM DRILL 1-PK
1/8 SUPER PRIM DRILL

78100230990 DOTTIE L.H. COMFWHA516 5/16 USS ALLOY FLAT WASHER Fasteners EACH $0.53 35% $0.34
3/16 SUPER PRIM DRILL

78101102520 COOPER B-LINE NUTHEX-1/4-SS4 1/4 USS GR8 HEX NUT Fasteners EACH $1.46 45% $0.80
1/2 SUPER PRIM DRILL

78101141519 COOPER B-LINE 1/4X1HHCSZN 14X1 HWH DR PT SCREW Fasteners EACH $1.19 45% $0.65
5/32 SUPER PRIM DRILL

78100217140 DOTTIE L.H. COMP HNBR38 3/8 USS GR8 HEX NUT Fasteners EACH $0.82 35% $0.53
9/64 SUPER PRIM DRILL
5/16 SUPER PRIM DRILL

78181001237 BURNDY CORPORA31CHENBOX 5/16 USS GR8 HEX NUT Fasteners EACH $1.12 23% $0.86
1/4 USS FLAT WASHER

68785594916 OZ/GEDNEY RWN-504 1/2 USS ALLOY FLAT WASHER Fasteners EACH $0.60 44% $0.34
7498354056 PANDUIT PLT1M-C0 3/32X4 BLK CABLE TIE Fasteners EACH $0.15 13% $0.13
78100217555 DOTTIE L.H. COMP TEKHW121 12X1 HWH DR PT SCREW Fasteners EACH $0.28 35% $0.18

25/64 SUPER PRIM DRILL
17/64 SUPER PRIM DRILL

78181052510 BURNDY CORPORASN18B 22-18 FAST HS BUTT CONN Fasteners EACH $0.55 26% $0.41
FAST HS BLUE/RED BUTT CON

78100231080 DOTTIE L.H. COMP FW14 1/4 SAE ALLOY FLAT WASHER Fasteners EACH $0.08 35% $0.05
7/64 SUPER PRIM DRILL

78100284749 DOTTIE L.H. COMP FW716 7/16 USS ALLOY FLAT WASHER Fasteners EACH $0.11 35% $0.07
13/64 SUPER PRIM DRILL

78181000007 BURNDY CORPORATMH294 1/2 USS GR8 HEX NUT Fasteners EACH $108.82 23% $83.79
11/64 SUPER PRIM DRILL
INTER-LUBE PENT GREASE

78181027144 BURNDY CORPORATMH271SS 3/8 SAE ALLOY FLAT WASHER Fasteners EACH $43.50 23% $33.50
#4 MINI HOSE CLAMP

78100231163 DOTTIE L.H. COMP LWBZ14 1/4 GR8 LOCKWASHER Fasteners EACH $0.25 35% $0.16
78100231165 DOTTIE L.H. COMP LWBZ38 3/8 GR8 LOCKWASHER Fasteners EACH $0.43 35% $0.28
79903820907 COOPER B-LINE 5/16-FW-YZN-BOXE5/16 USS FLAT WASHER Fasteners EACH $0.52 45% $0.29
78181027144 BURNDY CORPORATMH271SS 3/8 USS FLAT WASHER Fasteners EACH $43.50 23% $33.50
5112858680 3M MN14BCX 16-14 NY BUTT CONNECTOR Fasteners EACH $0.57 4% $0.55

3/32 SUPER PRIM DRILL
78621087856 ABB-T&B LEGACY HS12-6L 1/2X6 SHRINK TUBING Adhesives EACH $14.12 19% $11.44

7/32 SUPER PRIM DRILL
3/8-16 GD8 NYLON LOCKNUT

78100231164 DOTTIE L.H. COMP LWBZ516 5/16 GR8 LOCKWASHER Fasteners EACH $0.32 35% $0.21
1/4-20 GD8 NYLON LOCKNUT

5171210367 COOPER BUSSMANBK/ATC-15 15A MINI FUSE Fasteners EACH $0.83 50% $0.42
DOT PUSH-IN UNION

79903820907 COOPER B-LINE 5/16-FW-YZN-BOX5/16 SAE ALLOY FLAT WASHER Fasteners EACH $0.52 45% $0.29
7498354058 PANDUIT PLT1.5M-C0 9/64X6 BLK CABLE TIE Fasteners EACH $0.17 13% $0.15

94611 7498354067 PANDUIT PLT3S-C0 Cable Ties-Nylon, 11.75" Length, 0.18" Width, Black, 50 LBs Minimum Loop Tensile Strength, 3" Bundle Diameter Fasteners EACH $0.37 13% $0.32
94610 72849491740 ABB-T&B LEGACY L-8-120-0-C Cable Ties-Nylon, 8" Length, 0.18" Width, Black, 50 LBs Minimum Loop Tensile Strength, 1-3/4" Bundle Diameter Fasteners EACH $0.69 21% $0.55
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94613 78181033348 BURNDY CORPORACT120400L0 Cable Ties-Nylon, 15.25" Length, 0.30" Width, Black, 120 LBs Minimum Loop Tensile Strength, 4" Bundle Diameter Fasteners EACH $0.50 20% $0.40
94612 78181046916 BURNDY CORPORACT50400C0UG Cable Ties-Nylon, 15.5" Length, 0.18" Width, Black, 50 LBs Minimum Loop Tensile Strength, 4" Bundle Diameter Fasteners EACH $0.09 20% $0.07
94609 72849491440 ABB-T&B LEGACY L-4-18-0-C Cable Ties-Nylon, 4" Length, 0.10" Width, Black, 18 LBs Minimum Loop Tensile Strength, 7/8" Bundle Diameter Fasteners EACH $0.12 21% $0.09
88445 78100283607 DOTTIE L.H. COMP FW14CP Flat Washer,  Thru-Hardened, USS, Zinc Finish, Steel, 1/4 Fasteners EACH $0.04 35% $0.03
88447 78599178632 ABB-T&B LEGACY H-117-C Flat Washer,  Thru-Hardened, USS, Zinc Finish, Steel, 3/8 Fasteners EACH $2.20 16% $1.85
88446 78100231085 DOTTIE L.H. COMP FW516 Flat Washer,  Thru-Hardened, USS, Zinc Finish, Steel, 5/16 Fasteners EACH $0.11 35% $0.07

A528 78100231030 DOTTIE L.H. COMP LW14 Lock Washer, Alloy Steel,  Zinc Finish, 1/4 Fasteners EACH $0.04 35% $0.03
FA502 Flat Washer,  USS, Zinc Finish, Low Carbon Steel, 5/16
A529 78100231035 DOTTIE L.H. COMP LW516 Lock Washer, Alloy Steel,  Zinc Finish, 5/16 Fasteners EACH $0.06 35% $0.04
A101 78100217040 DOTTIE L.H. COMHN516 Hex Nut, Grade 8, Zinc Finish, Alloy Steel, 5/16-18 Fasteners EACH $0.10 35% $0.07
A100 79903819022 COOPER B-LINE 1/4-HN-SB-BOXED Hex Nut, Grade 8, Zinc Finish, Alloy Steel, 1/4-20 Fasteners EACH $0.60 45% $0.33

511 78100231075 DOTTIE L.H. COMP FW10 Flat Washer,  SAE, Zinc Finish, Low Carbon Steel, #10 Fasteners EACH $0.06 35% $0.04
FA501 Flat Washer,  USS, Zinc Finish, Low Carbon Steel, 1/4
A102 78100217140 DOTTIE L.H. COMHNBR38 Hex Nut, Grade 8, Zinc Finish, Alloy Steel, 3/8-16 Fasteners EACH $0.82 35% $0.53
FA503 Flat Washer,  USS, Zinc Finish, Low Carbon Steel, 3/8
FA95678 Hex Nut, Grade 5, Zinc Finish, Steel, 5/16-18

88449 78100231098 DOTTIE L.H. COMP FWT12 Flat Washer,  Thru-Hardened, USS, Zinc Finish, Steel, 1/2 Fasteners EACH $0.25 35% $0.16
92823 78181052509 BURNDY CORPORASN14B 2-Piece Heat Seal Butt Connector 16-14 AWG, 1.45" Length Fasteners EACH $1.13 26% $0.84
88435 62194550700 BURNDY CORPORA25FWSBOX Flat Washer,  Thru-Hardened, SAE, Zinc Finish, Steel, 1/4 Fasteners EACH $0.29 23% $0.22

FA88445 Flat Washer,  Thru-Hardened, USS, Yellow Zinc Finish, Steel, 1/4
A530 78100231040 DOTTIE L.H. COMP LW38 Lock Washer, Alloy Steel,  Zinc Finish, 3/8 Fasteners EACH $0.07 35% $0.05
FA95677 79903820903 COOPER B-LINE 1/4-HN-YZN-BOXE Hex Nut, Grade 5, Zinc Finish, Steel, 1/4-20 Fasteners EACH $0.50 45% $0.28

84931 78100217808 DOTTIE L.H. COMP TEKHT1034 Self-Drilling Screw, Hex Head, Zinc Finish, Steel, #10 x 3/4" Fasteners EACH $0.19 35% $0.12
88437 Flat Washer,  Thru-Hardened, SAE, Zinc Finish, Steel, 3/8

85487M01 78621089857 ABB-T&B LEGACY TY175-50X Cable Ties, 7.31" Length, 0.184" Width, Black, 50 LBs Minimum Loop Tensile Strength, 1/16 - 1-3/4" Bundle Diameter Fasteners EACH $0.22 21% $0.17
523 78100231065 DOTTIE L.H. COMP FW8 Flat Washer,  SAE, Zinc Finish, Low Carbon Steel, #8 Fasteners EACH $0.05 35% $0.03

94728 7498352162 PANDUIT BSV14X-L Superbutt Connector-Long Barrel 16-14 AWG, 1.075" Length, Nylon-Insulated Fasteners EACH $0.51 16% $0.43
FA88446 79903820907 COOPER B-LINE 5/16-FW-YZN-BOX Flat Washer,  Thru-Hardened, USS, Yellow Zinc Finish, Steel, 5/16 Fasteners EACH $0.52 45% $0.29
FA528A 61601310645 ABB-T&B LEGACY E148-1/4SS6 Lock Washer, Alloy Steel,  Yellow Zinc Finish, 1/4 Fasteners EACH $4.33 45% $2.38

88436 78100231100 DOTTIE L.H. COMP FW58 Flat Washer,  Thru-Hardened, SAE, Zinc Finish, Steel, 5/16 Fasteners EACH $0.58 35% $0.38
1368141 Clear Butt Connector 16-14 AWG - Crimp and Adhesive-lined Crystal Clear Heat Seal Tubing for a Secure, Visible Connection.

FA95679 78100217045 DOTTIE L.H. COMP HN38 Hex Nut, Grade 5, Zinc Finish, Steel, 3/8-16 Fasteners EACH $0.21 35% $0.14
FA528 78100231030 DOTTIE L.H. COMP LW14 Lock Washer, Non-Linking,  Zinc Finish, Steel, 1/4 Fasteners EACH $0.04 35% $0.03

87508 Flat Washer, Property Class 12  Thru-Hardened, Zinc Finish, Steel, M6
85489M01 78621077046 ABB-T&B LEGACY TYZ528M Cable Ties, 14.19" Length, 0.184" Width, Black, 50 LBs Minimum Loop Tensile Strength, 1/16 - 4" Bundle Diameter Fasteners EACH $6.53 21% $5.16

1172 78100216981 DOTTIE L.H. COMDDSMS1034 Sheet Metal Screw, Phillips Pan Head, Zinc Finish, Steel, #10 x 3/4" Fasteners EACH $0.10 35% $0.07
FA88447 Flat Washer,  Thru-Hardened, USS, Yellow Zinc Finish, Steel, 3/8
85490M01 78621087292 ABB-T&B LEGACY TYZ27M Cable Ties, 13.38" Length, 0.27" Width, Black, 120 LBs Minimum Loop Tensile Strength, 3/16 - 3-1/2" Bundle Diameter Fasteners EACH $8.28 21% $6.54

88439 79903820898 COOPER B-LINE 1/2-FW-YZN-BOXE Flat Washer,  Thru-Hardened, SAE, Zinc Finish, Steel, 1/2 Fasteners EACH $0.64 45% $0.35
88448 78100284749 DOTTIE L.H. COMP FW716 Flat Washer,  Thru-Hardened, USS, Zinc Finish, Steel, 7/16 Fasteners EACH $0.11 35% $0.07
94727 7498368553 PANDUIT BSV18X-LY Superbutt Connector-Long Barrel 22-18 AWG, 1.05" Length, Nylon-Insulated Fasteners EACH $0.51 16% $0.43

2539 78100258500 DOTTIE L.H. COMP LAG141 Self-Drilling Screw, Hex Head, Zinc Finish, Steel, 1/4 x 1" Fasteners EACH $0.29 35% $0.19
1145786 78181052509 BURNDY CORPORASN14B 2-Piece Heat Seal Butt Connector 16-14 AWG, 1.45" Length Fasteners EACH $1.13 26% $0.84

29583 78621080510 ABB-T&B LEGACY TY525MX Cable Ties-Nylon, 6" Length, 0.14" Width, Black, 30 LBs Minimum Loop Tensile Strength, 1-1/4" Bundle Diameter Fasteners EACH $0.44 21% $0.35
FA529 78100282650 DOTTIE L.H. COMP FENW516112 Lock Washer, Non-Linking,  Zinc Finish, Steel, 5/16 Fasteners EACH $0.15 35% $0.10
FA529A 79903820907 COOPER B-LINE 5/16-FW-YZN-BOXLock Washer, Alloy Steel,  Yellow Zinc Finish, 5/16 Fasteners EACH $0.52 45% $0.29

601 Hex Cap Screw, Grade 8, Alloy Steel, Zinc Finish, 1/4-20 x 3/4 "
92822 78181052510 BURNDY CORPORASN18B 2-Piece Heat Seal Butt Connector 22-18 AWG, 1.45" Length Fasteners EACH $0.55 26% $0.41
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Application Name Application Status Date Created Date Decisioned Requested Amount Credit Limit

Printed By:Renee Armstrong

Date Printed:06/13/2024

LIVE REPORT

ACTIVE SUBSIDIARY

REGION 4 EDUCATION SERVICE

CENTER

Tradestyle(s):(SUBSIDIARY OF TEXAS EDUCATION AGENCY HISPANIC

EMPLOYEES ASSOCIATION, AUSTIN, TX)

D-U-N-S Number: 02-080-5321

Phone: +1 713 462 7708

Address: 7145 W Tidwell Rd, Houston, TX, 77092, United

States Of America

Web: www.esc4.net

Endorsement: rarmstrong@wescodist.com

KEY DATA ELEMENTS (Formerly: SCORE BAR)

KDE Name Current Status Details

PAYDEX®


74 9 Days Beyond Terms

Delinquency Score


64 Moderate Risk of severe

payment delinquency.

Failure Score


48 Moderate Risk of severe

financial stress.

D&B Viability Rating 3 4 B Z View More Details

Bankruptcy Found N

D&B Rating ERN Not Available.

ALL ACCOUNTS

There are currently no account associated with this D-U-N-S.

Upload account or create an account to view summary.

 

ALL APPLICATIONS

http://www.esc4.net/


HIGH MODERATE-HIGH MODERATE LOW-MODERATE LOW



Dun & Bradstreet thinks...

MAXIMUM CREDIT RECOMMENDATION

4,500 (USD)

The recommended limit is based on a moderately low probability of severe delinquency.

There are no applications associated with this

D-U-N-S. Create an application to view summary.

COMPANY PROFILE 

D-U-N-S

02-080-5321

Legal Form

Unknown

History Record

Clear

Ownership

Not publicly traded

Mailing Address

UNITED STATES

Telephone

+1 713 462 7708

Website

www.esc4.net

Present Control Succeeded

1995

Age (Year Started)

57Years (1967)

Named Principal

Pam Wells , EXEC DIR

Line of Business

School/educational services

SIC

8299

NAICS

611710

Street Address:

7145 W Tidwell Rd,

Houston, TX, 77092,

United States Of America

OVERALL BUSINESS RISK 

Overall assessment of this organization over the next 12 months: Stable Condition

Based on the predicted risk of business discontinuation: Likelihood-Of-Continued-Operations

Based on the predicted risk of severely delinquent payments: Moderate Potential For Severely Delinquent Payments

D&B MAX CREDIT RECOMMENDATION 

FAILURE SCORE  (Formerly Financial Stress Score)

Company's Risk Level

MODERATE

Probability of failure over the next 12 months

0.26 %

48

High Risk (1) Low Risk (100)

https://www.google.com/maps/place/7145+W+Tidwell+Rd+Houston+TX+77092+US?key=AIzaSyC6yC1R1QB7KFlMUotB20TI86PrF6WqJ4k&signature=gywAq0nIUtTLtoGCQAGq_F2A6DU=
http://www.esc4.net/


Viability Score

Data Depth Indicator

Portfolio Comparison

Past 12 Months

Low Risk

High Risk

DELINQUENCY SCORE  (Formerly Commercial Credit Score)

Company's Risk Level

MODERATE

Probability of delinquency over the next 12 months

4.3 %

64

High Risk (1) Low Risk (100)

Past 12 Months

Low Risk

High Risk

VIABILITY RATING SUMMARY 

3

High Risk (9) Low Risk (1)

B

Descriptive (G) Predictive (A)

4

High Risk (9) Low Risk (1)

Financial Data Unavailable

Trade Payments

Company Size

Years in Business -

D&B PAYDEX® 

74

High Risk (1) Low Risk (100)

9 days beyond terms

Past 24 Months

Low Risk

High Risk

D&B PAYDEX - 3 MONTHS 

74

High Risk (1) Low Risk (100)

9 days beyond terms

PAYDEX® TREND CHART 

SBRI ORIGINATION

SBRI Origination Card Score

Moderate Risk of serious delinquency over the next 12 months



SBRI Origination Lease Score



No D&B SBFE Score data is currently available.

Days Beyond Terms Past 3 months : 2

Low Risk:0 ; High Risk:120+

Total Amount Current and Past Due -

851

High Risk Low Risk

834

High Risk Low Risk

High Risk of serious delinquency over the next 12 months

SBRI Origination Loan Score

817

High Risk Low Risk

High Risk of serious delinquency over the next 12 months

D&B SBFE SCORE

D&B RATING 

Current Rating as of 01/16/2013Employee Size

ERN : employees-na

Events Occurrences Last Filed

Bankruptcies 0 -

Judgements 0 -

Liens 1 04/22/2021

Suits 0 -

UCC 4 10/20/2023

LEGAL EVENTS

DETAILED TRADE RISK INSIGHT™

Days Beyond Terms

2 Days

3 Months

From Apr-24 to Jun-24

2

High Risk (120+) Low Risk (0)

Dollar-weighted average of 10 payment experiences reported from 7 companies.

DETAILED TRADE RISK INSIGHT™ 13 MONTH TREND

FINANCIAL OVERVIEW - BALANCE SHEET



Balance Sheet Amount Last 2 Years

Total Current Assets 17,185,842 (USD)

Total Assets 40,996,869 (USD)

Total Current Liabilities 8,436,371 (USD)

Working Capital/Net Current Assets 8,749,471 (USD)

 [1]  [2]

1. Fiscal 08/31/2011

2. (In Single Units)

Source: D&B

Highest Past Due:

2,500

Highest Now O

wing

250,000

Total Trade Exp

eriences

33

Largest High C

redit

250,000

TRADE PAYMENTS



No Data Available

FINANCIAL OVERVIEW - PROFIT AND LOSS

OWNERSHIP

Subsidiaries

-

Total Members

4,737

This company is a Subsidiary.

Immediate Parent Global Ultimate Domestic Ultimate

Name Texas Education Agency Hispanic Employees Association State of Texas State of Texas

Country United States United States United States

D-U-N-S 12-866-7599 00-253-7595 00-253-7595

Others - - -

Key Business Ratios Business Ratio

Sales to Net Working Capital 2.3

Quick Ratio 1.7

Current Ratio 2

Current Liabilities / Net Worth 36.5

FINANCIAL OVERVIEW - KEY BUSINESS RATIOS

Source: D&B



AWARDS

Harmony Public Schools teachers eligible for $32,000 bonuses as Teacher Incentive Allotment (TIA) designees from Texas Education Agency

(TEA) Focusdailynews 06/13/2024

GENERAL INDUSTRY

Harmony Public Schools teachers eligible for $32000 bonuses as Teacher Incentive Allotment (TIA) designees from Texas Education Agency

(TEA) The Katy News - Health 06/13/2024

NEW ALLIANCE

The Big Bend Sentinel The Big Bend Sentinel 06/12/2024

AWARDS, FUNDING

TEA Awards Over $290 Million as Part of The Teacher Incentive Allotment PressReleasePoint 06/12/2024

GENERAL INDUSTRY

Georgetown ISD administration proposes $150M operating budget for 2024-25 fiscal year Community Impact Newspaper 06/03/2024

GENERAL INDUSTRY

School And Employee Bus Services Market Share, Opportunities Analysis, Recent Trends, Regional Growth And Outlook By 2033 Open PR

05/30/2024

GENERAL INDUSTRY

Laredo’s new graduates combat teacher shortages KGNS.tv - Home 05/28/2024

NEW ALLIANCE

VERIFY: Yes, Texas education money can go toward out-of-state charter schools Verified News Explorer Network 05/23/2024

GENERAL INDUSTRY

Report raises concerns Texas education dollars were funneled out of the state Head Topics 05/17/2024

MANAGEMENT CHANGE, NEW ALLIANCE, EXECUTIVE ACTIVITY

TEA conservators clarify their role in Socorro ISD, not a state takeover but a partnership CBS4local - Football Fever 05/16/2024



There are no alerts for this D-U-N-S Number.

ALERTS 

NEWS

COUNTRY/REGIONAL INSIGHT

 
United States Of America

Inflationary pressures drive a drop in US shopper sentiment and stifle

consumer spending growth; the Fed's higher-for-longer view for interest

rates dampens the domestic demand outlook.

Risk Category

LOW

High Risk Low Risk

Available Reports

Country Insight Report (CIR) 

Current Publication Date: 05/17/2024

Country Insight Snapshot (CIS) 

Current Publication Date: 05/17/2024

https://www.focusdailynews.com/harmony-public-schools-teachers-eligible-for-32000-bonuses-as-teacher-incentive-allotment-tia-designees-from-texas-education-agency-tea/
https://thekatynews.com/2024/06/13/harmony-public-schools-teachers-eligible-for-32000-bonuses-as-teacher-incentive-allotment-tia-designees-from-texas-education-agency-tea/
https://bigbendsentinel.com/2024/06/12/fort-davis-isd-raises-state-allotment-from-70k-to-1-5m-through-private-early-childhood-school-partnerships/
https://www.pressreleasepoint.com/tea-awards-over-290-million-part-teacher-incentive-allotment
https://communityimpact.com/austin/georgetown/education/2024/06/03/georgetown-isd-administration-proposes-150m-operating-budget-for-2024-25-fiscal-year/
https://www.openpr.com/news/3518967/school-and-employee-bus-services-market-share-opportunities
https://www.kgns.tv/2024/05/28/laredos-new-graduates-combat-teacher-shortages/
https://vnexplorer.net/z/316223.html
https://headtopics.com/us/report-raises-concerns-texas-education-dollars-were-52758881
https://cbs4local.com/news/local/tea-conservators-clarify-their-role-in-socorro-isd-not-a-state-takeover-but-a-partnership-el-paso-texas-tx-education-agency-independent-school-district



No stock performance data is available for this D-U-N-S Number.

The scores and ratings included in this report are designed as a tool to assist the user in making their own credit related decisions, and should

be used as part of a balanced and complete assessment relying on the knowledge and expertise of the reader, and where appropriate on other

information sources. The score and rating models are developed using statistical analysis in order to generate a prediction of future events.

Dun & Bradstreet monitors the performance of thousands of businesses in order to identify characteristics common to specific business events.

These characteristics are weighted by significance to form rules within its models that identify other businesses with similar characteristics in

order to provide a score or rating.

Dun & Bradstreet's scores and ratings are not a statement of what will happen, but an indication of what is more likely to happen based on

previous experience. Though Dun & Bradstreet uses extensive procedures to maintain the quality of its information, Dun & Bradstreet cannot

guarantee that it is accurate, complete or timely, and this may affect the included scores and ratings. Your use of this report is subject to

applicable law, and to the terms of your agreement with Dun & Bradstreet.

Small Business Risk Insight 

STOCK PERFORMANCE

SBRI ORIGINATION LEASE SCORE

SBRI Origination Lease Score : 834

SBRI ORIGINATION CARD SCORE

SBRI Origination Lease Score : 851

SBRI ORIGINATION LOAN SCORE

SBRI Origination Loan Score : 817

KEY SBRI ATTRIBUTES

Total Balance

9,096.00

Credit Card Total

Balance

9,096.00

Lease Agreement

Total Balance

00.00

Loan Total Balance NA

Total Open SBRI Accounts

9

Total Exposure 44,300.00

Maximum Age of

All Open Accounts

366.00

Months

Total Available

Credit - Credit

Card

35,205.00

Total Available

Credit - Lines of

Credit

NA

Number Of Total Accounts Ever Cycle

2+

2

Time since most

recent Cycle 2 on

all accounts

1 Months

Worst Delinquent

All Accounts

Past 1-3 Months

Past 1-12 Months

Cycle 2

Cycle 3



Type Lender

Date

Reported Open Date

Closed

Date

Total

Payments

Original Amount/Current

Credit Line

Current

Balance

Total Current

Balance

Total Past

Due

Past Due

Cycle 1

Past Due

Cycle 2

Past Due

Cycle 3

Past Due

Cycle 4

Past Due

Cycle 5

Charge-Off

Amount

Lease

Agreement
02/28/2005 11/06/2002 19 20,090 0 11,114 0

Lease

Agreement
09/30/2003 08/29/2000 8 22,717 0 11,114 0 0

Lease

Agreement
10/31/2003 06/25/2002 08/16/2004 10 20,005 11,114 11,114 0

Lease

Agreement
06/04/2002 01/01/2000 3,540 0 11,114 0 0 0 0 0

Lease

Agreement
12/31/2001 10/13/1997 24 22,651 0 11,114 0 0

Credit Cards 08/31/2016 10/18/2007 08/31/2009 0 0 0 9,096 0 0 0 0 0 0

Credit Cards 04/04/2008 11/17/2006 8 4,800 0 9,096 0 0 0 0 0 0

Credit Cards 11/30/2007 08/18/2006 11/14/2007 4 10,000 0 9,096 0 0 0 0 0 0

Credit Cards 05/31/2024 07/01/1996 16 19,500 3,403 9,096 2,341 0 2,341 0 0

Credit Cards 05/31/2024 02/01/1992 08/01/2003 0 0 9,096 0 0 0 0 0

Credit Cards 02/28/2009 07/12/2003 08/29/2003 0 9,096 0 0 0 0 0

Credit Cards 10/02/2023 05/27/1997 10/10/2022 10 2,200 0 9,096 0 0 0 0 0 0

Credit Cards 02/28/2011 05/27/1997 08/29/2003 1 0 9,096 0 0 0 0 0

Credit Cards 03/31/2007 06/04/2002 08/18/2006 9 0 0 9,096 0 0 0 0 0 0

Credit Cards 10/31/2009 10/01/1991 11/26/2008 0 5,000 0 9,096 0 0 0 0 0 0

Credit Cards 05/05/2024 12/16/2022 10 10,000 140 9,096 140 140 0 0 0 0

Credit Cards 03/01/2024 06/07/2022 03/08/2023 2,200 0 9,096 0 0 0 0 0 0

Credit Cards 05/01/2024 06/07/2022 1 0 9,096 0 0 0 0 0 0

Credit Cards 03/31/2014 05/31/1990 03/05/2010 0 10,000 0 9,096 0 0 0 0 0 0

Credit Cards 03/31/2014 05/18/1990 09/02/1992 0 4,000 0 9,096 0 0 0 0 0 0

Credit Cards 07/31/2009 06/15/1967 06/23/2007 0 1,500 0 9,096 0 0 0 0 0 0

Credit Cards 10/31/2022 06/09/1999 08/20/2010 0 5,001 0 9,096 0 0 0 0 0 0

Credit Cards 10/31/2022 12/19/2007 11/02/2009 0 5,100 0 9,096 0 0 0 0 0 0

Credit Cards 05/31/2024 12/01/1993 24 10,000 5,553 9,096 2,924 2,924 0 0 0 0

Credit Cards 10/31/2008 12/06/2000 10/10/2008 12 7,500 9,096 77

Credit Cards 03/31/2007 08/24/1971 04/21/2005 0 1,000 0 9,096 0 0 0 0 0 0

Detailed Trade Risk Insight™

Detailed Trade Risk Insight provides detailed updates on over 1.5 billion commercial trade experiences collected from

more than 260 million unique supplier/purchaser relationships.

ACCOUNT SUMMARIES

Total Current Balance 20,210

Total Past Due 5,405

Total Past Due Cycle 1 3,064

Total Past Due Cycle 2 2,341

Total Past Due Cycle 3 0

Total Past Due Cycle 4 0

Total Past Due Cycle 5 0

Total Charge Off Amount 77

DAYS BEYOND TERMS - PAST 3 & 12 MONTHS

3 Monthsof Apr-24 to Jun-24

Days Beyond Terms :2 Days

Days Beyond Terms : 2

High Risk:150+ ; Low Risk:0

Dollar-weighted average of10

12 monthsof Jul-23 to Jun-24

Days Beyond Terms :7 Days

Days Beyond Terms : 7

High Risk:150+ ; Low Risk:0

Dollar-weighted average of29





No Derogatory trade Event has been reported on this company for the past 13 Months

Status Jun-23 Jul-23 Aug-23 Sep-23 Oct-23 Nov-23 Dec-23 Jan-24 Feb-24 Mar-24 Apr-24 May-24 Jun-24

Total 30,234 62,224 35,000 52,699 43,584 64,502 77,690 58,614 53,206 59,195 62,804 69,231 69,231

Current 23,022 57,051 34,774 35,232 27,991 58,873 69,962 49,530 51,933 57,715 62,145 67,009 67,009

1-30 Days Past Due 2,021 900 0 16,593 13,598 1,467 3,633 8,083 1,049 1,150 140 1,513 1,513

31-60 Days Past Due 2,163 1,293 0 874 1,805 2,978 2,559 0 0 131 519 193 193

61-90 Days Past Due 0 0 226 0 0 803 661 0 0 0 0 409 409

91+ Days Past Due 3,028 2,980 0 0 190 381 875 1,001 224 199 0 107 107

Risk Assessment

The D&B Viability Rating uses D&B's proprietary analytics to compare the most predictive business risk indicators and

deliver a highly reliable assessment of the probability that a company will go out of business, become dormant/inactive, or

file for bankruptcy/insolvency within the next 12 months. The D&B Viability Rating is made up of 4 components:

payment experiences reported from7companies. payment experiences reported from16companies.

DEROGATORY EVENTS LAST 13 MONTHS FROM JUN-23 TO JUN-24

TOTAL AMOUNT CURRENT AND PAST DUE - 13 MONTH TREND FROM JUN-23 TO JUN-24

Currency: All figures shown in USD unless otherwise stated

D&B RISK ASSESSMENT

HIGH
MODERATE-

HIGH
MODERATE

LOW-

MODERATE
LOW

OVERALL BUSINESS RISK

Dun & Bradstreet thinks...

Overall assessment of this organization over the next 12 months: STABLE CONDITION

Based on the predicted risk of business discontinuation: LIKELIHOOD-OF-CONTINUED-

OPERATIONS

Based on the predicted risk of severely delinquent payments: MODERATE POTENTIAL FOR

SEVERELY DELINQUENT PAYMENTS

MAXIMUM CREDIT RECOMMENDATION

4,500 (USD)

The recommended limit is based on a moderately

low probability of severe delinquency.

D&B VIABILITY RATING SUMMARY

Viability Score

Compared to All US Businesses within the D&B

Database:

Level of Risk:Low Risk

Businesses ranked 3 have a probability of becoming no

longer viable: 3 %

Percentage of businesses ranked 3:  15 %

Across all US businesses, the average probability of

becoming no longer viable:14 %

Portfolio Comparison

Compared to All US Businesses within the same

MODEL SEGMENT:

Model Segment :Established Trade Payments

Level of Risk:Low Risk

Businesses ranked 4 within this model segment have a

probability of becoming no longer viable: 4 %

Percentage of businesses ranked 4 with this model

segment: 11 %

Within this model segment, the average probability of

becoming no longer viable:5 %



Business and Industry Trends

Higher risk industry based on delinquency rates for this industry

Recent high balance past due

Evidence of open liens

Proportion of past due balances to total amount owing

Evidence of recent payment experiences paid later than 30 days

Business and Industry Trends

Data Depth Indicator

Data Depth Indicator:

Rich Firmographics

Extensive Commercial Trading Activity

Basic Financial Attributes

Greater data depth can increase the precision of the D&B

Viability Rating assessment.

To help improve the current data depth of this company,

you can ask D&B to make a personalized request to this

company on your behalf to obtain its latest financial

information. To make the request, click the link below. Note,

the company must be saved to a folder before the request

can be made.

Request Financial Statements

Reference the FINANCIALS tab for this company to monitor

the status of your request.

Company Profile:

Company Profile Details:

Financial Data: False

Trade Payments:

Company Size:

Years in Business:

Subsidiary

Z

FAILURE SCORE FORMERLY FINANCIAL STRESS SCORE

48

High Risk (1) Low Risk (100)

Low proportion of satisfactory payment experiences to total payment

experiences

High proportion of slow payment experiences to total number of payment

experiences

UCC Filings reported

Evidence of open liens

Level of Risk

Moderate

Raw Score

1473

Probability of Failure

0.26 %

Average Probability of Failure for

Businesses in D&B Database

0.48

Class

3

BUSINESS AND INDUSTRY COMPARISON

Selected Segments of Business Attributes

Norms National %

This Business 48

Region:(WEST SOUTH

CENTRAL)
33

Industry:PERSONAL AND CONSUMER SERVICES 37

Employee range: -

Years in Business:(26+) 68

DELINQUENCY SCORE FORMERLY COMMERCIAL CREDIT SCORE

64

High Risk (1) Low Risk (100)

Level of Risk

Moderate

Raw Score

519

Probability of Delinquency

4.3 %

Compared to Businesses in D&B

Database

10.2 %

Class

3

BUSINESS AND INDUSTRY COMPARISON

Selected Segments of Business Attributes



8299 - School/educational services

Business and Industry Trends

Trade Payments

Norms National %

This Business 64

Region:(WEST SOUTH

CENTRAL)
35

Industry:PERSONAL AND CONSUMER SERVICES 57

Employee range: -

Years in Business:(26+) 79

D&B PAYDEX

74

When weighted by amount, Payments to suppliers average 9 Days

Beyond Terms

 High risk of late payment (Average 30 to 120 days beyond terms)

 Medium risk of late payment (Average 30 days or less beyond

terms)

  Low risk of late payment (Average prompt to 30+ days sooner)

Industry Median: 80  

Equals Pays On Time

High Risk (1) Low Risk (100)

D&B 3 MONTH PAYDEX

74

Based on payments collected 3 months ago.

When weighted by amount, Payments to suppliers average 9 days

beyond terms

 High risk of late payment (Average 30 to 120 days beyond terms)

 Medium risk of late payment (Average 30 days or less beyond

terms)

  Low risk of late payment (Average prompt to 30+ days sooner)

Industry Median: 80  

Equals Pays On Time

High Risk (1) Low Risk (100)

D&B RATING

Current Rating as of 01/16/2013

Employee Size

ERN : employees-na

Previous Rating

Employee Size

ERN : employees-na

Risk Indicator

3 : Moderate Risk

History since 01/01/1991

Date Applied D&B Rating

10/10/1996 ER3

08/11/1995 ER2

01/01/1991 ER3

Currency: All figures shown in USD unless otherwise stated

TRADE PAYMENTS SUMMARY (Based on 24 months of data)

Overall Payment Behaviour

9
Days Beyond Terms

% of Trade Within Terms

74%

Highest Past Due

2,500 (USD)

Highest Now Owing :

250,000 (USD)

Total Trade Experiences:

33

Largest High Credit :

250,000 (USD)

Average High Credit :

17,435 (USD)

Total Unfavorable Comments :

0

Largest High Credit:

0 (USD)

Total Placed in Collections:

0

Largest High Credit:

0 (USD)

D&B PAYDEX

74

When weighted by amount, Payments to suppliers average 9 Days

Beyond Terms

High Risk (1) Low Risk (100)

D&B 3 MONTH PAYDEX

74

Based on payments collected 3 months ago.

When weighted by amount, Payments to suppliers average 9 days

High Risk (1) Low Risk (100)















https://www.google.com/maps/place/7145+W+Tidwell+Rd+Houston+TX+77092+US?key=AIzaSyC6yC1R1QB7KFlMUotB20TI86PrF6WqJ4k&signature=gywAq0nIUtTLtoGCQAGq_F2A6DU=
http://www.esc4.net/
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https://www.dnb.com/utility-pages/privacy-policy.html
https://www.dnb.com/utility-pages/terms-of-use.html
https://www.dnb.com/utility-pages/us-government-employee-disclaimer.html
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Wesco at a Glance 
 

Wesco International (NYSE: WCC) builds, connects, powers, and protects the world. 
Headquartered in Pittsburgh, Pennsylvania, Wesco is a FORTUNE 500® company with 
more than $22 billion in annual sales and a leading provider of business-to-business 
distribution, logistics services and supply chain solutions.  
 
Wesco offers a best-in-class product and services portfolio of Electrical and Electronic 
Solutions, Communications and Security Solutions, and Utility and Broadband 
Solutions. The Company employs approximately 20,000 people, partners with the 
industry’s premier suppliers, and serves thousands of customers around the world.  

 
With millions of products, end-to-end supply chain services, and leading digital capabilities, Wesco provides innovative 
solutions to meet customer needs across commercial and industrial businesses, contractors, government agencies, 
institutions, telecommunications providers, and utilities.  
 
Wesco operates approximately 800 branches, warehouses, and sales offices in more than 50 countries, providing a local 
presence for customers and a global network to serve multi-location businesses and multi-national corporations. 
 
In June 2020, Anixter International became a wholly owned subsidiary of Wesco. The combined company is the largest 
MRO distributor in North America. We have 100+ years of ingenuity and a solid record of strong financial results. 
 

   
Services  

& Capabilities 
 

 Automation 

 Capital Projects 

 Datacom and Security 

 Direct Material 

 Disaster Recovery 

 Electrical 

 Integrated Supply 

 Lighting 

 MRO 

 Repair Services 

 Safety 

 Sustainability 

 Wire and Cable 
 

100+ 20,000 $22.4B 
YEARS  

IN BUSINESS 
 

EMPLOYEES 
WORLDWIDE 

2023  
REVENUE 

 

   

45,000 800 $2B 

SUPPLIERS 
 

BRANCHES 
 

INVENTORY 
 

   

50 140,000 WCC 
GLOBAL 

FOOTPRINT  
(COUNTRIES) 

ACTIVE  
CUSTOMERS 

 

NYSE  
CODE 

 

 
We embrace this opportunity to share best practices and explore ways to build an enriching relationship with your 
company built upon a foundation of trust, service excellence, and industry expertise.  

https://anixter.wistia.com/medias/yqgi33x2s0
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Global Supply Chain & Distribution Expertise 
Our Promise 
Wesco is committed to continually bringing the problem solving and innovative thinking to address your most important 
supply chain challenges. As your strategic partner, we work smarter, drawing on our unique skills, experiences, and 
insights to deliver solutions that move us forward. 
 

Ingenuity Delivered | Building Together 
Our people are our greatest asset. Delivering forward-thinking solutions requires the experience and points of view of 
many.  Leveraging our global network of employees, partners, and customers, we do whatever it takes to deliver 
solutions that go the extra mile. 
 
Wesco Corporate Video 
 

Global Footprint 
Wesco has commercial operations in 50 countries and actively supports customers in many others.  We provide global 
supply chain services and a complete range of communications, electrical, and industrial products to a diverse set of end 
markets through in country or regional support, and export models. 
 

 
 

International Sourcing Excellence 
Wesco has centralized sourcing and procurement Centers of Excellence in Houston, Aberdeen, Scotland, and Singapore. 
In addition, we have in-country branch resources with inventory worldwide. Wesco Sourcing and Procurement Services 
(SPS) is capable of sourcing thousands of products manufactured by hundreds of vendors operating in scores of 
worldwide locations. We source product for at the lowest cost available by combining our extensive purchasing 
experience with our worldwide vendor network, and the support of global procurement centers. 

https://www.wesco.com/us/en.html


 

CSS Wesco Proprietary and Confidential April 2024 | 3 

 
Wesco offers an experienced export compliance program with the expertise required to navigate the regulatory maze 
and properly ship goods out of the country: 

• Performs hundreds of export shipments weekly with services including packing, freight forwarding, customer 
service, sourcing, and export compliance 

• Utilizes Visual Compliance, a third-party Global Trade Compliance software package, to handle Restricted 
Party Screening 

• Determines if and when an item needs an export license, and obtains licenses as needed from the appropriate 
government agency 

• Provides accurate Schedule B, HTS, ECCN, and Country of Origin information and ensures the AES filings and 
Customs clearance are accurate 

• Has experience with exporting goods licensed under the EAR, ITAR, and NRC 
• Is registered with several online government systems such as SNAP-R, DTRADE, and AES Direct 
• Is an ITAR-registered company 

 

Flexible and Scalable Distribution Network 
Within the US, Canada, and portions of Europe, Wesco maintains a “Hub-and-Spoke” distribution model and network 
that maximizes next day delivery service via standard ground transportation to local markets. 
 
Each “hub” represents a large scale National (NDC) or Regional (RDC) distribution facility which feeds product to the local 
“spoke” facilities or local Service Centers (SC). 
 

• Our larger facilities such as the NDCs and RDCs tend to hold larger amounts inventory on hand each day as they 
support multiple national and global customers and process thousands of orders each day. 
 

• Our local Service Centers specifically inventory product to service a particular local customer market or project 
and their unique inventory needs.  These Service Centers provide product shipments daily to service local 
customers within most major city markets throughout the US. 

 
Globally, Wesco utilizes over 9 million square feet of warehouse space worldwide to support our customers’ next day 
local and regional delivery requirements. Wesco also operates US export hubs that support in-country spoke networks 
for Latin America and Asia Pacific. This concept helps to minimize transportation costs, duties, by delaying importation 
until needed. All of our facilities within the US and internationally are linked via the same real-time inventory 
management system therefore our capabilities are truly global in scope. 
 
Wesco stocks and supports a broad range of data communications and electrical wire and cable products. Our inventory 
includes copper and fiber cabling systems, cables, connectors, patch cords, outside plant products, racks, cabinets, 
telephones, LAN switches, KVM switches, media converters, physical security solutions, and wireless equipment.  
 
Wesco differentiates itself by having not only a global distribution network, but also a centralized, single-platform global 
inventory management system as well. Integration within the US extends to all Wesco locations worldwide with minimal 
additional effort. Coupled with multiple language capabilities, Wesco is able to provide seamless service on an expedited 
basis. 
 
Benefits 

• We have offices in 21 of the of the world's 24 time zones 
• We conduct business in over 50 different countries in over 30 languages and in over 35 currencies 
• Over $3 billion in inventory 
• Nearly 1,500,000 products from 50,000 manufacturers 
• Over 800 locations with over 9 million square feet of space 
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• Wesco's sales and regional offices are connected to an in-house developed automated warehouse network 
through a proprietary online, real-time system, supporting in excess of 2 million real-time transactions daily. 
This enables a reach to 90% of the World’s major markets overnight (if required).       

• In excess of 97% of all orders ship, from stock, within 24 hours from any Wesco warehouse. 
• Using common processes and systems everywhere in the world gives Wesco a unique capability unrivalled 

anywhere, global reach and consistency. As a result, Wesco provides a consistent, quality logistics service and 
product delivery to the right place at the right time around the world. 
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Technical Support Services 
 
Wesco employs over 2,900 technically trained sales professionals. Globally, we also have over 65 technical experts 
supporting our new Technology Support Services (TSS) organization and our Regional Technology Sales teams. To round 
out our best-in-class technology offering, we also have an Infrastructure Solutions Lab and global Solutions Briefing 
Centers. 
 
TSS is a global solutions team that supports our customer base through technology, engineering, best practices, and 
industry standards assistance. Developed with existing Wesco technology 
experts, this team handled over 24,000 cases in 30+ technology disciplines 
during 2020. 
 
For example, their support for customers included: 

• Component Selection for new projects or existing projects with 
changes 

• Material List development based on application requirements 
• Explaining new technologies and industry trends 
• Explaining and interoperating best practices and applicable 

industry standard 
 

Supported Technology Capabilities 
The TSS team has a primary focus on the following key technology areas: 
 
Technology Strategy and Advisory Services Technology Innovation 

• Building subsystems 
• Industrial infrastructure 

• Infrastructure solutions lab 
• Solutions briefing centers 
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• Network infrastructure (wired and wireless) 
connectivity 

• Power distribution and management 
• Smart environments (IoT) 
• Industrial automation and network 
• Professional AV 
• Electrical power systems 
• Wireless infrastructure 

 

• Industrial wire and cable lab 
• Wesco innovation center 
• Global industry standards development 
• Virtual engineering 

Intelligent Industry Hybrid Infrastructure Innovation 
• Connected worker and industry 
• Intelligent automation 
• Digital workplace 
• Worker health and safety 
• Critical infrastructure monitoring 
• Digital twins 

 

• Infrastructure interoperability optimization 
• Industrial IP convergence 
• Enterprise network architectures 
• Network optimization 
• Edge intelligence 
• IoT and Cloud platform “as a service” 

 

Supply Chain Solutions  
 
At Wesco, we continually invest in people, processes, and technologies to meet your complete supply chain needs. In our 
supply chain model, we address five key areas that are necessary to build an effective solution. 
 
SOURCING:  Managing multiple low-volume suppliers can be time consuming and create inefficiencies in your business. 
 
INVENTORY MANAGEMENT:  Managing inventory can have an adverse effect on your schedule and budget if not done 
properly. 
 
PRODUCT ENHANCEMENT AND PACKAGING: Preparing the products you buy for installation can be costly and impact 
your time to market. 
 
GLOBAL LOGISTICS: Every time products are moved or transported, the risk of project delays and added costs increase 
 
ECOMMERCE:  Transaction processing is an operational necessity; however, it can be a burden on cost, efficiency and 
time 
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Sourcing Expertise 
Researching, identifying, validating, and pricing products can be time consuming for any customer. By Leveraging 
Wesco's Sourcing teams, engineering groups and manufacturer relationships, we can create efficiencies in your business. 
Our customers can easily reduce the amount of time and resources consumed by providing them with a one single stop 
for multiple high and low volume suppliers. Our commitment is to understand what and how you are buying your 
products and generate synergies where Wesco can help drive benefits through process efficiencies.  
 
Wesco's manufacturer relationships and knowledge of not only the products but also your applications help you reduce 
the amount of time and resources required for sourcing products.  
 
Key activity and benefits include: 

• Wesco can aid in product specification review 
• Managing multiple suppliers 
• Supplier consolidation and rationalization 
• In-country sourcing 

• Part number consolidation 
• Leveraging spend 
• Copper price risk mitigation (futures) 

 

Inventory Management  
Wesco's goal for any inventory management program is to turn the inventory as quickly as possible, while eliminating 
stock out situations, in an effort to maximize efficiencies, minimize costs, and eliminate excess/obsolete inventory risk.   
 

The following are key customer benefits:  
• Reduced inventory costs by utilizing Wesco for procurement and 

inventory management  
• Anixter pre-provisioning material to mitigate any lead times 
• Reduced warehouse space & overhead for Customer 
• Managed obsolescence of product  
• Overall working capital impact with payment terms at point of 

shipment 
• Mitigate or eliminate manufacturer lead times on select 

components 
 

Impacts on Working Capital through Optimized Inventory Management Programs 
• Reduced inventory = reduced capital investment = higher profitability 
• Reduced clerical costs / less PO's / less disputes of invoices 
• Reduced cost of money & improved cash-to-cash cycle 
• Lowered insurance costs and risk 
• Less receiving & handling costs 
• Better control efficiencies w/ min/max and forecasting 
• Minimal to nil obsolescence of inventory & scrap 
• Reduced freight costs due to consolidated shipments when needed 
• Less Days Held in Inventory (DIH) 
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When it's imperative to your workflow or projects that the right inventory is readily available, you can rely on Wesco 
Inventory Management Solutions, which ensures that you always have what you need, when you need it. From auto-
replenishment programs to yard management, we can tailor an inventory management program to meet your challenges 
and business objectives by focusing inventory at three key locations: 

• Our Site — Wesco's network of warehouse facilities 
• Your Site — Your warehouse or production facility, maximized for efficiency 
• Job Site — The project or construction location, for easy access to inventory 

 

Product Enhancement & Packaging 
Wesco would like to take this opportunity to present an overview of the key Product Enhancement & Packing solutions 
that may benefit your organization. These services are scalable and repeatable and can be implemented simultaneously 
by project, by site or by program.  All of the services outlined in this section are fee based.  The exact scope and pricing 
for all solutions can be developed and applied on a project-by-project basis.  
 

Material Staging and Kitting Services 
Wesco can provide kit assembly services to enhance the processing of our 
customer’s orders, when required. Wesco defines a kit as a consolidation of 
specific quantities of specified items and packages those items together to 
form a single part number. Our customers will determine the packaging and 
labeling specifications of a kit.  Kits are ideal for repetitive shipments of 
standard “core” items.  The use of kits reduces cost by decreasing order cycle 
time and simplifying the processes associated with ordering, storage, 
handling, and ultimately site installation. 
 

Multi-site Rollout  
Wesco has a unique organization designed to manage multi-site rollout or 
large projects from start to finish. Qualified projects can vary from short-
term/high volume to long-term/low volume requiring specialized inventory 
management requirements, kitting and transportation deployment 
services.  Wesco works with our customers at the beginning of each project 
to set up and deliver consistent, reliable, repeatable processes to assure 
customer satisfaction through the roll out. 
 

Cabinet and Rack Pre-Assembly 
Wesco's passive cabinet and rack pre-assembly program has provided a number 
of customers a cost-efficient solution to a cumbersome project. Wesco will 
forward provision the appropriate product inventory in order to successfully meet 
your exact deployment schedule.  Our designated distribution facility will process 
all inventory management, assembly, consolidation, and shipping activities 
associated with the deployment.  The cabinets or racks will be shipped out pre-
assembled with hardware such as shelves, patch panels, UPSs, and patch cables, 
ready for additional installation of configured routers and switches by the 
customer or integrator on site.   
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Consolidation for Deployment by Closet and/or POD 
Wesco's passive cabinet and rack pre-assembly services can be enhanced to 
meet specific specialized deployment requirements such as consolidating the 
pre-assembled units into specific groupings like a closet or POD to efficiently 
deliver select number of units all together in a single shipment to the 
destination site.  The enhanced delivery requirements may entail the removal 
of all dunnage from the assembled cabinet(s) upon arrival at the site by our 
transportation partner including cardboard, shrink wrap and pallets in order to 
deliver the units into the "clean room" environment.  Or Wesco can provide the 
assembly and remove all the extra packaging before it leaves our facility and 
deliver using a specialized transportation partner that will bring the cabinets 

inside the building to the data center area as close as possible to the installation point.  All cabinets/racks would be 
labeled appropriate by POD name/identification, cabinet name, and any other custom labeling requirements.  All waste 
material will be disposed of in the most environmentally friendly and efficient manner by recycling all materials when 
possible.  
 

Smart Packaging (Metal Container/Metal Baskets and Totes) 
Perfect to delivery of smaller items into a Data Center that operates in a clean or dust-free environment. Open mesh 
construction provides excellent visibility and eliminates dust and dirt buildup. This one-piece heavy-duty container 
features wire mesh arc-welded to a channel formed steel base. Sides and corners are heavily reinforced. Notched, 
positive stacking legs permit handling by forklift or pallet truck. Drop gate allows access when stacked. Durable powder 
coat finish resists rust and corrosion. The units set up in seconds and when empty, they fold up to save space and 
shipping costs. 
 

Device Configuration and Consolidation for Deployment 
This particular service groups or kits all of the materials required for each camera solution into a single part number.  As 
enhancements to this service Wesco can also provide basic assembly services such as assembly of the camera into the 
housing unit, installing brackets and lenses in order to create an efficient solution for our customers. In addition, Wesco 
can provide an optional IP addressing service to both cameras and/or DVR units, UPSs etc. All of these services combined 
are designed to simplify ordering, receiving and physical installation as well as decrease the amount of debris at the job-
site.  
 
Following are the specific tasks that would be involved with the IP addressing of a camera or other IP addressable device: 
 

• Device will be removed from the manufacturer's packaging. 
• A customer provided list denoting device type, location, static IP address and subnet mask (gateway, DNS, WINS 

and other pertinent information should be included) will be utilized to assign static IP address(es) to devices 
and record the associated device dependent MAC address. 

• MAC Address and Serial Number will be recorded on the list if they 
are different. 

• Device will be powered via a power over ethernet (POE) switch if 
possible; otherwise, standard, or auxiliary power sources will be 
used. 

• Device will be connected to a laptop or workstation and checked to 
ensure it contains the most current version of firmware as per the 
manufacturer's website unless specified otherwise by the customer. 

• The appropriate static IP Address will be programmed into each 
specified unit.  

 
 



 

CSS Wesco Proprietary and Confidential April 2024 | 11 

 

 Serial Number Tracking 
Wesco is capable of capturing and submitting serialized number data off customer program materials. The serial 
numbers must be in a barcode format and visible on the outside of the product packaging. Reports can be issued 
regarding this data and transmitted to the customer on a regular basis in paper or electronic file. 
 

Bar Coding Services 
Wesco utilizes bar coding technology extensively within our WMS system. All stocking locations within the warehouse 
are bar coded with retro reflective labeling for easy scanning. A warehouse associate standing on the floor can scan the 
label on the top rack to avoid manual keying. Material is labeled with a bar code as it is received, picked, processed and 
packed, to track movement throughout the warehouse. Product labeling works in concert with location and work area 
labeling, as well as providing positive material identification. On the outbound side, customer labels can be generated 
with bar code fields or using industry standard labels featuring bar code (TCIF). Warehouses are equipped with a 
combination of wireless and corded bar code scanners based on the work area and function. 
 

Cable Cutting Services 
Wesco as an organization was founded and built upon our ability to supply 
and cut wire and cable to customer specified lengths.  Located within all of 
our existing Regional Distribution Centers (RDC's) and many of our Local 
Distribution Centers (LDC's) are our own cable cutting operations to 
provide custom cutting and specialized services on various types of Copper 
and Fiber Optic cable.  Wesco performs an average of 6,218 cuts per day, 
70% of these cuts are performed on Copper Cable, the remainder on Fiber.  
Wesco currently owns 503 cutting and 167 spooling machines throughout 
our global network of distribution centers. Wesco is capable of assisting our 
customers in determining the ideal reel/spool size and design for 
maximum efficiencies in transportation and installation.  Wesco is an 
expert at all aspects of the cable cutting process.  Our measuring devices are tested and certified routinely, and our 
computer system tracks cable footage and usage to the individual reel number to ensure inventory accuracy.  
 

Patch cord Labeling and Bundling 
Wesco has the ability to offer customized labeling for any manufacturer's copper or fiber patch cords, 
as well as unique labeling for custom fiber assemblies. Once the labeling scheme has been developed 
by the Customer, Wesco can facilitate the labeling of the individual cable assemblies or cords as well 
as offer the ability to bundle like colors/lengths together to form a single part number kit as desired. 

This particular service will decrease the amount of time sorting and segregating materials at the installation site, all 
cables can be easily allocated to the proper equipment for easy installation.  
 

Customized Labeling and Packaging 
In order to assist an installation contractor or technicians, Wesco can create custom, 
color-coded labels and packaging to make the materials easy to identify in order for 
work to progress, among the many shipments and deliveries that may arrive daily 
over the course of the project.  A packing list will always be utilized by Wesco to help 
the contractor understand and verify what is included in each shipment.    
 

Mobile Warehouse 
Wesco has the ability to deploy mobile storage units. Theses mobile storage units will contain all the material needed to 
complete the installation based on geography and the installation schedule. The mobile storage units will delivered and 
then loaded with material at a specified location where technicians will pull material as needed for installation. Material 
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will be billed at the time of shipment, limiting the risk and cost of ownership and provide a flexible storage capability on 
site, for projects in remote locations. 

 

 
Customer-Owned Material Management 
Wesco can also receive, store, and manage Customer-owned material such as computing, voice or networking 
equipment and deploy these materials with Wesco provided product in single site shipments or in phases as directed by 
Customer.  The Customer-owned equipment can be received directly from the equipment manufacturer, inventoried, 
managed and stored within a Wesco facility. Specific part numbers will be established to receive, inventory and store 
equipment owned by Customer and managed at a Wesco warehouse.  All inventory would be visible real-time via our 
eBusiness website or via electronically supplied stock status inventory reports. 
 

Project Management and Implementation Support  
Wesco has a National Project Management Team that is a unique organization designed to manage multi-site rollout or 
large projects from start to finish. Qualified projects can vary from short-term/high volume to long-term/low volume 
requiring specialized transportation deployment services. Wesco works with our customers at the beginning of each 
project to set up and deliver consistent, reliable, repeatable processes to assure customer satisfaction. Wesco's National 
Project Management Team provides you with a single point of contact for all inquiries and tasks related to your project. 
Trained to proactively address potential problems before they occur, our project managers are experienced 
professionals with a strong understanding of Wesco's systems and resources and are empowered to make decisions to 
ensure the success of your project. 
 

Value-Added Services, including Contractor Services 
Pulling Eyes: This is applicable for customers with long, hard pulls. Pulling eyes move 
the pulling force directly to the conductor, eliminating cable breaks. 

Cut, Strip and Tin: Cutting the wire to specific lengths, stripping the insulation from 
either end, and tinning the cable in order to prepare it for termination.  

Lagging: Customizing reels for overseas shipment by placing wood or plywood around 
the diameter of each reel. It provides additional protection to the material by completely 
enclosing the cable.  

Paralleling: This involves spooling up to five large cables together onto a single reel enabling faster, easier cable 
installation by reducing the number of cable pulls required.   

ParaPull: This service is designed for larger gauge wire and spools multiple cables in specified lengths onto a customized 
multi chambered/multi flanged shippable reel which allows more cable to be utilized at the job site with fewer cable 
reels. The reels can be utilized 32" to 48" in order to accommodate 3 or 4 compartments and cables.    

ParaSpin: are the metal reels with independently spinning chambers. 
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SpeedPull: Designed to cater to smaller gauge size wire and cable, this is a tremendous labor saving service which 
consists of bundling and binding multiple color-coded or numbered conductors into one compact and flexible multi-
conductor cable. All conductors are numbered for easy identification.   

Striping: The process of color-coding of the wire and cable, including Teflon, by using spiral or parallel stripes, based 
upon customer specific instructions.   

Dyeing: PVC wire can be dyed to customer's specifications.  

Twisting: Multiple wires can be twisted together based on your specifications.  

UV Printing: We can letter and/or number code wire with UV-cured ink for easy identification. This process saves time 
by eliminating the need to manually tag each wire.  

Hot Stamp: Wire is hot foil stamped to customer's specification and provides durable, abrasion resistant marks with 
superior legibility.  

Barrel Packing: Wesco can help streamline customer packaging needs by re-packing wire into a barrel.  
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VMI Services Offering 
 
SupplyRun® – Wesco’s set of Vendor Managed Inventory (VMI) solutions – is built 
around a full evaluation of a customer’s total supply chain needs. 
 
We provide a comprehensive proposal with selected solutions, service agreements, 
projected cost savings, product pricing, reporting capabilities, and 
implementation plans that address your business priorities and help to achieve 
your goals. 
 
Wesco’s VMI team analyzes purchase order transactions, inventory, and service 
requirements to determine the correct fit of solutions for your business. 

 

Vending Machines 
Intelligent, accurate way to control and track PPE, MRO, and other  
employee-vended supplies and tools. 
 

eStock 
Increases productivity by leveraging mobile device scanners, 
bar codes, and simple replenishment processes. 
 

Kitting 
Pre-package multiple selected electrical and/or related components  
into one kit to minimize SKUs. 
 

Product Standardization 
Reviews your on-hand inventory and then works with  
different manufacturers to get you the best price and service  
when you standardize. 
 

Training 
Product and service education, Lunch and Learns for large or  
small groups. 
 

Safety Labeling 
Full evaluation with prioritized corrective action steps, and a 
complete list of signs and markers. 
 

 

How Wesco’s VMI 
Solution Benefits DFS 

 

Reduces: 

 Total cost of ownership 

 Shipping costs 

 Transaction efforts 

 Replenishment efforts 

 Obsolete inventory 

 

Improves: 

 Service levels (lower stock 
outs) 

 Inventory turns 

 Safety compliance 

 Manufacturer relationships 
through product 
standardization 

 

 
Additional fees may apply. 
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eStock Inventory Management 
 
Generate and transmit orders on a just-in-time basis with speed and 100% accuracy. Use Wesco’s eStock system – a 
mobile, cloud-based inventory management system – to streamline your inventory replenishment processes and help 
ensure that critical items are always in stock. 
 

 

• Integration of your procurement system 
with ours through EDI 

• App-based platform is compatible 
with mobile devices 

• Min/max management allows adjustments to 
inventory with automatic replenishment 

• Report generation offers on-demand reports 
including history and usage patterns  

• Offline ordering allows you to scan items locally 
and sync when Wi-Fi or data services become 
available 

• Rich content within application – shows 
description, manufacturer information, and item 
photo 

 
 
 

Increase Efficiency 

 

Improve Order Accuracy 

 Orders can be scanned and transmitted in 
a fraction of the time that it takes to create 
a handwritten or manual purchase order 

 Reduce the number of POs for your 
storeroom 

 eStock eliminates “phone tag” 
communication to salespeople or 
unsuccessful fax transmissions 

 Orders default all product scans to full 
cartons 

 No need for manual identification; orders are 
automatically submitted to Wesco via EDI 

 Increased product availability and reduced 
backordering 

 Branch inventory optimization 

 
Additional fees may apply.  

Watch “Wesco SupplyRun eStock” Video 

https://www.youtube.com/watch?v=6DpsVxX_6Lk
https://www.youtube.com/watch?v=6DpsVxX_6Lk
https://www.youtube.com/watch?v=6DpsVxX_6Lk
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Available Vending Machine Solutions 
 

SupplyRun Vend 
SupplyRun Vend machines hold 
50-60 small, high-value items, can 
be accessed using a badge or 
code, and can be networked for 
consolidated reporting.  

SupplyRun Flex 
SupplyRun Flex offers a 
customized system that can 
include a variety of locking 
storage compartments, bins, 
shelves, and drawers.  

SupplyRun Store 
Provides flexible configuration 
options combined with secure access 
and video monitoring. 
Dispensing costs are 50-70% lower 
than other machines because it does 
the job of two to four machines.  

SupplyRun Super Store 
Can automate an existing 
storeroom or tool trailer 
with the same scanning 
and camera monitoring 
hardware as SupplyRun 
Store.  

SupplyRun Smart Drawer 
Comprehensive, flexible drawer-
based storage system that can be 
customized with weight-based 
technology. Can be part of a 
standalone material 
management program or paired 
with SupplyRun Flex to deliver 
added benefits.  

SupplyRun Chem Store 
Provides a controlled and 
secure management of 
flammable and hazardous 
items. These machines are 
tailored to the operational 
and security needs of 
chemical usage or employee 
activity.  

 
Additional fees may apply. 
  

Watch “Wesco SupplyRun” Video 

https://www.youtube.com/results?search_query=WESCO+Supply+Run+
https://www.youtube.com/results?search_query=WESCO+Supply+Run+
https://www.youtube.com/results?search_query=WESCO+Supply+Run+
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eCommerce Solutions 
 

 
 

eCatalogs 
We can create customized catalogs that include searchable product data, links to catalog sheets, digital images, and 
more. 
 

Electronic Data Transmission 
Wesco offers electronic purchase orders (POs), PO acknowledgements, invoices, and other business documents. 
 

Punchout 
By integrating your procurement system with Punchout, purchases flow through the approval process, are converted 
to a PO, and are then sent to Wesco in the format that meets your needs (fax, email, EDI, etc.). 
 

Website 
Buy.wesco.com is a feature-rich website providing our customers with a 24/7 ability to place purchase orders, check 
product availability, access customer-specific pricing, create requests for quote (RFQs), view detailed product 
descriptions, product images, catalog pages, invoices, and more. 
 

Tracking and Reporting 
Buy.Wesco.com provides access to order status and history for orders, copies of invoices, details of purchasing activity, 
trend analysis, and much more. 
 

Additional fees may apply.  
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Reporting Capabilities 
 
Wesco One is a centralized reporting tool that empowers our sales force and multi-site customers with intelligent 
insights. DFS will be able to view sales and trend data to identify opportunities and overcome challenges: 

• Real-time access to sales and order information 
• Backorder visibility allows users to know where an online order is at any time 
• Identify sales trends to find opportunities to maximize the Wesco relationship 
• One-stop shop for placing orders and reviewing current business 
• Contract compliance visibility at the plant level 

 
 

Order Reports Purchase Summary Reports 

  
  

Product Reports Order Fulfilment Reports 

  
 
 

Live Demonstration  
Our implementation team can arrange a live, virtual demonstration of the Wesco One software for DFS upon request. 
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Quality Management Program 
 
Wesco’s highly effective business management system suits our customers’ needs, is practical for distribution industry 
practices, and is distinctive amongst our competitors. Relevant elements of widely recognized quality system 
requirements are integrated with Lean initiatives to continuously improve the company’s business processes. 
 

Wesco Quality Management System 

 

Wesco Instruction Manual (WIM) 
• Establishes a controlled document system consisting of 

basic operating tools for process implementation 
• Includes order processing, purchasing, inventory 

management, warehousing, and quality 
• Provides a quick reference of work requirements for 

customer-related tasks and internal procedures 
 

Internal Auditing 
• Links to an integral element of Wesco’s total quality 

management system 
• Checks vital system procedures, independent of 

operational management 
• Performs objective appraisals of internal control 

environment 
• Monitors and reports compliance for each key control and 

location 
 

Lean Operational Excellence 
• Examines business processes that directly affect branch 

performance results relating to service, profitability, 
compliance, and control 

• Drives continuous improvement of operating performance 
and branch internal control compliance 

• Engages field, applying a tactical and systemic approach to 
identify best practices and deploy effective solutions that 
yield positive measurable and sustainable outcomes 

 

Balanced Scorecard Process 
• Creates a sequence of metrics that allows business leaders 

to quantify, deploy, and measure the results of strategic 
business initiatives 

• Offers more than a series of financial accounting measures; 
our metrics present a holistic view of our business 

• Encompasses three broad perspectives: financial results, 
customer service, and internal operations 

• Delivers indispensable tools to drive our long-term success 
in the supply chain 
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Wesco Quality Policy 
Wesco strives to be a high-performance organization delivering a competitive advantage to our customers with 
innovative supply chain solutions and value-added products, and continually improving our service through 
partnerships with our suppliers. 
 

 

“Ultimately, it is about every Wesco employee consistently 
making a difference with every interaction – whether it’s with a 
customer, a supplier, or our Wesco colleagues – each and every 
day.” 
 

John Engel 
Chairman, President, and CEO 

 

Our Commitment to Quality 
Our commitment to quality in everything we do is the cornerstone of our business. Our reputation for quality in the 
marketplace is a source of pride and strengthens our ongoing dedication to supplying the highest quality products and 
services to our customers. We employ a regimented supplier qualification process to evaluate manufacturer/OEM 
partners. Also, our OEM suppliers must have an approved quality system in accordance with Wesco’s quality manual. 
 
Beyond conformance to international and industry standards, Wesco adheres to our own stringent 
quality and reliability requirements demanded by our customers. We are the process of securing ISO 
9001 registration for all our facilities globally and expect completion in 2022. 
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Corporate Social Responsibility 
 

Health and Safety 
Safety is a company-wide priority at Wesco. We believe all 
incidents are preventable and strive to achieve a “zero 
harm” environment. Our goal is to provide safe conditions 
for our employees and all who visit our facilities. 
 
Since 2010, our safety performance has been significantly 
better than the wholesaler industry average. Our 2022 
total recordable rate placed Wesco in the top quartile of 
our industry with respect to lowest injury rates for both 
lost time and total recordables. 

 
 

 

Inclusion and Diversity 
Wesco is committed to purchasing products and services from 
companies having diverse ownership characteristics, such as 
minority-owned, woman-owned, and veteran-owned 
businesses. 
 
A key value of Wesco is inclusion and diversity. The goals of 
our Inclusion and Diversity program are to 1) leverage the 
unique experiences and perspectives of our talented 
workforce to support Wesco’s mission, 2) further engage 
employees and build an inclusive culture, 3) recruit and 
develop talent that bring new perspectives and thought 
processes to Wesco, 4) increase representation of suppliers 
that are owned and operated by teams with diverse 
backgrounds, and 5) support the communities in which we 
operate. 
 

 

   

   
 

Sustainability 
Wesco is committed to managing the impact of our operations 
on the environment and the communities we serve. We help 
our customers improve their operations in the areas of 
lighting, energy management, renewable energy, water and 
waste mitigation, and green procurement. 
 

 
 
 

U.S. Safety Metrics 

Wesco’s OSHA 
Recordable Incident 
Rate 

 
Comparison data included 
against the NAW  
(National Association of 
Wholesalers) 

4.0 

3.0 

2.0 

1.0 

0.0 2020 

NAW Wesco 

2021 2019 

   
 

2022 

2.64 

0.35 

https://www.wesco.com/us/en/our-company/environmental-social-and-governance/esg-report.html
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Reasons to Choose Wesco 
 

 

Trusted Advisors Proven Track Record 
100 years of experience in a range of industries has 
equipped us with the knowledge to tackle even the most 
complex problems. 
 

A majority of Fortune 500 companies utilize Wesco for 
their MRO and OEM electrical, data communications, 
and security needs. 

Broad Product Offering Supply Chain Services 
We supply electrical, communications, security, 
industrial, general MRO, safety, lighting, and OEM 
products. 
 

We offer a broad range of service solutions, such as job 
site trailers, energy audits, engineering services, VMI, 
and integrated supply. 

Our People, Our Talent Inclusion and Diversity 
We aspire to be the employer of choice in our industry, 
and aim to attract, develop, motivate, and retain top 
diverse talent. 
 

Inclusion and diversity are central to our culture and our 
customer value proposition. 

Quality Program Continuous Improvement 
Our corporate quality assurance program is based upon 
ISO standards and serves as our internal employee 
handbook. 
 

Lean continuous improvement is at the heart of our 
culture and the foundation of how we do business in all 
groups, in all functions, and in all locations. 

Digitalization Financial Stability 
Digitize with Wesco and be at the forefront of 
eCommerce initiatives in our industry. 
 

We have the financial strength to operate effectively 
even under the most challenging economic conditions. 
 

 

“Wesco builds businesses that are made to last. 
We create consistent performance  
for you and for us.” 
 

Nelson Squires 
EVP and GM, EES 
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